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YELLOW PINE LOGS IN POND OF WAUSAU SOUTHERN LUMBER COMPANY, LAUREL, MISS. 


A Tale of Progress in Lumbering and City Building. 


from the prairie States cease telling the 

subscribers of the Congressional Record 
about the wanton destructiveness of the lumber 
industry, when the price of lumber reaches a 
point where it is practicable to grow timber for 
profit as other crops are grown, and when time 
has had an opportunity to rectify the perspec- 
tive, someone will attempt to set down a truth- 
ful account of the part the lumber manufac- 
turers have had in the development of the United 
States. If that historian shall prove to be one 
with an appreciation of men and of methods, one 
with an understanding of the pioneer spirit, the 
story will prove as extraordinary as any of 
those that have been built about railroad pio- 
neering, the gold rush in 749, or the other more 


P trom 1 some day when congressmen 


romantic features of the early development of 
the United States. 

An interesting story that will be, and one with 
many thrills in it. But it will not contain many 
chapters dealing with the rise and fall of ‘‘boom 
cities’? of the type that have marked the de- 
velopment of many other industries. Wherever 
a community has grown up around a sawmill 
operation and has developed to the point of 
municipal existence, it has continued, as a rule, 
a live, healthy and growing community after the 
lumbering operation that brought it into being 
has ceased to exist, and ofttimes has grown with- 
out interruption. Many of the best cities and 
towns in the Lake States can trace their origin 
to a valuable tract of timber and a convenient 
site for a sawmill, though the fact is generally 


forgotten. And what happened in the Lake 
States region is happening again in the South; 
towns that were merely sawmill towns are be- 
coming cities, and not infrequently leading 
cities, centers of big business. Sometimes these 
ehanges seem to come almost over night, and it 
is difficult to realize that the place where some- 
body but a few years back was clearing the site 
for a sawmill is today boasting five, ten or even 
twenty thousand population, and growing so 
rapidly that census returns are out of date be- 
fore they are made public. 

When the lumbering operation of Eastman, 
Gardiner & Co. was brought into existence at 
Laurel, Miss—years ago—there probably was 
little thought on the part of its sponsors of the 

(Continued on Page 47.) 
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Mail Order House Practices Are Ad- 
vantage for Retail Lumbermen 


With the beginning of the activities of mail order 
houses in lines that retail lumber dealers regarded, and 
with good show of reason, as unwarranted intrusions on 
their province retail lumbermen have viewed, and continue 
to view, such competition with alarm—at times with 
undue alarm. But their apprehension has had a health- 
fully stimulating effect, for through it the retail lumber- 
man has learned to meet mail order competition and in- 
cidentally has acquired some additional business educa- 
tion that he may be trusted to put into practical effect. 
or example, he has learned that good merchandising 
methods will hold his trade and that the mail order house 
is lacking in essential phases of these. He has learned 
that he must interest his customer in houses and barns 
instead of exhausting his interest in the possible buying 
of a pile of 2x4s. He has learned that if he is willing 
to give good service and will advertise to that effect it 
will secure business. 

But the legitimate retail lumber trade is confronted in 
instances with practices of illegal methods in delivery by 
catalog houses that make possible for them the securing 
of lower freight rates than the retail lumber trade, 
habitually law-abiding, can secure, effecting a competi- 
tion that is hard or impossible to meet. An example 
was published in the January 15 edition of the AMERICAN 
LUMBERMAN, reciting an indictment by the Federal 
grand jury of the Hewitt-Lea-Funck Company, of Sum- 
ner, Wash., and William G. Funck, its assistant treasurer 
and general manager, charged with having shipped glazed 
sash, nails, paint and other building commodities in 
cars with fir lumber and billing the whole at the lumber 
rate. This practice, if successful, would enable the 
shipper to sell a complete house bill at a lower price 
than if it paid the full freight rate, but the practice ren- 
ders the shipping company liable to heavy fines and its 


responsible officers to prison sentences. And if the Gov- 
ernment should prove its charge in this or similar cases 
it will put a valuable weapon into the hands of the reput- 
able retail lumber dealers. 

If a mail order house will use such flagrantly dishon- 
est and illegal methods to defraud the railroad compa- 
nies it is open to the charge that it will not use any 
more honest methods with its customers. A farmer or 
other citizen may depend on honest treatment from his 
local lumber dealer and will be unlikely to take a chance 
with a mail order house that has been proved to be dis- 
honest. 

Dealers all over the country will doubtless watch the 
outcome of the Sumner case with much interest and if 
they are alive to their opportunities will not fail to 
point out its moral to their local newspapers. The condi- 
tion should make the wideawake buyer realize how depen- 
dent he is on the honesty of the mail order house if: he 
buys away from home. With the local dealer the situa- 
tion is this: he could not afford to risk any crooked 
work, because the life of his business depends upon his 
reputation in his home town. 





Silk From Wood Subject of a Com- 
plaint to Trade Commission. 


It is reported in the daily press that the Silk Associa- 
tion of America has made a complaint to the Federal 
Trade Commission that a considerable number of firms 
are advertising as silk products that contain none of the 
raw material fabricated by the silk worm. The Federal 
Trade Commission does not give out information on com- 
plaints, but apparently the complainants have sought 
some publicity on their own account and publish a list of 
manufacturers of thread and various other products 
against which the complaint is directed. 

This is of interest in the lumber industry only because 
of the fact that the artificial silk that is now widely 
used in substitution for the original article is manufac- 
tured from cellulose and usually from wood cellulose. 
We have synthetic camphor, synthetic vanila, synthetic 
oil of wintergreen etc., which are not the real article 
but chemically and to all intents and purposes the same. 
Chemically the artificial silk, or what is often called 
‘‘fiber silk’? commercially, is very closely allied to the 
animal product but until recently was somewhat inferior 
to it in strength and wearing quality. At the present 
time, however, it often very closely approaches and in 
some forms equals the true silk. 





Architects’ Specifications Are Not the 
Same as Lumber Grading Rules 


The dangers of undertaking an editorial discussion 
without some knowledge of the subject discussed are well 
illustrated in a paragraph in the Lumber Trade Journal, 
New Orleans, issue of February 1, in which appears this 
statement: 

‘*At the regular monthly meeting of the Illinois So- 
ciety of Architects in Chicago on January 25, the ques- 
tion of timber specifications was taken up, Arthur T. 
North appearing in opposition to the density rule as 
adopted by the Southern Pine Association and the 
American Society for Testing Materials, he advocating 
that the architects make their own rules.’’ 

The fact—as those who read the complete report of 
the meeting in last week’s issue of the AMERICAN LUM- 
BERMAN know—is that Mr. North codperated with a 
committee of the Illinois Society of Architects in pre- 
paring a set of architect’s specifications the adoption of 
which would result in general recognition by the archi- 
tects of Illinois of the ‘standard grading rules of the 
Southern Pine Association. 

Perhaps there are some people who do not understand 
that there is a distinct difference between an architect’s 
specification and a lumber manufacturer’s grading rule. 
To make this matter clear to all it may be stated that 
the present practice of a large majority of architects is 
to ignore the standard grading rules for lumber and to 
write specifications that describe in detail and without 
uniformity the character of material that will be accepted 
on the particular jobs for which the specifications are 
written. The report that was presented by a committee 
of the Illinois Society of Architects at the meeting held 
in Chicago Tuesday, January 25, was intended to remedy 
this condition by inducing the architect to make use in 
his specifications of the standard grading rules of the 
Southern Pine Association and the West Coast Lumber- 
men’s Association. : 

It should be understood that the official grading rule, 
if used by the architect, must be included in his specifica- 
tion. He can not use the grading rule in lieu of a spe- 
cification but he can use it as part of his specification, 


thereby standardizing his specifications for structural 
material. Mr. North, instead of making an attack on the 
standard grading rules as charged by the Lumber Trade 
Journal, addressed the Illinois Society of Architects in 
behalf of the proposition that the architect should use 
standard grades in preparing his specifications—a propo- 
sition that has had the endorsement of the AMERICAN 
LUMBERMAN and that should have the endorsement of 
the lumber associations concerned, since its adoption 
means that their grading rules will for the first time 
be recognized by the architectural profession. 

It seems that someone has endeavored to bring about 
a controversy where no cause for controversy exists. As 
a matter of fact, the AMERICAN LUMBERMAN believes 
that all parties, with the possible exception of some 
wholesalers and dealers, are in full accord as to the merit 
of the density grading devised by the Forest Products 
Laboratory and as to the desirability of its universal 
acceptance by manufacturers, architects and consumers. 
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Co-operation Needed With Outside In- 
terests Friendly to Lumber 


In 1912 someone somewhere conceived the idea of a 
‘*Clean Up and Paint Up’’ campaign as promotive of 
the uses of paint. The credit is given to Allen W. 
Clark, who advocated this plan in an editorial in the 
American Paint § Oil Dealer in May, 1912. The work 
has grown until last year it was a nationwide cam- 
paign, distributing quantities of advertising printed 
matter, securing editorial comment and news items in 
many local publications all over the country, and in 
general attracting a great deal of attention because of 
its appeal to the community development spirit. 

This campaign has been closely confined to the clean- 
up and paint-up idea and has been largely promoted 
by those interested in the sale of paint. The slogan 
might well have been made ‘‘clean up, fix up and paint 
up,’’ because very often the fence or building needs 
repairs before painting and this repair lumber bill 
nationally is a considerable item. Lumbermen, how- 
ever, do not appear to have hitched their trade wagon 
to this great movement in any effective way. Here was 
an opportunity—here is an opportunity, for undoubt- 
edly the campaign will be continued and expanded 
in 1916—that those interested in the sale of lumber 
should take advantage of in some way. 

The paint industry is, of course, very favorable to 
the use of wood, inasmuch as the use of wood is pro- 
motive of the use of paint. The AMERICAN LUMBERMAN 
has already editorially called attention to the fact 
that one of the most effective pieces of advertising 
literature that have ever been issued in support of the 
use of lumber was a booklet published and widely 
distributed by the National Paint Manufacturers’ As- 
sociation, showing a large number of photographs of 
old colonial frame houses in an excellent state of 
preservation. 

This tendency toward codperation has recently ex- 
hibited itself in another striking way, and here again 
it was not the sellers of wood but the sellers of ma- 
terials used upon its surface who took the initiative. 
A well known national manufacturer of wood finishes 





conceived the idea of installing at its sales branches 
exhibits of finished wood specimens and making them 
a place of resort for the city architects; to which the 
architect might bring a prospective customer and show 
him the finished effect of this or that interior finishing 
wood under all of the usual varieties of color and 
finish. 

The wood finishing company, of course, paid the 
rent for the space used by these exhibits and supplied 
the operating force for them. Its purpose was to sell 
wood finish, but incidentally also it was exploiting 
wood. These exhibits were as really promotive of the 
use of wood in buildings as though they were origin- 
ated and supported by promotion funds from the lum- 
ber industry. Manufacturers of hardwood lumber were 
asked only to contribute the strips of millwork to be 
finished and cut up for these specimens, and the aver- 
age cost was about $2 per wood per exhibit. This was 
not an annual cost, but merely an installation cost for 
an exhibit that was to continue not for a single year 
but indefinitely. 

The AMERICAN LUMBERMAN is informed that upon 
presentation of this matter to the secretaries of the 
various manufacturers’ associations, national and 
otherwise, a number of them instantly recognized the 
value of this form of publicity, and took prompt action 
to insure that the woods in which they were interested 
would be adequately represented in these exhibits. At 
least two association secretaries, however, replied that 
they did not feel that the small cost of supplying the 
wood required would be warranted. 

With all the talk about lumber promotion it is quite 
evident that the general awakening on this subject 
has not yet arrived. There must be a disposition to 
take advantage of every possible opportunity for pub- 
licity and advertisement. It is everybody’s game and 
there should be no sitting back with folded hands in 
the belief that this or that committee or bureau is 
sufficiently covering the field for the entire industry 
for all kinds of wood in all kinds of forms. 

That there is an opportunity for profitable publicity 
in the sale of lumber would appear to be suggested by 
the fact that one manufacturer of ready-cut houses 





has spent approximately $30,000 in recent full page 
and double page advertisements in the Saturday Eve- 
ning Post, to say nothing of other publications that it 
uses. This is, of course, promotive of the sale of wood, 
but in-a manner and through channels that are not ot 
the highest benefit to the lumber industry as a whole 
If, however, the lumber industry as a whole is not re 
sponsive to its own opportunities and responsibilities 
in the direction of publicity it is quite certain that 
interlopers of this sort will have sufficient enterprise 
to occupy the field. It is their enterprise that makes 
them successful interlopers. 





A Holdup Game That Will Find Few 
Victims Among the Intelligent 


Just at the time when one needs all his strength to 
resist the ravages of the grippe and other mid-winter ail- 
ments comes the call to arms against that ancient grafi, 
that most venerable ‘‘something for nothing’’ publicity 
scheme, the selling of alleged ‘‘personal writeups’’ in 
certain ‘‘trade’’ or ‘‘professional’’ journals of prac- 
tically no circulation. The method of the solicitors of 
these publications is simplicity itself. You, a business 
man, are asked for the use of your name, certain facts 
about your career and the loan of your photograph. You 
are then sent a large number of marked copies, repre- 
senting in most cases the entire circulation of the 
journal, accompanied by a bill the size of which reveals 
the nature of the whole transaction. © 

One of these publications has been active in Chicago 
recently, as the result of which fact Chicago Commerce, 
the official organ of the Chicago Association of Com- 
merce, recently published an article regarding this re- 
vival of what is known among newspaper men as tlie 
‘old army game.’’?’ Lumbermen of Chicago are warned 
to beware of this publication, which, although it is not 
allowed to circulate through the mails, puts up a very 
plausible story and is getting big revenue out of good 
business men who have no idea of its disreputable 
methods. 





QUERY AND COMMENT 


OAK FLITCHES OFFERED 


We would like to hear from concerns using oak in the form 
of tlitches.—INnquiry No. 51. 

[The above inquiry comes from a large Mississippi 
hardwood concern and buyers of oak in this form will 
probably be interested in answering the inquiry. The 
replies, mentioning the above inquiry number, will be 
promptly forwarded.—Epbiror. | 





POPLAR SQUARES WANTED. 


We have been reading with considerable interest your 
Query and Comment page and, having had more or less 
trouble to find whitewood squares, firsts and seconds, suitable 
for turning into rolls, it occurs to us that you might help us 
to find some through the above department. We assume that 
whitewood is generally known as poplar squares. Our sizes 
are 7x7 and S8x8—8, 9 and 16 feet long. The material must 
be extra good quality.—INnquiry No. 96. 

[The above inquiry comes from a prominent New York 
lumber firm situated upstate. People having poplar 
squares to sell will please reply in care of this depart- 
ment, mentioning the above inquiry number.—Ep1rTor. ] 








CLOSER UTILIZATION OF HARDWOOD FOREST 

Realizing that you have classified and segregated informa- 
tion so that you can put your hand on it for almost anything 
pertaining to sawmilling, and remembering and appreciating 
some information we have gotten from you in the past are 
our reasons for writing you now. 

Firms operating large sawmills and owning their own 
timber lands are confronted with the great quantity of feet- 
age in stumpage that is left on their lands, not merchandis- 
able and profitable in the big sawmills. 

This has led to considerable thought on our part, and we 
have decided to investigate and find out the names of sawmill 
people who are manufacturing this character of small oak, 
elm, cypress and gum into railroad car material, cross-ties, 
wagon stock and other dimension stock. With a list of the 
successful operators before us we intend to go around to 
their plants and find out what they are doing, how they do 
it, and about what profit we may expect per thousand feet 
in such a venture. 

We shall appreciate any information you can give us re- 
garding the same and the list of names that you may have— 
and while it makes ne difference to us especially where these 
plants are, still at the same time we believe it would be 
better suited for our particular purposes to have the names 
of those operating in this immediate vicinity.—INQuUIRY 
No 72. 

[This is a very important inquiry, both in itself and 
because of its source, coming as it does from an impor- 
tant hardwood manufacturing concern. 

The AMERICAN LUMBERMAN does not have complete de- 
tailed information as to the extent to which manufac- 
turers of hardwood lumber have specifically added the 
other forms of manufacture referred to to the opera- 
tion of a sawmill in a conventional way. There is one 
form of stock that is not mentioned in this list, how- 
ever, and that is cooperage. There are, of course, a large 
number of southern manufacturers who manufacture 
dimension stock, but usually what lumber they produce 
is incidental to their main operation. In the manufac- 
ture of furniture dimension, for example, the lumber is 
usually sent to the band saw department without edging, 
thus giving more room for the working of the patterns, 
and only the lumber that is not suitable for furniture 
dimension is put through the edger. 


This inquiry is published in the hope that it will bring 
forth some volunteer testimony from southern operators 
as to what they have succeeded in accomplishing in the 
closer utilization of hardwood timber as an auxiliary to 


-the manufacture of lumber by the operation of any of 


these light forms of manufacture. Indeed, for the pur- 
pose of this inquiry it will be well not to confine it to 
the South but to weleome experiences from all hardwood 
territory.—EDITOR. ] 


THE GRADING OF LOGS 


Please advise me just where I can secure a book explaining 
grades of logs, showing quality to make A, B, C and D 
grades. I will cheerfully pay for same.—INQuiry No. 71. 

[The above inquiry comes from the South. Log grades 
are not very closely defined in any of the lumber grading 
rule books, but some southern concerns that purchase 
logs have printed rules of their own and the AMERICAN 
LUMBERMAN invites contribution copies of these in re- 
sponse to this inquiry.—EDITor. ] 


CEDAR OIL AND ITS USES 


Could you advise the writer anything about cedar oil, its 
method of manufacture, markets and prices for same? Or 
could you refer me to any literature on the subject? Trust- 
ing to hear something from you in regard to this we are— 
RYTHER & PRINGLE COMPANY, Carthage, N. Y. 

[Cedar oil is used in connection with the microscope 
as an immersion medium for oil immersion lenses and its 
value for this purpose lies in the fact that its refractive 
index, or the degree to which light is bent in entering it 
from the air or other transparent mediums, is nearly 
the same as the white optical glass from which micro- 
scope slides and covers are made. The small section 
of tissue or other microscopic object is usually mounted 
in Canada balsam—the balsam obtained from the bits of 
the bark of the ordinary balsam fir, which, while soft in 
its natural state, dries to a tough resin of a transparent 
yellowish tinge and with a refractive index also nearly 
the same as glass. The object is covered with a small 
dise or square of very thin glass, the balsam in which it 
is mounted also acting as a cement to hold the glass 
covering in place. 

In viewing the object a drop of cedar oil is placed 
upon it and the high power oil immersion lens is low- 
ered into this drop of oil and focused upon the object. In 
theory, therefore, the cedar oil and the glass cover of the 
object, together with such thickness of the balsam mount- 
ing medium as intervenes, all become a part of the lens 
system of the microscope and the optical system may 
therefore be corrected for a constant condition and is not 
affected by the errors that would be introduced by suc- 
cessive passage through air and through the varying 
thickness of glass in the cover. 

The volume of consumption, however, of both Canada 
balsam and of cedar oil, which are both products of 
the forest, is extremely small in this field. Crude cedar 
oil is used together with sawdust in some sweeping com- 
pounds, merely to impart an agreeable odor, and this is 
really its only use in the polishing oils that are used 
with oil mops upon hardwood floors. 

There are probably other uses for cedar oil in indus- 
try and the allied arts, but they are unknown to the 
writer.—EDITOR. | 


WANTS A CAR RECORD BOOK 


We would like to get a car record book for sales depart 
ment. Have you such a thing? If so, what do they cost, 
and could you send a sample page?—INQquIry No. 61. 


[A record of cars received is a part of an accounting 
system of almost any lumber purchasing or selling de- 
partment, but the AMERICAN LUMBERMAN is not advised 
of any stock form for such a book, none being included 
in the various blank forms of which it has a list. In- 
formation on this subject is, therefore, invited.—EDITOR. | 


EFFECT OF VIBRATION IN BUILDINGS 


I am undertaking an investigation in behalf of one of my 
clients as to the effect of vibration in structures upon the 
speed or output of the machines, the quality of the product 
or the efficiency of operatives. It would appear that a 
stable building as compared with one in which vibration 
occurs is more efficient in all these respects, but I do not 
know of any exact data upon the subject. My client is a 
large construction company and is undertaking an ex- 
haustive investigation in the attempt to gather exact 
engineering evidence. I should be glad to have you advise 
anything in your experience or recollection upon this point 
and also to have you publish this inquiry with the request 
for contributions of some experiences from your readers.-~ 
INquiIRY No. 79. 


[Every designer of machinery must take vibration into 
account in his design and see that the various parts of the 
mechanism are sufficiently stable to guard against it and 
provide uniform regularity of smooth movement of the 
various parts. Machine frames must be made sufli- 
ciently heavy, and the character of foundation upon 
which the machine is set is usually of much importance. 
The builders of ore crushing mills, for example, usually 
specify that such machines shall be erected upon a heavy 
wooden cushion instead of being set directly upon con- 
crete. 


The problem of vibration in structures may, however, 
be attacked from two sides. One theory is to make them 
so extremely heavy and solid as not to be susceptible 
to vibration or to reduce the amplitude of vibrations so 
that they are practically unnoticeable. Another theory 
is to use materials and principles of design by which 
the vibrations, instead of being resisted, shall be ab- 
sorbed and equalized. As already suggested, wood is an 
excellent material for this purpose. It was designed by 
nature to resist the constant and varying stresses to 
which the growing tree is subjected and the resulting 
resilience is a quality that artificial materials rarely 
equal. 

It is, of course, possible to build_a wooden building 
so that vibration in it shall be excessive and annoying, 
but this is a fault of design rather than of material. 
A wooden beam also has its favorable loading point and 
the same is true of wooden floor. A prominent engineer 
recently related an experience where an annoying vibra- 
tion was noticed in a mill constructed floor when only 2 
small part of the machinery had been installed and was 
operating. When, however, the full working load of 
machinery was placed upon the floor the vibrations prac- 
tically disappeared. This fact has frequently been noted 
by other observers. 

Any experiences of readers along this line will be 
welcome and interesting.—EDITOR. | 
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REVIEW OF CURRENT LUMBER TRADE CONDITIONS 


of these orders being placed during the last half of , 


With the entire country in the midst of the greatest 
udustrial and commercial revival ever known, with every 
line of endeavor feeling the impulse of the general pros- 
perity apparent on every hand, one would have to be a 
vank pessimist, indeed, who could fail to find encour- 
agement in the present situation, or who could con- 
scientiously predict, at least for some time to come, any- 
thing but a favorable condition in finance, trade or in- 
dustry. An encouraging feature of the situation is the 
unanimity with which financiers, industrial leaders, writ- 
ers and reviewers agree that while the present period of 
prosperity in the United States had its beginning as a 
result of the unparalleled demand for the products of 
this country as a result of the European war the country 
is no longer dependent upon war orders for a continu- 
ance of this prosperity. Reports from industrial centers 
indicate that the domestic demand is becoming so great 
that many factories are gradually reducing the amount 
of war business taken and concentrating their efforts 
more largely upon filling the wants of the home trade. 
In this connection the following interesting statement 
is made in a recent review of the situation by the Na- 
tional City Bank of New York: ‘‘The steel industry 
continues at the highest possible rate of production. 
Every old furnace and mill that can be made to do serv- 
ice is back in commission and an important amount of 
construction is being done. Prices continue to advance 
upon early deliveries and contracts are being made for 
delivery as far ahead as the first half of 1917. While 
war orders are still an important factor in the work be- 
ing done, they are a diminishing factor in the volume of 
business being booked. The producers naturally are giv- 
ing the preference to their regular lines of business and 
their regular customers, and from present appearances 
the cessation of war business will be a much less serious 
matter than has been apprehended. The belligerent coun- 
tries are steadily increasing their own facilities for the 
production of war supplies. A large amount of business 
is being held back by domestic buyers, which can be 
counted upon to come forward when the pressure relaxes, 
and there is further assurance of peace business from 
abroad when the war is over.’’ 


* * * 


While the steel industry is enjoying such remarkable 
prosperity it is not alone in bringing renewed strength 
and vigor to the whole commercial and industrial fabric 
of the country. An unprecedented crop yield, command- 
ing the highest prices that have prevailed in many years, 
has set in motion influences that will have a favorable 
effect on the entire business fabric of the country and 
will add life and tone to every line of trade. Espe- 
cially gratifying in its promise of an enlarged demand 
for forest products is the situation in the great north- 
west section of the country, where farmers have garnered 
immense crops of wheat and other grain, where money is 
now available in bounteous plenty, where towns are 
growing almost as if by magic, where the great railroad 
systems are extending their ribbons of steel, and where 
homes are being planned and built in great numbers. 
This as yet practically undeveloped area is where the 
greatest demand for lumber for building purposes will 
be felt, because here it is that wood will be recognized 
as the ideal building material for homes and for farm 
improvements. And while the Northwest is prospering 
as a result of bountiful crops the southwestern States are 
enjoying the same experience, the great gathering of lum- 
bermen in Kansas City last week accentuating the fact 
that in that section the lumber trade is once again com- 
ing into its own as a result of better conditions among 
the farmers. 

* * * 

An interesting and authoritative review of the busi- 
ness situation in the United States is given in the re- 
port of the twelve Federal Reserve Banks, extracts from 
which are printed in this issue of the AMERICAN LUMBER- 
MAN on page 37. This report shows that New England 
building and engineering operations from December 15, 
1915, to January 12, 1916, totaled $14,789,000, being the 
largest for ten years and an increase of $8,686,000 over 
the same period last year. Cleveland, Ohio, reports an 
inerease in building permits in six of the largest cities 
of that district in 1915 over those of 1914 of $5,375,669 
and says that farmers are prosperous and are building 
houses, barns, silos and fencing. San Francisco reports 
2 gratifying improvement in the lumber industry, pur- 
chases of lumber for mines, railroads and for shipment 
to Australia having brought about an advance of from 
$1 to $3 in prices, the placing of one order for 10,000,000 
‘eet of timbers for Arizona mines being recorded. This 
report says, too, that from 100 to 150 sailing vessels are 
carrying lumber from Pacific coast ports to Australia 
ind that as a result of activity in shipping lines all the 
shipyards are employedto their full capacity in building 
new tonnage. The building situation all over the country 
s most encouraging and assures a heavy demand for 
‘umber during the present year. In Chicago building per- 
mits for the week ended February 2 totaled $2,131,100, 
is against $615,200 for the same week in 1915. From 
January 1 to February 2 permits aggregated the largest 
total since that of $10,003,300 for the same period in 
1909, this total being $9,243,750. : 

* * * 


Perhaps if one were to ‘endeavor to select the most 
encouraging feature of the entire situation as it af- 
fects the lumber industry he would naturally turn to 
the railroad situation, where a remarkable change has 
taken place within the closing months of the last year. 
The normal requirements of the railroads have been 
estimated to average upward of 200,000 new cars per 
vear, due allowance being made for the rebuilding of 
‘quipment. During 1915 orders placed with car build- 
‘rs amounted to less than 108,000 cars, the majority 


the year. With the railroads continuing to report 
substantial increases in gross and net earnings and 
every indication pointing to a continued increase in 
the tonnage to be handled strenuous efforts are now 
being made to meet the demands that will be caused 
by large increases to the rolling stock, especially of the 
larger lines throughout the country. All of the car 
builders in the country report an abundance of orders 
on hand, these being reflected in the heavy demand 
that is being made on lumber manufacturers for ma- 
terial with which to construct these cars. A feature 
of especial interest to the lumber trade in this con- 
nection is that because of the constantly increasing 
cost of steel the railroads are calling for larger num- 
bers of cars to be built either of wood entirely or with 
steel underframes and wood bodies. The fact that 


‘many orders for steel cars and steel underframes 


that had been placed have recently been cancelled 
seems to be an indication on the part of the 
railroads to make a larger use of wood in the con- 
struction of their rolling stock. The demand for 
railroad material is a feature of the lumber trade just 
now that stands out above all others, and mills in posi- 
tion to handle orders of this kind have about all the 
business they can take care of, and at very satisfactory 
prices. A notable order reported during the last week 
was placed by the Missouri, Kansas & Texas Railway, 
totaling 8,000,000 feet, principally of yellow pine and 
hardwoods, the bulk of the material for bridge work. 
* * * 


Yellow pine ‘manufacturers continue to feel quite 
hopeful over the outlook regardless of the fact that 
orders during the last few weeks have fallen below 
the high average attained during the closing weeks 
of the last year. The heavy demands made on the mills 
by railroads, car builders and exporters reduced stocks 
materially and, in many cases, broke up assortments 
so badly that it has been necessary to decline many 
orders for certain sizes and lengths until the stocks 
could be evened up and put in better shape. On the 
whole, stocks in the mill yards are light and recent 
reports indicate that considerably less than half of the 
stocks on hand is in shipping condition and unsold, so 
that the small accumulation now taking place is really 
desirable. A feature that adds strength to the yellow 
pine situation is an inquiry during the last week for 
41,000,000 feet for account of one of the European 
governments, with transportation facilities guaranteed. 
This seems to be a bona fide inquiry, and there is a 
practical certainty that the order will be placed within 
a few days, if indeed it has not already found a place 
on the order files of some of the big southwestern 
manufacturers. Another inquiry, for 750,000 yellow 
pine ties, that seems to come from reliable sources 
and to be genuine, helps to assure manufacturers of a 
stable situation for their product, at least for some 
time. The unusual situation on the Pacific coast, where 
because of adverse weather conditions curtailment of 
production is totaling practically 75 percent, adds 
strength to the southern yellow pine situation. With 
yellow pine and the Pacific coast woods occupying com- 
manding positions a steadiness is transmitted all along 
the line to every other popular building wood and cre- 
ates a generally satisfactory condition throughout the 
entire lumber industry. Another market for southern 
pine that has aroused from its lethargy and become 
exceedingly active is in the West Indies. From Cuba, 
where the sugar planters have enjoyed a remarkable 
season of prosperity, there is a growing demand for 
lumber that naturally goes to the southern pine mills. 
Business with Cuba especially is limited only by the 
transportation facilities available, and shippers make 
use of every kind of vessel that can be had for this 
purpose. Large shipments are going to Cuba also via 
all-rail, and an outlet is found in the Antilles for part of 
the yellow pine production that manufacturers are glad to 
be able to take off the domestic market. 

* * * 

The preponderating item of importance as affecting 
the situation on the Pacific coast this week is the re- 
markable curtailment of production that has been 
forced upon that section because of the unprecedented 
snowstorms and inclement weather. A telegraphic re- 
port from Seattle to the AMERICAN LUMBERMAN ‘con- 
veys the information that, added to the accumulated 
snowfall of the last thirty days, has come another 
snowstorm of thirty-six hours’ duration that has closed 
practically every mill in the Pacific Northwest, has 
caused the abandonment of train operations through 
the mountains and a general cessation of business. 
Weather conditions are making it almost impossible 
for logging operations to be prosecuted with anything 
approaching their usual vigor and a consequent short- 
age of timber at the mills is certain to prevail. In 
addition to this shortage of logs there will be an as- 
sured advance in prices of logs that ‘will add much to 
the cost of production’and make absolutely necessary 
the demanding of better prices for the finished product. 
West Coast mills are experiencing a heavy demand for 
all classes of material, the call from the railroads be- 
ing especially pressing. The lack of ocean transporta- 
tion facilities continues to prove a serious handicap to 
the west Coast mills and lumber manufacturers in that 
section are strong advocates of the early passage of 
laws by Congress that will provide this country with an 
adequate merchant marine. As stated before, ship 
yards on the west Coast are operating to their ca- 
pacity and many vessels will be made available in due 
time for handling the products of the mills in that 
territory. Pacific coast manufacturers are looking for- 
ward expectantly to the. time when with adequate 


transportation facilities provided and the Panama 
Canal again open for traffic they will be in position to 
supply the big demand for their products that will 
come from the Atlantic coast, where they had begun 
to lay the foundations for future large business when 
shipments were summarily cut off by the closing of 
the canal. Advances of from $1 to $3 per thousand 
have placed Pacific coast woods in a more satisfactory 
position in the market, and manufacturers look confi- 
dently to more profitable operations this year than 
fell to their lot during 1915. Statistics compiled by 
the secretary of the Western Pine Manufacturers’ 
Association show that despite the lethargy that con- 
fronted manufacturers in the first half of 1915 they 
were enabled to ship more than 140,000,000 feet in ex- 
cess of the shipments for the previous year, this record 
being made possible because of the heavy call for their 
product during the latter part of the year. The terri- 
tory supplied with yard stock by the Inland Empire 
mills is in an especially prosperous condition and there 
is a growing demand for lumber that gives promise 
of continuing throughout the year and making the 
final record for 1916 even better than that of its im- 
mediate predecessor. Stocks at the mills are reported 


‘to be low and manufacturers are preparing to resume op- 


erations as soon as weather conditions will permit. 
* * * 


The hardwood market, which for a long time lagged 
considerably behind, is beginning to show a remark- 
able recovery and from all sections, both in southern 
and northern hardwoods, come gratifying reports of 
increased demand and advancing prices. A feature of 
the southern hardwood situation of especial interest is 
a report that manufacturers of Arkansas hardwoods, 
principally oak and gum, are preparing to reénter the 
Pacific coast market, from which they have been barred 
because of unfavorable freight rates. A recent reduc- 
tion of rates from that territory to the Pacific coast 
will make it possible for shippers to reach that market, 
and as a result they confidently hope to replace with 
Arkansas hardwoods the Japanese oak that buyers 
have had to take heretofore. Furniture manufacturers 
are reported to be unusually busy and at some points 
the plants are reported to be operating on extra time, 
and this naturally is creating an active demand for 
hardwoods that are used in the furniture industry. 
The recent advance in the prices of furniture of 10 
percent is to be followed immediately by another sim- 
ilar advance, announcement to that effect having been 
authorized. The furniture manufacturers realizing 
that their raw material would cost them more in fu- 
ture than they have been paying for it during the re- 
cent past have been quick to protect themselves against 
a possible loss of profits by announcing these increases 
in their prices. Carriage and automobile factories call 
for increased quantities of material in the various hard- 
woods, and the great increase in building operations 
in progress and projected is creating a larger demand 
for hardwoods for interior purposes, and altogether the 
situation is more satisfactory than has been the case 
at any time during the last twelve months or more, 


* * * 


The North Carolina pine situation is strong and the 
tendencye is constantly upward. While probably a 
smaller number of orders has been placed within the 
last few weeks, largely because of the railroad em- 
bargo situation in the East, manufacturers, feeling as- 
sured of their position, lend deaf ears to the pleas of 
large buyers who desire to place orders for future 
delivery at present prices. Manufacturers realize that 
the future has better things in store and they are 
not at all inclined to load up their order files with 
business for which they can better afford to wait in 
order to take advantage of the improved prices that 
are sure to prevail. Reports from that territory in- 
dicate that 4/4 edge box is in short supply, twenty-five 
mills being oversold on January 1 on this item alone 
15,000,000 feet. As is the case in other sections, manu- 
facturers of North Carolina pine have shipped more 
lumber in recent months than they have cut, and the 
situation there is altogether of an encouraging nature. 

* * * 

Not the least remarkable feature of the general lum- 
ber situation is the strong position that has been re- 
cently attained by hemlock, which for so long was a 
drug on the market and netted to its manufacturers 
considerably less than cost. Following a demand that 
recently attained tremendous proportions hemlock ‘ 
stocks have been depleted and as stocks have gone 
down prices have advanced, and the situation as re- 
gards that wood is more satisfactory now than it has 
been for some time. Hemlock manufacturers have 
wisely decided to place their product in a more respec- 
table position through the aid of that never-failing 
medium, publicity, and plans for a general promotion 
and publicity campaign are being carried forward that 
will without doubt prevent the recurrence of a situa- 
tion such as that wood has suffered from during the 
greater part of the last year. 

* * * 


A review of the cypress situation can only be a 
repetition of what has been said time and time again, 
because that wood has so firmly established itself and 
its manufacture and distribution are so wisely managed 
that little fluctuation is ever noted in the market, Deal- 
ers are more generally carrying cypress in stock than 
was formerly the case, and as a result of the judicious 
campaign of publicity constantly waged by the cypress 
association this wood has found a place in factories and 
in yards that it will continue to fill with the utmost satis- 
faction to manufacturer and consumer alike. 
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DOMESTIC 
General 

The Aero Club of America announced at New York January 
31 that more than $120,000 had been subscribed in Illinois, 
Michigan and Maine for the development of an aerial reserve 
throughout the country. 

President Wilson left Washington January 28 for a speak- 
ing tour of the Middle West in advocacy of his preparedness 
program, ‘The first address was given in Pittsburgh January 
29. krom there he went to Cleveland, Milwaukee, Chicago, 
Des Moines, Topeka, Kansas City and St. Louis, making 
brief platform speeches enroute at Waukegan, Ill.; Kenosha, 
Wis.; Racine, Wis.; Davenport, Iowa; lowa City, lowa; 
Grinnell, lowa; Newton, Iowa; Lawrence, Kan.; and East 
St. Louis, Ill. 

Having proved the practicability of manufacturing potash 
for explosives trom kelp, the Hercules Powder Company 
has announced that it has let a contract for the construc- 
tion of a reduction plant to be built at San Diego, Cal., at 
a cost of $1,230,000. 

The storm that raged over the entire Pacific coast since 
January 27 has claimed a total of not less than 120 lives and 
caused property damage amounting to millions of dollars. 
The greatest loss of lite occurred in the Otay valley, south 
of San Diego, where the lower dam of the California Moun- 
tain Water Company broke, and in the San Luis valley, where 
fifty persons were reported dead. 

The National Guard Association of New York January 29 
placed itself on record as favoring the federalizing of the 
militia organizations of the several States and in opposition 
to the tormation of a continental army for service in time 
of war. 

Speaking briefly to a delegation of 200 members of the 
Congressional Union for Woman Suffrage January 27 Presi- 
dent Wilson declined firmly to support the movement for 
an amendment to the United States Constitution providing 
tor woman suffrage. He told them he felt the suffrage ques- 
tion should be dealt with by individual States. 

The receipts of Jewish Relief day through the nation 
amounted to approximately $3,000,000 for Jews in the war 
zones of Europe. 

Plans for the military training camps at Plattsburg, N. Y., 
and Fort Oglethorpe, Ga., next summer were announced 
January 26 by the department of the east. Arrangements 
already have been made to accommodate a minimum at- 
tendance of 10,000. 

Plans for providing the United States army with a reserve 
corps of at least 30,000 civilian engineers for coast and other 
defense work in time of war have been approved, it was an- 
nounced at New York February 1 by the American Society of 
Civil Engineers, the American Society of Mechanical Engi- 
neers and the American Institute of Electrical Engineers. 

Consolidation of the Youngstown Sheet & Tube Company, 
the Cambria Steel Company and the Lackawanna Steel Com- 
pany is reported. ‘The new concern will be called the Inter- 
national Steel Company and will be capitalized at $200,- 
000,000. 

Levees along the Arkansas and White Rivers in eastern 
Arkansas began to give way February 1 and through the 
breaks poured a torrent of water which did widespread prop- 
erty damage in the inundation of river towns and villages 
and miles of lowland and farms and drove several thousand 
persons from their homes. 

The liner Appam, captured by the German commerce 
destroyer Moewe January 16 sixty miles north of the Madeira 
Islands as a prize of war, anchored at Norfolk February 1. 
On board the Appam all told are 452 persons—the prize crew 
of 23, 20 German civilians who were on their way to England 
for internment, 138 seamen taken from British ships sunk 
by the Moewe, 116 passengers on the Appam and the Appam’s 


erew of 155. p 
Washington 


The administration ship purchase bill was introduced in 
the House January 31 by Representative Alexander of 
Missouri, chairman of the committee on merchant marine and 
fisheries. The bill proposes the creation of an autocratic 
shipping board authorized to expend $50,000,000 in the pur- 
chase and construction of ships to be leased or sold to 
private capital or as a last resort, operated by the Govern- 
ment. 

A definite plan for the establishment of a Government 
owned, codperative radio service embracing all the republics 
of the western hemisphere and assuring satisfactory com- 
munication among them at all times was formally approved 
January 29 by Secretary of the Navy Daniels and will be 
submitted by the State Department for the approval of the 
various Governments concerned. It will carry the full in- 
dorsement of the United States Government. 


Representative Britten, of Chicago, January 31 introduced 
a resolution in the House proposing that the United States 
immediately enter into negotiations with Carranza for the 
purchase of Lower California, providing that the money paid 
a that territory should be devoted to the building up of 
Mexico. 


The maximum cost of putting into operation the Chamber- 
lain bill, proposing universal military training, would be 
$188,000,000 a year, according to figures submitted to the 
Senate Military Committee January 28 by Quartermaster 
General Aleshire. 


American aeroplanes are inferior to foreign machines, 
because of poorer high powered motors, Rear Admiral Griffen, 
chief engineer of the navy, January 28 told the House Naval 
Committee. 


After a spirited debate in the Senate January 27 1,000 
bundles of petitions urging an American embargo on war 
munitions to European belligerents and signed by 1,000,000 
men and women from every State, were referred to the 
Foreign Relations Committee as Senator Stone had asked, 
without a vote. 


_Secretary Lansing February 1 announced the receipt of a 
dispatch from Ambassador Penfield at Vienna saying he had 
been informed by the foreign office that all Austria sub- 
marines operating in tke Mediterranean had reported that 
none of them was concerned in the sinking of the Peninsular 
& Oriental liner Persia, 


A bill designed to bar from interstate commerce all mis- 
branded articles, which would apply the principle of the 
pure food and drugs law to every commodity, was intro- 
duced in the House January 31 by Representative Barkley, 
of Kentucky. . 

Senator Sherman, of Illinois, January 28 introduced a 
resolution in the Senate requesting President Wilson to 
inform Japan that the United States cannot permit it to 
encroach further upon the territorial integrity of China. 

Plans are under consideration for training of undergrad- 
uates and graduates of technical colleges and schools, motor 
boat owners, yachtsmen and others to form a naval reserve 
to be called to the colors in time of war. 


Louis D. Brandeis, of Boston, was nominated January 28 
4 President Wilson to succeed the late Justice Lamar on 
the United States Supreme Court. 

Conclusions of the general staff of the army as to the 
country’s requirements for adequate defense were delineated 
by its members January 28 before the House Military com- 
mittee, which is considering the administration’s army in- 
crease measures. They held that 1,000,000 men—500,000 
regulars and 500,000 reserves—would be needed along’ the 
Atlantic coast and the gulf of Penobscot, Me., to Mobile, 
Ala.; that it takes a year to train a soldier; that arsenals 
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and supply depots should be situated well in from the coast 
and at least 200 miles away from Canada or Mexico; that 
the Philippines were not essential to national defense and 
that the danger points from foreign expeditions were the 
north Atlantic cities, San Francisco and Puget Sound. 


The administration's tariff commission bill was introduced 
in the House February 1 by Representative Rainey of Illinois. 
The measure provides for the creation of a tariff commission 
of five members to be appointed by the president and sub- 
ject to removal by him for neglect or malfeasance of duty. 
The only powers conferred upon the commission are inquisi- 
torial ones. 

Senator Lewis, of Illinois, February 1 introduced a measure 
in the Senate calling for an initial appropriation of $1,000,- 
000 for the erection of a naval academy on Lake Michigan 
within the boundaries of Cook County, Illinois. Senator 
Phelan, of California, also introduced a bill to establish a 
new naval academy in his State. 


FOREIGN 


Sir Clements Robert Markham, famous explorer, died at 
London recently at the age of 86 years. 

Col. Edward M. House, President Wilson’s personal repre- 
sentative, has left Berlin for Paris and London by way of 
Switzerland. Among those with whom he conferred in Berlin 
were Chancellor Bethmann-Hollweg and Foreign Minister von 
Jagow. 

The American line steamer Philadelphia, bound for New 
York, was badly damaged in a collision January 29 at Car- 
narvon Bay off the Welsh coast with the Liverpool steamer 
Ben Lee and was forced to put back into port. 

Official announcement of the capture of the Albanian port 
of San Giovanni di Medua and the town of Alessio, a few 
miles in the interior, was made by the Vienna war office 
January 29. 


Twenty-four persons were killed and twenty-seven injured 
during a German air raid on Paris January 29. 





WORLD FOR A WEEK 


Headquarters for the Ford permanent peace tribunal hay 
been established at the Grand Hotel, Stockholm, Swedea 
Five Swedish members to the tribunal have been elected. 


From the start of the war to January 8 the recruits raised 
by Ireland numbered 86,277, according to the report oi 
Baron Wimborne, lord lieutenant of Ireland, published 
January 31. 

The province of Kweichow, China, is in full rebellion. Thy 
governor was forced to flee on January 16 and communica 
tion has been interrupted. It is reported that Luchow anid 
Tzeliutsing have been captured by the revolutionists. 

Six or seven Zeppelin airships raided the eastern, nort! 
eastern and midland counties of England January 31. Fift) 
four persons were killed and sixty-seven injured. 

An apparatus which it is claimed will prevent the destriic 
tion of ships by torpedo or mines has been invented |) 
Frantz Poulsen, engineer, according to advices from Copen 
hagen. The invention has_ been offered to the_ British 
admiralty which has promised to test it at the earliest pos 
sible time. 

Rioting occurred in Lisbon on the night of January 2) 
when large crowds attacked bakeries and provision shops in 
a demonstration against the increased cost of living. Bombs 
were thrown at soldiers called to disperse the rioters. 


Since the outbreak of war to the end of last October 254 
British merchant steamers ,aggregating 542,648 tons, were 
lost “through enemy action,” according to a white pape 
issued January 27. Of these 171 were sunk by submarines, 
forty-six by warships and thirty-seven by mines. 


Premier Asquith, in a written reply to a request for in 
formation, says the total British casualties in all fields of 
operation up to January 9 were 549,457, of which 24,122 
were officers and 525,345 of other ranks. 

Official statistics of the foreign trade of Argentina in 1915 
show imports of $226,892,000, exports $558.280,000 ; imports 
decreased $45,000,000; exports increased $209,000,000. 
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Miinois Society, of Architects 


1448 Monadnock Building 
Telephone Harrison 7818 


Mr. W. C. Howe, Editor, 
American Lumberman, 


431 South Dearborn Street, 


My dear Mr. Howe:- 

Permit me not only personally but in dehalf 
of the Illinois Seciety of Architects to thank you for 
the very complimentary and complete report of our last 
meeting contained in your issue of January 29th. 

I have only noted a slight error in the 
report which is contained in the announcement of the 
special committee appointed by the presiding officer. 
You mention Mr.'Thomson as one of this committee 
whereas Mr. Louis Guenzel is the tenth member of the 
committee. - This, however, is not serious. 

I am convinced that the members of our 
Society should by this time know that there is in 


existence standard grading rules fer southern 


O. De M 
‘ © ae 
DISTURBANCES *LE lLa—<—vF 
Edward Probst, Chairman FED: 
1417 Railway Exchange 
Tel. Harrison 4145 
Jens J. Meldahl . 


Office of the President 


Chicago January 29, 1916. 


Chicago, Ill. 


Very sincerely yours, 
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The Southern Pine Campaign 





This is a day of organization and codperation in all 
lines of business. None of us succeed’ who live and 
work to ourselves, or refuse to work with or codperate 
with our neighbor and competitor. The best interests 
of the consumer and public who buy your goods are 
served by members of this association. There are 
doubtless some good dealers in this State who are not 
members of your organization. At the same time they 
proceed to try to tell the public and consumer what 
they know about the retail lumber business when they 
have not even a real primer lesson unless they be- 
come a member of your body and attend these coun- 
ventions. I’ll tell you, gentlemen, a regular active 
attendant of these conventions has forgotten more 
about his line of business than the non-members and 
‘*stay-aways’’ ever knew. 

To be honest and frank with you, I never realized 
just how little I did know about the lumber business 
until I became identified with association and co- 
operative work. Some of the problems in the lumber 
business, both in the retail and manufacturing end, 
have been solved satisfactorily, but others are still 
in process of settlement and new questions are coming 
up continuously. New difficulties frequently grow out 
of old ones, or present themselves from unexpected 
sources; therefore, it behooves us all to be on the 
alert in association work in order to handle the prob- 
lems and difficulties without financial loss to ourselves, 
our neighbor and the consumer of our goods. For in- 
stance, southern pine lumbermen are now concerned 
in finding larger markets for their odds and ends and 
much stock that was considered a few years ago fit 
only for the refuse burner. They are studying cost 
accounting and the relation of production to demand, 
so as to avoid over-supply in the world’s markets. 
These problems and difficulties are having careful con- 
sideration of the Southern Pine Association. Although 
they are manufacturing problems they are closely re- 
lated to those coming before retail dealers, and we 
are endeavoring to codperate with the retail trade in 
every way that is possible or feasible to codperate 
with that part of the lumber industry. 

Most of us here today appreciate that the manufac- 
turing and retailing of lumber represents one of the 
greatest industries of our nation. Lumber is in- 
dispensable to the well-being of our people, and every- 
thing that injures the industry affects all others. For 
many years to come yellow pine will be the chief 
source of supply for the United States, outside of the 
Pacific coast. It is, therefore, a desire of the South- 
ern Pine Association to be of what service it can to- 
ward developing larger markets for you along more 
efficient and practical lines. Its subscribers do not 
seek to have the public use their product where cer- 
tain other materials are superior. This naturally be- 
ing a wood-using nation, the lumberman, but a few 
years ago, felt secure in the thought that it would 
always be; but time brings many changes, until now 
we can see where the manufacturers of a thousand 
and one substitutes for lumber as a building material 
have by some manner or means drawn a cloak over 
the public eye to such an extent that lumber in many 
cases has been displaced by more expensive substi- 
tutes not half so good as lumber. 

With these facts before it the Southern Pine Asso- 
ciation realized the old method of manufacturing and 
marketing lumber would have to be discarded 
and newer and more modern methods adopted; there- 
fore, an incorporated company was organized and 
chartered last year, representing an annual output of 
more than 5,000,000,000 feet, or about half the total 
production of yellow pine in the entire country. Its 
purpose thus far has been to correct the erroneous im- 
pressions of the public regarding the industry as a 
whole, to bring about active codperation of everybody 
interested in the welfare and maintenance of the busi- 
ness upon a successful and satisfactory basis and to 
utilize forest materials to the fullest possible extent. 


Cost of Educating the Public 


Since last February it has spent more than $100,000 
in an effort to educate the public as to the merits of 
yellow pine. At no time have the manufacturers sup- 
porting the work sought the trade of the consumer 
direct. They fully appreciate the important and in- 
dispensable field of the retail dealer. It has been said 
that the average retail dealer has no more interest 
in the lumber industry than in brick, cement, sheet 
iron ete., but the yellow pine manufacturers are not 
yet ready to believe this to be so. They realize the 
average retail dealer desires to supply the needs of 
the community and that he prefers to sell lumber first, 
and all the time, as he is essentially a lumberman. 

With these facts in mind the association has been 
advertising extensively in farm publications, setting 
forth the good qualities of yellow pine for barns, 
silos, dwellings and all other uses for which lumber 
is necessary on a farm. These advertisements have 
been read by many thousands of farmers, many of 
whom have been induced to buy lumber for homes, 
cattle sheds, barns, silos,.chicken coops and other farm 
structures. These advertisements were run .each 
month in fifty different papers, whose total circulation 
was more than 7,000,000 copies. The association is 
now receiving more than 700 letters a week in an- 





_ * Paper read before the Michigan Retail Lumber Dealers’ 
Association at Grand Rapids, Mich., February 1, 1916. 





[By O. O. Axley, Warren, Ark.] 


swer to its printed advertisements and announcements. 
Literature and pamphlets are promptly mailed to in- 
quirers with the address of the nearest retail dealer 
carrying a stock of yellow pine. The association has 
distributed at county fairs throughout the country 
more than 100,000 copies of a book called ‘‘How to 
Choose and How to Use a Silo,’’ also many thousand 
copies of a book called ‘‘Lumber Pointers,’’ which 
dwells on the merits of yellow pine for a variety of 
uses. In addition to this are printed and distributed 
direct to the consumer sets of plans of houses, barns 
and various other buildings that are in popular use. 
These are all practical working plans drawn to a scale 
and accompanied with a statement that further in- 
formation regarding material can be had from local 
retail lumber dealers. 

Last October a conference was held between the 
secretaries of the several retail lumber dealers’ as- 
sociations and representatives of the Southern Pine 
Association, when the work just mentioned was gone 
over. As a result of this conference it was decided 
to send the information to the several secretaries as 
well as direct to the members of the retail associa- 
tions. It is the desire that the retail dealer profit in 
every way possible from the money spent in creating 





0. O. AXLEY, OF WARREN, ARK.; 
Sales Manager of the Southern Lumber Company 


an interest on the part of the consumer to use yel- 
low pine for such purposes as it is best adapted. 
The association will loan any retail dealer a set of 
twelve electrotypes consisting of advertisements to 
be used in his local paper. These will contain his 
firm name and will be mailed with sets of plans show- 
ing details of houses and various structures illustrated 


days ago by Herbert Kaufman with reference to cer 
tain men who did not advertise. It read like this: 
They 


success 


Cheats and swindlers keep out of the public eye. 
can not operate after they are recognized. Their 
depends upon their ability to stay out of sight. Substitutes, 
adulterators and quality skimpers and other members of the 
underworld do not believe in honest advertising. Only an 
honest man or concern with an honest product dare bar 
a name in the open. 

When a man or a concern adds a trademark to his 
or its goods, right then both bet the consumer they 
are right. When they stamp that mark in printer’s 
ink and impress it on the public, then they bet they 
are better than unadvertised goods. Advertising is a 
step further than money’s worth; it’s money’s worth 
plus guaranty. It’s the detective force of retailing; 
it arrests dishonesty. Widely-known men, concerns or 
commodities can not misbehave. Everybody talks about 
them. Advertised goods must retain their character. 
They can not escape criticism. Crooked merchants 
and makers avoid publicity for the same reason that 
a thief does not leave a visiting card. 

The Southern Pine Association offers you cooperation 
in an honestly advertised, trade-marked commodity. 
Will you accept it as genuine, or, do you prefer those 
other brands that have no recognized standard of per- 
fection, except that which does not reach out beyond 
a selfish motive? 


WESTERN PINE SHIPMENTS INCREASE 


The report of shipments for December, just issued bj 
the Western Pine Manufacturers’ Association, shows a 
substantial increase as compared with shipments for the 
corresponding period last year. The report is as follows: 















———1914—_,, ——1915—_, 
Cars. Feet. Cars. Feet. 

i ee lo4 3,773,454 289 7,017,261 
OS eS er ee ee ee 286 6,938,866 765 19,009,154 
CEM ec ce cca qpecaeues 32 789,623 45 1,121,625 
Washington .....seccscecee vu 2,383,441 1z1 4,135,440 
North Dakota ..........00- 135 é 194 4,809,904 
South Dakota ......-..se0. 94 219 5,350,733 
Co: i ee as 246 393 
WISCONSIN 2... cic cccceccoes 140 190 
DM ia. o Se 6 wot we erdewrnnd.e'e 6 226 302 
lo 287 
tT) ae 19 
Nebraska 169 
Missouri 3 
Colorado 120 
Wyoming 62 3) 
DGG 2 o.08 55 59 1,476,778 
Michigan 3 54 1,348,187 
Ohio . $45,399 78 2,013,308 
Indiana 6 150,033 13 322,645 
Atlantic coast States....... 194 4,864,720 211 5,145,748 
Other eastern States........ 34 823,387 113 2,824,781 
CONEEA: ccieccceverccscowess 18 441,931 23 539,604 
Okla. and New Mexico...... 1 23,589 7 154,828 

Totals eeeeee eee e 2101 51,994,627 38754 93,027,447 


Prices are reported normal by a large majority of the 
mills. 


The report of cut and shipments issued by the 
Western Pine Manufacturers’ Association shows that 
the shipments for 1914 were 868,816,097 feet and for 
1915, 1,008,299,076 feet. Shipments exceed the cut by 
52,242,976 feet. The report, which follows, also shows 
the percentage shipped each year to each State: 














in the advertisements. In addition or 1914— a ee 1915 - 
; ; ; S. . 7 ° pet. To 
you will be furnished without cost, jaaho ............06.0005 2313 56,919,971 6.55 2,866 72,167,358 7.16 
with your name printed on leaflet and Montana ................. 6,339 64,595,000 17.78 7,058 175,551,044 17.51 
Q j i Sts Oregon ....ce cee e ee eee 82 435,796 97 36 '915,886 4 
pamphlet, information to distribute to ros n eion LTD 2,165 50,230,955 5.78 2,114 48,290,683 4.89 
our patrons suggesting various kinds North Dakota ............ 2565 60,773,071 7.00 3,406 85,119,575 8.44 
f irs th b d South Dakota 2,387 57,995,789 6.67 2,867 69,498,525 6.79 
of repairs that may be made on stormy Se tsota el, BATL 87,560,375 10.08 4,009 101,144,049 10.03 
days, and the manner in which to make Wisconsin |/12/222222222! 2047 47,555,809 5.47 2.097 50,796,008 5.04 
i TOMBE. sc ccavswscerecdecine 2:8 70,020,656 8.06 2,868 69,143,595 B85 
— ae There are — other DME! heh vee ene ese ee ees 1,809 43,020,383 4.95 2,306 56,929,293 5.66 
helpful features that may be had free ansas 21122222222122121 1: "749,081 132 180 4,100,684 40 
by the retail dealer on request, such as Nebraska Hag cane sisted ae 1,870 4,644,527 5. 14 2,848 56,049,406 5.56 
j ‘ . DRUMS "boc ceca venseseese 247 5,650,286 -65 27 3,186,05 6 
grading rules and specifications. The (oigrado 1.0... 1,012 24,783,185 285 1,747 421693956 4.23 
association solicits the assistance of Wyoming ................ : B84 9,188,662 1.06 1533 12,420,484 1.28 
i ; not be NAIF cc ccnccevcccsvesedes 136 29,753,176 46 ,005 26,104.47 2.58 
the retail dealer in bringing about gen-  Withigan “112222 7306,955 "84416 9,867,296 "98 
eral recognition of association stan- Ohio ..................--- 601 14,254,832 1.64 652 16428521 1.63 
Indiana ..........eeeeeeee 41 91,738 ‘11 74 1,810,072 118 
= grades to the end that each Atlantic coast States...... 2,606 61,022,609 7.03 2,622 64,690,346 6.42 
dealer may know what he is buying, Other eastern States... .. 462 10,919,112 1:26 ‘819 19,715,530 1.96 
and that substitutes and adulterations Canada ..............+++- 801 19,001,779 2.19 227 5,521,707 5D 
<6 COLONIA -0:6.6.0:0.6:0 606000 60 6 167,078 02 4 150,986 .01 
may be reduced to the minimum. Okla., Nev. Ete........222! 39 651,116 ‘07 36 880,128 ‘09 
I am authorized to extend to your Export .............eeeees 28 684,606 .08 6 124,914 01 
association an invitation to appoint a Totals ........... sees 35,982 868,816,097 100.00 40,962 1,008,299,076 100.00 
committee of three or five of your oo 
members, who are competent lumbermen, to become Below is given a table of the total cut and total 
guests on a tour of inspection to as many of our asso- shipments for the last six years: 
ciation mills as they may care to visit, for the pur- Year. Cut. Shipments. 
pose of familiarizing themselves with standard rules for 1910 ................seeeeeeee 876,749,147 822,930,944 
yard stock and advising where changes may be made aaa sete etna etter e ence eens Pinay prey ot 
) ee |) > Serer ee " ye ,0Ee J34,054, hs 
that would be of advantage and benefit to the retail jo; ctr i iti 889,113,957 837,551,096 
trade and entire industry. WQEE. co ieacicascnccosssoveceses 920,211,721 868,816,097 
; W915 occ cc eee c cece eee eeee 949,056,100 1,008, 299,076 


Use of Wood Blocks Should Be Encouraged 


Every lumberman should be interested in encourag- 
ing the use of wood block for street paving. Experi- 
ence and thorough trial has demonstrated that there 
is nothing to compare with it. Your committee to 
visit mills in the South with a view of investigating 
the grading features of yard stock might also be able 
to offer some valuable suggestions in regard to wood 
block for paving purposes. 

Remember, gentlemen, this is a day of ‘‘safety 
first,’’ codperative organizations and advertising of 
your business. You must let the people know you are 
in business, your line of wares, and the reason why 
you merit their patronage. I read an article a few 





INASMUCH as dynamite is occasionally employed in log- 
ging operations, a recent suggestion for the safe thawing 
of frozen dynamite is of interest. A 10-gallon empty oil 
can is wrapped in sacks and placed in an old barrel that 
has one or two half-inch auger holes bored in the bet- 
tom for drainage, the bottom of the barrel being covered 
loosely with two or three inches of straw or sawdust. The 
dynamite cartridges are placed loosely around the can, 
which is then filled with boiling water. This will produce 
a temperature of about 80 degrees in the barrel, and it 
takes a temperature of 356 degrees Fahrenheit to explode 
pure nitroglycerine. 
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RAILROAD ADOPTS NEW ECONOMY 


Finds Saving in Reclaimed Lumber—Scheme Means 
Big Annual Gain 


CINCINNATI, OHIO, Feb. 1—These are the times when 
railroads are obliged to adopt measures of economy for 
the regulation of rates and hours of employment, the 
advance in the price of materials and other items of op- 
erating and maintenance expenses having forced them to 
look to saving through conservation. Instead of piling 
up old freight ears and applying the torch, the Baltimore 
& Ohio Railroad is trying the experiment of reclaiming 
the lumber and metal parts of worn-out equipment and . 
utilizing this salvage in countless ways which unfold 
themselves in the operation of a property of this size. 
Reclaimed lumber is resawed and planed until the out- 
side defects are removed, then it is cut into smaller sizes 
and shipped from point to point over the road for use in 
repair work, in the erection of small buildings, platforms 
ete. 

The mechanical department estimates that the saving 
effected by the dismantling of cars in this manner 
amounts to $20 a ear, which reaches a big total when it 
is remembered that hundreds of cars go out of service 
every year. 

When there is no immediate use for the reclaimed ma- 
terial it is stored, and it is estimated by an official of the 
road that from $50,000 to $75,000 should be saved. At 
least the management is so impressed with what the 
experiments have shown that a large reclamation plant 
has been established at Zanesville, Ohio, where the old 
ears are collected and demolished. Old piling and bridge 
timbers as well as ties, are treated with this economy 
medicine, and the useful life of the lumber is thus pro- 
longed. From the savings of the Ohio plant the company 
recentiy constructed a fruit-loading platform at Keyser, 
W. Va., 90 feet long, and enlarged the facilities at a 
refrigerating plant at Cumberland, Md., lengthening it to 
300 feet for the accommodation of ten cars at one time. 

At the Zanesville plant considerable sawing machinery 
has been installed, so confident is the management of the 
road that the scheme will prove an important economy. 


J. P. Koelzer Lumber Company, Seneca, Kan. 
4 percent discount on cash sales; 2 percent discount: 15 
days; 1 percent discount 30 days; 8 percent interest 
charged on accounts after 60 days. 


3. Rhodes Lumber Company, Council Grove, Kan. 

2 percent discount for cash on all building material; 8 

percent interest charged on accounts after 60 days. 

. W. Valentine, Overbrook, Kan. 

2 percent discount for cash; 1 percent 45 days; net 90 
days; after 90 days interest at 8 percent from date of 
purchase, 

Cc. C. Isely Lumber Company, Cimarron, Kan. 

3 percent discount for spot cash; 2 percent 15 days; 1 
percent 30 days. 

Mills & Arnold Lumber Company, Kirkville, Mo. 

2 percent discount 5 days after delivery of lumber; 30 
days net; 8 percent interest charged on account after 
30 days. 
Williams Lumber & Manufacturing Company, Springfield, Mo. 
All accounts due first of month following purchase; 8 per- 
cent interest charged after 30 days; all accounts must 
be settled after 60 days. 

Blytheville Lumber Company, Blytheville, Ark. 

3 percent discount on all 15-day bills; net 30 days; interest 
at 10 percent after 30 days. 


— 





REAL WINTER CHILLS THE WEST 


Prolonged Stay of Snow and Cold Weather Breaks 
Records—Logging Stopped. 


SEATTLE, WASH., Jan, 29.—For the last few weeks the 
AMERICAN LUMBERMAN has published reports concerning 
weather conditions on the Pacific coast and it has been 
the common thought that each week would be the last 
but to date there has been no let-up and the snow and 
cold weather are lasting so long they are breaking all 
records in the memory of the oldest inhabitants. Even 
the Indians have gone wrong in their weather predictions. 

In this section where the timber is so large and only 
donkey engines are used in logging operations heavy snow 
puts a stop to logging. Conditions are just the reverse 
of those in the East where snow is an aid to logging 
operators. In the greater part of western Washington 






PREPARE TO FIGHT BLISTER RUST 


New England Lumbermen Take Steps for Protection— 
Ask Federal Aid 


Augusta, ME., Jan. 31.—Maine and New England 
lumber operators and timberland owners are cooperating 
with the Maine, Massachusetts and American forestry 
associations in the effort to stamp out the white pine 
blister rust, a fungus disease native to Europe, which 
has threatened to become a serious menace to the white 
pine forests of the East. Arrangements are being made 
to have a large and influential representation in Wash- 
ington on February 4, when a public hearing will be heli 
by the Federal horticultural board at the Department 
of Agriculture. 

In order to protect the white pine forests of this 
country from further spread of the disease, it is pro- 
posed to establish a quarantine on shipments of five 
leaved pines and cultivated black currants from Maine, 
New Hampshire, Vermont, Massachusetts, New York, 
Connecticut and Pennsylvania. As an additional safe- 
guard it also is proposed to prohibit the entry of five- 
leaved pines nursery stock from Canada and of nursery 
stock of currants and gooseberries from Canada, Europe 
and Asia. 

President Edgar E. Ring of the Maine Forestry Asso- 
ciation has supplied every member of the Washington 
delegation from this State with copies of all circulars 
and bulletins relative to the blister rust which have 
been issued to date, and has appealed to the delegation 
to work for a large Federal appropriation to aid the 
eastern States in stamping out the disease. Favorable 
responses from all the senators and representatives have 
been received, and they also are to be present at the 
quarantine hearing in Washington next Friday. 

Senator Edwin C. Burleigh of Maine has written from 
Washington that he is working for an amendment to the 
urgent deficiency bill, presented by Senator Gallinger of 
New Hampshire, which will make immediately available 
a federal appropriation of $50,000 to fight the blister 
rust in the eastern States. 

President Ring has appointed Professor John M. Bris- 























1. Typical winter scene indicating kind of weather prevailing on the Pacific coast for the last month. 2. Frozen Mill Pond. 3. Unusual condition at coast shingle mill 
EASTERN BRAND OF WINTER VISITS LUMBERING SECTIONS OF THE PACIFIC NORTHWEST 


This is used to cut old bridge timbers into boards that 
can be used for flooring in freight houses and other 
places where it is not important that the material should 
be new. 


SOUTH GETS ANTLERED IMMIGRANTS 


NEw ORLEANS, La., Jan. 31.—A carload of forty elk, 
shipped from Yellowstone National Park, reached 
Urania, La., last Monday, consigned to the Urania Lum- 
ber Company’s forest reserve in LaSalle Parish. The 
elk were supplied from the Government preserve on the 
joint application of the Urania Lumber Company and 
the Louisiana Conservation Commission. Henry E. 
Hardtner, president of the company, and M. L. Alex- 
ander, president of the State Conservation Commission, 
headed a reception committee composed of practically 
the entire population of Urania, plus a lot of folks from 
the surrounding country, that turned out to welcome the 
antlered immigrants. The elk have been placed in a 
100-acre pasture pro tem, but as soon as they get ac- 
customed to their new surroundings they will be given a 
1,000-acre range already fenced off, on the Urania forest 
reserve. 


CREDIT SIGNS ATTRACT ATTENTION 


Lumber Dealers’ Terms of Sale Conspicuously Dis- 
played at Southwestern Convention 








Conspicuous signs giving ‘‘terms of sale’’ of several 
member concerns, hung in the convention hall at the 
Muehlebach during the annual of the Southwestern Lum- 
bermen’s Association last week, attracted considerable 
attention. The object was to convert members to the 
cause of short credit through terms of sale and to make 
it attractive for consumers to pay cash for their lumber 
or pay within a short time. Some of the signs were as 
follows: 


\lexander Lumber Company, Atchison, Kan. 


2 percent discount on all cash sales amounting to $1 or 
more; 8 percent interest charged on book accounts, 
except coal; coal accounts, 8 percent after 30 days. 


and Oregon heavy snow is almost unheard of and logging 
operations are seldom interfered with and if they are 
it is only for a few days. Logging operations have been 
at a standstill now for more than a month. Seattle and 
the entire Pacific coast, which have a well earned reputa- 
tion for warm, balmy winters, have been treated to Mich- 
igan or Minnesota weather and the accompanying illus- 
trations are evidence. 


SHIP MORE THAN A BILLION FEET 


SPOKANE, WASH., Jan. 29.—Members of the Western 
Pine Manufacturers’ Association of Spokane shipped 
over 1,000,000,000 feet of lumber during 1915, exceeding 
the 1914 total by over 140,000,000 feet, according to 
figures compiled for last year by A. W. Cooper, secretary 
of the association. The figure is believed also to exceed 
the total for any other year since the association began 
a check of shipments in 1909. 

During the first nine months of 1915 shipments to- 
taled 751,243,148 feet and to this was added 257,055,928 
during the last quarter, bringing the year’s shipping 
record to 1,088,299,076 feet. The total year’s shipments 
for 1914 were 868,818.23 feet. 








SNOW CLOSES WESTERN MILLS 


[Special telegram to AMERICAN LUMBERMAN.] 

Seattle, Wash., Feb. 2.—Practically every mill 
in the Pacific Northwest is closed. In Seattle, 
Portland and other cities street car lines are tied. 
up. With heavy snow falling in Seattle and 
vicinity for the last thirty-six hours on that ac- 
cumulated during the last month a log shortage 
is bound to prevail for sixty to ninety days, and 
probably longer. Manufacturers generally are ad- 
vancing their quotations. No trains are being 
operated through the mountains. 











coe, of the department of forestry at the University of 
Maine, to represent the association on the interstate 
committee formed in Boston at the recent meeting of 
the American Forestry Association to inaugurate a 
nation-wide campaign for the suppression of the disease. 

The Massachusetts legislature is to appropriate $10,000 
for the suppression of the blister rust in that State, 
according to announcement of the legislative leaders. 
The money will be expended under the direction of the 
State forester and the State forest commission. Unless 
the Federal appropriation is sufficiently large, an effort 
will be made in Maine to secure a similar State ap- 
propriation for this purpose. 


FIRE INSURANCE DIRECTORS MEET 


PHILADELPHIA, Pa., Jan. 29.—The twenty-first annual 
meeting of the policyholders of the Pennsylvania Lum- 
bermen’s Mutual Fire Insurance Company was held at 
the home office of the company in the Lafayette Build- 
ing, Philadelphia, Tuesday, January 25. Edward F. 
Henson, president of the company, read his report and 
congratulated the members on the wonderful showing of 
the company. The year 1915 proved the most successfu! 
in its history, and the first of the year the company 
showed a grand surplus of over $500,000, with insurance 
in force of over $23,000,000. 

The following directors were elected for the term of 
four years: Richard Torpin, Albro J. Newton and T. 
Atkins Murphey. 

Franklin Smedley was elected auditor to succeed Myron 
J. Kimball, deceased. 

After the policyholders’ meeting the directors con- 
vened and elected the following officers for 1916: 

President—Edward F. Henson. 

First vice president—Richard Torpin. 

Second vice president—wWilliam Henry Smedley. 

Treasurer—Edwin H. Coane. 

Assistant treasurer—James S. Young. 

Secretary—Harry Humphreys. 


Manager and assistant secretary—Justin Peters. 
Assistant manager—H. J. Pelstring. 


The directors also voted the continuation of the large 








dividend of 40 percent on all policies that will terminate 


or expire during 1916. 











}EBR 


Inve 


SE 
is on 
cade 
of a 
store 
spell 
resul 
for J 
nishi 
daily 
mitt: 
mere 
dems 
a pi 
and 
eurr 
mow! 
pape 
lumk 
est j 
Seat 
is ne 
carr: 

N 
furn 
man 
haps 
deer 
fact 
to ¢@ 
frie 
ter 
Coas 
cons 
of 4 
Seat 
engi 
buil 
Seat 
sent: 
Asso 
and 
by t 
fects 
were 
was 
neve 
the 
fron 
foun 
ciab 

Tl 
stav 
mit 
shut 
pipe 
was 
that 
weig 
grou 
plae 
defe 
wate 
dise 
they 
exce 
The: 
the» 
had 
froz 
putt 
the 
fire. 
mit 
was 
thes 
beea 
mail 
froz 
vaile 
ity « 
ing 
pipe 
whe! 
shov 
iams 
soci: 

T 
the 
trou 
The 
ness 
mail 
in d 
conc 
froz 
pipe 
that 
qual 
shov 
qual 
neat 

Th 
Wat 
com 
fron 
assu 
fort 


— ee 


ae @wee we wwe 


a] 
1- 
1- 
id 
of 
ul 
Ly 
ce 


of 


on 


ge 
ate 





FEBRUARY 5, 1916. 


AMERICAN LUMBERMAN 


<9 





USE OF WOODEN PIPE JUSTIFIED 


Investigation Made as Result of Breaks in Pipe Line 
Results Favorably for Wood 


SEATTLE, WASH., Jan. 22.—The water supply of Seattle 
is one of the purest in the world, coming from the Cas- 
cade Mountains down the Cedar River Valley, a distance 
of about thirty miles, in a wooden stave pipe line to 
storage reservoirs in Seattle. Recently during a cold 
spell of weather several breaks occurred in the pipe line. 
resulting in the water being shut off from householders 
for periods of from twelve to twenty-four hours, and fur- 
nishing the basis of strong arguments in one of Seattle’s 
daily newspapers against the alleged foolishness of per- 
mitting a city of nearly 350,000 inhabitants to be at the 
merey of a wooden pipe line for its water supply. It was 
demanded that the wooden pipe be at once replaced by 
a pipe of concrete and steel, such as would last forever, 
and not be at the merey of accidents such as had oc- 
curred or might occur from floods and washouts in the 
mountains or earthquakes. Scare headlines in this news- 
paper advertised to all who might read the fact that 
lumber, the manufacture of which constitutes the great- 
est industry of the Pacific Northwest and one on which 
Seattle is more dependent than any other, 
is not good for permanent lines of pipe for 
carrying water. 

No doubt this attack on wooden pipe 
furnished ammunition that will be used by 
manufacturers of steel and concrete per- 
haps all over the country, from this on, to 
deery wood as a water pipe material. The 
fact that such is likely to be the result and 
to ascertain the true conditions led the 
friends of wood to investigate. The mat- 
ter was at once taken up by the West 
Coast Lumbermen’s Association. A party 
consisting of L. M. Grant, chief engineer 
of the Pacific Coast Pipe Company, of 
Seattle; R. H. Ober, a consulting civil 
engineer and former superintendent of 
buildings and assistant city engineer of 
Seattle, and J. S. Williams, field repre- 
sentative of the West Coast Lumbermen’s 
Association, visited the scene of the break 
and found that the first break was caused 
by two staves giving away, because of de- 
fects. They contained shake split and 
were undoubtedly defective when the pipe 
was laid about seven years ago and should 
never have been permitted in the pipe in 
the first place. There were no defects 
from decay, however, nor was any evidence 
found that any of the staves showed appre- 
ciable decay. 

There was a leak from these defective 
staves and the water was shut off to per- 
mit of repairing. When the water was 
shut off, owing to the water in the stand- 
pipes freezing, more or less of a vacuum 
was formed in the pipe, with the result 
that the atmospheric pressure and the 
weight of the earth, the pipe being under 
ground, caused the pipe to break in several 
places. After the repairs due to the two 
defective staves was completed, and the 
water again turned on, these breaks were 
discovered by leaks. Being underground 
they could not be found any other way, 
except by the washing away of the earth. 
These breaks caused further shutting off of 
the water. In the meantime the employees 
had discovered that the standpipes were 
frozen and they had thawed them out by 
putting oil, shavings and gasoline about 
the standpipes and setting the mixture on 
fire. The standpipes were designed to per- 
mit of the admission of air when the water 
was shut off in just such instances as 
these. The water in them being stationary, 
because of the pressure of the water in the 
main pipe the water in the standpipes 
froze during the cold weather that pre- 
vailed for two or three weeks in the vicin- 
ity of Seattle. The results were the creat- 
ing of a vacuum and the collapsing of the 
pipes from atmospheric and earth pressure, 
when the water was shut off. The pictures 4. 
shown herewith were made by Mr. Will- 
iams, of the West Coast Lumbermen’s As- 
sociation. 

Thus when the facts became known it was found that 
the wooden pipe was serving satisfactorily and giving no 
trouble at all excepting from the two defective staves. 
The worst break occurred afterward because of careless- 
ness in permitting the freezing of the standpipes. The 
main pipe where the repairs were made is 4214 inches 
in diameter. Had the pipe been constructed of steel or 
concrete and the water turned off with the standpipes 
frozen, there would have been just as bad collapses of the 
pipe as if made of wood. The arguments to the effect 
that concrete and steel pipes would withstand earth- 
quake shocks is fully as fallacious. Experience has 
shown that concrete and steel snap and break in earth- 
quakes, whereas wood pipe yields in a measure and is not 
nearly so liable to damage. 

In a published statement Engineer Grant stated that 
Water Superintendent Youngs in his report for 1913 
compared the cost of wooden staves with that of steel 
from the intake to Seattle, basing his figures on the 
assumption that’ one-quarter inch steel pipe would last 
forty-five years, while the staves must be replaced for 





where repair was made. 3. 
Standpipe. 


PHASES OF ACCIDENT TO WATER PIPE LINE SUPPLYING SEATTLE 2@t_ is some mail for this little town. 


the entire line every fifteen years. Granting this to be 
the case, and estimating the cost of each replacement at 
that of the original cost of the entire line, it was found 
that with the interest on the cost of the steel line for 
forty-five years at 6 percent and that of the cost of three 
installations of wooden staves at 6 percent for the same 
period at the final balance the city would save $1,400, 
000 by using the wooden staving. 

“‘Tf the installation of steel or concrete would give 
absolute protection against such careless handling of 
the pipes,’’ said Mr. Grant, ‘‘the city might be justified 
even then in putting in steel or concrete, and sending 
the steel money out of the country. But in the present 
instance either steel or concrete would have behaved 
just the same and the cost and time of repair would have 
been enormously greater.’’ 

Thus another outcry for the purpose of inflaming the 
public mind against the use of wood is found to have 
had nothing behind it beyond a desire to have the city 
protected with a safe water supply. At the same time, 
nevertheless, a serious injury was done to the wood pipe 
industry. Investigation, however, shows there to have 
been no foundation for the claims, and that if necessary 
and ordinary care is taken a wooden pipe line will for 
years serve the purpose designed in an entirely satisfac 
tory manner. 





1. Two defective staves that caused original break. 2. Section of wooden water pipe 


SUPPLYING WAR’S NEEDS FOR WALNUT 


Kansas City, Mo., Feb. 1—Kansas City is turning 
out 5,000 walnut gunstocks every day for the armies of 
Europe. Three hundred carloads of walnut logs are 
being received each month in this city and the territory 
for many miles in every direction is being combed for 
walnut trees. Walnut also is in demand for propellors 
for war aeroplanes and the Frank Purcell Company, of 
Armourdale, has shipped eight carloads of walnut logs 
to France for that use. 

The gun stock business in Kansas City is being done 
by the Frank Purcell Company and by the Penrod Wal- 
nut & Veneer Company. Each plant is being carefully 
guarded behind barbed wire stockades to prevent any 
war plotters from destroying the stock. The Purcell 
plant has a big contract from the Remington Arms Com- 
pany. The Penrod plant, which is somewhat larger than 
the Purcell plant, has all the contracts it can possibly 
fill for some time. The waste from the gun stock cutting 
is going into chair stock. 


Standpipe burned by employees in effort to thaw it. 


ORDINANCE REINSTATES SHINGLES 


Concerted Action by Lumbermen Overcomes Shreve- 
port’s Threatened Adverse Building Code 


SuHrREveporT, La., Feb. 1.—Stripped of the anti 
shingle clause over which a great deal of protest had 
been raised by the local lumber fraternity in con- 
junction with the Southern Pine Association, a new 
building-code, compiled by City Building Inspector 
and Fire Marshal Strube McConnell, has been adopted 
on first reading by unanimous vote of the commis- 
sion-council. Under the rules of the council, it lays 
over thirty days for adoption, and a few days after 
adoption it becomes operative. The code, covering 
nearly one hundred typewritten pages, was drafted 
several months ago, but action’ by the council was 
delayed on account of a determined protest by the 
Shreveport lumber fraternity against a clause of the 
code which sought to do away with the use of shingles 
on the roofs of all new buildings and eventually to 
bar wooden shingle roofs absolutely throughout the city. 

Responding to this protest, the council has sub- 
stituted the old clause pertaining to wooden shingles 

on roofs. This substitute clause bars 
wooden shingles inside of the fire limits 
only, which limits are mainly composed of 
the commercial sections and adjacent prop- 
erty. It permits the use of wooden shin 
gles on roofs elsewhere in the city, includ- 
ing the big residential sections. Had the 
proposed new clause been adopted it would 
have barred these shingles all over the city. 

The fight by the Shreveport lumbermen, 
with the codperation of the Southern Pine 
Association, was one of the most notable 
in the history of the lumber business in 
this section. One of the five members of 
the commission - council, Commissioner 
George Thurber of the department of pub- 
lie safety, recommended the antishingle 
ordinance as a part of the code, claiming 
that wooden shingles were great fire haz- 
ards. The lumber fraternity took immedi- 
ate exception to the Thurber contention 
and began a vigorous campaign of educa- 
tion, presenting data from various cities to 
show that wooden shingles were allowed in 
many cities and that such roofs were very 
serviceable and not more hazardous or 
dangerous than other roofs. The lumber- 
men particularly emphasized the fact that - 
to bar wooden shingles would work an un- 
necessary hardship on poor people building 
homes, and would prove an_ unjust 
‘*knock’’ of the lumber industry, one of 
the biggest industries of this section of 
the country. The commission-council was 
finally convinced that the public was op- 
posed to the antishingle clause, and offi- 
cially eliminated it from the code. The ac- 
tion of the commission-council does away 
with the necessity of a referendum elec 
tion, which the lumber fraternity had 
planned to demand in event the commis- 
sion-council adopted the antishingle clause 
over their protest. 








THROWS OPEN FOREST LANDS 


GorRHAM, N. H., Jan. 31.—Announee- 
ment that the Federal Government will 
throw open to the public as summer cot 
tage and hunting or fishing camp sites 
more than 100,000 acres of national for: 
est lands in the White Mountains has 
brought a veritable avalanche of letters to 
the local office of the United States Forest 
Service. Elmer E. Fletcher, assistant to 
Forest Supervisor J. St. Benedict, said 
today that more than 2,000 applications 
from New England people who: want sites 
are now awaiting answers in his office. 
The announcement was published in a Bos 
ton newspaper last Wednesday and the 
next morning the first deluge of letters and 
telegrams, more than 600 of them, said 
Fletcher, were lugged in by the postman. 





The letters have been coming ever since, 

and it has been necessary to print a cir- 
cular form of reply until there is time to go over the 
individual letters and pass on the applications more par 
tienlarly. 

According to the announcement, citizens will be per 
mitted to lease not more than five acres of forest land 
at a price of about $5 annually for thirty years, in 
some cases the lease price being less. The citizen is 
permitted to erect a camp or cottage, and is asked to 
agree only to be careful about fire and not to injure 
any valuable growing trees in consideration for the privil 
eges accorded him. ; 

Maps are being published for free distribution, show 
ing streams, roads ete. in the tracts of Government land 
to aid the public in making selections. The tracts being 
thrown open include the most splendid scenery in the 
White Mountain region. This action is taken to mean 
that the Forest Service has no intention of permitting 
any lumbering operations for thirty years, at least, on 
the 120,000 acres or so included in the offer. The total 
Government holdings of forest land in New Hampshire 
are about 272,000 acres. 
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Future Use of Pine 





I wish primarily to discuss a topic that perhaps can 
not strictly be regarded as coming within the purview 
of a forester or of anyone who is not actually engaged 
in commercial lumbering. The relation, however, be- 
tween the profitable forest and the commercial dis- 
tribution of lumber is so intimate that while it is not 
necessary for the forester to be a lumberman, it is 
necessary that he should fully realize that forestry 
is impossible which does not ultimately pay the lum- 
berman or timberland owner. In a talk I made to the 
North Carolina Pine Association in Norfolk in April, 
1907, I sought to develop the idea that while the 
greater portions of the shortledf pine lands of the 
southeastern United States which are now in forests 
and from which the supply of timber for the mills is 
obtained are fundamentally suitable for agricultural 
purposes their development, for this use will be im- 
possible for a great many years, not only on account of 
the lack of capital but for the additional reason that 
labor is not available for their cultivation. Further- 
more, there already exists a very large area of cleared 
land that is not being cultivated but which is as suit- 
able for farming purposes as much of the land is 
at present in timber, and this land can not now be 
cultivated either on account of the lack of labor or for 
the reason that it is not adequately drained. It was 
further pointed out that with land stocked with trees 





Fig. 1. Open stand of shortleaf pine due to understocking. 
Tree are short-bodied and knotty, and not only yield much 
less timber per acre than the stand in figure 2, but it is 


less valuable lumber 


of as fapid growth as the pines of the middle Atlantic 
coastal plain, although the production of the timber 
might not prove so profitable as the use of the land 
for farming, such a use could still be made profitable; 
and until it is possible to use these forest lands agri- 
culturally there is every reason why they should be 
developed for the purpose of producing timber. 
Some Other Aspects of the Case 


Now I wish to go further and present some other 
aspects of the case as they have recently appealed to 
me. I am still of the opinion from the trend of in- 
dustrial development in the middle Atlantic States 
that it may be a quarter of a century or more before 
the larger portion of the land that is now in timber 
can be cleared and used for farming. A period of 
twenty-five years is ample time for the production 
under good conditions of growth of a stand of mer- 
chantable saw timber even from the seed. In the case 
of stands of pole timber it is a sufficient period to 
allow for making two cuttings on the same tract. Can 
the owners find justification for holding such properties 
without adequate development? Holding timberlands 
for appreciation in value of stumpage is not develop- 
ment; this value comes from the increase in the popu- 
lation; nor is cutting of timber in a manner to remove 
the stand as cheaply as possible necessarily to be con- 
sidered as development; nor is the mere revenue from 
the natural growth sufficient. 

The pine industry is just emerging from a period 
of stress and low profits and is still badly demoralized. 
It is the dawn of a cloudy day. In the past operators 
owning timberlands expected to secure fully as much, 
if not more revenue from the appreciation in the 
value of stumpage as from the growth of the timber, 
and other stumpage owners expected to benefit ac- 


_* Address delivered at the sixth annual convention of the 
— warolina Forestry Association January 25, 1916, New 
ern, N. 


[By W. W. Ashe, of the Forest Service] 
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cordingly. It is extremely doubtful in my mind 
whether in the future they can look forward to obtain- 
ing so high a rate of so-called unearned increment. 
Not only has lumber now reached such a price in 
the eastern States that many materials can be sub- 
stituted but the marketing of west Coast timber 
through the Panama Canal ean be expected for a num- 
ber of years to have a depressing effect upon the mar- 
ket for large sized stock and for upper grades; and 
every rise in the price of eastern lumber renders the 
eastern market a more profitable field for the western 
operator. The most influential factor, however, in 
reducing the rate of profit yielded by pine lands will 
be not so much a falling off in the rate of increase in 
the price of lumber from these causes as the very fact 
that the value of stumpage is now so high. The rate 
of interest earned by the investment has declined as 
stumpage has increased in value. In the early 790s 
the Norfolk mill run price of lumber was about $11.50 
per 1,000 board feet, and stumpage was approximately 
on the basis of 45 cents a thousand. At the beginning 
of the century the Norfolk price had increased to 
about $14 a thousand feet and stumpage had appropri- 
ated about two-thirds of this appreciation in the price 
of lumber. In the first years of the decade beginning 
1910 the Norfolk price was about $17 a thousand, 
an increase of $3 during the decade, $2 of which was 
absorbed by stumpage. But while stumpage increased 
at the rate of 17 percent, compounded annually in 
passing from 45 cents to $2.22 in the decade between 
1891 and 1901, it only increased at the rate of 6 per- 
cent in the next decade in passing from $2.22 to $4.02. 
Even should stumpage continue to go up at the rate of 
$2 a decade, the rate earned on the base will become 
too small to pay for the carrying charges. If stump- 
age which is now worth $4 shall increase to $6 at 
the end of the next decade, it will have earned only 
at the rate of 4 percent. Should stumpage which is 
worth $6 a thousand at that time increase to $8 after 
ten years it will have earned less than 3 percent on 
the initial investment of $6. Following the law of de- 
clining returns, the rate earned on the investment be- 
comes smaller as the base increases in value. Un- 
doubtedly there will continue to be some appreciation 
in the value of stumpage for many years to come. 
In addition to the increase derived from the rise in the 
value of lumber there will be a further increase due 
in large part to closer utilization which has contrib- 
uted not a little to the appreciation in the past, since 
in the early days of shortleaf pine exploitation stump- 
age values were fixed exclusively on the basis of the 
higher priced grades, which were the only ones that 
could be marketed at a profit, but as each of the 
lower grades reached a price which exceeded operating 
costs each of these grades in turn added its quota 
to stumpage value. Approximately all grades of sound 
lumber, however, now yield a profit in the operation 
and consequently no impetus can be expected from this 
source in the future. 


Where Future Profits Must Come From 


Owners of timberland consequently must largely 
look to other sources than appreciation in stumpage 
for their future profits—this applies to the operating 


company owning land as well as to the owner who - 


merely sells his stumpage; for in my opinion the profit 
earned by the land should be entirely distinct and 
separate from that earned by the mill in manufacturing 
and selling. The genius of business has sought every 
means of reducing the cost of production at the wood 
end as well as in the mill; by milling so as to secure 
the largest amount of the better grades from the tim- 
ber; by opening up new avenues for the use of wood 
and by developing optimum efficiency at the sales end 
of the industry. The only part of the pine industry 
which has been neglected is that looking toward main- 
taining lands on a productive basis, and this neglect 
by the operators has been followed by the private 
owners. 

Notwithstanding excellent progress which is being 
made by many operators and other owners by in- 
dividual efforts both in forest protection and in main- 
taining yield by cutting only to 12 and 14 inches in 
diameter, which indicates what at least could be done 
by all, there is, considering the industry as a whole, 
a failure of one department adequately to support the 
others. Old stands supplemented by such second 
growth as a vigorous species is able to yield unassisted 
by cultural methods have been relied upon as ample. 
The primary reason for this, of course, is the fact that 
timber has been a natural gift and that for this reason 
we have regarded the lumber industry as being subject 
to migrate to new untouched and more cheaply ex- 
ploited forests as the older stand becomes thin and 
devastated. The center of production has shifted from 
Maine to New York, from New York to Pennsylvania, 
from Pennsylvania to Michigan, from Michigan to 
Wisconsin, and from there to the northwest coast; new 
forests being opened up to supply the industrial de- 
velopments which took place in the former seats of 
lumbering supremacy as they were successively sup- 
planted. 


How the Southern Pine Industry May Profit 
The southern pine industry, however, is in a position 
to profit by the experience of other sections and with 


this advantage that when other sections were depleted 
of the virgin timber the remaining stumpage of the 


small second growth timber was of little or no value. 
The southern pine industry of the middle Atlantic 
States, however, can complacently face the future with 
the knowledge that stumpage of second growth trees 
not more than 25 years old has more than twice the 
value today that the best quality of virgin pine had 
thirty years ago. Moreover, the southern pines are 
trees of extremely rapid growth, regenerating in stands 
of remarkable density and yielding a fair quality of 
timber when of comparatively small size. Notwith- 
standing the expected decline in the rate of increases 
in the price of stumpage in the future, there should 
be no failure of southern pine timberlands that are 
now being operated to show an investment profit dur- 
ing the trying period while the most accessible west 
Coast timber is being worked off, except in cases 
where marked business inefficiency is displayed. 

The owner of land now in mature timber must see 
that the timber is cut with due regard for the future 
earning value of the property; the owner with young 
growth must defer the cutting of that until it has 
reached its maximum rate of value increment and so 
eut as to secure that increment; the holder of cut-over 
lands must see that they are properly stocked and that 
there is no waste or nonproductive area. This means, 
in part, fire protection where such is demanded; it 





Fig. 2. Dense stand of shortleaf pine in which growth 
per acre is practically at a standstill on account of over- 
crowding. Progressive felling might be followed, the 
larger trees being removed at successive cuttings. In this 
case the average log will be small. Or the middle sized 
trees might be removed and the larger trees forced in 
diameter. ‘These trees have long, smooth bodies and much 
clear and valuable wood 


involves the leaving of seed trees where this is neces- 
sary; it requires placing the soil in a condition for the 
establishment of seedlings when this is needed; it im- 
plies cutting with a view of obtaining the largest 
amount of high grade material in two cuttings rather 
than the maximum amount without regard to quality 
at the first cutting after considering interest charges 
and operating costs. Each tract presents a different 
combination of conditions. No hard or fast rule can 
be given; no blanket directions; no general advice. 
Just as each tract presents its individual engineering 
problem in the furnishing of tonnage; its problem of 
transportation cost; and its influence on general over- 
head expenses, so its replacement problem must be 
solved; the method of cutting to obtain maximum 
quantity and value of material; the fire hazard’ con- 
sidered and the utilization of stock of inferior quality. 
Lands that present a large number of favorable fac- 
tors, accessibility, rapid growth, cheap logging, and 
dense even-aged stands admit of being developed at 
once to maximum early capacity. No finesse or com- 
promise is required to bring the forester and logger 
into harmony. 

It is in the heavy old stands, now however nearly 
depleted; the stands on poor soil where the yield is 
light; the wire-grass and broom straw lands not yet 
regenerated and annually fire swept; the swamp for- 
ests in which the pine forms a much smaller propor- 
tion of the stand than the gum—it is under these con- 
ditions, especially where the logging costs are high, 
that the forester will find it most difficult to reach 
an agreement with the logger respecting provisions de- 
signed for obtaining future yield or better quality of 
product. 

The two illustrations shown present concrete prob- 
lems of the simpler kind. The stand shown in Figure 
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is an under-stocked shortleaf pine stand 30 years 

il, the trees in which are short bodied and knotty and 

ill yield only low grade lumber. The value of 1ts 
‘umpage is about one-third of that of the stand in 
‘igure 2. This condition is the result of repeated 
ires and few seed trees. About the best that can be 
jone with such a stand is to cut it clean as early as 

ossible and start a new stand. It indicates a marked 

.efficiency in the management of land to permit such a 
<tand to develop. 

The stand shown in Figure 2 is of adequate density 
and will yield, considering its age—forty years—a 
large proportion of high grade timber containing few 
knots, the stumpage of which has a value approxi- 
nately three times that of the timber in Figure 1. The 
problem in this case is how to cut such a stand most 
advantageously; whether to take the larger trees and 


leave the smaller ones, and if so how heavy a cutting 
will be most remunerative; or whether to cut the 


middle sized trees and force the diameter growth o1 ' 


the largest. In considering this it is necessary to bear 
in mind that each additional inch in diameter added 
to trees after reaching 14 inches adds more than 50 
cents per 1,000 feet to the value of the lumber cut 
from it. 

My belief is that there will be only a nominat ae- 
creased yield through the immediate adoption of such 
a program, and that this will be offset by corresponding 
advantages. 

Technical advice respecting the application of meth 
ods can be furnished only by a capable man on the 
ground to meet the problem of each case as it comes 
up. Private owners can not afford to pay for such 


assistance; nor can most operators. But nearly all 
operators purchase stumpage from private owners. The 
largest operators should at least set the pace by em- 
ploying capable men. Furthermore, the North Carolina 
Pine Association might well employ a man to confer 
with private owners. These men could act under or 
codperate with the State foresters. They could be 
of immediate assistance in organizing codperative fire 
preventive associations, which are already provided 
for under the laws of North Carolina. It is believed 
that these endeavors on the part of owners would 
be supplemented eventually by assistance from the 
States as soon as the State realized that owners were 
doing all in their power to aid themselves. By such 
methods not only can the yield be increased and the 
cut be maintained, but the quality of timber can be 
improved. 





Important Thin 





s the Cypress People Have Done 





Being called upon to speak for the Southern Cypress 
Manufacturers’ Association places me in a rather embar- 
rassing position, because my primary interest is with the 
Louisiana Red Cypress Company, of New Orleans, in the 
marketing end of the business, but I will try to say as 
little as I can that might be deemed unethical, and if I 
do slip a little now and then I trust you will bear in mind 
what I have just said. I might say in passing that all of 
the fifteen or sixteen mills whose entire output our com- 
pany contracts for and puts on the market belong to the 
cypress manufacturers’ association and really constitute 
an important part of that organization. With these pre- 
liminaries out of the way I will briefly mention some of 
the important things the cypress people have done, and 
I think in every case have set the pace for other lumber 
manufacturers’ associations. 

First, I want to tell you a little about the grading 
rules conference. One with a vivid imagination can 
probably realize that when Noah received orders to build 
the Ark he at once consulted the lumber dealer, because 
Noah was wise and knew where to go for advice as to 
the best kind of material to use in this most important 
structure. Sad to relate, however, the dealer he con- 
sulted did not have in stock all of the material suitable 
for such a colossal undertaking and realizing that unless 
every piece was of proper size, quality, strength and dura- 
bility, it might cause the loss of life of every living 
thing there was at that time, he went to the manufactur- 
ers and together they figured out the grades and sizes best 
adapted for the purpose. And as said before, if one’s 
imagination is equal to it, we might consider that that 
was probably the first conference or get-together meeting 
of manufacturers and retailers, even though we have no 
official record of it. Some have said it is apparent that 
cypress was not used because if it had been the cypress 
fellows would have had the Ark located, resurrected and 
on exhibition ere this. 

There is an official record of the second conference and 
I think the first real conference ever held by manufac- 
turers and retailers of lumber. It was called at New 
Orleans, November 1, 1915, for the purpose of consider- 


ing the revision of the cypress grading rules. Leading ' 


and suecessful retailers representing fourteen States at- 
tended this conference and many helpful suggestions 
were made by them during that frank and candid diseus- 
sion. Names for the grades were agreed upon that would 
pretty clearly indicate what they are and several of the 
old grades were eliminated as it was recognized by all 
that too great a multiplicity of grades is undesirable. 

I had the privilege of attending that meeting and to 
my mind the most important feature of it all was the 
spirit of codperation that permeated the whole confer- 
ence. Some of the retailers were in a skeptical frame of 
mind and some wondered what the cypress people had up 
their sleeve to spring on them. It is only fair also to 
state that some of the manufacturers feared the retailers 
might offer too many unpractical suggestions that from 
«. manufacturer’s standpoint could not be carried out, 
but all very quickly discovered and recognized the fact 
that the whole thing was an absolutely sincere and ‘‘on 
the square’? movement to try to formulate grades that 
will best suit the consumers’ requirements. It was, there- 
fore, only natural that we should seek counsel and advice 
‘rom the retailers as they come in close contact with the 
consumers. 

The new grading rules practically as agreed upon at 
that conference were adopted by the association at its 
semiannual meeting at Jacksonville, November 17, 1915, 
and are being put into effect at the mills as rapidly as 
practical. 

Results of Advertising Campaign 


The advertising campaign carried on during the last 
five or six years by the Southern Cypress Manufacturers’ 
\ssociation has educated the great consuming public to 
vant cypress and to know the many and varied uses for 
whieh it is especially adapted, and, backed up by more 
care in manufacturing, drying, grading and planing mill 
work, followed by far better marketing methods, the 
public has been made to realize that cypre®s is probably 
the best all-round purpose wood available today at reason- 
‘bly low prices. 

The manufacturers of cypress spent real money for 
‘hese purposes for a long time without any direct returns 
Y apparent results and some became discouraged, but 
le majority had faith in the ultimate outcome and per- 
sisted in the good cause; in fact, put up more money, a 
larger assessment per thousand feet of production, to 


* ‘Address delivered before the Michigan Retail Lumber 
Dealers’ Association at Grand Rapids, Mich., February 1, 1916. 





[By Frank N. Snell, of New Orleans, La.] 








create a larger fund with which to continue and enlarge 
the work, with the result that the consumers now come 
to you and ask for ‘‘The Wood Eternal,’’ thus prac- 
tically giving you a ready-made market. We have never 
claimed it is the most practical kind of lumber for all 
purposes and some have been kind enough to say that is 
one of the reasons for our success; or, in other words, we 
have met with success because we have been honest with 
both consumers and retailers. 

The cypress manufacturers thoroughly believe in the 
good work the National Lumber Manufacturers’ Associa- 
tion is doing and cheerfully pay their share of the cost 
of conducting the general campaign for wood just be- 
ginning, but others have or will tell you of the trade ex- 
tension bureau and other activities of that big organiza- 
tion of which one of the leading cypress manufacturers, 
R. H. Downman, has been president for nearly two years, 
and I have heard in several quarters that they hope to 
persuade him to serve still another term. The cypress 





FRANK N. SNELL, NEW ORLEANS, LA. ; 
A Practical Cypress Enthusiast 


association runs what it calls ‘‘The All Round Helps De- 
partment,’’? answering many thousand inquiries every 
month coming from all classes of people and from all sec- 
tions of the country; in fact, from all over the world. 
It also furnishes cuts to dealers free of charge for adver- 
tising in their local papers, and in many ways helps the 
dealers and consumers to get together, really making it 
what the name implies. 

Now one other important thing in which the cypress peo- 
ple have taken the lead and that is the trade marking of 
their output. A trade mark adopted by the association 
has been copyrighted in the Patent Office at Washington 
and in a short time every piece shipped by the associa- 
tion mills will bear this trade mark, which will give re- 
tailers and consumers a chance to determine for them- 
selves whether or not they are getting ‘‘the real thing.’’ 
Each mill in the association will be given a number, let- 
ter or character which will show on every piece, being 
practically a part of the trade mark, so that any par- 
ticular shipment can be traced back to the mill shipping 
it. Consequently all will be vitally interested in seeing 
to it that their stock is strictly up to standard in every 
particular. 

I heard a story a short time ago that I think very 
i propos. It seems that at a county fair they were hav- 
ing some trotting races and in one race there was a 
horse entered that was a full blooded thoroughbred with 
a complete and very high pedigree. Another horse was 
also entered that was sort of an old country plug of 


_ an animal. The ‘‘plug’’ won the race and after it was 


all over the owners of the two horses got into a discussion 
regarding the merits of their respective steeds. There 


‘was quite a crowd around and finally the owner of the 





thoroughbred said, ‘‘ Well, I wouldn’t give a d for 
a horse without a pedigree.’’ And the old farmer re- 
plied, ‘‘Well, by heck, I wouldn’t give a d for a 
pedigree without a horse.’’ : 

Now, I believe we cypress people are going to have the 





‘‘pedigree’’ and the ‘‘horse’’ to back it up, in supply- 
ing our trade-marked stock, and one very important 
reason for that belief is the fact that only such cypress 
manufacturers as have the real ‘‘honest-to-goodness’’ 
kind, which only grows near tidewater and is the kind 
the public has in mind when it calls on you for cypress, 
can belong to the Southern Cypress Manufacturers’ Asso- 
ciation, and only members can use the trade mark. 

These are a few of the advance steps in the trade the 
cypress manufacturers have taken, trying to bring about 
better results for all dealers, planing mills and factories, 
as well as themselves. 





SEES BOOST FOR YELLOW PINE 


Scarcity of Steel for Railroad Use Will Make Good 
Market for Wood, Says Manufacturer. 


Sr. Louis, Mo., Feb. 1.—On account of the high price 
of steel and the inability of the steel mills to make 
prompt deliveries because of excess orders, many builders 
who are erecting large warehouses and big buildings in 
which steel construction is generally used are now turn- 
ing to yellow pine timbers and a great many inquiries 
for this class of lumber are coming in. 

It is also reported that for the same reason the use of 
wooden underframes for freight cars wil] be resumed by 
some of the eastern as well as the western railroads. 
Longleaf yellow pine, it is stated, will take the place of 
steel. New specifications calling for sills of longleaf 
yellow pine have been worked out by the railroad engi- 
neers and it is said to be their belief that these wooden 
underframes will be stronger than steel. 

T. C. Whitmarsh, general manager of the W. T. Fer- 
guson Lumber Company, when questioned in regard to 
these reports, declared that his company is constantly 
receiving inquiries concerning yellow pine timbers for 
construction work. Said Mr. Whitmarsh: 

The main cause of the action by the railroads in coming 
back to the use of wooden frames for freight cars is due to 
the present condition of the steel market. As a result of 
war contracts steel is very high and deliveries can be made 
only a long time in the future. 

Generally speaking, the railroads have been economizing 
on the purchase of equipment for two or three years and, 
despite the repair of rolling stock which ordinarily would 
be discarded, the roads have reached a point where they 
must have more freight cars. With the steel market sold 
out for a long time ahead it is natural that they should 
return to the use of wooden frames on freight cars. 

My opinion is that the railroads will continue to use the 
yellow pine frames even after the steel market again becomes 
normal. The new design, I understand, produces a frame 
which is stronger than the steel one now used. Strictly 
longleaf, virgin yellow pine, all heart, will make the best 
possible underframe. It does not cost as much as the steel 


frame; it lacks the vibration; it means a stronger and bet- 
ter \freight car. 


When asked concerning the yellow pine market, Mr. 
Whitmarsh said he believed the recent advances in prices 
would be maintained and he would not be surprised if 
there was a still further upward movement. Said he: | 

Advances in yellow pine came sooner than the retailers 
in Chicago, Detroit, Cleveland and other lake cities ex- 
pected and they were caught unawares, but before the manu- 
facturers in norway pine and hemlock were cognizant of the 
fact the retailers in the northern cities stepped in and 
bought up all the available supply in those woods. That 
lumber is not handled like yellow pine, but is manufactured 
according to seasons. Since all the visible supply has been 
taken by the retailers that market can not compete with the 
yellow pine manufacturers until next season’s supply of lum- 
ber is ready. 


News from the Pacific coast is equally encouraging to 
the yellow pine people. Due to the recent heavy snows, 
the price of logs has gone up from $2 to $4 per thousand 
feet and in addition there has been much interference 
with the work of the logging camps. Then, too, the 
movement of east-bound freight from the Pacifie coast is 
quite uncertain. Mr. Whitmarsh added: 

Prospects in the yellow pine market are the finest in 
years. When the retailers start to buying they will need 
the lumber badly, and all of them will want to buy at the 
same time; then prices will go up in earnest. But it is time 
yellow pine manufacturers were getting higher prices, be- 


cause for the last two years lumber has been selling below 
cost. 
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HOW TO PROMOTE SALE OF FOREST PRODUCTS 


Would Educate Dealers and Consumers in Actual Conditions—Systematic and Widespread Publicity a Means of 
Stimulating Trade—Enlisting the Help of Writers and Forest Product Shows 


TRADE EXTENSION AND THE CONSUMER 


HAMILTON, Mo. 

The problem of the extension of markets for forest 
products that have been lost through neglect and the 
education of the consumer in the many new uses of 
wood constitute a question which, rightly solved, means 
much for the lumber industry in general. The fact 
that forest products are losing their hold upon the con- 
sumer, as a building material, needs no argument. At 
the recent lumbermen’s convention at Kansas City 
less than two-fifths of the exhibits had to do with 
wood or wood products. ; 

Aroused as never before to the importance of this 
matter the yellow pine, cypress, fir, white pine and 
other manufacturers are waging an effective campaign 
of publicity in trade papers, magazines and other aa- 
vertising mediums that will go far toward restoring 
forest products to their proper place in the estimation 
of the retail dealer. At the same time this campatyn 
will awaken him to a full knowledge of his golden 
opportunity of assisting in educating his customers, 
the consumers, in the use of wood for purposes for 
which it is the most desirable material and at the 
same time correct many other erroneous beliefs so long 
held by most people regarding the lumber business 
generally. These beliefs have not only made them an- 
tagonistic to the dealer and his wares but have caused 
them to purchase all kinds of competitive materials 
when in most cases lumber would have been far more 
suitable for their purpose and much more economical 
from any standpoint. 

‘¢Educating’’ is a good word to use in this connec- 
tion for, contrary to general belief, there is a dense 
ignorance on the part of the average consumer re- 
garding forest products. Not only is this true as to 
their use but also as regards the supply, production, 
price and distribution. : 

After several years of careful study and observation 
of these matters as they affect the consumer we find 
this to be true: There is a widespread belief in the 
minds of our consumers that the supply of timber is 
rapidly disappearing and at this time only the second- 
growth timber and culls are obtainable; that virgin 
forest is almost a thing of the past in the United 
States and that the price of all forest products is 
fixed by an immense combine without any regard for 
supply and demand or otherwise. The same wild belief 
holds good as affecting production. Consumers without 
number tell us that to their certain knowledge all the 
standing timber in the United States and Canada is 
owned and controlled by a mighty corporation and that 
the production of lumber is governed according to the 
best interests of the owners, the output being curtailed 
in order to increase the demand and at the same time 
control the price. It is also an accepted belief with 
a large number of consumers that the railroads of the 
country are in combination with the manufacturers of 
forest products and that they maintain high freight 
rates for their mutual advantage. 

Now, as we have said, this condition is a matter of 
education. The consumers are close observers and 
great readers, and the farm journals are full of mis- 
leading and overdrawn advertisements of competitive 
materials. The mail order catalogs teem with false 
statements regarding forest products and the dealer 
in general. This class of literature forms no small 
part of the country consumer’s library. This he reads 
and studies, and believes. The result is as above 
stated. The consumer has a deep-seated resentment for 
the dealer in forest products without just cause. The 
dealer loses a friend and in many instances a customer, 
the natural result being that the consumer buys com- 
petitive materials whenever possible. 

Let us quote from the mail order catalog regarding 
forest products and the retail dealer of same: 

When you buy building material from the retail dealer you 
are compelled to carry three middlemen on your back. The 
jobber, the wholesale distributer and the retail dealer must 
all have a profit on | bill of goods you buy from the 
local dealer. * * * he local lumberman must be reck- 
oned with. His prices are usually dictated by the lumber- 
men’s association, a secret organization of lumber dealers. 
whose object itis to hold prices as high as possible. * * * 
This excessive tax levied upon home-builders by means of 
the secret agreement among lumbermen increases the cost 
of building a house from one-third to one-half; * * * 
but the main reason for the advance in price is that the 
lumber trust has been tightening its grip upon the forests and 
at the same time arbitrarily boosting prices through all its 
vast network of retail lumber yards extending from one end 
of the country to the other. * * * So great has been 
the increase in the cost of building material that thousands 
of people anxious to build homes of their own have been 
prevented from doing so by the high prices demanded. 
* * * We are independent of the retail lumber dealer 
and the branch yards of the lumber trust. * * * We 
are independent of the lumber trust. 

Also, from the catalog of a manufacturer of a cheap 
wall board: 

Because it is better than a wood lath * * *  there- 
fore, making it equal to a wall of lath and plaster 1%4 inches 
thick * * * jt is an improved construction over lath. 
* * * The quality of lath is growing poorer each year; 
* * * cost less than lath and plaster. * * * Our 
product costs half that of lath and plaster; * * * is 
better in every way and more satisfactory than lath and 
plaster. * * * Don’t go to dust like so-called hard 
plaster. * * * Better and cheaper than plaster. 

Again, from the catalog of a low grade ready roofing 
and rubber ‘‘shingle’’ manufacturer: 

It is much cheaper than siding or shingles. * * * It 








is less than half the cost of shingles and makes a more 
beautiful and lasting roof. * * * Will not curl or crack, 
while wood shingles will. * * * Will not require atten- 
tion after being laid; wood shingles will; * * * much 
cheaper than shingles; * * better than shingles—you 
have a better roof for less than half the money. 

The facts in the case are that both the manufac- 
turer and the dealer have been asleep while the oppo- 
sition has been busy, and the hold it now has upon 
the consumer is indeed startling. A thorough investi- 
gation of all the facts will show this. 

The remedy as we see it is not to develop new mar- 
kets; it is not the finding of new and untried uses for 
wood nor yet the necessity of showing the superiority 
of wood over competitive materials for a stated pur- 
pose. The remedy lies in the fact that the consumer 
of forest products must be reéducated, as it were, to 
the point where he will, by reason of loss of antagon- 
ism engendered by unfair means, be willing to give 
wood its proper place as a building material. This can 
not be done by developing new markets, uses or merit. 
These are already a matter of fact. The one vital 
thing necessary to increase the consumption of forest 
products is the working out of a complete change in 
the minds of the consumers. First-hand information 
must be placed at his disposal showing beyond a doubt 
the untruthfulness of the statements of the opposition, 
such as we have here stated, and all other statements 
of like nature. Up to the present time neither the 
manufacturers nor the dealers have taken seriously the 
problem of seeing that the consumer has the facts 
as regards these matters. Of course the lumber trade 
journals are full of information tending to repudiate 
all these false ideas that are in the minds of the 
consumers, but the trouble is the consumer never sees 
this information. The manufacturer has never con- 
sidered it his problem and the dealers, at least a large 
majority of them, have done nothing to correct these 
wrong impressions and the lumber industry has suf- 
fered. 

Viewing these problems from the standpoint of a 
retailer we are frank to admit that we are almost at 
a loss to suggest a way out of our troubles. We do 
not believe the retailer alone can ever remedy the 
present unsatisfactory condition of the lumber indus- 
try. Our experience has had to do altogether with 
rural consumers. They do not condemn the retailer; 
they look over our heads to the manufacturer. Any 
statement, regarding conditions, coming from us has 
no weight with them. They tell us that we are in 
possession of a contraband material and are therefore 
guilty. 

Regarding a satisfactory solution for this problem 
one thing is sure: It must be a united effort on the 
part of all branches of the forest products industry 
if it is to be effective. The information—and there 
is much of it available—must be placed in the hands 
of the consumer. The lumber industry has everything 
to gain and nothing to lose by such a movement. There 





FIFTY DOLLARS CASH FOR IDEAS 


‘‘How to Promote the Sale of Forest Prod- 
ucts’’ is a question that is agitating the mind 
of practically every lumberman in the country 
whether manufacturer or distributer, and to 
give the trade the benefit of every available idea 
along this line the AMERICAN LUMBERMAN 
is offering $50 cash in prizes for the best sug- 
gestions and ideas on ‘‘How to Promote the 
Sale of Forest Products.’’ At every meeting of 
lumbermen during this busy convention season 
one of the topics of discussion that have been 
uppermost in the minds of all and that have 
attracted the greatest attention has been that 
of trade extension. Leaders of the industry are 
engaged in the work of trade extension, and they 
will welcome every available idea that will 
assist them in this work. As an incentive to 
bring out latent ideas on this all important 
subject of promoting the sale of forest products 
the AMERICAN LUMBERMAN offers the fol- 
lowing prizes: 

First prize for the best letter, $25 in cash. 

Second prize for second best letter, $15 in 

cash. 

Third, fourth, fifth and sixth best letters, 

each, $2.50 in cash. 


The contest will close on March 31, and the 
prizes will be awarded as soon thereafter as the 
judges can reach a decision. 

Letters for this contest should be addressed 
to Trade Extension Contest Editor, AMERICAN 
LUMBERMAN, 431 South Dearborn Street, 
Chicago, Il. 











is now available to the consumer no information of an 
authoritative nature tending to disprove the many 
damaging statements made by the enemies of fores| 
products and accepted as true by the consumer. 

Only by an honest, free and thorough coéperation of 
all branches of the lumber industry with the con 
sumer will forest products ever return to their own 
estate and be received with open arms and a good 
intent by the lumber consuming public. 

JOHN H. Cow Ley, 
Manager North Missouri Lumber Company. 





ADVOCATES RADICAL PUBLICITY 


Savu.t Ste. Marie, Mica. 

To promote the sale of forest products I would like 
to offer a few suggestions. A national campaign of pub- 
licity should be inaugurated so as to reach the general 
public and keep forest products constantly before their 
mind. Aim to dispel the popular delusion that lumber is 
becoming scarce and is very high in price. 

This can be accomplished in various ways. Besides reg- 
ular advertising in the daily papers, trade journals and 
magazines, which should be conducted by a competent 
advertising firm, I would suggest special news articles in 
the press featuring our vast forests, emphasizing the fact 
that they are verified and abundant. There has been so 
much written about the depletion of the forests that many 
people have the idea that our woods are nearly exhausted 
and that it is necessary to use substitutes. 

Counteract the work of those who are making the 

public believe that wood construction is dangerous for 
fire. There have been a great many articles on this order 
in the AMERICAN LUMBERMAN. Collect these articles and 
have them printed from time to time in the daily papers. 
Do the same with articles on the durability and desira- 
bility of lumber shingles and other forest products. 
_ Have a prominent author write up the story of lumber 
in a fascinating manner to be run as a serial in a popu- 
lar monthly magazine. This story should be illustrated 
and describe forest camps, logging operations, sawmills 
and also how the factories make up the rough lumber 
into boxes, furniture, pianos, handles, wagons, and the 
thousands of other articles which are made from forest 
products. Another story on this order, ‘‘The Story of the 
Woods,’’ with colored illustrations showing the various 
kinds of wood in the rough and also when finished and 
explaining what each kind is principally used for. A ro- 
mance could possibly be woven in with these stories to 
give them zest for people who might not otherwise be 
interested. 

Get in touch with authors of popular novels and short 
stories, induce them to make their heroes build of wood, 
and when it is necessary to describe a home or landscape 
have them feature the beauties of wood construction. 
This can be done without any harm to the story and with- 
out the reader noticing its purpose and at the same time 
leave a good impression regarding forest products. 

It would also be a good idea to adopt a slogan for 
billboard and street car advertising; for instance, such 
slogans as the following: ‘‘Lumber Is the Best and 
Cheapest Building Material’’; ‘‘Are You Going to 
Build?’’ ‘‘Do Like Your Father Did—Build of Wood.’’ 
If the public saw the first one before them every day they 
would soon commence to believe it. 

There should be a permanent Forest Products Show in 
which it should be endeavored to have everything made of 
wood on exhibition. This show should be conducted for 
a month or more every year in several of our largest 
cities. This show, besides being an incentive to the manu- 
facturers to improve their product, would attract large 
crowds and familiarize the public with uses of forest 
products of which they are not at all cognizant. 

At all State, national and international fairs there 
should be a Forest Products Building, with as complete 
an exhibit as possible. 

Collect all available data and keep records comparing 
wood and its substitutes to determine accurately just how 
much better wocd is for any particular purpose. Use 
these data in presenting the case of wood to parties who 
have been using or are inclined to use substitutes. 

Have someone to investigate complaints that wood did 
not prove satisfactory in any particular case where it 
should have if properly applied and handled. Determine 
why wood did not prove satisfactory in those cases and 
explain to the complainant, if he has not applied the 
wood properly or has the wrong kind of wood for a par- 
ticular purpose. 

Do not claim for forest products properties which they 
do not possess, nor push them for purposes where they 
are not as good or better than something else. If this 
is done and the products do not fulfill the claims made 
for them it will tend to prejudice the user against wood 
and prevent its use where it could properly be used to ad- 
vantage. 

All legislation and ordinances adverse to the use of 
forest products should be strenuously opposed. 

JOHN E. KELty, 
Care Kelly & Mayer. 





A puBLic hearing will be held at the Department of 
Agriculture, Washington, D. C., February 4, on the pro 
posal to prohibit the importation of certain plants known 
to be carriers of the white pine blister rust (Peridermium 
strobi Klebs). 
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A few years ago the county farm agent was an experiment, and a 
proposal that a “young upstart” from an agricultural college should be 
paid a big salary to advise the practical farmers of a community “how 
to run their business” was treated with scorn and ridicule. The 
practical man always has more or less contempt for the theorist, and 
as college men generally are considered theorists it was thought that 
graduates from agricultural colleges were of the same class. The fact 
is, of course, that theory, as theory, is valuable in many departments 
of knowledge; but graduates from the agricultural colleges of all the 
States have practical knowledge as well as theoretical knowledge of 
farming—of agriculture. As a consequence their work has been al- 
most always successful and they have won their way despite prejudice. 

Thousands of these splendidly educated and practical workers are 
doing immensely valuable service in all the States, introducing and 
encouraging better methods of farming and contributing largely to- 
ward the improvement of life in the country and on the farms. Their 
mission is manifold; not only do they assist the farmer in producing 
larger crops, but they help him in conserving the fertility of his soil; 
they explain methods and equipment for improvement in agricultural 
methods; show the farmer how to avoid losses from diseases among 
his live-stock. They arouse interest in and aid in the introduction of 
improved strains of hogs, cattle, horses, sheep, poultry, etc. Where 
they work methods of co-operation among the farmers of the com- 
munities are devised, and the farmers discover that they are able to 
secure in this manner pure bred sires, better seeds and other facilities 
essential to improvement in crops and produce. 

To the casual observer the farm agent may appear to be working 
in the interest of the farm owner and the tiller of the soil; but 
wherever these workers have been laboring in behalf of improved 
methods in agriculture for a number of years it is made plain that 
everybody in the community derives both direct and indirect bene- 
fits therefrom. How significant it is that in a single county, accord- 
ing to a report, which is typical of many appearing in the rural news- 
papers of the country, an agent has organized ten farmers’ clubs, has 
thirty-two boys in corn clubs, has 1,388 acres on thirty-nine different 
farms in twenty-six different farm crops in demonstration plots! 

The retail lumberman who has given the subject little or no thought 
may not have seen that he has much interest in the matter of securing 
a farm adviser in his community. But how 
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individuals among them differ just the same as men differ in other 
professions and it is desirable that the man employed have not only 
the theoretical and the practical knowledge that are essential to the 
work in hand, but that he have the tactfulness and diplomacy that are 
indispensable to the work to be performed. There can be no com- 
pulsion in introducing improvements, and not infrequently it may 
happen that some of the experiments made will prove to be failures. 
Undoubtedly there are thousands of communities that would be al- 
most revolutionized by the introduction of crops especially suited to 
their localities, but at the same time the introducing of them may be 
extremely difficult. 

There was a time when it was believed that alfalfa could be grown 
on a sandy soil and in a dry climate only; but it now is believed by 
the best informed agriculturists that that wonderful plant can be 
grown profitably in practically every section of the country. What 
is needed is that in each community in which alfalfa is not already 
grown there shall be a number of demonstration plots to prove to 
farmers that it can be grown. Of all the reports of agricultural ad- 
visers that have come under the eye of the writer perhaps 95 percent 
show alfalfa demonstration plots, and many of these are in sections 
in which alfalfa would have been considered a few years ago about 
the last crop to try to grow. 

The millions of dollars lost annually by farmers owing to the use 
of poor seed could very largely be saved through the advice and in- 
tervention of farm agents. Hundreds—yes, hundreds of thousands— 
of farmers select seed corn without any thought of improvement. 
They are content if they select seed that grows. Of these hundreds of 
thousands, perhaps a few thousands actually test their corn before 
planting. By far the great majority of farmers do not. The conse- 
quence is that they plant much more seed than is required, in order 
that they may allow for a great deal of it that they know by experi- 
ence will not grow. Even then they have poor stands of corn and 
many stalks without ears. 

A farm adviser in a few years would make the selecting of seed in 
a county one of the most important, as it is in fact, operations on the 
farm. And he would make seed testing almost universal. Moreover, 
he would show farmers the wisdom of thoroughly cleaning their small 
grain before sowing so that weed seeds are not sown, and noxious 
weeds would in time be considered a disgrace 





many such retailers have found their farmer 
creditors unable to meet their indebtedness in 


on any man’s farm. 


the fall because crops have failed or because 
they have lost their hogs by cholera? This 
same adviser inoculated against hog cholera 
4,380 hogs on 921 farms. Another adviser in 
the same State supervised the construction of 
sixty-five silos—a matter of some interest and 
importance to the lumbermen of that county. 

The salaries of these farm advisers vary, 
running perhaps from $1,200 to $2,500 a year, 
and they pay their own expenses. Of course 





BusINEss men of Owatonna, Minn., have taken steps 
toward organizing an ad club. At a recent meeting of a 
number of local merchants a committee was appointed to 
draw up a constitution and bylaws. Among the speakers 
at this meeting was A. D. Shiek, known to lumbermen 
from his work in preparing advertising matter for retail 
dealers. 

* * * 

AT A recent banquet of the business men of Martin, 
Tenn., seventy-five were present. Addresses were deliv- 
ered on ‘‘Dairying—the Building Up of Town and Coun- 
try,’’ a subject that would have been deemed out of 
place at such a gathering a few years ago. Other ad- 
dresses delivered were: ‘‘Road Work and Good Roads’’; 
‘*Relationship of Business Men and Farmer’’; ‘‘ Benefits 
of the Commercial Club,’’ and ‘‘ Publicity and Member- 
ship.’? 

* * * 

ORANGE Day in California and in Louisiana; the Rose 
Festival of Oregon and the Raisin Day of California are 
pregnant with suggestions for every community. These 
celebrations show on a large scale what every community 
can do on a small scale if it chooses. Of course the 
orange and raisin days are designed to increase the con- 
sumption all over the United States of those important 
products of the West and South. The rose festival is 
designed to interest people of Oregon in the raising of 
roses and the beautifying of home grounds, as well as to 
advertise the climate of that State. Local celebrations 
may be utilized to advertise localities to some extent, but 
their chief value to the communities must be in stimulat- 
ing rivalry among producers and arousing interest in im- 
proving methods and products. Exhibitions of products 
not only eall attention of local nonproducers to the qual- 
ity and diversity, of home products but show indifferent 
producers what can be done by skill and intelligence di- 
rected toward increasing the amount and improving the 
quality. 





AGENTS OF IMPROVEMENT 


County and community farm advisers undertake 
to make practical and productive the work that 
has been carried on by the land grant agricultural 
colleges for many years. All these colleges have 
one or more forms of conducting extension work; 
the county agent or adviser has proved to be one 
of the most effective means of putting into prac- 
tical and profitable execution the methods of sci- 
entific and efficient farming that have been devel- 
oped in the schools. 

The adviser is no longer, if he ever was, a joke; 
he has come to stay, and those communities that 
neglect to avail themselves of his aid will simply 
lose valuable time and remain at the rear of the 
army of development until they adopt this modern 
means of promoting agricultural improvement and 
rural prosperity and advancement. 

Business men in all other industries have for 
many years availed themselves of the advice and 
direction of experts, of trained men who have made 
the conduct of various branches of particular in- 
dustries their special study and vocation. The 
farm adviser is to agriculture exactly what these 
business experts are to other industries. It is no 
discredit to any man, rather it is a credit to him, 
to employ the services of an expert when to do so 
is a profitable investment. 

The farm adviser is a business man, and his 
employment is legitimate because it is calculated 
to make one of the most vital industries more 
profitable, and to make the persons engaged in it 
more prosperous and more happy. Farming is a 


’ business, and the more thoroughly the farmer is 


imbued with the idea that it is a business, the 
more readily he will adopt modern methods and 
means for making his business profitable. Busi- 
ness men in other industries who ignore the prog- 
ress that has been made are soon made to feel the 
effects of their unprogressiveness in the form of 
competition that takes all their trade. 

The people of the United States as a whole are 
vitally concerned in the condition of agriculture. 
The peopte of each rural community, whether they 
are engaged in agriculture or not, are still more 
vitally concerned in the condition of agriculture 
in their community. Hence the policy of provid- 
ing for agricultural education is fundamental in 
national affairs; to make this education practical 
and effective in every rural community should be 
the policy and purpose of every citizen in it. The 
fumberman, the grocer, above all the banker, the 
clothier—in fact every merchant—should be as 
strong an advocate of the farm adviser as any 
farmer. Really he should be a more enthusiastic 
advocate because he derives benefit indirectly 
through every person who is directly benefited, 
and his Indirect benefits, In the aggregate, are 
greater than the direct benefits of any one person. 








The farm agent’s work is not limited or 
restricted to the soi! and to crops; he can and 
does perform much valuable service in point- 
ing the way to and encouraging the adoption 
of better living, better schools, more recreation, 
less drudgery, more codperation, and altogether 
improves the social atmosphere of country life. 
All this work makes the farm population more 
progressive, more prosperous, and develops a 
better citizenship, so that improvements of a 
public nature are more readily secured and the 
entire community is lifted to a higher plane. 





A MOVEMENT is under way at Bradford, Pa., to secure 
for the county a farm bureau. The Era of Bradford 
recently published a series of paragraphs setting forth 
ten reasons why the community should have a bureau, 
any one of which would appear to be sufficient to con- 
vince the thinking man that a bureau is needed. 

* * * 


THE VILLAGE of Stone Lake, Wis., is to have a public 
library—the gift of a former citizen of the place. The 
donor in making his gift explains that he has always had 
a warm place in his heart for the community since he was 
engaged in business in it. For the present the library 
will be housed in the directors’ room of the bank. A 
local realty concern has, however, given a lot for a library 
building and it is expected that at a not very distant date 
a building will be erected. Thousands of small villages 
and even rural communities might readily be provided 
with libraries in this way if enterprising citizens would 
but start movements designed to interest persons disposed 
to show their generosity in providing funds for the pur- 


chase of books. 
* * * 


THE MEMPHIS (Tenn.) ‘‘more profitable farming cam- 
paign,’’ inaugurated and financed by Memphis business 
men is one of the most remarkable of recent undertakings 
for rural betterment in the South. The business men 
raised $25,000 to start the movement, which embraces Ten- 
nessee, Arkansas and Mississippi, and meetings were held 
in scores of communities in those States. Committees 
were organized at each meeting point, the programs be- 
ing in charge of H. M. Cottrell, director of the farm de- 
velopment bureau of the Memphis Business Men’s Club. 
The service of speakers and leaders of national note 
on agriculture, domestic science and allied subjects was 
enlisted, and the programs in many instances included 
banquets and get together dinners. 
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REALM OF THE RETAILER | 


Ae Iowa Lumber Shed That Has Features Worth Imitating—Evolution of a Well Designed Plant—Results Show in 
a Combination for Beauty, Utility and Comfort 


LUMBER SHEDS FOR PROGRESSIVE RETAILERS 


In the issue for January 1 we made a few guesses as 
to what would appear in the Realm this year, and among 
others was a conjecture that it would contain some shed 
plans and descriptions. The following is the first of 
the series. We hope these shed articles will appear every 
little while, but the chances are that they will come along 
without much regularity. They can’t very well be made 
without some codperation on the part of the owners, and 
owners are sometimes preoccupied. But if things go 
reasonably well there’ll be descriptions of yards, sheds 
and warehouses of the different representative types, 
selected from various sections of the country. 





Iowa is justly proud of her well shedded lumberyards. 
There are of course a fairly large number of temporary 
and makeshift sheds that have come down from a for- 
mer generation or that have been put up by companies 
not yet on a firm financial basis; but in general the 
hawkeye dealer reflects the wealth of his customers and 
the stable character of his trade in the solid and sub- 
stantial and convenient buildings he puts up to house 
his stock. Every newly settled part of the country 
passes through a period of business uncertainty when no 
one can make an accurate guess about its future. The 
population is floating and unknown, the demands of trade 
are erratic, business reputations have not been made, 
credit is a gamble with a heavy percentage against the 
retailer, capital is scarce, and the number of business 
failures is large. While these things prevail one need 
not look for good lumber yard equipment; the few com- 
panies financially able to build good sheds will not do it, 
and the many who are struggling to make 








planned the shed. One was to build something that 
would reflect the solidarity of the company and that 
would be a pleasant place in which to work. Another was 
to build so well and so strongly that this present genera- 
tion would be through with building except as increasing 
trade made extra sheds a necessity. Another of course 
was to make a good place for the lumber, a place that 
would keep out the rain and snow and sun, that would 
let in plenty of air and that would make the yard work 
as orderly and as easy as possible. Another was to find 
a place in a single warehouse for all the kinds of stock 
that ought to be shedded. 

The building which they planned and put up with 
all these things in mind is located on a corner lot and 
faces south, is 132 feet wide by 172 feet long and has 
two main alleys. The office is in the southeast corner. 
The walls are built of hollow blocks, and the front is 
covered with rough-dash stucco and is trimmed with 
vitrified brick. The shed could be built of frame con- 
struction at a saving of 10 to 12 percent on the cost of 
the outside walls. The roof of tar and gravel has given 
the best of satisfaction. The old shed was covered with 
some kind of ready roofing that gave endless trouble 
and perhaps also served to point a moral to the customer 
bent on buying a substitute for shingles. 

The inner foundations are all built of 5 x 8 x 12-inch 
hollow blocks and the piers on which the shed rests and 
the bearings under the lower bins are built separately 
with a 2-inch open space between. The purpose of this 
is to take the heavy load of the stock in the lower bins 
off the shed foundations and so to lessen the danger of 
the shed’s being dragged out of shape by settling bin 
foundations. It is not expected that the foundation of 


always they can store in the upper bin any damp lumber 
that happens to be sent them. This puts it away up in 
the air, where it has the best chance to dry. 


The third-deck bins are used to store slow-moving 
stock but not short lengths. Short lengths usually sel! 
with a struggle, and the company does not intend to make 
that struggle harder by putting the shorts up out of 
sight. In different parts of the construction of the shed 
short lengths have been used for the purpose of displaying 
what ean be done with them. 


Ventilating to Practical Effect 


The ventilation system is one of the most important 
parts of any building intended for lumber storage, for 
without a good draft of air it will be considerably worse 
than no building at all. Probably the cardinal prin- 
ciple of shed construction is to take a large current of air 
and then to put the building around it. The Jaspers 
succeeded admirably in doing this. Along the comb of 
the roof are four 36-inch ventilators. There are, four 
offsets in the roof each fitted with a row of sash. There 
are two sash, 20 x 54 inches to each 9 feet, and above 
each row of sash and under the projection of the roof 
is an open space six inches high. This provides plenty 
of space for air to get out, but it won’t go out unless 
other air can come in. There are the big doors at either 
end of the shed, but this was not considered enough. 
Low in each of the two side walls are ventilators made 
from 4x 5x 12-inch hollow blocks laid lengthwise through 
the wall. A dozen or more of these blocks are laid 
together in a little pattern in each ventilator, and there 
is a ventilator every nine feet. So even if the doors are 
closed there is a very perceptible draft. 





a living out of business insufficiently cap- 
italized can not do it no matter how much 
confidence they may have in the future. 
Retailing establishments are good indi- 
eators of the nature of the communities 
in which they are located. A city like 
New York, with rich and poor, foreign 
born and native American, all the civili- 
zations and all the standards of living 
in the whole world jumbled together, will 
have a retail yard with scores of millions 
of feet of lumber stock within a couple 
of blocks of another tetail yard that has 
maybe 1,000 feet stored away in a cellar 
or an attic. In such a place as New 
York it is impossible to make any gen 
eral statement about the yards except 
that they are of all sizes and conditions. 


Shed Evolution in Iowa 


Iowa of course has some very poor peo- 
ple and some very rich, but both are com- 
paratively rare. One or two or three yards will supply 
the lumber of a town, and all the yards will be much alike. 
Equipment and method that are good in one part of the 
State will be practically as good in any other part. As 
the pioneer communities changed and began to accumu- 
late wealth and to learn their annual earning capacity 
the retailing establishments changed with them. Mer- 
chants found out the kind and amount of trade they 
could depend on from year to year and so could tell what 
equipment they were going to need and what would be 
adequate for a great many years. The surviving busi- 
nesses became firmly established and built up reputa- 
tions for good and honest service. The State has gotten 
so far away from the ‘‘off again, on again, gone again’’ 
features of pioneer merchandising that the younger gen- 
eration is not sure there ever were such things. Out of 
these conditions are coming the new lumber sheds that 
are being built to serve their owners for the next half 
century or more. 

The Jasper Lumber Company, of Newton, Iowa, was 
founded years ago when the town was young, and the 
two have grown up together. Newton is a prosperous 
city of about 5,500 people and is located in one of the 
richest agricultural counties in the State. The lumber 
trade divides perhaps equally between the town and the 
country, and in this part of the West the planing mill is 
not considered a necessary or even a logical part of yard 
equipment. The yard had to be planned to handle this 
kind of trade. 


Planning for Permanency 


The Jasper Lumber Company is owned and admin- 
istered by three brothers: C. H. Jasper, W. H. Jasper 
and F. W. Jasper. For a number of years they carried 
on the business on a tract of ground on one of the prin- 
cipal streets of the city and had no thought of moving. 
The sheds were well built and well planned. But the sur- 
vey of a railroad spur went squarely through the center 
of the big shed, so they were compelled to look for a new 
lot. They took advantage of having to begin over again 
by determining to build the best and most convenient 
lumber warehouse that careful planning would make possi- 
ble. Comparisons are odious, and in this case they can 
not be accurate; but a number of men qualified to know 
have pronounced the new warehouse to be the best of its 
kind in the State. There seem to be good reasons for 
believing that this judgment is right. 

The Jaspers had several things in mind when they 


PERSPECTIVE VIEW OF WAREHOUSE OF THE JASPER LUMBER 
TON, IOWA 





On a hot, still day a strong and steady 
current of air comes out of the ventilators 
on the roof, and in summer the alleys 
are the coolest places in the city. It would 
be hard to overestimate the value of this 
thing. The interior arrangements and 
the ventilation make it possible to fill the 
shed to capacity at any time of year and 
with lumber that may not be thoroughly 
seasoned. Care is taken about sticking 
lumber ‘that is not thoroughly dry, and 
it is placed if possible on the second deck. 
But with these precautions the Jaspers 
never have lumber mold or rot. 


An Office Thoroughly Equipped 


We are now ready to look at some of 
the features and parts of the warehouse 








any building will settle, but the Jaspers thought it wise 
to take this precaution. As a matter of fact, though, 
the heavy loads carried have not caused a single pier 
or bearing to yield the least bit. The bottom row of 
blocks in the bearings is laid the 12-inch way for a 
footing and the upper courses are laid the 8-inch way. 
Some of the blocks are turned endwise to let air get 
under the piles. The tops of the piers and the bearings 
are level with the: driveways, but ventilation is secured 
by an excavation about 18 inches deep under the piles. 


Instituting Improvements 


Long experience has shown that every shed must have 
certain things, so all good sheds have much in common. 
Improvements must come through slight variations of 
accepted principles and practices. The Jaspers have made 
two improvements that they consider to be the most suc- 
cessful features in the shed. These are the bin arrange- 
ment and the ventilating system. 

The cost of handling lumber is one of the big items of 
overhead expense and the manner of its storage some- 
times means the difference between satisfied and unsat- 
isfied customers. The average shed is a double decker 
with a tier of lower bins 10 or 12 feet high and an upper 
tier that goes as high as the roof or the strength of the 
yard men will allow. These big lower bins seemed to the 
Jaspers to be wasteful of space and of labor and to be 
unsatisfactory in the matter of storing green or damp 
stock. They noticed that the big bins of their old shed 
were usually less than half full, and when new stock 
came in it was piled on top of the old and sent out first. 
This meant that the new stuff that was sometimes damp 
often proved unsatisfactory and brought them a good 
many complaints, and the old stock laid in the bottom 
and got blackened and checked and unsalable. So the 
new bins were made smaller, and instead of the orthodox 
two decks there are three. The lower piles project into 
the alley, the second-deck piles come even with the up- 
right supports, and the third-deck piles are set inside of 
these uprights far enough to allow room for a walk. 
The lower bins are six feet high and so can be filled by a 
man standing on the ground. The reserve bins just 
above can be filled by a man standing on the load. The 
practice is becoming common to have two small bins 
instead of a single large one, but to place them side by 
side instead of one above the other. The Jaspers like 
their system better, because it is not necessary to use 
both bins to capacity all the time, and so practically 


COMPANY, NEW- 


and may as well begin at the office. As 
one enters the office door he passes under 
a projecting rain and sun shield trimmed 
, with stucco to match the front of the 
shed. The main office is 22 feet square and contains a 
vault 7’x7’-6”, toilet room, the order counter, the coal 
accounts desk and the scale beam. Along the side of 
the vault that faces the lobby is a built-in seat the top 
of which is hinged. This makes a convenient place to 
keep advertising matter and samples. Back of the main 
office are a private office 12’x12’-6” and a stenographer’s 
office 9’x12’-6”. The latter is equipped with an abund- 
ance of vertical files for correspondence and price lists. 
The front office is finished in plain red oak finished in 
the natural, but the order counter has a quarter-sawn 
top, and this makes it easy for customers to make a com- 
parison of the two kinds. The floor is of cement and is 
covered with battleship linoleum. The doors are of oak 
and are two paneled. 


Art, Comfort and Utility Combined 


The private office is finished in red gum and is laid 
with a clear beech floor of +%3x114-inch shorts. The 
longest piece is 7 feet. There is advertising policy in 
this, and it also helps to ward off some objections that 
customers unfamiliar with hardwood flooring are likely 
to make. They don’t know that flooring bundles contain 
a percentage of shorts, and they don’t like it when they 
see this stuff. But by showing them how fine this floor 
on the private office looks the Jaspers are able to make 
them see light. This office has as good an Axminster 
rug as could be bought and it is furnished with a large 
double desk and heavy chairs to match. The stenog- 
rapher’s room is finished in birch with a birch floor that 
is also made of shorts. The walls of all the rooms are 
finished with paneling three feet above the floor and 
above that with sand finish plaster tinted to harmonize 
with the woodwork. The ceilings are of metal to afford 
the necessary elasticity; for above the office is a store 
room where two or more cars of hardwood flooring are 
kept. The hot and cold air pipes under the cement 
floor of the main office are of vitrified sewer pipe. The 
window for the scales is in two sections that slide back 
and forth. 

This office is a result of the desire to make the yard 
a pleasant place in which to work. It is only one result 
of that desire, for the entire shed was designed with 
that in mind. But the office is more than a pleasant 
work place; it is an exposition of wood finishes, and 
while some kinds of hardwoods are sold that are not to 
be seen in the structure of the office the popular kinds 
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ire to be seen there in their finished state 





just as they will look in a dining room 
ra library, and undecided customers can 
ompare them without having to be taken 
around to private houses. The office has 
to be kept at its best all the time if it is 
to be a worthy advertisement of the woods 
used in it, for all people have the habit of 
associating a thing with its surroundings. 
Fine finish in a slovenly office would not 
be much of an aid to trade. But this is 
no hardship for the Jaspers, for they 
would keep the office at its best even if 
there were no business end to be served 
by so doing. 

The side of the office next to the drive- 
way is sided with 8-foot box-car siding. 
This is another demonstration of the s 
usable qualities of short lumber and it 
has helped in making a good many sales. 


Handling Flooring, Molding and 
Cement 


02.92 


Moveone Fracn 


Moveoine Face 


The storage room for flooring just 
above the office is 22x36 feet in size and 
has hot air pipes that are connected with 
the furnace in the basement. The Jas- 
pers have found this to be nearly a per- 
fect arrangement. To keep flooring or 
fine finish in good condition without a 
warm room of some kind is next to im- 
possible, and hardwood flooring sent out 
damp means not only a floor that will be 
unsatisfactory but a customer who will 
be mad and who will not be satisfied even 
if the work is done over without charge. 
He wants to know who is going to pay 
him for the annoyance and delay he has 
suffered. No flooring sent out from the 
Jasper yard has to be driven together 
with a block of wood. 

The moldings are stored on end in racks 
just back of the office. There are two 
short alleys with molding bins on each 
side. Each bin will hold from 3,000 to 
4,000 feet of 1-inch moldings, and this 
makes a total capacity that is ample for 
the needs of the business. This end- 
storage system has given good satisfac- 
tion both because the sticks are easy to 
handle and also because they keep cleaner 
on end than lying flat. 

At the rear end of the shed and be- 
tween the two long driveways is the lime 
and plaster warehouse, a room 17x32 feet 
in size. This room has two doors, one 
opening into each of the long alleys. At 
the side of this wareroom is a short driveway connect- 
ing the two long alleys and along this driveway, next to 
the center piles, are bearings for long timbers. The 
wagons drive along beside these timber piles. There has 
been a little mild controversy over the question of 
whether timbers should be loaded from the side or from 
the end. Selling big timbers is costly because of the 
hard work in moving them around, and in many yards 
the trade in them is not large enough to justify an in- 
vestment in cranes and chain hoists. The majority of 
dealers seems to favor the side of the pile, and the Jas- 
pers believe this is the easier way. They have found a 
place in the shed that serves the purpose very well. 

In the corner diagonally opposite from the office is the 
cement wareroom. It is 17x30 feet in size and has a 
capacity of about 3,000 sacks. There is a door opening 
through the outside of the shed on the west as well as 
one on the inside opening. from the shed alley. The 
foundations of this room consist of three rows of hollow 
blocks set on concrete footings. 


Care of Millwork 


In the southwest corner of the shed is the sash and 
door room, 25x36 feet in size. A show window will be 
cut in the front of this room and a little display room, 
5x10 feet in size, partitioned off. This was not included 
in the original plans, but the Jaspers are convinced that 
they can use this kind of advertising to advantage. The 
shed fronts on a street that is well traveled and they 
carry a stock varied enough so that window displays of 
timely articles will doubtless bring good results. 

On the west side of the shed between the sash and 
door room and the cement wareroom the bins do not 
extend clear back to the wall. It is the practice to store 
short lumber on this side, and this leaves a large open 
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ae paneled appearance. These doors slide 

a past each other in grooves plowed half 
an inch apart. A little axle grease ap- 
plied to the grooves from time to time 
5 | keeps them working easily. By sliding 
at] the doors one way or the other the front 
co 2 can be opened to any desired size. 


Harmony and Attractiveness in 
Surroundings 





The alleys are not paved, for the rea- 
son that many nearby streets are not 
paved and wagons bring mud in and drop 
— it in the alley. Dust is kept down by 
sprinkling and for this purpose there is 
a hydrant in each alley. Probably in 
time these drives will be paved, and the 
Jaspers favor creosote blocks as the ma- 
terial to do it with. 
The 2x6’s from 10 to 20 feet in length 
and all the 2x4’s are piled on edge. For- 




















piles, but they have given place to 1x2- 





inch strips. The inch strip makes cer- 
tain a good circulation of air and it is 
strong enough not to break if it hap- 
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pens to be laid over a crooked piece of 
timber in the bottom of the pile. This 
edge 


storage will straighten crooked 





N sticks that are piled in the lower half of 
us the pile. 
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wv SHED 


x The back yard is kept in as good order 
as is the big, airy warehouse itself, and 
this means perfection for all practical 
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purposes. The value of display adver- 
tising has been demonstrated in this back 





yard in a remarkable manner. The com- 











pany sells a good many fence posts of 
different sizes. The 6-inch round posts 


! merly lath was used in sticking these 
1] 
| 
| 











are piled so that they can be seen by any 
person glancing down the alley. <A far- 
mer comes in, happens to look that way 
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| ' and sees these posts. He asks prices and 
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F then goes back to look closer. He then 
1 sees the 5-inch posts, which of course 
don’t look so serviceable or desirable. 
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The Jaspers sell ten times as many 6-inch 
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as 5-inch posts. 

The test of the utility of anything is 
use, and it often happens that a lumber 
shed that looks to be near perfection on 
paper will break down in some important 
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FLOOR PLAN OF THE JASPER LUMBER COMPANY’S WAREHOUSE 


space back of the piles. There are three doors, each 
4x7 feet in size, opening through the outside of the shed, 
and this gives ready access to this extra storage room. 
It is used for keeping woven wire fencing, sewer pipe 
junctions, fire brick and clay, barn paint and other bulky 
articles. The lumber is stored so that the very short 
lengths come opposite to these doors, thus leaving the 
most storage room in the most convenient and accessible 
places. 

The yard was built before the company owned a deliv- 
ery truck, but the Jaspers believed the time was not far 
off when such a machine would be a necessity, so they 
built a garage room, 8144x25 feet in size, next to the 
sash and door room. 

Bins 28 and 29 in the front center of the shed are left 
clear to be used as a passage way between the two long 
alleys. But since this is more space than is really neces- 
sary for a walk some steel gates are stored against each 
side. This makes a place to keep them and also displays 
them prominently. A good many have been sold because 
they caught the attention of men who perhaps had not 
thought of buying such things. These two bins have 
been floored with two thicknesses of shiplap laid over the 
regular piling. 

Above the sash room and garage is an inclosed room 
26x45 feet in size in which are stored stock doors, col- 
umns and small items of finish such as corner beads and 
thresholds. The room is entirely light proof and this 
makes certain that the finish will go out without any light 
stains. Above bins 49 to 55 inclusive is a tight room 
in which is carried all the yellow pine trim. These 
bins are tightly floored and are closed in front by 
closely fitting sliding doors. These doors are made of 
3g-inch ceiling set in a rabbet in oak frames made of 
pieces 1x11 inches in size so that the outside has a 
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particular when it is built and put to 
trial. This is not true of the Jasper 
warehouse. It has been in use long 
enough to demorstrate that it was as 
wisely planned as it has been well built. 
It is being copied by other retailers. The Jaspers 
have made only a few small changes since the build- 
ing was finished and the only one they would make if 
they could is an addition in length. They could use 
a few more bins to good advantage. 

Finally, after building as good a warehouse as they 
could the Jaspers beautified it by planting Boston ivy 
along the side walls.- This plant has done well on the walls 
of some of the Newton churches and presumably it will do 
as well on the sides of the lumber shed. The idea is 
worth imitating. Perhaps it will not help the Jaspers 
to make lumber sales, but this is not so sure. It will 
give them satisfaction and it will make the citizens of 
the town feel more kindly toward the company. Any 
person who has seen many lumber yards know that too 
often no attempt is made to soften the harsh ugliness 
of unpainted sheds, sagging lumber piles and littered 
yards. The sheds of companies that are firmly estab- 
lished almost invariably show successful attempts to make 
the premises appear worthy of the money investment and 
of the stability of the company. 

The Jasper brothers themselves are public-spirited men 
and are felt in practically all the boosting schemes that 
the city of Newton brings forward. Their advertising 
schemes and their delivery system and, in fact, all their 
business policies would make interesting stories. They 
have been wide travelers, and in these travels they have 
found a good many features that have gone into the new 
warehouse. This adding of the experience of other men 
to their own has resulted in a building that undoubtedly 
will help raise the standard of lumber sheds throughout 
the State. A local competitor followed it in designing 
his new shed, which shows it not to be without honor in 
its own country, and this is supposed to be the last word 
in the matter of approval. 
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“HOW I HOLD MY FARM TRADE” 


Strong Personality and Judicious Advertising Bring Results — Maintenance of One Price Gets the Buyer’s Confi- 
dence—Many Minor Courtesies Make an Effective Business Appeal 


SATISFIED CUSTOMERS ARE BEST ADVERTISE- 
MENT 
NICHOLASVILLE, Ky. 

To have and to hold, to get and to keep, are the all- 
important subjects concerning the retailer and his farm- 
er trade, and his town trade, too, for that matter. 

The retailer who has worked out a system whereby he 
ean hold his farm trade has automatically devised means 
by which he will get more than his share of new trade, 
for the customers he already has will see to it that others 
come to trade with him, and if I were going to express 
in one word the most essential thing for holding your 
farm trade, that word would be: Advertising. By this 
I do not mean merely newspaper advertising, or road signs 
or any other one feature in advertising, which are all 
good enough in their way and place, but I have reference 
to advertising in the broadest sense. When you conduct 
your business on a high plane of honesty and integrity, 
regulate your private life along the path of morality 
and right living, meet everybody, be he customer or 
no, in a pleasant, courteous, agreeable manner, ever re- 
membering to keep the firm’s name before the public, 
you are then advertising your business in the highest, 
best, broadest and most approved methods known to 
business success. 

The farmer buys what he needs in lumber, seed, ma- 
chinery ete., at the price fixed by the seller, and sells 
the products of his land and labor at the price fixed by 
the buyer. Consequently he, having very little to say in 
the fixing of the price at which he buys or sells, natur- 
ally feels that the whole world is against him, and the 
only way you can hope to hold his continuous trade 
is by first gaining his confidence. This can not be 
gained by any one act of yours, but the aggregate of 
your business transactions, not only with him but with 
his neighbors as well, taken as a whole, will convince 
him that you conduct your business honestly and that 
you have sufficient knowledge of the business to warrant 
him buying from you what he needs in your line. 

I have heard of yards that claim they have only one 
price. This I must confess is beyond my understanding, 
for we figure that we can sell the lumber for a barn 
requiring 20,000 feet or more at a less price a thousand 
feet than we can sell ten pieces of 2x4-inch by 12 feet, 
but the barn is usually figured and a lump sum price 
made on it without the customer knowing at what price 
the different items were figured. On the other hand the 
ten pieces of 2x4-inch by 12 feet are usually sold at so 
much a thousand feet; but do not imagine that you can 
sell one farmer framing at $25, another at $23.50 and 
a third at $22.50, without each one finding it out, for 
the man who drove the best bargain is dead sure to tell 
his neighbors what a good trade he made, and right 
there you have lost the confidence of the other two. 
Therefore, I believe you shvuld have one yard price; 1 
mean by that one price at which to sell the trade calling 
for a wagon load or less that comes to your yard for 
usually one to four items. But if a man wants some 
2x4’s, 2x6’s or 2x8’s, say 3,000 feet of framing, and 
wants to know what it would cost, tell him that, figured 
at the regular yard price, it would be worth $75 but on 
account of the quantity you can make him an allowance 
of $5. He takes the lumber and goes home satisfied, 
and believing that you have made him an allowance on 
account of quantity and not a cut in price. 


If a farmer buys 227 pieces 2x4 inches by 10 feet, 
give him 227 pieces, no more and no less. You can not 
give him less and be honest, and if you give him two 
pieces extra, without charge, he will go away with the 
idea that if he had asked you you would have given him 
four pieces instead of two, and every time he buys lum- 
ber from you afterward he will expect you to give him 
some extra pieces, and if you refuse he will be dissatis- 
fied. In other words, it is strictly a business transac- 
tion and should be dealt with on business principles. 
Then, too, if you give him the extra pieces he will nat- 
urally conclude that you must be making an awful big 
profit to be able to give away two or three pieces on 
each load of lumber you sell. Some of the hardware 
merchants in our town make it a custom to give the 
farmer a present, a knife for example, when he pays his 
account. I have heard farmers say: ‘‘Oh, they can 
afford it. They make such big profits on what they 
sell.’? That may be so, but I think it is a bad plan to 
give anything away unless it is an advertising novelty, 
such as a screw pencil, a pocketbook, a rule etc. We 
always keep something of the kind on hand to give 
away. It does not create the same impression as giving 
away merchandise, for the farmer knows these things 
were bought to give away. 

Never tell a farmer that you are selling him stuff at 
cost (even if you are), for he is not a fool and will 
at once conclude that you are lying to him or else that 
you will make it up on some other articles you will sell 
him. Tell him frankly that while you do not under- 
take to make an exorbitant profit on anything still you 
feel that you are entitled to a regular, legitimate profit 
and that you try to make it on all you sell. He will 
have more respect for you if you will always be frank 
and truthful, and being truthful also means living up to 
your promises. If you have sold him a bill of lumber 


and have promised delivery at a certain time and there 








are some pieces you are short on, if they are ordered but 
not yet come in, then get them from your competitor 
or send for them to the neighboring town, or wire for 
them to be shipped by local freight; but by all means 
have those pieces there on the day promised. 

Keep your firm name ever before the public by news- 
paper advertising, for no one reads the advertisements 
in the county papers more attentively than does the 
farmer, or by fence signs, by advertising novelties and 
circular letters that have the appearance of being per- 
sonal. The farmer does not get as many letters as you 
do and he will appreciate one of this kind and will prob- 
ably tell you when next he meets you. Any other 
advertising that keeps your name before your customer 
is good. It gives him the impression that you are up 
to date, and the farmer above everybody else likes to deal 
with the firm that appears to be successful. The old 
saying goes: Nothing succeeds like success, or the ap- 
pearance of it. 

But when all is said and done the one feature in hold- 
ing the farmer’s trade that so far exceeds all others as 
the giant does the pigmy, as the electric motor does the 
mule, and at the same time is the cheapest and the one 
that’ all can avail themselves of and without which all 
other efforts are worthless is: Satisfied customers. I 
would rather have fifty satisfied customers and not a line 
of advertising in the county newspaper than to have ten 
dissatisfied customers and a whole page advertisement 
for a year. Make it an invariable rule never to let a 
customer go away from your yard dissatisfied. I do not 
mean that you should give him your profit; you do not 
have to do this, for the average farmer is willing to pay 
for what he gets, but he wants to get what he pays for, 
and the best way to make him satisfied is by fair and 
honest dealings. Brown Y. WILLIS. 





ASSISTS FARMER WITH MANY LITTLE 
COURTESIES 
ASH GrRovE, Mo. 

‘*How I Hold My Farm Trade’? is a question of great 
importance to every retail lumber dealer whose yard is 
located in the country town where the farm trade forms 
the greater part of the business to be done, and one that 
should be studied more thoroughly by the average yard 
manager. 

In my experience I have found that the practice of 
courtesy and fairness toward customers 1s about the only 
fixed rule that will apply at all times and places. I have 
always made it a rule to get acquainted with the farmers 
in my territory as quickly as possible and to keep in 
close touch with them. When I hear of one who con- 
templates the construction of a building of any kind I 
make a special effort to see him personally, and if pos- 
sible bring him into my yard, show him my stock and 
help him figure out the material best suited for his pur- 
pose, and at the same time come within reach of his 
pocketbook. I try to show him that his interests are mine 





CONTEST GROWING TO A CLOSE 


As the AMERICAN LUMBERMAN’S contest 
on ‘‘How I Hold My Farm Trade’’ will come 
to a close on March 1 there remains less than 
one month in which to submit letters for this 
contest. The letters that have been printed in 
this contest have been most interesting and 
instructive and many letters have been received 
by the AMERICAN LUMBERMAN from retail 
lumber dealers in various sections of the country 
expressing their appreciation of the contest and 
of the suggestions that have been made therein. 
Those who have contemplated entering the con- 
test but who have postponed the preparation of 
their letters should get busy immediately and 
send in their contributions in order to assure 
their being received before the contest closes. 

For the best letter printed in this contest the 
AMERICAN LUMBERMAN will give a cash 
prize of $25; for the second best letter books to 
the value of $10; for the third, fourth and 
fifth best letters each, books to the value of $5. 
Letters for this contest are invited from anyone 
connected in any capacity with the retail lum- 
ber trade who may have an idea or suggestion 
that will help the retailer to solve the problems 
of how to hold his farm trade. Letters for this 
contest should be addressed to the Farm Trade 
Contest Editor, AMERICAN LUMBERMAN, 
Manhattan Building, Chicago, Ill. 

Announcement of prize winners will be made 
as soon after the contest has closed as it is 
possible for the judges to review the letters and 
render their decision. 
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and vice versa. Letting him know that I am ready at all 
times to assist him in any way possible through these 
little courtesies I gain his friendship and confidence and 
most always land him. After a bill has been sold only 
half the problem has been solved. 

When my customer comes in for his material I give him 
my personal attention as much as possible. I see that 
he gets the grade of material he has bought and perform 
as much of the labor of loading as possible, letting him 
know that I am not afraid of soiling my hands and 
clothes. I see that his wagons are promptly and properly 
loaded. I try to make him feel that he is getting a 
square deal; consequently he will go away a satisfied 
customer—‘‘my best advertisement’’—and by keeping 
in stock what he wants and needs in sufficient quantities 
to supply his demands and by the continuation of fair 
dealings I have experienced very little difficulty in hold- 
ing his trade. 

I find there are a great many farmers who are not 
familiar with the grades of lumber, especially the finished 
stock. Many imagine No. 1 is the best grade. I have 
figured bills for fairly good farm houses wherein was 
specified No. 1 flooring, siding and finished lumber. 
Ascertaining that the customer was not familiar with the 
grades of lumber and feeling quite sure that a No. 1 
grade was not what he wanted I would take him into the 
yard, show him the different grades of material and help 
him select a grade that would be satisfactory. In doing 
this I make my customer feel that I am interested in his 
welfare and I invariably sell the bill and for more 
money than my competitor had figured it (grades con- 
sidered), thereby adding another satisfied customer to 
my list. 

In dealing with the farmer who is inclined to want to 
patronize the mail order house, I have found it a good 
plan to ascertain his needs, have a personal talk with him 
as to grades, prices, prompt service and the privilege 
of returning items he may have left over and the conveni- 
ence in getting extra items he may need. I have the 
stock to show him so he can see just what he is going to 
get before he pays for it and I let him know that he will 
not have to pay for the material several days, or perhaps 
weeks, before it is delivered, but that I can deliver the 
goods promptly and will make good anything that is not 
satisfactory. . 

I have been very successful in handling this class of 
trade in the manner stated and also in securing and hold- 
ing the farmer’s trade through courtesy and fair deal- 
ings. T. E. Woop. 


HOLDS FIFTH ANNUAL CONVENTION 


OmaHA, NEs., Jan. 27.—The Walrath & Sherwood 
Lumber Company, one of the largest wholesale and retail 
lumber concerns in Omaha, is holding its fifth annual 
convention in this city at which the retail yard managers 
of the company are being entertained. At the opening 
luncheon given at noon today at the commercial club 
covers were laid for twenty-two, but other retail yard 
managers who had been delayed by late trains were ex- 
pected to reach the city and join in the remaining busi- 
ness sessions and entertainment features. 

A few years ago the official family of the Walrath & 
Sherwood Lumber Company became so large that it was 
deemed advisable to set a definite date for all of them 
to get together at least once a year and the annual con- 
ventions of the company began. These conventions are 
very successful from a business standpoint, of course, 
but their greatest value lies in the fact that those who 
attend become better acquainted with one another and 
benefit through the exchange of experiences and ideas. 
It is not always convenient to have all of the out of town 
employees of the company together at one time, and 
during the first week in January the wholesale depart- 
ment held its convention, the traveling salesmen and the 
west Coast office force visiting Omaha at that time. 

Many of the managers attending the convention are 
accompanied by their wives, and all thoroughly enjoy the 
entertainment provided. During the three days of the 
convention business subjects will be discussed during 
office hours and the evenings will be given over to enter- 
tainment. 








SOUTH AFRICA WANTS CREOSOTED TIES 


Ortrawa, Ont., Feb. 1.—The Trade and Commerce De- 
partment states that the chief engineer in charge of the 
construction of railways in South Africa has intimated 
that if Canadian exporters of railway ties will furnish 
certificates from engineers who have used the creosoted 
Canadian tie, that it has given satisfaction, an order will 
be placed for trial shipment of such ties to South Africa. 
Specifications and tender forms have been forwarded to 
the department in connection with the supply of sleepers 
to South African railways, the dimensions and number 
of sleepers required being as follows: 


Number of 
sleepers 
Dimensions. required. 
Tfeet by10inchesby5_ imches............. 65,000 
6 feet Ginches by 9 inches by 4% inches............. 32,500 
Tfeet by10inchesby5 imches............. 20,000 
Tfeet byl10inchesby5  imches.............- 20,000 
Tfeet by10inchesby5_ inches............- 195,000 
6 feet Ginches by 9 inches by 4% inches............. 97,500 
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TELLS VALUE OF SHORT LENGTHS 


West Coast Manufacturer Tells How a De- 
mand and Market Was Made for Them 


J. H. Burnside, of the St. Paul & Tacoma Lumber Com- 
pany, Tacoma, Wash., was on the program to address 
the annual meeting of the Northwestern Lumbermen’s 
Association in Minneapolis last week on the subject of 
‘‘Short Lengths.’’ Mr. Burnside was delayed in reach- 
ing Minneapolis and as a consequence was not able to 
appear before the convention. The AMERICAN LUMBER- 
MAN, however, has received a copy of his address which 
because of its interesting and forceful character is here- 
with presented: 


It is a pleasure to convey to you, the Northwestern Lum- 
bermen’s Association, greetings from the West Coast Lum- 
bermen’s Association. As widely as our business differs, our 
interests in all essential details are the same. Codperation 
is the cornerstone upon which the entire structure of asso- 
ciation effort is built. Without your codperation the road 
we travel will be rough. With our codperation your trouble 
should be lessened. 

Large things that are of daily interest to each of us do 
not permit themselves to be laid aside or forgotten but 
obtrude on our mind’s eye until we make of them profit- 
bearing realities. It is the apparently small things, the 
ones we can step over and walk around, the ones that 
gather each succeeding day’s dust and are unthinkingly 
pushed aside, that bother us and eat dividends. 

Clean, wholesome business that it is, the lumber industry 
knows the scourge of that pitiless lash which punishes all 
business—dark corners. They hide and destroy the incre- 
ment, earned or unearned, that we are so earnestly striving 
for. Let me take from one of these dark corners two golden 
words—short lengths—and, after having brushed away the 
accumulation of thoughtless oblivion you would consign 
them to, hold them before you, to be admired, not scorned. 

I do not flaunt these words in your faces like the pro- 
verbial red flag that enrages; rather, like the sign you en- 
counter on every road, placed there by a friendly hand to 
call to your notice a fact worthy of your close attention, 
they bespeak caution, care and thought that will add to 
your profits, clean out your sheds and put into your hearts a 
desire and on your orders an item that will make the manu- 
facturer bless your name and memory. 

The same Master Mind that made your graceful white 
pine, with its soft velvety texture, its lightness and gen- 
eral likeableness, made also our stately western forests, 
which are renowned for strength and size. Pioneers are a 
prodigal race, and at the doors of the pioneers in our for- 
ests we can justly lay the blame for establishing that desire 
in the hearts of all of us, for the largest, the clearest, the 
widest stock. It is a psychological fact that the human 
being follows the line of least resistance. The pioneer 
took only the best of that nearest at hand. Your customer 
still wants only the kind of stock his grandfather used. Do 
you buy only that which the customer asks for? 

The Manufacturer’s Necessity 

The manufacturer was perhaps the first to feel the press 
of necessity. He took smaller trees, more defective ones, 
made more grades, saved shorter lengths, all of which he 
knew could be used. His missionary work earned some re- 
sults, but as he further mastered the intricate details of 
his business he found that the character of the timber made 
necessary more cutting out of defects to secure the long 
and wide clear stocks in ready demand. He found an in- 
creasing supply of short stocks on hand, a supply in excess 
of what could be easily absorbed by his regular trade. He, 
like the baker with his stale loaves, used it to make com- 
fortable cottages for his mill hands, bunk houses, barns, 
tool houses, outhouses, and, with a guilty conscience, sold 
some to an occasional rancher. Still the dark corners where 
he tried to hide it overflowed. He used it to make lean- 
tos to cover his increasing supply. In desperation he 
offered it at ridiculous prices to the only trade he knew— 
his regular customer—the retailer, to be told that the per- 
centage already forced on him was an embarrassment. 

The ordinary manufacturer is a shrewd, keen thinker, 
with the spirit of a forceful pioneer. His experience, how- 
ever, has been that of wresting a competence from the rough 
lap of nature, rather than of analyzing the minds of the 
individual users of his product. Instead of realizing the 
advertising value of the successful uses to which he had 
put his surplus shorts he contented himself with finding a 
small outlet with the manufacturers of specialties, such as 
shoveling boards, refrigerators, show cases etc. Many gave 
up in disgust and sent this surplus to the burner or cut it 
to stove lengths for kindling. 

It has been my pleasure for over ten years to be asso- 
ciated with a concern which, in addition to being a pioneer 
as a large operator on Puget Sound, has had the courage 
and foresight to pioneer in other directions. Years ago the 
company realized the necessity of an outlet close at home 
for stock which could not be successfully marketed in your 
territory and established in the fertile Yakima Valley a 
little line of retail yards, the first line yards to be estab- 
lished in the State. 

When I was shipping clerk we used to load the overflow 
from dark corners into a car and flip four bits to see what 
yard drew the prize. It was a great system for the mill, 
but when I had to go with the inventory crew and in the 
cold finger over those endless, weather-beaten, dust-covered 
piles of odds and ends it was hard to muster a sickly smile 
and it started some serious thoughts. 

When I was first put at\the sales desk we began to talk 
to and experiment with the yardmen. We learned, together, 
how to use those shorts for tight hay mow floors, barn 
linings, 4-foot panel sides, feed bins, harness rooms, carriage 
sheds, warm hog and chicken houses, separator rooms, closets, 
shelves, skirting and bungalow cornice. The ranchers had 
better buildings; we cleaned out our sheds. Then the yards 
began to order surplus shorts, and now we have to buy 
straight cars of short drop siding, rustic, car siding and 
flooring for our own yards from other manvfacturers. 

The city in which our mill is located offers some retail 
trade. While we were fairly successful and managed’ to 
move approximately 20 percent of shorts in our upper 
grades at the same price as long lengths, the shorts you 
did not want and the droppings from special runs made 
for you proved embarrassing. 


Method of Increasing Sales of Shorts 


In January and February, 1915, our total sale at retail 
in Tacoma of surplus in such stocks was 50,000 feet. A 
little more ginger increased the amount to 50,000 feet a 
month. Still we fell behind. After a careful study of 
conditions we started on October 15 to send to each user or 


possible user of lumber printed lists of these stocks, prices 
shown on each item, with form letters under personal cover 
suggesting every possible use we could think of for such 
stock, and what kind of stock, generally used, it would 
replace, 

The first list went to 4,000 names. In thirty days a second 
list was sent to the same people and 2,000 others in addi- 
tion. In two weeks a follow-up letter was sent to the 
6,000. Our total direct sales were about 800, or 5 percent of 
letters sent out. Number 4 fir boards, about equal in grade 
to your No. 5, were offered also, as well as cull shingles. 
In seventy-five days the direct result of this effort, on 
special surplus items alone, was the sale of 1,800,000 feet 
of lumber and 1,500,000 cull shingles. Our advertising 
expense was under 2 percent of gross sales, which did not 
include regular stock sold to same customers at the same 
time. ‘True, our territory is larger than most of your indi- 
vidual yards enjoy, our gross price is far less than yours, 
with freight added, but every sale was made to trade living 
in a territory riddled with mills able to give them the same 
stock and willing to make lower prices. We went after 
the business—told them how to use the stock—and got twice 
as much as we have offered the stock at in your territory 
to dealers. 

A Case in Point 

Perhaps examples among your neighbors will interest you 
more. About twenty years ago, some miles west of here, a 
man bought an old barn and a hat full of lumber and 
started in the retail lumber game. I first knew of him 
when about fourteen years ago our sales manager took him 
through our sheds and he looked at our “junk.” In a few 
days we shipped a car of stock of every known length, size, 
pattern and grade. There were other cars. Soon we began 
to remark about overruns of specials in this wise: “Save 
it, the Minnesota man will take it.” We were curious, 
found he had several yards, would take the old black finish 
stock, have his yardmen clean and sand it by hand, and 
sell it to the man who wanted different patterns in each 
room. He bought it right; he didn’t sell it at the common 
lumber price, though he could have and made money too. 
Demand, sure he made that. 

That man has twenty-nine yards today and they are not 
in hock at the bank either, though the banks would love 
to have some stock in his company. He may not know that 
he has a pet name out on the Coast but he has and it is 
not used jestingly. That man is known to many of you. 
We hail him as ‘Short Length’? Dower. 

Gentlemen, someone has to think of a thing first. We 
are sorry we didn’t, but we are not ashamed to follow a 
good leader. The procession isn’t too long yet, and your 
getting in line will add dignity to it. When you start to 
hunt gold, however, don’t start out with-a teaspoon and a 
saucer. Get the right tools. When you get your first 
“color” it may only be “flour” gold, good for day’s wages. 
Keep on} dig; whip-saw your lumber; put in your sluice 
boxes and look well to your riffles, for after you go to bed- 
rock and are looking over your clean-up you don’t want to 
go out to the pile of tailings and find all through it, half 
hidden, the coarse gold, the nuggets—the easy money— 
“short lengths.” 


SOUTHERN PINE CUT AND SHIPMENTS 


The weekly report of order file compiled by the 
Southern Pine Association from reports from 153 mills 
for the week ended Friday, 
January 28, indicates a little de- 
crease in activity in the yellow 
pine market, but Secretary-Man- 
ager John E. Rhodes advises that 
the situation on the whole shows 
no diminution of strength. Every 
indication points to a heavy 
spring trade with a consequent 
added firmness in the price situa- 
tion, the tendency of which is 
still moderately upward. The re- 
port shows orders on hand, 19,838 
cars, or 388,824,800 feet; orders 
received during the week, 3,645 
cars, or 71,442,000 feet, making 
a total of 23,483 cars, or 460,- 
266,800 feet. Shipments during 
the week amounted to 4,215 
cars or 82,614,000 feet, leav- 
ing a balance of orders on 
hand of 19,268 cars, or 377,652,- 
800 feet. For the week produc- 
tion exceeded shipments 8,959,254 
feet, or 10.84 percent, while 
orders for the week were ex- 
ceeded by production 20,131,254 
feet, or 28.18 percent. Shipments 
exceeded orders for the week 11,- 
172,000 feet, or 15.64 percent, the 
decrease in orders compared with 
last report being 11,172,000 feet, 
or 2.87 percent. The report 
shows that average orders per 
mill for the week were 466,941 
feet; average shipments per mill, 
539,961 feet, and average produc- 
tion per mill, 598,518 feet. 
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SHOWING OF WASHINGTON FIRE ASSOCIATION 
GOOD 


The annual report of the Washington Forest Fire 
Association, lately received, reveals a situation where 
over 1,000,000 acres of timberlands intermingled with 
the timber belonging to the State and members of the 
association are not contributing to the expense and re- 
sponsibility of fire protection. The non-contributing 
timber areas are so scattered in and among the holdings 
of the association that for self-protection, if not from 
choice, the association is forced to protect these tracts. 
Obviously the association, as the report suggests, should 
have legislative help in providing for compulsory patrol. 

The report showed the association in sound financial 
standing notwithstanding the above and the ‘‘hard 
times,’’ the losses from forest fires being less than in 
any year previous, excepting 1913, since the organization 
of the association. 


TRADE CONTINUES UPWARD TREND 


Reserve District Reports Show Improvement 
in Many Lines, Especially in Lumber 


WASHINGTON, D. C., Feb. 2.—Continuance of prosper- 
ous conditions with a note of conservatism in the eastern 
districts marks the reports on general business conditions 
received from the twelfth Federal reserve districts dur- 
ing the last month. Briefly summarized these reports 
are as follows: 

Boston—Business has continued its upward trend 
throughout the month and improvement is reported in 
nearly all lines. The longer established and more con- 
servative merchants, however, are proceeding with cau- 
tion. Manufacturers are scrutinizing orders and there 
is a very general inclination to restrict production to 
actual requirements, refraining from anything border- 
ing on speculation. The money market is dull and rates 
continue low. Building and engineering operations in 
New England from December 15 to January 12 were $14,- 
789,000, the largest for ten years, an increase of $8,686,- 
000 over the same period last year. 

New York—Interviews and correspondence with many 
public service corporations, manufacturers, and business 
houses have confirmed the market improvement and 
unusual activity of trade and industry reported in re- 
cent months. 

Philadelphia—On account of the belief that much of the 
business with which the manufacturing plants of this 
district are now engaged is of a temporary character, 
there is not the underlying confidence in trade conditions 
that the existing industrial activity would seem to 
justify. 

Cleveland—The situation in the steel-trade may be said 
to be the determiner of general business conditions in 
this district. Therefore the reports on all kinds of busi- 
ness at this time continue to be favorable. There were 
2,407 building permits issued in the six largest cities 
in December, 1915, compared with 1,640 in December, 1914, 
representing an increase of 30.3 percent in valuations. 
The total valuation of building operations in these cities 
for 1915 was $75,978,345 compared with a total for 1914 
of $70,602,676. The prosperity of the farmers has re- 
flected itself in the making of improvements. Many 
farmers in this district are building modern houses, 
barns, silos and new fencing. 

Richmond—General business conditions in the fifth re- 
serve district during the last thirty days have been very 
satisfactory in almost every line of activity. Lumber 
is now in strong position and mills are committed to ad- 
vance orders which will keep them busy for some time 
in the future. 

Atlanta—Reports from business centers in this district 
indicate that the temporary improvement in the fall 
months has crystalized into a more permanent pros- 
perity. The railroads are letting contracts for new work, 
and with the recent increase in rates it is expected they 
will make large improvements. The building record shows 
considerable improvement and builders have made plans 
for the erection of many large structures in the near 
future and are confident that the record of the last 
twelve months will be exceeded by a substantial margin. 
In the Savannah naval-stores district there is a brighter 
outlook for the future. Strenuous efforts have been 
made during the last eighteen months with a view to 
reducing production, the result showing a decrease, and 
the trade is feeling the effect of upward prices. At pres- 
ent the supply of both turpentine and resin is assuming 
a more normal state and the industry is in a much health- 
ier condition. The domestic lumber market continues to 
advance. Increased buying by railroads and building 
industries does much to replace the normal export ship- 
ment. While the demand is yet below possible production 
the market is in a much more healthy and stable con- 
dition and prices permit profitable production with a 
tendency to higher levels. Altogether the outlook in this 
line is encouraging. 

Chicago—Building is quite active, noticeably in those 
localities which are benefiting by the present conditions, 
while other cities report improved prospects. Lumber 
is more in demand, prices are better and a still further 
improvement is expected. A survey of the situation 
shows improvement in almost all lines, although Iowa 
is suffering somewhat from the result of partial crop 
failure last year. This is being noticed in some locali- 
ties by collections below normal without distinct prom- 
ise of present improvement. The other States are far- 
ing better with collections from fair to good. 

St. Louis—The healthy, prosperous business condition 
which has developed in this district in the last few 
months continues. Reports received from practically 
every branch of industry in the district show a gen- 
eral increase in shipments. Building permits show a 
substantial increase, St. Louis alone reporting a gain 
of about 68 percent for December, 1915, as compared 
with the same month a year ago. This revival of course 
affects the business of lumbermen, contractors, hardware 
and allied trades. 

Minneapolis—Business in all lines is on a very solid 
foundation with large orders ahead and output guaran- 
teed for at least the first half of the year. This is espe- 
cially true of the flour milling industry, the iron and 
steel concerns and the lumber and paper mills. The 
lumber business is the last to return to a normal basis 
but is very active. The mills are working full time 
against orders which guarantee large production for 
practically all of 1916. The local yards which bought 
cautiously during all of 1915 find their stocks are low 
and are buying freely. Prices have advanced $3 to $3.50 
a thousand on the grades representing the larger volume 
of sales, with still better advances on better grades. 

Kansas City—Most of the banks of the district have 
an excess of loanable funds and are amply able to take 
care of legitimate requirements of their customers. 

Dallas—The general outlook of this district is opti- 
mistic. 

San Francisco—The stimulus which activity of one in- 
dustry transmits to another is well illustrated by the pur- 
chase for Arizona mines of 10,000,000 feet of timbers. 
Important purchases of lumber, particularly: for mines, 
railroads and for exports to Australia, have advanced 
prices $1 to $3 a thousand and brought much encourage- 
ment to the lumber sections. From 100 to 150 sailing ves- 
sels are now carrying lumber from Pacific Coast ports 
to Australia, and a number of vessels are building for 
this trade. All shipyards are exceedingly busy and rap- 
idly extending their operations. 
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TELLS PROMOTION PLANS 
Secretary of Hemlock and Hardwood Associ- 


OsHKOSH, WIs., Feb. 1—O. T. Swan, secretary of the 
Northern Hemlock & Hardwood Manufacturers’ <Asso- 
ciation, today called attention to several matters dis- 
posed of by the Hemlock Manufacturers’ Promotion Bu- 
reau at an executive meeting of the hemlock association 
incident to the annual convention held in Milwaukee last 
week. These matters had not been previously reported 
officially. R. B. Goodman, retiring president of the asso- 
ciation, permanently retains his place as chairman of the 
bureau and in that capacity will exert much of the in- 
fluence, held as president, over the work of the bureau. 
Associated with Mr. Goodman are C. H. Worcester and 
Edward Hines, Chicago; M. P. McCullough, Schofield, 
Wis., and M. J. Quinlan, Soperton, Wis. Mr. Swan is 
business manager and consulting timber engineer. 

As the first step in his duties as chairman Mr. Good- 
man this week sent out letters to all members of the 
association pledging his efforts and personal responsi- 
bility toward successfully carrying out the work, pur- 
poses and plans of the bureau. This letter is to be 
followed by a series of letters tracing each step in the 
advancement of the bureau’s work. 

A phase of the proceedings in executive session, as 
explained by Mr. Swan, and affecting the entire hemlock 
industry in a vital way, was the passing of a resolution 
under which the association states that it will no longer 
recognize the practice of selling ungraded resawn hem- 
lock. In the future resawn hemlock must be sold on 
grade. The members are sending out letters to the trade, 
informing it of the new step and the association is also 


sending out letters to non-member manufacturers asking , 


their participation in the campaign. 

O. T. Swan, secretary of the association, is to meet 
in Chicago late this week with a representative of an 
advertising company, when a program for an extensive 
advertising campaign is to be decided on in behalf of 
the Hemlock Manufacturers’ Promotion Bureau of the 
association. Tuesday, February 8, Mr. Swan will be in 
St. Louis to attend a departmental meeting of the Amer- 
ican Society for Testing Materials. On February 19, Mr. 
Swan will, with other members of the promotion bureau 
of the Northern Hemlock Association, attend a special 
meeting in Milwaukee, at which he is to submit for 
the adoption or rejection by the committee, plans of the 
advertising campaign to be decided on at his conference 
in Chicago this week. 

The Northern Hemlock & Hardwood Manufacturers’ 
Association’s office is in receipt of a shipment of a 
large piece of birch, 6 feet long and 8 inches wide, to 
which are attached a dozen small pieces of birch, each 
finished in a different stain. In the middle is a minia- 
ture though perfect door made by the Morgan Company, 
Oshkosh. The exhibit is a codperative effort, the asso- 
ciation furnishing the birch and a finishing company the 
stains, and is for the purpose of showing manufacturer, 
dealer and consumer what can be done with birch and 
the various stains. The hemlock association will have 
other similar exhibits prepared for distribution as oppor- 
tunity offers, especially in offices of architects. Mr. 
Swan, secretary of the association, describes the exhibit 
as the most practical, effective and artistic he has ever 
seen, 
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HOW REVENUE DEFICIT IS TO BE MET 


WASHINGTON, D. C., Feb. 1.—Although it is exceedingly 
difficult to ascertain just how much additional revenue 
Congress will provide for the Government, or from 
exactly what sources it will be obtained, the impression 
prevails in the best informed circles that in the end 
Congress will decide to make the men with large incomes 
and the munition makers supply the deficiency in reve- 
nues caused by the shrinkage of tariff receipts and by 
the increased expenditures for national defense. There 
ig still a wide divergence of opinion as to the amount 
of additional revenues which will be needed, and the 
estimates range from $112,000,000 which President Wil- 
son thinks will be sufficient to $300,000,000, the sum 
fixed upon by some of the more pessimistic members of 
Congress. It is safe to say that the amount Congress 
will attempt to raise by new revenue legislation will be 
somewhere between these two figures, but whether it 


inclines to the lower or the higher will necessarily ' 


depend upon the extent of the national defense program 
which is adopted. 

It would be the merest guesswork to endeavor to 
particularize on the changes that will be made in the 
income tax law, because the ways and means committee 
of the House has not as yet given concerted atten- 
tion to the question and individual opinions vary widely. 
It does seem, however, to be the consensus among most 
members of the committee that the tax on incomes up 
to $15,000 or $20,000 a year should not be increased, 
and that there should be no lowering of the present 
exemptions for single and married persons. 

It is also impossible to say just what form the tax 
on war munitions will take because here again the com- 
mittee has not given the matter any concerted attention. 
In a general way, however, it is believed that the bill 
introduced by Representative #lood of Virginia will be 
followed, which provides for @ tax on: 

Guns, shells and cartridges, except those used exclusively 
for hunting, ordnance of all kinds, pistols, cannon, mortars, 
machine guns, grenades, bombs, torpedoes, mines, battleships, 
battle cruisers, torpedo boats, torpedo boat destroyers, sub- 
marines, monitors. armor plate, bayonets, and swords, except 
such as are manufactured for the United States Government. 


Another matter in connection with the revenue legis- 


lation which most members of the committee seem to 
be practically united upon, and with which most mem- 
bers of the House are also in accord, is that there shall 
be no additional stamp taxes and that the stamp taxes 
now in force in the emergency revenue act of last year, 
with the exception of those on proprietary medicines, 
must be abolished. ‘The deficiency this abolition will 
create must be made up in some other way, but the 
opinion seems to prevail that the men with large incomes 
and the munition makers can supply this as well as 
other deficiencies. 

~— 


CHICAGO ASSOCIATION ELECTS 


Veteran Again Honored With Presidency 
—Other Officers Are Experienced 





For the second time in the association’s history, Her- 
man H. Hettler, president of the Herman H. Hettiler 
Lumber Company, has been honored as president of 
the Lumbermen’s Association of Chicago. At the meet- 
ing of the board of directors, held Thursday noon, Mr. 
Hettler was chosen president of the organization for the 
coming year, C. H. Worcester, president of the C. H. 
Worcester Lumber Company, was chosen vice president, 
George D. Griffith, president of George D. Griffith & Co., 
was reélected treasurer and E. E. Hooper, as a matter of 
course, was reélected secretary. 

The choice of Mr. Hettler for a second time within 
sixteen years as the association head meets with the 
entire approval of the local trade. Under his leader- 
ship important work will be carried on during the next 
year and his choice insures success in all this work. Mr. 
Hettler is well known for aggressive action in all mat- 
ters of an executive nature and has never been known to 
shirk or slight any duty once it is assumed. Years 
ago Mr. Hettler attained a high standing in the lum- 
ber business and time has effaced nothing from this 
reputation. 

It is not too much to say that Mr. Hettler was born 





HERMAN H. HETTLER, 
New President 


a lumberman, because his father, Capt. C. F. Hettler, 
was for many years connected with the lumber depart- 
ment of the Pennsylvania lines west of Pittsburgh. 
He was born in Allen County, Indiana, June 17, 1862, 
and his boyhood was spent in the Hoosier State. In 
reality his first lumber experience came at the age of 
16 years, when he moved to Chicago and obtained em- 
ployment as an office boy with Gardner & Spry. As 
can be seen, his rise has been from that of an office 
boy to the position he now holds in the local lumber 
fraternity, which is second to none. 

At the previous time Mr. Hettler was president of the 
organization he was vice president and general manager 
of the Edwin S. Hartwell Lumber Company, then one 
of the largest concerns doing business in Chicago. On 
July 1, 1903, the Herman H. Hettler Lumber Com- 
pany succeeded the Edwin 8. Hartwell Lumber Company, 
Mr. Hartwell stepping out of the business and Mr. 
Hettler becoming president of the new concern. The 
yards of the Herman H. Hettler Lumber Company at 
2601 Elston Avenue are among the largest in Chicago. 

C. H. Worcester, the new vice president, has been 
an ardent association worker for many years. He is 
a big man, not only in association work, but in the 
manufacture of lumber. He is operating at the present 
time two mills, one at Chassell, Mich., and the other 
at Ontonagon, besides which he is financially interested 
in many other enterprises. He has done yeoman serv- 
ice in fighting the battles of the lumberman, a striking 
example of which was his recent presentation at a hear- 
ing before the Federal Trade Commission of the status 
of the lumber industry. 

George D. Griffith, who has been reélected treasurer, 
is fully as well known in lumber ecireles as Mr.’ Hett- 
ler and Mr. Worcester. He is head of George D. Griffith 
& Co., wholesalers in white and yellow pine, hemlock and 
hardwoods. Mr. Griffith has been a Chicagoan since he 
was 9 years old and came with his parents to the western 
metropolis. Following his school days, his first position 
was in the supply department of the Chicago, Rock Island 


Cc. H. WORCESTER, 
New Vice President 


NEW OFFICIAL PERSONNEL OF THE LUMBERMEN’S ASSOCIATION OF CHICAGO 


& Pacific Railway Company, which position he seew 
in 1881. His activities soon found him in the lum} 
purchasing agent’s office of the Rock Island and fr 
that time on Mr. Griffith gradually climbed the differ: 
rungs of the lumber industry ladder. He passed throu 
the different stages of office boy, shipping clerk, boo 
keeper, salesman, sawmill manager and since 1894 | 
has been in the wholesale lumber business. His offic 
are in room 805, Lumber Exchange ‘Building. 

Mr. Hooper has heen secretary of the association 
so long that his reélection is simply a matter of routii 
He was first secretary of the Chicago Lumber Deale: 
Association, a position he held for three years. When 
the Chicago yard dealers and the Lumber Exchange o 
ganized as one body in 1891 Mr. Hooper was made 
secretary of the combined forces and for the last twent, 
five years has held that position with the Lumbermen ’s 
Association of Chicago. Aside from the general ass: 
ciation work the new officers of the association wil 


‘have to carry on during the coming year, many ne\ 


proolems will be presented and, with 1916 looming :s 
an epoch year in local lumber history, the association's 
activities are in safe and sane hands. 


COMMISSION HEARS COMPLAINTS 


Company Asks Lumber Rating Be Applied 
to Silo Staves 





{Special telegram to AMERICAN LUMBERMAN. ] 


WASHINGTON, D. C., Feb. 2.—The Interstate Com- 
merce Commission today listened to arguments on the 
complaint of the Nappanee Lumber Company, of Nap- 
panee, Ind., against the Baltimore & Ohio Railroad and 
connecting lines involving rates on silo material to points 
in Michigan, Ohio and other States. The lumber com- 
pany was represented by L. E. Hinkle while Hal H. 
Smith appeared for the carriers. Counsel for the Nap- 
panee company told the commission that there is no ob- 





GEORGE D. GRIFFITH, 
Reélected Treasurer 


jection on the part of his client to a rating of third 
class on silo doors and fastenings. What his clients are 
interested in primarily is to have the lumber rating ap- 
plied generally on silo staves. It was explained that in 
most instances silos are shipped in less than carload lots 
because they go to individual purchasers. 

Counsel for the carriers contended that the present 
rates on silo material were established on a reasonable 
basis and denied that they are unfair or unjust. 


A second complaint by the Nappanee Lumber Company 
against the Baltimore & Ohio Railroad and others in- 
volving rates on silo material shipped from Nappanee, 
Ind., to LaGrange, Ky., was submitted on brief. 

A brief was filed by counsel for the carriers in the 
complaint of the Cybur Lumber Company and Cybur, 
Gulf & Northwestern Railroad Company et al. against 
the New Orleans & Northern Railroad. The case grew 
out of a claim on the part of complainants for reparation 
on certain shipments of lumber from Cybur, Miss. These 
shipments moved via a logging railroad ten miles long to 
Picayune, Miss., the junction point with the New Orleans 
& Northeastern. The railroads contend that there was 
no difference between the shipments received via the 
logging road and those hauled over land by teams to 
Picayune. The Cybur, Gulf & Northwestern Railroad is 
declared to be owned by the lumber company. What- 
ever the counsel may do in regard to future rates the car- 
riers contend that no ground exists for granting repara- 
tion on past shipments. 

A petition for a rehearing was filed by the Union Lum- 
ber Company in its ¢omplaint against the Gulf, Colorado 
& Santa Fe Railroad. Complainant owns a sawmill at 
Milvid, Tex., and the carrier refuses to perform switch- 
ing service to the mill or to make an allowance for this 
service when made by the complainant. The commission 
upheld the carriers. It is alleged in the petition that 
numerous other sawmills receive a switching allowance 
or have their switching done by the railroad without 
charge. 
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ALL SECTIONS STRIVE FOR TRADE PREPAREDNESS 


National Foreign Trade Council Seeks Development of Merchant Marine, Greater Export Facilities, Adequate National 
Defense, Better Markets for Small Manufacturers, Co-operation in Foreign Trade, Flexible Tariff 


NEw ORLEANS, La., Jan. 29.—The third annual Na- 
tional Foreign Trade Convention, summoned to meet in 
ihis city by the National Foreign Trade Council, closed 
‘oday a series of meetings and conferences easily first in 
importance, scope and personnel alike among the trade 
congresses and conventions thus far held in America. 
The more than 500 delegates represented practically 
every industry and every section, including industrial 
and financial captains and trade experts of interna- 
tional reputation; with a leaven of foreign representa- 
tives and a number of Federal Government representa- 
tives, headed by Chairman J. E. Davies, of the National 
Trade Commission. The keynote of the conference was 
trade preparedness. Its watchword was codperation. No 
resolutions were adopted touching any of the specific 
problems of legislation and organization, but the inter- 
change of views revealed a close if not an absolute accord 
upon the greater and graver foreign trade questions 
posed. The conclusions virtually agreed to, in general 
terms, have been stated as follows by Robert H. Patchin, 
of New York, secretary of the conference and of the 
Foreign Trade Council, who bases his summary upon a 
careful analysis of the addresses and discussions: 


TFirst—Merchant Marine: Development of a positive sen- 
timent by both advocates of Government ownership and 
private ownership of vessels for the creation of a Government 
shipping board of men familiar with foreign trade, to recom- 
mend to Congress’ measures necessary to establish American 
shipping in foreign trade; maintaining American standards 
of living and compensation, and discharging the following 
true functions of shipping: 

(a) Increase of the national welfare by greater facilities 
for exporting American products and importing articles indis- 
pensable to American life and industry and by the earnings 
derived from the world’s carrying trade. 

(bd) Maintain communication, under the flag, with distant 
possessions. 

(c) Aid national defense and protect American commerce 
in time of war whether the United States is belligerent or 
neutral. 

Second—Smaller Manufacturers: Increased recognition of 
the fact that national welfare depends upon participation of 
a steadily increasing number of smaller manufacturers all 
gaining a wider market as a protection against recurring 
periods of domestic depression and assuring greater stabiliza- 
tion of labor employment. 

Third—Codperation in Foreign Trade: Repeated demon- 
stration by delegates of the fact that because of obscure anti- 
trust laws American exporters must singly meet combinations 
encouraged by foreign governments to resist American compe- 
tition and depress prices of American exports was followed 
by the most positive statement yct made by the Federal Trade 
Commission, which has questioned 30,000 American business 
men on the subject. Chairman Joseph E. Davies, of that 
body, said to the convention: ‘Doubt as to the legality of 
cobperative effort in export trade is undoubtedly one of the 
factors which hinder development of foreign trade at this 
time. In the absence of injury to any American interest a 
greater degree of codperation in export trade than is allowed 
in domestic trade may be beneficial to the country. If this 
is not now permitted by law, new legislation to that end, 
properly safeguarding the public interest, should be enacted.” 

Fourth—Tariff: Discussion of the tariff, avoiding contro- 
versial domestic issues, revealed apprehension that the allies 
of war may become economic allies in peace by means of 
preferential tariff agreements, and that the United States, 
with a single level tariff, barren of trading margin, should 
meet this post-bellum danger by a more flexible or bargaining 
tariff enacted by Congress with the aid of non-partisan tariff 
commission. 

Fifth—Foreign Investment of American Capital: That 
American capital must be invested in foreign markets, in 
such manner as to assist their development and stimulate 
an enlarged demand for American products, was almost 
unanimously agreed and enthusiastic applause given the 
declaration of James A. Farrell, president of the United 
States Steel Corporation and chairman of the Foreign Trade 
Council, and Percival Farquhar, president of the Brazil 
Railways Company, that the new doctrine of Pan-American- 
ism “One for all and all for one’’ would not become real if 
Europe remains the sole reliance of the sister republics’ needs 
for capital. 


These are without exception, it will be seen, matters 
in which American lumbermen are deeply—whether di- 
rectly or indirectly—interested. Their industry was rep- 
resented at the conference by more than a score of rep- 
resentative lumbermen. Within the limits of this article 
it is impossible to present even a comprehensive summary 
of the three-days’ discussion in general and section 
meetings, supplemented by a banquet Friday night. All 
that can be attempted is to touch the high points that 
seem most likely to convey awaited messages to lumber- 
men, 


Codperation in Foreign Trade 


First among these may be tentatively ranked the re- 
marks of J. E. Davies, chairman of the Federal Trade 
Commission, a body which already has been in consulta- 
tion with the lumber industry’s representatives. Mr. 
Davies spoke at the banquet Friday night, dividing the 
honors with Frank A. Vanderlip, president of the Na- 
tional City Bank of New York. His theme was ‘‘Codp- 
eration in Foreign Trade’’ and he touched fearlessly 
though carefully upon the Sherman law’s bearing upon 
that codperation. The trade commission’s inquiry, he 
said, discloses a widespread belief among American busi- 
ness men that the law prohibits codperative enterprise in 
export trade even as to noncompeting articles. This be- 
lief, he declared, is one of the factors that have hin- 
dered development of foreign trade. The commission, 
he said, has reached no definite conclusion as to whether 
or not the Sherman law does not as a matter of fact per- 
mit Americans to codperate for the foreign markets, but 








‘¢it is the commission’s opinion that foreign trade should 
not be impeded by conditions of this kind. In the ab- 
sence of injury to any American interest a greater de- 
gree of codperation in export trade than is allowed in 
domestic trade may be beneficial to the country. If 
this is not now permitted by law, new legislation to that 
end, properly safeguarding the public interests, should 
be enacted.’’? His own opinion, he added, was that the 
most imminent danger to foreign trade development at 
this time does not lie in any limitations of law, ‘‘ but 
comes from business itself and the imminence of unprece- 
dented domestic prosperity. The convenience of the 
home market, its greater demand and the large profits 
of domestic prosperity may seriously impede the develop- 
ment of the foreign field.’’ 

Probably the most important talk upon the Amer- 
ican merchant marine problem—also of direct concern to 
lumbermen—was that delivered by Capt. Robert Dollar, 
of San Francisco, who spoke Friday morning. Captain 
Dollar asserted that the national merchant marine in 
foreign trade was not developing because of the utter 
lack and imperative need of a definite national shipping 
policy. The public did not understand, he thought, the 
three-fold function of shipping—‘‘ first, a source of in- 
creased national income through the freights collected 
from world commerce and the greater facilities for ship- 
ment and sale of national products at large; second, 
maintenance under the flag of communication with dis- 
tant possessions; third, aid to defense and protection of 
commerce during war, whether the Government is bellig- 
erent or neutral.’’ A national shipping policy must 
serve all three ends, he declared, ‘‘else the United States 
will never have a great merchant fleet.’’ 

Captain Dollar sketched existing laws touching naviga- 
tion and the chaos resulting from them. He refrained 
from discussing the administration shipping bill in ad- 
vance of its introduction, but held it fair to say this 
much: 





The Government proposes to embark in a business which 
nominally costs 25 to 35 percent more to conduct under the 
American than under foreign flags. Unless the Government 
can perform the service more cheaply than private enter- 
prises can, it must incur deficits to be met out of the public 
treasury. The vessels can not be leased to private companies 


unless private companies can operate them profitably. The. 


only way the Government can induce private companies to 
operate those ships under the conditions prevailing before the 
war an:1. sure to prevail after the war, is to make the leasing 
price low enough to offset the excess of operating cost over 
that of foreign competitors. Somebody must pay, and under 
the Government ownership principle it will be the taxpayer. 
If, then, the principle of Government ownership is exercised 
only through the leasing of Government-owned vessels to 
private companies, the American flag in foreign trade will 
become a Government monopoly. 


The shipping question, he declared, was ‘‘so compli- 
cated as to require the creation by Congress of a ship- 
ping board to recommend the means necessary to reéstab- 
lish the American merchant marine in foreign trade, and 
to avoid the possible serious consequences of a slump in 
steamship earnings expected following the close of the 
European war.’’ 

Welding Ring, of New York, of the American Im- 
porters’ & Exporters’ Association, said ‘‘amen’’ to 
every word spoken by Captain Dollar. ‘‘I have had 
forty years’ experience in shipping,’’ he added, ‘‘but 
do not consider myself even now properly qualified to 
become a member of a merchant marine board, to tell 
the people just what to do in the shipping connection. ’’ 

E. F. Sweet, assistant secretary of commerce, sug- 
gested that the most important thing to do at present 
is to educate the country and Congress to the point where 
they will understand the shipping question as it really 
is. He said that he did not, in his remarks, intend to 
favor Government ownership of a merchant marine, but 
rather to place it in the class of things which might 
properly be considered in the event that it became abso- 
lutely necessary to the general interest and the public 
welfare. 


Recommendations of Merchant Marine Committee 


The recommendations of the merchant marine commit- 
tee were as follows: 


1. That Congress establish a permanent shipping board, 
composed of five members, who shall be men experienced in 
shipping and foreign trade. This board shall recommend to 
Congress such revision and modernization of all United States 
laws relating to shipping as it deems necessary and shall 
permanently discharge all the functions of the Federal Gov- 
ernment relating thereto. ‘This board shall constitute a per- 
manent advisory body empowered to recommend to Congress 
the measures necessary for the maintenance of United States 
shipping upon an equitable competitive basis with other 
nations, always having due regard for the maintenance of 
American standards of living and compensation, and keeping 
in view the needs of the national defense and the necessities 
of the foreign trade. To this end the board should be directed 
to ascertain the cost of construction and operation, rates of 
interest on shipping mortgages, insurance rates etc., of 
American shipping as compared with that of other nations, 
and it should be its duty to determine what line of ocean- 
carrying trade shall be permanently developed under the 
American flag for the benefit of the foreign commerce of the 
United States, and to recommend methods whereby such lines 
may be rendered possible, in the event of the cost of their 
operation preventing effective competition with foreign ser- 
vices in the same zone. 

2, That the board bring to the attention of Congress the 
necessity for modifications of the speed requirements of the 


Mill Act of 1891 in special cases, so that the establishment 
of mail communications with South America, South Africa, 
Australasia and the Far Kast may be considered from the 
several points of view of the cost of operation of such lines 
and of the speeds at which it is desirable that these 
be maintained. 

3. That the board so constituted shall likewise report 
upon the measures necessary to render investment in Ameri 
can shipping safe and attractive to private capital, and to 
increase the present resources of systems of credit, as by the 
establishment of mortgage banks, to supply funds to the 
shipping industry for financing the construction of tonnage, 
and to throw around shipping mortgages such protection 
as to remove any apprehension on the part of investors re 
garding the safety of shipping propositions. 

4. That the President be empowered to suspend the oper 
ation of such of the provisions of the Seamen’s Act (apph 
cable to American vessels, November 4, 1915; foreign vessels, 
March 4, 1916), as he may consider detrimental to the inter 
est of American shipping, until Congress, having before it the 
advice of the shipping board, has revised and modernized the 
United States navigation laws; or if this suspension be 
deemed not expedient by Congress, then that section 13 of 
the Seamen’s Act be amended so as to eliminate the language 
test and the minimum percentages of able seamen among the 
deck crew, substituting therefor provisions equivalent to the 
requirements of the British merchant shipping act, and that 
the requirements of section 14 and annexed regulations con 
cerning certified lifeboat men etc., be modified in conformity 
with the 1914 amendment to the British merchant shipping 
act. 


lines 


Influence of a Flexible Tariff 


A paper by Willard D. Straight, of New York, vice 
president of the American International Corporation, 
led off the tariff discussion. It was presented ‘Thursday 
and the subject was discussed at subsequent meetings. 
Mr. Straight’s topic was ‘‘Relation of the Tariff to 
Foreign Trade After the War.’’ Quoting the statement 
of Walter Runciman, of the British Board of Trade, that 
Great Britain must take steps to help her Allies recup- 
erate from the war, and recalling that the hostilities had 
abrogated numerous treaties and commercial agreements 
which must in some form be reconstructed after the war, 
he suggested that the allied groups might arrange tariffs 
between themselves providing for preterences or conces- 
sions that would vitally affect our own trade. ‘‘The 
United States,’’ he went on, ‘‘stands equipped with a 
single level tariff barren of trading margin for the pur- 
pose of negotiating commercial agreements, without re- 
sources for prompt concession or retaliation... . Our 
foreign trade, now so vital to domestic prosperity, de- 
mands a more flexible system than a single level tariff 
which political conditions usually demand shall not be 
altered in a single particular until a general revision is 
demanded by the people. Congress should provide the 
permanent machinery for rendering possible, without dis- 
turbance of the whole tariff fabric, the changes neces- 
sary for accommodation of the national interest to sud- 
den or gradual developments in world trade.’’ 

Alba B. Johnson, president of the Baldwin Locomo- 
tive Works, who spoke on ‘‘ Trade Conditions After the 
War,’’ also declared for a tariff commission, nonpartisan 
in its workings, and a policy for bargaining conditions, 
as one of the nation’s needs both in foreign trade de- 
velopment and industrial achievement. He predicted ‘‘a 
period of feverish activity in this country during the 
war’s continuance,’’ but, when the peace negotiations are 
begun, a suspension of the uncompleted portions of the 
foreign war-contracts’ placed here, consequent unem- 
ployment and dislocation of business. 


Another notable address was that delivered by James 
A. Farrell, president of the United States Steel Corpora- 
tion and of the Foreign Trade Council, on ‘‘ Foreign 
Investment of American Capital as an Aid to Foreign 
Trade.’’? He pointed out that the time had passed when 
foreign trade could be regarded as a mere adjunet of do- 
mestic prosperity. ‘‘The fact has to be recognized that 
there can be no stable prosperity at home unless we are 
able to make liberal sales of American manufactures 
abroad.’’ But ability to market American products abroad 
will not, after the war, rest merely on our ability to make 
deliveries. The investment of American capital abroad 
would be necessary. Our trade predominance in Canada 
he traced to the investment of $700,000,000 of American 
money in Canadian enterprises, just as the British in- 
vestment of four billions in Latin-America had really 
been sent out in the form of British manufactures. He 
added: 


Frequently the loan contracts and arrangements for the 
supply of materials are combined in a single transaction, as 
suring the supply of materials to the country which provides 
the funds. * * * A loan which brings from abroad a 
liberal interest return, while insuring employment for a large 
portion of the industrial population, is a doubly valuable 
domestic asset. * * * Although much has been done to 
adapt American finances to the opportunities provided by the 
Federal Reserve Act and by the war, little has been accom 
plished toward discharging the function of financing the 
countries which are open for the investment of American 
capital. Until we are ready to take advantage of the open 
ing made for us by the drying up of the investment stream 
of Europe, the title of “world’s banker’ will not pass to th« 
Western Hemisphere, nor will practical Pan-Americanism be 
come a.reality if Europe continues to be tle source of loans 
necessary to enable our sister republics to develop their latent 
resources and realize to the full degree of their material 
prosperity. Foreign investment is a commercial preparedness 
measure, a source of protection for the whole industrial 
fabric. of our country, should the world recede to political 
commercial policies of trade restrictions. It is an clement 
of strength in cur influence as a nation, should a wiser 
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instinet realize that the true guaranty of the world’s peace 
is the provision of equal opportunity for all. 


Banker Sounds Warning 


President Frank A. Vanderlip, of the National City 
Bank, spoke at the banquet Friday night on ‘‘Some Ele- 
ments of National Foreign Trade Policy,’’ warning his 
hearers that while gold was pouring this way at present, 
the moment the war ended our gold reserve would be 
the point of attack by Europe. Safeguarded in a do- 
mestic way by the Federal reserve law, there could be no 
law to safeguard it from international attack, against 
which it must be defended by the credits created by ex- 
ports of produce and merchandise. Among the handi- 
eaps to foreign trade, Mr. Vanderlip listed the lack of 
training and experience of our merchants in that field, a 
system of laws ‘‘formed to prohibit codperation, lack of 
ocean transportation,’’ and ‘‘a Government so devoted 
to peace that justice to its citizens in foreign countries 
weighs but scantily in the balance against the advan- 
tages of peace for its people at home, while even less 
than its interest in its citizens abroad is its interest in 
the capital of its investors abroad.’’ He declared in 
favor of a tariff commission for the removal of foolish 
and uneconomical legislation, ‘‘unnecessarily restrictive 
in its operations and helpful only to politicians of all 


parties as a basis for demagogic appeals for votes.’’ 
* * * <¢We shall not need Government aid,’’ he con- 
cluded, ‘‘so much as we shall need to be relieved of 
Government handicaps.’’ 

The foregoing touches only the ‘‘high spots.’’ There 
were a number of other interesting and helpful talks on 
foreign investment, codperation in foreign fields, foreign 
trade methods, transportation and the like. The section 
discussions did very much to bring the representatives 
of diverse sections and industries closer to mutual under- 
standing and agreement respecting the development of 
the foreign trade fields. It was, in short, the biggest and 
best convention of its kind ever assembled in America, 
New Orleans should get something out of it in at least 
three ways. Her business community has learned from 
the visitors. The visiting captains of industry and fin- 
ance have learned much about New Orleans, and the gen- 
eral advertisement derived from entertaining such a con- 
ference should be worth a great deal. Following the 
convention’s adjournment today, the delegates made a 
tour of the harbor as guests of the New Orleans Asso- 
ciation of Commerce. 


Lumbermen in Attendance 
The following representatives of the lumber industry 


were included in: the lengthy and notable roster of dele- 

gates: 

Ferd Brenner, Alexandria, La.; Ferd Brenner Lumber Co. 

W. J. Callon, New Orleans, La.; exporter. 

J. L. Dantzler, New Orleans, La.; Standard Export Lumbe: 
Co., New Orleans, and Dantzler Lumber Co., Moss Poin 
and Gulfport, Miss. 

R. H. Downman, New Orleans, La.; National Lumber Manu 
facturers’ Association and Southern Cypress Manufacturers 
Association. 

2. R. du Mont, New Orleans; Standard Export Lumber Co. 

F. H. Farwell, Orange, Tex. ; Lutcher & Moore Lumber Co. 

=. P. Holmes, Gulfport, Miss.; Holmes & Herrick Lumber Co. 

John Hooper, Mobile, Ala.; Gulf City Hardwood Co. 

H. 'T. Kendall, Houston, Tex. ; Kirby Lumber Co. 

R. C. Killingsworth, Plaquemine, La.; Louisiana Cooperag: 
Co. 

A. Krauss, New Orleans; Krauss Bros. Lumber Co. 

R. M. Hallowell, Elizabeth, La.; Industrial Lumber Co. 

Melville Gillette, Bogalusa, La.; Great Southern Lumber Co 

F. W. Stevens, Bagdad, Fla.; Bagdad Lumber Co. 

Stewart K. Taylor, Mobile, Ala.; S. K. Taylor Lumber Co. 

F. T. Whitted, Shreveport, La.; Frost-Johnson Lumber Co. 

Phil A. Rogers, Laurel, Miss.; Eastman, Gardiner Co. 

R. C. Witbeck, Alexandria, La.; Ferd Brenner Lumber Co. 

F. W. Pettibone, Orvisburg, Miss. ; Edward Hines Lumber Co., 
Southern Pine Association. 

Brooks Flowers, Montgomery, Ala.; Brooks Flowers & Co. 





WEST COAST LUMBERMEN’S ANNUAL SHOWS PROGRESS 


All Departments Reported by the Officials to Be Working Effectively—Plans Made for Even Greater Usefulness— 
Informal Discussion Brings Out Fact that Year’s Business Prospects Are Excellent 


SEATTLE, WasH., Jan, 28.—The annual meeting of the 
West Coast Lumbermen’s Association was held in the 
assembly room of the Henry Building here today. In 
the absence of President J. H. Bloedel, Vice President 
A. C. Dixon, of Eugene, Ore., presided. The meeting 
was an enthusiastic one and well attended. The en- 
thusiasm displayed by the members present was in great 
contrast to the feeling shown a year ago. The presi- 
dent’s and secretary’s annual addresses were read, but 
reports from the different departments of the associa- 
tion were left to be printed in the association bulletin 
and the meeting was adjourned early so that the manu- 
facturers present could visit and talk informally of 
market conditions. The millmen were all enthusiastic 
over the outlook for business and were firm in the 
opinion that the unparalleled severe weather conditions 
prevailing along the entire Coast for the last month, and 
with no signs of a let-up, have materially curtailed the 
output and that the market is in a stronger condition 
than at any other time for many years. The members 
elected a board of trustees which met later at the 
Rainier Club to elect officers and determine policies for 
the organization durirfg the ensuing year. 

Vice President Dixon opened the meeting at 2 o’clock 
and E. G. Ames, of the Puget Mill Company, having 
made the customary motion to dispense with the reading 
of the minutes of the preceding meeting, Secretary Bab- 
cock read President Bloedel’s annual report. 

Mr. Bloedel in his paper declared ‘‘were it only to 
follow established precedent I would hesitate to take 
up your time with this report of my stewardship as your 
president, but there has been so much real progress made 
during the last year that I wish to impress some of the 
facts upon you, ‘lest we forget’.’’ The paper discussed 
briefly each of the different departments of the associa- 
tion, mentioning also the work of Secretary Thorpe Bab- 
cock and his assistant, R. D. Brown, and of the associa- 
tion’s field agent, J. S. Williams. Mr. Williams has 
been sent among the mills, working particularly in the 
Oregon district, and the result has been an increased 
membership and greater interest in the association work. 

The department of wood engineer is in charge of 
O. P. M. Goss and his assistant, Carl Heinmiller. This 
department has been exceptionally busy, gathering much 
valuable data and disseminating such information during 
the last year. The ‘‘use’’ book, or engineer’s manual is 
now on the press and will undoubtedly be a publication 
of great value, giving facts and figures relating to the 
strength and safe working load of fir timbers and other 
information that will be of use to engineers and archi- 
tects. 

The information bureau is in charge of G. W. Brewer, 
and furnishes a weekly and monthly barometer of market 
conditions for the members. 

The legal department is in charge of J. N. Teal, of 
Portland, Ore., and has been a busy and valuable de- 
partment of the association work, and Mr. Bloedel 
called particular attention to the conduct of the hearings 
before the Federal Trade Commission at Tacoma and 
Portland, and the final hearing before the commission at 
Washington during the last year. 

The work of F. G. Donaldson, in charge of the traffic 
department, was highly complimented in the president’s 
address, but in his opinion that department’s efficiency 
could be raised if it were moved from its present loca- 
tion at Portland to the general offices of the association 
at Seattle. j 

The shingle branch is in charge of H. P. Wyckoff. 
The president declared he considered the most important 
work yet accomplished by any branch of the general 
association, or the organization itself, is the recent suc- 
cessful completion of an advertising fund, aggregating 
$60,000, subscribed by the members of the shingle branch. 

The Pacific Lumber Inspection Bureau has established 
an eastern office for the rail branch at Minneapolis and 
P. D. Ryan, a former Coast inspector, has been put in 
charge of it. The president commended this move and 
made praiseworthy comment of the work of the bureau 
in general, 

The formation of a timber owners’ and loggers’ 











branch is still in the formative period and in charge of 
a committee consisting of members from various pro- 
dusing districts. President Bloedel declared that in the 
final analysis stumpage owners realized the value of the 
association’s activities, even more than the manufac- 
turers, and the manufacturers hoped to obtain the co- 
operation of both resident and non-resident timber 
owners. 
Sums Up Work of Different Departments 

In summing up the work of the different departments 
and of the association, Mr. Bloedel asserted that the 
accomplishment of the year was the consolidation of all 
the scattered offices and branches into one concrete and 
efficient unit, in general charge of the secretary as out- 
lined above. The association’s rooms on the tenth floor 
of the White Building are a beehive of activity. ‘‘ While 
you are in the city,’’ he added, I urgently request every 
member to pay them a visit. We have an organization 
giving full value for the dues you pay, operated and 
maintained for the general uplift of the industry. There 
are many non-members who should become active mem- 





A. C. DIXON, EUGENE, ORE.; 
Reélected Vice President 


bers, but even if they do not no selfish spirit refusing 
them information is permitted in the organization.’’ 

The president also called attention to the financial 
affairs of the association and stated that a year ago the 
obligations of the association were considerably more 
than they are at present and that the outstanding un- 
paid dues have since then been very materially reduced. 
Owing to the increase in membership and partly to the 
rearrangement of payment of dues on a capacity basis 
the monthly income has been increased $850. ‘‘The 
greater activities of the association,’’ it was asserted, 
‘*have of course shown an increase in the expenditures 
over former years, but it has been entirely within the 
association’s income.’’ 

The president also complimented the work of the 
various committees and mentioned particularly the price 
list committee which produced the new west Coast list, 
making a uniform discount list for all items manufac- 
tured by association members from British Columbia to 
southern Oregon. 

In making recommendations for changes the president 
recommended that the traffic department as one of the 
valuable departments of the association’s work and 
which is now located in Portland, be moved to the gen- 
eral office in Seattle. He recommended the appoint- 
ment of an assistant secretary for the Oregon district 
with headquarters in Portland in order to keep the Ore- 


gon members in closer touch with association work, as he 
telt this would better answer the purpose than the 
establishment of an Oregon branch, which was originally 
contemplated, but never actually carried out. 

The president recommended curbing of expenditures 
regarding changes in routing or tariff, declaring that 
there was a tendency to rush in to legal action every 
time there was a change. 

Regarding the work of the State branches and the 
meetings of the association, the president suggested 
the change be made from quarterly meetings of the gen- 
eral association to regular monthly meetings in Port- 
land, Tacoma and Seattle alternately. This is the plan 
that has been followed during the last few months. 


Association Work—lIts Real Object 


Under the heading of ‘‘ Association Work—Its Real 
Object,’’ President Bloedel in his paper said: 


Conditions that bring out violent fluctuations in such a 
staple commodity as lumber are injurious not only to the 
industry but to the whole public. An abnormal condition 
making it possible to obtain a price of $13 for No. 1 com- 
mon dimension in one year and precipitate it to $6, or 
less than one-half, in another year, does not tend either to 
conserve the industry or attend the public weal. For exam- 
ple: Assume $10 as a normal base price for No. 1 common 
dimension, which price maintained in the fall of 1912 but 
dropped to $6.50 in the fall of 1913, and even to $5.50 in 
the winter of 1914-1915. ‘Take again another staple product, 
No. 2 vertical grain flooring, bringing $19 in the spring of 
1912; $26 in the spring of 1913; $22 in the spring of 1914; 
$3520 the spring and summer of 1915 and today back again 
to $22, 

Such instability is destructive of trade nor does it finally 
benefit the consumer. ‘Che removal of the tariff acts in the 
same manner as increased production, for it permits the 
flooding of our markets and thereby accelerates the fluctua- 
tions above indicated rather than stabilizes them. I think 
no one, least of all the consumer, would contend that this 
fluctuation in any way benefits him, and our own experience 
carries the conviction that it does not benefit us. In the 
two States of Washington and Oregon in round numbers 
8,000,000,000 feet of lumber is produced in a normal year. 
The value of this product is $100,000,000, but you must 
add to this the value of the allied woodworking industries 
at least $50,000,000 more. Approximately 42 per cent of 
the income of the State of Washington and 60 percent of 
the income of Oregon is derived from the lumber industry. 
It is fair to assume that an average of 50 percent of the 
wealth of the two States is of lumber origin, meaning that 
one-half of every dollar in circulation is produced by lum- 
bermen. To better this condition, therefore, is one of the 
worthiest objects of our work, not only worthy of asso- 
ciation effort but worthy the codperation of civil and busi- 
ness organizations of State and nation. 


Taking up the subject of the tariff, Mr. Bloedel 
deciared: 


I attach a few figures covering the last five years, show- 
ing the importations of shingles from Canada during the 
Paine-Aldrich tariff and the present tariff as follows: 


Imports to the United States with duty 50 cents: 


YEAR— . M alue 
1) Oe SSAA oS TBE OS oor 762,798 $1,759,397 
BIN oo 6550.15 oye 44.0 «9's oi0im wie reese 642,582 1,387,748 
oS see etc ei maaan ae 514,657 1,205,327 
BADISS ialle jnv0!n te w 0 's'< Sip 0's 0.1 win yore nie - 560,297 1,399,751 
MYM reese fa tahns ow fo Sie one aly ess ss Siteerse *149,474 398,925 
rapes to United States duty 
ree ; 
MN i ains cn ena 0 i044 0 isle bie **745,564 1,791,245 
RODE ovo ba) a viernes svete eee 1,487,116 $3,104,698 


* These figures represent shingles shipped in from July 1 
to October 1, 1913. 

** These figures represent shingles shipped in from October 
4, 1913, to June 30, 1914; duty was removed October 4, 
1913. 


Please note that for 1915, just closed, nearly three times 
the quantity of shingles were imported from Canada over 
the period covered by a 50-cent duty. 

I also attach figures for a similar period showing the 
importation of lumber from Canada: 


From To M feet Values 
856,554 $15,688,541 
July 1,1911 June 30,1912 Duty 870,323 14,915,052 
July 1,1912 June30,1913 Duty 1,021,810 17,972,712 
July 1,1913 June 30, 1914 Duty 275,001 5,168,413 
Free 617,832 11,768,517 
All other—Free ........ 193,239 
July 1,1914 June 30,1915 Free 909,514 17,152,771 


The violent fluctuations heretofore referred to are aggra- 
vated by the increased importations of foreign lumber and 
shingles. Our demoralization consequent upon the removal 
of the tariff is in no sense a benefit to the consumer; on 
the contrary it is a detriment to the entire community. 
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Association and individual effort should be directed toward 
the reinstatement of a protective tariff on our products, 


Report of the Secretary 


Following the report#uf the president, Secretary Bab- 
cock read hig annual report. The secretary called atten- 
tion to the fact that in his report the year previous he 
had spoken more of the future and less of the past of 
the association. The secretary read various excerpts 
from his report of the year before and his predictions 
ior what was then the future, but now the past, in 
the work of the association. He called attention to the 
many predictions made at that time, which have come to 
pass during the year just past. Notable among these 
was the establishment of the association on a stronger 
basis, raising it to a place where its moral and financial 
strength is on the firmest possible foundation. Among 
other predictions that have been fulfilled the secretary 
mentioned particularly that of one undisputed official 
and unanimously used basis list of values. The adop- 
tion of the west Coast price list accomplished this and 
the secretary attached great value to this accomplish- 
ment. Another accomplishment of value is the changed 
public opinion toward the industry, and the secretary 
voiced the opinion that, under present business conditions 
and hopes for the immediate future, the lumbermen have 
more cause to feel encouraged than at any other time 
for many years. 

The secretary lauded the changed attitude of many 
of the members towards the organization and the in- 
creased spirit of codperation among all the manufac- 
turers. He said that intelligent merchandising has come 
to be the goal of everyone in a way which heretofore 
seemed to be more of a myth than a reality. 

The secretary in discussing the outlook gave some 
figures that he had prepared and which tell pretty 
well the story of conditions among the mills at the pres- 
ent time. Said he: 

The close of this month, January, 1916, will find us thus 
far in the year 79 percent under normal production. I will 
briefly tell you how this figure is arrived at. The average 
cut is shown by Government figures for three years, and if 
these are divided by 12 for the average monthly cut, the 
total is given as 420,457,000 feet. All these figures, I 
should say, are based upon Oregon and Washington mills 
west of the Cascade Mountains. We had the actual cut of 
111 mills for the first three weeks of January. We esti- 
mated the four weeks’ cut to be in the same _ proportion. 
Thus figuring with the known cut of 111 mills, and the 
known capacity of all the mills, and the known capacity of 
111 mills, the conclusion is 89,500,000 feet, as the cut of 
all the mills. This subtracted from the average monthly cut 
for three years gives us an underproduction for the month 
of 331,000,000 feet, or 79 percent of normal. If, during the 
remainder of the year, the cut is normal the total cut of the 
year will be 7.2 percent under the normal yearly produc- 
tion. 

The secretary then called attention to the fact that 
while at certain periods there is an over-production, at 
other periods an under-production; that during the last 
three years the excess of cut over shipments was only 
three-fifths of one percent, in other words showing that 
all the lumber that is cut is sold, the trouble being 
that it is forced on the market at the wrong time, be- 
cause the manufacturers when they cut it want to sell 
it, rather than to pile it up and distribute it as the 
market will absorb it. Still further calling attention to 
the strength of the present position of the manufacturer, 
the secretary urged in the strongest terms possible that 
the manufacturer refrain from night running and con- 
sequent over-production. The secretary predicted for 
the coming year a profitable business for the manufac- 
turers and declared that they will look back upon the 
past and realize that their association was a strong 
factor in helping them conduct manufacturing and sell- 
ing policies. 

The nominating committee proposed the following 
members for the trustees of the association and they 
were unanimously elected: 

R. S. Shaw, Astoria, Ore., lower Columbia River district ; 
hk. B. Hazen, Bridal Veil, Ore., upper Columbia River dis- 
trict; E. D. Kingsley, Portland district; A. C. Dixon, Willa- 
mette Valley; E. L. Gaudette, Willapa Harbor; A. L. Paine, 
Grays Harbor; J. G. Dickson, Tacoma district; W. B. Nettle- 
ton, Seattle district; F. Hubbard, Centralia district ; 


J. H. Bloedel, north of Seattle district, and E. C. Knight, 
British Columbia. 


Easterner Delivers Interesting Address 


C. A. Mauk, of the C. A. Mauk Lumber Company, 
Toledo, Ohio, was called on by the Chair and addressed 
the meeting with a few well chosen though impromptu 
words. Mr. Mauk said in part as follows: 

I feel honored to be called on by your presiding officer 

and was surprised to hear your secretary’s report, because 
it sounded like a pleasant dream; and I feel that it is 
coming true. I think I can verify some of the things he 
has been telling you. Lumber prices in the South have aa- 
vanced more than your prices. They are more optimistic down 
there and it seems to me that if you do increase your prices 
not quite to the parallel of theirs you will get into markets 
you have not heretofore reached. _I wish the architects 
knew the merits of fir for finish and porch floor. Also the 
architects should be shown the tensile strength of fir and 
induced to specify it. 
_ Mr..Mauk was of the opinion that fir finish could be 
introduced in the territory east of Chicago and, in fact, 
said that his company had already done so although to a 
limited extent. He predicted better trade in the East 
during the ensuing year than the west Coast manufac- 
turers at the present realized, and stated that the ter- 
ritory in the far East was going to buy more than at 
any other time during the last two years. He also voiced 
the opinion that all of the yards have small stocks on 
hand. Asked about cedar siding in particular, Mr. 
Mauk said that some territories in the East do not yet 
know what cedar siding is. It was his opinion that it 
was worth much more than any other kind of siding, not- 
withstanding that in some places the people are paying 
$3 or $4 more for poplar siding. He asserted that the 
cedar manufacturers could obtain better prices than 
‘hey are obtaining for cedar siding, as it has been intro- 
‘ueed to many .territories during the last two years, 
vkere it will continue to grow in demand. 

Following Mr. Mauk, R. W. Vinnedg>, of the-North 


Bend Lumber Company, North Bend, Wash., read a 
short paper that had been written by J. F. Ives, man- 
ager of the Stimson Mill Company, Seattle. This paper, 
in line with the association’s policy adopted during the 
last year, was on a subject of efficient manufacture. The 
paper dealt specifically with the operation of a new 
fast feed planing machine. In this Mr. Ives stated that 
his company had taken out six old planers and installed 
one new No. 7 Stetson-Ross planer and that the com- 
pany was doing more and better work with the new 
machine than with the six old machines and of course 
with less men. 

The paper stated that 4-inch stock is run at the rate 
of 380 to 410 lineal feet per minute; 6-inch stock is 
run at the rate of from 360 to 380 feet; 8-inch stock is 
run at the rate of 300 feet per minute, and 10- and 12- 
inch stock 200 and 260 feet. Mr. Ives estimates that 
his company had cut its planing mill cost in half by 
using this machine to replace the six old ones. 

Following the statement of Mr. Ives, Mr. Vinnedge 
pointed out that the average sawmill of 100,000 to 125,- 
000 feet daily capacity will cut an average of probably 
50,000 feet a day upper grades and, according to Mr. 
Ives’ statement, this entire cut could be handled with 
one of these new fast feed planers. 


Prospects Excellent for Year’s Business 


Following the reading of this paper the meeting ad- 
journed and the next hour was spent by the manufac- 
turers in visiting and in informal discussion of market 
conditions, during which time practically everyone pres- 





Cc. A. MAUK, TOLEDO, OHIO; 
Who Made an Excellent Talk 


ent stated his opinion and gave facts as to what his 
company is doing. Weather conditions at the present 
time and for the last month have been and are such that 
operations have been curtailed to a very large extent 
and, on unimpeachable authority, it was shown that there 
can be no over-production for many months, because of 
the lack of logs. Much credit for the present strong 
condition of the market was given to the weather con- 
ditions, and lumbermen were all very enthusiastic over 
prospects for the year’s business. 

The report of Engineer O. P. M. Goss, of the West 
Coast Lumbermen’s Association and the Association of 
Creosoting Companies of the Pacific Coast, which was 
prepared for the annual west Coast meeting, was not 
delivered. This address will be printed and sent to 
members of the association. Mr. Goss in his report 
briefly mentioned some of the accomplishments of the 
engineer’s department during the last year and made 
recommendations for the future work in that depart- 
ment. He called particular attention to the completion 
of the hand book which is now on the press and which 
has taken up a great deal of the time of the depart- 
ment in preparing. Regarding the work of the de- 
partment on wood block paving Mir. Goss’ figures showed 
that in 1915 the volume of wood blocks used was more 
than double that of 1913 and was the direct result of 
the promotion work of this department. A very large 
amount of time of the engineering department has been 
devoted to the securing of data and the preparation of 
a number of publications that will, no doubt, be of great 
value to the lumber industry. The publications that 
have been gotten out during the year are: 
wi 1. “Structural Timber Hand Book on Pacific Coast 
oods.”” , 

. “Strength Values for Structural Timber.” 
“Facts About Paving Bridge Floors.” 

. “Creosoted Douglas Fir Paving Blocks.” 
. “Creosoted Wood Block Pavement.” 

. “Creosoted Fence Posts and Poles.” 

7. “Creosoted Douglas Fir Culverts.” 

8. “Creosoted Douglas Fir Stave Pipe for Irrigation Pur- 
poses,” 

9, “The Liouglas Fir Silo.” 

10. ‘Pacific Coast Timber.” 

11. ““Not the Nonuse But_the Proper Use of Wood.” 

12. “Creosoted Douglas Fir Bridge Stringers and Ties 
Without Loss of Strength.” 

13. Article on “The Timber Supply of the North Pacific 
Port” for the book “North Pacific Ports.” 

14. Article prepared for Engineering News on “Douglas Fir 
Paving Blocks.” 

15. Article on “Methods of Creosoting Douglas Fir” for 
American Wood Preservers’ Association. 

16. Discussion of paper, ‘Structural Timber of the United 
States,” introduced at engineering congress. 


Recommendations for Future Work 


Mr. Goss also said the experimental work that has 
been done and the work done by the Forest Products 
Laboratory at Madison, Wis., and the Santa Fe Rail- 
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road, also the Seattle laboratory of the United States 
Forest Service, all contribute valuable information on 
the subject of utilization of Douglas fir. The engineer- 
ing department also codperated with the city of Port- 
land in the revision of its building codes and had done 
much work on the extension of the use of wood pipes. 
Following are his recommendations for future work: 

1. Continue the wood block campaign. Find some means 
of increasing the force in the engineering department so that 
the campaign for wood block may become more effective. The 
time is now ripe for increased efforts since the publicity 
which has been given wood block is beginning to show its 
effect. I can not make the above recommendation too strong. 

2. Collect extensive data on the value of creosoted Doug- 
las fir piling and have the matter published in engineering 
journals. 

5. Carry out varicus lines of experimental work in co- 
operation with the United States Forest Service and the 
University of Washington. 

4. Endeavor to get railways to use more creosoted wood 
blocks and other structural forms, 

5. Adopt a strictly scientific and practical grading rule 
and give it wide publicity. 

6. Work to extend the use of creosoted wood-stave pipe, 
posts, lumber and other treated forms in all irrigated dis- 
tricts. Treatment will enable the lumber to compete more 
favorably with substitutes. 

_ 7%. Place authentic information regarding western woods 
in the hands of engineers, architects and contractors of 
Chicago, 

8. Work toward securivg proper unit stresses for Doug 
las fir in various building codes, in accordance with a struc 
tural timber grading rule which the association may adopt. 


9. Coéperate with authors of various hand books in an 
effort to have proper unit stresses given to Douglas fir. 


10. Work in closer coéperation with contractors in an 
effort to extend the use of wood in the various fields such as 
mill construction, wooden bridges, dock construction, wood 
block pavements and the extended use of creosoted lumber 
in its various forms. 


12. Continue all technical investigations, including 
strength tests, creosoting and fireproofing of wood, special 
finishes, producer gas and distillation, also any other sub- 
jects which seem worth investigating. Continue publicity 
work along the line of preparing additional pamphlets and 
circulars and press and technical articles. Also include ad- 
vertising on an increased scale. 

Traffic Department 

In his annual report F. G. Donaldson, traffic manager 
of the West Coast Lumbermen’s Association, stated that 
the principal work of his department last year was in 
connection with rate cases and that prior to last year 
there never were more than five cases in one year and in 
1914 only two cases were handled. But during 1915 
eight separate and distinct cases before the Interstate 
Commerce Commission were given attention. Not one 
of these cases grew out of any aggressive act of the 
association nor any of its members, and seven of the 
eight cases were entered into by the association only 
in self-defense. One, the national investigation of rates 
and classification, was instituted by the Interstate Com- 
merce Commission on its own initiative. This case Mr. 
Donaldson considered the most important affecting the 
lumber industry that has ever been before the commis- 
sion, not excepting even the advanced rate cases of 1907 
and 1908. 

During the last year the volume of general traffic 
work was unusually heavy and there were more requests 
from members for rates and information than ever 
before. This class of service Mr. Donaldson believes 
to be of the utmost value to the association but it is 
hard for the individual member to gage the value be- 
cause each member knows only of the use he makes of 
the department and has no means of considering the 
service in the aggregate. He declared that a great deal 
of time and work was devoted to the checking of the 
more than 2,000 freight tariff publications received an- 
nually. Mr. Donaldson called attention to the fact 
that the traffic department and the legal department 
under the direction of Mr. Teal had to confer almost 
daily and the maintaining of the two departments in 
the same building and the same city he believed to be 
an advantage. 

Mr. Donaldson reported the railroad weighing service 
as generally averaging good, with prospects of improve- 
ment. There had been no general car shortage during 
the year but some local difficulties of this sort. There 
is every indication, however, that the coming year will 
be a trying one in the matter of car supply unless relief 
is found in increased transportation facilities by way 
of the water routes. The outlook for a decrease in 
freight rate troubles the present year is not encouraging, 
as shingle rates have been advanced to a considerable 
territory east of the Mississippi River, and an advance 
on lumber and doors to Texas and Oklahoma has been 
attempted and suspended temporarily. The railroads are 
raising rates at intermediate points instead of lowering 
to the points beyond. The Transcontinental Freight Bu- 
reau has at this time under consideration a general raise 
of 1 cent per hundred pounds in all the lumber rates 
from the north Coast to all territory east of the Rocky 
Mountains. This department filed claims during the 
year amounting to $7,143.77, collected $3,514.62 and 
invoiced collection fees amounted to $362.70. At present 
there is a little over $4,000 outstanding that ought to be 
disposed of soon. 


TRUSTEES ELECT OFFICERS 


SEATTLE, WASH., Jan. 28.—The newly elected trustees 
of the West Coast Lumbermen’s Association met at 
the Rainier Club here following the general meeting of 
the association. The trustees’ meeting was held at 6 
o’clock and dinner was served during the meeting. The 
meeting was held primarily for the election of officers 
and the following officers were chosen: 

—- H. Bloedel, Seattle, Bloedel Donovan Lumber 
Mills. 


Vice president—A. C. Dixon, Eugene, Ore., Booth-Kelly 
Lumber Company. 


Vice president—A. L. Paine, Hoquiam, Wash., National 
Lumber & Manufacturing Company, Centralia, Wash. 

Treasurer—F. B. Hubbard, Eastern Railway & Lumber 
Company. 

Secretary—Thorpe Babcock, Seattle. 
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EXPOSITION OF LUMBER AT SOUTHWESTERN MEETING 


Associations and Individual Firms Display the Wares of the Lumberman in Attractive Booths Which Prove Both 
Hospitable and Educational to Convention Visitors 
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Kansas City, Mo., Jan. 29. 


The annual lumber ex- 


hibition given in connection with the Southwestern Lum- 
bermen’s Association’s convention, which was held here 


Wednesday to 
afternoon in the big Convention Hall. 
space was taken up with exhibits of lum- 
ber products and sidelines. The aisles be- 
tween the exhibits were filled with a milling 
crowd that talked lumber and examined the 
display with lively interest all the after- 
noon. It was probably the largest exhibi- 
tion yet given in connection with a South- 
western convention. 

Three big associations had comprehen- 
sive displays which were calculated to 
boost the wood industry generally and the 
output of each of the associations in par- 
ticular: The Southern Pine Association, 
the Southern Cypress Manufacturers’ Asso- 
ciation and the Natiénal Lumber Manufac- 
turers’ Association. 

The Southern Pine Association had its 
display in an alluring latticed enclosure 
covered with real southern smilax. E. E. 
Pendleton, of New Orleans, did the honors 
and spent most of his time talking grades, 
for that was the feature of the booth. On 
display were typical samples of every grade 
of southern pine from lath to the finest 
finish. No attempt was made to show 
beautiful finish, but the aim was rather 
to give object lessons in the actual prod- 
uct as handled by the retailer. Mr. Pen- 
dleton said it was surprising to find how 
many retailers clung to the belief that No. 
1 boards and dimension must be absolutely 
free of knots. One of the most impor- 
tant works of the association just now 
is to get the trade to recognizing 
grading system. The association 
electrotypes of advertisements which it is 


also had on 


Friday, this week, opened. Wednesday 
All the available 
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The plan of grading timbers by density, th: 
number of rings per inch, also was shown. 
The exhibit of the National Lumber Manuf 
Association was in charge of H. 8. Sackett of 
and I. 
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a uniform 
show 
sending free 


to all retailers desiring them and the demand is large. 
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who has made a special study of the lumber 
The aim of the exhibit was to show the a 
of wood construction. Models of mill construc 
fire protection systems on which the fire 
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G. Bermant, a retailer of Junction City, Kan., 
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lower than on 
And there were models of various kinds of 
buildings caleulated to show the need and value of 
Even the floor of the booth was an exhibit. 
It was of southern pine creosoted blocks. 





ASSOCIATION DEMONSTRATES GRADES IN A BEAUTIFUL ARBOR 


PICKERING LUMBER DUNCAN SHINGLE & LUMBER ore ee SHINGLES, LUMBER AND HOSPI-. 
TALITY 


concrete construction were 


Twenty-four 
samples of various kinds of woods were 
shown and a prize of $10 offered to anyone 
who could name them all correctly. No 
one won the prize the first afternoon. In 
Minneapolis last week four succeeded in 
getting the $10. 

George E. Watson talked eternally of 
the ‘‘wood eternal’’ in the booth of the 
Southern Cypress Manufacturers’ Asso- 
ciation. He was assisted in his work by 
G. G. Kuntz. And there was abundant 
proof of the eternity of cypress. For ex- 
ample, -a cypress pipe that had been in 
the ground from 1798 to 1914 was there, 
firm and fresh as ever. Also, there was a 
piece of the cypress coffin of Hendrik 
Miller, buried in 1803 in New Orleans, a 
cypress shingle from the roof of the Mount 
Vernon home that had resisted the weath- 
er from 1860 to 1913 and a fence rail that 
had been on duty 82 years without the 
aid of paint or whitewash. And to show 
that cypress is no upstart Mr. Watson was 
there to point out a piece of cypress with 
sixty-two rings to the inch—that is, it 
took the tree sixty-two years to grow an 
inch in diameter. Also he had a picture of 
a tree 42 feet in diameter that had been 
growing anyway 5,000 years. The cypress 
exhibit was to go from here to Grand 
Rapids, Mich., and from there to Cleveland. 


Exhibits of Individual Concerns 


Some of the individual concerns merely had com- 
fortable booths arranged where their friends could rest 
and talk lumber or anything that they cared to dis- 
cuss, while others had exhibits of the woods of which 
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BLISS COOK OAK COMPANY mee ocuede SHOWING OF ITS HARDWOOD 
STRIKING EXHIBITS AT THE LUMBER EXPOSITION OF THE SOUTHWESTERN LUMBERMEN’S ASSOCIATION AT KANSAS CITY, JANUARY 26-28 
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they made a specialty. The Long-Bell Lumber Com- 
pany reserved a large booth fitted up with comfortable 
chairs. A few finished panels were shown. Retailers 
who dropped in were sure to find salesmen they knew 
personally and they didn’t have to talk lumber unless 
they wanted to. In the booth were Willis Holmes, 
Hi. G. Webster, Charles S. Ash, J. E. Moses, L. R. 
Schofield, C. C. Knowles, C. W. Thornton and H. M. 
Hayward, who held a reception among potted palms. 


The W. R. Pickering Lumber Company had an at- 
tractive log cabin fitted with flower boxes and inside 
were dozens of samples of southern pine, each fin- 
ished in a special style. It was, perhaps, the largest 
display of southern pine finish in the hall. James H. 
Austin, jr., and C. W. Baxter were there to meet the 
guests and the Hoo-Hoo headquarters were in the 
same booth, with Arthur Wilson in charge. 


The Missouri Lumber & Land Exchange Company 
had a latticed booth with artistic little pines at the 
entrances. No large display of lumber was shown in 
the booth, but every concession to the comfort of 
visitors was made. F. R. Watkins, sales manager, 
and five salesmen were on hand to make callers feel 
at home. 


The Central Coal & Coke Company kept open house 
in its booth, but did not have a display of its prod- 
ucts. The same was true of the Sabine Lumber Com- 
pany, of St. Louis, the Leidigh & Havens Lumber 
Company, Kansas City, and the Creason-Grayson Com- 
pany, all of which had commodious space in which to 
meet the retailers. The Fourche River Lumber Com- 
pany, of Bigelow, Ark., represented by the Tri-State 
Lumber Company of Kansas City, had a display of 
shortleaf yellow pine uppers and also of oak flooring. 
The Industrial Lumber Company, of Elizabeth, La., 
was represented in a booth by O. N. Smith, C. P. 
Smith and G. M. Richardson. Ben Harrison was on 
hand at the booth of the Caddo River Lumber Com- 
pany to extend greetings. The company announced the 
opening of a new mill at Roseboro, Ark., for the manu- 
facturing of Arkansas soft pine. The Byrne-Renfro 
Lumber Company made a specialty of cypress in its 
booth. O. E. Renfro and M. C. Nelson were hosts 
for the company to its many friends. ; 


H. U. Darling, manager of the Arkansas Valley Lum- 
ber Company and the Louisiana Red Cypress Company, 
of Wichita, Kan., and H. W. Darling, the president, 
were in that concern’s booth and several barrels of 
big red apples were on tap. The booth was covered 
with pine boughs. B and better Craig soft pine boards 
28 inches wide were exhibited in the interesting 
booth of the Craig Mountain Lumber Company, of 
Winchester, Ida. The Vacherie Cypress Company of 
Vacherie, La., and the Goodland Cypress Company had 
a booth in which were W. H. Martz, J. C. Fulkerson 
and T. J. C. Smith and they were kept busy shaking 
hands. The Kirby Lumber Company, of Houston, Tex., 
represented by John H. Hatcher, had a booth bounti- 
fully supplied with tables and chairs for the comfort 


of visitors. The Dodds Lumber Company, of Omaha, 
Neb., received its friends in a balcony booth. 


The Dibert, Stark & Brown Cypress Lumber Com- 
pany, of Donner, La., had an interesting display of 
cypress pickets and fencing enclosing its attractive 
booth, which was in charge of T. I. Bennett, repre- 
senting that company in Kansas City. The Louisiana 
Red Cypress Company, of New Orieans, had cypress 
knees and a large display of all kinds of cypress prod- 
ucts in its large booth, which was managed by C. A. 
Pratt. F. N. Snell, secretary and general manager of 
the company, also was here for the convention and 
half a dozen of the concern’s salesmen were in and 
out of the booth. 


The C. J. Carter Lumber Company, of Kansas City, 
made a specialty in its exhibit of its ‘‘Faultless’’ floor- 
ing, an Arkansas pine product that is widely known to 
the trade in this territory. Several beautiful speci- 
mens were shown. H. S. Godley, sales manager, was 
in the booth. The Bliss-Cook Oak Company, of Bliss- 
ville, Ark., had an attractive display of its Dixie 
brand of oak flooring and also a number of samples of 
fancy oak finish that drew much attention. 


One of the most ambitious exhibits in the hall was 
that of the Duncan Shingle & Lumber Company, in 
which all sorts of west Coast products were featured. 
The booth was entwined with United States flags, sig- 
nifying that only United States products were han- 
dled by the company. Probably the most interesting 
feature of the exhibit was the finished fir display 
from the Willapa Lumber Company of Raymond, 
Wash. Fir as a finish is more or less of a novelty 
to many of the retailers and they were surprised with 
the beauty of the select slash grain samples shown. 
In the display were also several samples of Port 
Orford ‘‘Aromatic’’ white cedar finish, ‘‘ Peerless 
Premium’’ red cedar shingles, Pelican Bay California 
white pine, ‘‘Maltese Cross’’ red cedar products, 
Willapa spruce and hemlock, and ‘‘Black Diamond’’ 
air-dried redwood. The Duncan company also handles 
southern pine and cypress now. K. S. Duncan, presi- 
dent, and J. L. Burd, treasurer of the company, were 
at the booth. 

Products of the Transfer Lumber & Shingle Com- 
pany, of North Tonawanda, N. Y., were displayed in 
the booth of Thomas S. Dennis & Co. Red cedar 
stained shingles and Douglas fir were the features of 
the display. C. A. Hofheins, of East Chicago, Ind., 
was in the booth with Mr. Dennis. The Jamison Com- 
pany, with mills at Everett and Anacortes, Wash., had 
a display of its product, the ‘‘ Cedarcream’’ and ‘‘ Jami- 
son’’ brands. N.C. Jamison, president of the company, 
was here for the convention and exhibit. E. D. 
Frost, general sales agent, looked after the booth. 


The M. R. Smith Lumber Company had five shingles 
on display in its booth and offered a reward of $25 to 
the first lumberman, architect or builder who could 
guess the tree from which each shingle was cut. 


Displays of Sash, Doors and Millwork 

There were several interesting displays of sash and 
doors and millwork. The American Sash & Door Com- 
pany had as a background for its booth a big oil paint- 
ing of its plant in Kansas City. Palms and southern 
smilax were used profusely in decorating the booth. 
In the booth were samples of every product of the mill 
from plain sash to the company’s Upson wall board. 
Some very beautiful samples of glazed sash were shown. 
On the reception committee were Joseph Anson, Howard 
Wilson, Claude Fiske, H. I. Moses, Herbert Benson, 
Frank Chaudoin, O. G. Albertsen, Dan Murphy, Fred 
Organ, H. 8. Sanders and Frank Audiss. 

The Western Sash & Door Company, of Kansas City, 
introduced a real novelty in the shape of a pool table 
with a smiling Senegambian to rack up the balls. The 
click of the balls was to be heard constantly as the 
guests of the concern availed themselves of the com- 
pany’s hospitality. The front half of the booth was 
a reception hall and the back half was devoted to the 
pool game. An exhibit of sash and door products was 
to be seen in the front part of the booth. The Collier- 
Adams Manufacturing Company, of St. Joseph, Mo., 
had a display of millwork in its large booth. 

Silo Displays 

The importance of silos in the retail lumber trade 
was attested by the large number of silo displays in 
the hall. These included metal and concrete silos as 
well as wooden silos. The Tulsa Silo Company, of 
Kansas City, had a model of its silo on display in the 
booth of& the Dickason-Goodman Lumber Company, the 
manufactgtrer of this popular silo. W. 8S. Dickason, sec- 
retary avd treasurer of the company, and W. E. Winn 
were at the booth to explain the merits of the Tulsa. 
The Kansas City Silo Company showed the model of 
a silo that can be used both as a silo and as a granary. 
Its product is known as the ‘‘Safety’’ silo. The Teck- 
tonius Manufacturing Company, of Racine, Wis., also 
had a display of silo models in its booth. The Hargraves- 
Lewis Silo Company, of Litchfield, had a sack baler 
on exhibition. 

The cement industry was prominently represented at 
the show. The Bonner Springs Portland Cement Com- 
pany had a booth in charge of its sales agent, Joseph T. 
McGrew. The Iola Portland Cement Company also had 
a booth. The W. 8S. Dickey Clay Manufacturing Com- 
pany had a big display of clay pipe of various kinds. 
Probably the most interesting feature of its exhibit 
was the flue lining which was demonstrated on a model 
flue. Culvert pipe, soil draining tile, wall coping, par- 
tition tile and well pipe also were shown. The Devoe 
Paint Company and the Sun Proof Paint Company had 
booths. The latter concern gave out as souvenirs small 
yellow parasols branded ‘‘Sun Proof.’’ 

The Carnie Goudie Manufacturing Company had an 
ingenious display of awnings and tents and gave away 
carpenters’ aprons as souvenirs. Substitute manufac- 
turers had on display various brands of patent roofing 
and building materials and there were a number of 
displays of metal sash. 





SOUTHWESTERN RETAILERS WIND UP THEIR ANNUAL 


Final Session Starts Recruiting and Extended Wood-Using Campaigns—Encourages Community Development and 
Discourages False Advertising—Patriotism, Tariff Revision and Feminine Influence Made Bases of Addresses 


Kansas Crry, Mo., Feb. 1.—There was no ‘‘fag-end’’ 
to the close of the twenty-eighth annual of the South- 
western Lumbermen’s Association last week, because 
the final session held at the Muehlebach Hotel on Friday 
was just as full of value and interest as any held during 
the entire meeting. The attendance also was just as 
large at the opening session and those who were 
present throughout the meeting declared that the annual 
had been the most successful held in the history of the 
organization. 

The closing ‘program consisted, aside from the annual 
election of officers and presentation of resolutions, of 
addresses by Merle Thorpe, of the department of jour- 
nalism at the University of Kansas; J. B. Powell, 
instructor in advertising at the University of Missouri; 
the winning paper, ‘‘If I should Marry Again, Would 
{ Marry a Lumberman?’’ by Mrs. Fred H. Rhodes, of 
Humboldt, Kan., and an impromptu talk by L. R. Put- 
man, Fayetteville, Ark., who is one of the best known 
retailers in the territory covered by the association. 
One of the effective results of the annual was a decision 
of the directors to start a campaign to inerease 
the membership at a meeting of the directors held 
following the close of the final session. It was voted 
to offer $100 in prizes to the retailer, salesman or 
manufacturer who obtains the most new members for the 
association. The first prize will be $50 and the other 
prizes $20, $15, $10 and $5 respectively. ' 

John Atwell, of Chillicothe, was chosen as new presi- 
dent of the association, and F. D. Bolman, of Leaven- 
worth, Kan., was made the first vice-president. The 
second vice-president chosen was F. J. Gentry, of Pond- 
creek, Okla., and third vice president L. R. Putman, of 
Fayetteville, Ark. The following are the new directors: 
L. L. Seibel, Kansas City, Mo.; E. C. Abernathy, Joplin, 
Mo.; J. J. Rhodes, Council Grove, Kan.; F. A. Amsden, 
Wichita, Kan.; J. E. Marrs, Oklahoma City, Okla.; E. E. 
Wood, Claremore, Okla.; J. W. Trieschman, Paragould, 
Ark. The entire directorate now consists of fourteen 
members instead of thirteen, as Oklahoma was voted an 
additional member at the meeting. 











JOHN ATWELL, CHILLICOTHE, MO. ; 
President Southwestern Lumbermen’s Association 


The report of the resolutions committee, which was 
adopted, aside from covering routine matters generally 
contained in the convention report, praised the work of 
community development, endorsed the Stevens bill which 
would legalize uniform retail prices on standard goods, 
pledged support to the work of coédperating with the 
manufacturers and other retail associations in promoting 
the campaign seeking a broadened market and new uses 
for wood, opposed any change in the lien law of the 
States covered by the territory which would discriminate 
against the material man, urged that the Federal Trade 


Commission investigate untruthful advertising to the end 
that false practices may be prohibited, and instructed 
the board of directors to. employ a field man to be used 
in the work of gaining new members and being helpful 
to the membership. 


A National Business Duty 


Views of John H. Kirby, Houston, Tex., on what is 
the matter with the business situation of the country and 
what is the remedy for improvement, as he expressed 
them at the Wednesday afternoon session, occasioned 
much comment among members attending. Most of the 
concluding statements of Mr. Kirby had to do with prob- 
lems that the American people must face, and concern- 
ing these problems and the business situations in general 
he said: 


/ 

It is time the people should get together regardless of 
general location and consider those matters which will make 
most for the dignity and grandeur and culture of this great 
republic. If there is anything left of civilization when that 
little quarrel on the other side of the waters is over it will 
be largely with us. While that is true, there is also a duty, 
a business duty, a national duty incumbent upon us. ‘They 
shall have to deal with us at that time—a coné¢ition which 
never confronted this people before. We ought to approach 
these questions that relate to the business of the people; 
these questions that either retard or promote the activities 
of the people; these questions that bring reward for toil, 
or disappointment or suffering from lack of reward. These 
questions ought to be approached from an entirely non- 
partisan attitude and viewpoint. 

Of course I suppose everybody that knows me at all 
knows that I trend toward the Democrats, that I have 
never voted any other ticket; but that does not prevent me 
from seeing the mistakes of my party when they make them, 
and they do. We have the tariff question to settle in this 
country. The bill that my party passed doesn’t settle it. 
As a Democrat I have been taught from boyhood that my 
party believed in a tariff for revenue, limited to the necessi- 
ties of the Government, economically administered and so 
laid as not to discriminate against any section of any in- 
dustry. That was the Democrat. 

Now the reverse of that is that there shall be free raw 
materials, that there shall be protection, enabling manu- 
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facturers of this country to compete with the manufacturers 
of the other countries across the waters, still maintaining 
the high wage scale that America maintains. 

When we passed the present law, Mr. Underwood now 
tells us, the purpose was so to reduce the custom house 
income that we would have to resort to an income tax. 
The American people have not been prosperous, so the in- 
come tax has not been sufficient, and we are forced to 
resort to a war revenue which necessitates us to pay a 
cent every time we want to telephone our wives each time 
they are out of town. 

These questions have to be settled and you gentlemen 
have to settle them not only on a non-partisan basis but 
on a business basis. You want to insist that your congress- 
men help to pass laws that will unshackle trade; that your 
congressmen heip to pass laws that will enable you to carry 
on commerce with all the nations of the earth. In other 
words, demand a merchant marine in this country that will 
carry the products of American trade and exchange it for 
the gold of all the nations of the earth, so as not to 
discriminate against the American farmer as our present 
situation does; so as not to discriminate against any com- 
munity. 

Tomorrow a farmer comes out here. You are trying to 
aid him in buying a home and building a house. He goes 
out to sell his cattle or a hide. He can only get 11 cents 
for his hides because he has to sell in competition with 
hides of other cattle producing countries. Yet shoes are 
high. 

So a partisan revision of the tariff is injurious to the 
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L. R. PUTMAN, FAYETTEVILLE, ARK. ; 
Director Southwestern Lumbermen’s Association 


even and symmetrical progress of this nation and retards 
us in achieving that splendid position with other nations 
and the government of our own people. You know there 
was a time when we Democrats thought that every man 
was a portion of the sovereignty. Now they have reversed 
that on us. Now everything is government. Government 
has all the laws of business, watches everything you do. 
A thousand spies are watching you in almost every line of 
industry and trade. Now it is time to get back to funda- 
mentals. It is time to revise the bill of rights. It is time 
to instill confidence in the individual and let individuals 
support the Government, and not the Government support 
the individuais. You are leaders in your community, en- 
gaged in building homes, promoting happiness of men and 
women, exercising all the privileges of the real man. Don’t 
shirk any of your duty; get right up and pull all together 
for a great nationalism, one that respects the sovereignty 
of the business man, that unshackles him and gives him a 
chance. 

Professor Thorpe was the first speaker at the closing 
session, and in telling the retailers what they should do 
to compete with mail order competition through adver- 
tising cited many of the methods used by the mail] order 
institutions as examples of how the business of mer- 
chandising is built up through the mail order method. 
He said it was essential for the retailer to promote any 
movement that would bring about a better understanding 
between the town merchant and the farmer, as in past 
times a gulf had existed which in a measure had resulted 
in inducing the farmer to buy away from home. He told 
the members that in looking for a method affording 
economical and serviceable advertising they would find 
in their own home paper a medium already waiting and 
willing to carry ‘‘the message to Garcia.’’ Said he: 

It is the old home paper that is working tirelessly day 
and night in an effort to unify the community’s interests, in 
trying to keep down dissension between classes, and in 
arousing and stimulating pride in the life of the community, 
its schools, its public activities, its social life. If you lum- 
bermen would join hands with the other retailers and utilize 
this medium for this service, you would get value received 
in direct returns, and many-fold returns in the welding to- 
gether of town and country, and making community life 
more wholesome and prosperous. 


Talk on Advertising Makes a Hit 


The talk on ‘‘ Better Advertising and the Newspaper 
as an Advertising Medium’’ by Instructor Powell, of 
the advertising department of the State university at 
Columbia, Mo., made such a hit that it would not be 
surprising were Mr. Powell taken away post-haste from 
the university and placed at the work of teaching the 
members how to advertise advantageously. After going 
at length into his subject in a way that found favor 
with his audience, the speaker caused amusement by 
citing nine reasons that lumber firms had given for not 
advertising more. He stated that in preparing his paper 
he wrote to the publishers of several newspapers in 
Missouri and surrounding States and asked them how 
the advertising from lumber firms compared in amount 
with that from clothing stores, dry goods and hardware 
stores. The answers all stated that the volume from 





lumber firms was infinitesimal. He said that he then 
asked the publishers what reasons the lumber firms gave 
for not advertising and the following were listed: 

No. 1. Said he did not think newspaper advertising would 
pay. He used signs in the country. 

No. 2. We have been in business here for forty years and 
everybody knows us. 

No. 3. The lumber dealer in town No. 3 said it was 
nobody’s business but his own why he did not advertise. 

No. 4. Said he would advertise if he thought it would pay. 

No. 5. No lumber firms advertise at all in this community. 
notwithstanding the fact that ready-cut houses, silos and 
ready-built garages galore are sold here by mail order houses. 

No. 6. Said that all lumber firms said they could not 
afford to advertise like hardware stores and other stores do. 

No. 7. The lumber firms here need definite conviction on 
the value of advertising in their business. 

No. 8. Said the lumber business is “different” and could 
not be advertised. 

No. 9. Said that lumber firms had to bid for every job, 
and for that reason nothing but price counted, and every- 
body got a chance at every job anyway. 

Following the presentation of these answers he asked, 
‘*What is the average small city merchant going to do?’’ 
Answering his own question, Mr. Powell continued: 

The live ones who look to the future are going to adopt 
such modern intensive methods of doing business that there 
will be no reason or inclination for persons to trade elsewhere 
and any intensive method of doing business includes adver- 
tising, for the store without advertising is like a plant with- 
out moisture. Some persons tell us that we should not 
advertise unless we have the goods, but my opinion is that 
we should advertise first and then we will have to have the 
goods. 

L. R. Putman followed with one of his capable talks, 
first convulsing his audience with jokes told in his char- 
acteristic vein and then seriously launching into a plea 
for larger membership and a more effective association. 
Said Mr. Putman: 

Some may not think that the association has much sig- 
nificance, but I want to tell you this: Were it not for the 
Southwestern Lumbermen’s Association the lumber business 
would be in a state of chaos in a short time. The point I 
am trying to make is that the work you do here is patriotic. 
How did we get George Washington to take charge of our 
Colonial army back in 1775? For the salary? No! The 
only way he would come in was that we sign a contract that 
he receive no salary. He had love for his country, and his 
name will never die so long as God lets the United States 
live, and in my mind America will soon rule the world. We 
get the best results through patriotism. * * * You can 
be just as patriotic as those fellows who fought with George 
Washington and left their blood-stained tracks in the snow 
at Valley Forge. 

Prize Winning Paper by Woman Makes Distinct 

Impression 


Mrs. Fred H. Rhodes, of Humboldt, Kan., who won 
the $25 prize in competition with sixteen others, in 
preparing the paper on the subject ‘‘If I Should Marry 
Again Would I Marry a Lumberman?’’ made such a 
distinct impression with her talk that wives of members 
of the association at all future conventions will be given 
a place upon the program and their presence at annual 
meetings and a place upon the program will be a strong 
feature. Seldom has a retail lumber convention seen as 
many ladies present in actual attendance at meetings 
as the one which closed in this city last week and their 
presence had a marked effect upon the meeting. A part 
of Mrs. Rhodes’ paper was as follows: 

The average man is measured by his ability—the lumber- 
man by his reputation. His line of business is almost univer- 





sally his passport, financially, socially, morally. Aren’: 
cases rare of this class of men being thrown into bankruptcy ° 
Their credit in a community is always good; they are in lin 
for everything of betterments and are usually among tl 
leaders. A good citizen and a lumberman are synonymou: 
terms. Were Diogenes, the cynic of tub-house fame, suddeni 
to sweep down upon us with his lighted torch hunting for 
“man,” I am certain he would find himself corralled wii 
lumbermen. 

Were I to raise a family, my highest aim for my boy; 
would be, with the finishing of an advanced education, th: 
they start at the bottom and make good, wide-awake, succes: 
ful lumbermen. In my estimation that is a great achiev: 
ment; it develops character and intellect; but it has been 
truthfully said: ‘‘Every man can not make a lumberman.” 
If my girls could marry that class of men it would receiv: 
my stamp of approval. I’d surely make a good mother-in-law 


Mrs. Rhodes in her paper placed stress upon the idea 
of how much it means to the wife of a lumberman to 
attend the annual meeting. She said that among the 
most pronounced characteristics of a woman is her long 
ing for a little journey—changes of scenery; she tires 
of the routine of her daily life; the four walls which 
surround her become monotonous, the draperies and 
decorations in the home seem to turn a somber hue and 
she longs for a change. And then when the annua! 
meeting of the lumbermen’s association arrives it means 
for her, if her husband takes her to the meeting, antici- 





MRS. FRED H. RHODES, HUMBOLDT, KAN.; 
Who Introduced a Welcome Innovation 


pation, realization and meditation of pleasures un- 
bounded. She declared that the lumberman who deprived 
his wife of the pleasure of attending the annual meeting 
was unduly depriving his wife of sunshine. 

Before the meeting came to a close and after the nomi- 
nations committee had made its report naming Mr. 
Atwell as the new president, he was called upon for a 
talk. He thanked the association for the honor of mak- 
ing him the new executive, and pledged his best efforts 
to carry on the work of the organization. 





MASSACHUSETTS WHOLESALERS HOLD THEIR ANNUAL 





Members Jubilant Over Business Prospects—Membership Campaign Started—Statewide 
Conference Scheduled for Spring 





|Special telegram to AMERICAN LUMBERMAN.] 

Boston, Mass., Jan. 28.—Trade prospects for the 
coming year were discussed in glowing terms at the an- 
nual meeting tonight of the Massachusetts Wholesale 
Lumber Association (Inc.). It was the unanimous 
opinion of the members that everything indicates one 
of the most prosperous years in the history of the Amer- 
ican lumber industry. 

H. B. Fiske was reélected president of the association 
by an unanimous vote despite his protest that a younger 
man should take up the duties he desires to relinquish. 
The nomination was offered in turn to Frank Schumaker, 
Fred G. Newton, of the Northern Lumber Company, and 
Edward J. Hammond, but they all declined on the plea 
that private business interests would not permit them to 
give the time demanded. 

Other officers elected were: 

Vice president—Fred G. Newton. 

Secretary-treasurer—E. C. Hammond. 

Board of directors—Messrs. Fiske, Newton and Hammond ; 
William Bacon, of the Davenport Peters Company; William 
E. Litchfield; Morris A. Hall; Blanchard; Charles 
Holyoke; P. B. Clark, of the Boston Lumber Company ; 
Frank Schumaker, and Edward J. Hammond. 

Appointment of Martin A. Brown, treasurer of the 
Woodstock Lumber Company, by President Fiske as 
delegate to the State Board of Trade was confirmed. 

It was agreed to prosecute an aggressive campaign to 
increase the membership of the association. On motion 
of William E. Litchfield the president appointed a com- 
mittee of three to make arrangements for a big spring 
meeting of the association when every important lumber 
firm, whether or not a member, will be invited to codper- 
ate in a movement to solve the problems facing the lum- 
ber industry and to develop the lumber trade along the 
line of advertising. Appointed to this committee were 
William E. Litchfield, H. B. Clark and Edward J. 
Hammond. j 

Speaking of the prospects of the trade for the coming 
year, Mr. Litchfield said: 








There has been a great transition in the lumber manu- 
facturing industry. The manufacturer today is a big adver- 
tiser. He not only advertises his product but he also adver- 
tises his representatives so that the dealer who becomes in- 
terested in using his product knows whom he must go to 
buy in every district in the country. The lumber whole- 
saler is a necessity to the industry. He should stand up 
for his rights. He should not consent to sell lumber for 50 
cents or even $1 a thousand profit. His services are valu- 
able to the manufacturer and equally valuable to the retail 
dealer and he should demand the profit which is com- 
mensurate with the value of his services. 


Frank Huckins, of the P. 8. Huckins Company, a 
prominent member and a southern yellow pine whole- 
saler who passed away a few weeks ago, was eulogized 
as the epitome of the virtues the upright business man 
should possess. President Fiske said: 

He was a business competitor and this gave me an oppor- 
tunity to know him better than some might have known him. 
He was a loyal, upright man. He took an active part in 
all things to the interest of the lumber fraternity. His 
death is a great loss to all of us, personally and in’ a busi- 
ness way. 

William E. Litchfield said: 

Frank Huckins was a man of sterling i. His un- 
timely death is a sad, blod to us all. I lunched with him 
nearly every day and I knew him intimately. He was a 
man who prided himself on his goods and their quality. I 
remember once when he had delivered some lumber on a 
city contract it had not been inspected. The inspector said : 
“Frank Huckins’ name is sufficient.’ Frank Huckins will 
be missed in business and*he will be missed among his 
friends. 

Charles Holyoke said: ‘‘He was an excellent gentle- 
man; a man of the highest qualities and lofty integrity.’’ 

Suitable resolutions were adopted to be spread upon 
the records of the association and to be forwarded to 
Mr. Huckins’ family. 

An invitation from the National Wholesale Lumber 
Association to send three delegates to their annual meet- 
ing in Philadelphia March 15 and 16 was referred to the 
board of directors. 

The business meeting followed an enjoyable banquet 
served in Young’s Hotel at 6 o’clock this evening. Ad- 
journment was taken shortly after 9 o’clock. 
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DETROIT LUMBERMEN ENTERTAIN ARCHITECTS 





Men Who Specify Materials for Construction Purposes Are Given Some First-Hand Information Concerning Lumber, 


[Special telegram to AMERICAN LUMBERMAN. ] 


DETROIT, Micu., Feb. 2.—The new slogan, ‘‘ Codpera- 
tion is the source of progress’’ instead of the discarded 
one of ‘‘competition is the life of trade’’ formed the 
keynote of the first annual banquet of the Detroit Lumber 
Board of Trade, held in the Hotel Statler January 27. 

Representatives from all of the building, woodworking, 
jumber and allied interests including thirty-four invited 
architects of the city were present at one of the most 
significant gatherings of the local lumber interests ever 
held. William E. Brownlee, president of the board, pre- 
sided as toastmaster. He said in opening his remarks: 

The central thought of this meeting, and indeed of the 
Detroit Lumber Board of Trade, is to emphasize the desire 
of the manufacturers, handlers and workers of lumber and 
other wood products to codperate more closely than has 
hitherto been done with the consumers of such products and 
with those who so largely influence the selection of building 
materials—our friends, the architects. To this end we have 
invited to be with us tonight and to address us some gentle- 
men of nationwide experience and reputation. We ask the 
public to bring their lumber and timber troubles to the 
Detroit Lumber Board of Trade; if we haven’t the remedy we 
know where to get it and will do so quickly. - 


The leading speaker of the evening was Dr. Hermann 
von Schrenk, of St. Louis, Government and association 
expert on timber. He spoke on the ‘‘ Engineering Phases 
of the Lumber Trade.’’? Dr. von Schrenk discussed the 
following three phases of the lumber industry: Cost, 
supply, and fitness and adaptability. He declared that 
America is rich in timber supply, and asserted that wood 
is still the chief material of construction, although many 
other substitute materials had attempted to replace it. 
Dr. von Schrenk told an interesting story of the slipshod 
methods of building in the Americas, as he termed it, and 
the idea of permanence with which European countries 
planned their buildings. He said that during a trip to 
Europe several years ago he had occasion to ask German 
authorities why, Government telegraph poles were so sub- 
stantial, and was told they had been creosoted when 
placed in position in 1871. He said that the same Ger- 
man official who told him of this expressed surprise that 
the long distance between New York and Chicago had 
been so spanned that any number of people could talk 
over one wire at one time. 

Conservation of lumber was the theme of Dr. von 
Schrenk’s address, but he declared that this term ap- 
plied more properly to the material itself, and the way 
in which it was used, rather than to its supply. He ex- 
hibited with a great deal of pride a cypress shingle that 
had been placed on the roof of Washington’s home at 
Mount Vernon in 1861, which was still intact and in per- 
fect condition. He also referred to beechwood ties taken 
intact from a railroad in Texas where they had been laid 
in 1870. He explained that it was the proper use of 
these materials that insured their life. ‘‘The Lake 
Shore railroad annually creosotes 5,000,000 ties in order 
to lengthen their life,’’? said the speaker. Dr. von 
Schrenk declared that if grading rules were followed 
more closely 99 percent of the disputes over building mat- 
ters would be eliminated. 

Ho told a humorous story in which a well known build- 
ing authority said that grading rules were not meant to 
be determined or understood by the public. ‘‘There has 
been an awful lot of mental hysteria on the subject of 
fire protection,’’ said Dr. von Schrenk, ‘‘so that many 
of us do not know just where to follow. There are other 
things to think of besides fire protection—the people have 
to live in pleasant homes.’’ The speaker declared that 
the advocates of fire protection might be going too far ir 
their enthusiasm and, although well meaning, might be 
injuring the second largest industry in the United States. 
‘‘The forthcoming report of the Government on fire pre- 
vention compounds will show that about 75 percent of 
them are of no value,’’ said Dr. von Schrenk. The 
speaker lamented the lack of codperation between lumber- 
men ond architects. He said each should go to the other 
for advice and aid. He also paid a glowing tribute to 
Detroit city officials who are investigating new methods 
of creosoting paving blocks, and declared the public 
should get behind the officials regardless of party. Dr. 





For Many Uses the Best of Alli 





von Schrenk, who was entertained during the day at the 
Detroit Athletic Club, told of being deceived in that 
handsome new structure by a species of beautiful marble 
in the elevator, which he supposed was rich mahogany, 
but which he found upon investigation was only steel. 
The American people hate shams, and no matter how 
beautiful the imitation may be, they are not quite satis- 
fied. Nothing can take the place of the wonderful grains 
and shades of natural lumber, and none of the substi- 
tutes ever will take its place. 


National Secretary Talks 


R. 8. Kellogg, of Chicago, secretary of the National 
Lumber Manufacturers’ Association, followed Dr. von 
Schrenk. He made a rousing speech for codperation 
among all the lumber dealers and those with whom they 
worked, declaring that the lumbermen of Michigan had 
not awakened to a full sense of their powers and oppor- 
tunities. Mr. Kellogg said that the trade extension 
bureau of the National association had raised something 
over $50,000 in the last fourteen months to be used in 
the legitimate promotion of the lumber industry through 
publicity. He said his fund was at the disposal of the 
Detroit lumber interests to aid in the fight to protect the 
lumber industry and to create new avenues of use for 
wood. Said Mr. Kellogg: 


We want to show the public that the lumberman is some- 
thing more than a thief or a timber baron; we want everyone 
to take stock of the industry, and begin right at the bottom 
to solve our problems. ‘This is not a fight for the yellow pine 
interests alone. I want to tell you that this is going to be 
a big year for hemlock, and that a trade-marked hemlock 
with a guaranteed grade behind it is about to come out of 
Wisconsin. I also want to tell you the Wisconsin association 
has just gone on record as being against resawed hemlock 
and you lumbermen know what that means. I can say, too, 
that red cedar shingles and cypress shingles also with a 
Government patented mark, designating from which mill they 
come and giving a mark that shows the name of the manu- 
facturer, will soon appear upon the market. These are all 
significant facts, and will aid largely the architects in specify- 
ing certain standard material. It will also help the consum- 
ing public, for it will know what it is buying. 


Mr. Kellogg told the members that there was in course 
of compilation a series of text books by standard author- 
ities on the proper uses of lumber, and that this series 
comprising twelve volumes would soon be ready. He 
asserted that it would be of great help to architects. He 
said no such technical books were in existence now, and 
that when the first set was issued there would be no hot 
air in them, for the minute any one tries to fool the pub- 
lie with bunk: text books some one pricks the bubble. The 
University of Wisconsin is about to institute a new 
course on the study of lumber and its uses, declared Mr. 
Kellogg. He said that in view of the fact that the 
lumber industry was the second largest in the country, 
it seemed strange that the University of Michigan and 
the Michigan Agricultural College had not instituted or 
planned such a course. He declared that ten other large 
universities in the country were planning such a course, 
following the lead of the University of Wisconsin. 

The members were then asked by Mr. Kellogg how 
many of those present had ever attended the manual 
training schools in their city. Only a few held up their 
hands. He asked how many knew what kind of instrue- 
tion was being given, and how many of the instructors 
knew the real names of the different kinds of lumber. 
He asked all the members to begin an investigation in 
Detroit the next day along these lines. ‘‘I have a boy 
of my own in a manual training department,’’ said Mr. 
Kellogg, ‘‘and when I first began to question him he 
did not know what kinds of lumber he was using. Now 
he can tell me all the different kinds of wood.’’ He de- 
clared that the lack of knowledge of the different lumber 
materials on the part of the average public instructor 
was the fault of the local lumberman himself, and no one 
else. He said that as soon as a competent authority 
could be secured he would be employed to write a text 
book on the names and uses of lumber for the benefit of 
the public instructor in the schools. 

Mr. Kellogg then declared he believed that few archi- 
tects were devoting their attention to the designing of 


farm residences. The farm house cf the future will 
reach all the way to $10,000 in costs and Mr. Kellogg said 
the architects should spend more time in designing 
economical residences of that type. He said the ordinary 
farm house of today is not designed by anyone. He said 
it was just like ‘‘Topsy,’’ it just grew. He urged that 
a sample farm house be built on the campus of the cap- 
itol at Lansing, from materials furnished by the lumber- 
men of the State, to show the legislatures just what could 
be accomplished along these lines. 


Having been a country school teacher himself, Mr. 
Kellogg then awakened his hearers to a new opportunity 
of the lumbermen, by referring to the building of resi- 
dences for country school teachers. He said that the 
main reason why the country schools were afforded such 
a poor teaching corps was because none of the teachers 
was married, and they did not have decent homes. He 
said that in the State of Washington there were already 
108 residences for country school teachers, 80 such resi- 
dences in Texas, and similar homes in 40 other States, 
but that the homes of this kind in Michigan were not 
worth mentioning. 

‘*T know I am not talking strictly trade topics now,’’ 
he declared, ‘‘but some of you lumbermen must forget 
sometimes that you are lumbermen and think of your 
duty to your country. This is a question that has a far- 
reaching effect nationally and otherwise, and is still of 
vital interest to lumbermen. You lumbermen will wake 
up some day.’’ Mr. Kellogg told of the codperation be- 
tween lumbermen and architects in recent meetings in 
Indianapolis, and said that the same plan of helpfulness 
could be duplicated in Detroit. 

Before the banquet started the proceedings were enliv- 
ened by the arrival of a tough looking individual named 
‘*Joe Lebeau’’ who insisted upon collecting $10 from 
President Brownlee. He was forcibly ejected from the 
room amid great roars of laughter. He proved later to be 
B. J. (‘‘Bun’’) Goodman, of Forsyth, Mich., vice presi- 
dent and general manager of the Little Lake Lumber 
Company, who had made up especially for the occasion. 
The laugh was on those who ejected him for he soon re- 
turned and took a place beside President Brownlee. He 
later recited a baseball story which convulsed the mem- 
bers. An exhibition of moving pictures of the Stephen- 
son lumber camps was next shown and proved a great 
attraction. The pictures showed the cutting and shipping 
of Stephenson’s rock maple. 

The banquet was in charge of President Brownlee, Sec- 
retary Charles F. McClure, John C. Stuart, Robert C. 
Restrick, Robert McFate, and Fred L. Lowrie. 





LUMBER CONCERNS ELECT 


BEAauMont, TEx., Jan. 31.—On January 26 elections 
were held by four local lumber companies, the George W. 
Smyth Lumber Company and allied interests and the 
Keith Lumber Company. 

With the exception of the election of J. E. Broussard 
on the directorate of the Sabine Tram Company, no 
changes were made in the official staff of the Smyth 
companies, which are the George W. Smyth Lumber 
Company, Sabine Tram Company and Sabine Tram Lum- 
ber Company. The officers are: J. Blewett Smyth, 
president; Charles E. Walden, L. M. Smyth and Frank 
Alvey, vice presidents; R. F. Cheesman, secretary and 
assistant treasurer; A. B. Alvey, treasurer and assistant 
secretary. The directors are J. B. Smyth, C. E. Walden, 
L. M. Smyth, Frank Alvey, R. F. Cheesman, A. B. Alvey, 
R. H. Alvey, W. A. Smith, J. G. Smyth and J. E. Brous- 
sard. 

All former officers of the Keith Lumber Company 
were reélected. They are: J. Frank Keith, president; 
B. R. Norvell, vice president and treasurer; T. H. Hunt- 
er, jr., secretary. These and W. C. Keith, John L. 


Keith, C. A. Sternenberg and Emmett A. Fletcher con- 
stitute the board of directors. 

All of the officers of these companies reported a very 
satisfactory business during the last half of 1915 and 
all were optimistic as to the outlook for the present year. 
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facturers of this country to compete with the manufacturers 
of the other countries across the waters, still maintaining 
the high wage scale that America maintains. 

When we passed the present law, Mr. Underwood now 
tells us, the purpose was so to reduce the custom house 
income that we would have to resort to an income tax. 
The American people have not been prosperous, so the in- 
come tax has not been sufficient, and we are forced to 
resort to a war revenue which necessitates us to pay a 
cent every time we want to telephone our wives each time 
they are out of town. 

These questions have to be settied and you gentlemen 
have to settle them not only on a non-partisan basis but 
on a business basis. You want to insist that your congress- 
men help to pass laws that will unshackle trade; that your 
congressmen heip to pass laws that will enable you to carry 
on commerce with all the nations of the earth. In other 
words, demand a merchant marine in this country that will 
earry the products of American trade and exchange it for 
the gold of all the nations of the earth, so as not to 
discriminate against the American farmer as our present 
situation does; so as not to discriminate against any com- 
munity. 

Tomorrow a farmer comes out here. You are trying to 
aid him in buying a home and building a house. He goes 
out to sell his cattle or a hide. He can only get 11 cents 
for his hides because he has to sell in competition’ with 
hides of other cattle producing countries. Yet shoes are 
high. 

So a partisan revision of the tariff is injurious to the 





L. Rk. PUTMAN, FAYETTEVILLE, ARK. ; 
Director Southwestern Lumbermen’s Association 


even and symmetrical progress of this nation and retards 
us in achieving that splendid position with other nations 
and the government of our own people. You know there 
was a time when we Democrats thought that every man 
was a portion of the sovereignty. Now they have reversed 
that on us. Now everything is government. Government 
has all the laws of business, watches everything you do. 
A thousand spies are watching you in almost every line of 
industry and trade. Now it is time to get back to funda- 
mentals. It is time to revise the bill of rights. It is time 
to instill confidence in the individual and let individuals 
support the Government, and not the Government support 
the individuals. You are leaders in your community, en- 
gaged in building homes, promoting happiness of men and 
women, exercising all the privileges of the real man. Don’t 
shirk any of your duty; get right up and pull all together 
for a great nationalism, one that respects the sovereignty 
of the business man, that unshackles him and gives him a 
chance. 

Professor Thorpe was the first speaker at the closing 
session, and in telling the retailers what they should do 
to compete with mail order competition through adver- 
tising cited many of the methods used by the mail order 
institutions as examples of how the business of mer- 
chandising is built up through the mail order method. 
He said it was essential for the retailer to promote any 
movement that would bring about a better understanding 
between the town merchant and the farmer, as in past 
times a gulf had existed which in a measure had resulted 
in inducing the farmer to buy away from home. He told 
the members that in looking for a method affording 
economical and serviceable advertising they would find 
in their own home paper a medium already waiting and 
willing to carry ‘‘the message to Garcia.’’ Said he: 

It is the old home paper that is working tirelessly day 
and night in an effort to unify the community’s interests, in 
trying to keep down dissension between classes, and in 
arousing and stimulating pride in the life of the community, 
its schools, its public activities, its social life. If you lum- 
bermen would join hands with the other retailers and utilize 
this medium for this service, you would get value received 
in direct returns, and many-fold returns in the welding to- 
gether of town and country, and making community life 
more wholesome and prosperous. 


Talk on Advertising Makes a Hit 

The talk on ‘‘Better Advertising and the Newspaper 
as an Advertising Medium’’ by Instructor Powell, of 
the advertising department of the State university at 
Columbia, Mo., made such a hit that it would not be 
surprising were Mr. Powell taken away post-haste from 
the university and placed at the work of teaching the 
members how to advertise advantageously. After going 
at length into his subject in a way that found favor 
with his audience, the speaker caused amusement by 
citing nine reasons that lumber firms had given for not 
advertising more. He stated that in preparing his paper 
he wrote to the publishers of several newspapers in 
Missouri and surrounding States and asked them how 
the advertising from lumber firms compared in amount 
with that. from clothing stores, dry goods and hardware 
stores. The answers all stated that the volume from 





lumber firms was infinitesimal. He said that he then 
asked the publishers what reasons the lumber firms gave 
for not advertising and the following were listed: 

No. 1. Said he did not think newspaper advertising would 
pay. He used signs in the country. 

No. 2. We have been in business here for forty years and 
everybody knows us. 

No. 8. The lumber dealer in town No. 3 said it was 
nobody’s business but his own why he did not advertise. 

No. 4. Said he would advertise if he thought it would pay. 

No. 5. No lumber firms advertise at all in this community. 
notwithstanding the fact that ready-cut houses, silos and 
ready-built garages galore are sold here by mail order houses. 

No. 6. Said that all lumber firms said they could not 
afford to advertise like hardware stores and other stores do. 

No. 7. The lumber firms here need definite conviction on 
the value of advertising in their business. 

No. 8. Said the lumber business is “different” and could 
not be advertised. 

No. 9. Said that lumber firms had to bid for every job, 
ahd for that reason nothing but price counted, and every- 
body got a chance at every job anyway. 


Following the presentation of these answers he asked, 
‘¢ What is the average small city merchant going to do?’’ 
Answering his own question, Mr. Powell continued: 

The live ones who look to the future are going to adopt 
such modern intensive methods of doing business that there 
will be no reason or inclination for persons to trade elsewhere 
and any intensive method of doing business includes adver- 
tising, for the store without advertising is like a plant with- 
out moisture. Some persons tell us that we should not 
advertise unless we have the goods, but my opinion is that 
we should advertise first and then we will have to have the 
goods. 

L. R. Putman followed with one of his capable talks, 
first convulsing his audience with jokes told in his char- 
acteristic vein and then seriously launching into a plea 
for larger membership and a more effective association. 
Said Mr. Putman: 

Some may not think that the association has much sig- 
nificance, but I want to tell you this: Were it not for the 
Southwestern Lumbermen’s Association the lumber business 
would be in a state of chaos in a short time. The point I 
am trying to make is that the work you do here is patriotic. 
How did we get George Washington to take charge of our: 
Colonial army back in 1775? For the salary? No! The 
only way he would come in was that we sign a contract that 
he receive no salary. He had love for his country, and his 
name will never die so long as God lets the United States 
live, and in my mind America will soon rule the world. We 
get the best results through patriotism. * * * You can 
be just as patriotic as those fellows who fought with George 
Washington and left their blood-stained tracks in the snow 
at Valley Forge. 

Prize Winning Paper by Woman Makes Distinct 
Impression 


Mrs. Fred H. Rhodes, of Humboldt, Kan., who won 
the $25 prize in competition with sixteen others, in 
preparing the paper on the subject ‘‘If I Should Marry 
Again Would I Marry a Lumberman?’’ made such a 
distinct impression with her talk that wives of members 
of the association at all future conventions will be given 
a place upon the program and their presence at annual 
meetings and a place upon the program will be a strong 
feature. Seldom has a retail lumber convention seen as 
many ladies present in actual attendance at meetings 
as the one which closed in this city last week and their 
presence had a marked effect upon the meeting. A part 
of Mrs. Rhodes’ paper was as follows: 

The average man is measured by his ability—the lumber- 
man by his reputation. His line of business is almost univer- 


sally his passport, financially, socially, morally. Aren't 
cases rare of this class of men being thrown into bankruptcy? 
Their credit in a community is always good; they are in line 
for everything of betterments and are usually among the 
leaders. A good citizen and a lumberman are synonymous 
terms. Were Diogenes, the cynic of tub-house fame, suddenly 
to sweep down upon us with his lighted torch hunting for a 
“man,” I am certain he would find himself corralled with 
lumbermen,. 

Were I to raise a family, my highest aim for my boys 
would be, with the finishing of an advanced education, that 
they start at the bottom and make good, wide-awake, success- 
ful lumbermen. In my estimation that is a great achieve- 
ment; it develops character and intellect; but it has been 
truthfully said: “Every man can not make a lumberman.” 
If my girls could marry that class of men it would receive 
my stamp of approval. I’d surely make a good mother-in-law. 


Mrs. Rhodes in her paper placed stress upon the idea 
of how much it means to the wife of a lumberman to 
attend the annual meeting. She said that among the 


' most pronounced characteristics of a woman is her long- 


ing for a little journey—changes of scenery; she tires 
of the routine of her daily life; the four walls which 
surround her become monotonous, the draperies and 
decorations in the home seem to turn a somber hue and 
she longs for a change. And then when the annual 
meeting of the lumbermen’s association arrives it means 
for her, if her husband takes her to the meeting, antici- 





MRS. FRED H. RHODES, HUMBOLDT, KAN.; 
Who Introduced a Welcome Innovation 


pation, realization and meditation of pleasures un- 
bounded. She declared that the lumberman who deprived 
his wife of the pleasure of attending the annual meeting 
was unduly depriving his wife of sunshine. 

Before the meeting came to a close and after the nomi- 
nations committee had made its report naming Mr. 
Atwell as the new president, he was called upon for a 
talk. He thanked the association for the honor of mak- 
ing him the new executive, and pledged his best efforts 
to carry on the work of the organization. 





MASSACHUSETTS WHOLESALERS HOLD THEIR ANNUAL 





Members Jubilant Over Business Prospects—Membership Campaign Started—Statewide 
Conference Scheduled for Spring 





[Special telegram to AMERICAN LUMBERMAN.] 

Boston, Mass., Jan. 28.—Trade prospects for the 
coming year were discussed in glowing terms at the an- 
nual meeting tonight of the Massachusetts Wholesale 
Lumber Association (Ine.). It was the unanimous 
opinion of the members that everything indicates one 
of the most prosperous years in the history of the Amer- 
ican lumber industry. 

H. B. Fiske was reélected president of the association 
by an unanimous vote despite his protest that a younger 
man should take up the duties he desires to relinquish. 
The nomination was offered in turn to Frank Schumaker, 
Fred G. Newton, of the Northern Lumber Company, and 
Edward J. Hammond, but they all declined on the plea 
that private business interests would not permit them to 
give the time demanded. 

Other officers elected were: 

Vice president—Fred G. Newton. 

Secretary-treasurer—E. C. Hammond. 

Board of directors—Messrs. Fiske, Newton and Hammond ; 
William Bacon, of the Davenport Peters Company; William 
BE. Litchfield; Morris A. Hall; H. B. Blanchard; Charles 
Holyoke; P. B. Clark, of the Boston Lumber Company; 
Frank Schumaker, and Edward J. Hammond. 

Appointment of Martin A. Brown, treasurer of the 
Woodstock Lumber Company, by President Fiske as 
delegate to the State Board of Trade was confirmed. 

It was agreed to prosecute an aggressive campaign to 
increase the membership of the association. On motion 
of William E. Litchfield the president appointed a com- 
mittee of three to make arrangements for a big spring 
meeting of the association when every important lumber 
firm, whether or not a member, will be invited to codper- 
ate in a movement to solve the problems facing the lum- 
ber industry and to develop the lumber trade along the 
line of advertising. Appointed to this committee were 
William E. Litchfield, .H. B. Clark and Edward J. 
Hammond. 

Speaking of the prospects of the trade for the coming 
year, Mr. Litchfield said: . 


There has been a great transition in the lumber manu- 
facturing industry. The manufacturer today is a big adver- 
tiser. e not only advertises his product but he also adver- 
tises his representatives so that the dealer who becomes in- 
terested in using his product knows whom he must go to 
buy in every district in the country. The lumber whole- 
saler is a necessity to the industry. He should stand up 
for his rights. He should not consent to sell lumber for 50 
cents or even $1 a thousand profit. His services are valu- 
able to the manufacturer and equally valuable to the retail 
dealer and he should demand the profit which is com- 
mensurate with the value of his services. 

Frank Huckins, of the P. S. Huckins Company, a 
prominent member and a southern yellow pine whole- 
saler who passed away a few weeks ago, was eulogized 
as the epitome of the virtues the upright business man 
should possess. President Fiske said: 

He was a business competitor and this gave me an oppo!- 
tunity to know him better than some might have known him. 
He was a loyal, upright man. He took an active part in 
all things to the interest of the lumber fraternity. His 
deach is a great loss to all of us, personally and in a busi- 
ness way. 

William E. Litchfield said: 

Frank Huckins was a man of sterling quale. His un- 
timely death is a sad blod to us all. I lunched with him 
nearly every day and I knew him intimately. He was 2 
man who prided himself on his goods and their quality. | 
remember once when he had. delivered some lumber on 4 
city contract it had not been inspected. The inspector said : 
“Frank Huckins’ name is sufficient.” Frank Huckins will 
be. missed in business and he will be missed among his 
friends. 

Charles Holyoke said: ‘‘He was an excellent gentle- 
man; a man of the highest qualities and lofty integrity.’ 

Suitable resolutions were adopted to be spread upon 
the records of the association and to be forwarded to 
Mr. Huckins’ family. 

An invitation from the National Wholesale Lumber 
Association to send three delegates to their annual meet- 
ing in Philadelphia March 15 and 16 was referred to the 
board of directors. 

The business meeting followed an enjoyable banquet 
served in Young’s Hotel at 6 o’clock this evening. Ad- 


journment was taken shortly after 9 o’clock. 
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* DETROIT LUMBERMEN ENTERTAIN ARCHITECTS 


Men Who Specify Materials for Construction Purposes Are Given Some First-Hand Information Concerning Lumber, 


[Special telegram to AMERICAN LUMBERMAN.] 


Detroit, MicH., Feb. 2.—The new slogan, ‘‘ Codpera- 
tion is the source of progress’’ instead of the discarded 
one of ‘‘competition is the life of trade’’ formed the 
keynote of the first annual banquet of the Detroit Lumber 
Board of Trade, held in the Hotel Statler January 27. 

Representatives from all of the building, woodworking, 
lumber and allied interests including thirty-four invited 
architects of the city were present at one of the most 
significant gatherings of the local lumber interests ever 
held. William E. Brownlee, president of the board, pre- 
sided as toastmaster. He said in opening his remarks: 


The central thought of this meeting, and indeed of the 
Detroit Lumber Board of Trade, is to emphasize the desire 
of the manufacturers, handlers and workers of lumber and 
other wood products to codperate more closely than has 
hitherto been done with the consumers of such products and 
with those who so largely influence the selection of building 
materials—our friends, the architects. To this end we have 
invited to be with us tonight and to address us some gentle- 
men of nationwide experience and reputation. We ask the 
public to bring their lumber and timber troubles to the 
Detroit Lumber Board of Trade; if we haven’t the remedy we 
know where to get it and will do so quickly. 


The leading speaker of the evening was Dr. Hermann 
von Schrenk, of St. Louis, Government and association 
expert on timber. He spoke on the ‘‘ Engineering Phases 
of the Lumber Trade.’’? Dr. von Schrenk discussed the 
following three phases of the lumber industry: Cost, 
supply, and fitness and adaptability. He declared that 
America is rich in timber supply, and asserted that wood 
is still the chief material of construction, although many 
other substitute materials had attempted to replace it. 
Dr. von Schrenk told an interesting story of the slipshod 
methods of building in the Americas, as he termed it, and 
the idea of permanence with which European countries 
planned their buildings. He said that during a trip to 
Europe several years ago he had occasion to ask German 
authorities why Government telegraph poles were so sub- 
stantial, and was told they had been creosoted when 
placed in position in 1871. He said that the same Ger- 
man official who told him of this expressed surprise that 
the long distance between New York and Chicago had 
been so spanned that any number of people could talk 
over one wire at one time. 

Conservation of lumber was the theme of Dr. von 
Schrenk’s address, but he declared that this term ap- 
plied more properly to the material itself, and the way 
in which it was used, rather than to its supply. He ex- 
hibited with a great deal of pride a cypress shingle that 
had been placed on the roof of Washington’s home at 
Mount Vernon in 1861, which was still intact and in per- 
fect condition. He also referred to beechwood ties taken 
intact from a railroad in Texas where they had been laid 
in 1870. He explained that it was the proper use of 
these materials that insured their life. ‘‘The Lake 
Shore railroad annually creosotes 5,000,000 ties in order 
to lengthen their life,’’? said the speaker. Dr. von 
Schrenk declared that if grading rules were followed 
more closely 99 percent of the disputes over building mat- 
ters would be eliminated. 

_ Ho told a humorous story in which a well known build- 
ing authority said that grading rules were not meant to 
be determined or understood by the public. ‘‘There has 
been an awful lot of mental hysteria on the subject of 
fire protection,’’ said Dr. von Schrenk, ‘‘so that many 
of us do not know just where to follow. There are other 
things to think of besides fire protection—the people have 
to live in pleasant homes.’’? The speaker declared that 
the advoeates of fire protection might be going too. far in 
their enthusiasm and, although well meaning, might be 
injuring the second largest industry in the United States. 
‘The fortheoming report of the Government on fire pre- 
vention compounds will show that about 75 percent of 
them are of no value,’’? said Dr. von Schrenk. The 
speaker lamented the lack of codperation between lumber- 
men and architects. He said each should go to the other 
for advice and aid. He also paid a glowing tribute to 
Detroit city officials who are investigating new methods 
of creosoting paving blocks, and declared the public 
should get behind the officials regardless of party. Dr. 





For Many Uses the Best of All 





von Schrenk, who was entertained during the day at the 
Detroit Athletic Club, told of being deceived in that 
handsome new structure by a species of beautiful marble 
in the elevator, which he supposed was rich mahogany, 
but which he found upon investigation was only steel. 
The American people hate shams, and no matter how 
beautiful the imitation may be, they are not quite satis- 
fied. Nothing can take the place of the wonderful grains 
and shades of natural lumber, and none of the substi- 
tutes ever will take its place. 


National Secretary Talks 


R. 'S. Kellogg, of Chicago, secretary of the National 
Lumber Manufacturers’ Association, followed Dr. von 
Schrenk. He made a rousing speech for codperation 
among all the lumber dealers .and those with whom they 
worked, declaring that the lumbermen of Michigan had 
not awakened to a full sense of their powers and oppor- 
tunities. Mr. Kellogg said that the trade extension 
bureau of the National association had raised something 
over $50,000 in the last fourteen months to be used in 
the legitimate promotion of the lumber industry through 


.publicity. He said his fund was at the disposal of the 


Detroit lumber interests to aid in the fight to protect the 
lumber industry and to create new avenues of use for 
wood. Said Mr. Kellogg: 


We want to show the public that the lumberman is some- 
thing more than a thief or a timber baron; we want everyone 
to take stock of the industry, and begin right at the bottom 
to solve our problems. ‘This is not a fight for the yellow pine 
interests alone. I want to teil you that this is going to be 
a big year for hemlock, and that a trade-marked hemlock 
with a guaranteed grade behind it is about to come out of 
Wisconsin. I also want to tell you the Wisconsin association 
has just gone on record as being against resawed hemlock 
and you lumbermen know what that means. I can say, too, 
that red cedar shingles and cypress shingles also with a 
Government patented mark, designating from which mill they 
come and giving a mark that shows the name of the manu- 
facturer, will soon appear upon the market. These are all 
significant facts, and will aid largely the architects in specify- 
ing certain standard material. It will also help the consum- 
ing public, for it will know what it is buying. 


Mr. Kellogg told the members that there was in course 
of compilation a series of text books by standard author- 
ities on the proper uses of lumber, and that this series 
comprising twelve volumes would soon be ready. He 
asserted that it would be of great help to architects. He 
said no such technical books were in existence now, and 
that when the first set was issued there would be no hot 
air in them, for the minute any one tries to fool the pub- 
lie with bunk text books some one pricks the bubble. The 
University of Wisconsin is about to institute a new 
course on the study of lumber and its uses, declared Mr. 
Kellogg. He said that in view of the fact that the 
lumber industry was the second largest in the country, 
it seemed strange that the University of Michigan and 
the Michigan Agricultural College had not instituted or 
planned such a course. He declared that ten other large 
universities in the country were planning such a course, 
following the lead of the University of Wisconsin. 

The members were then asked by Mr. Kellogg how 
many of those present had ever attended the manual 
training schools in their city. Only a few held up their 
hands. He asked how many knew what kind of instruc- 
tion was being given, and how many of the instructors 
knew the real names of the different kinds of lumber. 
He asked all the members to begin an investigation in 
Detroit the next day along these lines. ‘‘I have a boy 
of my own in a manual training department,’’ Said Mr. 
Kellogg, ‘‘and when I first began to question him he 
did not know what kinds of lumber he was using. Now 
he can tell me all the different kinds of wood.’’ He de- 
clared that the lack of knowledge of the different lumber 
materials on the part of the average public instructor 
was the fault of the local lumberman himself, and no one 
else. He said that as soon as a competent authority 
could be secured he would be employed to write a text 
book on the names and uses of lumber for the benefit of 
the public instructor in the schools. 

Mr. Kellogg then declared he believed that few archi- 
tects were devoting their attention to the designing of 








farm residences. The farm house of the future will 
reach all the way to $10,000 in costs and Mr. Kellogg said 
the architects should spend more time in designing 
economical residences of that type. He said the ordinary 
farm house of today is not designed by anyone. He said 
it was just like ‘‘Topsy,’’ it just grew. He urged that 
a sample farm house be built on the campus of the cap- 
itol at Lansing, from materials furnished by the lumber- 
men of the State, to show the legislatures just what could 
be accomplished along these lines. 

Having been a country school teacher himself, Mr. 
Kellogg then awakened his hearers to a new opportunity 
of the lumbermen, by referring to the building of resi- 
dences for country school teachers. He.said that the 
main reason why the country schools were afforded such 
a poor teaching corps was because none of the teachers 
was married, and they did not have decent homes. He 
said that in the State of Washington there were already 
108 residences for country school teachers, 80 such resi- 
dences in Texas, and similar homes in 40 other States, 
but that the homes of this kind in Michigan were not 
worth mentioning. 


‘*T know I am not talking strictly trade topics now,’’ 
he declared, ‘‘but some of you lumbermen must forget 
sometimes that you are lumbermen and think of your 
duty to your country. This is a question that has a far- 
reaching effect nationally and otherwise, and is still of 
vital interest to lumbermen. You lumbermen will wake 
up some day.’’ Mr. Kellogg told of the codperation be- 
tween lumbermen and architects in recent meetings in 
Indianapolis, and said that the same plan of helpfulness 
could be duplicated in Detroit. 

Before the banquet started the proceedings were enliv- 
ened by the arrival of a tough looking individual named 
‘*Joe Lebeau’’ who insisted upon collecting $10 from 
President Brownlee. He was forcibly ejected from the 
room amid great roars of laughter. He proved later to be 
B. J. (‘‘Bun’’) Goodman, of Forsyth, Mich., vice presi- 
dent and general manager of the Little Lake Lumber 
Company, who had made up especially for the occasion. 
The laugh was on those who ejected him for he soon re- 
turned and took a place beside President Brownlee. He 
later recited a baseball story which convulsed the mem- 
bers. An exhibition of moving pictures of the Stephen- 
son lumber camps was next shown and proved a great 
attraction. The pictures showed the cutting and shipping 
of Stephenson’s rock maple. 

The banquet was in charge of President Brownlee, See- 
retary Charles F. McClure, John C. Stuart, Robert C. 
Restrick, Robert McFate, and Fred L. Lowrie. 





LUMBER CONCERNS ELECT 


BEAuMonNtT, TEx., Jan. 31—On January 26 elections 
were held by four local lumber companies, the George W. 
Smyth Lumber Company and allied interests and the 
Keith Lumber Company. 

With the exception of the election of J. E. Broussard 
en the directorate of the .Sabine Tram Company, no 
changes were made in the official staff of the Smyth 
companies, which are the George W. Smyth Lumber 
Company, Sabine Tram Company and Sabine Tram Lum- 
ber Company. The officers are: J. Blewett Smyth, 
president; Charles E. Walden, L. M. Smyth and Frank 
Alvey, vice presidents; R. F. Cheesman, secretary and 
assistant treasurer; A. B. Alvey, treasurer and assistant 
secretary. The directors are J. B. Smyth, C. E. Walden, 
L. M. Smyth, Frank Alvey, R. F. Cheesman, A. B. Alvey, 
R. H. Alvey, W. A. Smith, J. G. Smyth and J. E. Brous- 
sard. : 

All former officers of the Keith Lumber Company 
were reélected. They are: J. Frank Keith, president; 
B. R. Norvell, vice president and treasurer; T. H. Hunt- 
er, jr., secretary. These and W. C. Keith, John L. 
Keith, C. A. Sternenberg and Emmett A. Fletcher con- 
stitute the board of directors. 

All of the officers of these companies reported a very 
satisfactory business during the last half of 1915 and 
all were optimistic as to the outlook for the present year. 
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ACTIVITIES OF ASSOCIATIONS 


Cedarmen Announce Committees—Ohio For- 


esters Meet—Material Men Banquet 


MINNEAPOLIS, MINN., Feb. 1.—Standing committees 
of the Northern White Cedar Association for the- year 
have been named by President H. F. Partridge. They 
are as follows: 


Publicity and welfare—L. A. Page, jr., Minneapolis, Minn. ; 
M. Sperry, Milwaukee, Wis. ; E. L. Clark, Minneapolis, Minn. ; 
P H. Anderes, Minneapolis, Minn.; H. 8S. Gilkey, Minne- 
apolis, Minn. 


Legislation—J. E. Berich, Milwaukee, Wis.; Joseph Melo- 
ney, Spooner, Wis.; C. EK. Learned, Minneapolis, Minn. ; Mur- 
dock McLeod, Chicago, Ill.; E. L, Clark, Minneapolis, Minn. 

Insurance—W. L. Lafean, Chicago; W, C. Sterling, Monroe, 
Mich.; C. P. Tinkham, Milwaukee, Wis.; J. C. Kolliner, Still- 
water, Minn.; H. M. Clark, Bemidji, Minn. 

Railroad—T. M. Partridge, Minneapolis, Minn.; W. S. 
Patch, Menominee, Mich.; T. P. Bradley, Duluth, Minn.; W. 
C. Moss, Minneapolis, Minn.; L. A. Furlong, Minneapolis, 
Minn. 

Official inspection—L. L. Hill, Minneapolis, Minn.; J. E. 
Gerich, Milwaukee, Wis.; H. W. Reade, Escanaba, Mich. ; 
H. S. Gilkey, Minneapolis, Minn.; T. M. Partridge, Minne- 
apolis, Minn. 

Poles—L. A. Furlong, Minneapolis, Minn.; J. C. Kirkpat- 
rick, Escanaba, Mich.; A. T. Naugle, Chicago; C. E. Larson, 
Winthrop, Minn.; D. E. Crawford, Menominee, Mich. 

Posts—H. 8S. Gilkey, Minneapolis, Minn.; M. K. Bissell, 
Escanaba, Mich.; H. M. Dixon, Cloquet, Minn.; W. B. 
Thomas, Manistique, Mich.; James B. Finch, Duluth, Minn. 

Ties—Thomas H. Martin, Duluth, Minn.; Aug. K. Berger, 
Virginia, Minn.; E. N. Whyte, Duluth, Minn.; F. W. Wil- 
helmi, Cloquet, Minn.; T. P. Bradley, Duluth, Minn. 

Pulpwood—-E. N. Whyte, Duluth, Minn.; James C. Sulli- 
van, Keliher, Minn.; George W. Martin, Duluth, Minn.; Ben 
Binch, Duluth, Minn.; B. C. Finnegan, Grand Rapids, Minn. 

Shingles—W. B. Earle, Hermansville, Mich.; M. J. Bell, 
Minneapolis,~ Minn.; W. . Thomas, Manistique, Mich.; 
George F. Farnsworth, Chicago; R. E. McLean, Wells, Mich. 





CHIO STATE FORESTRY ASSOCIATION MEETS 


CoLUMBUS, OHIO, Feb. 2.—The twelfth annual meeting 
of the Ohio State Forestry Association was held in the 
auditorium at the Horticulture-Forestry Building at the 
Ohio State University, February 1, with a large attend- 
ance. Professor William R. Lazenby, of the college of 
horticulture and president of the organization, presided at 
the sessions. 

He opened the meeting with an annual address show- 
ing the progress made in the agitation for reforesting 
the State of Ohio. He said that when the Northwest ter- 
ritory was first set aside by Congress as a place for coloni- 
zation, there were practically 25,000,000 acres of virgin 
forest in the Buckeye State. Since the white man has 
come and tilled the soil he has devastated forests until 
only about 2,500,000 acres of forest lands are now 
recorded. This has been great evil to mankind in many 
ways and the logical step would be to reforest about one- 
fourth of the area of the State. His address was listened 
to with a great deal of interest. 

W. E. Botrager, of the Ohio experimental farm at 
Wooster, gave an interesting talk on the work of the 
State board of agriculture during the last year under the 
charge of the agricultural commission. Norman W. 
Scherer, of Columbus, an expert in wood preserving, made 
a few remarks on that phase of the subject. 

O. W. Pfleuger took for his subject ‘‘The Need of a 
Summer School in Forestry.’’ He showed the great work 
that might be accomplished by educating farmers and 
others interested in forestry and horticulture on the ques- 
tion of the preservation of trees. 

W. J. Green, of Wooster, was on the program, speak- 
ing on ‘*The Use of Evergreens About Farm Homes.’’ 
Edmund Secrest, of Wooster, also told the meeting of the 
progress in the work of the State bureau. j 

Following the set program which was interspersed with 
discussion a business session was held. Resolutions were 
adopted calling upon the State officials to consider the 
question of reforesting a portion of the waste lands of the 
State. 





NEW YORK BUILDING MATERIAL MEN MEET 

New York, Feb, 2.—The thirteenth annual banquet of 
the Building Material Men’s Association of Westchester 
Jounty was held at the Hotel Manhattan, New York, 
on Tuesday evening, January 25. The attendance was 
representative and an excellent menu was served, follow- 
ing which a high-class cabaret entertainment was ren- 
dered. J. Albert Mahlstedt, president, acted as tosat- 
master and interested the diners with his address on 
‘*Higher Citizenship.’’ There were a number of other 
speakers including E. F. Perry, secretary of the Na- 
tional Wholesale Lumber Dealers’ Association, and 
George W. Jones, of the Camp Manufacturing Company. 
The committee in charge of the dinner consisted of 
J. Dinkel, Charles H, Tibbitts, Abram Slater and 
George H. Kapp. 





TRAFFIC ASSOCIATION OPENS BRANCH 


MEMPHIS, TENN., Feb. 1—Leroy Halyard, formerly 
assistant to J. H. Townshend, secretary-manager of the 
Southern Hardwood Traffic Association, opened the 
branch office of the association in Louisville January 31. 
Every member of the Louisville Hardwood Club is a 
charter member of the Louisville branch and eight direc- 
tors have been elected at Louisville to codperate with the 
board of governors of the Southern Hardwood Traffic 
Association here. The decision to open this office was 
reached some time ago, the main purpose being to secure 
prompt and accurate service in the quotation of rates, 
collection of overcharges and such other features as are 
handled by the association. The affairs of the Southern 
Hardwood Traffic Association will be handled directly 
from the Memphis office as heretofore and the latter city 
will continue to be headquarters for this association. 





However, it is believed that the plan of establishing a 
branch office at Louisville will pay handsomely and it is 
suggested that, if this proves the case, branch offices may 
be established in other cities so that the services of the 
association may be even more effective and be had more 
promptly than heretofore. 





WILL INSTALL PERMANENT EXHIBIT 


PORTLAND, ORE., Jan. 29.—The West Coast Lumber- 
men’s Association has accepted an invitation from the 
Portland Chamber of Commerce to install a permanent 
exhibit of lumber and lumber products in the chamber’s 
rooms. It will be made as comprehensive as possible and 
will be the first of its kind to be maintained here since 
the 1905 exposition, when a forest products exhibit was 
assembled at the famous Forestry Building. 





WORK OF THE NATIONAL HARDWOOD 
LUMBER ASSOCIATION 


The January issue of the official bulletin of : the 
National Hardwood Lumber Association recounts activi- 
ties for the month that must be gratifying to its mem- 
bers. It announces, as published in the AMERICAN 
LUMBERMAN last week, that the annual meeting of the 
association will be held in Chicago, June 15 and 16. 
The appointment of Charles F. Fischer, of New York, 
of the Charles F. Fischer Lumber Company, to member- 
ship on inspection rules committee is announced, as is 
the fact that George C. Teetes, deputy inspector, with 
headquarters at Huntington, W. Va., has been trans- 
ferred to Clarksburg, that State, his address being given 
as postoffice box 515. The bulletin shows that applica- 
tiors for membership have been received since its last 
previous issue to the number of thirty-two and that four- 
teen concerns have been dropped from the official list, 
leaving a net gain of eighteen. 

Inspection activity of the association for December 
is reported to have been the heaviest since September of 
1913. Compared with that of December, 1914, the vol- 
ume of lumber -inspected is but little short of double. 
During December salaried inspectors handled 8,722,602 
feet, distributed as folléws: 


CRICDED: 60 0545s 0% 1325662 Alton; Tl:. 3.5. 63602 292,897 
Minneapolis ....... 578,687 Cincinnati, Ohio... 258,217 
Detroit, Mich...... 915,623 Louisville, Ky...... 277,222 
St. Louis, Mo...... 771,731 New York City.... 440,993 
Memphis, Tenn... ..1,042,339 Buffalo, N. Y...... 248,476 
New Orleans, La... 348,889 TOPORis, NL... ...0... 273,477 
SOpIUTEOES SS Ls y's 5 271,166 Philadelphia, Pa... 313,958 
Oshkosh, Wis...... 35,704 Pittsburgh, Pa..... 240,155 
Mobile, Ala........ 285,735 Boston, Mass...... 245,205 
Helena, Ark....... 282,895 Baltimore, Md..... 83,927 
Chattanooga, Tenn. 204,407 —---— 
Nashville, Tenn.... 189,257 PON 554 cant 8,722,602 


The work of the fee inspectors was distributed as fol- 
lows: 
Manistee, Mich... .1,028,874 
Boyne City, Mich... 215,512 
Traverse City, Mich. 799,176 
Menominee, Mich.. 781,714 


Pellston, Mich..... 14,168 
Ludington, Mich... 410,321 
Grand Rapids, Mich.1,054,659 
ast Jordan, Mich. 82,617 





Trout Lake, Mich.. 68,144 Alexandria, ‘La..,.. 462,571 
Petoskey, Mich.... 642,867 “+ 
Cheboygan, Mich... 108,509 DOR Te eo se ES 5,669,132 


Reinspections were 138,899 feet. 


LATE TRAINS REDUCE ATTENDANCE 


Western Pine Association Considers Reor- 
ganizing on a New Basis 





[Special telegram to AMERICAN LUMBERMAN, ] 

SPOKANE, WASH., Feb. 2.—The annual meeting of the 
Western Pine Manufacturers’ Association today was 
attended by fifty manufacturers from Idaho, Montana, 
eastern Washington and Oregon. Owing to terrific 
storms paralyzing the railroad service a large delegation 
from eastern Oregon was unable to reach here. 

The meeting was called to order at 10 o’elock this 
morning* and H. M. Strathern, of Post Falls, Idaho, was 
made chairman in the absence of President John R. 
Toole, of Missoula, Mont., who is in southern California. 

Without transacting any business the convention ad- 
journed until afternoon in the hope that the Oregon dele- 
gation would arrive but at the afternoon session it was 
reported that train service had been suspended. 

In his aunual report Secretary A. W. Cooper reviewed 
the work of the last year and recommended reorganizing 
the associaticn on a new basis that would provide for 
district presidents wko would look after district meetings 
to handle local matters. This recommendation probably 
will be adopted, thus providing for Spokane, eastern 
Oregon, Kalispell, Mont., and Missoula, Mont., district 
vice presidents and local affiliating organizations, if need 
be, which might eventually result in the Montana Larch 
& Pine Manufacturers’ Association in the Flathead Val- 
ley region affiliating with the Western Pine Manufac- 
turers’ Association. 

A discussion of market conditions disclosed a very 
strong feeling. Stocks are below normal, it was said, 
and much of the stock om hand is not in shipping condi- 
tion. Logging operations this winter are being greatly 
curtailed by severe weather and excessive snow. 

The concluding session of the convention will be held 
tomorrow forenoon. 

The annual banquet was held tonight in the Eliza- 
bethan Room of the Davenport Hotel. 

Reports from western Washington and Oregon re- 
ceived here today tell of still further heavy snowfall. 
Transcontinental railroad service has been abandoned 
and lumber manufacturing almost. entirely suspended. 
This is the thirty-third day of snow in that section, 
breaking all weather records. Great fear is entertained: 
of damage to railroads as well as to other property in 
communities in that section when this excessive snow 
begins to: melt. Several weeks must elapse before tLe 
lumber industry can resume there. - 





OUTLINES EXHAUSTIVE PROGRAM 


Annual Meeting of Chamber of Commerce 
Will Discuss Vital Subjects 


WasuHIneTon, D. C., Feb. 2.—What added facilities 
are most needed for the development of American trace 
abroad from now on; what are the changes to come af- 
fecting American immigration and what should be done 
with the alien population this country now has to knit 
it more closely together; what part business men should 
plsy in the evolution of a constructive national program ; 
vocational education; a merchant marine; the genera! 
themes of commercial preparedness—these subjects, ail 
closely related with the outcome of the European war, will 
be among the topics discussed next week at the annual 
meeting of the Chamber of Commerce of the United 
States. 

The convention will be held here for a three day ses- 
sion beginning February 8. President Wilson will speak 
and other high Government officials will also deliver ad- 
dresses. Delegates to the convention will represent 300,- 
000 members of the 700 affiliated commercial bodies in 
the United States; Alaska, Porto Rico, Hawaii and the 
Philippines. It is believed by the executive committee 
that this, the fourth annual convention, will be one of 
the most important business meetings which has ever 
been held in the United States. The principal American 
chambers abroad such as those in Paris and Berlin will 
also be represented. 

National defense will be considered in addresses by the 
President, Hon. Lindley M. Garrison, Secretary of War, 
and Hon. Josephus Daniels, Secretary of the Navy. In 
this connection much interest is attached to a report 
which will be submitted by a committee of the Chamber 
of Commerce of the United States on the subject of na- 
tional defense. Bascom Little, president of the Cleve- 
land Chamber of Commerce, is the chairman of this 
committee. Hon. William C. Redfield, Secretary of Com- 
merce, will speak on vocational education. Resolutions 
propesing constitutional amendment to give the President 
power to veto separate items of appropriation bills will 
be introduced by William ©. Breed, representing the 
New York Merchants’ Association. 

Trade with the Orient will be discussed by Dr. Wel- 
lington Koo, the new minister from China. His address 
is to be ‘‘Commercial Relations between the United 
States and China.’’? ‘Our ag 5 System in Relation 
to the Development of Foreign Trade’’ will be taken up 
by James 8. Alexander, of the National Bank of Com- 
meree of New York. Several other prominent speakers 
are scheduled, among them John H. Fahey, of Boston, 
president of the National chamber, who will deliver an 
annual address. ; 

Chairman of National chamber committees will present 
important reports, Among these will be Hon. William H. 
Douglas, ‘‘Merchant Marine;’’ Hon. R. G. Rhett, for 
many years mayor of Charleston, 8. C., ‘‘Seamen’s 
Act,’’ and also the ‘‘ National Budget;’’ Hon. Charles P. 
Neill, former Commissioner of Labor, ‘‘Labor Ex- 
changes;’’ and Frederick A. Geier, of Cincinnati, ‘‘Ed- 
ueation.’’? It is expected Daniel P. Morse, of New York, 
will present a special committee report on ‘‘ Tariff Com- 
mission ;’’ Owen D. Young, of New York, vice president 
of the General Electric Company, ‘‘ Arbitration with 
Argentina;’’ Frank Trumbull, of New York, ‘‘Immi- 
gration;’? Harry A. Wheeler, of Chicago, ‘‘ Federal 
Trade;’? and Hon. Charles H. Sherrill, of New York, 
formerly United States Minister to Argentina, ‘‘For- 
eign Relations.’’ There will be reports from the statis- 
ties and standards committee; the Department of Com 
merce; the maintenance of resale prices committee, and 
the advisory committee on the organization service 
bureau. 

At the banquet Thursday evening, February 10, Pres- 
ident Wilson by means of the transcontinental tele- 
phone will send a message of business interest to the peo 
ple of the Pacific coast by communicating with Hiram W. 
Johnson, governor of California. Following this there 
will be a similar message to John H. Morehead, governor 
of Nebraska. Bet 

An exhibit is being prepared in connection with thc 
meeting to depict as graphically as possible the growth 
and changes in the nation’s business since the last an- 
nual meeting. This will consist of charts and diagrams 
prepared by various bureaus of the Department of Com- 
merece. There will also be shown samples of hardware 
sold by Germany in England and also samples sold ‘1 
Latin America. The Department of Commerce will h»\° 





_a moving picture exhibit illustrating the work of 1's 


bureaus. The Pan American Union Be ond display ae 
maps, graphically depicting the population, area, ‘)' 
value of exports and imports of the Latin America” 
countries. 


THE ASSESSOR IS ON THE JOB 


New ORLEANS, La., Jan. 31.—A dispateh fr" 
Waynesboro, Miss., last week, states that Mississip)' f 
indefatigable revenue agent has ordered the: sherifi 0 
Wayne County to enter the following additional assess: 
ments: Robinson Land & Lumber Pompany, Chicora, 
Miss., $226,000; Wausau Southern Lum’ pene 
Laurel, Miiss., $91,000. These assessments are directo’, 
according to the dispatch, to cover back taxes allege 
to be due on railroads and rolling stock of the two 
companies for the years 1910 to 1915. 

In a letter prompted by publication of the Waynesboro 
dispatch, the Wausau Southern Company declares ae 
during the period covered by this assessment it did n° 
have ‘‘one dollar’s worth of railroad or rolling stock oT 
other assessable property in Wayne County, other a8 
timber and lands,’’ and that it is not in any way liable 
for back taxes in that county. 
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(Continued from Front Page.) 
possible future of the community which was to 
grow up around their enterprise and other enter- 
prises subsequently to be established there. 
Laurel for a considerable period of time was 
‘Just a sawmill town.’’ But the Eastman-Gard- 
mer enterprise prospered, and with it came a 


full measure of prosperity for the community. 
Eventually the lumber manufacturing enter- 
prise of the Gilchrist-Fordney Company was 
established ; then came the big sawmill plant of 
the Wausau Southern Lumber Company, and 
finally—only last year—the Marathon Lumber 





Perfect Shipping Facilities at One of the Four Laurel Mills 





SAWMILL PLANT OF THE WAUSAU SOUTHERN LUMBER COMPANY AT LAUREL, MISS. 


Company began operations with a big modern 
plant. 


“Yellow Pine’s Capital City.” 


Today these four companies, though entirely 
independent of each other in the administration 
of their affairs, are united in one respect. Laurel 














sippi’s most influential communities. It is grow- 
ing so rapidly in population, in aggregate 
wealth, and in reputation for progressiveness, 
that even its own people are at times surprised 
by the progress it has made. 

3ut this is not a discussion of the municipal 


enterprise at Laurel. What lumbermen are in- 
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at some time—no one probably can say just 
when—became.a city. These manufacturers 
have christened Laurel ‘‘Yellow Pine’s Capital 
City’’ and they are united in a big, whole- 
hearted effort to make that name effective. 
Laurel gives promise of being one of Missis- 


The Kind of Sawmill Equipment that Produces Laurel Quality Timber 


terested in is the fact that Laurel is a real south- 
ern yellow pine manufacturing center, that it 
is, as its four leading manufacturers have chris- 
tened it ‘‘ Yellow Pine’s Capital City.’’ 

The big plant of Eastman, Gardiner & Co. has 
a ten-huur capacity of 225,000 feet, and here one 








































THE NEW AND COMPLETE PLANT 
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OF THE MARATHON 


LUMBER COMPANY AT LAUREL, MISS. 
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Big Structural Timbers Cut From Splendid Trees Are One of Many Laurel Specialties 


may find normally a stock of 11,000,000 feet of all standard grades and sizes. 
The daily capacity of the Wausau Southern Lumber Company’s mill is 
175,000 feet, and the normal stock carried by this company is 10,000,000 feet. 


Agricultural Possibilities are Really Worth While at Laurel— 
In December This Land Was in Timber—View Shows 
Corn and Peas the Following Summer 
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F. R. Gilchrist, President Gilchrist P. S. Gardiner, Secretary Eastman, 
Fordney Company Gardiner & Co. 


The daily capacity of the Gilchrist-Fordney Company’s mill is 150,000 
feet, and its yard usually shows a stock of about 8,000,000 feet. 
The Marathon Lumber Company, which is operating a new mill and has 
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When It Comes to Dimension Lumber, Tremendous Stocks Insure Prompt Shipment of 


The Longleaf Yellow Pine Timber Tributary to Laurel Speaks for Itself What You Want 
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Sanitation, Comfort, Convenience and Economical Operation Are Features of Laurel 
Logging Camps 


been in business but. a short time, cuts normally 150,000 feet a day on a ten- 
hour basis and regards. 8,000,000 feet as a normal stock. 


It is not the purpose here to itemize the equipment of these mills. They are 
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A Four-Line Rehaul Skidder Operating in Laurel Timber 


R. C. Schulz, General Manager Mara- S. B. Bissell, Treasurer Wausau South- 
thon Lumber Company ern Lumber Company 


all thoroughly modern, are operating in some of the best southern yellow pine 
timber to be found anywhere; are equipped to manufacture material to meet 
any requirement within the limits of possibility arising from the peculiarities 
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‘For the Convenience and Comfort of Our Friends—The Lobby of the Hotel Pinehurst at 
Laurel, Miss. 


The Gilchrist-Fordney Sawmill Plant and Log Pond—Note the Fine Logs 
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A Laurel Business Street Beautiful Office of Eastman, Gardiner & Co. The Pinehurst 





of tree growth, have splendid planing mill facili- 
ties, dry kilns, a rig for boring columns and tim- 
bers, and in fact everything that could be needed 
for taking care of a tremendous and diversified 
demand for southern yellow pine lumber and 
timbers. 

The four big lumber producing companies that 
by codperation have given Laurel a very impor- 
tant place on the Mississippi map have devoted 
much attention to the planning of the city itself. 
As a consequence Laurel possesses many build- 
ings that would reflect credit upon much older 
Episcopal Church at Laurel and larger communities. Some of these are Home of F. BR. Gilchrist, President Gilchrist-Pordney 
shown in the illustrations, and of one of them in Company 
particular something may be said that will 
doubtless be of special interest to lumbermen 
who are contemplating a visit to Laurel. The 
city’s lumbermen realized that, as a part of 
their plan of municipal development, and in con- 
nection with their project of making Laurel the 
capital city of the yellow pine industry, they 
must provide comforts for. their visitors. In 
eonsequence they planned and built the Pine- 
hurst Hotel, which, although it has been in oper- 
ation only a few months, already has acquired 
an enviable reputation throughout the South. It 
is a thoroughly comfortable, modern establish- 
ment, operated for the convenience of all visitors 
to Laurel, and caters particularly to lumbermen 
who go there to see in person the manufacturing 
processes and facilities and the stocks of the 
four companies. 
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Transportation Facilities Exceptional 

Laurel never has a car shortage. It is well 
served by three railroads, the Queen & Crescent, 
the: Gulf & Ship Island, and the New Orleans, 
Mobile & Chicago. The representatives of these 
roads compete strenuously for business, and it is 
naturally for their interests to be able to furnish 
any kind of equipment on instant notice. Also 
there is no possible combination of rates, routes, 
or deliveries, both to the interior and to the 
Gulf, that can not be offered to the Laurel ship- 






































Laurel Enterprise Has Not Overlooked Good Roads Building Laurel Experimental Farm Planned to Help the Average Farmer 
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pers by one or more of these three 
carriers. ' 

Visitors to Laurel can take their 
choice of many standard routes of 
travel. The Queen & Crescent. oper- 
ates through Pullmans to Laurel 
from Cincinnati, and from New 
York. The Illinois Central main- 
tains similar service from Chicago 
in connection with the Gulf & Ship 
Island, it being necessary, however, 
to leave the sleeper at Saratoga, the 
last forty miles of the journey being 
made in the regular Gulf & Ship 
Island train. The New Orleans, Mo- 
bile & Chicago offers direct local 
service from Mobile, and also from 
points north of Laurel. 

For the benefit of northern lum- 
bermen who are interested also in 


Newell Rogers, Interior Sales Manager 
Eastman, Gardiner & Co. 





A. J. Glassow, Interior Sales Manager 
Wausau Southern Lumber Company 





Phil Rogers,. Export Sales Manager 
Eastman, Gardiner & Co. 





S. H. McLaughlin, Export Sales Man- 
ager Wausau Southern Lumber Co. 


farming it may be added that the 
Laurel lumber companies, although 
they have a timber supply adequate 
for many years’ operation, are pay- 
ing special attention to the develop- 
ment of their cutover lands, and are 
prepared to demonstrate some very 
interesting facts about the possibili- 
ties of this section of Mississippi. 

To the lumbermen of the country 
Laurel’s latchstring is always out. 
Whether they come to look over the 
lumbering operations of the city, to 
get acquainted with the extraordi- 
nary agricultural development of its 
contiguous territory, or merely for a 
vacation that may include perhaps a 
little. hunting and fishing, a hearty 
welcome awaits them. 





Frank Stevens, General Manager Gil 
christ-Fordney Company 





FLOODS MENACE LUMBERMEN WEST AND SOUTH 


NASHVILLE FEELS IMMUNE 


NASHVILLE, TENN., Feb. 1.—But little alarm is being 
occasioned among Nashville operators on account of the 
prevailing floods in adjacent sections, which have pro- 
duced intense anxiety in far western Tennessee and 
Arkansas. As a source of supply for local dealers the 
affected flood district is not chiefly considered, since 
freight rates from that section to Nashville are not as 
advantageous as from other territory. 

One large Nashville dealer reports that his concern 
has received numerous telegrams from operators in the 
flood district offering stocks at greatly reduced prices, 
since there exists a grave danger that the levees will 
not be able to withstand the rapidly increasing high 
waters. In this way the troubles of dealers in the flood 
district. will operate to the financial benefit of Nashville 
manufacturers. 


FLOODS CAUSE GREAT DAMAGE 


San Francisco, Cau., Jan. 29.—One thousand addi- 
tional oil derricks were wrecked by wind, on Thursday, 
in the. oil regions and many bridges were washed out. 
The railroads are. wiring in orders for material for re- 
pairing the damage caused by the second visit of severe 
floods in southern California and elsewhere. It will tax 
the present resources of the domestic cargo shippers to 
fill these orders promptly. The extremely heavy weather 
at sea is delaying the delivery of such lumber as can be 
furnished: by the mills now in operation. 


SAYS SERIOUS FLOOD DAMAGE NOT PROBABLE 

New. Or.gans, La., Jan. 31.—The January rise in the 
Mississippi River is growing to proportions that com- 
mand the careful and constant attention of, levee 
engineers and authorities along the lower river. Com- 
plications and combinations in the various tributaries 
upriver have upset the earlier ‘‘dope’’ on the flood 
stages to be expected. The New Orleans gage regis- 
tered 17.8 today and it is predicted that 18, or flood 
stage, will be reached by tomorrow. The high record 
here‘is 21.5, which was handled safely, and no trouble 
is expected locally. The engineers are not yet ready 
to predict the date of the arrival of the crest’s height, 
but Major Caples, in charge of the army engineering 
force, is quoted today as forecasting ‘‘the highest 
water on record’’ for the Natchez-Vicksburg district. 
The levees here and upstream are believed to be in 
better condition to withstand a flood than ever. Below 
lew Orleans, in what is called the ‘‘lower coast’’ 
district, the levees were damaged by the September 








storm and there are still some weak spots. Men and 
materials are being organized for emergency work by 
Federal, State and levee district headquarters, and it 
is said that the situation will be handled by a better 
trained force and better equipment than ever before. 





HIGH WATERS FLOOD MILL PLANT 

LOUISVILLE, Ky., Feb. 2.—The first break in Mississippi 
River levee protection came January 31 at Hickman, Ky., 
when the flood waters went over the levee of the Nash- 
ville, Chattanooga & St. Louis Railway, permitting them 
to invade the town and put the big operation of the 
Mengel Box Company, of Louisville, out of business. The 
plant proper, including the sawmill, veneer mill, hoop 
mill and panel factory, is on high ground, and it is 


* probable will escape actual damage by the water. 


The high water and heavy rains all over the South are 
having a noticeable effect in bulling the hardwood mar- 
ket. This means that logging operations can not be con- 
tinued for several months, and that all possibility of an 
overproduction has been eliminated. The result has 
already been stronger prices on most items of hardwood. 





OHIO FLOOD SITUATION CRITICAL 


EVANSVILLE, IND., Feb. 2.—The Ohio River and all its 
tributaries in this section have been steadily rising since 
last Saturday. The Ohio River passed the danger mark 
of 35 feet here last Sunday night. It is expected that 
the rise will continue until probably Saturday and that 
a stage of about 43 feet will be reached. No damage 
from the high water in the immediate vicinity of Evans- 
ville is expected. Green River, which empties into the 
Ohio River nine miles above here, is on a rampage and 
several sawmills were submerged by the back water and 
just now many valuable logs and ties are in danger of 
being swept away. The Wabash River has been rising 
rapidly for several days and many farmers were forced 
to move out of their bottom homes, taking along their 
live stock’ and household effects. The Brevoort levee, 
on the Wabash River near Mt. Carmel, Ill.; broke last 
Monday and‘ over 50,000 acres of wheat land ‘were 
flooded and ‘it is feared the crop will be badly damaged. 
Many bridges and roads in the valley of the Wabash 
River were reported badly damaged or washed away. 
White and Patoka rivers have also-been flooding many 
thousands. of lowlands and forcing many bottom farmers 
from their homes. It.is expected that the worst of the 
flood: along: both the Wabash: and’ White rivers will be 
over by Saturday unless more rain should fall, 


FLOODS CAUSE MUCH UNEASINESS 


MeEmpHIs, TENN., Feb. 1——The Mississippi River at 
Memphis has begun rising a third time and latest predic- 
tions are that the stage may go as high as 45 to 46 feet. 
There have been heavy rains in the upper valleys of the 
Mississippi and its tributaries during the last few days 
and the water in sight is now sufficient to give consid- 
erable alarm. Already men are being rushed to weak 
points in. the levee system in Arkansas and efforts are 
being made to protect the levees on the Mississippi side 
as well, There have been no breaks in this territory 
so far as the levees protecting lands in Arkansas and 
Mississippi from overflow from the Mississippi itself, 
but there have been several breaks in levees protecting 
lands in Arkansas from streams in that State. In fact, 
advices from Arkansas during the last two or three days 
have indicated the most serious flood stage in the his- 
tory of that State and the outlook is regarded as quite 
disturbing. Help is being rushed to weak points and 
every effort is being made to save the levees, a work in 
which -the railroads are actively taking part because 
practically all of the west side lines are threatened with 
serious damage by the washing away of their embank- 
ments. It is expected that the crest of the present rise 
will reach Memphis by the middle of next week and it 
is suggested in some quarters that the water may go as 
high as in 1913 when the record was _ established. 
Harry N. Pharr, chief engineer of the St. Francis Levee 
Board, says that all of the levees under the jurisdiction 
of that body will hold a stage of 45 feet though it will 
be necessary to cap a number of places with bags and 
other material. 

The situation is gradually becoming more unfavorable 
for lumber interests not only at Memphis but elsewhere 
throughout Mississippi and Arkansas. The number of 
firms forced to close down their plants in North Memphis 
as well as in New South Memphis will be increased by 
virtue of the additional water. in sight and many plants 
along the Mississippi on both sides will also have to 
suspend either because of direct interference or because 
of indirect handicaps imposed. Many plants along White, 
Black and Arkansas rivers in Arkansas have already 
been put out of commission and altogether the situation 
is quite a discouraging one from the standpoint of man- 
ufacturers of hardwood lumber who have their’ plants 
close enough to the streams for interference or who de- 
pend: upon getting their timber from the low lands. 
This is the highest water ever known at this time of year 
and ‘the interference with logging operations throughout 
the valley States is one of the most disturbing elements. 
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HIGHER PRICES FOR BOXES AWAIT MANUFACTURERS 


National Association’s Convention Finds All Conditions Presage. Radical Advance—Standard Specifications Are 
Furthered — All Divisions Report Encouraging Progress—Méeting: Competition of Substitute Containers 


As a result of increased prices in nearly all products 
throughout the United States, because of higher wages, 
increased cost of production and widespread and in- 
creasing national prosperity, box manufacturers be- 
lieve they see an opportunity to secure for their prod- 
ucts prices that will at least cover the recent advances 
in raw materials and labor which they have been forced 
to pay. This was the opinion expressed by practically 
every member present at the seventeenth annual meet- 
ing of the National Association of Box Manufacturers, 
held in the Auditorium Hotel, Chicago, February 2, 3 
and 4. The testimony of members throughout the 
United States bore witness to the increasing cost of 
producing boxes. Lumber has recently advanced, nails 
are higher priced and wages are either higher or will 
probably soon be higher. 

The Wednesday session of the meeting was distin- 
guished by the report of Secretary-Manager F. C. Gif- 
ford, which showed a membership representing approxi- 
mately 610,000,000 feet yearly, and the report of Treas- 
urer C. Fred Yegge, of Chicago, which showed a bal- 
ance to the credit of the association of nearly $9,000, 
and by a very thorough discussion of prices in which 
nearly all of the hundred or more members present 
expressed the opinion that prices should be raised from 
10 to 20 percent, and that now was the time to make 
the increases. In giving their reasons for believing 
that this is an opportune time to seek higher prices, 
members during the discussion mentioned the facts 
that the makers of substitute packages are now forced 
to pay considerably more for the materials of which 
their goods are made; that the box makers are paying 
from $2 to $4 a thousand feet more for lumber; that 
there will probably be a severe log shortage in the 
North, due to the excessively cold weather; that there 
is undoubtedly a severe log shortage in the West due 
to unusual weather and that in the South probably less 
than half of the mills are operating and within ninety 
days it is possible that only 25 percent of the mills will 
be operating on account of a log shortage due to the 
flooded condition of much of the southern country; 
that buyers expect increased prices and are eager to 
sign contracts for two years in advance instead of one 
year as’is the custom; and, last but not least, that 
higher prices pervade the entire business atmosphere 
of the United States in every branch of industry. 

Because.of these conditions it was pointed out re- 
peatedly during the discussion that if box makers fail 
to secure increased prices now they will never again 
have such a good opportunity to do it and furthermore 
that to secure increases of only 5 or 10 percent would 
in most cases not even bring prices up to a place where 
they would bear a normal relation to the cost of pro- 
duction, inasmuch as prices of lumber, nails and labor 
had in most cases advanced more than 5 or 10 percent 
and would probably advance still more. There was also 
general and rather thorough discussion of the feasi- 
bility and advisability of issuing periodical bulletins, 
giving the sizes and prices of boxes sold together with 
the stock on hand. -Another matter which was con- 
sidered at length was the establishment of selling lists 
with discount sheets. These last two questions to- 
gether with the subject of uniform cost of accounting 
were laid on the table for further discussion during 
Thursday ’s session. . 


President Reviews Last Year’s Activities 


After a preliminary executive session of the North- 
western Shook Association, which is district branch 
No. 13 of the National Association of Box Manufac- 
turers, and after a meeting of the board of governors 
of the latter association, Chairman B. F. Masters called 
to order the National Association of Box Manufac- 
turers about noon Wednesday. In his talk Mr. Masters 
said he believed this meeting one of the most important 
the association has ever held. After briefly reviewing 
the history of the association, and showing how it had 
improved conditions obtaining in the industry, the 
speaker said that making members acquainted with 
each other was by no means all it had accomplished, 
but that it had done much toward standardizing the 
industry, as for example, the adoption of standard 
grades for selling, which unfortunately are not always 
used, and the organization of local territorial branches, 
each one of which is represented on the board of gov- 
ernors. Still more recently the association adopted a 
uniform system for figuring contents of boxes. Mr. 
Masters was very cordial in his praise of the work 
done by Secretary-Manager F. C. Gifford and said the 
association had secured a thoroughly competent traffic 
man who in addition has great ability as an organizer 
and has absorbed an unusual amount of what is usually 
known as technical knowledge. Lately the secretary- 
manager has added to the association a claim depart- 
ment, which will more than pay for itself if fully 
utilized by the members. 

Touching upon lumber reclassification Mr. Masters 
said that these are the days of reconstruction so far as 
railroad rates are concerned and that the whole de- 
sire of the railroads is to tax box makers more by 
advancing the rates on either raw material or the 
finished products or both. Any step in that direction, 
the speaker pointed out, widens the margin between 
the substitute package and the wooden container and 
must be fought by the association with its entire 
strength united. Success, said the speaker, does not de- 








pend on any one man, upon the secretary-manager or 
upon any official, but upon each and every box manu- 
facturer uniting with the association to accomplish 
the work that all wish to see done. 


Treasurer’s Report Shows Large Balance. 


The report of Treasurer C. Fred Yegge showed a 
balance on hand in favor of the association of $8,- 
685.14, in spite of the fact that the disbursements 
throughout the year were $13,707.45, and that the bal- 
ance on hand last year, or rather December 31, 1914, 
amounted to only $3,250.97. However, Mr. Yegge 
added that all the work of the treasurer’s office had 
been done by Mr. Gifford and that the credit for 
the excellent showing made by the report was due 
entirely to him. Mr. Masters in commenting on the 
report said it was the best in the entire history of the 
association. $ 


Report of Secretary-Manager Tells of Tests for: 
Standard Specifications 


Before making his formal report Secretary-Manager 
Gifford called the attention of the members to the fact 
that this year there was less than $50 in back dues 
uncollected and that it was the first time in the 
history of the association the amount of uncollected 
dues had been so small. Mr. Gifford emphasized the 
need of bringing more box men into the association and 
after briefly reviewing the activities of the association 
last year and emphasizing the importance of the pro- 
posed reclassification of lumber to box manufacturers, 
he declared that a special machine for making tests of 
lumber to secure data looking toward the establishment 
of standard specifications had been constructed and was 
now being used at the United States Forest Products 
Laboratory at Madison, Wis., where the tests were 
being made by the experts of the laboratory. In case 
the association decides to adopt standard specifications 
for boxes Mr. Gifford said that it must also decide who 
will have the authority to make the tests on which 
the standard specifications shall be based and advised 
that the work be done by the Government experts, who 
are not only thoroughly capable, but entirely impartial, 
and that if this work is to be done at the Forest 
Produets Laboratory that members use their influence in 
trying to secure from Congress a larger appropriation 
for this work, as the present appropriation is entirely 
inadequate. - 

After briefly outlining the advertising, publicity and 
promotion activities of the association, the secretary- 
manager told of the work being done by American 
railroads in gathering data as to the comparative 
strength and usefulness of various kinds of containers. 
The railroads are already trying to encourage the use 
of stronger and more durable containers in shipping 
goods, but the present regulations regarding containers 
have been in effect for a number of years and before 
the railroads succeed in securing new regulations call- 
ing for stronger and more durable containers, which 
in many cases will undoubtedly mean wooden con- 
tainers, they must be able to furnish a vast amount 
of data giving indisputable evidence as to the su- 
periority of wooden containers over the competitive 
packages. 

Pending the action of the National association in 
regard to an advertising campaign, Mr. Gifford recom- 
mended that individuals do as much advertising as 
possible. Suggesting that members give more atten- 
tion to learning the exact cost of producing different 
items of their products, the secretary-manager pointed 
out that the Federal Trade Commission was especially 
interested in this matter and is glad at all times to 
codperate with those who wish information or help in 
obtaining a cost system best adapted to their business 
and similar to that used by others in the same line of 
industry. The association has adopted a book by J. M. 
Leavers on uniform figuring of schedules. 

Mr. Gifford said that the wire bound division of the 
association might often be used to confine the trade in 
containers to wood instead of letting it go to the 
makers of competitive packages and suggested that 
the division is entitled to representation on the board 
of governors. 

At the suggestion of the Chair, a committee was 
appointed to consider the recommendations made by the 
secretary-manager and to report back on these sug- 
gestions to the association during Thursday’s session. 

The appointment of the committees on credentials 
and resolutions followed. 


Reports Show District Organizations Flourish 


At the suggestion of the Chair, several members of 
the board of governors reported concerning the dis- 
trict which each represented? F. 8. Knapp, of Omaha, 
reporting for District 12, said that five district meet- 
ings had been held during the last year and 
that as a result of these meetings at least 
four new members had been secured. Bert Hanna, 
of Detroit, speaking for District 7, said that some 
members reported not running full time, but that in 
Detroit conditions were more fortunate and that the 
prospects were good with prices increasing. D. L. 
Goodwillie, of Chicago, told of the work done by the 
Northwestern Shook Association, which operates in 
District 13,. saying that the meetings of that body 
showed a determination on the part of the members to 


obtain more for their shooks. Nearly all the manufac- 
turers of the district are members of the Northwestern 
association, while a large majority of them also be- 
long to the National association. The Northwestern 
Shook Association has twenty-three members, of whom 
eighteen were present at the meeting in Chicago. 
Thorpe J. Wilcox, president of the shook association, 
spoke next, adding that the association sent monthly 
reports of sales and offerings to members and kept in 
close touch with the lumber situation. Subjects over 


‘ which there was any difference of opinion are freely 


discussed at these meetings and the codperation that 
developed had meant thousands of dollars to the mem- 
bers. 


Individual Experiences Are Enlightening 


At this point the meeting adjourned to partake of 
a delicious buffet lunch in the same room. At 1:45 
o’clock Mr. Masters reopened the meeting, announcing 
a roll call and asking members as each name was 
called to stand up and tell the conditions with which 
his company was confronted. This unique roll call 
resulted in a little ‘‘experience meeting,’’ which was 
probably the most interesting and instructive feature 
of the entire session. James G. Goodwillie was the 
first to answer the call and said that he had had the 
honor of naming the association. Reports from New 
England indicated that that part of the country was 
not keeping pace with the rest of the United States 
in maintaining prices and that members in the East 
found difficulty in inducing the small manufacturers 
to join the association. In Baltimore business is quiet 
while lumber has advanced from $3 to $4 a thousand. 
However, box manufacturers are securing orders on 
advanced prices. From Nashville the declaration was 
made that business would be secured at advanced 
prices or not at all. A Louisville (Ky.) manufacturer 
reported better prices in that district and that his 
‘‘one honest buyer’’ had readily agreed to close con- 
tracts for the new year at a 15 percent increase. This 
same manufacturer said that buyers expected higher 
prices and he was determined not to disappoint them. 
A firm in Battle Creek, Mich., reported losing two or 
three good customers by trying to maintain prices. 
J. A. Miller, of Bay City, Mich., a visitor, said that 
although he was not a member of the association, ne 
had absolute confidence in every member of the associ- 
ation and he thought he would like to join. He said 
that box makers had too often been fooled by buyers 
and told of a case where a buyer had told him that a 
competitor had quoted a price $10 lower than his. At 
this meeting he had met this competitor and found that 
the buyer had. misrepresented the facts and that his 
competitor had quoted no such price at all. Mr. Mil- 
ler was urgent in advising that the manufacturers get 
together on some common basis of price and stick to 
that basis. 


Practically every member who answered the roll call 
reported increased prices of lumber; many of them told 
of higher prices for nails, while several spoke of 
higher wages for labor with still further increases 
threatened. Several members who reported losing busi- 
ness during the early part of 1915, because they re- 
fused to shade prices, added that although they had 
lost the business they now had the lumber, bought at 
prices very much lower than those now obtaining, and 
felt that:in the long run they were as well off, if not 
better off, than they would have been to have done busi- 
ness at the ruinous prices prevailing during the early 
part of 1915. Reports from the South told of almost 
unheard of rain and the highest flood stage ever 
recorded at Memphis, Tenn., 41 feet, with a flood 
stage of 45 feet predicted. Because business had been 
so bad during 1914 and the early part of 1915, mills 
were unprepared and are caught with short stocks, 
and the present flood prevents them from securing new 
supplies of logs. This will inevitably result in in- 
creased prices and the time is therefore opportune to 
raise the prices of boxes. Many of the members in 
answering the roll call emphasized the fact that it 
is the lack of courage and faith and not any real 
over-supply or under-demand of the markets that pre- 
vents box manufacturers from securing prices whicli 
will net them fair and reasonable profits. The Great 
Southern Lumber Company, of Bogalusa, La., reported 
that prices are better and that it has secured business 
on an increase 30 percent above that of the old con- 
tracts. In Kansas City conditions are good and prices 
are better. Untoward and almost unheard of weather 
conditions in both the North and West have caused 
more or less acute log shortage. Other members re- 
ferred to the fact that, their customers are now doing 


normal business, whereas during the early part of 1915 . 


the business of the customers was far below normal, 
while other members said the cost of raw material 
used by the manufacturers of competitive packages has 
increased from 40 to 50 percent. Another member 
pointed out that the discrepancy between substitute 
packages and wooden containers is so large that box 
makers can not hope to affect this situation by cutting 
their own prices, adding that he believed the use of 
wooden containers is increasing as new uses for wooden 
boxes are discovered. A member from Buffalo said 
that it was folly to talk of an increase of only 10 per- 
cent, because such an increase will not even bring the 
industry back to normal, but that increases of 20 or 
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25 percent are needed and can be obtained, if the 
manufacturers work together. 


No Action Taken on Issuing Bulletin 


The Chair next called for a general discussion on the 
subject of issuing a monthly bulletin to the members 
of the association and this in turn led to the discus- 
sion of the adoption of a uniform system of cost ac- 
counting and the adoption of selling lists with discount 
sheets. Although these questions were discussed at 
length no action was taken on either of them and 
they were finally laid on the table until the Thurs- 
day session. 


THURSDAY’S SESSIONS 


Practically the entire forenoon session Thursday 
was taken up with a discussion of a universal box 
pricing sheet, figuring 4/4 lumber as standard. This 
universal pricing sheet consisted of a report of a spe- 
cial committee, and discussion. brought out by -the 
report revealed the fact that the pricing sheet as ar- 
ranged was too complex to be understood. The pur- 
pose in formulating the universal price sheet is to 
make it possible for box manufacturers to talk with 
a better understanding; make each manufacturer 
charge for every operation and keep him from giving 
away $1 a thousand as easily as it is done under the 
present system of figuring, and instead give a concession 
of one-quarter percent, or 25 cents a thousand, which 


would be ample. It developed that most of the mem- 
bers thought that additional work was necessary be- 
fore the universal standard or base cost list can be 
adopted and another committee was appointed with 
authority to employ expert help to work out an 
actuary. The new committee will codperate with the 
old committee and make a further report on-a selling 
list with discount basis for wooden boxes. The dis- 
cussion was helped by the use of a large chart 
presenting in detail all the figures that have been 
worked out. 

The afternoon session was opened with an address on 
‘‘Safety First,’’ by R. C. Richards, general claim 
agent of the Chicago & North Western Railroad Mr. 
Richards amplified his talk by the use of illus- 
trated slides and told not only what the North Western 
line is doing to prevent accidents among its employees 
but also to safeguard the traveling public. 

The most important subject of the afternoon was 
that of J./A. Newlin, of the Forest Products Labora- 
tory, Madison, Wis., on ‘‘Standard Specifications for 
Canned Goods Boxes.’’ He told of the results of tests 
made at the laboratory through the use of the drum 
box testing machine, and explained in detail what had 
been accomplished with certain sizes and thicknesses 
of lumber. These tests were made for the purpose of 
finding out what box is best adaptable for the carry- 
ing of canned goods. As the manufacturers of boxes 
had been compelled to resort to thin lumber on ac- 


count of prices obtainable for their product, it has 
been necessary to work out through tests just how 
thin lumber could be made into more lasting boxes. 
After it had been demonstrated that one of the chief 
troubles in the use of thin lumber has been the nails, 
the tests have had to do mostly with just what sort 
of nailing is necessary to make a safe box. The 
speaker said that if the manufacturer would use one- 
‘third more nails the efficiency of the wooden box would 
be inyereased 30 percent. The result of his talk was 
that a committee was appointed to attend the conven- 
tion of the National Canners’ Association, to be held 
next week at Louisville, Ky., where the box committee 
will try to work out jointly with the National Can- 
ners’ committee uniform specifications for boxes for 
carrying canned goods. 

he convention continued on Friday with another 
important program in view, and was scheduled to close 
with the annual election of officers and the discussion 
of any questions that might come before the -asso- 
ciation. 

More than 100 members were in attendance and a 
feature of the convention was an entertainment pro- 
gram that not only provided enjoyment for the mem- 
bership, but also for the ladies attending. Thurs 
day afternoon the ladies attended a matinee at the 
Princess Theater, and Thursday evening a banquet 
was held in the new ballroom of the Auditorium Hotel 
for both the members and the ladies. 





-~ LUMBERMEN OF NEW YORK HOLD FINAL SESSION 


Have a Helpful Round Table Which Discusses Many Questions of Yard Management —Chief Officers Re-elected — 


Poughkeepsie, N. Y., Jan. 28.—The final session of 
the twenty-second annual meeting of the Retail Lum- 
ver Dealers’ Association of the State of New York was 
held today. President James 8. Burr, of Amsterdam, 
was reélected, the members heard an excellent round 
table discussion, and the convention was generally 
commended for an excellent program. The first sub- 
ject taken up at the round table this morning was that 
of dray tickets. C. F. Middlebrook, of Binghamton, 
had prepared a paper, which was read by Harry C. 
Funston, of Schuylerville. Mr.- Middlebrook had sent 
samples of the triplicate dray ticket he uses. Among 
those who took part in the discussion were Henry 
Lumb, of Poughkeepsie, C. C. Harper, of Rochester, 
M. T. Whitmer, of Niagara Falls, Whitney Morse, of 
Rochester, and M. D. Green, of Auburn. 

Roscoe C. Briggs, of Oneonta, led the discussion of 
advertising. He said he was glad the trade extension 
men were all gone because he wanted to-tell about a 
concrete mixer he had bought and rented out. He 
paid $200 for it and between July 1 and November 1 
received $93.20 in $2 a day rentals, with a repair bill 
in that time of $1.20. He believed it had increased 
his sales of cement and especially of the particular 
brand he carries. He believed it advertised his other 
business, too. 

But the best thing Mr. Briggs showed was a blank 
inquiry or order slip he sends out, which may be filled, 
folded, sealed, stamped and returned, to constituting 
both blank and envelope. Since business picked up he 
has been receiving one to four of these in every mail, 
and some of them have been a long time in the hands 
of the customers, waiting for use. 

Howard Conklin, of Goshen, talked about salesman- 
ship. He said salesmanship is preparedness, buying 
in large quantities or on a low market instead of small 
mixed cars. His concern uses newspaper advertising, 
of course, changes the copy frequently, makes the edit- 
ors its friends, gets a news item into nearly every 
issue, and does not overlook any opportunity for gen- 
eral publicity. 

Whitney Morse, of Rochester, said some pertinent 
things on general subjects in discussing buying. He 
said, for example, that he did not think enough atten- 
tion is paid to the telephone. A lot of business comes 
in that way and is left to the office boy to handle, 
whereas if the customer came in in person he would 
receive personal attention. Mr. Morse thought per- 
sonal attention should be applied to telephone business 
as well. One of the problems of buying is how much 
time we can afford to give the salesman and especially 
when a customer appears. Some salesmen resent being 
asked to wait an hour or so when a customer comes 
in to figure, and with some right, as they are anxious 
to see their trade and make as many towns in a day 
as possible. But on the other hand if the dealer does 
not seize every opportunity to sell lumber he will not 
have to buy much. 

M. D. Green, of Auburn, was asked to lead the dis- 
cussion on eartage. For nearly thirty years cartage 
was free in his town but four years-ago when business 
and profits fell, through the activities of C. A. Porter, 


to whom he declared belongs the credit, the yards got- 


together and posted a notice that on and after that 
date a delivery charge of twenty-five cents would be 
made on each delivery. The public did not like it, 
but the dealers stood their ground, and the rule has 
Saved them a great deal more than it has lost them. 
It has cut down unnecessary deliveries. Some of the 
members present thought it might do in Auburn but— 


Discontinuance of Boring Discussed 


Charles 8. Mason, of Peru, brought up the question of 
the reported intention of the maple flooring manufac- 
turers to cease boring flooring. He keeps his flooring 











Well Satisfied with 1916 Meeting 





in a brick storage vault and found recently that in 
laying some flooring from this vault a customer was 
having a bad time because of the flooring splitting 
when the nails were driven. This flooring had been 
in a heated vault for five or six days. He did not 
know whether the splitting was due to the extra-drying 
or the lack of boring. The temperature of the vault 
is eighty to ninety degrees. Mr. Mason thought a 
storage vault quite essential and thought men who 
had them would be much interested in the discontinu- 





JAMES S. BURR, OF AMSTERDAM ; 
Reélected President 


ance of boring if the extra drying made it brittle and 
previous boring necessary. 

Roscoe C. Briggs, of Oneonta, thought that boring 
made little or no difference, and was no special benefit. 
He had watched some men laying flooring on a flat floor 
and they did not use one of the holes once in ten 
times. He asked the contractor what he supposed the 
holes were for, and the contractor said to sell the 
flooring. 

Mr. Mason believed flooring must be kept under 
heat when in storage. He knew that the maple flooring 
manufacturers’ association had recommended a cut nail, 
but he had been told this nail would turn and split the 
wood. After some discussion, the association took no 
action. 

A paper by J. D. Crary, of New York, on ‘‘ Regu- 
larity,’’ to which reference was made in the AMERICAN 
‘LUMBERMAN last week, was read by B. H. Beach, of 
Rome. 

G. E. Collins, of New York, spoke on ‘‘ Lumber 
Accounting.’’ He said an account is merely a_ his- 
tory of the things these men had been discussing, but 
it must be an accurate history. The speaker’s whole 
address. was a plea for simplicity in accounting. A 
few years ago there was a great craze for cost finding 
in this country. It was carried to an extreme, until 
some firms were paying $5 in cost keeping for $1 worth 
of information. Simpler methods were required, and 
they have been found. ; 

The important thing is to embody as much as possi- 
ble in the first writing. Avoid repeating, for repeti- 
tion wastes time and multiplies the opportunities for 
error. Accounting should be a history, but it should 
be a history made without added expense. 


Henry Lumb, of Poughkeepsie, who has made a 
study of the subject, was asked to talk about waste. 
He thought it was foolish to know all about your over- 
head and then guess at your waste—which might be 
anywhere from 15 to 40 percent. He told how he 
had been able by studying waste to find where they 
could use short lengths to advantage. Mr. Collins 
pointed out and emphasized how Mr. Lumb’s work had 
enabled him to save money in his buying to size in 
stead of promiscuously. E. H. Kingsbury, of Little 
Falls, George M. Wilson, of Syracuse, B. H. Beach, of 
Rome, and others took part in the discussion. 

M. T. Whitmer, of Niagara Falls, presented the 
report of the finance committee approving the officers’ 
reports. Walter R. Pettit, of Huntington, presented 
the resolutions, which were adopted by a rising vote. 
They expressed regret at the death during the year 
of the following members: 

Silas W. Sherwood, Cortlandt. S. N. Keener, Newark. 
Warren C. Phelps, Cuba. C. G. Roake, Yorktown 
Michael Madigan, Dunkirk. Heights. 

George Heller, Theresa. *. H. Gray, Albany. 

Cc. R. Snell, Herkimer. H. I. Proctor, Ogdensburg. 

The thanks of the association were expressed to the 
Amrita Club, the Poughkeepsie Chamber of Commerce, 
the New York Telephone Company, the American Tele 
phone & Telegraph Company and to the Poughkeepsie 
woodworking and lumber concerns for contributing to 
the success of the convention. 


Officers Are Elected 

V. C. Lewis, of Illion, reported his committee had no 
changes in the constitution to recommend. The report 
of the nominating committee was presented by C. H. 
Crouch, of Rochester, and on its recommendation the 
following were unanimously elected: 

President—James S. Burr, Amsterdam. 

First vice president—Roscoe C. Briggs, Oneonta. 

Second vice president—C. C. Harper, Rochester. 

Third vice president—V. C. Lewis, Ilion. 

Fourth vice president—H. G. Lyons, Jamestown. 

Directors, three years—Alvah M. Baylis, Huntington ; 
George M. Wilson, Syracuse; W. F. Marvin, Newark; M. T. 
Whitmer, Niagara Falls. 


- 


These officers were then installed. A vote of thanks 
was extended the Poughkeepsie newspapers for their 
liberal publicity. The invitation of the National 
Wholesale Lumber Dealers’ Association to send three 
delegates to its annual meeting in Philadelphia 
Wednesday and Thursday, March 15 and 16, was ac 
cepted. As President Burr will be unable to attend, 
First Vice President Roscoe C. Briggs, of Oneonta, was 
delegated to go and to name his associates. 

Invitations from Mayor Louis P. Fuhrmann, of 
Buffalo, and President H. A. Meldrum, of the Buffalo 
Chamber of Commerce, to hold the next annual meet- 
ing at Buffalo, were referred to the board of directors 
with power to act, as is customary. 

Immediately after adjournment of the convention 
the board of directors met and reélected K. C. Evarts, 
of Rochester, secretary, and T. H. Bennett, of Oswego, 

APPEAL TO COURT ON RULING 

CINCINNATI, OHIO, Feb. 2.—W. H. Settle & Co., lumber 
manufacturers and retailers, have taken an appeal to the 
State supreme court from the ruling of the Ohio Public 
Utilities Commission in a recent complaint of the com- 
pany against freight rates and switching charges in the 
Cincinnati switching district. The camplaint of the com- 
pany is that the railroads charge as much for two miles 
of service between Oakley and Madisonville as for fifteen 
miles between other points in the same district. Because 
the commission declined to correct the alleged diserimina- 
tion the company asked the court for relief. 
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RETAILERS OF MICHIGAN MEET AT GRAND RAPIDS - 


Hear Many Addresses on a Variety of Helpful Topics Concerning Their Business and Are Incidentally Most Hospitably 
Entertained—Salesmen Show a Big Increase in Membership 


GRanp Rapips, Micu., Feb. 1—The opening this morn- 
ing at the Hotel Pantlind of the annual convention of 
the Michigan Retail Lumber Dealers’: Association, its 
twenty-seventh, was full of unusual features. President 
Arthur J. Kraft, of Battle Creek, was not on hand to pre- 
side. Some people tried to make it appear that he had 
missed his train or something. Those who really under- 
stood knew that the president was suffering with acute 
stage-fright, and that he would just about as soon pre- 
side over a convention as to preside over a convention, 
and that is about the worst thing Arthur knows. 

But every emergency brings forth a great man to meet 
it. Former President Carroll F. Sweet, of Grand Rapids, 
was pressed into service, and it did a lot of the old timers 
good to see the young veteran of the late war back in 
the chair. He read what purported to be the annual 
address of President Kraft, in which Mr. Kraft, whose 
modesty is proverbial, was made to say the most compli- 
mentary things about himself. In this report Mr. Kraft 
said: 

When you elected me your president a year ago there was 
at least one member of our organization who felt that you 
had made an exceptionally wise choice—modesty prevents 
my naming that one. I realized that my experience had 
perhaps not been so great in the matter of addressing am 
audience as it had in the personal conversation with custom- 
ers and yet I felt that the orators of the past who had held 
the position of president of this association would be far 
overshadowed by the addresses to which you would be per- 
mitted to listen during my incumbency. 

This has indeed been a year of great achievement for this 
organization. The statistical part of this report I leave to 
our secretary, as I have always been compelled to submerge 
the details under my great executive ability. I say this has 
been a year of great achievement for this association. As to 
what this achievement has been you perhaps know better than 
I, as it has largely developed through individual correspond- 
ence which you members have had with your executor. 

My work for this organization has been arduous, yet 
pleasant; so arduous that frequently I have been obliged to 
arrive late even for directors’ meetings; so arduous that it 
has been with the greatest difficulty that I have evolved 
this report; so arduous that it has almost made 
it impossible for me to appear before you today, 
but knowing of your expectancy, knowing that it was 
with the idea of seeing and hearing me that you left not 
only your prosperous business but your happy firesides, I 
could not disappoint you; and consequently somewhere in the 
deep recesses of this beautiful new structure I may be found. 

I should like to go on at length as to the great achieve- 
ments of this association during the last year, but I dare 
not take more of your time now. Later in the meetings I 
hope to address our friends, the traveling salesmen and your- 
selves. I hope to be able to correct any misstatements that 
are made here by others. I hope to be able to stand before 
you in my true light, and so in the words of the poet. I close: 


“You'd scarce expect one of my age 

To speak in public on the stage! 

For I can not seem to find a thought 

That will express just what it ought. 

Of course, I’m not so very old, 

And both my feet have gotten cold. 

So all I have to say to you 

Is just ‘Adieu,’ friends—just ‘Adieu.’” 


After reading this report Mr. Sweet admitted that Mr. 
Kraft had never seen it. The acting president then became 
more serious and said that, while he had been out of 
touch with the lumber business for a year and retail asso- 
ciation work for three years, he believed the most vital 
thing before this organization and the other retail organi- 
zations of the country is the still undecided so-called 
anti-lumber ‘‘trust’’ cases. The Northwestern case was 
heard in December, 1914, but as yet there has been no 
decision given. He was in favor of bringing some pres- 
sure to bear to produce one. 

W. G. Hollis, of Minneapolis, Minn., secretary of the 
Northwestern Lumbermen’s Association, was present, 
and said that that association was willing to wait. Public 
opinion is changing, and we hear no more talk about a 
lumber ‘‘trust.’? 

Secretary L. W. Smith, of Grand Rapids, then pre- 
sented his annual report, which was as follows: 


One year ago we were assembled in convention at Mount 
Clemens, and you will recall that the principal theme of that 
convention was trade extension and better merchandising. 
The last year has been a broader development of that idea 
and in connection with it this association in codperation 
with other retail associations has played a part. Before 
taking up these things, of which I will speak later, I wish 
to mention the other work of the association. 

You know, of course, that as members of the association 
you have the free use of the traffic bureau of the Retail 
Iumberman, and it has been a pleasure to this office to 
notice the increasing use of this bureau, especially on car 
tracing. There is, however, great opportunity for a more 
general use of this bureau and its use will give you one 
more proof of the value of trade associations. 

We have also maintained for the free use of members a 
legal department which has been of use at various times. 
The last legislature did not present any great amount of 
legislation of particular interest to retail lumbermen, except 
the so-called antidiscrimination law, which will be considered 
in connection with my report to the insurance association. 
A law was passed requiring the licensing of architects. 
Some question has been raised in various parts of the State 
as to its application to retail lumbermen, but in our opinion 
it does not apply to the preparation of plans by retailers for 
their trade. In numerous other matters we have been con- 
sulted about, and which are too detailed to mention here, 
we have had the pleasure of feeling that some service and 
help has been rendered. - 

During the last year we have lost some members from the 
association, but aside from those that have gone out of 
business the addition of new members taken in just about 
balances up with the total number we had last year. There 








are, of course, others who are behind in their dues and 
whose membership is subject to cancelation on that account. 
This, I suppose, is always true of every organization. 

During the year I have had the pleasure of calling on 
most of the members and a great many of the yards in the 
State that were not members of the association. I find 
numerous dealers who will not join because the association 
will not undertake to provide for them and enforce in 
their behalf a protection, as they call it, against shipments 
of other dealers. I find, however, the number of dealers 
increasing who realize that that alleged benefit is not a 
proper object of the activities of this association, and who 
realize also that there are benefits, although possibly not so 
tangible, which are far more important. I find also some 
dealers who refuse to join the association on one pretext 
or another, while still admitting that they in common with 
other dealers are getting the benefits of the various activities 
of this association. 


The matter that I spoke of first has been, it seemed to me, 
a great step forward in the lumber field. You have all 
noticed considerable advertising in the magazines, especiafly 
by the cypress and southern pine manufacturers. During the 
last few months the cypress association called a conference 
of its grading rules committee. Of this conference and its 
work you will hear a complete report from our delegate, Mr. 
Holmes. The gratifying thing in connection with it was that 
the manufacturers so realized the influence of the retailer 
and his direct and indispensable connection with the con- 
sumer that for about the first time in the history of that 
industry they invited representatives of retail associations 
to sit in as their guests, and recommend the things that they 
knew about from their association with the consuming trade. 

Along the same line came the meeting of the secretaries of 
ten retail lumber associations with the Southern Pine Associ- 
ation. wherein we were asked for recommendations for that 
organization’s great advertising campaign. As the result of 
that a plan was worked out whereby you, as retailers, are 
getting the direct benefit of that advertising. Of course, 
the non-member is getting it, too. but if he accepts these 
things without helping to pay the freight we can do nothins, 
except to show him and let his conscience decide. We are 
now sending you the names and addresses of the people who 
answer these advertisements, telling you what they want the 
lumber for. The important thing in this is the recognition 
of the retailer and the part he and his trade associations 
have played and are playing in the merchandising of lumber. 
Tf your association stood for nothing else it seems to me 
the accomnlishment of these two things and the attainment 
of the attitude toward trade associations which these two 
things betray would well merit your continued support. 

It is more properly a part of the insurance meeting. but 
right now I want to report two arrangements we have lately 
made which will be of value to you. We have arranged with 
the Lumbermen’s Mutual Casualty Company, of Chicago, 
which specializes in compensation insurance on lumber yards 


.and woodworking risks, to write its policies for our members. 


Its representatives are with us and will be throughout the 
State doing, in connection with their business, association 
work for us. 


We have also been instrumental in securing the entrance 
into Michigan of the Retail Lumbermen’s Insurance Associ- 
ation of Minneapolis. the insurance department of the North- 
western Lumbermen’s Association. It is working in harmony 
with us, writing insurance on our members at great saving. 

I desire once more to thank the members for their many 
courtesies shown me throughout the year, and for the many 
helps that have been given me. I only hope that throughout 
the year to come you will use the association and give it 
a greater opportunity to demonstrate its worth and values 
the year ‘round. 


Mr. Smith’s report as treasurer was as follows: 
Income 


Yn ree $2,455.00 
ee es ers ie AG nee 0D 
Banquet tickets (1915)......... 
ee rarer ea 
Retail Lumber Dealers’ Mutual Insurance Association 34.42 
Refund of expemse MONCY......... eee eeeeeeeeee 8.88 










NE ooo 5 Sale wien h ie bb wh Wloiele = alate UA Se bigRo oe $2,662.65 
Disbursements 

REE eid os's 0 'n0 WR 6 DARPA © teehee hele da he 2 toe $ 833.35 
‘Traveling expense. oes coeeee 428.856 
Office expense....... 510.24 
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We had on hand at the time of our last convention 
$1,391.02. The amount on hand at the present time is 
$1,026.54, 


Secretary-Treasurer Smith also read a letter from J ohn 
J. Comerford, ot Detroit, showing that the amount re- 
maining in the special detense fund in his hands is $78U. 
Mr. Smith also made a report of the association’s special 
funds in the form of certificates of deposit. They total 
$3,212.41, 

‘he Tuesday morning session then adjourned, after 
the appointment of the tollowing committees: 

Audit—W. A. Cavin, Sturgis; W. H. Barney, Albion ; CoD: 
Church, Utica. 

Resolutions—C. A. Pollock, Coldwater; F. M. Mulvaney, 
Tecumseh ; C. W. Restrick, Detroit; R. Kleinpell, Flint; Roy 
Spears, Grand Rapids. 

Nominations—C. L. Weeks, Detroit; E. D. Legg, Cold- 
weter ;-H. H. Corwin, Jackson. 


TUESDAY AFTERNOON 


Former President Charles W. Pollock, of Coldwater, 
Mich., presided at the Tuesday afternoon session, which 
presented a notable array of speakers. The first was 
E. A. Sterling, of Chicago, representing the National 
Lumber Manufacturers’ Association. He told how the 
organization with which he is connected is codperating 
with all of the associations in the work of trade exten- 





sion. The lumbermen have been asleep, he said, and 
while they have been asleep the substitutes have suc- 
ceeded in securing the enactment of building codes 
inimical to the lumber trade. Lumbermen used to think 
that there was no use in advertising—that everyone 
knew all about lumber. They are taking a different 
attitude now, Mr. Sterling reported. He referred to the 
meeting of architects and lumbermen held at Minne. 
apolis ten days ago and reported in the AMERICAN Lum- 
BERMAN of January 29. The lumbermen now are telling 
architects what lumber will do. Mr. Sterling told of his 
own observations in Michigan while on a fishing trip, 
where he saw silos built of concrete and water tanks 
built of galvanized iron which should have been built of 
wood. He thought that the retail lumber dealers ought 
to work with the farmers in the interest of the use of 
lumber. 

W. G. Hollis, of Minneapolis, Minn., secretary of the 
Northwestern Lumbermen’s Association, talked on in- 
surance and especially on the activities of the insur- 
ance association connected with his organization. The 
appearance of Mr. Hollis was a pleasant event. Mr. 
Hollis recently suffered a fracture of the foot but came 
to the Michigan meeting nevertheless and spoke with all 
his accustomed directness and vigor. He reported that 
last year had been one of the best in the history of 
the Northwestern Lumbermen’s Insurance Association. 
Its business has increased to $18,000,000. A sufficient 
amount was added to the surplus to keep up with the 
increased insurance in force. Frequent inspections are 
made by the association’s inspectors, with gratifying co- 
operation from the members, the policy holders showing 
a disposition to make betterments as soon as their atten- 
tion is called to defects. 


Condition of Insurance Association Reported 


The Northwestern Lumbermen’s Insurance Association 
has $2.50 in assets for every $100 insurance, while that 
of the strongest stock company is $1.50 to $100. In 
addition is the absence of the city conflagration hazard 
enjoyed by lumber yards insured in the mutual lumber 
insurance organizations. During 1915 the cost of ad- 
ministration was nearly paid by interest income and 
earnings from the agency account. Members are being 
assessed practically only for fire losses. 

Mr. Hollis’ organization is in its twenty-third year 
and the speaker declared that in that time it has saved 
its policy holders $1,000,000 directly and possibly twice 
as much in reductions forced upon the old line com- 
panies by this competition. The maximum line written 
by the Northwestern is $15,000 on inspected yards that 
are a first class physical risk. 

Secretary Hollis referred to the early experience of 
the Michigan dealers with mutual insurance and showed 
that conditions that then obtained would not now apply 
in any degree. He believed the policies in the Michigan 
association were equally as strong as those of the North- 
western organization. The Michigan organization has 
ample funds and it merely passed through, in its early 
experience, the experiences of the Northwestern. The 
latter organization protected itself by reinsurance and 
thus escaped difficulties that bothered the Michigan 
insurance association. 

Frank N. Snell, of New Orleans, La., delivered an 
excellent address concerning cypress, which appears in 
full on page 31 of this issue. 

Arthur L. Holmes, of Detroit, gave a characteristic 
heart-to-heart talk, in which he said he thought it was 
time to drop the word ‘‘convention’’ and call these 
things and make these things ‘‘schools of instruction.’’ 
He devoted himself to the question of yellow pine grades, 
declaring that as it is now the purchaser has one thing 
in mind and the seller another. Mr. Holmes expressed his 
pleasure that the Northwestern Lumbermen’s Insurance 
Association had come into Michigan and was doing busi- 
ness in this State. 

The closing address of the afternoon was by O. 0. 
Axley, of Warren, Ark., who spoke on behalf of the 
Southern Pine Association. His able address appears 
on page 27 of this issue of the AMERICAN LUMBERMAN. 


WEDNESDAY MORNING 


At the Wednesday morning session the following offi- 
cers were unanimously elected: 

President—Richard Kleinpell, Flint. 

Vice president—C. U. Gill, Ann Arbor. 

Directors of Lumber Association—Carmi Smith, Niles, for 
oe B ae to fill vacancy; E. D. Legg, of Coldwater, and 


Mulvaney, of Tecumseh, for three years, to succeed 
themselves. 


Directors of Insurance Association—Arthur LL. Holmes, of 
Detroit, and J. S. Paganetti, Mt. Clemens, for three years. 

There were addresses by Arthur L. Holmes, of De- 
troit; H. H. Corwin, of Jackson; Carmi Smith, of 
Niles; C. W. Restrick, of Detroit; W. H. Edwards, of 
Muskegon; E. W. Stiles, of Grand Rapids; R. K. 
Jardine, of Grand Rapids; Douglas Malloch, of Chicago, 
of the AmERICAN LUMBERMAN, and Fred E. Stiles, of 
Grand Rapids. 

W. G. Riddell, of Chicago, of the Lumbermen’s Mu- 
tual Casualty Company, discussed casualty insurance. 
The report of L. A. Smith, secretary of the Michigan 
Lumber Dealers’ Mutual Insurance Association, showed 
a 20 percent gain in business during the year just closed. 


WEDNESDAY AFTERNOON 


All those in attendance at the convention, including 
retailers, manufacturers and wholesalers and their rep- 
resentatives, joined in a mammoth luncheon in the Col- 
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onial Room of the Hotel Pantlind Wednesday noon. 


There was an entertaining cabaret program, followed 
by an address by A. J. Coler, of New York City, on 
‘‘Efficiency.’’? He declared ‘that efficiency teaches us to 
get results that come from little effort. A busy man 
often works ‘hard and does not accomplish anything. 
Efficiency is not cost accounting, because it has to do 
with the present and not with past performances. It is 
not method; it is not strenuosity; it is not to speed men 
up. The speaker related the well known brick laying 
simile in which eighteen waste motions were reduced to 
five and the brick laid increased from 1,000 to 2,700 a 
day. This was not due to speeding but to eliminating 
waste. Mr. Coler told how von Moltke used efficiency to 
defeat France in the Franco-Prussian war, and declared 
that the loss of that war was due to French inefficiency. 
He defined among the principles of efficiency a clear, 
definite ideal as to what results we wish to obtain; the 
use of adequate, reliable, permanent, accessible records, 
knowledge of the cost of manufacturing and selling, 
and then a plan to overcome losses. 

President James J. Hill, in an interview with the 
speaker, attributed his success to the simple proposition 
that he believed a railroad should be managed so as 
to pay dividends. He cut down train cost, he developed 
territory, and provided tonnage. The speaker also 
pointed out the need of a schedule. Too many men 
lay out a schedule for themselves and then permit them- 
selves to be interrupted by trivial matters. Efficiency 
is to cut out false moves—take the short cuts. It is to 
hold on to what you have without slipping back. It is 
common sense; it is the square deal, getting loyalty by 
giving loyalty; it is constructive discipline, helpfulness 
that gets service. 

The association then adjourned to the convention hall, 
where Frank B. White, of Chicago, manager of the 
Agricultural Publishers’ Association, talked on farm 
paper support of, lumber dealers. He declared that the 
square deal has four sides—your side, my side, the peo- 


“ ple’s side and the side of the law. All of our talk about 


the square deal in business must conform to these speci- 
fications. The lumberman sells building material; the 
agricultural press builds character and better business. 
There are 10,000,000 of the better class of farmers read- 
ing the better class of farm papers. The speaker empha- 
sized the importance of the farmer and told the service 
that the better class of agricultural papers had done 
the retail lumberman when it came to the conclusion 
the mail order house had not benefited the farming com- 
munity. He thought that retailers were too much exer- 
cised by the mail order business; it represents but 4 
percent of the retailing of the country. He declared 
that the agricultureal press believes in community better- 
ment and is actively engaged in that propaganda. 

F. A. Good, of Cowles, Neb., president of the Ne- 
braska Lumber Dealers’ Association, talked on a variety 
of topics. He said the retail lumbermen occupies the 
greatest point of advantage in retail merchandising— 
a position second to none—because they are an economic 
necessity. President Good said that he had noted there 
is not so much pride taken in lumber yards in Mich- 
igan as there is in Nebraska. A good many of them 
seem to be all outdoors, whereas in Nebraska the yards 
are in a windy country and a climate that is likely te 
warp lumber and where lumber itself has a natural tend- 
ency to disappear. He said he took great pride in 
thinking that he has in his own yard a really model 
little yard. 

Turning to the subject of ‘‘scant scantling’’ he said 
he felt obligated with all other retail lumbermen to use 
every effort at their disposal to reéstablish suitable 
grades of lumber. He told of 2x6-inch being ripped to 
get 1x6-inch, with the result that what was produced 
was 54, until he was afraid we were beginning to com- 
pete with the iron men, who make iron 3/100 of an inch 
thick to cover a building. When he sees % sheathing, 
%4-inch stock boards and % drop siding, he thinks the 
world is getting worse, but when he considers the recent 
meeting between the cypress manufacturers and the 
retailers, and the invitation from the yellow pine manu- 
facturers for retailers to visit the mills, he believes the 
world is getting better. 


Should Show Interest in Community Development 


President Good believed one of the greatest duties be- 
fore the retail lumberman is bettering the community in 
which he dwells and in which he should be a potent 
factor. He believed that retailers should use their 
individual influence on newspapers that are publishing 
advertising inimical to the retail trade and therefore 
to the community. Recently he had occasion to write 
to a magazine and explode the statements of a ready- 
cut house concern. In reply he received a letter saying 


that he was the first man that had ever protested. Edu-- 


eation of the people is largely in the hands of the press, 
and it is the duty of the retailer to take up the problem 
of the relation between the press and the people. 

In closing President Good said he considered the great- 
est thing in the world is the influence a man has in his 
community. He often asks a man what he is living for 
and is surprised to find that the man is not certain. Yet 
if a man got on a train and were asked where he was 
going and said: ‘‘Just anywhere,’’ people would think 
he was crazy. A man ought to have a definite destina- 
tion in life as in all other things. 

L. F. Ross, of Kansas City, Mo., gave some talks on 
the retail lumberman. He declared this is a nation of 
homes, and the retail lumber business is more than a 
business because it is the business of building homes. 
The suecess of this business means a larger number of 
homes, better conditions on the farm and a better place 
for the father and mother to bring up the children. One 
thing that the retailer ought to do is to eradicate the 
jealousy that often exists between the town and the rural 
district. Every community should have a definite line 
of community development in the hands of one man. 


The speaker told of the time when he was editor of a 
county seat newspaper in Nebraska. There was one lum- 
ber yard in the town, and it did not advertise. When 
the owner went to the convention people thought he had 
gone to a meeting of the lumber ‘‘trust.’?’ That was 
the general opinion. He never took the editor into his 
confidence and told him the truth. There are two classes 
of men in every community—one made up of those who 
do not advertise at all and those who advertise untruth- 
fully and another class that is in every movement for the 
good of the community. This is a time of intensive 
merchandising as well as intensive farming and the busi- 
ness of any retail lumber yard can be increased 60 per- 
cent by creating a desire for better things. 

At the conclusion of Mr. Ross’ address, the convention 
of 1916 adjourned. 


THE EXHIBITORS 


The exhibits at the Michigan meeting were installed 
in the convention hall and received plenty of attention. 
The exhibitors were the Iowa Lumber & Timber Com- 
pany (Inc.), New Westminster, B. C.; Lumbermen’s 
Mutual Casualty Company, Chicago, Ill.; Newton-Hag- 
gerty Ladder Company, Ann Arbor; Arkansas Soft Pine 
Bureau, Little Rock, Ark.; Bliss-Cook Oak Company, 
Blissville, Ark.; Charles C. Stanton, Grand Rapids; 
Transfer Stained Shingle Company, North Tonawanda, 
N. Y.; Louisiana Red Cypress Company, New Orleans, 
La.; Lehon Company, Chicago, Ill.; Upson Company, 
Lockport, N. Y.; Bird & Son, East Walpole, Mass.; Na- 
tional Lumber Manufacturers’ Association, Chicago, 
Ill.; Virginia & Rainy Lake Company, Virginia, Minn.; 
Bestwall Manufacturing Company, Chicago; Southern 
Cypress Manufacturers’ Association, New Orleans, La., 
and Jacksonville, Fla.; H. W. Johns-Manville Company, 
Chicago, Ill.,and Pyrolin Products Company, Fort Dodge, 


Iowa. 
ENTERTAINMENT 


Grand Rapids covered itself with glory in the matter 
of entertainment, the retail and wholesale lumber deal- 
ers of the city acting jointly as hosts. President A. M. 
Manning, of the Grand Rapids Lumbermen’s Associa- 
tion, Robert K. Jardine and others worked unceasingly 
to carry out the wishes of Grand Rapids lumbermen that 
the visitors should have a good time. Tuesday after- 
noon the ladies were entertained at the Majestic Gar- 
dens and Tuesday evening Mrs. Retail Lumberman and 
husband were treated to a theater party at the Empress 
Theater. The stranger who had ventured into the build- 
ing hardly knew what to think when cigars were handed 
down the aisle to the men and flowers to the ladies, but 
the lumbermen knew what to think and that was that 
Grand Rapids was a real host as a convention city. 
Wednesday morning automobiles were available for a 
ride about the town. An excellent vaudeville program 
was provided for the banquet Wednesday afternoon, an 
unique feature of which was the impersonation of ‘‘Gas- 
pard’’ in ‘‘The Chimes of Normandy’’ by D. B. Wright, 
of Chicago. The entertainment features concluded with 
a Hoo-Hoo concatenation Wednesday evening. 


MICHIGAN SALESMEN’S MEETING 


GRAND Rapips, MicuH., Feb. 1:—The Michigan Associa- 
tion of the Traveling Lumber and Sash and Door Sales- 
men is no side show of the Michigan Retail Lumber 
Dealers’ Association, though they both meet at the same 
time. It is a show in itself. Practically every man who 
travels the Michigan territory is a member of this or- 
ganization, because every member is a membership com- 
mittee of one and the man who doesn’t belong to the 
organization hardly feels that he belongs to the business. 

Following are the new members elected to the organi- 

zation at the present meeting: 
F. W. O’Leary, Kalamazoo. 
. C. Pattison, Toledo, Ohio. 
. BE. Parmalee, Toledo, Ohio. 
9 Oy Silppey, Be ttle Creek 
RAS ey, Battle Creek. 
. E. Clark. Biissville, Ark. 
. B. Simonson, Muskegon. 
. D. Hansel, Detroit. 
arry Hardy, Detroit. 

. Clark, Hattiesburg, 

Miss. 


. I. Denman, Toledo, Ohio. 
. J. McCartney, Detroit. 
W. L. Fassett, Grand Rapids. 
a. Ce a, Saginaw. 

Fred W. oore, Cleveland, 


Ohio. 
Don Fisher, Grand Rapids. 
L. J. Shannessy, Grand Rap- 


ids. 
neeot . &. Jardine, Grand 


Rapids. 

H. G. Martin, Ann Arbor. 
Mark Scharp, Grand Rapids. 
D. A. Barnett, Toledo, Ohio. 
J. L. Dawson, Louisville, Ky. 
D. R. Benns, Grand Rapids. 
E. V. Abbott, Chicago. 

bel = BE. Vogelsang, Grand 


apids. 

C. A. Hofheins, East Chi- 
cago, Ind. 

O. O. Axley, Warren, Ark. 

Raleigh unger, Elkhart, 


In 
Walter R. Shaw, Elkhart, 


Ind. 
J. a Burbank, Detroit. 
J. E. Orr, Big Bay. 

C. W. Bowers, Pontiac. 

An unique badge, fur- 
nished by the Thomas For- 
man Company, of Detroit, 
was distributed among the 
boys and much appreciated 
by all of them. 

The annual dinner and meeting of the Michigan sales- 
men was held at the Pantlind Hotel today, with over 
ninety present. After the viands had been eaten and 
the singers suppressed, there was a short program of 


habe be 
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speeches. Burt Hegan, of Grand Rapids, told stories 
in the Holland dialect, and there were addresses by Car- 
roll F. Sweet, of Grand Rapids; Douglas Malloch, of 
Chicago, of the AMERICAN LUMBERMAN; C. W. Restrick, 
of Detroit, and John J. Comerford, of Detroit. Presi- 
dent Custer Ramsby, of Detroit, presided in happy vein 
and proved himself a real presiding officer. During the 
course of the day he read the correspondence that had 
passed between the association and John J. Comerford, 
the walking delegate in recent. years. This correspond- 
pair consisted of a letter written by Ramsby to Comer- 
or 

Mr. Restrick told of the old days and the green sales- 
men that came in to see him years ago, and how these 
green salesmen had made good, many of them being 
in the room on the present occasion. He argued for 
a closer relationship between the retailer and the sales- 
man, because the former is absolutely dependent upon 
the latter to keep acquainted with conditions. 

My. Sweet delivered an especially notable addréss on 
the relation of the individual to the bank. Mr. Sweet is 
a former president of the Michigan Retail Lumber Deal- 
ers‘ Association and is now engaged in the banking busi- 
ness as an advisor to the depositors of the Old National 
Bank. In his remarks he said in substance: 


Of course, experience in business has, perhaps, led me to 
look geo banking from a different angle than would be the 
case of one whose life had been largely devoted to banking 
as a profession; but it is evident to me now that either 
from lack of educational matter emanating from the banks 
themselves, or lack of inquisitiveness on the part of the 
public, there is not, as a a realization of the great va- 
riety of ways in which a bank can help its community, either 
individually or collectively. 

The closer the individual comes to his bank and the more 
he learns to utilize it for advice and suggestions, the more 
both he and the bank will profit from the relationship. 
Naturally, the bank officials are conferred with by men in 
almost every line of endeavor and these conferences give the 
banker a great variety of viewpoints and information usu- 
ally broader than the information secured by any individual 
in one particular line. Of course, the banker is not in a 
position to know which, if any, of this information is of 
value to some particular individual with whom he may be 
conferring; but if this individual should ask about any 
feature of his own business, it is more than likely that the 
banker would be in a position to extend information that 
might or might not be helpful, but which, having cost noth- 
ing, can at least be discarded without loss. 

In the past there has undoubtedly been the feeling among 
many bankers that they were “accommodating” customers 
in dealing with them, whether making loans or giving in- 
formation. This feeling seems to have changed to one of 
accepting a privilege when the public makes use of the. op- 
portunities which the bank affords. 


The business meeting followed the social session. Sec- 
retary Charles J. Ashton, of Detroit, reported that thirty- 
two applications for membership had been received dur- 
ing the present meeting. The total membership is now 
212, the organization having passed by an even dozen 
the mark of 200 that it set for itself some time ago. Re- 
ceipts of the contingent fund of the organization during 
the year were $488.67, disbursements $331.48, leaving a 
balance of $157.19. The sum of $150 was ordered trans- 
ferred to. the funeral benefit fund, making a total in that 
fund of approximately $400; two benefits of $100 were 
paid during the year. 


Election of Officers 


The nominating committee, consisting of J. R. Shaw, 
of Detroit; A. A. Carson, of Detroit; C. H. Schneider, 
of Grand Rapids; Z. H. Nelson, of Grand Rapids, and 
R. B. Horine, of Delphos, Ohio, recommended the elec- 
tion of the following officers for the next year, who 
were unanimously and enthusiastically chosen: 

President—H. M. Jessop, Detroit. 

Vice president—John Hurlbut, Detroit. 

Secretary-treasurer—Charles J. Ashton, Detroit. 


Directors—Custer Ramsby, Detroit; H. A. Ross, Detroit; 
Jeff B. Webb, Detroit, and Z. H. Nelson, Grand Rapids. 


Mr. Jessop, the new president, has been a great worker 
for the organization and has served it as director, vice 
president and secretary and treasurer. Members of the 
association feel that in being elevated to the presidency 
he is getting no more than he deserves. 


CLASS OF TWENTY-TWO HOO-HOO 


GRAND Rapips, MIcuH., Feb. 3.—A Hoo-Hoo class that 
made even the oldest-timers sit up and take notice was 
offered for the delectation of the assembled cats on the 
roof of the Pantlind Wednesday night, under the juris- 
diction of Vicegerent Snark Fred J. Verkerke, of Grand 
Rapids. The following made up the score of shivering 
candidates: 


George W. Weber, Ionia. 

Frederick Edward Stiles, Grand Rapids. 
Roy Madison Spears, Grand Rapids. 
Clarence Emmons Curtis, Grand Rapids. 
William Henry Shippey, Chicago, III. 
John William Cannon, Grand Rapids. 
Claude Charles Stuart, Munith. 

Roy Andrew Darling, Pellston. 

Len R. Patterson, Spring Lake. 

Charles Carlyle Staunton, Grand Rapids. 
Edward Emil Zech, Grand Rapids. 
George William Stevens, Grand Rapids. 
Lewis Holland Cook, Nashville. 

Carl Westley Scott, Battle Creek. 

John Eliot Orr, Big Bay. 

Adrian Martin Noorthoek, Grand Rapids. 
Laurence O. Smith, Detroit. 

Frank Blain Laubscher, Grand Rapids. 
Joseph Ambrose Brann, Detroit. 
Cornelius Keegstra, Grand Rapids. 


And These Did the Work 


Snark—wW. L. Fassett, Grand Rapids. 

Senior Hoo-Hoo—Carl Schneider, Grand Rapids. 
Junior Hoo-Hoo—Jeff B. Webb, Detroit. 
Bojum—John Wood, Grand Rapids. 
Scrivenoter—A. M. Manning, Grand Rapids. 
Jabberwock—Robert K. Jardine, Grand Rapids. 





Custocatian—William C. Collishaw, Grand Rapids. 

Arcanoper—BE. M. Holland, Grand Rapids. 

Gurdon—A. V. Wright, Ionia. 

A buffet luncheon and bouffe cabaret afforded a fit- 
ting finale to the evening. 
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WHAT THE ASSOCIATIONS HAVE IN PROSPECT 


Retailers Busy With Arrangements for Their Meetings—Connecticut, Iowa, West Virginia and Others Make Ready 


February 8—Northern Indiana & Southern Michigan Retail 
Lumber Dealers’ Association, South Bend, Ind. Annual 
meeting. 

February 8-10—Chamber of Commerce of the United States 
of America, New Willard Hotel, Washington, D. C. An- 
nual meeting. 

February 8, 9—Retail Lumber Dealers’ Association of Penn- 
sylvania, Pittsburgh, Pa. Annual meeting. 

February 9-11—Western Retail Lumbermen’s Association, 
Winnipeg, Man. Annual meeting. 

February 10, 11-—-Southeastern Iowa Retail Lumbermen’s As- 
sociation, Hotel Muscatine, Muscatine, Iowa. Annual 
meeting. 

February 15—Lumber Dealers’ Association of Connecticut, 
Taft Hotel, New Haven, Conn. Annual meeting. 

February 15-17—Illinois Lumber & Builders’ Supply Dealers’ 
Association, Hotel Sherman, Chicago. Annual meeting. 

February 16—Central Association Lumber and Sash and Door 
Salesmen, Chicago, Ill. Annual meeting. 

February 16—Southwestern Iowa Retail Lumber Dealers’ 
Association, Rome Hotel, Omaha, Neb. Annual meeting. 

February 17—North Carolina Pine Association, Monticello 
Hotel, Norfolk, Va. Monthly meeting. 

February 18, 19--West Virginia Lumber & Builders’ Supply 
Dealers Association, Hotel Windsor, Wheeling, W. Va. 
Annua meeting. 

February 18, 19%—Massachusetts Retail Lumber Dealers’ Asso- 
, ciation, Boston, Mass. Annual meeting. 

February 22-—Northwcstern Lumber and Sash and Door 
Traveli..g¢ Sa.esmen’s Association, Pfister Hotel, Mil- 
waukee, Wis. Annual meeting. 

February 22-24—Union Association of Lumber and Sash and 
Door Salesmen, Cleveland, Ohio. Annual meeting. 


February 22-24—Ohio Association of Retail Lumber Dealers, 
Gray's Armory, Cleveland, Ohio. Annual meeting. 
February 22-24—Wisconsin Retail Lumber Dealers’ Associa- 
tion, Hotel Pfister, Milwaukee, Wis. Annual meeting. 


February 22-24—National Association of Builders’ Exchanges, 
Hotel 1erson, Baltimore, Md. Annual meeting. 

February 23-24—Southern Pine Association, Hotel Grunewald, 
New Orleans, La. Annual meeting. 

February 23, 24—North Dakota Retail Lumbermen’s Associa- 
tion, Fargo, N. D. Annual meeting. 





February 23-25--Western Retail Lumbermen’s Association, 
Multnomah Hotel, Portland, Ore. Annual meeting. 
February 24—-Northeastern Iowa Retail Lumber Dealers’ As- 

sociation, Hotel Julicn, Dubuque, lowa. Annual meeting. 

February 24, 25—Southern Retail Lumber Dealers’ Associa- 
tion, Memphis, Tenn. Annual meeting. 

February 29—Central lowa Retail Lumbermen’s Association, 
Hotel Russell-Lamson, Waterloo, Iowa. Annual meeting. 

February 29—-New. Jersey Lumbermen’s Association, the 
‘“‘Washington,’”’ Newark, N. J. Annual meeting. 

March 2—Northwestern Iowa Retail Lumbermen’s Associa- 
tion, Sioux City, Iowa. Annual meeting. 

March 7—Western Red Cedar Association, Spokane, Wash. 
Annual meeting. 

March 7, 8—The Cooperage Industries, St. Louis, Mo. Annual 
meeting. 

March 13, 14—Michigan Forest Fire Congress, Representative 

Hall, Lansing, Mich. Annual meeting. 

March 15, 16—National Wholesale Lumber Dealers’ Associa- 
tion, Hotel Bellevue-Stratford, Philadelphia, Pa. Annual 
meeting. 

March 23—North Carolina Pine Association, Norfolk, Va. 
Annual meeting. s 

April 11-13—-Lumbermen’s Association of Texas, Dallas, Tex. 
Annual meeting. 

May 31-June 2—National Lumber Manufacturers’ Association, 
Chicago. Annual meeting. 


June 15, 16—National Hardwood Lumber Association, Chicago, 
ll. Annual meeting. 





RED CEDAR MEN POSTPONE ANNUAL 


SPOKANE, WASH., Jan. 29.—The annual meeting of the 
Western Red Cedar Association has been postponed to be 
held about March 7 to accommodate members of the 
organization who are now in the East and are expected to 
return to the Inland Empire in time for a meeting at 
that time. W. M. Leavitt, of Spokane, president of the 
association, announced today that the successor to former 
Secretary E. R. Baine, who resigned recently to go to 
Minneapolis, Minn., will not be selected until the time 
of the annual meeting. 





IOWANS GO OVER INTO NEBRASKA 


The annual meeting of the Southwestern Iowa Retail 
Lumber Dealers’ Association will be held this year in 
Nebraska. President Ed F. Rose advises the AMERICAN 
LUMBERMAN that it will be held in the Rome Hotel, 
Omaha, February 16. Plans.for the annual are now being 
formulated and probably will be announced in the near 
future. 





CONNECTICUT RETAILERS PREPARE FOR 
ANNUAL 


As previously announced in the AMERICAN LUMBERMAN, 
the annual meeting of the Lumber Dealers’ Association of 
Connecticut will be held at the Taft Hotel, New Haven, 
Conn., February 15. The business meeting will begin at 
11 a. m. and consist of reading of reports, election of 
officers and directors and other routine matters. 

The annual dinner of the association will be held in the 
ball room of the Taft Hotel, beginning at 2 p.m. Among 
the speakers listed to address the dinner are Mayor 
Frank C. Rice, of New Haven; Joseph E. Hubinger, 
president of the New York Chamber of Commerce; Ea. 
ward Fitzgerald, superintendent of schools, of Derby; 
C. A. Colley, president of the Waterbury Chamber of 
Commerce; Willard Scott, humorist, of Brookline, Mass, 
T. 8S. Allis, of Derby, Conn., will be toastmaster. Ar- 
rangements have been made for an extensive cabaret 
entertainment. 

Representatives of the lumber trade generally are in- 


vited to participate in the meeting and dinner and a‘* 


large advance reservation for dinner tickets is reported. 
For these the price will be $3 each. Applications should 
be made for reservations to Assistant Secretary (Miss) 
B. A. Lammlin, P. O. Box 1219, New Haven, Conn. 
Assistant Secretary Lammlin advises that live commit- 
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tees are working to the end of making this the best an- 
nual meeting ever held by the association and it is ex- 
pected that the meeting and dinner will draw a larger 
attendance than for several years. The committee of 
arrangements for the coming annual consists of : 

Robert W. Chatfield, chairman, Derby, Conn.; Frank W. 
Bogardus, Stamford ; Harold W. Damon, New Britain; Frank 
H. Barnes, Southington, and Jerre J. Murphy, Naugatuck. 


Committee on nominations: William J. Riley, chairman, 
Hartford, Conn.; Frank H. Saxton, Bristol; F. A. Lines, An- 


sonia; H. F. Jourdan, Branford, and A. Seibold, New Haven. ° 





NCRTHEASTERN IOWANS TO MEET 

Dubuque, Iowa, and Thursday, February 24, have been 
chosen as the place and time of the annual of the North- 
eastern Iowa Retail Lumber Dealers’ Association. Sec- 
retary J. L. Frudden, of Dubuque, advises that head- 
quarters will be at the Hotel Julien and that prepara- 
tions are under way for a most attractive program for 
the convention. 





WATERLOO WILL ENTERTAIN CENTRAL 
IOWANS 


As previously announced, the annual meeting of the 
Central Iowa Retail Lumbermen’s Association will be 
held at Waterloo, Iowa, February 29. Headquarters 
will be at the Hotel Russell-Lamson, and Secretary O. T. 
Barry says in a letter to the AMERICAN LUMBERMAN: 
‘‘The Waterloo bunch are apparently going after the 
convention proposition ‘pretty well up there and intend 
to see that the lumbermen are well taken care of. * * * 
They have some rare entertainment planned for Monday 
night preceding the meeting and will also entertain the 
ladies that evening and during the following day of 
the convention.’’ 

The Russell-Lamson, Waterloo’s principal hotel, is ex- 
pected to care for the 200 or more who will attend the 
convention, in regard to which, further, Secretary Barry 
contributes the following characteristic bit: ‘‘ This 
eonvention will be held February 29. This is the only 
29th of February that we could secure during the ensu- 
ing four years and it seemed desirable to grab this extra 
day while we had it with us and use it for convention 
purposes. ’’ 


WEST VIRGINIANS GETTING READY 


State Association Plans for a Record-Breaking Con- 
vention and Banquet 





At a recent meeting at Wheeling, W. Va., of local 
members of the West Virginia Lumber & Builders’ 
Supply Dealers’ Association, held in the office of the 
W. A. Wilson Lumber Company, plans were outlined for 
the third annual convention of the association, to be 
held in that city February 18 and 19 at the Hotel 
Windsor. G. J. Dickerson, secretary, and G. M. Moss- 
man, director, conferred with local members with the 
result, as announced by Secretary Dickerson, that the 
convention ‘‘ promises to be the biggest and best con- 
vention yet held.’’ To this end Messrs. Mossman 
and Dickerson started on a trip to the leading cities 
of West Virginia on a campaign for new members and 
to stimulate interest in the annual meeting. 

W. H. Kleives, chairman, presided at the Wheel- 
ing meeting, when the following committees were 
appointed: 

Entertainment—George W. Luiz, William P. Wilson, R. W. 


Marshall, Harold W. Becker, W. W. Scott, F. P. Jones, George 
W. Stephens. 


Finance—W. H. Kleives, H. W. Becker, H. L. Seabright, 
John W. Beltz, jr., Walter Armstrong, Louis Fischer, Joe 
Moss. 

Reception—Fred W. Mahan, W. P. Wilson, G. W._ Lutz, 
Cc. J. Chapman, W. W. Scott, L. B. Wilson, George A. Bailey, 
M. N. Cecil, C. D. Coffman, B. F. Hodgeman, W. F. Gibson, 
N. W. Pogue, W. P. Burruss, G. W. Stephens, L. W. Pickett, 
Roy Hyer, John George. 


Program—aA. A. Wilson, J. J. Minkemyer, F. W. Mahan, 
Gustav W. Leive. 


Registration—A. A. Wilson, H. W. Becker. 


An attendance of fully 200 is expected at a rousing 
meeting. Routine business and forming of acquaint- 
anceships will occupy the first day’s sessions. The 
greater part of Saturday’s sessions will be devoted to 
addresses. On Saturday evening will be held whet has 
been denominated ‘‘the greatest banquet Wheeling 
has ever known.’’ 


~ 





PROGRAM OF WESTERN RETAILERS IS 
REARRANGED 


SPOKANE,. WAsH., Jan. 29.—A. L. Porter, secretary of 
the Western Retail Lumbermen’s Association, received 
word this week from Portland, Ore., that the Multnomah 
Hotel, in that city, where the annual convention of his 
association was to have been held beginning February 
23, has suspended business. Arrangements for the open- 
ing of the hotel especially for the lumbermen were taken 
up with the management today and it is possible that 
the retailers will yet be able to use the hotel as head- 
quarters. Under the suspension of the hostelry all of 
the furniture and fixtures remain intact and Secretary 
Porter submitted a proposal to heat and light the hotel 
and provide adequate service during the convention. 

One new number has been added to the program. Will- 
iam Graham, a 14 year old high school boy of Salt Lake 





City, Utah, will make an address on ‘‘What 14 Years 
Thinks of the Way 40 Years Does Business.’’ His 
number will replace the paper of Mrs. Ellen Gunby, 
of Chico, Cal., who it was learned today will be unable 
to attend the convention. Invitations have been extended 
by Secretary Porter to sixteen cement manufacturers of 
the Northwest to attend the convention for the discus- 
sion of the proper way to sell cement through retail 
yards. 

J. M. Crawford, of Walla Walla, Wash., will retire this 
year as head of the Western Retail Lumbermen’s Asso- 
ciation. New officers and directors will be elected at the 
Portland meeting to fill vacancies of the expiring terms 
of President Crawford, Vice President W. V. Dean, of 
Chico, Cal.; O. H. Barr, of Whittier, Cal., and H. F. 
Brey, of Porterville, Cal. The new directors will be 
elected for a three years term and the officers for a one 
year term, 





ANNUAL OF THE NORTH CAROLINA PINE 
‘ASSOCIATION 


Official advices from the office of the secretary of 
the North Carolina Pine Association state that the 
next meeting of that organization will be held at 
the Monticello Hotel, Thursday, February 17. A day 
earlier in the month than is usual has been chosen for 
the February meeting for the purpose of enabling 
members to attend the annual meeting of the Southern 
Pine Association, to be held at New Orleans, February 
23 and 24, 

While routine matters and others out of the ordi- 
nary will be considered at the meeting on February 17 
its special purpose is to arrange for the annual meet- 
ing of the association, which is to be held in Nor- 
folk on March 23. 





SOUTH BEND TO ENTERTAIN 

The Oliver Hotel, South Bend, Ind., will be head- 
quarters for the annual meeting of the Northern indi- 
ana and Southern Michigan Retail Lumber Dealers’ 
Association, to be held February 8. Besides the regular 
routine business of the convention, provision has been 
made for a banquet with addresses and, according to 
H. I. Isbell, of Elkhart, Ind., ‘‘a general good time’’ 
is in prospect. Mr. Isbell has in charge the tickets 
for the banquet and is general headquarters for in- 
formation relative to the convention and should be 
addressed in regard to its business and entertainment 
features. 





NORTHWESTERN TRAVELING MEN’S ANNUAL 


The annual meeting of the Northwestern Lumber 
and Sash and Door Traveling Men’s Association will 
be held February 22, this coinciding with the date 
of the annual meeting of'the Wisconsin Retail Lumber 
Dealers’ Association. Both will be held at the same 
place—the Hotel Pfister, Milwaukee, Wis. Secretary 
Robert Blackburn, of the traveling men’s association, 
advises that its business session will begin at 4 p. m., 
February 22, and regular notice to this effect will be 
sent to the membership at once. 





WESTERN PINE MEN TO ELECT TRUSTEES 


SPOKANE, WASH., Jan. 29.—The annual meeting of the 
Western Pine Manufacturers’ Association will be held 
here February 2 and 3. No set program has been ar- 
ranged by Secretary A. W. Cooper. Reports will be 
made by President John R. Toole, of Missoula, Mont. ; 
Treasurer T. M. Strathern, of Post Falls, Ida., and by 
Secretary A. W. Cooper. Retiring members of the boar« 
of trustees are E. F, Cartier Van Dissel, Vincent Palmer, 
R. M. Hart and C. H. Richardson. The new trustees will 
be elected for two year term, there being eight members 
of the board. 

ENTHUSIASTIC PLANS OF MASSACHUSETTS 
RETAILERS 

Boston, MAss., Feb. 1.—The fifteenth annual ‘‘ get- 
together’’ of the Massachusetts Retail Lumber Dealers’ 
Association will be held this year in Boston at the 
American House on February 18 and 19, and promises 
to be one of the ‘‘best ever,’’ according to the some- 
what enthusiastic announcement being sent out from the 
Springfield office. 

Secretary Bagg has just reported in outline the plans 
of the very efficient banquet committee under the experi- 
enced lead of Charles 8. Potter, of the Hampden Lum- 
ber Company in Springfield. These plans include the 
presence at the banquet of the famous after-dinner wit 
and orator, Rev. Dr. Willard Scott, genial and clever 
Senator ‘‘Bob’’ Washburn, of Worcester, who will give 
in humorous and philosophic form a speech on ‘‘ Human 
Nature in Politics’’; a few words by way of ‘‘ginger”’ 
from the ‘‘ fighting mayor’’ of Holyoke, John J. White, 
who has before distinguished himself as a story teller; 
and probably the honored figure of Gen. Nelson A. 
Miles, who is to be in Boston at that time and who 
has said that he would come, if possible, to grace the 
occasion, : 

President William A. Fuller at the close of. this, his 
first term, will serve as toastmaster and there will be 
musical and other features of uncommon merit and 
novelty. 

The banquet is called for 1:30 o’clock in the after- 
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noon, and tickets can be had by application to the sec- 
retary or to Charles 8. Potter, either of whom can be 
addressed up to the day before at Springfield, Mass. 

Friday afternoon, February 18, at 4 o’clock, there is 
to be a ‘‘come-together-and-get-acquainted’’ convention 
of the retait lumber dealers of the State, also in the 
American House. A big sign will be thrown across the 
corridor, showing visiting lumbermen where to go, and 
the following subjects will be open for discussion by men 
of considerable experience in expressing themselves for- 
cibly, who know what they are talking about: 


1. Auto-truck efficiency to the retail dealer. 


2. What is the position of the materials’ furnisher under 
the present lien law. 


P The retailers’ credits and collections, means and meth- 
ods. 


. Signs and indications of better business and more pros- 
perity. 

A brief business session will be held preceding this at 
which the announcement will be made of officers elected 
for the ensuing year. It is hoped that at both the meet- 








ings mentioned the capacity. of the big mahogany room 
of the American House will be taxed to the utmost. 





ARKANSAS DEALERS PREPARE FOR ANNUAL 


PINE Buurr, ARK., Jan. 31.—Preliminary arrangements 
for the annual meeting of the Arkansas Lumber Dealers’ 
Association are now under way. The meeting is sched- 
uled to be held in Pine Bluff in the latter part of May. 
It is indicated that a large representation of dealers 
throughout Arkansas and from adjoining States will be 
in attendance. 





~~ 


PACIFIC COAST LCGGERS MEET 


SEATTLE, WASH., Jan. 29.—A well attended meeting 
of the Pacifie Coast Loggers’ Association was held in 
the Henry Building here today with George W. Johnson, 
president of the association, in the chair. The log mar- 
ket was the chief subject of discussion and the inability 
of the loggers to operate because of weather conditions 


was brought out strongly. Many of the logging roads 
are out of commission. A committee appointed at a 
recent meeting to determine as to the advisability of 
adding a fourth grade of fir logs to be known as select 
merchantable and divide hemlock logs into two grades 
reported as opposed to the addition of such a grade in 
fir but advised the creation of a new grade of hemlock 
logs. E. G. Ames spoke at length on the advisability 
of closer and more definite log scaling and grading and 
advised the establishment of a log grading and scaling 
bureau for the entire north Coast. Sealing bureaus are 
now operating in the Everett district and the Columbia 
River district. 

The Chair was authorized to appoint a committee to 
work out the details of the sealing and grading problems 
and this committee will report back to the association 
later. In the discussion of the market it developed that 
the loggers were opposed to raising prices too rapidly. 
The extreme shortage at the present time has caused 
buyers to bid more than the market for the few logs now 
to be had. 


KENTUCKY RETAIL DEALERS CONCLUDE CONVENTION 


Informal Discussions on Advertising and Costs Feature Final Session— Double Dues to Provide Publicity Fund—Member 
Praises American Lumberman’s Advertisements and Cuts for Newspaper Use 


LOUISVILLE, Ky., Jan. 29.—The eleventh annual con- 
vention of the Kentucky Retail Lumber Dealers’ Asso- 
ciation, held at the Seelbach Hotel in this city, came to 
a close last night. A telegraphic report of the first day’s 
session appeared in last week’s issue of the AMERICAN 
LUMBERMAN. The entire convention was marked by 
the informal character of the discussions, most of which 
dealt with the encroachments made by the substitute 
men in the silo field and the aid given these men by 
various State officers, though the matters of advertis- 
ing and of costs came in for considerable attention. 

Following the report of W. C. Curry, of Louisville, 
chairman of the silo committee, given at the first session, 
on January 27, and dealing with unfairness on the part 
of certain State officers, President Emil Anderson, of 
Louisville, called upon G. R. Short, of the Southern 
Pine Association. In the course of his speech Mr. 
Short said that while he was not a silo man he knew 
a wooden ‘silo could be built at half the cost of a con- 
crete silo and that the wooden structure would preserve 
ensilage much better. He digressed long enough to say 
that the Southern Pine Association intended in all 
matters to cooperate With the retailer. 

J. A. Hilliard, of the Burton-Swartz Cypress Com- 
pany of Florida, urged the association officials and com- 
mittees dealing with this matter to be honest with the 
State officials and to show them by certified reports of 
tests that the wooden silo will do what is claimed for it. 

Fred Larkins, of the American Lumber Export Com- 
pany, stated that he had no speech but that he would 
give part of one delivered by R. 8S. Kellogg, secretary 
of the National Lumber Manufacturers’ Association at 
the Indiana convention. He related the story of Mr. 
Kellogg’s garage and made the point that the substitute 
men are alert and that retail lumbermen are sometimes 
lax in their business methods. 

At the suggestion of Alfred Struck, of Louisville, and 
of E. H. Elhott, of Frankfort, the matter was referred to 
the silo committee and this committee was instructed to 
investigate the desirability of erecting a wooden silo 
at the State experiment farm. 

On Thursday evening the annual banquet was held in 
the auditorium of the Seelbach Hotel. President Ander- 
son announced that as lumbermen talked more fluently 
about business than about anything else the directors had 
decided not to have any speeches. Entertainment was 
furnished by the orchestra, singers and a story teller’, 
and at the close the members and the visiting ladies were 
invited to remain and join in some old-fashioned as well 
as some new-fashioned dances. 

The ladies were entertained at a matinee party and 
luncheon by the Louisville Convention & Publicity 
League. 

On Friday morning Hugh Allen, of Middlesboro, 
started the discussion of retail advertising by describing 
a drawing for an automobile conducted by ten merchants 
in his town. A ticket was given with every dollar’s 
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purchase, and in the course of six months about 200,000 
tickets were given out. On the day of the drawing about 
5,000 people were in town. Mr. Allen rented an empty 
store room, decorated it, put in a ‘‘lemonade well,’’ got 
some wholesalers to send publicity men and in this way 
succeeded in attracting and interesting a great many 
people. This he considers one of the best advertising 
sampaigns he ever conducted. In addition he gives 
away a good many souvenirs, and as his yard is located 
on the Dixie Highway he manages to keep it well before 
the public eye. 

John F. Frey, of Louisville, began doing newspaper 
advertising and increased his business 50 percent in the 





L. M. MOORE, OF LEXINGTON, KY. ; 
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first year. He also believes in souvenirs and other 
schemes to call public attention to the yard. He believes 
that good horses and harness and well painted wagons 
with the name of the company displayed prominently 
bring in large returns. He spoke of newspaper adver- 
tising as probably the best and recommended the cuts 
and ads furnished through the AMERICAN LUMBERMAN’S 
ad bulletin service. 

Alfred Struck stated that advertising was in many 
particulars an unknown: force and for that reason it is 
often impossible to trace results to definite publicity 








schemes. But since the advertiser gets ahead in busi 
ness he has to be content that it does help him. He men 
tioned a ‘‘dry goods’’ advertisement he ran one time, 
meaning that he handled dry lumber. Drygoods salesmen 
from all over the country began writing and wanting to 
supply him with stock. 

EK. H. Elliott spoke of the rather scanty attendance at 
the meeting and urged that the directors work out an 
advertising scheme for the association that would get 
in more members and that would induce more of them 
to attend the sessions. It developed in the discussion 
that the income of the association was inadequate, so by 
motion the annual dues were raised from #5 to $10. A 
sum of about $100 left over from the entertainment com 
mittee’s fund was turned into a publicity fund to aid 
in this campaign. 

John F. Frey began the discussion of costs by saying 
that while it was hard for a small yard to keep an ex- 
actly itemized account of overhead expense it could be 
done approximately. In this overhead expense a liberal 
salary for the owner ought to be allowed, for otherwise 
he would be deceived by his cost figures and presently 
find himself unable to pay his bills. Keeping costs, Mr. 
Frey said, is largely a matter of applying common sense, 
Everything ought to be charged to overhead that adds to 
the cost and that can not be attached to specific items. 
In figuring planing mill costs it is his practice to sep- 
arate out certain machines into groups. For instance, 
the heavy and costly machines that stand idle much of 
the time but that require much power when they do run 
are put into a group and the hour rates figured. Idle 
time when they are being cleaned or set or sharpened is 
charged against them. Depreciation, taxes, insurance, 
salaries and the like have to be taken account of, for 
these things are capable of turning an apparent profit 
into a real loss. 

The nominations committee was first to report at the 
session of Friday afternoon. It presented the following 
nominees, all of whom were elected: 

President—L. M. Moore, of Lexington. 

First vice president—F. FE. Drake, of Owensboro 

Second vice president——Alfred Struck, of Louisville 

Treasurer—Emil Anderson, of Louisville, 

Trustees—George Hon, of Winchester: 
Middlesboro, and G. L. Lyons, of Frankfort. 

The auditing committee approved the secretary’s re- 
port, and the resolutions committee extended the thanks 
of the association to the Louisville Convention & Pub 
licity League, to the Seelbach Hotel and to the whole- 
salers and others who had helped.make the convention a 
It also presented a resolution favoring certain 
These 


Hugh Allen, of 


success. 
railroad legislation pending at the State capitol. 
resolutions were adopted. 

At a meeting of the directors held at the close of the 
convention J. Crow Taylor, of Louisville, was reappointed 
secretary of the association for the ensuing year. Lex 
ington was chosen as the place of meeting for the next 
convention. 
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Congress and Legislation 


News from Washington and Other Capitals 








SHIP PURCHASE BILL INTRODUCED 


Revised Measure Still Provides for Government Owner- 
ship and Operation of Vessels 


[By ODELL.] 

WASHINGTON, D. C., Feb. 2.—The administration’s 
revised ship purchase bill is now before Congress, hav- 
ing been introduced in the House by Representative Alex- 
ander, chairman of the merchant marine and fisheries 
committee. The bill is a modification of that over which 
the fight occurred in the Senate in the last Congress, but 
it still provides for Government ownership and operation 
of merchant ships, giving full and complete power and 
authority into the hands of a shipping board. The com- 
mittee of which Representative Alexander is chairman 
plans to hold public hearings on the bill beginning next 
week and President Wilson himself will be asked to tes- 
tify before it. 

Just prior to his starting on his speech-making tour, 
President Wilson gave considerable time to lining up 
senators and representatives who opposed the bill during 
the last session of Congress. He held a long conference 
with Representative Claude Kitchin, leader of the major- 
ity-in the House, at the White House, and it was reported 
afterward that Mr. Kitchin had promised to support the 
new bill. Later, however, the majority leader qualified 
this prediction by saying that he had only promised to 
give the matter his consideration. The President did an 
unusual thing when he visited Senator Clarke of Arkansas, 
another opponent of the bill, at his hotel, and discussed 
the matter with him for an hour. It is understood that 
Senator Clarke has been won over by some of the changes 
which the President agreed should be made in the bill, 
but he refused to discuss his attitude for publication. 


What the Measure Provides 

The measure provides for the creation of a commis- 
sion, to be known as the United States Shipping Board, 
composed of the Secretary of the Navy and the Secretary 
of Commerce, as members ex officio, and three commis- 
sioners, to be appointed by the President, by and with the 
advice and consent of the Senate, and subject to removal 
by him for neglect of duty or malfeasance in office. The 
first commissioners appointed would continue in office for 
terms of two, four and six years respectively from the 
date of their appointment, but their successors would be 
appointed for terms of six years. Each member of the 
board, except the ex officio members, would receive a sal- 
ary of $10,000 a year. They are empowered to employ 
a secretary, a clerk to each commissioner, attorneys, 
naval architects and such experts and examiners as they 
see fit, but all other employees must be obtained from 
the classified civil service. 

The Federal Government through the board and with 
the approval of the President is authorized to construct or 
to purchase or charter merchant vessels of a type, as far 
as the commercial requirements permit, suitable for use 
as auxiliaries of the United States Navy, using not to 
exceed $50,000,000 derived from the sale of Panama 
Canal bonds. The board is also authorized to charter, 
lease or sell these vessels to any American corporation, 
firm or individual for operation in trade with foreign 
countries, or with Alaska, the Panama Canal Zone,. the 
Philippine Islands, the Hawaiian Islands or the islands 
of Porto Rico, Guam and Tutuila. Vessels constructed 
in American shipyards and navy yards may be chartered, 
leased. or sold to any American corporation, firm or indi- 
vidual for coastwise trade, particularly the trade between 
the Atlantic, Gulf and Pacific coasts. No vessels may be 
sold to any foreign interests or transferred to any foreign 
registry without the approval and consent of the board. 

Upon notification, the President may take for use as 
naval auxiliaries any vessels chartered, leased or pur- 
chased from the board, reasonable compensation being 
given. In case of emergency he may take possession with- 
out notice. The President is authorized to transfer ships 
of the Panama Railway Company to the board and also 
any vessels belonging to the War or Navy Department, 
suitable for commercial purposes and not required by the 
Army and Navy in times of peace. 

The measure also provides that hereafter no American 
owned vessel may be sold to any foreign corporation or 
transferred to any foreign registry without the approval 
and consent of the board. 

If deemed necessary, the board may form a corpora- 
tion with a capital stock not to exceed $50,000,000, whose 
object would be to acquire and operate, or lease to others 
to operate, merchant vessels to meet the requirements of 
the foreign commerce of the United States anywhere. .A 
majority of the capital stock of such corporation may be 
subscribed by the Government. 

One of the most important provisions of the bill is that 
which vests in the board plenary power to regulate com- 
mon carriers by water and to regulate rates. The board 
is given power to make a thorough study of our naviga- 
tion laws and into the organization and conduct and man- 
agement of common carriers by water and to make re- 
ports to the President, who in turn will be enabled to 
make recommendations to Congress of needful legislation 
for the further development of our merchant marine. 

All common carriers by water, foreign as well as Amer- 
ican, are required to have a Government license, revoc- 
able if the provisions of the act or the rules or regulations 
made by the board pursuant thereto are violated. 


TO AID IN BLISTER RUST FIGHT 


Secretary of Agriculture Successful in Securing Appro- 
priation for Campaign Against Pest 


WasHINGTON, D. C., Feb. 1—Im response to an earnest 
appeal from Secretary of Agriculture Houston, the 
Senate has included in the urgent deficiency appropria- 
tion bill passed this week an item of $z0,0UU to be 
expended to aid certain States in the East to fight the 
white pine blister rust which is rapidly causing havoc 
in the torests of New Hampshire, Massachusetts, Con- 
necticut, New York and Pennsylvania. ‘I'he money is to 
be used in inspecting and locating the infected localities 
and supervising the destruction or the diseased trees by 
the State and local authorities. In his report on the 
subject, Secretary Houston says: 

The control of the white pine blister rust is of great impor- 
tance to many States in the East, West, and South, and, 
to be effective, action must be taken immediately. When the 
estimates of the department were submitted no item was 
included for this work because the States concerned were 
not in a position to codperate effectively. Within the last 
few weeks, however, they have displayed much concern re- 
garding the situation and have taken prompt steps to secure 
the necessary, legisiation and funds to codperate. ‘The depart- 
ment should be 1n a position to assist in the work, botn be- 
cause of the number of States concerned and the large 
volume of pine timber in the national forests which woud 
be menaced by the spread of the disease. 

The estimate included herein will provide for the work 
only during the remainder of the present fiscal year. It is 


probable that the disease can be completely eradicated from 


the country but it is likely that considerable time will be 
required to accomplish this result. In any event the work 
should be continued during the next fiscal year and at least 
$30,000 should be itaade available beginning July 1, 1916. 
Unless this be done, the value of much of the work of the 
present fiscal year will be lost. 

The importance of protecting the white pine forests from 
this disease may be interred from the fact that in New Eng- 
land, New York, and Pennsylvania alone there is still 15,00v,- 
000,000 feet of mature white pine, valued at not less than 
$75,000,000; and in the lake States, 12,000,000,000 feet, 
valued at $96,000,000. If the disease spreads to the Rocky 
Mountains and beyond, the enormous forests of western white 
pine and sugar pine, which are now among the most valuabie 
trees both in the national forests and in private holdings, 
will be endangered. At a conservative estimate there is 
about 30,000,000,000 feet of western white pine, which is 
worth at least $90,000,000, of which 20,000,000,000 feet is 
in private holdings and 10,000,000,000 feet is in national 
forests. The value of mature sugar pine is placed in the 
neighborhood of $150,000,000, of which the bulk, $105,000,- 
000, is in private hands. 

Aside from the present value of the standing timber which 
is threatened by the spread of this disease, the white pines, 
particularly the eastern white pine, are among the principal 
trees which are planted not only by private owners but also 
by cities, States, and the national Government. If blister 
rust becomes prevalent in the States where white pine is 
planted extensively, much land which is unsuitable for agri- 
culture, but which would bear splendid forests of white pine, 
will have to remain waste or support some inferior tree. It 
is believed that there are not less than 10,000,000 acres of 
such land in New England, New York, and Pennsylvania alone, 
and another 10,000,000 acres in the lake States. 





SEEK RE-ENACTMENT OF WEEKS’ LAW 


Friends of the Measure Tell Why Legislation Should 
Be Continued; Its Benefits Extolled. 


WasuHineTon, D. C., Feb. 1—The House committee 
on agriculture listened to eloquent arguments in favor 
of the reénactment of the Weeks’ law, under which large 
areas of land have been acquired by the Forest Service 
during the last few years for National Forest purposes. 

Senator Weeks of Massachusetts described the suc- 
cessful operation of the law which bears his name, and 
declared that Congress should appropriate $10,000,000, 
at the rate of $2,000,000 annually, in order to carry the 
work to a successful conclusion and permit the refor- 
estation of large areas which by this means can be made 
of enormous value to the nation in years to come. 

Senator Weeks said in part: 


Congress determined the policy of the Government with 
regard to the protection of navigable streams when it passed 
the original bill, appropriating $8,000,000 for this purpose, 
and the question before the committee is whether this policy 
shall be continued. On account of the great care exercised 
by Government officials in securing perfect title to the lands 
acquired, and in the selection of the areas to be’ purchased, 
$3,000,000 of the first appropriation authorized for the first 
two years remained unexpended. It seems to me that this 
amount, at least, should be reappropriated for the continua- 
tion of the work. The law is just as necessary to States 
not possessed of forests as to those immediately affected, for 
the time will come when every acre of land not suitable for 
agriculture must be devoted to timber, 


Allan Hollis told the committee he appeared at the 
direction of the governor of New Hampshire. He de- 
clared that his State, although deprived of thousands 
of acres of taxable lands through their acquisition by 
the Federal Government, was heartily in favor of the 
reénactment of the law so that the streams of New 
Hampshire could have their flow in the future amply 
protected. : 

Governor Locke Craig of North Carolina; who intro- 


duced the other speakers, made a fervent plea for the 
appropriation of the additional money which forestry 
experts have estimated will be required for the acquisi- 
tion of land in the White Mountains and the Southern 
Appalachians. He declared that there was no compari- 
son between the forest areas in his State which were 
protected by the Federal Government and those not so 
protected. He said that the time to act is now; that 
*‘tomorrow may be too late.’’? Governor Craig told the 
committee that the principal reason the States do not 
engage in the work of protecting their forests is that 
the ‘Federal Government gets practically all the reve- 
nues, and the States are left to do the cussing.’’ He 
urged favorable action by Congress on the grounds that 
the resources of the nation will be enriched by further 
purchases of land for reforestation, that stream flow 
will be controlled by renewing the forest cover in the 
uplands, thus preserving valuable water power for future 
‘generations and modifying the effects of floods. 

Henry S. Graves, head of the Forest Service, made a 
brief argument, telling about the work already accom- 
plished. Assistant Forester William L. Hall, in charge 
of the administration of the eastern forests, went into 
greater detail in this regard. George Otis Smith, director 
of the Geological Survey, explained the necessity for 
forest cover in order to control stream flow. Harvey N. 
Shepard and Harold N. Parker, of Boston; George 8. 
Powell, of Asheville, N. C.; I. C. Williams, deputy com- 
missioner of forests of Pennsylvania, and Dr. Clarence 
J. Owen, director of the Southern Commercial Congress, 
were among the speakers. Numerous delegates were 
present representing conservation associations. These 
included Percival Sheldon Ridsdale, editor of American 
Forestry; Allan Chamberlain, of the White Mountain 
Club, Boston; Philip W. Ayres, of the Society for the 
Protection of the New Hampshire Forests, and H. A. 
Reynolds, secretary of the Massachusetts Forestry Asso- 
ciation. 

While members of the committee on agriculture are 
personally friendly disposed to the project, it is known 
that several of them are holding back on account of the 
condition of the Federal treasury and the necessity for 
raising large additional revenue for national prepared- 
ness and other governmental needs. It is doubtful, there- 
fore, whether Congress will make any further provision 
for the acquisition of these lands for the present, al- 
though no action has yet been taken by the committee. 


ASKS PRESIDENT’S SUPPORT 


Former Forester Declares Enactment of Water Power 
Bill Would Be a Catastrophe 








WASHINGTON, D. C., Feb. 1.—Gifford Pinchot, presi- 
dent of the National Conservation Association, has ad- 
dressed an open letter to President Wilson, urging him 
to take up the cudgels against the Shields’ water power 
bill and the substitute for the Ferris public lands and 
national forests power sites bills which the Senate com- 
mittee on interstate and foreign commerce has reported. 
Unless the President uses his great influence to bring 
about the defeat of these measures, Mr. Pinchot fears 
that they will pass, and that the water power ‘‘trust’’ 
to which Secretary of Agriculture Houston called atten- 
tion in his recent report to the Senate will soon be in a 
position to ‘‘grab’’ all of the available water power 
sites that are left on navigable streams and’ on the 
public domains. 

The Shields’ bill, which provides for the granting of 
permits to erect dams and create water power in navi- 
gable streams, Mr. Pinchot declares, is particularly 
vicious and drawn in the interest of the alleged water 
power trust. He declares that the very defenses of the 
nation will be jeopardized if the catastrophe which he 
predicts as the result of the passage of the Shields’ bill 
should come about, and he urges the President actively 
to take up the cudgels against it without delay. 

In this letter he says: 


This is the second time the Shields’ bill has been reported 
in the Senate. Last year the friends of conservation were 
able to prevent its passage. This year, thanks to a skillful 
and elaborate campaign conducted by the water power in- 
terests, there is grave danger that it will pass. 

The Shields’ bill gives the use of enormously valuable 
public property to the water power interests without com- 
pensation. Ostensibly it provides for a method of restoring 
the property to the public at the end of fifty years. As a 
matter of fact it has been so drawn as to make it practically 
impossible for the people to take their own water powers 
back into their hands. * * 

The bill interposes every possible legal delay between the 
violator of a Government permit and the chance of effective 
enforcement. It fails to require the necessary publicity and 
uniformity of accounts and so makes the effective supervision 
of water power corporations impossible. 

The Shields’ bill gives to the water power interests the 
right to condemn or take any land they choose, public or 
private—rights which they should never have but which 
should be exercised when required for water power develop- 
ment either by the States or the national Government. It 
forces the people, when they take back the public property 
whose use they have granted, to pay the unearned increment 
on land condemned or otherwise acquired by the grantee. In 
not a few of its provisions the actual form of words prepared 
by the representatives of the water power interests have been 
incorporated. : 

This is a public matter, wholly removed from partisanship. 
You yourself have taken strong ground against the grabbing 
of our natural resources, of which none is more valuable in 
peace or in war than water power. President Roosevelt 
vetoed the James River bill in 1909 and President Taft vetoed 
the Coosa River bill in 1911, because they gave away the 
public property for nothing. That is precisely what the 


Shields’ bill would do today. 

Natural resources lie at the foundation of all preparedness, 
whether for peace or for war. No plan for national defense 
can be effective unless it provides for adequate public control 
of the raw materials out of which the defensive strength of 
the nation is made, Of these raw materials, water power is 
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the most essential, because without electricity generated from 
water power we can not manufacture nitrates, and nitrates 
are the basis of gun powder. There are no great natural 
deposits of nitrates in the United States as there are in 
Chile. If we are to depend upon ourselves for our supplies, 
as we should, we must be prepared to produce our nitrates 
electrically from the air. é 

There is another bill before the Senate to which I desire 

to call your attention. This is the Ferris bill for the control 
of water power on the public lands and national forests. 
“The Ferris’ bill in the form in which it passed the House is 
in accord with the principles of conservation. As it has been 
reported to the Senate it contains indefensible changes. 
Under it, power corporations could seize any part they choose 
of the Grand Canyon of Colorado, a natural wonder far 
greater than Niagara, and no one could stop them. 

The Ferris’ bill has already twice passed the House. . It 
already has your endorsement, but without the active support 
of the administration it will fail. 

For every reason of national prosperity and national 
defense the development of our water powers is desirable. 
But the claim of water power interests that free gifts of 
public property to themselves are needed to promote develop- 
ment is false. It is disproved officially and finally by Secre- 
tary Houston’s recent report on water power, the most 
searching and exhaustive ever made. The Houston report 
shows that where the public interest has been most carefully 
protected on the national forests their development has been 
most rapid and the largest increase in capital invested has 
taken place, 


GETS COPY OF NEW LAW 


“Trading with Enemy” Legislation Recently Enacted 
in England Very Far-Reaching 





WASHINGTON, D. C., Feb. 1—The State Department 
has received from Consul General Skinner of London a 
copy of the new ‘‘Trading with the enemy’’ law re- 
cently enacted in England which prohibits all persons 
or bodies of persons in the United Kingdom (which 
includes all the British colonial possessions) from trad- 
ing with enemy persons or bodies of persons residing 
or carrying on business outside of the British dominions, 
‘wherever by reason of the enemy nationality or enemy 
association, of such persons or bodies of persons, incor- 
porated or unincorporated, it appears to His Majesty, 
= pes eg so to do.’’ The full text of the law is as 

ows: 


‘1. (a) His Majesty may by proclamation prohibit all per- 
sons or bodies of persons, incorporated or unincorporated, 
‘resident, carrying on business, or being in the United King- 
dom from trading with any persons or bodies of persons not 
resident or carrying on business in enemy territory or in ter- 

‘itory in the occupation of the enemy (other than persons or 
Hodies of persons, incorporated or unincorporated, residing or 
‘farrying on business solely within his Majesty’s dominions) 
Wherever by reason of the enemy nationality or enemy associ- 
ation of such persons or bodies of persons, incorporated or 
unincorporated, it appears to His Majesty expedient so to do, 
and if any person acts in contravention of any such proclama- 
tion he shall be guilty of misdemeanor triable and punishable 
th like mannner as the offense of trading with the enemy. 

* (b) Any list of persons and bodies of persons, incorporated 
or unincorporated, with whom such trading is prohibited by a 
Proclamation under this act may be varied or added to by 
an order made by the Lords of the Council on the recom- 
Mendation of a secretary of state. 

(c) The provisions of the trading with the enemy acts, 
‘1914 and 1915, and of the Customs (War Powers) (No. 2) 
act, 1915, and all other enactments relating to trading with 
the enemy, shall, subject to such exceptions and adaptations 
a8 may be prescribed by order in council, apply in respect to 
such persons and bodies of persons as aforesaid as if for 
references therein to trading with the enemy there were 
substituted references to trading with such persons and bodies 
‘of persons as aforesaid, and for references to enemies there 
Were substituted references to such persons and bodies of 
persons as aforesaid, and for references to offenses under the 
trading with the enemy acts, 1914 and 1915, or any of those 
“ag there were substituted references to offenses under this 
act. 

“(d) For the purposes of this act a person shall be deemed 
to have traded with a person or body of persons to whom a 
Proclamation issued under this act applies if he enters into 
any transaction or does any act with, to, on behalf of, or for 
the benefit of, such a person or body of persons which if en- 
tered into or done with, to, on behalf of, or for the benefit of, 
an enemy would be trading with the enemy. 

2. This act may be cited as the trading with the enemy 
(extension of powers) act, 1915. 


It will be seen, says Consul Skinner, that this legis- 
lation confers upon the Government power to terminate 
any business transactions with firms in the United States 
or in other neutral countries whenever it appears ex- 
pedient from the point of view of British interests to do 
80. A foreign trade department has been established 
to carry out the policy embodied in this law. The chief 
officer of this new bureau is the controller, who may be 
addressed at Lancaster House, The Mall, London, 8. W. 





*““NEW BILLS DEAL WITH NATIONAL FORESTS 


Wasurneton, D. C., Feb. 1—Several bills dealing with 

~ Yarious national forests have been introduced in the 
touse and Senate during the last week. One of these 

S introduced by Senator Smith of Arizona provides 
that the public lands situated in the Catalina mountains 

With the Colorado National Forest in Arizona shall be 

réServed from all forms of entry and set aside as a 
> bitllogical station and military camp and tactics station 

fot the use and benefit of the University of Arizona. 

Representative Timberlake of Colorado has introduced 

@ bill for the enlargement of the Colorado National 

Forest in Colorado, by the inclusion of certain sections 

of land, named in the bill, if found by the secretary of 

agriculture to be chiefly valuable for the production of 
timber or the protection of stream flow. 

Senator Chamberlain of Oregon, chairman of the mili- 
tary affairs committee of the Senate, has introduced a 
bill providing for the utilization of the Forest Service 
Personnel for military purposes. 
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Lumber Transportation 


Railroad News of Special Interest to Lumbermen a 





NOTES OF THE COMMISSION 
{By OpELL.] 

Wasurneton, D. C., Feb. 1—In a decision handed 
down today the Interstate Commerce Commission holds 
that a rate of 17% cents per 100 pounds applied on 
lumber in carloads, interstate, from Couderay, Wis., to 


Bascobel and other Wisconsin points, was unreasonable . 


to the extent that it exceeded 12%4 cents. The carriers 
are directed to establish a 12%4-cent rate between the 
points involved on or before April 15. 

The commission also has handed down an opinion in 
the complaint of the Holmes & Hallowell Company vs. 
The Great Northern Railway Company et al., the cases 
involved being an outgrowth of rate legislation by 
Minnesota. This opinion primarily deals with rates on 
grain, anthracite and bituminous coal and class rates 
upon certain movements, between Minnesota points and 
adjacent states. In a footnote it is announced that the 
proceeding also embraces a large number of complaints, 
including many filed by lumber companies. These are 
Lanesboro Lumber Company vs. Chicago, Milwaukee & 
St. Paul; Lampert Lumber Company et al. vs. Great 
Northern; Interior Lumber Company vs. Milwaukee; 
Liberty Lumber Company vs. Great Northern and others. 

The commission holds as to grain and class rates that 
they have not been shown to be unreasonable or unjustly 
discriminatory. While the rates on anthracite and bi- 
tuminous coal from Duluth and other points at the head 
of the lakes are not found unreasonable, they are held 
to be unjustly discriminatory. The complaints are dis- 
missed except as to anthracite and bituminous coal, which 
are reserved for further hearing. 

In its opinion the commission states that ‘‘other com- 
modities are also involved, but they do not require sepa- 
rate discussion, for the evidence and argument have been 
focused upon these mentioned. 

The Minnesota rate cases which were finally decided 
by the United States Supreme Court in favor of the State 
were based on an act of the Minnesota commission which 
made the intrastate rates effective November 11, 1906. 
While these rates were in litigation from 1907, their 
maintenance was not enjoined until 1911. Following a 
decision’ by the Federal court in 1911 the carriers re- 
stored the intrastate and interstate class rates which 
had been in effect prior to November 15, 1906, and main- 
tained them until July 26, 1913, when the intrastate 
rates prescribed by the Minnesota commission were re- 
established following the supreme court decision. The 
railroads have made or are obligated to make refunds on 
the intrastate shipments moving between the date of the 
injunction by the Federal circuit court and the supreme 
court’s decision, or from July 1, 1911, until July 26, 
1913. Upon interstate shipments no refunds have been 
paid. The complainants asked reparation on interstate 
shipments which moved in this territory during the in- 
junction period, on the ground that the rates charged 
were both unreasonable and unjustly discriminatory. 


Orders of the Commission 


The commission announces that the hearing heretofore 
set for February. 14-at Memphis on I. & 8. Docket No. 
745—southeastern lumber—is canceled and the case re- 
assigned for Marcli 14 at Memphis, before Examiner 
Mackley. 

In another order the commission announces that it 
has granted the petition of the railroads involved for a 
rehearing in No. 6747. In this case the Himmelberger- 
Harrison Lumber Company attacked the reasonableness 
of a proportional rate of 7 cents per 100 pounds on 
lumber and forest products in carloads from Morehouse, 
Mo., to Thebes, Ill., destined for points in Central Freight 
Association and Trunk Line territory. The commission 
found the rate unreasonable to the extent that it ex- 
ceeded 5.5 cents per 100 pounds, prescribing the latter 
rate for future shipments. In its order granting a re- 
hearing the commission states that its decision will 
remain in full force and effect pending the outcome of 
the new action. 

In a supplemental order in I. & S. No. 775, the com- 
mission has suspended until May 14 the operation of a 
tariff filed by the Southern Railway naming advanced 
rates on lumber from Mississippi points to destinations 
in Iowa, Nebraska and other States. The increases pro- 
posed range from 1 to 314 cents per 100 pounds. 

By another order the commission has postponed from 
January 31 until February 15 the effectiveness of its 
order in Oklahoma Traffic Association vs. Abilene & 
Southern et al., involving reduced rates on sash, door 
and millwork from Oklahoma City and Okmulgee, Okla., 
to Texas points. 

The National Slack Cooperage Manufacturers’ Asso- 
ciation filed a petition for rehearing in Investigation 
and Suspension No. 604, Official Classification Rat- 
ings. The petitioner is primarily interested in the 
allowance by the commission of increased billing 
weights on flour barrels, which, according to the evi- 
dence taken in the case, shows little loss or damage 
in transit. Attention is called to the fact that the com- 
mission declined to grant increased billing weights on 
beer in barrels on the ground that the loss and dam- 
age to beer in carloads is negligible. This being the 
case, the petitioner contends that the same rule should 
have been applied to flour in barrels. oe 

An order has been issued by the commission permitting 
the Thompson Bros. Lumber Company to intervene in 





the complaint of the West Lumber Company vs. St. 
Louis & San Francisco Railroad et al., which is docketed 
as No. 8421, 


CARRIERS’ CONTENTION WITHOUT MERIT 


WasuHineTON, D. C., Feb. 1—In a reply brief, R. J. 
Knott, counsel for the Rawson-Works Lumber Company 
in its complaint against the Northern Pacific Railroad 
et al., involving the reasonableness of a through rate 
from Kamiah, Ida., to interstate points, declares that 
the contention of defendant carriers that the establish- 
ment of a 33-cent rate from this point should not be 
granted because it would involve a two-line haul ‘‘is 
utterly without merit.’’ Attorney Knott declares that 
the carriers already have applied the 33-cent rate to 
points involving a three-line haul, and that this should 
be a sufficient answer to their contention that such a 
tate from Kamiah would involve a two-line haul, and for 
that reason a combination of locals should be continued. 
Says Mr. Knott: 

We will not concede that a combination of local rates is a 
reasonable method of making through rates on lumber. We 
will concede the defendant’s contention that the commission 
is not interested in our contracts, but we believe it is inter- 
ested in determining whether complainant has been damaged 
or not. If not, who has been damaged? Not the consignee, 
for he charged back the excess to the National Lumber Com- 
pany and it, in turn, charged back the excess to the shipper. 
The net price on lumber must depend on the freight rate. 








TITTEMORE CASE BEGUN 


Adjustment of Freight Rates in Wisconsin Opposed 
by Lumbermen 





MapIson, Wis., Feb. 1.—Wisconsin lumbermen are 
much interested in the hearing on the complaint made by 
J. N. Tittemore for an adjustment of freight rates in 
Wisconsin, which started before the Wisconsin Railroad 
Commission in Madison yesterday. Lumbermen, as a 
Tule, are opposed to the movement for a readjustment of 
the class rates on a mileage basis, if it is going to inter- 
fere with the existing commodity rates on lumber and 
similar products. Members of the Northern Hemlock & 
Hardwood Manufacturers’ Association, at the special 
rate meeting held in Milwaukee on January 27, went on 
record as opposing any readjustment of existing rates 
on lumber or lumber products. 

At the opening of the case, J. N. Tittemore asked that 
the railroads’ request for freight rate advances, filed six 
weeks before his complaint, be heard first. 

C. C. Wright, of the North Western road and in gen- 
eral charge of the case for all the railroads, explained 
that the action of the Tittemore complaint would deter- 
mine whether many of their rate advance requests would 
be pressed. The commission then ruled that the hearing 
on the Tittemore complaint would proceed first. 

Mr. Tittemore, on the stand, introduced exhibits show- 
ing that Senator LaFollette in 1903 attacked the freight 
rates in Wisconsin as being higher than in Illinois and 
several other States. By means of blue prints he showed 
these rates were still higher than in other States and that 
practically none had been disturbed by the commission. 

At the first hearing the Wausau Advancement Asso- 
ciation withdrew from the case. 

Mr. Tittemore said his case was for readjustment and 
he declared some of the rates in Wisconsin are 20 to 60 
percent higher than those in Iowa and Minnesota. He 
said further: 


Early in September the railroads filed applications for an 
increase of freight rates on logs, bolts, pulpwood, and other 
forest products, raw material, and also to cancel the applica- 
tion of concentration rates on lumber for manufacture and 
reshipment ; also applied for the right to cancel concentration 
rates on dairy products. 

Two months later I filed the complaint asking for a 
readjustment of the entire rate structure in the State so that 
it would have a proper relation not only as between State 
rates in the structure, but as between our State rates and 
the interstate rates. The object of my petition was to make 
rates in the State uniform and fair. 

This is an illustration of what I mean: The rate on iron 
and steel articles from Pittsburgh to Waukesha would be 
$94.50 a car. At Oshkosh and Fond du Lac it would be 
$154.50 a car, or $60 a car tax greater at Oshkosh than at 
Waukesha. At Beaver Dam the rate would be $129.50, while 
at Fond du Lac it would be $154.50, or a difference of $25 a 
ear. At Berlin the rate would be $25 a car more than the 
rate at Beaver Dam. If those stations in Wisconsin were 
located in Illinois, an equal distance from Chicago, the rate 
would average about $40 a car less than Wisconsin rates. 

If the interior of Wisconsin is to be made more prosperous 
and its per capita wealth increased at the rate it is increas- 
ing in surrounding States, our rate structure must be so made 
that we can mingle the raw metal from the East with the 
raw forest products in our own State. This is exactly what 
I am trying to bring about. 

Because of the railroad application for advancement, if such 
advances are found fair and just, they might go a long way 
toward a settlement of this case, because it is generally ad- 
mitted that the general class schedule of rates in this State 
has been maintained at a high level to compensate the roads 
for these low commodity rates. This is exactly what I have 
asked for a readjustment and I have been expecting to find 
that the forest products rates generally were fair and com- 
pensatory to the railroads, 


The case is probably the most important that has come 
before the commission, since the famous applications of 
Buell for a lower passenger fare. 
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Works at St. Helens, Ore. 


Creosoted Piles 
Bridge Timbers 
Wharf Timbers 


Ties and Cross Arms 


Cargo and Rail Shipment 
Export Work a Specialty 








St. Helens Creosoting Co. 


912-913 Yeon Bidg., PORTLAND, ORE. 
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OW that the Lumber Business is 

showing improvement there is no 
more desirable or promising field than 
that offered by 


Creosoted 


Wood Block Paving 


Lumbermen can accomplish much by 
working, talking, urging Wood Block, the 
Pavement of modern civilization. 











PACIFIC CREOSOTING CO 
Northern Life Building, Seattle 
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“‘Why go East for a Burner When You Can Get 
a Better One for Less Money in Seattle?’’ 









" We Manufacture 


Marine and Stationary 


BOILERS 


Tanks and Sheet Iron 
Work of all descrip- 
tions. Erect Steel Pipe 
Lines, Fire Room Ele- 
vators and Penstocks. 


Refuse 
Burners 
and Tops 
a Specialty 


Wholesale and Retail Dealers 
in Pure Iron Wire for Burner 


Tops and Smoke Stacks. 





Repairing Done 
on Short Notice 
LS TTT 







Over Draft Barner Built for Stimson Mill 
Co. Seattle, Wash., Smokeless & Sparkless 


Seattle Boiler Works, sevtitt wasn. 
Successors to Ballard Boiler Works, Frank F. Hopkins, Prop., Rea. Phone Ballard 1209 








TELLS OF DEVELOPMENT OF MODERN LUMBER DRYING 


SEATTLE, WASH., Jan. 28.—Thomas D. Perry, secre- 
tary and engineer of the Grand Rapids Dry Kiln Com- 
pany, Grand Rapids, Mich., was in Seattle this week 
conferring with the company’s local manager, E. F. 
Tindolph. Mr. Perry came to Seattle from Spokane 
and will visit Portland and California points before ‘re- 
turning to Grand Rapids. 

On Thursday, January 27, Mr. Perry gave an illus- 
trated talk before the Engineers’ Club of this city, his 
subject being, ‘‘The Development of Modern Lumber 
Drying.’’ 

Mr. Perry said in part as follows: 


Kiln drying of lumber is not only to reduce the weight of 
the material for shipping purposes, but is equally important 
for the purpose of bringing the lumber to a condition of 


permanent dimension. In other words, lumber to be success-’ 


fully used, must not shrink after it is nailed or glued in 
place, 

The origin of the Grand Rapids vapor kiln was the result 
of the necessity of obtaining core stock for three- or five-ply 


panels, that would stay flat and not shrink or swell appre- . 


ciably during the process of applying moist glue and the sub- 
sequent drying of the glued-up panels. It was developed in 
the panel department of the Grand Rapids Veneer Works, 
the present owners of the kiln. 

There is a vast difference in permanency of dimension 
between lumber that has been baked dry and shrunken in the 
process and lumber that has been steamed or cooked dry 
without substantial loss of dimension. 'The problem became, 
therefore, one of cooking the lumber dry. It is by keeping 
the lumber plump during the drying process that it is possible 
to eliminate all of the defects, such as warping, twisting, 
checking and splitting. 

The structure of a tree, as shown under a microscope, 
indicates minute cells extending vertically and lying parallel 
to the bark of the tree. These cells are cross connected, 


so that’sap ascends in the growing tree. Lumber contains 
two kinds of moisture—tirst, the free moisture ‘which js 
largely water that readily evaporates in the air; and, second, 
the sap and acid which evaporate slowly in the air and re. 
quire artificial means for their entire removal. The only 
way that lumber can be properly dried is by keeping the 
surface of the lumber moist and_ pliable during the time the 
sap is being evaporated from the center of the board. 

The use of intense vapor in kilns, as was found necessary 
by the Grand Rapids Veneer Works, involved the modifying 
of existing methods of kiln circulation or ventilation. Kilns 
were formerly equipped with outlets, either along the side 
or at the top for the removal of the air, which was hot and 
contained only a comparatively small amount of moisture. 
The vapor process for drying with the pores of the lumber 
open required a heavier atmosphere, and this heavier at- 
mosphere required an outlet at the bottom of the kiln. This 
was a reversal of the usual practice in dry kilns and has 
given rise to the term “reversed ventilation.” This down- 
ward ventilation depends on gravity only and gives oppor- 
tunity for adequate regulation of the accelerating devices 
used in the outlet stacks. 

The use of vapor to such an extent as practiced by the 
Grand Rapids Vapor Kilns led logically to the development 
of instruments for testing the humidity of the kilns and to 
methods of sampling the lumber to determine its dryness. 
This is gradually leading to the adoption of lumber specifica- 
tions in the manufacture of railroad cars, furniture, pianos 
ete., which specify the correct moisture content for per- 
manency of dimension. ‘The time is not far away when 
lumber yards and contractors will buy all their lumber on a 
moisture content specification. 

The Grand Rapids vapor kiln, developed originally for 
furniture, piano and cabinet work requirements, has opened 
a new era in scientific lumber drying for sawmills. During 
the last three years nearly. 150 vapor kilns have been in- 
stalled in the. northwestern lumber field and over 1,300 are 
in operation in all kinds of woodworking. plants, 











Promises of a good spring trade, combined with bet- 
ter business during the last few weeks, created a fine 
business feeling in the sash and door trade, generally 
speaking. During this week weather conditions have im- 
peded trade somewhat and a seasonable quiet naturally 
has prevailed. However, the business is of a satisfac- 
tory volume and the outlook is that most parts of the 
country will experience a prosperous building season. Re- 
tailers are a little slow in placing their orders, but man- 
ufacturers and wholesalers are not worrying over the 
hesitancy, as the real trade revival is in prospect. The 
mills are generally busy getting stock doors ready for 
spring business and mill stocks are reported to be noth- 
ing like the volume of a year ago. A lot of figuring is 
going on for general stock work and inquiries are in 
good volume.. Some points are reporting advanced 
prices, one point, at least, to the extent of 10 to 20 
percent for the entire list of sash and door stock. On 
the Pacific coast heavy snows and protracted cold have 
retarded trade conditions: and severe weather conditions 
have also had their effect at many other points. 


Locally the sash and door trade is undergoing a sea- 
sonable quiet, but there is so much work on the archi- 
tects’ tables that the dealers are optimistic, feeling cer- 
tain that most of the building plans will work out into 
actual orders. Barring unseen obstacles, Chicago faces 
a very active spring building season this year, because 
building will not be obstructed in any way with strikes. 
There is a lot of big order stuff prevailing, but this is 
mostly with out of town business. Retailers’ stocks are 
low and a steady demand should set in shortly, which 
is expected to last a considerable period. Local business 
this week had mostly to do with repair work and small 
order stuff. Weather conditions in Chicago had consid- 
erable to do with the situation that prevailed. 

Minneapolis and St. Paul manufacturers are clean- 
ing up“their winter business and in most cases have re- 
dueed their rate of production to some extent, but lots 
of new business is in sight for later development and 
yard trade promises well, but retailers are a little slow 
about placing their requisitions. 

Manufacturers at Oshkosh continue to radiate opti- 
mism. The most favorable evidence of this is a prom- 
ise of longer hours and better wages for employees as 
soon as orders taken at former prices are filled.. In- 
quiries are numerous enough to assure abundant spring 
trade at substantial prices, notably on special millwork, 
with a profitable run also on regular stock. é 

The Baltimore sash, door and blind trade remains only 
moderately active. No real revival is expected as a rule 
before about the middle of March, when contractors 
begin to call for delivery of sash and doors or, at least, 
place orders for delivery soon after. The outlook is not 
at all discouraging, but an element of uncertainty in the 
situation is that past activity among the builders has 
been rather in excess of actual needs, having run ahead 
ot the growth of population. . 

Buffalo (N. Y.) sash and door trade reports some de- 
cline on account of the wet weather, which has inter- 
fered largely with the building trade. The mills are now 
busy in getting stock doors ready for spring business, 
which is expected to ke above that of last year, and 
the present activity. is fully up to the average. 

At Cincinnati every mill is busy and orders on hand 
are sufficient to insure active operations for months. Late 
bookings are reported to have been made at considerably 
higher figures than for those taken early in the winter, 
or before the holidays. Mills are not likely to start the 
spring season with anything: like the volume of stocks 
they had a year ago. With the continued evidences of 
building in greater volume than last year there is ‘every 


SASH, DOORS AND MILLWORK | 


prospect that the competition that certainly will accom- 
pany the demand will result in higher prices. 

Planing mills of Evansville; Ind., and vicinity are run- 
ning on full time and their outlook for spring and sum- 
mer business is said to be encouraging. Building in 
Evansville is above normal for the time of year and 
sash and door men say their trade is better than it was 
at this time last year. Their out of town business has 
been picking up for some time. 

St. Louis sash and door factories have been enjoying 
a nice business recently and are well pleased over the 
prospects, as a lot of figuring is going on both on gen- 
eral stock work and special bills and they expect this to 
develop in the near future. Of course, a great deal de- 
pends on the weather and the probability of an early 
spring. 

Advances of from 10 to 20 percent for the entire list 


of sash and door stock have gone into effect at the: 


Kansas City factories. Glazed sash has shown the larg- 
est increase in value because of the fact that glass is 
sharply higher, but every item is stronger. The increas- 
ing price of shop lumber and the pronounced improve- 
ment in demand have forced the price of mill products 
up. The demand in the East has been strong for some 
time, but the improvement was somewhat tardy in mak- 
ing itself manifest in this section. Now that it is here 
there is every confidence among the millmen that it is 
here to stay. The volume of figuring is increasing stea«- 
ily and architects report that they are getting plenty of 
business. An early spring undoubtedly will mean a 
strong building spurt not only in the cities but in the 
rural districts also in the Kansas City territory. 

The sash and door market in the Tacoma (Wash.) 
district shows no change over last week. Vadiues are 
firm. Heavy snow and weeks of protracted cold, unusual 
at this season, are having their effect on the market, 
especially factories that saw for their own factory stock. 

Owing to severe weather conditions, which check build- 
ing operations temporarily, San Francisco plants are 
not doing very much. The outlook is said to be some- 
what better for the door factories in surrounding terr!- 
tory as to prices. At the white pine door plants in the 
Sierras operations are hampered by the unusually. heavy 
snowfall aud, in some cases, supplies of lumber are short. 
The prospects are good for higher prices on open sash 
and dooy stock as well as finished doors. Prices have 
alreaity advanced two points and one of the large com- 
panies will make a further advance shortly. Shipments 
to the east are being delayed to some extent by scarcity 
ot cars, due to snow blockades. 

Demand for window glass continues strong, both 2s 
to domestic trade and orders for exports. In many parts 
of the country the open weather has permitted building 
to go on without interruption, the completion of which 
has called for much glass of all kinds. Manufacturers 
lock for an early spring, which would further stimulate 
the building industry. 


Weve 


REJECTS WCOD PAVING SPECIFICATIONS 

Tacoma, WasH., Jan. 29.—State Highway Commis- 
sioner W. R. hoy, of Olympia, this week notified the local 
county officials that specifications for wood block paving 
and sheet asphalt paving on the hilly parts of the Mt. 
Tacoma road, which the county proposes to pave this 





year, have been rejected. This leaves only cement and? 


bithulitie for the two jobs. Roy asserts it ‘would be 
impracticable ‘to call: for wood blocks or sheet asphalt on 
the level’ portions and some other material on the hilly 
portions, but does not point out why he thinks wood 
block not the equal of cement or bithulitie on hills. 
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HOO-HOO ARE VERY MUCH ALIVE 


Will Hold Concatenations in Chicago and 
Memphis— Buffalo Cats to Dine 


Vicegerent Snark for the northern district of Illinois, 
Minor E. Botts, will hold a concatenation in Chicago in 
connection with the meeting of the Illinois Lumber & 
Builders’ Supply Dealers’ Association, February 15, 16 
and 17. The concatenation will be held the second even- 
ing of the convention, Wednesday, February 16, in the 
Hotel Sherman at 9:09 p. m., following an elaborate din- 
ner at the Sherman. Vicegerent Botts asks for the hearty 
support and codperation of all loyal Hoo-Hoo and has 
sent out the following announcement: 


I am glad to announce the appointment of Brother Stacy 
Cc, Bennett, president of the Hardwood Mills Lumber Com- 
pany, Chicago, to the Supreme Nine to occupy the station of 
sojum. Brother Bennett is a clean-cut fellow and an earnest 
Iloo-Hoo, and we should be proud to have him in this high 
position, 

At a recent meeting, of which you were advised, your Vice- 
gerent Snark was instructed to appoint an executive com- 
mittee of nine members to assist him in formulating plans 
for coneatenations etc. and to act until the end of this Hoo- 
Hoo year. This committee has been appointed and is com- 
posed of the following: George Wilson Jones, secretary 
Illinois Lumber & Builders’ Supply Dealers’ Association, 
chairman; George J. Pope, vice president and general 
manager of the D. S. Pate Lumber Company; R. 8S. 
Kellogg, secretary of the National Lumber Manufacturers’ 
Association; F. L. Johnson, jr., wholesale lumber dealer ; 
L. E. Fuller, Lumber World Review; BE. N. Bartholomew, 
Chicago manager Nashville Hardwood Flooring Company ; 
H. F. Arnemann, veneer and panel wholesaler; A. R. P. 
Schmechel, secretary and treasurer of the Paul Schmechel 





ALL LUMBERDOM IS REPRESENTED IN HOO-HOO 


Lumber Company; Harvey D. Welch, Chicago representative 
of the Chicago Lumber & Coal Company. 

Your Snark of the Universe, Brother Julius Seidel, is giv- 
ing a great deal of time and attention toward reorganizing 
every district of Hoo-Hoo. He is making trips to these points 
and is accompanied in almost every instance by our Secretary- 
Treasurer E. D. Tennant. They are also attending as many 
concatenations as possible and will probably be here to attend 
ours next month. Please assist them in adding new life and 
activity to Hoo-Hoo by always wearing your button and 
saying a good word for the Order. You are now backed by 
the best men in the lumber industry. 


A permanent ‘‘Nine’’ has been appointed who will 
not only have charge at the concatenation that will be 
held in the Gray Room of the Hotel Sherman, Chicago, 
but will also aet at all concatenations in the Chicago 
district this year. The following comprise the perman- 
ent nine; 


Snark—Max L. Pease, Galloway-Pease Lumber Company. 
‘i Senior Hoo-Hoo—Edward A, Lang, Paepcke-Leicht Lumber 
ompany. 


Junior Hoo-Hoo—Harry B. Darlington, AMERICAN LUMBER- 
MAN. 


paetivenstetok. W. Roedter, Skeele-Roedter. Lumber Com- 
any. 


Bojum—F. R. Gadd, Wisconsin Lumber Company. 
Jabberwock—Tom A. Moore, Pacific Lumber Company. 
Custocatian—A. J. Cross, C. L. Cross Lumber Company. 
Arcanoper—A. H. Ruth, G. W. Jones Lumber Company. 
Gurdon—F, M. Baker, Hardwood Mills Lumber Company. 
There will be a meeting of the permanent Nine in the 
assembly rooms of the Lumbermen’s Association of 
Chicago on next Monday to arrange for the concatena- 
tion work. : 
A large class of kittens is expected and all loyal Hoo- 





Hoo are invited to attend and help make this one of 
the best coneatenations ever held in Chicago. 





COMING HOO-HOO ACTIVITIES 


St. Louis, Mo., Feb. 1—Word has been received by 
Secretary-Treasurer Tennant of the Concatenated 
Order of Hoo-Hoo that Vicegerent Snark H. B. Weiss, 
of Memphis, has arranged to hold a concatenation on 
the evening of February 24 in connection with the 
annual meeting of the Southern Retail Lumber Deal- 
ers’ Association. This concatenation will be attended 
by Snark of the Universe Julius Seidel and Secretary- 
Treasurer Tennant. It promises to be one of the most 
important Hoo-Hoo meetings during recent years. 

Owing to the fact that Memphis was selected to 
be the place of meeting for the twenty-fifth annual, to 
be held September 9-11 next, it is expected that a 
strong organization will be formed at this concatena- 
tion to prepare for the annual. 

Secretary-Treasurer Tennant left Monday night for 
Buffalo, N. Y., where he will attend a dinner on the 
evening of February 3. This dinner will be attended 
by Supreme Jabberwock Charles J. Kammer, of As- 
toria, L. I.; former Senior Hoo-Hoo E. H. Lewis and 
Past Snark of the Universe W. A. Hadley. 

On Saturday evening, February 5, Secretary-Treas- 
urer Tennant will attend a concatenation in New York, 
returning by way of Pittsburgh, Cincinnati and Louis- 
ville, stopping at all three places on Hoo-Hoo business. 
He Sy expected to reach home the latter part of next 
week, 

Snark of the Universe Seidel received a letter re- 
cently from W. S. Smith, vice-president and general 
manager of the Johnson City Lumber & Manufactur- 
ing Company, Johnson City, Tenn., in which Mr. Smith 
gave an account of the concatenation held there 
recently. He stated that the message from Snark 
Seidel was read and loudly applauded. There was a 
fine meeting. Sixteen of the old Hoo-Hoo were present. 
The eyes of eleven kittens, among them several of 
prominence in business, were opened to Hoo-Hoo land. 





ARRANGE FOR HOO-HOO DINNER 


Burrao, N. Y., Feb. 1—There will be a general meet- 
ing of the members of the Hoo-Hoo order located in this 
vicinity at the Lafayette Hotel on Thursday night, Febru- 
ary 3. Invitations have beensent out by J.B. Wall, although 
G. H. Stanton has been placed in charge of the proceedings. 
These leading members of the order, together with others, 
have expressed regret that so little interest has been taken 
in the organization lately, and believe they can revive the 
old feeling. Last year nothing was done locally, and only 
about one meeting was held the year before. The present 
meeting will take the form of a dinner, which will be at- 
tended by E. D. Tennant, secretary of the order, who 
will give an address, and make known to everyone pres- 
ent the state of affairs. That they have been somewhat 
tangled lately everyone knows, and it is time an under- 
standing was reached. Mr. Tennant is a cousin of John 
McLeod, the Buffalo member of the R. Laidlaw Lumber 
‘Company, and therefore comes with especial claims to 
favor among the members. Just what the meeting will 
do and how much it will be but a dinner will not be 
known until it is held. 





MAKES $160,000 LUMBER PURCHASE 


St. Louis, Mo., Feb. 1—The general offices of the 
Missouri, Kansas & Texas Railroad announced last week 
that that system has purchased about 8,000,000 feet of 
lumber, costing about $160,000, for use by the bridge de- 
partment. Bids were asked from most of the large lum- 
ber companies in St. Louis and this territory and several 
of the orders placed were secured by local companies. 
Yellow pine, white oak and hardwoods were included. 
It was stated the long stringers will be largely of white 
oak. 

An official of the railroad company said there was no 
significance attached to the order except that the road 
expected slow deliveries and therefore concluded to buy 
sufficient for its needs during the next six or eight 
months. The possibility of further advances in the price 
of lumber, and particularly of yellow pine, was another 
consideration with the officia]s. 

The purchase consists mostly of bridge timbers and 
calls attention to the extensive improvements being made 
upon the physical properties of the road. Deliveries of 
the lumber will be made at various times and places, de- 
pending on the location of the crossings where the timbers 
are to be employed, and also the location of the yard 
that furnishes them. 


RATE HEARINGS ARE POSTPONED 


MEMPHIS, TENN., Feb. 1—The Southern Hardwood 
Traffic Association is in receipt of advices from the In- 
terstate Commerce Commission at Washington complying 
with the request of the former, as well as of the rail- 
roads, to postpone the hearing of cases involving proposed 
advances into Central Freight Association territory from 
February 14 until March 13. Some time ago the offi- 
cials of the Southern Hardwood Traffic Association and 
representatives of the interested roads appealed jointly 
to the commission for this postponement in order that 
more time might be given for making the necessary 
elaborate preparations for presenting evidence for and 
against the higher rates. There are several of these 
cases but all of them cover proposed advances from Mem- 
phis and southern producing points into Central Freight 
Association territory and into Missouri, Iowa, Minnesota 
and Western Trunk Line Territory. It is expected that 
the hearings will occupy at least ten days and that they 
will be held at Memphis. 

















Looking 
Into the 
New Year 


with its Promise of Abundant Pros- 
perity, we are reminded of the 
truth that an active timber market 
is always co-incident with rising 
stumpage values. 


When prices 

are low— 

the psychological 
time to buy— 
there are few 
buyers. 


When prices 

are high— 

the psychological 
time to sell— 
there is 
invariably 

a surplus of 
buyers. 


qq 


Activity in 
stumpage follows 
in the wake 

of activity 

in lumber. 


Activity in 
lumber is upon us. 
The effect 

is just 

beginning to 

be perceptible 
in stumpage. 


Select your timber investment 
while prices are lagging, while the 
competition is still among the sell- 
ers. Then you will be in a position 
to sell when the buyers begin to 
compete. 


James D. Lacey & Co. 


Investments in Standing Timber 
Public Estimators 
Established i880 


CHICAGO, ILL, - - + 1750 McCormick Bldg. 
PORTLAND, ORE., - 1310 Northwestern Bank Bldg. 
SEATTLE, WASH., - -. - 1009 White Bldg. 
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FINANCIAL 


Loans on 


Timber Lands 


For Long Periods of Time in 
Amounts from $100,000 up. 


We have been in the lumber business for 
over thirty years. 


We now control and operate a number of mills, 


We have been loaning money to lumbermen 
for many years. 


These facts make us especially fitted to know 
the wants of lumbermen, and to meet them. 


LYON,GARY & CO. 


The Continental and Commercial Bank Bldg. 
208 So. LaSalle St., CHICAGO 

















































































f Fort Dearborn National Bank | 
Chicago, Illinois 


United States Depositary 








Capital - - $ 2,000,000 
Surplus & Profits 1,000,000 
Deposits - - 30,000,000 


OFFICERS: 
WILLIAM A. TILDEN, President. 
NELSON N. LAMPERT, Vice-Pres. GEORGE H. WILSON, Cashier. 
J. FLETCHER FARRELL, Vice-Pres. | CHARLES FERNALD, Asst. Cash. 
HENRY R. KENT, Vice-Pres. WM. W. LeGROS, Asst. Cash. 
JOHN FLETCHER, Vice-Pres. CHARLES L. BOYE, Asst. Cash. 
MARCUS JACOBOWSKY, Vice-Pres. WM. L. McKEE, Asst. Cash. 
HARRY LAWTON, Mér. Foreign Dept. 


Fort Dearborn Trust & Savings Bank 


WILLIAM A. TILDEN, Prest. E. H. LENNERT, Asst. Cashier 
NELSON N. LAMPERT, Vice-Pres, E. C. GLENNY, Secy and Trust Officer 
JOHN E. SHEA, Cashier STANLEY G. MILLER, Mér. Bond Dept. 
Real Estate Loan Department. 
HERBERT C. ROER, Manager Safe Deposit Vaults, 


\_ Safe Deposit Vaults, Monroe and Clark Streets J 
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Fire Protection 
Sprinkler Systems 


Earn their cost quickly in 
Wood Working Industries. 


Wecarry the cost of installing. 


The saving in insurance premi- 
ums pays the bill. 


Does your plant and business 
need the protection? 


Write Us. 


GEO. H. HOLT & CO. 


926 Manhattan Bidg., CHICAGO 








Saw Mills, Planing Mills and Box 
Factories that operate efficiently 
Estimates Proven Correct. 
Correspondence Solicited. 


WE DESIGN 
CONSTRUCT 
and APPRAISE 


SAW MILL ENG. & CONST. CO. 


F. HILL HUNTER, Mer. (Temporary Address) KLAMATH FALLS, ORE. 








J. R. HULBERT, Pres. A. G. PEARSON, Viee-Pres. 


Coast Timber Estimating Co. 


Reliable Estimates of Timber, Contour Maps, 
Surveys, Logging Plans, etc. 


Correspondence Solicited. References Given. 











1107 Spalding Building, PORTLAND, ORE. 









FOR RETAIL LUMBERMEN, 


“Dustman’s Book of Plans and pending Construction,” 
4 covering the construction of modern homes, bungalows, farm 
buildin, barns, store fronts, store buildings, garages i, also 
oe bay ons phases of B canag wi meg ne 1a we 3 may Fe t + ia 
er OW pros: ve home builders. $ . 
3 per AMERICAN LUMBE . chicago. 




















WHAT THE CLUBS ARE DOING 


Evansville Lumbermen to Meet Next Week 
—Memphians Have Conference 


EVANSVILLE, Inp., Feb. 2.—Mertice Taylor, secretary 
of the Evansville Lumbermen’s Club, announces that 
the Young Men’s Christian Association building will be 
the meeting place for the club at its next regular monthly 
gathering instead of the Lottie Hotel. The next meeting 
is scheduled for Tuesday evening, February 8, and Sec- 
retary Taylor says he has two or three new members in 
sight. There are several business matters that will be 
brought up. Daniel Wertz, the president, who was re- 
cently elected president of the Indiana Hardwood Lum- 


bermen’s Association, also will be on hand at the meet- : 


ing to receive the congratulations of the members upon 
the new honor that has come to him. 





INTEREST KEEN IN PROPOSED CLUB 


INDIANAPOLIS, IND., Feb. 1—George L. Maas, chair- 
man of a committee that was appointed several months 
ago to boost the plan of forming a lumbermen’s club in 
Indianapolis, said last week that a meeting of all of the 
lumbermen of the city will be called in the near future. 
Action on the formation of the club has been postponed 
a few weeks, Mr. Maas said, because the committee de- 
sired to arouse interest among the few retailers who 
heretofore have not viewed the proposed organization 
favorably. Mr. Maas declared that practically all of 
the dealers in the city have expressed a willingness to 
become members of the club. 





LUMBERMEN’S CLUB OF MEMPHIS 


MEMPHIS, TENN., Feb. 2.—The Lumbermen’s Club 
of Memphis, at its regular semimonthly meeting at 
the Hotel Gayoso January 29, unanimously adopted 
resolutions favoring ‘‘the enactment of legislation for 
the early development of an American merchant 
marine.’’ 

The club also passed resolutions favoring a new 
postoffice at Chicago, this action being taken at the 
request of the interstate committee on the new Chi- 
cago postofiice. 

An invitation was received from the National 
Wholesale Lumber Dealers’ Association for the presi- 
dent of the Lumbermen’s Club and two members to 
attend the annual of that body to be held at the 
Bellevue-Stratford Hotel, Philadelphia, March 15-16. 

George C. Ehemann, chairman of the river and rail 
committee, made an interesting report on export dec- 
larations. He said that these were required on all 
export shipments of lumber, including those to Canada, 
and that members of the club could secure forms and 
also swear thereto before the deputy collector of 
customs here instead of going before a notary in 
each instance. 

Five new associate members were elected as follows: 
L. P. Dubose, Lamb-Fish Lumber Company, Charles- 
ton, Miss.; P. A. Gilbert, Wisconsin Lumber Company, 
Chicago; J. B. Utley, Utley-Holoway Company, Chicago; 
D. F. Dulwebber, Cincinnati, and A. M. Richardson, 
Richardson Lumber Company, Helena, Ark. One active 
member was also elected, Erskine Williams, of the W. A. 
Stark Lumber Company, Memphis. 

Fifty-seven members and visitors were present and 
the usual luncheon was served. 





SAWDUST CLUB HOLDS ANNUAL 


PHILADELPHIA, Pa., Jan. 31.—The Sawdust Club, an 
exclusive organization of lumbermen within the Union 
League, held its annual meeting and election at the club 
rooms last Friday night, with a big attendance. This 
meeting, while the only business meeting of the year, 
is largely a pleasure occasion and is thoroughly enjoyed 
by all that take part. 

A telegram of regrets over his absence was sent to 
Robert Whitmer, who has been ill for some time, with 
the wishes of the club for a speedy recovery. One of 
the features of the evening was the reciting of a poem 
by Frank Buck, which was done well. President Edwin 
B. Malone officiated, and the election resulted as follows: 

President—Edwin B. Malone. 

Vice president—John P. Riley. 

Secretary and treasurer—Horace A. Reeves, jr. 


The committees will be appointed later. 





LUMBERMEN’S CLUB BANQUETS 

PHILADELPHIA, Pa., Feb. 1—The mid-winter banquet 
of the Lumbermen’s Club was held last night at the Hote) 
Adelphia, with about twenty-five salesmen, of which the 
club is composed, in attendance. 

This organization will complete its first year of life 
in April and is one of the most successful organizations 
ever started here among the lumbermen. Eliminating all 
the joy party features, its avowed object is to raise 
the standard of the men on the road selling lumber, and 
with no drink allowed absolute order prevailed. Although 
the meetings are devoted to papers and speeches of an 
educative and improving nature there is no trouble in 
getting the members to attend and to take an enthusi- 
astic part. 

The evening’s program included several interesting 
addresses. ‘‘ Preparedness of Lumber Representatives’’ 
was the subject chosen by President John M. Coin, of 
the Sterling Lumber Company, Philadelphia; ‘‘ The Sales- 
men’s Post Mortem,’’ by Clarence E. Wood, of R. E. 
Wood & Co., Baltimore; ‘‘ A Greater America,’’ by W. J. 


Clapp, of Trantum & Danzer, Hagerstown, Md.; ‘‘Sales- 
men’s Necessities,’’ by F. W.: Watts, of W. A. Wilson & 
Sons, Wheeling, W. Va.; ‘‘Principles of Honest Sell- 
ing,’’ by George A. Reed, president of the Dixie Lumber 
Company, Hagerstown, Md.; ‘‘The.Prospect for 1916,’’ 
by W. M. Rankin, of Mingus & Rutter, Philadelphia. 
Speeches treating on other subjects of moment were given 
by a half dozen others. 





LUMBER TRADES CLUB GIVES SMOKER 

New York, Feb. 2.—The first smoker to be given by 
the Lumber Trades Club of New York was held this 
afternoon at the club rooms, 27 William Street. A hun- 
dred members and guests were present and the affair was 
a most enjoyable one. The luncheon-dinner was served 
at 1 o’clock and was followed by an entertainment of 
singers and sleight-of-hand. J. Lewis Thompson, a well- 
known lumber manufacturer of Houston, Tex., made a 
few remarks, as did also C. E. Kennedy, chairman of the 
entertainment committee. This is the second special 
feature to be given by the club and an announcement 
regarding another dance will be made within a few days. 





LUMBER BOARD ELECTS OFFICERS 


CLEVELAND, OHIO, Feb. 1.—The newly elected board 
of directors of the Cleveland Board of Lumber Dealers, 
at a meeting held yesterday, elected the following 
officers: . 

President—Guy Gray. 

Vice president—L. H. Flandermeyer. 

Secretary-treasurer—J. V. O’Brien. 


Mr. O’Brien, who has executive charge of the work of 
the organization, succeeded himself as secretary and 
treasurer. 

The new board of directors consists of the officers 
and E. L. Stone, George S. Ginn, George T. Barner, C. H. 
Prescott and E. M. Carleton. 

The advertising campaign of the board, carried on 
throughout 1915, has proved of great success and will be 
continued into the present year. The slogan ‘‘ Built with 
Lumber, More Beautiful, Costs Less’? has appeared in 
red, white and blue on every load of lumber which has 
gone out of forty Cleveland yards during the last year. 

In addition many thousand poster stamps bearing a 
similar device have been distributed through the activity 
of Cleveland lumbermen. 





CANADIAN LUMBER BUSINESS INCREASING 


NELSON, B. C., Jan. 29.—At the annual meeting of the 
Mountain Lumber Manufacturers’ Association, held in 
Nelson, B. C., last Tuesday, officers were elected for the 
ensuing year and the secretary’s report on the activities 
of the association was presented. In the report of Sec- 
retary I. R. Poole the following figures showing the 
lumber cut, shipped and the stock on hand at the end 
of the last four years were given: 


1912 — 1914 1915 


Feet. ‘eet. Feet. Feet. 

Lumber cut..... 420,000,000 386,000,000 235,000,000 145,000,000 
Lumber shipped .488,000,000 335,000,000 210,000,000 253,000,000 
Stock, Dec. 31..188,000,000 218,000,000 243,000,000 185,000,000 

In making a comparison of the above figures it was 
pointed out that there was a reduction in cut of 90,000,- 
000 feet in 1915 as against timber cut in 1914, and an 
increase in the sales of about 43,000,000 feet, while the 
stocks were 108,000,000 feet less than at the same date 
in 1914. It was stated that the net value of the ship- 
ments of the mountain mills during 1915 amounted to 
$3,162,000, and that the figures of importation of lumber 
from the United States during the last year showed a de- 
crease of 64,000,000 feet in comparison with those of 
1914. This was accounted for by the low price of the 
mountain lumber. 

Referring to market conditions during the last year 
the report said: 


The year opened with the lumber industry continuing to 
lag and it was not until the crop on the prairie was assured 
that any great improvement was noticed. During August, 
September and October a strong demand for lumber developed, 
chiefly for the erection of granaries and other buildings for 
the caring for the great crop. This had the effect of greatly 
steadying the declining market. 

At the present time, however, prices are far below the 
figures obtained in the more favorable years. The net returns 
for 1915 show an average of $3 lower than the prices of 1914. 
Business, too, has moderated during the last two months as 
compared with the previous three months, but owing to the 
real and permanent improvement in general business condi- 
tions in the country as a whole it is reasonable to expect 4 
fairly active demand for the next few months. 

The future is brighter than it has been for some years, 
but there is nothing to warrant manufacturers increasing 
their output or the erection of new mills, as there is now 
ample producing capacity to care for the demands of the near 
future. The great need of the lumber business is a staple 
market and a reasonable volume of production. 


Reference was made to the work of the forestry 
branch of the Provincial Government, which last year 
began an active advertising and market extension cam- 
paign. An office was opened in Regina and a commis- 
sioner appointed for the purpose of keeping the district 
in touch with the consumer and to encourage the use of 
British Columbia lumber. In this connection a unanimous 
vote of thanks was passed by the members to the minister 
of lands and the members of the forestry branch at. Vic- 
toria for the unceasing work that had been directed 
toward the establishing of a better market for British 
Columbia lumber on the prairies. 

The following officers were elected: 

President—C. D. McNab. 

Vice president—A, J. Lammars. 

Secretary-treasurer—I. R. Poole. 


Executive committee—H. H. Ross, H, L, Staples, W. Mark 
DeCew and L. D. Rogers. 
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THE LUMBERMAN POET 


BETWEEN TRAINS 


New York, N. Y., Jan. 24.—It is fifteen hundred miles from Minneapolis 
to New York. When you look at railroad maps, those bits of optimistic fic- 
tion depicting railroads without kinks and valleys without mountains, the 
North Western and Pennsylvania seem like the trail of a comet, of which 
you are the head, speeding madly eastward, leaving behind you a spray of 
sparks and convention badges and maple flooring samples. You may not 
look like a comet, but you feel like one. 

In that forty-hour run from Minneapolis to New York we experienced 
something that is hard to describe or define. Something has got into the 
business blood of the country that wasn’t there a few weeks ago. It seems 
to be a little more iron, a confidence that doesn’t have to whistle all the 
time to keep up its courage, that doesn’t have to yell about itself to make 
itself believe that it actually exists. Prosperity has done what Jim Jeffries 
couldn’t do and what Henry Ford did. Prosperity has come back. Even 
the schoo] teachers coming home from their Minneapolis convention, where 
they competed with the Northwestern retailers for rooms with bath, seemed 
to feel it today. Several of them were seen to tip the waiters in the diner. 
When a schoolmaster loosens, another era of speculative investment may be 
said to be fairly on. 

We are not a profit, nor the son of a profit. But we believe that in 
1916 we are going to make some money like father used to make. Every- 
body seems to have taken a new holt. It was somewhat observable at Minne- 
apolis; as we whirled eastward, and talked to every kind of business man 
from a retail lumberman to a dentist, it became even more observable, until, 
when we hit Broadway, the first thing we did was to go out and buy our- 
selves a pair of red gloves. When a man begins to worry about his gloves it 
is a sure sign that he has quit worrying about his pocket-book. 

We went into the office of a lumberman here in New York. We shall not 
mention his name, because we hate to make a noise when they are biting 
good. This man was too busy to talk to us! It has been a long time since 
we have had to cool our heels in.a lumberman’s office. He was opening his 
mail, and when we were finally ushered into the throne-room, he showed us 
a sheaf of inquiries that he flipped over as carelessly as a comedian handling 
stage money. He was about to taste the sweet joy of calling a fletcherizing 
stenog and telling somebody that he hadn’t it in stock. It is a joy to quote; 
and now and then there is a kind of exquisite pleasure in turning an order 
down. 

Far be it from us to take advantage of the unsuspecting reader and here 
toot the horn of the advertising department. It does its own tooting fairly 
well itself. But this man is an advertiser, and a thought occurred to us: 
The advertiser may suffer with the rest when business is off, though, of 
course, he never will know how much it would have hurt if he hadn’t been 
advertising. But one thing is sure: When the buyer begins to buy again 
he turns first to the man with whose name he is familiar and who has not 
permitted himself to become forgotten while the buyer was out of market. 
The man who advertises only in good times is better than the man who 
doesn’t advertise at all; but he is kind of a fair weather friend to his trade. 

We have come back. It may be the billions that have been pouring in 
upon us from across the water that have done it. It may be our own sub- 
stantial wealth. It may be a lot of things. But, whatever it is, it is here. 
Nineteen-sixteen is going to be what the Happy New Year cards said they 
wished it would be, without ever for a minute thinking it would. 

Having no money ourselves, we love to advise people who have how to get 
it. We remember telling George M. Reynolds one time how to raise twenty 
thousand dollars. We told him all you had to do was to get ten thousand 
people to give you two dollars apiece. High finance is not so complicated 
a matter as some people think. It is as simple as a dollar watch, which con- 
sists of four wheels and a spring. Now, Nineteen-sixteen is going to be a 
whale of a year. But get it while the getting is good. For, honest to good- 
ness, we financial men are not so sure about Nineteen-seventeen, when the 
war in Europe will be over. ; 

When we contemplate Nineteen-seventeen we feel a good deal like a man 











who is about to be initiated into a lodge. We know that something is going © 


to happen, but we are not quite sure what it is. 

You can’t wander around this country very much without meeting some 
good friend. On the Pennsylvania flyer coming down along came E.S. Nail, 
of Mansfield, Ohio, president of the Lumbermen’s Mutual Fire Insurance 
Company. With him were W. 8S. Parker, of Findlay, Ohio, of the Parker 
Lumber Company, and J. W. Frankenberger, of Mansfield, of the Mansfield 
Lumber Company. They were all on their way down to the mutual insur- 
ance meetings at Philadelphia and Boston, Messrs. Parker and Franken- 


_ berger being directors. 


Last year the Mansfield company wrote $4,000,000 of new business and 
added $90,000 to its surplus despite the fact that it entertained us at the 
home office in June. President Nail sat down and told us the story of the 
beginning of that company, which practically started in his hat two decades 
ago. About the most interesting story that can be told is the true story of 
some friend who has made good. A lot of very bad puns have been sprung 
on President Nail’s name. It seemed +o us that here was a nail that could 
not be turned aside by an obstacle, because it was made of the right metal 
and had a good head. 





PHILADELPHIA, Pa., Jan. 26.—The name of Fred S. Pyfer, of Lancaster, 
on the Walton register was a guaranty that a retail lumber meeting was 
about to be held in these parts. Fred never misses a retail meeting, and so 
the retail meeting never misses Fred. But if he did it would. Henry 
Palmer of Langhorne, past president, was sick abed when meeting time 
came along but he got up and came. Milleisen of Mechanicsburg, Peirce 
of Bristol, Moyer of Perkasie, Snowdon of Scranton, others of the faithful, 
were there. Palmer said he just felt that they couldn’t run that meeting 
without him, but now that he was here and saw all these other fellows, he 
wasn’t so sure but that they could. He was like the man whose heart told 
him he just couldn’t live without a certain girl, and married her, and found 
that he had been misinformed. If there is any criticism to be made of 
the Pennsylvania Lumbermen’s Association it is that it would be better yet 
if some of its enthusiasm could be diffused. Secretary J. Frederick Martin, 
who parts his name, like his hair, on the left side, gave the convention a 
little heart-to-heart talk, in which he said something like that. He said 
We come to the convention and get full of enthusiasm, and go home resolved 
to do or die—and then die. 

William C. Peirce, of Bristol, is a lucky man. He is a bachelor, a bard, 
and a quoit champion. A married man could never become a quoit champion. 
She would tell him if he wanted exercise he needn’t fool around in the 
back yard with his old horseshoes but come into the house and she would 
find him something to do. If he wants backyard exercise, what about the 
rugs? We imagine there is many a man who buys a lumber yard so that 
he can have a place to play checkers and pitch quoits. 

And, speaking of the bards, there is Williamson. We were mighty glad 
to C, Frank Williamson, of Media. Frank does a general coal, lumber, 

















































































Cc. FRANK WILLIAMSON, 
Media, Pa. 


feed, building material and poetry 
business. He writes his ads in the 
Chester Times, which seems to be the 
leading Media medium, a la Walt 
Mason, although he doesn’t read 
Uncle Walt or imitate him. And it 
has worked. People read his poetry 
and then come around and buy his 
coal and wood. Perhaps when they 
find Frank is a poet they figure that 
he needs the money. Not long ago he 
called up the Media muses to tell how 
successful this advertising had been, 
and the story appeared as follows in 
the Chester Times at space rates: 

The other day upon the street, a lady 
said to me—“I always watch the ‘Ches- 
ter Times’ to read your poetry, and 
often when the work is o’er and all the 
family’s home, we always get enjoyment 
from the little daily poem.” Now that 
gave me a subject, it’s—what the people 
read—the list of things before us is very 
iarge indeed. When some pick up the 
paper, they look at once at “stocks”; 
this brings to some enjoyment, to others 
it brings shocks. Some like the funny 
page the best, and they will look no 
farther, than to pick out “Dippy Dickey” 
and “Bringing up of Father.” While 
others search the page of “wants” and 
read it like a book, they always need a 
chauffeur, a laundress, or a cook. Still 
others hunt the woman’s page to see the 
latest fashions, they vow that they must 
have these things, so cut the family’s 
rations. And then there are other people 
who read what merchants sell and hunt 
out advertisements to think and ponder 
well. Of all the many readers, this class 
appeals to me and that’s the only reason 
that I write poetry. This poetry I’m well 
aware is not of highest grade, but I’m 
sure it serves its purpose, for I know it’s 
bringing trade. 

To persons who write poetry we 
recommend the Williamson system. 
Almost any newspaper will accept 
poetry for publication at usual adver- 
tising rates. And, anyway, this is a 
sad old world, and the lumber business 
is no rose garden, so a little poetry 
will help a whole lot. 

While in Philadelphia we went up 
and looked over Independence Hall. 
We met a Philadelphia girl who had 
also been there. ‘‘ You have gone to 
see Independence Hall?’’ said we, as- 
tonished. ‘‘I thought you lived in 
Philadelphia?’’ ‘‘I do,’’ said she, 
‘*but we have visitors. ’’ 

Which reminded us, of course, of 
Kennedy, of Boston, who lived there 
twenty-two years and went to Conway, 
N. H., every week and never to Con- 
cord, Mass., and of John Soble, of 
Rochester, who made Niagara Falls, 
N. Y., for seven years before he went 
to see the falls. 

Independence Hall is not very sump- 
tuously furnished, most of the furnish- 
ings consisting of oil paintings of per- 
sons who signed the Declaration and 
helped bring on the well-known and 
debatable American Revolution. There 
are only a score of chairs in the whole 
place, so the fathers had to stand up 
for their rights. It doesn’t require 
much imagination to picture that 
moment; and that strain of national- 
ism in most of us, and of colonialism 
in some of us, thrills with the place 
and the occasion. 

The Liberty Bell is home from San 
Francisco and back in its case. It has 
been labeled with its ton weight and 
three-inch thickness and four-foot 
height, as though those facts were of 
the slightest importance. It rather 
startles you, in looking upon it, sud- 
denly to realize that here is America’s 
practically only shrine. 








National Forest Timber 
Sales, 


Lumbermen have bought National Forest 
stumpage in preference to acquiring privately 
owned timber for an operation because of the 
desirability of working under a Government 
contract. They have not found the require- 
ments of the Forest Service impractical or 
burdensome. An important factor is that Na- 
tional Forest stumpage is paid for only as it 
is cut—no heavy initial investment in timber 
is required. 


Among the sales made by the Forest Service 
from July 1, 1913, to June 30, 1915, were: 


26,650,000 feet in Oregon. 
28,300,000 ” ™” California. 
33,667,000 ” ” Alaska. 
40,050,000 ” ” Washington. 
66,200,000 ” "” Idaho 
75,000,000 ” ” Arizona. 
80,000,000 ” ” Montana. 
85,000,000 ” ” Montana. 
102,802,000 ” ” Washington. 
117,000,000 ” ” New Mexico. 
120,000,000 ” ” Oregon. 
125,000,000 ” ” Wyoming. 
153,000,000 ” ” South Dakota. 
177,900,000 ” ” Idaho. 
382,050,006 ” ” Oregon. 
43,000 cords in Washington. 


Many smaller sales were made during the 
same period. Tracts are being advertised from 
time to time, and numerous opportunities for 
operators are available. You can obtain defi- 
nite information regarding these opportunities 
by addressing any of the following offices of 
the 

FOREST SERVICE 
Washington, D. C. Ogden, Utah. 
Missoula, Mont. San Francisco, Cel. 
Denver, Colo. Portland, Ore. 
Albuquerque, N. Mex. 

















Locomotives For Sale 


2—No. 10 Barnhardt Loaders. 

1—32-Ton Shay Locomotive, 10x10 Cylinders. 

1—40-Ton Shay Locomotive, 10x12 Cylinders. 

2—Prairie Type 40-Ton Baldwin Locomotives. 
All locomotives standard gauge. 

1—American Hoist & Derrick Co.’s Hoisting 
Engine 2—12x12 Cylinders, 3 Drums, 2 
Friction Heads with 1000 feet 11(” cable 
and carriage for overhead hoist. 


TREMONT LUMBER C€O., Winnfield, La. 





Log Loaders and Logging 

















For Sale! 


Strictly Up-to-Date 
Double-Cutting 
Band Mill 


With horizontal and upright resaw attachment. 


10 Hour Capacity of 100M Feet 


Planing mill and shipping facilities 
for 10 cars per day. Excellent 
location in mountain district of 
British Columbia. Will sell plant 
and twenty years’ timber supply or 
will sell plant separate and sell tim- 
ber to be paid for as cut. 


Here’s an Excellent Opportunity for 
a Good Operator. 


For further particulars apply to 


**A 106°’ Care American Lumberman. 
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EXPORT AND FOREIGN 








[AMERICAN LUMBER & MFG. CO. 


—— MANUFACTURERS 


SILVER WHITE PINE NORTHERN SOFT 
A real Cork Pine Substitute for CORK WHITE PINE 





Planing Mill and Pattern Work also— 
YELLOW PINE and 
{[DAHO WHITE PINE HARDWOODS 


PITTSBURGH, PA. 


White Pine 


LONG and SHORT LEAF 


ALSO) 'Y ellow Pine 
WM. SCHUETTE & CO. 


Pittsburgh, Pa. New York, N. Y. 


& General Offices, 













IDAHO 
MINNESOTA 
CALIFORNIA & 
OREGON STOCKS 
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West Penn Lumber Co. p 


Wholesale Lumber 
WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 


PITTSBURGH, PA. 

















Get our 


Prices on Box Lumber 


Cypress, Hemlock, Spruce and White Pine. 


B. W. Cross Lumber Co., rrzrspuncn Pa. 
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The Biggest Thing 
On The Farm Today 


19 a silo—it enables the farmer to raise more stock at less cost per head and 
brings him larger returns in beef, milk, butter-fat and eggs without adding 
| an acre of land. Before you build, come in and see 


OUR SILO STOCK 


We've studied the silo proposition from every angle and are in a position to | 
advise with you on the building of any style silo. We can supply you with | 
all the material right out of stock and will gladly go into the details on the 
cost of erecting one if you'll just say the word. Come in and let's talk it over. 


(Name and Address) 











| Ads That Attract Attention and 
| Talk Lumber Will Help Sales 


You lumber dealers who say advertising is 
| an expense have not tried it out thoroughly 
and systematically; you have not changed 
your ads often enough, nor have you talked 
lumber in an interesting way. You can ad- 
vertise lumber in an attractive way through 
the columns of your daily newspaper, offer- 
ing timely suggestions as to the uses of 
various kinds of lumber. Our 


Illustrated Lumber Ads 


suggest the practical uses of lumber and 
you'll find they encourage the building of 
homes. Ask for our regular quarterly 
bulletin, just off the press. It’s full of sug- 
gestions. Write now for your copy—it’s free. 








431 So. Dearborn Street, CHICAGO 








| American Lumberman 

































ENGLISH WOOD IMPORTS ARE LIGHT 


Last Year’s Receipts Smallest in Twenty Years—High 
Ocean Rates a Cause 


[Special correspondence of AMERICAN LUMBERMAN.] 


LonDON, ENGLAND, Jan. 11.—Appended herewith are 
figures showing the import of wood goods into the 


United Kingdom during 1914-1915, and its equivalent in 
dollars: 




















: 1915 
SAWN AND PLANED Loads Value 
NS Cone oie s 6 oc « mane 7,268 $ 20,295,435, 
RN aos 0:3 coe amine bee 1,800,970 40,398,965 
DRE SE cb 6.50 0 0 er eg 30,609 12,697,145 
I ITN sis 0 osc vba ecu ek 324,364 9,030,910 
AO oo ca in sac co. 0-0 0.00 sab dia wine 1,126,522 25,838,165 
Other countries. .... 22.6555 46,643 1,475,545 
BIGRUNEE | oS rere sans <p sie we Ae ee 178,208 3,906,940 
PUIG oS ain ars sidseries ca oelacs 4,824,584 $113,643,105 
Hewn and pit props........... 2,490,739 36,670,390 
Staves, mahogany etc.......... 350,201 13,580,325 
Grand. total... 6.65 0cecksns 7,665,524 $163,893,820 
c 1914 
SAWN AND PLANED Loads Value 
SND no <br 4045-0 0-6 Wh ae 1,707,030 $ 25,024,660 
INNS ois os ..6 Bp avin'o o Big Cwie eee 1,326,753 20,878,150 
I, cca wile ors ein lo > bs: 0 oan oe 262,068 5,110,080 
eS ere Pe 377,084 7,697,800 
SNES baw wucle oS ase Sah ee ee 847,380 14,063,040 
| ee 104,820 1,984,005 
I 26. ig 6 ok oe -ak sh 0.0 esate 215,543 3,280,000 
BRINE, G5 5 4:6'e-6 pales SG Seare bee 4,840,678 $ 78,037,735 
Hewn and a Re re 3,128,648 32,640,740 
Staves, mahogany etc.......... 463,320 16,006,280 
Giant tel. ...<sssn nieces 8,432,646 $126,684,755 


The total import for 1915 is considerably below that 
of 1914 in volume and is the smallest for twenty years. 
This can not be wondered at when it is remembered 
that several of the chief Russian ports have been 
closed throughout the year and Russia, after having 
taken the lead since 1901, never dropped back to a 
minor place. In 1913 that country was responsible for 
more than one-half of the total import; now the figure 
is less than one-fifth. A big drop is also noticeable 
in United States goods, which are 15 percent below 
the average of the last six years. This is due not so 
much to the war as to’ the high freights that have been 
in existence and which have a more important bearing 
on the American than on the European trade. On the 
other hand, there has been a big surplus (roughly 50 
percent) from Norway and Sweden as compared with 
the previous two years, due to the cleverness of the 
Swedish Government last spring in inducing the Ger- 
man Government to cancel its declaration of wood 
as contraband of war. The increased Canadian im- 
port is a very cheering feature. Imports from this 
source have fallen off considerably in recent years but 
Canada now takes second place, the increase being 30 
percent on 1914 business, and 15 percent on the average 
of the last six years. 


London Business in 1915 


The great war has of course affected all businesses 
in this country; some have benefited by it, while to 
others it has meant bankruptcy. The timber trade is 
in the former class and as the result of a continuously 
rising market all through the year merchants have 
done exceptionally well. The year began with moderate 
stocks; then came the big Government demand and ris- 
ing freight rates, coupled to which was the elimina- 
tion of competition from French and Russian Baltic 
ports. That there would be a shortage, particularly of 
whitewood, was certain, and this resulted in increased 
shipments of Canadian spruce, which was substituted 
for Baltic goods in many cases. Freights have reached 
a level never known before, and it is worth men- 
tioning that they are responsible for 35 percent of the 
delivered value of stock from Sweden, 50 percent from 
the White Sea, and 60 percent from the United States 
and Canadian ports. Although imports are the low- 
est for twenty years, prices are the highest on record 
in spite of the fact that as far as London is con- 
cerned the output is very much the same as in 1914. 
There has often been great congestion at the docks 
consequent upon the want of labor and considerable 
timber received in the autumn is not yet available 
for consumption. The financial position of the trade 
has been very good owing to the absence of speculative 
building and the confident tone of the market. 


London Dock Stocks 
These stood as follows on January 1: 








916 1915 

Pe OBIS 5 iis Xe ed NE 919,803 906,520 
AE DOTRODSE 5 620-62 0-0:0 vi0-00 040 . 1,871,899 1,240,190 
BOGEN: DOAPOE. 6. 65. o:s.5 ace ts . 7,895,545 7,247,857 
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Although well under that of 1915, the present stock 
is about an average one for the time of year. 


Canadian Goods 
The war has proved to be a good thing for the Can- 
adian spruce business, a very large trade having been 
done in the first three months of the year. Steam- 
ers were difficult to secure, but a large number of sail- 
ing vessels were pressed into the service, tempted by 


the high freights, which represented about half the de- . 


livered cost of the timber. During June and July the 


market suffered a somewhat serious set-back, due to the 
fact that numerous cargoes have been held back from 
sale in expectation of securing still higher prices when 
stocks here were reduced to their lowest point. This 
policy, however, defeated itself, but for a _ time 
thoroughly disorganized the market, ¢. i. f. prices actually 
receding while freights were advancing. Since then 
the market has completely recovered and on account of 
the further advance in freights, rates have further 
advanced and are higher than they have ever been. 
Shippers have been much handicapped since August 
by the serious drop in the exchange, which has entailed 
a loss of at least 5 percent. 

Pine dealers have not materially benefited to the 
same extent as other softwoods, and in the case of the 
lower qualities prices have barely equaled those of 
spruce. Recently values have moved upward, but 
chiefly because of sympathy with other markets. 


Pitch Pine 


The import of sawn timber has been very much below 
the average of recent years, amounting to only 42,000 
pieces, as compared with 58,000 pieces in 1914. The 
stock at the beginning of the year had been largely re- 
duced, owing to Government demands, and has never been 
brought up to its usual standard. Owing to the abnor- 
mal freight rates that have prevailed speculative trade 
has almost disappeared, as owing to the rapid fluctuations 
in rates buyers could not tell from one day to another 
where they stood and a policy of caution has obtained all 
along. The beginning of the year found prices high and 
buyers disinclined to operate. The longer purchasers 
waited the firmer shippers’ quotations grew, until at the 
end of the year as much as $64 ¢. i. f. per 1,000 feet 
was paid for 30-foot wood. The stock at the end of 
December had been reduced to 4,400 pieces as against 12,- 
900 pieces a year ago, but with a small demand, as buy- 
ers in many cases have found substitutes in other woods, 
or have gone to more favored ports for what they wanted. 
The import of lumber (deals and boards) has also been 
much reduced; namely, 285,000 pieces, as against 1,179,- 
000 pieces in 1914 or about a third of the usual quantity. 
Prices have been high all the year but at no time has 
there been a scarcity of stock. Owing to the difficulty 
of obtaining supplies from Germany and Russia the 
sleeper trade has developed considerably during the 
year, but this can not be regarded as permanent as in 
normal times United States goods could not compete with 
the European article. . 

Mahogany 

Business im 1915 has not been altogether satisfactory. 
Owing chiefly to the abnormal freight rates the total 
imports reached only 5,067,000 feet as against 16,877,000 
feet in 1914, or less than one-third of the usual supply, 
while the sales totalled 8,202,000 feet as compared with 
14,563,000 feet in the previous twelve months. This 
small*import consisted almost entirely of Honduran and 
Gaboon (African) wood which represented 81 percent of 
the total, and for the first time for sixty years there were 
no arrivals whatever of Cuban. At no period, however, 
was there any scarcity. This was due to the heavy ship- 
ments carried over from 1914 and the poor demand ex- 
perienced. Mahogany was not one of the woods which 
were wanted for Government purchases, and, further, the 
demand from the cabinet trade, which is the chief con- 
sumer, has fallen off to a very large extent. Prices 
might very well, therefore, have suffered a big set-back, 
but they remained firm till toward the end of the year 
when, with an increased demand for cheap furniture from 
the working classes, who were earning big wages, an in- 
provement was noticeable. The stock carried forwar:! 
to the new year was only 3,344,000 feet (chiefly Honduran 
and African wood) as against 6,479,000 feet a year ago. 
The future is full of doubt. As cutting in most of the 
producing area has been largely curtailed and high 
freight rates are likely to prevail, supplies are likely to 
be small for some time, and the possibility of a famine 
is not out of the question. The labor question here is 
also an acute one, depending upon the military demands, 
but as far as it is possible to foresee prices must further 
advance during the next few months. A feature of the 
year has been the excellent demand for prime panel logs, 
for which high prices have been paid; figured wood, on 
the other hand, has been in but small request. 


American Walnut 


There has been a big importation of lumber chiefly 
for Government work throughout the year and a large 
business has been done in this direction, but general busi- 
ness has been considerably curtailed as a result of the 
small demand from the cabinet trade. At present inquiry 
is fair for first quality l-inch boards and for the same 
thickness in Nos. 1 and 2 common. Prices on firsts an‘ 
seconds are from $140 per 1,000 feet and upward, ac- 
cording to specification; selects, $100; No. 1 common, 
$85, and No. 2, $60. The business in logs has not been 
great but full prices have been paid for prime wood for 
Government requirements and the outlook for further 
shipments is excellent. 


American Oak 


The demand for quartered oak has been poor through- 
out the year, chiefly on account of the big prices asked 
by shippers, which have driven buyers to take other woods 
as substitutes. Prices range from $100 upward for firsts 
and seconds with No. 1 common at $70, but further sup- 
plies are not wanted. : 

Plain oak planks were in a strong position during the 
first six months of the year as the result of small sup- 
plies and a big demand (chiefly for medium and cull 
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grades) from the Government for wagon building. This 
demand fell off about July and as the second half of 
the year brought heavy arrivals prices went down rapidly 
and the year-end sees many merchants rather heavily 
laden with stock. The outlook for 1916 is better as 
further importations can not be made except at in- 
ereased freight, rates and already there is a tendency 
for prices to improve. 

In boards the demand has been almost exclusively con- 
fined to inch lumber in the lower grades. There is a 
fairly large stock of all gradés carried forward to 1916 
and present prices, which are likely to improve, are: 
firsts and seconds $85 per 1,000 feet, No. 1 common $65 
and No. 2 common $55. 


American Whitewood 


There has been a rather larger importation than during 
1914, the bulk of the goods being disposed of on or be- 
fore arrival. The increased cost has resulted in a fall- 
ing off in the demand, the best seller being No. 1 com- 
mon; but as the import has been reduced lately stocks of 
all grades are becoming scarce and buyers will now have 
to face seriously the higher prices asked by shippers. 
Present quotations are: Panel stock $90 and upward per 
thousand feet; firsts and seconds of standard widths, 
planed to %-inch, $85; other sizes in proportion; clear 
saps planed to %-inch, $60 per thousand feet; No. 1 
common, $55; and No. 2 common, $42.50. 


American Satin Walnut (Gum) 


Holders did very well in the early part of the year as 
there was a keen demand with a small import. During the 
summer months arrivals were heavy, but these were gradu- 
ally absorbed and prices have recently shown an advance, 
as further supplies are difficult to obtain. The chief de- 
mand has been for sap gum (hazel pine) 1-x13-inch and 
upward in width, as red gum seems quite out of favor 
with buyers. Last sales were at $55 a thousand feet for 
firsts and seconds 1x13-inch and up, and $60 for 1x18- 
inch and up. 
; American Ash 


One of the features of the year has been the excellent 
demand for ash logs, but owing to the difficulty of 
securing freights the importation has been a normal 
one and not up to the demand. Prices have risen 50 to 
75 percent and there is an excellent outlook for ship- 
ments, particularly if of a prime character. In lumber a 
good demand was experienced at full prices, but this fell 
off considerably and as imports have arrived .rather 
heavily many merchants are rather largely stocked. Prices 
range from $75 per 1,000 feet and upward, according 
to thickness, but shipments are not recommended for the 
present. 

Oregon Pine 


The freight difficulties experienced in all branches of 
the trade in 1915 were accentuated in the case of Oregon 
pine, owing to the fact that the supply of sailers capable 
of taking these long lengths was extremely limited. Re- 
sult has been that arrivals of logs have been almost nil, 
and the stock of 11,000 loads at the beginning of the 
year has now been almost cleared. Holders of stock have 
done extremely well as the market has been a gradually 
rising one all the year. Toward the close of the year 
the advance was automatically checked in consequence of 
consumers not being able to absorb all that was offered ; 
but any setback to the market must only be a temporary 
one under the present abnormal circumstances. Several 
parcels of sleepers were shipped from the Oregon pine 
districts in substitution of supplies from the usual sources 
which the war has rendered unprocurable. In normal 
times the ocean carriage would preclude competition with 
the Baltie ports and this section of the trade, therefore, 
so far as this country is concerned, must be looked upon 
as more or less of a temporary character. 

British Columbia clear spruce has been in great demand 
all through the year and the ¢. i. f. price has gone up 
about 50 percent. It is still asked for, and the only 
drawback to the trade is the difficulty in disposing of the 
large percentage of goods that do not come under the 
designation of ‘‘clear,’’ and therefore discount, as far 
* the shipper is concerned, the high price the clear will 

etch. 


Sequoia (California Redwood) 


There have been no direct imports in 1915, but.so poor 
has been the demand that quite half of the stock carried 
forward from 1914 is still in the docks. During the last 
few months there has been a slight improvement in the 
inquiry. A certain quantity of, sleepers have been im- 
ported, but the big freights from the Pacific are hardly 


likely to render sequoia a serious competitor with Baltic 
goods, 4 
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RAILROAD DECLARES CONDITIONAL EMBARGO 


_ Houston, TEx., Feb. 1.—The shipping situation, espe- 
cially as affecting lumber, is almost without a parallel 
along the Gulf coast. Last Thursday the Southern Pa- 
cific Railroad declared a.conditional embargo against the 
reception of lumber for movement through Galveston. The 
embargo covers all lumber for export or for coastwise 
movement, and all lumber for reconsigriment to export or 
coastwise destinations, except where: the shipper can 
furnish confirmation that steamship booking has been 
made for handling the lumber ‘beyond Galveston. Lum- 
ber in transit at the time the embargo was declared was 
accepted. As the securing of space for lumber ship- 
ments at the present time is almost impossible, the situa- 
tion renders the above order practically an unconditional 
embargo. 

The Santa Fe officials stated that as yet that road 
had not declared an embargo against lumber, though 
there is some congestion of the commodity at its ter- 
™Mnals. Rail facilities out of Port Bolivar, where its 
terminals for handling lumber. are located,-are still out 


of commission and the road is moving lumber via Somer- 
ville and Galveston. 

Lumber shipments from the port of Galveston and the 
subports of Houston, Port Bolivar and Texas City for 
the last week were as follows: ‘ 

For New York: Per Ss. El Sol—56,000 feet of lumber, 
value not specified. 

For New York: Per Ss. San Jacinto—8,647 pieces of 
lumber, value not specified. 


For New York: Per Ss. Kanawha—300,000 feet of lumber, 
value not specified. 
For New York: 
value not specified. 
For New York: 
value not specified. 


MORE VESSELS WITHDRAWN 


Italian Government Reauisitions Ships in New Orleans 


(La.) Trade—Better West Indian Trade 


Per Ss. El Norte—80,000 feet of lumber, 


Per Ss. Neches—4,400 pieces of lumber, 





NEw Or.EANS, LA., Jan. 31.—Lumber and timber ex- 
ports via New Orleans totalled approximately 1,125,- 
000 feet for the week ended Saturday, registering a 
slight gain over the preceding week. Of twenty-eight 
vessels cleared for foreign destinations, twenty carried 
forest products of some description on their manifests, 
while eight steamships shut out lumber and kindred 
products, three taking solid wheat cargoes, two carry- 
ing oil, two cottonseed cake and the last general cargo. 
Of the lumber and timber movement, 441,000 feet went 
to Mexican ports, 344,000 to Europe, 290,000 to West 
Indies and 52,000 to Central America. The largest 
single shipment moved by steamshin Oaaaca to Pro- 
greso, Tampico and Vera Cruz, and manifested 346,- 
000 feet. Three of the sailing vessels in the local 
harbor completed loading during the week and got 
away for Oporto, with staves and parcels of hard 
wood. In addition to the lumber and timber above 
accounted for, there moved for export 242,137 staves, 
43,679 bundles box shooks, 508 hardwood logs and 200 
crossties. The Southern Pacific steamship lines re- 
laxed their embargo on lumber somewhat, moving, by 
their regular New York-New Orleans liners Momus 
and Creole, 517,000 feet of lumber and 37,255 bundles 
box material. 

This showing, while very far below normal, prob- 
ably represents an average week’s movement. The 
shrinkage of shipments to Central America is offset 
by increased movement to the West Indies. Until 
the shipping situation improves or developments in 
the war theaters give greater urge to the Allies’ de- 
mands for lumber, there seems no likelihood of mate- 
rial change in export volume from week to week. As 
hitherto noted, Italy has requisitioned ships under its 
flag that were plying in New Orleans service, still 
further crippling the port’s offshore movement. The 
latest victim of the Italian requisitions is the steam- 
ship Monviso, which had already been: booked for a 
February sailing from New Orleans. The local Cotton 
Exchange, in behalf of members who had engaged 
steamer room for cotton on the Monviso, took up the 
matter of its forced withdrawal with the Department 
of State, which has just transmitted the Italian Gov- 
ernment’s reply to its representations. The Italian 
answer is that ‘‘importations of corn’’ are just now 
‘fof first necessity’’ and have caused the requisition- 
ing of vessels before in other service. No definite in- 
formation as to probable date of release of the ships 
commandeered was vouchsafed, but it is intimated that 
the American embassy officials will do what they can 
to secure light on that question. 

Foreign inquiries continue and quotations are for- 
warded—possibly through force of habit on both sides. 
There is yet a good deal of lumber to be moved to 
Europe on orders already booked, much of it ready to 
be loaded whenever the buyers send ships to lift it 
from the Gulf port designated for its assembly. The 
West Indian trade looks better. Mexico may develop 
a stronger market at any time if Carranza’s pacifica- 
tion plans prosper. Aside from that, it seems to be 
just a question of sitting tight and waiting Micawber- 
like for ocean transport facilities to turn up. 





SHIPPERS SCRAMBLE FOR VESSELS 

- San FRANcIsco, Cau., Jan. 29.—The big prices that 
are being paid for both steam and sail vessels capable of 
deep sea navigation with lumber and other freight are 
unprecedented. Several sales made in this city recently 
have excited wonder. The old naval collier, Justin, which 
was appraised by the Government at $75,000 brought a 
bid of $226,000 from.W. R. Grace & Co., and, after this 
became known, a local shipping firm wired a still higher 
offer to Washington in the hope of securing the vessel. 

With such a scarcity of tonnage that grain shippers 
are at their wit’s ends to provide means for moving the 
remainder of last season’s grain crop from the Pacific 
coast to Europe, the lumber shippers are doing some tall 
figuring in order to handle future exports of lumber. Ves- 
sels’ are being purchased, wherever possible, for charter 
rates are approaching a prohibitive point for lumber car- 
goes. A number of Coast lumber firms are arranging to 
build their: own vessels in order to protect their business. 

It is reported that several of the mill companies on 
Puget Sound are formulating plans to pool their shipping 
interests and undertake the construction of a number of 
lumber carriers of the steam schooner type, and also lum- 
ber-carrying barges adapted to the coastwise traffic. 





DurRING THE fiseal year ended March 31, 1915, 7,410 
cubic tons of white pine box shooks, valued at $109,470, 
were imported into Burma. Those coming from the 
United Kingdom were valued at $84,510, and those com- 
ing from Japan at $24,960. 





Buy Right 


Carter’s List will help you, because it re- 
flects the actual market and offers you 
quality and prompt shipments in 


Ark. 227 Yellow Pine 


On request we'll send it regularly—free. 


C. J. Carter Lumber Company 


KANSAS CITY, MISSOURI 
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fimber Company, Inc. 
~ filbany, Georgia. 





Manufacturers of 


Yellow Pine and Cypress 


High Class Uniform Dressed Stock 
in Straight or Mixed Cars 
SALES AGENTS FOR 


EAST COAST LUMBER CO., 
WEST & REAVES LBR. MILLS, 


Watertown, Fla. 


Inverness, Fla. 











FRANCIS |. JOHNSON JR. 


1231 LUMBER 
Lumberman’s Exchange Bldg. COMMISSION 





Phone 4114 Randolph CHICAGO 


PHILADELPHIA| 
William Whitmer & Sons | 


Incorporated 
1806-8 Finance Building, PHILADELPHIA 


—Manafacturers and Wholesalers— 


SPRUCE, WHITE PINE 
AND HEMLOCK 


LONG and SHORT LEAF PINE and HARDWOODS || 
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Maraschino Idaho White Pine 


A Good Cash Customer says: 
“Your grades cannot be beat and your siding 
has Tonawanda stock skinned a mile.” 


Our No. 1 Barn runs 50 per cent. dressing and 
Our No. 2 Barn runs 50 per cent. No. 1 Barn. 


Oven A. Busner Company 


PHILADELPHIA, PA. 








Everything in 
North Carolina Pine 


ROUGH AND DRESSED 


FRAMING, ROOFERS AND FACTORY 
FLOORING A SPECIALTY. 


allowe ouder, pHiLADELPHia’ Pa, 
H ll H&S de . Harri Bldg. 





as 


THOMAS E. COALE LUMBER CO. 
206-210 Bellevue Court Bidg., PHILADELPHIA, PA. 
Solicits all inquiries for 


White Pine, Spruce, Hemlock, Yellow Pine 


HARDWOODS OF ALL KINDS. 


SP: Bowers Co. | LUMBER 


cnt crac Cross Ties, Piling 
112 N. Broad St., Philadelphia Telegraph Poles. 











Wholesale Dealers in 
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Buying Short 
—QOn Yard Stock— 


is all right if your source of supply is depend- 
able. If you try 


OUR MIXED CAR SERVICE 


you will have a source of supply which will 
never fail you. Wecan give you this service 
on 


All Grades and Thickness of 
Hemlock, White Pine, Norway, 
Maple, Beech or Birch. 


The Stearns Salt & Lumber Co. 


LUDINGTON, MICH. 


White Pine 


We manufacture and carry in stock at all times 
a complete assortment of 


White Pine Common 
Shops and Selects 


All our stock is cut from virgin Wisconsin 
White Pine Timber and is of a-very soft tex- 
ture. Shop Lumber and Factory Selects are 
our Specialties. 














We solicit your business. 











Rust-Owen Lumber Co. 


DRUMMOND, WISCONSIN. 
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Sau 


()| iayey. 








THE QUALITY AND SERVICE 
— OF — 


Northland’s Pine 


CANNOT BE EQUALLED 


With an annual production of 725,000,000 
Feet, we always have plenty of Stock on 
hand to fill your orders at once, and it is 
always of the Highest Quality. 


NORTHLAND PINE. COMPANY 
MINNEAPOLIS, MINN. iw 
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The Allyn 
Lumber Co. 


Engineers Building, 
CLEVELAND, OHIO 








Blackwell - Panhandle 
| Idaho : 
White Pine 


For OHIO TRADE. 
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QUEEN CITY TRADE FEATURES 

CINCINNATI, OHIO, Feb. 2.—The increase in trade 
among furniture manufacturers, together with the large 
amount of construction work being done, is having a 
beneficial effect upon the lumber market in this city and 
vicinity, which has constantly increased in activity since the 
first of the year while prices have strengthened materially. 
Manufacturers of. furniture have been buying freely of all 
kinds of woods used in their line, and say they now have 
sufficient orders on hand to keep their factories busy for 
several months, and that the inquiries in hand promise still 
more business. The manufacturers of carriages and automo- 
biles are also busy and contracting builders are already mak- 
ing arrangements for an early opening of building operations, 
while.the planing mills are working at full pr gent on special 
and stock work. All this gives the lumber jobbers and retail- 
ers cause for great optimism, and in f gc songcres all instances 
reports of business since the first of the year are that the 
situation is most encouraging. 

In this connection furniture manufacturers are announcin; 
a 10 percent increase of price on their finished product base 
on increased cost of production, part of which is charged to 
the increased cost of lumber and part to higher wages. A 10 
percent increase was made about eight weeks ago. 

The report of the building commissioner for January shows 
865 permits for $445,895 in improvements against 702 per- 
mits for $451.350 in January, 1915. 





FROM THE BUCKEYE STATE CAPITAL 


CoLuMBUs, OHIO, Jan: 31:—Trade has been rather 
active during the last week; most jobbers say that the 
volume was better. during the week than for several 
weeks previous. Semiannual inventories have now been 
completed with the result that stocks in the hands of. deal- 
ers are found to be rather ge and an effort is being made 
to cover, Prices are firm all along the line and all changes 
are toward higher levels. The tone of the market is good 
and prospects appear bright. 

The hardwood trade is rather-active, as both dealers and 
factories are in the market. Prices are firm and advances 
have been made in No. 3 ag ome and No. 3 oak. Furniture 
and box factories are now buying more liberally and the 
same is true of vehicle concerns. Shipments are delayed to 
a certain extent by the car shortage. Most orders are for 
immediate shipment. although a few are for delivery during 
the latter part of February. 

The southern yellow’ pine trade is also active and prices 
are advancing right along. Business is equal to the volume 
developed during December. Some retailers are holding off, 
hoping to buy at lower figures. Stocks are not large, except 
in rare instances. Shipments are rather prompt and col- 
lections are better. 

Manufacturers of millwork, doors and sash are having a 
busy season making stocks for the spring season. Prices 
are rather firm and prospects are excellent. 





AT THE HOOSIER METROPOLIS 


INDIANAPOLIS, IND., Feb. 1.—Bad weather continues 
to be a damper on building operations in this city, but 
regardless of this fact the city building department re- 
ports that building operations for January will show a«sub- 
stantial gain over the corresponding period of last year. 
Realty companies report that an unusually large number of 
moderate-priced homes will be constructed here early in the 
spring, and in fact more building of this class is being done 
now than usual at this time of the year. Thesecal retail 
trade agrees with the optimistic reports concerning future 
business that were made by lumbermen from all parts of 
Indiana at the recent convention of the Retail Lumber 
Dealers’ Association of Indiana held here. The Stutz Motor 
Car Company took the lead of other manufacturers who are 
contemplating improvements last week by awarding a con- 
tract for an addition to its automobile factory to cost 
$100,000. Furniture manufacturers report increased con- 
sumption of hardwoods. 

The William F. Johnson Lumber sage gd has been en- 
joying a steady and heavy trade during the last few months 
in supplying the Dunn-McCarty Company, of Chicago, with 
lumber used in connection with several large improvements 
that have been contracted for by the city. The construc- 
tion company had a $1,000,000 contract to make a sewer 
out of Pogues Run, a small stream that flows through the 
business district. An enormous amount of lumber for false- 
work and concrete frames was used under this contract. 

A. H. Krieg, manager of the Indianapolis Bank & Fixture 
Company, declares that the large orders for bank fixtures 
and woodwork for office buildings that are being received 
prove that building operations in all parts of the countrv 
are becoming heavier. He also said the business of his 
company shows that higher grades of fixtures are being 
purchased than a few years ago. 





IN SOUTHWESTERN INDIANA... .. st pat gs 

EvaNSvILLE, IND., Jan. 31.—Business is reported on 
the upward grade and many mills are being operated 
on full time. Prices are stiffer and there have been 
marked advances on some items. During the last week many 
substantial orders have been received and the number of in- 
quiries has also increased over the previous week. Ash. is 
stronger than it has been for some time and all grades of 
oak lumber are also stiffer. Walnut remains at a standstill ; 
demand for hickory is normal; poplar, that has been dragging 
for some time, shows no improvement. Elm and maple are in 
fair demand, while gum is moving briskly. Sycamore is not 
in strong demand. ; 

George O. Worland, manager of the Evansville Veneer 
Company, who left a few days ago for a business trip through 
west Florida. says the veneer business is coming along fine. 
The company’s plant is being operated on full time. 

Local lumber manufacturers report that logs are coming in 
rather slowly at present, although they say they have not 
been handicapped for the want of logs. 





VALLEY METROPOLIS HARDWOOD NOTES 


Sr. Louis, Mo., Feb. 1—The hardwood demand is 
just about the same as it has been since the first of the 
year. As the result of the recent heavy rains all over 
this territory as well in the producing territory, logging 
has been much delayed or entirely suspended, and with indi- 
cations of a scarcity it is no wonder that holders of hard- 
wood will not let go at the present prevailing prices. Oak 
continues to be the best item in demand, with others in 
moderate request. 

Demand for cypress is gradually getting better, but there 
are.so many buyers in attendance at the various conventions 
that until they return Home there will be no noticeable 
improvement. What is now being purchased is for immediate 
consumption. 

and is for mixed cars, in addition to small orders, and 
there is considerable call from the yard trade. Weather 
conditions, too, are much nst bu and until the 
weather becomes pleasant and there are indications of build- 
Hw Pa nor ag taking a start, the demand will not show much 
betterment. Stocks at the mills are as being light 


- the lumbermen have enjoyed for several years. 


and in some items there is a scarcity. Prices are apt to 
remain steady until there is an increase in the demand. 





KENTUCKY HARDWOOD NOTES 


LovuIsvILLE, Ky., Feb. 2.—Although the supply of cedar 
is supposed to be at the vanishing point, enough is still 
being produced in Kentucky to warrant the establishment 
of a mill which will devote itself to manufacturing that 
prone. exclusively. The Warren County Cedar Company 

as been organized at Bowling Green, and will put a mill in 
operation in the immediate future. T. Vance and B. ¢. 
yhite ure those interested in the concern, which has been 
eucozraged to enter the field on account of the increasing 
demand for cedar in the manufacture of chests and other 
articles of furniture. 

The Edward L. Davis Lumber Company, of Louisville, has 
been successful in Pg rligr gy a number of the finest walnut 
trees ever produced in this district, which has been famous 
for generations for its walnut. The trees are on the old 
Bonnycastle estate, one of the old-time homesteads of Louis- 
ville, and until recently they were not for sale. The prop- 
erty has been developed for residence purposes, however, and 
owing to the attractive condition of the walnut’ market#the 
Bonnycastle heirs were persuaded to sell their trees. “he 
result has been the felling of a number of real monarclé of 
the forest, and the production of logs which are remarlble 
for size, color and F mcoyires high quality. Most of the logs are 
over 24 inches in diameter, and many of them possess excep- 
tional figure. 

Important railway construction is in contemplation which 
will still further hasten the development of eastern Kentucky. 
The Baltimore & Ohio Railroad, which is endeavoring-to meet 
competition from the Chesapeake & Ohio, will build from the 
mouth of the Big Sandy River to the mouth of Shelby Creek, 
in Pike County, Ky., a distance of about thirty miles. It is 
already operating up Shelby Creek to Jenkins, Ky. ‘The 
Norfotk & Western Railroad has a plan for the construction 
of a new line from a point in Virginia across the- mountains 
to the timber districts of eastern Kentucky, and will make a 
survey of the line shortly. 

The Yellow Poplar Lumber Company, of Coal Grove, Ohio, 
has under construction a 15-mile narrow-gage line from 
snc on the Pond Creek Railroad, to its logging camps 
near Louisa, Ky. It has between 200,000 and 500,000 trees 
purchased, and is spending $100,000 in the development of 
the property. Paris Charles, of Grundy, Va., is in chtrze 
of the logging work. The logs will be delivered at the*~om- 
pany’s mill in Coal Grove. 


IN CENTRAL VIRGINIA 


LyNcHBURG, VA., Jan. 31.—Although there was ®ery 
little change in either hardwood or yellow pine on®the 
lumber market last week, the mills are all fairly Bus 
cleaning up their bookings made in December and the de@rt 
of inquiries for other than special stocks for rush shipment 
has caused no uneasiness. 

No demand is snl being made from the yard trade or + at 
ing mills for yellow pine. The call for cheap boards “nd 
boxing material in this timber is very active, and as st@eks 
are scarce the prices hold rather firm and the operators*be- 
lieve that boxing material in yellow pine will remain st#§ng 
at present prevailing prices. North Carolina roofers @nd 
dimension sizes have fallen off in price as well as in demiind, 
but as the figure on these commodities reached an excessifely 
high mark during November and December the present séale 
looks more in line with values and it is generally beliéyed 
can be maintained throughout the first half of this year. 

The railroads are sending out many inquiries, as are®the 
car manufacturers, for both yellow pine and hardwoods, nd 
if actual purchases are made to cover it will have a tendéficy 
to help kee — up fairly well until the expected spiing 
boom materializes. 

Although there are many inquiries being sent out, pre- 
sumably as “feelers,” hardwoods are in light demand, “and 
while most factories are well loaded with this material *dry 
stock at the mills is not plentiful. 





IN CENTRAL ARKANSAS 
LirtLe Rock, ArK., Feb. 1.—The reopening of a field 
for the sale of Arkansas hardwoods, principally oak and 
gum, which has been closed for several years on account 


. of prohibitive railroad rates, will be. a result of the re¢ent 


reduction the terminal rate to the Pacific coast from®the 
ee and Missouri River territory. The rate has Been 
reduced from 80 to 70 cents for the Missionine territory, and 
from 86 to 75 cents for the intermediate territory. The Mis- 
souri River rate has been reduced from 80 to 70 cents. 

Commenting upon the possible effect of this lowering»of 
rates R. G. Bruce, vice president of the Kansas City . 
wood Flooring Company, of this city, said in a resent 
interview : 

“Because of the high rate which made it cheaper fo 
Pacific coast buyers to use the imported Japan hardw 5 
we have been unable.. e any sales in that territory. 
We have a few sales Who visit California buyers occa- 
sionally, but not as in former years, when the terminal rate 
was low enough that we could meet competition. With the 
lowering of the rate we will dispatch men to the Pacific 
coast, and we expect again to build up a substantial trade 
there. We have a better qualit of oak than Japan, and it 
will be easy to get the trade if the prices compare favorably. 
It probably will take some time to again build up a bi« 
trade for the Arkansas lumber on the West coast, but with 
the opening of the channel it will mean a big increase for 
the hardwood lumbermen of this vicinity.” 


IN NORTHEASTERN TENNESSEE 


BrisToL, VA.-TENN., Feb. 1—The lumber trade outlook 
in this section is becoming more encouraging and the 
lumbermen believe that quotations will continue to *sd- 
vance and that the spring will see much better —_ iD 

con r 
able volume of stock is now moving, but the ongeogey 
not anxious for future business, feeling that they are en 
to a higher price for their stock, in view of the increas® in 
prices of other commodities. 

The Black Mountain Lumber Company this week res 
operation of its milliat Bluff City, south of Bristol. le 
company has changed the course of its railroad and is * 
getting out some excellent logs. It has a seven-year cut.” 

w. 8. iting, of Asheville, N. C., was here last 
Mr. Whiting will shortly begin the operation of a new | 
at Foscoe, N. C., which will have a daily capacity of 8 
feet. A line of railroad is also being constructed. . 

There is considerable activity in manufacturing alon 
Carolina, Clinchfield & Ohio Railroad in western North 
lina and indications are that several new mills will be put to 
work in that section during spring. 

ON LN NP NLR LNN LL ND Nl a 


Durine the nine months ended September 30, 1914, 
wood and wooden manufactures valued at $4,752,104 
were purchased by the Argentine market, while during 
the nine months ended September 30, 1915, the same 
products were valued at $2,885,376. 
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FROM THE PACIFIC NORTHWEST 








PUGET SOUND NOTES. 

SEATTLE, WASH., Jan, 29.—The weather is the pre- 
dominate feature of the market here. In most sections 
of the country, where people are used to cold weather 
and snow in the winter, present weather conditions existing 
in Seattle and on the Pacific coast wonld have little effect 
on business. Here it is different. People are not prepesee 
for severe weather and in the woods the methods of logging 
prevent operating in heavy snow. Independent loggers have 
so few logs to sell they have not bothered about raising 
their quotations, but logs that have recently been sold 
brought $7, $10 and $13, which prices are $1 mofe than the 
last quoted market prices, 

There is a further condition to be taken into considera- 
tion. When the snow goes off in this section it is with a 
chinook or warm wind and it melts very rapidly. One 
chinook, coming as it did in between the snowstorms, was 
the cause of destruction to much logging road and washed- 
out begs 7 and tunnels that it will take many weeks to re- 
place. ith the present immense amount of snow in the 
mountains and foothills a chinook will mean flood condi- 
tions and further serious drawbacks to logging operations. 
Realizing these conditions it is no wonder that Pacific coast 
millmen are advancing lumber prices. . It is thought fir 

rices will advance $1 a thousand next week, including all 
tems. Cedar siding took an advance of from $1 to 
this week. Cold weather still prevails and it is snowing 
today with no signs of a lJetup. 

F. G. Donaldson, traffic manager of the West Coast Lum- 
bermen’s Association, explained some of the features of the 
rate situation bearing on the recent advance in shingle 
rates effective January 15. For example: He says that 
by billing through Minnesota Transfer to Buffalo and to 
many other points in the Central Freight Association terri- 
tory the old rates prevail, whereas the combination of bill- 
ing by the way of Chicago is advanced. ‘To southeastern 
territory—that is, east of Memphis and south of the Ohio 
River—many points are reached by combining on Memphis 
instead of St. Louis, and as no advance has as yet been 
made to a such points are not affected. In a letter 
to members Mr. Donaldson says: “It will be seen, there- 
fore, that the new rates have not been advanced to all east- 


‘ern and southeastern States; in fact, to but a small number 


of points in those States. The best advice I can give any 
shingle shipper js not to take anything for granted, but to 
figure the different possible combinations on each order 
direct from the railroad tariff and avail himself of the low- 
est rates and route to reach the point of destination.” 

C. A. Mauk, president of the C. A. Mauk Lumber Compsny. 
of Toledo, Ohio, was in Seattle this week on one of his 
occasional trips to the West and while here conferred with 
Col. H. S. Stine, of Seattle, western manager of the company. 
Mr. Mauk will spend some time in Portland, in connection 
with the Douglas Fir Company, of that city, of which he 
is also president, and with E. B. Hazen, manager of the 
Bridal Veil Lumbering Company, in which Mr. Mauk is also 
interested. Business generally and lumber conditions as well 
are mea eng A prosperous throughout the East and South, 
according to Mr. Mauk, and he believes it only a matter of a 
short time before the Pacific coast will experience its share 
of the general improvement. bg 

E. H, Polleys, president of the Polleys Lumber Company, 
Missoula, Mont., manufacturer of white pine lumber, is visit- 
ing in Seattle this week, accompanied by Mrs. Polleys. 
While the sawmill of the Polleys Lumber Company is closed 
the planing mill at Missoula is Sag night and day and 
the company is making heavy shipments. Mr. Polleys re- 
cently returned from a trip through the middle West and 
says he believes there will be an excellent lumber demand in 
the spring that will soon be noticeable. Mr. Polleys on 
Friday attended the annual meeting of the West Coast 
Lumbermen’s Association at Seattle. He returned home by 
the way of Portland, Ore. 

E. P. Triol, local manager for the North American Lum- 
ber Company, has resigned to take effect February 1. He 
will be succeeded by W. A. McBurnie, who has for several 
pare pow sales manager of the Eclipse Mill Company, 

verett. 

The Hofius Steel & Equipment Company, this city, reports 
the sale of a 100-ton Shay‘locomotive to the George Palmer 
Lumber Company, La:Grande, Ore. This is said to be the 
largest geared locomotive ever purchased by a northwestern 
logging concern. ‘The George Palmer Lumber Company 
operates a large sawmill plant and box factory at La Grande 
and has immense timber holdings in that vicinity. This 
company’s product is well known in the eastern markets 
under the trade name “Looking Glass’ mountain pine. 

E. W. Ferris, State fire warden, has resigned to accept 
the position of postmaster at Mount Vernon, Wash., having 
recently received that appointment. Mr. Ferris has made 
a record for efficiency in the office of fire warden and has 
worked in close harmony with the Washington Forest Fire 
Association and all forest protective organizations. 

The famous Kenmore mill of the John McMaster Shingle 
Company, located on the eastern shore of Lake Washing- 
ton, will resume He cold go as soon as weather conditions 
will allow. This plant has been closed for several months, 
having cut out its supply of timber, but the company has 
recently closed a contract for enough timber to operate it 
for another year. This company also operates a cedar siding 


and shingle plant at Marysville, Wash. 
i Le wit 4 


} er, of the L. R. Fifer Lumber Company, this 
city, is spending a few weeks in the middle western States 
and attending some of the conventions of retail lumbermen. 

i. LL, Mersereau, sales manager of the Doty Lumber & 
Shingle Company, Doty, Wash., while in Seattle this week 
atiending the annual meeting of theeWest Coast Lumber- 
men’s Association, stated that his company’s mill is operat- 
ing because it has a supply of logs on hand, but that it is 
impossible to operate a ogging camp. He says there is four 
eet of snow in the woods of southwestern Washington. 
Contrary to conditions in many parts of the country, heavy 
snowfall in the fir forests on the Pacific coast prevents the 
operation ef logging camps. 





ON POSSESSION SOUND 


EveRETT, WASH., Jan. 29.—Frank R. Pendleton, who 
returned recently from the East, says that the only one 
thing necessary to place lumbermen of the Pacific North- 
West in a strong position is for them to hold down their 
Shipments in order to free the markets from overstocking. 
Eastern dealers are willing to pay the higher prices de- 
manded for lumber, but they do not want to find later on 
that the grades are selling at a lower price. Not much lum- 
er is being used just now in the East and the yardmen are 
not stocking up. Millmen must therefore avoid pouring 
Stocks into eastern territories before the real busy season 
Starts, says Mr. Pendleton. 

A The Puget Sound Loggers’ Association handled 648,000.- 
tare feetof fir and cedar for its members and patrons in 
neg according to a statement just issued. The prospects 
_ heavy business in 1916 are considered excellent, there be- 
ng no surplus to keep prices down. 

1 Cold weather and snow have interfered seriously with 
ogging and mill operations in the Snohomish County dis- 
trict uring the last few weeks. Several mills have been 
closed and logging was almost at a standstill 

The last shipment of mining timbers that will be made 
or several weeks from Oak Harbor left recently on the 
meamer Olson & Mahoney, H. R. Rude being the entagess 
ona timbers were purchased from J. H, Neil, of Oak Har- 


ON COMMENCEMENT BAY 

TacoMA, WASH., Jan. 27.—This is the fourth week of 
remarkably abnormal weather conditions in western 
Washington that continues to seriously cripple the lumber 
industry. Milder weather last week that included rain Friday 
and secneey, encouraging millmen and loggers to think that 
the first of this week would see their weather troubles ended, 
brought instead another heavy fall of snow general through- 
out the western part of the State this week. Scores of mills 
and logging camps that had just started up after the rough 
weather have been forced back into idleness and those that 
are running are doing so under a stiff handicap, fighting 
away ice and snow each morning, and making slow progress. 
The mills at tidewater have been able to keep running con- 
tinuously, troubled only by log scarcity. ergy mills, how- 
ever, have largely been unable to operate at all. Up along 
the Tacoma Eastern branch of the Milwaukee railroad there 
are thirty inches of snow, and deeper in the woods. The 
lumber market itself is stiff with a fine demand, more cutting 
orders than usual and prices tending higher. Enforced cur- 
tailment has put mills behind with orders; well-nigh record 
snowfalls through the Cascades have put the railroads behind 
in the movement of freight, mill stocks have grown steadily 
less and difficulty is being experienced in placing orders. 
There are no cedar logs and very few fir logs in the water. 
Shingle mills are situated the same as sawmills, and shingle 
prices are advancing. 

A. H. Landram, who has been assistant sales manager for 
the St. Paul & Tacoma Lumber Company, will become sales 
manager of that company, succeeding John H. Burnside, who 
recently resigned to go into business for himself in Denver. 
Mr. Landram has had a broad experience in the lumber busi- 
ness and has been associated with the St. Paul company for 
several years. 

When the State forestry board meets in Olympia soon 
cey Forester W. B. Bailey will bring before ‘it the propo- 
sition of having all camp sites for campers, fishermen, hunt- 
ers and others in the forests selected by the fire wardens 
the coming season. The Federal Government has already out- 
lined a plan to do this. Mr. Bailey estimates that 25 to 30 
percent of the forest fire loss each season is due to careless 
campers. He has prepared: warning notices to bé posted 
at the sites and a letter of instruction to be sent to each of 
the deputy fire wardens. Campers would be allowed at no 
other places in the forests than those designated. ‘The 
senate Wednesday having confirmed the appointment of E. 
W. Ferris, State fire warden, to be postmaster at Mount 
Vernon, Wash., the forestry board at its next meeting will 
also select a new State warden that he may begin at once 
preparing for the 1916 season. Warden Ferris resigned 
when he applied for the Mount Vernon postmastership, but 
the board declined to ments the resignation until it was 
certain Warden Ferris would secure the position. 





ON BELLINGHAM BAY 


BELLINGHAM, WASH., Jan. 29.—Another cold spell with 
the heaviest fall of snow known in northwestern Wash- 
ington since 1893 has closed a number of mills in this 
section after they had little more than resumed operation 
following a general shutdown enforced by previous northern 
blasts. Snow in this city is ‘about 15 inches deep and in 
logging camps from two to three feet. 

_ The Bloedel Donovan Lumber Mills is increasing its 
boiler capacity at mill A by one-third. It is replacing eight 
of the old style tube boilers with two water tube boilers. 

The Hazel Mill Company’s lumber and shingle mills at 
Fravel, near this city, will resume operation within a short 
time after a closedown of more than one year. The plant 
has been repaired and brought up to date at a cost of sev- 
eral thousand dollars. For the present the output will be 
limited to shingles and cedar siding. Another mill that will 
soon be running is the Vincent shingle plant at Anacortes, 
which has been idle two years. It will begin operation about 
March 1 under the management of George BE. Vincent and 
backed by Seattle capital. New machinery will replace the 
old almost entirely. 

The Samish Bay Logging Company this week began run- 
ning two sides, cutting 75,000 feet daily for itself and as 
much more for the Bloedel Donovan Lumber Mills. The 
Hamilton Logging Company has closed for a month, although 
it has many orders, because water pipes necessary to its 
operations are frozen. 

The sash and door plant of the Bloedel Donovan company 


“has now so many orders on hand that it is running twelve 


hours a day. It is estimated that it will take six months 
to fill orders now on hand at the present rate of output. 

The lumber market in California shows sign of improve- 
ment according to Superintendent C. L. Flynn, of the 
Bloedel Donovan Lumber Mills, who has returned from a 
trip to southern California. At present there is considerable 
stock on hand, but the outlook is more encouraging than it 
has been for some time. 





ON THE WILLAMETTE RIVER 


PoRTLAND, ORE., Jan. 29.—The Pacific Northwest is in 
the grip of a snow storm that has lasted since the first 
of the year, with no letup yet in sight. The ground is 
covered with more than a foot of snow in the Columbia 
River district and up the Willamette Valley and logging 
operations and lumber .cutting are practically suspended. 
Announcements have come from the various sections last 
week, however, that as soon as weather conditions permit 
operations will be resumed, for orders are piling up rapidly 
on the books. Receipt here today of the news from New 
Orleans that southern pine mills had booked 41,000,000 feet 
for France again had further stimulating effect upon. the 
market here. With vessels available the Columbia River 
district would be able to ship every stick of lumber pro- 
duced to foreign ports for some time. From coast ports 
come the reports that carriers are in course of construc- 
tion in greater numbers than ever and this is expected to 
make some carriers available in a few months. 

Peter D. Milloy registered at the Portland Hotel during 
the week and conferred with the Portland Chamber of Com- 
merce relative to the establishment of a line of steamers 
between Portland and Atlantic coast ports. He said that 
he had about seventeen vessels within reach and that from 
what he: had seen there would be an excellent field to op- 
erate them in the lumber trade. It is hoped here that 
Mr. Milloy will be able to work out the plans that he has 
in mind, for what is needed is carriers to carry the busi- 
ness that is assured with the reopening of the Panama 
Canal to _ traffic 

R. M. Fox, local manager at Sutherlin, Ore., for the Roach 
Timber Company, of Muscatine, Iowa, which has a tract of 
50,000 feet of timber near Sutherlin. returned recently from 
an eastern trip and reported that the company is so well 
pleased with conditions that it has decided to go ahead as 
soon as the weather permits with the construction of fifteen 
miles of railroad from Sutherlin to the timber. It is also 
intended to erect a mill at Sutherlin of about 250,000 feet 
dailv capacity. 

The Emerson Hardwood Company of this city, has decided 
to rebuild its mill here which was damaged by fire several 
It will be made more modern than the old 


The Union Steamship Company, of San Francisco, is re- 
ported as planning the operation of a line of steamers from 








Residence of Theodore A. Ripson, Hempstead, L. L, 
finished in Birch. 


Birch 


Gives Dealer a 
Strong Prestige 


in that you can recommend it with 
the knowledge that it will make 
good. It’s doing it every day. It’s 
just the finish for hard wear because 
it is a dense, hard wood which does 
not warp, shrink nor mar easily as 
do softer woods. Tell your custo- 
mers about it and you'll win friends 
and 


Capitalize Your 
Selling Ability 


Far be it from us to minimize the dealers’ 
influence in the making of sales, but we do 
know the general publicity being given Birch 
is increasing the demand for it and we want 
you to participate in the advantages this 
general advertising is creating. —The one way 
to clinch these extra profits is to have Birch 
in stock. Be prepared to show your custo- 
mers Birch casing, bases, flooring, moulding, 
etc., and have our Birch Book *‘A”’ on your 
desk to show them views of homes finished 
throughout with Birch— columns, newel 
posts, stairways, grills, mantels, etc. 








HM By being the first in your 
Get m Now town to feature Birch fin- 
on these ish, you will gain the pres- 

é tige that always comes to 
Profits the fellow who leads. This 


is doubly certain in Birch 
because it possesses natural merit in beauty, 
grain and durability equalled by but few other 
woods. Suitable for enamel and all the stains 
from natural to rich mahogany. 











An inquiry sent to any one of the firms below asking 
for Birch Book “A”, will bring you invaluable 
information about this peer of finish woods, 


WORCESTER LUMBER CO., Ltd., 
Chassell, Mich. 


WILLOW RIVER LUMBER CO., 
Hayward, Wis. 


MASON-DONALDSON LBR. CO., 


Ww. MBER CO., 
Rhinelander, Wis. G. W. JONES LU 0 


Appleton, Wis. 
SAWYER GOODMAN CO., 


Marinette, Wis. FLANNER-STEGER LAND & 
LUMBER CO., 
Goodman, Wis. 
NORTH WESTERN LUMBER CO., |. STEPHENSON CO., 
Stanley, Wis. Wells, Mich. 
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Woods Crews Hustling 





Saw Mill Humming 





Tuning up for Spring business — 
Give us a chance to quote you on 
your needs in 


White and Norway Pine, 
Hemlock, Tamarack, Lath 
and White CedarShingles, 
all Northern Hardwoods. 


Brooks & Ross Lumber Co. 


SCHOFIELD, WISCONSIN. 
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Issaquena Lumber Co. 


916 James Bldg. CHATTANOOGA, TENN. 
— Manufacturers — 


Hardwood Lumber 


We have on hand ready for immediate 
shipment:— 


4,000,000 ft. 4-4 to 8-4 
Plain Red Oak, White 
Oak and Red Gum. 


} In addition to the above we are cutting 
| 
} 


4 





50,000 ft. daily—unsurpassed for widths, 
lengths and manufacture, assuring our cus- 
tomers the very best stock. 


i‘“Kaney Kreek Klears” 


( SOUTHERN PINE) : 





DON’T FORGET 
White Pine, Hemlock 


and Basswood Lumber 
Siding, Ceiling, Flooring, Sash, Doors, Blinds, 


Window Frames and Mouldings. A 
Red Cedar Siding and Fir Doors. 


Mershon, Eddy, Parker Co., Sazinay: 














Washington Fir California Redwood 
Cedar and Spruce Red Cedar Shingles 


Complete Stock of above for Coast Shipment 
or from our Minnesota Transfer Warehouse. 


H. B. Waite Lumber Co. 


MINNEAPOLIS, MINN. 














the Columbia River to Australia and if these — develop 
Portland lumber manufacturers will have cilities for 
reaching that market, something that can not be done at 
present with tramp vessels beyond reach. Paper from the 
paper mills here would also prove a big item for the line. 

a C, Whitney, of Detroit, Mich., head of The Whitney 
Company (Ltd.), which has large interests here and in the 
Tillamook country, was in Portland this week, enroute to 
Pasadena, Cal. to visit his sons, Mr. tney is very 
optimistic as to the outlook for the lumber trade and speaks 
particularly well of conditions at Detroit, which he regards 
as at the bottom of the funnel into which money for supplies 
is now pouring from all directions. The southern lumbermen 
are getting from $4 to $4.50 a thousand more for their 
lumber than they did a year ago, and this is regarded as a 
very substantial improvement in the situation, he explained. 
The Whitney Company owns large bodies of timber in Clatsop 
County, on the lower Columbia, the logging operations being 
conducted ~ the Larkin-Green Longing Company, of this 
city. Russell Hawkins, the company’s representative here, 
said buskers and fallers have been sent to Blind Slough, 
where the camps are located, and that in three weeks logs 
will be in the water available for the market. There is a 
strong demand for spruce logs and these will be given special: 
attention. Spruce logs are now bringing $11 here and $13 
on Grays Harbor, it is said. 

. Beal, manager of the St. Helens Creosoting Com- 
pany, with offices in this city and plant at St. Helens, Ore., 
since its inception four or five years ago, severed his connec- 
tion with the company January 1. Mr. Beal has gone to 
San Francisco, where he is connected with Charles R. Mc- 
Cormick & Co. 





IN SOUTHERN OREGON 


KiamMatTH Fauis, OrE., Jan, 26:—With the demand 
for white pine rapidly depleting their yard stocks, local 
lumber concerns are preparing to open their sawmills 
as soon as conditions will allow. March 1 is the day the 
Pelican Bay, H Edmonds and Algoma lumber companies 
expect to resume cutting. In the meantime several con- 
cerns are working good sized crews in winter logging in the 


woods. 

The Klamath Manufacturing Company has just obtained 
permission from the State corporation commission to _in- 
crease its capital stock from $100,000 to $250,000. The 
concern operates a box factory at Shippington, and late 
last summer completed a sa 1 with a 75,000-foot daily 
capacity. Robert A. Johnson is president and general man- 
ager of the company. 





IN THE WESTERN PINE COUNTRY 


SPOKANE, WaSH., Jan, 29.—A wave of bitter cold ac- 
companied by snowstorms, following a chinook, has prac- 
tically tied up lumber shipping completely in this terri- 
tory for the later part of this week. Nearly every trans- 
continental line is blocked and the Northern Pacific ilroad, 
which is still maintaining a spasmodic service, has prac- 
tically given up the movement of freight. None of the large 
mills of this territory were able to ship this week and 
most of the cars in transit are tied up. The big mill of 
the Potlatch Lumber Company, at Potlatch, Ida., is the only 
large mill in operation in the territory. 

cA C. Barline, of the Western Pine Box Sales Company. 
of this city, said this week that he was closing several 
large contracts for boxes. One order, illustrating the value 
of the canning industry, which he closed th an eastern 
house a few days ago, was for material sufficient for 125 car- 
loads of canned goods. 











FROM THE GOLDEN GATE 


San Francisco, Cat., Jan. 29.—The month now closing 
has been a remarkable one for large inquiries and unusual 
conditions surrounding the milling and marketing of lum- 
ber. Some big orders have been placed through San Fran- 
cisco firms. The domestic market has been very strong on all 
kinds and grades of lumber and. prices have continued to 
advance. The domestic cargo price on fir is strong at $13.50 
for yard stock, and $14 for specials, delivered San Francisco, 
and $15 southern California ports. 

This is usually a critical time of the year, when the market 
has a tendency to weaken with the seasonal rains preventing 
a great deal of wooden construction work from being done, 
but the present conditions are such that further advances are 
expected. 

The fact that 75 percent of the mills in the Pacific North- 
west are unable to operate owing to snow and ice, with logs 
extremely scarce, indicates that the. market will remain strong 
for some time, regardless of the volume of orders. Were it 
not for the unusually heavy rains in California preventing 
the handling of lumber in and out of the interior yards the 
local wholesalers would find a great difficulty in taking care 
of a normal volume of business. As soon as the rains let up, 
a marked increase in demand may be looked for. Already 


there are Many emergency orders coming in from the San. 


Joaquin Valley and southern California for timbers and lum- 
ber required to make repairs following this week’s storm, 
which was a repetition of the one two weeks ago. 

The number of building contracts filed for record last week 
was twenty-six. representing a total investment in buildings 
4 $147,000. This is the average for local building construc- 
tion 


A. Mazurette, architect and builder, of Martinez, Cal., 
states that he has received word that his bid for the con- 
struction of the new Physicians & Surgeons Building had 
been accepted. The cost of the building will be over $1,500,- 
000. He plans to start construction work very soon. 

The offshore freight market continues to be firm and com- 
paratively few new charters have been announced lately. 
There is no increase in the supply of disengaged tonnage 
available for early shipments of lumber and offshore freights 
continue to be very high. 

Coasting lumber freights are firm and steam schooners are 
busy with shipments from the North. Quotations are about 
$5 from Puget Sound or Columbia River to San Francisco, 
and $5.75 to southern California ports. : 

Receipts of lumber by sea at San Francisco during the 
week ended Saturday, January 29, amounted to a total of 
12,000,000 feet. These figures include California redwood 
as well as fir from Oregon and Washington ports. ; 

A new lumber office has been opened in the Mills Build- 
ing, this city, by E. D. Porter, who was formerly manager 
of the E. J. Dodge Company and of the Hel River Valley 
Lumber Company. 

The Red River Lumber Company, which operated its bi; 
sawmill and manufacturing plant at Westwood throughou 
last winter despite the snow, has successfully followed the 


same policy this year, although the winter is the most severe - 


in twenty years. Thus far the mill has not been closed 
down more than three aye on account of heavy snow. An 
additional bandsaw is being installed, which will increase 
the cutting capacity of the mill to 700,000. feet a day. The 
sash and door aspera is operating on cut stock, with 
some orders ahea An_advance of about $1 in delivered 
prices will be effective ipso | .. ; ‘ 

R trade conditions, Junius H. Browne, general 
salesmanager of the Pacific Lumber Company, extensive red- 
wood manufacturers, says: ‘We are ve optimistic over the 
outlook. ‘There has already been a § volume of redwood 
business placed and the local demand is much better than it 





was. Redwood prices in California have advanced $4 » 
thousand on uppers and $2 on common, and in the Kast 
oe i have gone up $2. making the eastern ge relatively 

eaper than the ifornia prices today. far as our 
own conditions is concerned we have had all the business 
we could take care of and in the last year we have reduced 
our stock on hand about 20,000,000 feet.” 
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IN NORTHERN WISCONSIN 


_ RHINELANDER, Wis., Feb. 2.—The temporary dullness 
in the lumber trade in a measure serves to steady the 
market, which is somewhat inclined to go ‘‘wild’’ on 
prices. Many dealers realize that any advance that may 
occur should be gradual and should be based 
demand so genuine that it could not be checked by the ad- 
vance in price. This point has po been reached, although 
higher quotations may be expec shortly. Some dealers, 
however, seem to nurse a feeling that prices may slump dur- 
ing the summer. 

rther steady advances in certain lines that are scarce 
are looked for, especially in all kinds of crating and box 
lumber. Certain grades and thicknesses of birch and bass- 
wood are already very scarce, and 2-inch soft elm and rock 
elm are likewise. Some dealers ask more for 14-inch birch 
than for 2-inch; 5/4 basswood No. 3 seems to be in good 
demand at prices that are about $2.50 higher than thirty 
days ago, and 4/4 basswood No. 3 has advanced somewhat, 
but there is a light demand. 

Shipments from Rhinelander are only fair, and the busi- 
ness for this is not expected to ‘compare encouragingly with 
the normal January trade. There are 5,000 cars of lomber 
stored in this ped and it will take six months of ordinary 
trade to clear this accumulation away. 

Logs have been coming in here more rapidly than they 
can be handled. 

H. H. Stolle, of the Stolle Lumber Company, Tripoli, was 
in this city this week. He is preparing to rebuild the saw- 
mill and veneer mill that was destroyed by fire on Christ- 
mas day and says that it will more modern than its 

redecessor, containing a band saw instead of a rotary. Mr. 
tolle says he is ‘tired of making sawdust and prefers to 
make lumber.” 





CREAM CITY TRADE NEWS 


MILWAUKEE, Wis., Feb. 1.—There is still plenty of 
building activity in Milwaukee despite the cold weather. 
So many large building projects are under way that 
there is bound to be considerable business in the lumber 
field developing from now on. 

The factory trade is still a bright feature of the Milwau- 
kee lumber business. hile the sash and door factories are 
buying rather carefully, demand from other manufacturing 
sources is active and the total business received from this 
source is highly satisfactory. The railroads have been plac- 
ing some big orders for car stock, the furniture manufac- 
turers and chair factories are exceptionally busy and are 
buying stock freely, while the farm implement plants here 
in Milwaukee and about the State are busy and are placing 
some good orders. ° 

Wholesalers-look for some good orders from dealers in 
about three weeks, when retailers from all over the State 
will be in Milwaukee to attend the annual convention of 
+ oe > tema Retail Lumber Dealers Association, February 

o 24, 





A WISCONSIN LOGGING POINT 


Stevens Point, Wis., Jan. 31.—Loggers are having 
the best woods season recorded in years in northern 
Wisconsin, a larger cut being made than for some time. 
Hardwood for lumber and pulpwood are keeping most large 
crews busy. The pulpwood demand is large and is the most 
notable feature of the lumbering situation. There is also a 
big demand for stuff by furniture factories. Timber buying 
is brisk along all lines. Demand for railroad ties is good. 
Near Cable a huge forest of basswood is being cut down and 
five or six trainloads of pulpwood are being shipped daily. 
The Chicago & North Western Railway has put on extra 
trains and extra men to care for the timber shipments. 

The BE. J. Pfiffner Lumber Company, of Stevens Point, will 
cut about 3,000,000 feet of timber this season, its, normal 
capacity, which is larger than last year’s cut. The company 
will extensively improve its plant in the spring, adding a 
dry kiln and new machinery, besides remodeling the office. 


MINNESOTA 


A MINNESOTA LUMBER CENTER 

MINNEAPOLIS, MINN., Feb. 3.—Heavy snows which 
reach a depth of three to four feet on the level in the 
woods of northern Minnesota are proving a serious 
handicap to joggin operations, and will materially reduce 
the output of forest products this winter. Conditions were 
just right prior to the last snowfall, which began last Thurs- 
day and continued almost without interruption for three 
days. Loggers at once put out all their teams and snowplows 
to clear the snow off the ice roads, but the difficulties of get- 
ting logs out after cutting are great. Logs which had been 
cut and not skidded are lost, and will hardly be seen before 
the soriug thaw. 

The below zero, weather which followed the snow has had 
a tendency to tighten up business. A good many retailers 
are in town this week for the automobile show, and they 
report a good prospect for the spring, but are not buying 
much at this time. 

T. M. Partridge, of the T. M. Partridge Lumber Compavy, 
is in northern Minnesota looking over the company’s cedar 
camps: along the Minnesota & International Railroad. 

R. G. King, jr., president of the Pioneer Lumber Company, 
Seattle, is iting in Minneapolis for a few days and looking 
over trade conditions here. 

. N. Wheeler, a Swe the Carr-Cullen Company in 
the Pacific Northwest, has been here for a few days confer- 
ring with officers of the company. 

















AT THE HEAD OF THE LAKES 


DuLutH, Minn., Feb. 3.—Sales aggregating 2,500,000 
feet of box lumber and 2,000,000 feet of spruce were re- 
ported in the Duluth market last week. The stock sold 
at a general advance of 50 cents a thousand over prices 4 
The lumber situation is strong and seems to 
improve constantly. : 

A factor in lumber Ertces for the coming season is found 
in the deep snow which prevails eve here in this regiov. 
It makes logging by the best equip companies slow and 
os aig It is three to four feet deep and it is drifted 
badly in many places. Not in ten years has there been ‘0° 
much snow on e Bouse in the Northwest as at present. 
There will, it is predicted, be a shortage of Minnesota timber 


next spring when compared with estimates made early in the 
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AMERICAN LUMBERMAN 





winter. Lumber is advan , and there is growing jagerr. 
is quiet. Demand for ties 

bes ood, and is descri as fair for poles and posts. 

uilding permits issued in Duluth for January show an 
increase of 26 percent over the same month a year ago. 
There were sixty-three permits calling for an estimated ex- 
enditure of $113,733 as compared with fifty-six permits and 
890,155 in January, 1915. number of important permits 


which are expected to be filed in February will doubtless 
bring this month prominently forward when compared with 
February of last year. 

A feature of the lumber situation in northern Minnesota 
is the large number of small mills engaged in the manufac- 
ture of lath, shingles and lumber for small local consumption 
in farming districts. The lath and shingles, however, find 
a general outlet through Duluth, in carload lots. 








EASTERN LUMBER CENTERS 








QUAKER CITY NEWS 


PHILADELPHIA, Pa., Feb. 1—The week of the State 
retailers’ convention is usually a good one for the whole- 
salers here, and this year it was no exception. Many of 
the yardmen from all over the eastern part of the State 
were in town, and they naturally took advantage of the visit 
to see the wholesalers in their offices and much lumber was 
sold. But in addition to that the week was a good one, 
for the local yards are busy and lumber is being used at a 
very satisfactory rate. Transportation conditions are still 
holding back shipments to a great extent, but a reasonable 
amount of lumber is coming in and there is little actital 
delay in the consuming trade, as stocks on hand have gen- 
orally been able to keep things menue. The railroads and 
big industrial consumers are negotiating a lot and buying 
some, but there are many orders pending, which will add 
materially to the volume on the books of the mills when 
they are actually placed. General business conditions are 
very good, the only bad spot in the textile industry being 
the dye question, and that is as yet a contemplated one. 
Money is plentiful and in some quarters collections are re- 
ported as Cotter. The general tendency of the lumber mar- 
ket here during the last week has been toward greater 
activity and stronger prices and the prospect for spring 
has improved. 

All the hardwoods used to any extent here—plain and 
quartered red and white oak, chestnut, maple, birch, beech, 
gum, poplar, walnut and cherry—have been in good demand 
and prices have held wener or advanced, the latter being on 
thoroughly dry stock. White pine is active in all grades 
and the barn and lower are still getting more scarce and 
are advancing in price. Spruce lists are very ragged and 
prices are high. emlock is advancing and sales are large, 
especially in boards and building sizes. Cypress lumber is 
in steady call at firm prices; sawed cypress shingles are in 
good demand and cedar shingles are still lively. The south- 
ern yellow pine market has not changed as to price, but 
there seems to have been an increase in volume of business 
done over the last few weeks. North Carolina pine for 
immediate delivery is still firm in price, but occasional sales 
are reported at cut prices on certain items on which the 
particular seller is long. Lath of all kinds sell well at 
steady prices. 

The real estate market is active, with sales of ground 
for improvement the feature of the week’s business. This 
looks good for building. 





FROM WESTERN NEW YORK 


Burrao, N. Y., Feb. 2.—The Buffalo lumber market 
is located largely between the manufacturer, who is mak- 
ing every effort to push up the prices and succeeding to 
a great extent, and the retailer, who is stubborn about not 
paying higher prices. The rule is that the retailer. sees no 
material improvement in the building trade, and so does not 
understand why he should pay any more money than he did 
last year. While the Buffalo dealer believes that lumber has 
advanced and that the advance will be held, he is also per- 
suaded that it is beginning to have a speculative value again. 
The yard owner, especially, sees for the first time in half 
a dozen years his stock increasing in value day by day, and 
he is already better off than the jobber, who has no yard. 

There are plenty of reports of lumber selling in blocks at 
prices fully as high as it can be resold for. Jobbers, espe- 
cially if they have no yards of their own, are carefully resum- 
ing their last year’s contracts at the sawmills, and buying up 
this or that stock under their notice. While they believe that 
some lumber, such as southern yellow pine, has gone so high 
that it may not be able to hold present prices, they expect 
to see lumber gaining all around from this time on, and do 
not wish to be caught without a good stock. There is likely 
to be a return to the hardwood lake trade this year. For 
some years until last season the East refused to pay lake 
prices, but certain experienced dealers brought down consid- 
erable hardwood last season and these, together with others, 
are looking for lumber in Michigan and Wisconsin now 
in the expectation of higher prices. 

The leading hardwood dealers say that trade is holding up 
well, though not much ahead of a month ago. Much difficulty 
has been experienced with embargoes during the last few 
weeks, but the nearness and completeness of the Buffalo hard- 
wood market turns the attention of the East strongly in this 
direction for what stocks are needed, and the prospects for 
spring business are considered excellent. ° 





FROM THE METROPOLITAN DISTRICT. 


New York, Feb. 2.—The lumber demand continues 
satisfactory but prices have receded just a little from 
the top quotations reported last month. Mills are re- 
ported well sold ahead, but there is less difficulty in book- 
ing business ahead at today’s prices. Wholesalers say this 
is not more than ought to be expected in view of the very 
small advance of several weeks ago when prices went up 
by leaps and bounds. Considering the percentage of ad- 
vance the argument is strong that it is surprising that there 
was not a slight recession heretofore. Yard stocks are badly 
broken and while deliveries under contracts already placed 
will show retailers in better shape than they were two 
months ago, they will still need considerable more stock to 
enable them to handle the spring trade now expected. 

Deliveries are away behind and southern P bpecastad ine whole- 
salers especially are very much discouraged over the outlook 
for getting yellow pine to this market. ocal business shows 
some improvement, but embargoes are general and with the 
lack of coastwise shipping facilities the lot of the yellow 
pine wholesaler is not a desirable one. 

Inquiries from dock building and several contracting 
sources are good and there is every reason to look for a firm 
demand during February and March. 

In Brooklyn and Queens building figures are good. In 
Manhattan and Bronx the condition: indicates less activity 
in projected work for the week, but through Westchester 
and New Jersey towns retailers are figuring on considerable 
work, and with the weather conditions settled there is no 
doubt but that there will be several good sized building 
booms under way. 

F. E. Parker, of W. C. Edwards & Co. (Ltd.), Ottawa, 
Ont., was in town on Friday and Saturday, accompanied 
by his son. Both attended the annual alumni dinner of 
Mr. Parker’s Harvard class, which was held at Fraunces’ 
Tavern, Manhattan: Mr. Parker reports a good demand for 
Canadian white pine and spruce. 

Thomas M. Sizer, of Robert R. Sizer & Co., has returned 
from a several weeks’ trip to California. 

The Baldwin Lumber Company, one of the oldest estab- 
lished yards of Jersey City, celebrated its fortieth anni- 
versary by entertaining 125 of its customers and friends at 


the Downtown Club, Jersey City, on January 18. The princi- 
rable ame thett many ilenie were giak oF ths weet; 
r many friends were of the o t 

to wish them continued success for th id wae 


e business, which was 


founded in 1876 by John D. Baldwin and Paulo W. Figuera, 
under the style of Baldwin & Figuera. . 





NEW ENGLAND TRADE NOTES 


Boston, Mass., Feb. 1—Lumbermen are watching the 
weather these unseasonably warm winter days as closely 
as the icemen, hoping that the reports will promise some 
real zero climate with plenty of snow. The last few days 
with frequent rains have witnessed the disappearance of 
sleighing in several sections of northern New England where 
ordinarily there is heavy snow from November until April. 
Lumber operators in Belknap County, New Hampshire, have 
been unable to haul a stick of timber to the mills’ there 
since early last week, as the snow is entirely gone. The 
unusually warm weather also is softening the surface of the 
swamps in the woods, so that unless very cold weather with 

lenty of snow comes shortly there will be great difficulty 
n getting all the winter’s cut of logs out to the banks of 
the streams for the spring drives. While present conditions 
are distasteful to the loggers, there is direct benefit for the 
markets for eastern lumber. The enforced curtailment of 
kp ag is keeping quotations very stiff and may result in 

olding the present fair margin of profit for the producer 
right through to the end of winter. 

Another influence which is tending to curtail production 
this winter is the scarcity of labor. Many of the men who 
ordinarily would come to the lumber towns of Maine and 
New Hampshire in the fall to hire out as lumberjacks at the 
camps are now remaining in the cities, where they can get 
higher wages in the munitions factories. Some logging 
operators go so far as to say that fully 50 percent of the 
men they normally would get are now working in the war 
order plants and making “big money.” 

Throughout the Boston wholesale market the feeling of 
confidence is becoming greater weekly. A general survey of 
the lumber industry, it is agreed, indicates that prices will 
continue to rise until the favorable figures of 1912 are 
reached. Business has been improving steadily during the 
last six months, and it is now assured that improvement 
will continue for six months longer and probably for an- 
other year. Labor conditions, with work for all, are com- 
paratively quiet, and wages, on the whole, are not expected 
to advance beyond the 5 or 10 percent already granted in 
several important industries. This excepts the “war babies,” 
as the industries rushed with war orders are paying con- 
siderably above what may be regarded as normal scales. 
Their ggg mare therefore, are spending generously, buying 
furniture, pianos, building homes etc., with very material, 
although somewhat indirect, benefit to the prosperity of the 
lumber industry. 

Foreign inquiries for American lumber are coming along 
to local firms in very encouraging volume, with the problem 
of methods of transportation the principal handicap in the 
way of acceptance. early all the big liners going out with 
general cargoes, consisting largely of war munitions for Eng- 
land. France and Russia, are also carrying some lumber, on 
which amazingly high rates are paid. The Russian steamer 
Algol left here Sunday for Manchester. England, with a ca- 
pacity cargo, including two carloads of lumber. The steam- 
ship is due to arrive February 15. 





_ 


THE PENOBSCOT RIVER DISTRICT 

Baneor, Mz., Jan. 31.—There is very little snow in 
the logging regions of northern Maine, heavy rains hav- 
ing carried away much of the rather scant supply that 
was furnished by the December and early January storms, 
and hauling is hard in most places. The general expectation 
seems to be that although logs will cost as much or more 
than usual, prices of lumber will be high enough next sum- 
mer to afford a fair profit. The winter mills along the rail- 
roads are doing a pone business this winter, spruce in carload 
lots being in considerable demand at better prices than have 
been ‘realized in years. 

Senator N. M. Jones has returned to St. John, N. B., after 
a visit to his family in Bangor. Mr. Jones says that the 
log cut in New Brunswick is smaller than last year, the 
lumber manufacturers pong | found it impossible to engage 
tonnage sufficient to move the normal product of the mills, 
even at sky-high freight rates. Conditions in the woods 
are much the same as in Maine, the snowfall having been 
very light this winter. 

Labor agents say that there is a greater proportion of 
natives at work in the Maine lumber camps this winter than 
at any previous time in fifteen years. Many of the French 
Canadians who formerly came from Canada have enlisted in 
the British or French armies, and hundreds of the Poles 
and Finns who ordinarily would come to Maine for a job in 
the woods have found work at better wages in the busy foun- 
dries and munitions plants of southern New England and 
the middle States. 





THE TONAWANDAS 

NortH Tonawanna, N. Y., Jan. 31.—Anticipating an 
early opening of navigation, if the open winter continues, 
vessel owners who have boats wintering at the Tona- 
wandas are beginning to make spats and improvements 
with a view to getting away at the earliest possible time 
for their first cargoes of the season. If the prevailing de- 
mand for stock continues an early rush of lumber from 
upper lake ports is expected in the spring at higher rates 
than prevailed last spring. 

L. 8S. DeGraff, of A. Weston & Son, and Mrs. DeGraff 
will be members of a party that will leaye this week for a 


stay of several months in Florida, Cuba and other points 
in the South. 





TRADE AT TOLEDO 


ToLEDO, OHIO, Feb. 1—Toledo architects are enjoying 
some of the largest business that has ever come their 
way and from the plans now under way and under con- 
sideration it would appear that Toledo’s biggest building 
year is before it. There seems to be plenty of money afloat 
and there is no difficulty to secure whatever is needed for 
legitimate enterprises. 

ssuance of permits for Toledo building continues heavy 
despite the bad weather and this week’s permits amount to 
more than $50,000 and include a warehouse to be con- 
structed by the Kelsey & Freeman Lumber Company. Last 
week a new addition was opened up in West Toledo which 
means a $500,000 development for the city. More than 
1,000 homes are to be built on this site according to the 
BE. H. Closs Realty Company, one of the largest and most 
progressive real estate firms in the city. 

C. A. Mauk, head of the C. A. Mauk Lumber Company, 
has left for the West to look after the shingle mills of his 
concern on the west Coast. He will visit Portland, Seattle 
and Spokane, 
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ARKANSAS HARDWOODS 


“Velvet Edge” 





PLAIN~ y” Flooring 
SAWED ¥ SAWED Stri 
TONGUED AND GROOVED, END MATCHED OAK FLOORING Pps. 


Flooring that matches perfectly because of the modern 
machinery used in its manufacture and careful grading. 

In Quartered and Plain Oak we carry 
complete stocks in all thicknesses and can ship flooring 
and lumber in the samecar. Inquiries solicited. 


ARKANSAS OAK FLOORING CO. 


Pine Bluff, Arkansas 








{ Mixed Cars of " 
Oak Products 


of a quality just a little better than you 
are accustomed to getting is what we 
offer you in 


Dixie Brand Flooring 


Moulding, Casing, Base, etc. 


We make a specialty of Oak and can 
supply anything in the Hardwood Line 
on short notice. 


Write us for copy of our new booklet on Oak 
Flooring which will be mailed free of charge. 


Bliss-Cook Oak Company 
BLISSVILLE, ARKANSAS. 


We ship straight or mixed cars of Flooring, Oak, 
Ash, Cypress and Gum Lumber. 














For Immediate 
Delivery— 


185,000 Feet 


White Ash 


4-4 to 12-4 thickness 
No. 2 Com.and Better. 


Write for prices today. 


Little Rock Lumber & Mfg. Co. 


D. S. WATROUS, Sec.-Treas. LITTLE ROCK, ARK. 

















LOGGING anp LUMBERING 


OR FOREST UTILIZATION. 
By Lieut. C. A. Schenck. 


(THERE are many books on forestry, but they 
stop short of the harvesting and manufacturing 
operations, and the literature of logging and lum- 
ber manufacture is still meager. This book covers 
the subject in general outline fashion, with descrip- 
tions of principal methods and illustrations of prin- 
cipal equipment. The five main divisions include 
forest labor, cutting, transportation, foundations of 
manufacture, and mentee, openness ea 
cluding cooperage, veneers, excelsior, wood pu 

and pn sculery industries. Cloth, id, $5.28. 
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| HARDWOODS | 
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C. P. CROSBY 


I offer the following stocks of dry lumber : 


HARD MAPLE 
50,000 ft. 3’’ plank, FAS & No.1 com. 15,000 ft. 152”" No. 2 common. 
10,000 ft. 3’” No. 2 common. 25,000 ft. 1x3 to 1x6 No. 1 com. 
25,000 ft. 134”” No. 1 common. 25,000 ft. 1x4 No. 2 common. 
SOUND HEARTS 
15,000 ft, 4x4, 10 to 16 ft. 25,000 ft. 3x6, 10 to 16 S. 
40,000 ft. 4x5, 10 to 16 ft. 40,000 ft. 2x6 and wider, 10 to 16 ft. 
7,000 ft. 6x6, 10 to 16 ft., very sound and nice. 











BIRCH 
Several cars 1’’ No.1 com. & FAS. 25,000 ft. 14”” No. 1 and 2 common. 
25,000 ft. 2” FAS. 


SELECTED RED 
One large car2”’,very choice wd.stock. 5,000 ft. 14”’ choice stock,2 yrs.old 
1,500 ft. 134” choice stock, 2 yrs. old. balance of car 1”. 
OFT ELM 
15,000 ft. 1’’ No. 1 and 2 common. 
25,000 ft. 132” log run. 
ROCK ELM , 
20,000 ft. 152” log run. 
40,000 ft. 2” log run. 


50,000 ft. 1°” log run. 


50,000 ft. 14” log run. 


Address for quotations, 

















UC. P. Crosby, Rhinelander, Wis. y 








Is the product of one of the best equipped mills 
in the country and comes in 


Maple and Birch 


Write today for prices. 


Foster-Latimer Lumber Co. 


MELLEN, WISCONSIN. 
We are members of the Maple Flooring Manufacturers’ 
hese ce satan seins nth —— 


Association. 


aac 
‘ 














E. Sondheimer Co. 


MEMPHIS, TENN. 
Wholesale Manufacturers and Exporters 


Red Gum Plain Oak 

Sap Gum Quartered Oak 
Cottonwood Hickory 
Cypress Soft Elm 

Ash Sycamore 


All Grades and Thicknesses. 


We make a specialty of Mixed Cars of SAP 
and RED GUM, one-half to two inches thick. 
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All the White Left In—Never a Kick 
Let us tell you why and quote prices. 


R. CONNOR CO., Marshfield, Wis. 


We are members of the Maple Flooring Association. 











Band Sawn and graded ac- 
cording to the Rules of 
Hardwood Association. 


South Texas Lumber 
Houston, Company 
Hardwood Mi!l, Onalaska, Texas. ' 


Ash 
Hickory 
Elm 
‘Oak 























CENTRAL SOUTH 


CRESCENT CITY NEWS 

New Oruzans, La., Jan. 31.—The month closes with 
lumbermen as a body more optimistic than when it be- 
gan—not because it registered an increase of business 
volume, but because it was weathered with so small a 
shrinkage in that volume. The gloom chaps who tried to 
take the joy out of life when southern yellow pine launched 
its remarkable drive upward some months ago had counted 











-on “Gen. January” to put the barometer wood on the tobog- 


gan. ‘The yellow pine optimists th Ives cx ded more 
or less freely that January would be a sort of test month. 
But semey did not bring any of the horrid or unpleasant 
things predicted. The call slackened, as it was expected and 
accepted as the normal thing to do. Prices may have weak- 
ened slightly on a few items. But in the main southern 
yellow pine may be said to have come through the month of 
normally quiet demand ‘“‘with heels on.” It is of record that 
one big concern in this territory actually advanced its quota- 
tions on a number of items in mid-January, and stuck to the 
advance. Having emerged successfully from the acid test, 
which both sides of the trade were watching, the market 
is morally as well as statistically strengthened and the out- 
look is good. 

Cypress moves along comfortably with a fair and sustained 
volume of mixed car business and a gradual gain in the 
percentage of straight car orders booked. Seasonably brisk 
inquiry is noted and mill stocks are said to be more or less 
broken in some lines. There is just now better inquiry for 
cypress crossties. As for cypress shingles, the long and strong 
drive has virtually cleaned up mill stocks. Lath remain in 
very limited supply and are sold on mixed car orders only. 
Prices rule steady, a feature of the cypress market. 

Demand for the hardwoods on the domestic side approxi- 
mates seasonable activity and prices seem to be strengthening. 
Staves are in remarkably good domestic request and the 
same thing is true of the box grades. Of the various woods, 
gum seems to be leading, but oak is probably a close second. 
Mill assortments are reported broken, due in part, perhaps, 
to weather and water conditions tending to restricted output. 
Exports for the usual reasons are much below normal volume. 
with little if any prospect of change until ocean transport 
facilities are improved. 

- Natchez, Miss., reports that the new band-rigged hardwood 
mill of the Harvey M. Wheeler Lumber Company is practi- 
cally completed and will begin operations in a few days, cut- 
~~ Figg and cypress principally and probably running double’ 
s - 





Advices from Columbus, Miss., say that a deal has been 
closed for the erection of a sawmill and planing mill on the 
site occupied by the Turtle Lumber Company. The latter 
concern was recently sold to C. M. Ramson, of Memphis. 
who will move it to the delta. The millsite has been sold 
to G. M. and Leo Flynn, who plan the erection of a sawmill, 
gal the Choctaw Lumber Company will put up a planing 
mill. 

Mulford Parker, a veteran Mississippi lumberman, has ac- 
quired control of the sawmill near Ellisville, Miss., formerly 
operated by J. T. McKinnon and-has a logging crew at work 
in timber owned by him in the vicinity of the plant. 





IN NORTHWESTERN LOUISIANA 


SHREVEPORT, LA., Feb. 1—The most interesting feature 
of the southern yellow pine situation here last week was 
the circulation of an inquiry for 41,000,000 feet of lumber 
for export to Europe. The lumber is believed to be for Italy 
or France, or both. though definite information on this sub- 
ject has not been disclosed. The inquiry is for 1-inch, 1%4- 
inch and 2-inch No. 1 common rough, principally for vortable 
houses. A number of the mills of this section have bunched 
and presented figures, and are eagerly awaiting the result of 
the bidding. If this order is placed in this section it will 
prove about the most beneficial development southern yellow 
pine lumber has seen during the new year. It will undoubt- 
edly mean an advance in prices generally, for the mills will 
be taxed considerably in meeting the requirements of the 
mammoth order. The circulation of this inquiry, it is 
thought. is the forerunner of resumption of heavy buying by 
the countries at war. 

As shown by reports from the mills of this territory, 
demand has grown materially during the last few weeks. al- 
most reaching a point equal to that of production, and at 
some of the mills there is difficulty in filling orders due to 
the broken condition of the stocks. As a large number of the 
companies have orders on file to keep their mills running for 
several weeks they are not in a hurry about taking on heavy 
bockings. The improvement in inquiry from the building 
trades, the retail yards and the railroads is taken as a 
promise of better prices, and the millmen are using care in 
taking on new business so as to be in position to enjoy the 
exnected improvements. ‘ 

There have been a few instances of price reductions here 
and there, but these are exceptions to the rule. The stocks 
are low and broken at many mills, the demand is holding 
steady and inguiry is improving, and no decline of prices 
generally has occurred and none is in prospect. On the other 
hand, continued activity and advance of prices seems to be 
assured. The lumbermen feel encouraged over the conditions 
and over the prospects for the year. 

In addition to a newly organized company located at the 
fire headquarters in Bogalusa, La.. the Great Southern Lum- 
ber Company has organized fire brigades throughout its larve 
plant and has arranged for weekly fire drills. Signals will 
be sounded to call out the members of the brigade for drills 
and to fight fires. 

The plant of the Louisiana Fiber Board Company, located 
at Bogalusa, and representing an investment of about $1,000.- 
000, will commence operations within a few days. About 200 
men will be employed. The product to be manufactured is 
oa in good demand, with orders already booked by the 
mill. 

Improvements continue to. be placed on the property of the 
Bogue Chitto: Stock Farm. near Bogalusa. which was formerly 
unused cut-over pine land. Recently 1,000 orange trees were 
planted, and forty-one Angora goats added to the farm. 
— goats are expected by April to shear four pounds per 

ead. 

At a recent conference of members of the lumber exchange 
of Alexandria, La., reports were received to the effect that 
the Buronean war is helping the lumber business in that 
section. The reports were to the effect that stocks in local 
vards were 30 percent lower than during the same period of 
1915, and that mills are securing profitable prices now. A 
number of foreign orders have arrived there, and other orders 
of that kind are expected. 





SOUTHEASTERN MISSISSIPPI NEWS 


HartiesspurG, Miss., Jan. 31.—Orders for all kinds of 
fresh cutting continue to come freely, and while shed 
stock orders are possibly not so numerous as those for 
timbers, the mills have small stocks of such material and 
have no trouble in taking care of any that come. The 
heavy rains are delaying shipments of yard orders and the 
little mills are having considerable trouble, as the woods are 
very wet. is may result in increased prices on timbers 
where quick shipment is wanted, as buyers as a rule go to 
the small mills for carload orders. , 

The 1 and modern hardwood band mill near Natchez 


that has been under construction for several months will 


» southern 


begin operation in a few days. The mill is owned by the 
Harvey M. Wheeler Lumber Company, and will cut ash and 
cypress principally. Z 





MATTERS AT MOBILE 


Mosiiz, Aua., Feb. 1—The H. H. Hitt Lumber Com- 
pany, extensive hardwood manufacturer of Decatur, Ala., 
has leased a mill here and will put it in operation 
tomorrow. It is probdble that the Hitt company will later 
remove one of the band mills, that it is now operating in the 
Tennessee Valley, to Mobile to get the benefit of water rates 
to eastern ee as well as to be better prepared for export 
business. . Roy Summitt, who has been with the Hitt 


.company for several years, will be placed in charge of the mil] 


at Mobile as manager, 

The new plant of the Choctaw Lumber Company at Silas, 
Ala., on the Alabama, Tennessee & Northern Railway, is 
nearly completed and it is expected that it will be in opera- 
tion within the next week or ten days. This mill is of the 
— band, type and will cut about 60,000 feet of lumber 
daily. The stumpage supply of this concern is all virgin 
penex pine and will supply logs to run the mill 
for a period of ten to twelve years. This ‘gee is a sub- 
an if corporation of 8S. H. Bollinger & Co., of Shreve- 
port, La. 

Definite arrangements have been made, so it is reported 
from Tuscaloosa, Ala., to locate the Henderson Lumber Com- 
pany mill on the property of the Chambers Realty Company, 
on the southern banks of the Warrior River near Holt, Ala. 
Plans have been completed for the erection of a mill with 
a daily ge apis of 100,000 feet. A logging railroad will be 
built on the northern side of the Warrior to handle timber 
from the forests to the river. 

News has been received here that the British schooner 
Evadne, which cleared from Mobile on January 3, for Puerto 
Padre, Cuba, was wrecked in the Gulf of Mexico near Little 
Key, Fla., and is a total loss. The captain and crew were 
picked up from the lifeboats by a sea-going tug. The Ebadne 
was loaded here by the Bahamas Lumber Company. 


THE SOUTHWEST 


IN THE MIDDLE MISSISSIPPI VALLEY 


St. Louis, Mo., Feb. 1—There has been a let-up in 
the lumber business all over this territory but this is 
not unexpected. The cause is attributed partly to some 
heavy buying done during the closing weeks last year and 
ody d to heavy snow storms and rains and disagreeable 
weather generally. Then, too, the absence from their homes 
of buyers, because of their attendance at the many conven- 
tions that are now being held, is another good reason for 
the general prevailing quietness. This condition has not 
been altogether unwelcome to the manufacturers, as their 
stocks have been running low and have been greatly reduced 
by the heavy demand that has been made on them. Then, too, 
mill operations have beg interfered with by the bad weather, 
so it really helps them fo catch up. Prices, as a rule, remain 
stationary, but indications point to considerable strength if 
not advances when the demand begins to become heavy. 

The yellow pine situation has been a little quiet, also, and 
shipments have fallen off somewhat. The general outlook, 
however, is* good and as soon as weather conditions become 
bettter a good, active demand is expected. The railroads are 
doing some buying and will do considerable more shortly. 

Vicegerent Minor E. Botts, of Chicago, Ill., sends word 
from that city that a concatenation will be held there on the 
evening of February 16, in connection with the annual con- 
vention of the Illinois Lumber & Builders’ Supply Dealers’ 
Association. Vicegerent Botts is being assisted in making 
arrangements for this concatenation by a committee of loyal 
Hoo-Hoo, recently appointed at the get-together dinner Leld 
in Chicago, January 14, and it is hoped to make it one of the 
ene successful concatenations ever held in that great lumber 
center. 

January receipts of lumber in St. Louis as reported by the 
Merchants’ Exchange were 14,201 cars of lumber, as against 
15,235 cars received in January, 1915, a decrease of 1,034 
cars. Shipments were 9,611 cars, compared with 8,771 
ears last January, a gain of 840 cars. 

















IN THE MISSOURI-KANSAS DISTRICT 


Kansas City, Mo., Feb. 1.—If the retailers had any 
idea that there was a soft spot ahead in the lumber 
market those of them who attended the convention of the 
Southwestern Lumbermen’s Association here last week were 
effectively disillusioned. The visiting retailers, without exception, 
reported prosperous conditions in their districts and all 
agreed that there was every prospect of a good volume of 
building the coming year. Among the manufacturers they 
found none who, could see anything ahead except a prosperous 
year in the lumber trade and they found no one anxious to 
sell. It was probably the most optimistic convention that has 
been held in years in Kansas City. Not much buying was 
done and not much was expected, but the retailers had an 
opportunity to swap business talk and the talk they heard 
was all of an optimistic turn. It is expected that upon their 
return home the smaller yard men will be ready to get their 
spring stocks into shape and a good run of business is ex- 
pected as soon as weather conditions make it possible. The 
mills both at the South and on the west Coast are complain- 
ing of the bad weather. Floods are causing big damage 
in Arkansas and are extending further south and the Govern- 
ment weather forecaster says the worst is yet to come. 
Railroads are badly tied up and freight from the South has 
been almost at a standstill the last few days. The snowslides 
in the mountains have delayed shipments from the Coast, 
but conditions are reported to be improving somewhat in 
that direction. Virtually all of the Kansas City trade terri- 
tory is either tied up with snow and sleet or threatened 
with overflowing streams, so the trade is naturally slow, 
but at that there has been a steady improvement. any of 
the lineyard men are beginning to buy for their spring stocks. 

M. Nelson, second vice president and general sales 
manager of the Long-Bell Lumber Company, is leaving this 
week for Memphis to attend the convention there. Following 
the meeting he will go to Palm Beach, Fla., for a month’s 
vacation. rs. Nelson will accompany him on the trip. 





SOUTHEAST TEXAS MANUFACTURING POINTS 

Braumont, Tex., Jan. 31.—Sawmills of the Beaumont 
district got a fair share of the order placed a few days 
ago at St. Louis by the Missouri, Kansas & Texas Rail- 
road for 8,000,000 feet of bridge timbers. Inquiries for 
several million feet of bridge timbers and ties are now be- 
ing circulated by the Rock Island and Texas & Pacific rail- 
road companies, and these orders, it is expected, will be 
placed during the present week. 

Local manufacturers report that retail agg in the inte- 
rior have resumed buying after the holiday lull and_last 
week there was consideravie movement of lumber. Prices 
hold firm on all grades, they say. ‘There is a go demand 
for coastwise material, but the embargo at Gul pre makes 
it impossible to secure ships. Because of this condition 
several fairly large orders have been placed with local 
mills for delivery by rail to New York and other coastwise 
points. Rail rates on lumber are far in excess of water 
rates, and the fact that the material has been purchased 
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regardless of the increase in cost on account of rail ship- 
ments indicates that lumber is in ger demand. 

The naval stores business is excellent both in demand and 
price, according to I. A. Fridge, assistant secretary and 
treasurer of the Industrial. Lumber Company and _ sales 
manager of the Producers’ Turpentine Company, of Eliza- 
beth, La., who was here Saturday. ‘We were fortunate in 
holding a goes supply of turpentine and rosin for better 
prices,” said Mr. Fridze. “Now we have demand for all we 
can ship and the prices are better than they have been at 
any other time since the war began.” 

“Mexico, particularly the Gulf coast cities of that country, 
offer an excellent opportunity for trade for Beaumont,’ de- 
clared Leo Fleishman, prominent merchant of Tampico, who 
spent several days in Beaumont buying building material 
and merchandise, which will be shipped on the next sailing 
of the steamer Keechie on the Beaumont-Tampico Line. Mr. 
Fleishman declared that building activity in Tampico, Vera 
Cruz and other Mexican coast cities is more pronounced 
now than in many years. He looks for an éarly settlement 
of the Mexican trouble and declared that already the demand 
for lumber and general building material is very brisk. 





ORANGE, TEx., Feb. 1.—Reports from local manufac- 
turers indicate little change in market conditions. The 
demand shows a slightly stronger tendency, but retailers 
in general are awaiting conclusion of the convention season 
before stocking up heavily. Little change in prices is noted. 

Export shipments have been a little bulkier than usual, 
three vessels for foreign ports having cleared during the last 
week; the schooner Wiliam EZ. Downes on January 27 with 
400,000 feet lumber for Trinidad; the Roseway on January 
31 with 350,000 feet lumber for Cuban ports—both vessels 
from Lutcher & Moore Lumber Company; the Henry F. 
Kreger on January 31 with 850,000 feet sawn timber of 
Lisbon, Portugal, from Henry Piaggio. The Estelle Krieger 
will clear tomorrow with 750,000 feet lumber and timber 
for Boston. 

George McQuesten, of George McQuesten Company, Bos- 
ton, and E. G. Phinney, of the EH. C. Phinney Company, Jack- 
sonville, Fla,, were visitors in Orange last Tuesday, con- 
ier with local manufacturers. cargo was recently 
cleared from Orange for the McQuesten yards, and Mr. 
McQuesten and his associate, southern representative of the 
1 company, evinced decided interest in the develop- 
ment here. 


IN AN EAST TEXAS LUMBER CENTER 
Houston, Trex., Feb. 1—The lumber market of the 





- Southwest remains unchanged at the end of the first 


month of the new year with prices holding up, few new 
orders and car material still the predominating feature. 
There has been some slight increase in yard orders during 
the last few days, while the mills have a large number of 
timber ‘orders. ogging and shipping conditions at the mills 
— grown worse within the last week owing to the heavy 
rains. 

Car material is being bought freely but there are still 
many orders to be placed. These are held up pending advices 
a ie steel mills that they are ready to furnish required 
material. 

Announcement bas just been made that the Missouri, 
Kansas & Texas Railroad will spend $10,000,000 in general 
improvements within the next three years. This year about 
$2,500,000 of the above amount will be spent. C. E. Schaff, 
receiver of the line, has been authorized to purchase $1,500,- 
000 new equipment, including locomotives and freight and 
passenger cars, 

Ben Woodhead, president of the Beaumont Lumber Com- 
pany, who has just returned home from a trip to Mexico City, 
reports that cofiditions in the republic are very unsettled. 


| SOUTH ATLANTIC COAST 


SOUTHEASTERN COASTWISE TRADE 


SAVANNAH, GA., Feb. 1—The lumber industry is secur- 
ing its share of the general activity and prosperity which 
has come over the Southeast. The early spring has 
brought about an unusually quick resumption of building 
operations, and the trade in building supplies, including lum- 
ber, is on the increase. 

The clearances for January show that large quantities of 
goods, including naval stores, are = forward to European 
ports, as well as Georgia pine and hardwoods to the northern 
lumber markets. 

Milling operations are going forward steadily throughout 
the territory. New lumber mills are to be erected at Alex- 
ander City, Ala.; Haylow, Ga., and Tallahassee, Fla., and a 
woodworking plant extensien is reported at Gadsden, Ala. 

In the AMERICAN LUMBERMAN of December 11 appeared a 
statement to the effect that J. G. Delph, of the Delph Lumber 
Company, had made a shipment of sleepers via steamshi 
Aspleyhall to Manchester, England. The American Tie R 
Timber Company sine. of 11 Broadway, New York City, 
calls attention to the fact that this shipment was made for 
its decount, Mr. Delph being the company’s agent at Savan- 














OLD DOMINION LUMBER NEWS 


_ NorFoux, Va., Jan. 31,—There has been a continued 
improvement in demand and prices from week to week 
since January 1. While the amount of business done 
recently has not been so large as during December the paucity 
of orders so noticeable during the first half of the month is 
gradually Gaappesting. Considerable business offered by the 
buyers for future delivery has been turned down during the 
month, first, because of prices and, second, because manufac- 
turers were sold ahead as far as they cared to go and were 
not disposed to take on any new business. 

The price situation is very strong and the tendency all 
along the line both in rough and dressed lumber is upward. 
The cpeeetors are keeping close tab on the market situation 
as evidenced by the many concessions or price sheets that 
anit pane issued advancing prices on certain items more in 

Sales of North Carolina pine have increased from week to 
week Guring the month both in the upper and lower grades. 
The only item which appears not to be sellin freely is-4/4 
edge box and the reason for this is apparent. Most ‘mills 
have no edge box to sell. Reports from about t enty-five 
mills on January 1 showed them to be oversold on this item 
More than 15,000,000 feet. Large sales of 4/4 edge culls are 
still being effected at attractive prices. 





FROM THE MARYLAND METROPOLIS 


Baurrmorg, Mp., Feb. 1—One part of. the controversy 
between the Baltimore lumbermen and the city officials 
over the question of dock charges has been settled. It 
has now been decided that when the charge upon the lumber 
put on a dock amounts to $2 or more a day the vessel is 
Telieved of a tax, but when the fee on the lumber amounts 
to less, the captain of the vessel must pay. This appears 
to meet with the 3 of all concerned, especially since 
only about 15,000 feet of lumber is required to bring the 
doe shasge up to $2 a day. 

W. E. Peregoy, of the R. B. Homer Lumber Company, who 
has just returned from a trip through parts of New York, 
and of other States up north, brought back the impression 


that the yards were disposed to hold back somewhat for the 
resent. Mr, Peregoy also found that many of the yards 
ad made large purchases last December or earlier, when the 
prices were considerably lower than they are at present, and 
these buyers accounted themselves as very fortunate. Still 
another obstacle in the way of a free movement was the 
freight embargo imposed by the northern railroads, and a 
third was to be found in the very general attendance of 
lumbermen in the northern area upon State meetings. 


CANADIAN TRADE NEWS 


AT ONTARIO’S METROPOLIS 


Toronto, ONT., Jan. 31.—Trade conditions show little 
change, and the local demand continues quiet. An early 
arrival of building activity is expected, as some good 
contracts have already been given out. As a result of the 
efforts of the British Columbia forest service to promote 
sales in this market, it is igen ol that the Douglas fir of 
that Province will be largely used, especially for dimension 
timber as a substitute for yellow pine, if the prices at which 
the latter are now held are maintained. Conditions in north- 
ern Ontario have lately been much less favorable for lumber- 
ing opera than earlier in the season owing to the ex- 
tremely mild weather which has interfered with hauling. The 
American demand for lumber, more particularly for white 
pine, is improving. 

Lord Shaughnessy, president of the Canadian Pacific Rail- 
way, has issued instructions that only Canadian woods are 
to be used as fittings in the sleeping, parlor, dining and 
observation cars of the company and in their offices and 
hotel buildings. This decision was arrived at after samples 
of the various woods had been tested at the Angus shops in 
Montreal with the polishes and stains required for decorative 
ee that they compared favorably with imported 
varieties. 


FROM THE CANADIAN CAPITAL 


OrtTawa, Ont., Feb. 1.—An estimate of the amount of 
lumber cut in the Ottawa Valley in the season of 1915, 
obtained from the two dozen lumber firms operating in 
that district, places the total at about 476,000,000 feet, or 
about 17,000,000 feet more than the 1914 total of 455,615,- 
783 feet. This is a better showing than had been expected 
in view of the effect of war conditions on the lumber trade, 
which had led several firms to cease operations altogether 
in 1915. The figures for the production of lath and shingles 
also show an increase over 1914, notwithstanding the fact 
that only in the latter half of that year were war conditions 
felt. The 1915 figures were 81,490,300 pieces as compared 
with 73,833,400 PY eces in 1914. The shingle production in 
1915 was 43,618,000 pieces as compared with 34,550,000 
pieces in 1914, i 

The increased cut in 1915 reflects a steady, if not active 
trade during that year and lumbermen are unanimous in 
stating that it was an improvement over the year before. 
Optimistic predictions are being made as to conditions in 
1916. It is hoped that export trade, at present much ham- 
vered by the lack of tonnage, will improve. 


MICHIGAN 


THE SAGINAW VALLEY 


Bay Crty-Sacinaw, Micu., Feb. 1—Lumbering condi- 
tions in the Saginaw valley continue to thrive with the 
outlook excellent and the prices firm. 

Kerry & Way, of Saginaw, report that business remains 
good and that prices are oe The demand is big, 
they say, particularly for thick maple and elm, which show 
the best increases. Prospects are b ght. 

The Bigelow-Cooper Company, of Bay City, finds business 
good with prices firm and prospects promising. 

Announcement is made in Bay City of the establishment of 
a new industry by Earl B. Hough for the manufacture of 
pipe organs and phonographs in the Bousfield Building, 
which promises to be of great commercial benefit to the city. 
































FROM THE FURNITURE CITY 


GRAND Rapips, Micu., Jan. 31.—The Fenn Manu- 
facturing Company, of Charlotte, maker of scythe snaths, 
is going into the hardwood and basswood business in 
connection with the snath eg Over a million feet of 
basswood and oak have been cut this winter and teams will 
soon be drawing it to the factory. Since the firm moved 
into new quarters it found that the sawmill department 
was capable of taking care of the additional business. The 
oak timber will be quartered and it is expected that a ready 
market will be found. 

The Charlotte Manufacturing Company, of Charlotte, 
maker of tables, is again running with a full force of men 
and orders are received daily. Affairs at this plant have 
been rather slow since the outbreak of the European war, 
as much of its product was for export. With this factory 
running on schedule and the Duplex Power Car Company 
constantly growing prospects in the factory line are grow- 
ing brighter again. 


THE CITY OF THE STRAITS 


‘DETROIT, MicH., Feb. 2.—Several lumber ‘companies 
located on property in Highland Park, recently bought by 
the Ford Motor Company for the building of additional 
factories, have been given notice to vacate by March 1. A 
few of the firms have already obtained new sites, while 
others have asked permission of the Highland Park council 
to construct Sane ae, offices in the city. Since the an- 
nouncement of the Ford company’s intent to triple their 

lant there has been a rush for real estate in the North 

oodward suburb, and this had mitigated somewhat against 
Se ee who have sought to get new sites on short 
otice. 

The Lumber Board of Trade, of Detroit, the new organiza- 
tion whose purpose is to render service to all users of lumber, 
lath, shingles, doors, interior finish etc., in the city, is carry- 
ing large ed advertisements in the local papers under 
the slogans “Lumber Is Most Beautiful, Most Economical, in 
Abundant Supply,” and “Lumber Is Most Convenient, Most 
Adaptable, in ndless Variety.”’ The members of the Board 
of Trade are offering their codperation and the codperation 
of manufacturers throughout the United States to all users 
of forest products and are inviting that anyone desiring 
information or help communicate with Charles 8. McClure, 
secretary of the Board, Clark Avenue and Michigan Central 
Railroad, Detroit. 


PP PP PPD PPP LPL 

AccorDING to a report by United States Consul General 
Alfred A. Winslow, at Auckland, New Zealand, the con- 
sumption of native lumber in the Dominion has increased 
from 163,740,000 feet in 1886 to nearly 500,000,000 feet 
in 1914, when the estimated supply of standing timber 
was about 30,000,000,000 feet, which will probably not 
last more than thirty years, as the consumption is increas- 
ing rapidly. 





n 


HARDWOODS |. 








Our Two | 
Big Band Saws 


are now busily engaged, 
and have been for some 
time, cutting the 


mnt 


FINEST FIGURED 


GUM LOGS 


that ever came from the 
woods—plain sawn and 
quartered —from %” up, 
good widths. 

Booking orders now 


for March and April 
shipments. 


Lamb-Fish Lumber Co. 


Charleston, Miss. 


**The Largest Hardwood Mill in the World.’’ 























Liberty Hardwood Lumber Co. 


BIG CREEK, TEXAS 


i Makers of 6 iW 


‘|| GOOD LUMBER 


High Grade, Band Sawn, 
Ash, White Oak, Red 
Oak, Gum, Cottonwood, 
Cypress, Elm. 























ieee Ask for our prices on ‘ Hl 


2 cars 4-4” No. 1 Com. Plain White Oak. 
2 cars 4-4” No. 1 Com. Plain Red Oak. 
2 cars 4-4” 13’’-17’’ Cottonwood Boxboards. 











We Can Ship Quick 


4 cars 8-4 No. 2 Com. & Sound Wormy Chestnut. 
lear 6-4 No. 1 Common & Better Chestnut. 
3 cars 4-4 No. 1 Common & Fetter Chestnut. 
10 cars 8-4 No.2 Common & Better Oak. 
10 cars 4-4 No. 1 Common Plain Red Oak. 
10 cars 4-4 No. 1 Common Plain White Oak. 
2 cars 4-4 No. 1 and 2 Plain White Oak. 
2 cars 4-4 No. 1 and 2 Plain Red Oak. 





If interested, we will be glad 
to quote you prices. 


The Ward Lumber Co., Inc. 


LYNCHBURG, VA. 








GRAND RAPIDS, - MICHIGAN 


Where else can you get in the same car anything in Northern or 
Southern Hardwoods and choice of 114 varieties of 3-8’’& 13-16”" 
Heemveos Flocring? The lumber can be kiln dried and worked 











Send your inquiries to 
NICHOLS & COX LUMBER CO. 
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“THE YELLOW PINE PIONEER” 








Louis Werner Saw Mill Co. 


General Offices, Suite 507-510 Fullerton Bldg. 
ST. LOUIS, MO. 


MANUFACTURERS OF 


Yellow Pine, Oak 
and Ash. 











WE SOLICIT YOUR INQUIRIES 


a 








LOCAL AND PERSONAL 











ovation iis esirvia | (aint) 


T. H. Garrett Lumber Co. 


— Manufacturers and Wholesalers — 


Yellow Pine 


Lumber 














C. F. Liebke Hardwood 
Mill & Lumber Company 








In Business More Than Half a Century 
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SALES § 1811-1814 Wright Bullding, 
OFFICE { ST. LOUIS, MO. 
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Gideon-Anderson Lumber & Mer. Co. 


Manufacturers 


| Cypress, Oak and Red Gum 


QUT 








GIDEON, MO. 














LUMBE 





Lumbermen 


doesn’t know, 


gives you in condensed, every-day English just the in- 
formation you need. It’s a book of 350 pages with 59 
illustrations, Easily worth $5.00 of any lumber- $1,090 
man’s money, but is sold for the low price of only Postpaid 


Order Today From 


American Lumberman 
431 So. Dearborn St., CHICAGO 


Can’t Know 


Too Much 


about wood 
and its uses for 
buyers these 
days are look- 
ing into values 
in a way that 
brings forth a lot 
of embarrassing ques- 
tions for the salesman who 


And Its Uses 


By R. S. KELLOGG, 























C. P. Crosby, the well known wholesaler of Rhine- 
lander, Wis., was a visitor at several of the Chicago lum- 
ber offices Wednesday. 


R. J. Wiggs, secretary-treasurer of R. J. Darnell 
(Inc.), Memphis, Tenn., was a caller on the Chicago 
lumber trade this week. 


Wi D. Young, of W. D. Young & Co., Bay City, Mich., 
while in Chicago this week said that the maple flooring 
people are enjoying a good trade. 


‘W. L. Wheeler, of the Bissell-Wheeler Lumber Com- 
pany, Marshfield, Wis., was a caller upon the Chicago 
trade during the week and secured several orders. 


N. H. Huey, representative in Chicago territory for the 
Oregon Lumber Company, made a flying trip to Milwau- 
kee Tuesday and incidentally tucked away some orders as 
a result. 


E. E. Sweet, sales representative of the Mossman 
Lumber Company, one of the hardwood concerns of 
Memphis, Tenn., was in Chicago this week calling 
upon the trade. 


Frederick L. Brown, of Crandall & Brown, Chicago, 
will leave Saturday for New Orleans and expects to 
spend about two weeks in the cypress territory be- 
fore he returns. 


One of the southern visitors during the week in 
Chicago was W. H. Martz, general manager of the 
Vacherie Cypress Company, of New Orleans, with mill 
at Vacherie, La. 


James F. McSweyn, president and manager of the 
Memphis Band Mill Company, Memphis, Tenn., made 
one of his periodical trips to Chicago and Grand Rapids 
during the week. 


Charles E. Thompson, of Minneapolis, Minn., special 
representative of the Red River Lumber Company, has 
been spending the last few days on a trade trip in Chi- 
cago and at Wisconsin points. 


Lester W. David, of Seattle, Wash., who is well 
known in west Coast lumber and timber circles, spent 
a couple of days in Chicago this week and left Tues- 
day evening for Winnipeg, Canada. 


George Waters, vice president of the Waters-Clark 
Lumber Company, Duluth, Minn., was a- trade visitor in 
Chicago Wednesday, and expressed himself as pleased 
with the present situation of hardwoods. 


L. B. Menefee and R. B. Jones are two Portland 


(Ore.) visitors in Chicago this week. According to Mr. 
Menefee the demand for special stock as well as regular 
run work is better, with advances in prices. 


J. M. Attley and P. J. Attley, of J. M. Attley & Co., 
Lumber Exchange Building, Chicago, returned to Chi- 
cago Wednesday after spending a few days on a mill 
trip to the Memphis territory and in Arkansas. 


Thomas H. Betty, president of the Elrod Lumber 
Company, Montgomery, Ala., spent the forepart of 
the week in Chicago and while here was one of the 
visitors at the Lumbermen’s Association of Chicago. ~ 


M. L. Rhodes, president of the Delta Lumber Com- 
pany, New Orleans, La., was in Chicago for a few days 
and reported that the retail lumber trade in the Cres- 
cent City had been very good within the last few months. 


W. A. McLean, president and general manager of the 
Wood-Mosaic Company (Inc.), of New Albany, Ind., 
passed through Chicago during the week en route to 
Canada. He said that the white oak situation was look- 
ing brighter. — 

Among the Michigan lumbermen who were Chicago vis- 
itors during the week was J. W. Wells, president of the 
J. W. Wells Lumber Company, Menominee, Mich., whose 
extended trips abroad have earned for him the appella- 
tion of ‘‘a globe trotter.’’ 


H. H. Heineman, secretary-treasurer of the Heine- 
man Lumber Company, Merrill, Wis., was in Chicago 
on Tuesday, conferring with John J. Anderson, Lum- 
ber Exchange Building, who is representative in this 
territory for the company. 


L. H. Shepherd, of W. L. Shepherd & Co., yellow pine 
manufacturers of Montgomery, Ala., has been spending 
the last two weeks in Chicago and eastern territory on 
a selling trip. It is likely that Mr. Shepherd will spend 
much of his time in this territory. 


F, J. Darke, sales manager of the J. S. Stearns Lum- 
ber Company, Odanah, Wis., and J. F. Hughes, sales 
manager of the John 8S. Owen Lumber Company, Owen, 
Wis., were in Chicago this week, each reporting that the 
lumber situation is looking much better. 


R. B. Carpenter, of the Chicago Belting Company, 
of New Orleans, La., spent a few days in Chicago dur- 
ing the week. He reported that present weather con- 
ditions in the South are interfering with the yellow 
pine mills, which lately had been kept busy. 


Although there are a lot of good golfers on the fa- 
mcus links of Belleair, Fla., none of them are playing 
a better game than C. H. Worcester, of the C. H. Worces- 
ter Company, Chicago, according to those who have been 
watching Mr. Worcester’s game in the South. 


E. L, Evans, of the vi ay Lumber Company, Pa- 
gosa Springs, Golo., which has its headquarters in Den- 
ver, has been on a selling trip: in this territory during 
the last ten days. Mr. Evans was formerly with the 
Chicago Lumber & Coal Company at Kansas City. 








Charles Reitsch, of the Reitsch Bros. Company, Rock- 
ford, Ill., was a visitor in Chicago during the week 
and explained that his visit here had to do with the 
purchase of a stock of western material, as he is buy- 
ing more cedar and spruce for his local trade than 
formerly. 


E. L. Kurth, secretary and treasurer of the Angelina 
County Lumber Company, Keltys, Tex., left Chicago 
Wednesday for home, having spent several days here, 
during which time he secured several good sized orders. 
He expected to stop at several river points before return. 
ing to Keltys. 

Announcement has been made by the Hitt Lumber 
& Box Company, of Chattanooga, Tenn., that the in- 
terest of G. H. Evans in that company has been pur. 
chased by H. H. Hitt and William H. Birch, who are 
now sole owners of the company, Mr. Evans being no 
longer identified with it financially or otherwise. 


D. M. Steinmetz, of the Standard Lumber Company, 
Sonora, Cal., was in Chicago this week, conferring with 
the company’s new representative, Harry Walker, who 
will handle the California white pine stock for the sash 
and door trade in the Chicago territory. Mr. Steinmetz 
reported business conditions on the Coast as encouraging. 


J. D. Staples, secretary and treasurer of the North- 
western Cooperage & Lumber Company, stopped off in 
Chicago Tuesday en route home to Gladstone, Mich., 
from the East. Mr. Staples was on a business trip and 
spent three weeks in the East. He said that he found 
the dealers in New York, Boston, Baltimore and other 
points visited in a very optimistic frame of mind. 


George D. Griffith, head of George D. Griffith & Co., 
Chicago, returned Wednesday from the North, where he 
had spent a few days on a mill trip. Mr. Griffith said 
that logging conditions in the North had not been better 
than now during the last five years, as there is plenty 
of snow and cold weather and plenty of logs are being 
brought to the mill points. He went on a buying trip 
and placed some nice orders. 


H. E. Salsich, president of H. E. Salsich & Co., of 
Hartland, Wis., who aside from operating a retail yard 
at Hartland is owner of west Coast timber land, was 
a Chicago visitor this week. Mr. Salsich was formerly 
a member of the well known Salsich-Wilson Lumber 
Company of Star Lake, Wis. Mr. Salsich said he ex- 
pected to leave for Tacoma, Wash., Thursday evening 
and will spend a short period on the Coast. 


President Fred Zimmerman, of the Traffic Club of 
Chicago, has appointed the following as members of the 
nominating committee whose duty it shall be to name 
officers for the ensuing year: A. Fletcher Marsh, chair- 
man; J. Rex Allen, John W. Bingham, H. 8. Garvey, 
F. 8. Griffin, C. B. Gregory, H. F. Lane, Irvin Longaker, 
Birger Osland, A. J. Puhl and Luther M. Walter. The 
new officers will be selected at the coming annual meet- 
ing. 

Ray Wiess, representative in Chicago territory for the 
Kirby Lumber Company, of Houston, Tex., returned to 
Chicago from New York Tuesday, where he had gone a 
week ago with B. F. Bonner, of Houston, vice 
president and general manager of the company. Mr. 
Bonner went east to hear President Wilson speak at the 
Railway Business Men’s Association’s banquet, held in 
New York last Thursday evening. He expected to re- 
main there a few days following the return of Mr. Wiess. 


Herman H. Hettler, of the Herman H. Hettler Lum- 
ber Company, Chicago, and Mrs. Hettler left for the 
East Thursday afternoon, where they will meet their 
son, Sangston, in New York on Sunday. There will 
be a little family party in New York, as Sunday is 
the twenty-first birthday of Sangston, who is a student 
at Yale University. He will come down from New 
Haven to meet his parents in New York. Mr. and Mrs. 
Hettler expect to return Monday. 


The many friends of J. Douglas Moir, of William 
Whitmer & Sons (Inc.), will be glad to hear that he 
passed the crisis in a very acute attack of pneumonia on 
Monday, January 24, at St. Luke’s Hospital, Ottawa, 
Ont. Mr. Moir left New York Sunday, January 16, to 
attend the eighth annual meeting of the Canadian Lum- 
bermen’s Association and was taken ill suddenly on the 
way up. It will be two full weeks or more before Mr. 
Moir will be able to return to New York. 


_ E. C. Mershon, of William B. Mershon & Co., of Sag- 
inaw, Mich., was in Chicago this week mingling with the 
box makers at the annual meeting of the National Asso- 
ciation of Box Manufacturers, and was an appreciated 
caller at the offices of the AMERICAN LUMBERMAN. Mr. 
Mershon reports a gratifying condition of business in 
his line, his concern at Saginaw having its order files 
well filled and its plant operating on time. This is 
the first meeting of the box men that he has attended 
for several years and he thoroughly enjoyed mingling 
with his old acquaintances and making new ones. 


Charles 8. Keith, of Kansas City, Mo., president 
of the Southern Pine Association, was in Chicago 
Thursday, stopping at the Blackstone Hotel. He was 
en route to Washington, D. C., where he will attend the 
annual meeting next week of the Chamber of Commerce 
ot the United States of America. Mr. Keith is a mem- 
ber of the board of directors of the chamber. 


Following the annual meeting of the Michigan Retail 
Lumber Dealers’ Association held at Grand Rapids 
some of those attending made a trip to Chicago, among 
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them being Richard Kleinpell, the new president of the 
association, and Herman — well known retailers 
of Flint, Mich.; Jeff B. Webb, representative of the 
Morgan Sash & Door Company, and E. M. Lockridge, 
representative of William Buchanan Company, both of 
Detroit, Mich. tos 


The Goodyear interests, it is reported, have secured an 
option on the timber, sawmills and lumber interests of the 
L. E. White Lumber Company, San Francisco, Cal., which 
are located at Elk, Mendocino County, in that State. The 
prospective deal is a large one, the property being very 
valuable and the ore is being negotiated by J. D. 
Lacey & Co. J. D. ey and Wood Beal, of J. D. Lacey 
& Co., and Lamont Rowland, representing the Goodyear 
interests are on the Coast presumably to carry on the 
negotiation. 


Two New Orleans gentlemen who are right in the 
thick of the fight for wood in preference to substi- 
tutes were interesting callers at-the office of the AMERI- 
cAN LUMBERMAN Thursday. One was G. R. Short, rep- 
resenting the Southern Pine Association, and the other 
E. E. Pendleton, representing the same organization. 
They have been in the North in charge of exhibits 
made by the Southern Pine Association at the retail 
lumbermen’s meetings and proved themselves abl> advo- 
cates of yellow pine. 


O. O. Axley, of the Southern Lumber Compeny, War- 
ren, Ark., spent some time in Chicago this week, follow- 
ing the meeting of the Michigan retailers at Grand 
Rapids which he attended as a representative of the 
Southern Pine Association.” Mr. Axley is enthusiastic 
about the work the pine organization is doing in the 
interest of the entire trade, including consumers of 
southern yellow pine, and said he thoroughly enjoyed 
the opportunity to meet with the Michigan dealers and 
to participate in their discussion of trade problems. 


Among the manufacturers who attended the recent 
annual convention of washing machine manufacturers 
held in Chicago were H. D. Braunlich, manager of the 
H. F. Brammer Manufacturing Company, of Daven- 
port, Iowa; J. P. Monynihan, secretary of the Black- 
stone Manufacturing Company, of Jamestown, N. Y., 


and J. G. Peters, president of the C. M. Horton Manu- 


facturing Company, of Fort Wayne, Ind. As these 
manufacturers are consumers of lumber they also 
visited the offices of local lumbermen from whom they 
purchase some of their material. 


A. W. Betts, president of the Laurel River Logging 
Company, which has its plant at Stackhouse, N. C., and 
office at 33 West Forty-second Street, New York, was a 
Chicago visitor this week. This company is manufac- 
turing white pine, hemlock and ‘hardwoods, owning a 
tract of approximately 40,000 acres of timber. Mr. 
Betts said he had made some very gratifying sales re- 
cently and believed the market might be expected to 
strengthen still further in the next few months. He 
commented particularly on the fact that the demand 
for chestnut has shown marked revival recently with 
values holding materially stronger. 


The purchase of 3,000 acres of oak timberland in 
Arkansas by the Little Rock Lumber & Manufactur- 
ing Company was told by D. 8. Watrous, secretary, 
treasurer and manager of the company, who was in 
Chicago Tuesday. The Little Rock Lumber & Manu- 
facturing Company built a new mill at Little Rock 
about a year ago and the 3,000 acres will afford cut- 
ting for some time to come. The tract of timber- 
land is located about twenty miles from Little Rock 
and just as soon as the four-mile tap line is con- 
structed from the main line to the timber, logging 
will start and the logs will be brought to Little Rock 
for sawing. The purpose of My. Watrous’ visit to 
Chicago was to purchase rails for the tap line. 


In the news accounts of a meeting held some time 
ago by the Illinois chapter of the American Insti- 
tute of Architects and the more recent meeting of the 
Illinois Society of Architects, the name of one of the 
speakers was given as Everett A. Thornton. This was 
an error, as Edward L. Thornton, president of the 
Thornton-Claney' Lumber Company, was the man who 
did the talking upon both of these occasions. While 
both of these brothers are ready public speakers, there 
is no reason why the just share of credit should not 
be more accurately. Be yr mye between them, and 
the blunder was one o 
pen with no evident reason. 


J. H. Bloedel, of the Bloedel Donovan Lumber Mills, 
Bellingham, Wash., and president of the West Coast 
Lumbermen’s Association, was in Chicago this week and 
left Wednesday evening for a visit to New York and 
other eastern centers. Mr. Bloedel told the AMERICAN 
LUMBERMAN that recent conditions on the Coast have 
had no parallel in his experience, extraordinary weather 
having reduced production below 20 percent of the 
normal volume. He outlined a condition prevailing in 
logging operations, sawmilling and railroading that is 
unprecedented on the north Pacific coast, but expressed 
firm confidence in the future of the market and the 
belief that prices on fir products are bound to strengthen 
as the result of .the extraordinary curtailment thus 
brought about. Mr. Bloedel expects to spend approxi- 
mately thirty days in the East. 


The AMERICAN LUMBERMAN had a call this week from 
Mr. and Mrs. Fred R. Kent, of Clinton, Ill. Mr. Kent 
is the owner of the yard operated under the style of E. 
Kent & Co., one of the oldest retail establishments in 
the State, the business having been established in 1859. 
Mr. and Mrs. Kent were on their way to oer ya 
Ind., to make the acquaintance of a new granddaughter 
—their first—she representing the fifth generation of 


those which sometimes hap- . 


the Kent family now living. Mr. Kent was so much 
interested in the subject of the new granddaughter that 
he was not greatly disposed to talk about lumber; 
nevertheless he said that he anticipated the rise in lum- 
ber prices and stocked up liberally before the demand 
became very active; consequently his yard is well stocked 
and prepared for an active season’s business. 


Having just returned from a trip to the South, E. 
A. Thornton, head of the E. A. Thornton Lumber Com- 


"pany, Chamber of Commerce Building, Chicago, states: 


that he found the eight mills that he visited in Arkan- 
sas at work on special sawing that will keep them busy 
for thirty or sixty days. ‘‘I found the mills well 
stocked to meet the demand for railroad material,’’ 
said Mr. Thornton, ‘‘and also for the demand for No. 2 
and No. 3 yellow pine boards and strips, and there is 
a fair supply of 4-inch strips in both grades. Flood 
conditions which have been caused by heavy rains 
have checked or stopped many woods operations, but 
most of the mills are well supplied with logs, either 
having the logs along the railroad right-of-way or in 
ponds.’? He said the dealers, despite this, should 
have no trouble in securing material of special cut- 
ting in 20-foot lengths. The eight mills that he visited 
are members of the Arkansas Soft Pine Bureau. 





WELL FITTED FOR EXECUTIVE POSITION 


The Indiana Retail Lumbermen’s Association, in its 
selection of Walter V. Jennings, of Farmersburg, as the 
new president, is to be congratulated. The long experi- 
ence of Mr. Jennings in the lumber business in its many 
phases makes him well fitted for the executive position 
for which he has been chosen. Another asset is that he 
not only knows most of the lumbermen of his own State 
but is well known outside the Hoosier boundaries. Be- 
sides his sawmill and retail lumber interests, Mr. Jen- 
nings intimately knows the sash and door business be- 
cause he traveled throughout Indiana and a part of 
Tilinois in the capacity of a salesman. 

He has been engaged in the lumber business since he 
was 19 years old. He was born in Marion County, 
Indiana, June 26, 1865, and when two years old his 





WALTER V. JENNINGS, OF FARMERSBURG, IND.; * 
New President Retail Lumber Dealers’ Association of Indiana 


parents moved to Sullivan County, where he has since 
lived. He is a live association worker and active in 
everything that stands for progress in the lumber trade. 
Two years ago he started a retail yard at Shelburn and 
is now operating yards at Carlisle and Farmersburg. At 
one time he owned a third interest in the Anson Hixon 
Sash & Door Company and was vice president of that 
concern for three years. 

He has been one of the main cogs in the ‘‘ Black 
Diamond Lumbermen’s Club,’’ which is a local organi- 
zation consisting of the lumber dealers of Sullivan, Vigo, 
Knox, Greene, Daviess and Clay counties. He is a devout 
church worker, an exponent of progressive business 
policies and a leader in community development work 
in his own town. He is a member of the Christian 
Church and a thirty-second degree Mason. 





CONFER ON RECLASSIFICATION MATTERS 


The first conference to work out the character of 
evidence to be presented to the Interstate Commerce 
Commission in the matter of proposed reclassification 
of lumber and lumber products was held at the of- 
fice of Secretary R. S. Kellogg, of the National Lum- 
ber Manufacturers’ Association, Tuesday. Those at- 
tending the conference besides Secretary Kellogg were 
Joseph N. Teal, of Portland, Ore., representing west 
Coast lumber manufacturers; W. A. Wimbish, of At- 
lanta, Ga., representing the southern lumber manu- 
facturers; A. W. Clapp, of St. Paul, Minn., represent- 
ing the northern pine interests; J. H. Townshend, of 
Memphis, Tenn., secretary of the Southern Hardwood 
Traffic Association; J. C. Jeffery, attorney for the 
National Association of Box Manufacturers, and G. M. 
Dahlberg, of St. Paul, Minn., who is doing. special 
traffic work for the National Lumber Manufacturers’ 
Association. No date has as yet been set by the Inter- 
state Commerce Commission for the hearing of the 
reclassification matter. It is not known whether one 
hearing will be held or a series of hearings at the dif- 
ferent lumber ig 5 centers. However, before the 
hearing date there will be several conferences of lum- 
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We only offer the “Real Honest to Goodness” 


RED CYPRESS 


Every piece of it manufactured by our own Mills. 


Unsurpassed Planing Mill 
Facilities 
and 


Best of Service. 





Our new grade of 
FACTORY SELECT 
will give Planing Mills splendid value. 


Louisiana Red Cypress Co. 


Hibernia Building, NEW ORLEANS, LA. 
Frank N. SNELL, Sec’y & Gen’l Mgr. Cable Address, ‘‘Redcypress”’ 














Long Leaf ~ 


‘YELLOW PINE 


Railroad & Car Material, Export & Coastwise Stock 


PITCH PINE PILING 


(Long & short lengths) Yard Stock- Dimension to Finish. 


Poitevent & Favre Lumber Co. 


NEW ORLEANS, LA, “Since 1867" = Main Office and Mill, 
Branch Office, 606-7 L.& L.& G.Bldg. MANDEVILLE, LA. J 








POWELL LUMBER CO. 
LAKE CHARLES, LA. 


YELLOW PINE 








Huie-Hodge Lumber Co.,Ltd., tosceta. 
— Manufacturers of — 
Southern 


Soft Short Leaf Yellow Pine 


Specialize on Edge Grain Flooring and High Class Finish 








as well as Yard Stock and Car Material. 
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Caddo-Rapides Lumber Co., Ltd. 


Manufacturers and Dealers in 


Yellow Pine, Cypress and Hardwood Lumber 
ALEXANDGIA, LA. D. LuRRY, Secy. 


HuGuH OORRY, Pres, / 
HUGH CORRY, JR., Treas. 


J. BE. THORSELL, Vice-Pres. 








Timber Cruising Manual and Record 


With text of instruction for timber cruising and blank 
pages conveniently arranged for cruising notes and records. 
Send for special circular. 


Prepaid, 75c; six for $4; dozen, $8. . 


- American Lumberman,*” @uicieo” 
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PRODUCTION 


7 30 Cars every 10 Hours 
FACILITIES FOR SERVICE 






which apply well defined supervision to or- 
ders (insuring promptness and satisfaction) 









= Se ev soe Selling Organization: = 
a pyro eal of | MINNEAPOLIS, G. R. Bleecker. 
z LAND . DENVER, Dwight H. Elder. Z 
Z Portland, Ore. POCATELLO, R.C. AngellCo. = = 
7 _ PENINSULA LUMBER CO. (E. T. Sturgeon) : 
z Portland, Ore. SALT LAKE CITY, B.C. Angell Co. 2 
A] CLARK & WILSON LUMBER CO. (B. C. Angell.) 
z Linnton, Ore. GRAND ISLAND, McCormick & White, —& 
) COAST RANGE LUMBER C0. CT. P. White) z 
2 adel Ooo : OMAHA, McCormick & White, 
2 ca (F. P. McCormick) = 
= BRIDAL VEIL LUMBERING CO. | CHICAGO, Geo. T. Mickle LumberCo. E 
z Bridal Veil, Ore. (Wilber Hattery, Jr., Mgr.West.Dpt.) 


Douglas Fir Lumber Company 
Manufacturing Merchants, PORTLAND, OREGON 


MIN) UD CON UC 


THE NAME 


John McMaster 


Means Quality in 





acd. 


SOLD EXCLUSIVELY BY 


CARSTENS & EARLES, Inc 


Established 1891 . 
PIONEER WHOLESALERS 


PACIFIC COAST 


LUMBER and SHINGLES 


Foreign and Domestic Shippers 
SEATTLE. 








JOHN D. COLLINS 
LUMBER CO. 


White Building, SEATTLE, WASH. 
FOR BETTER KINDS OF. 
Lumber and Shingles, Mixed Cars 
Yard Stock and Straight Cars of 
Short Lengths in: Cedar Siding, Fir 
Ceiling, Drop Siding and Flooring. 


Write or Wire for Prices. 




















Our MATCHLESS BRAND CLEARS make lasting friends. 








Atlas Lumber Company 


SEATTLE, WASH. 


Fir Lumber, Red Cedar Siding 


RED CEDAR SHINGLES 






ber and allied interests; such as the one at Mr. Kel- 
logg’s office on Tuesday, to work out a plan of presen- 
tation before the commission. As is wellknown to 
the trade the lumber industry is not in favor of any 
change of classification and facts and figures will be 
gathered to bear out the stand taken. 





TALKS OF CUT-OVER LANDS 


T. J. Humbird, president of the Humbird Lumber 
Company, Sandpoint, Ida.,° was a visitor in Chicago 
this week. Mir. Humbird is very much interested in 
the development of cut-over timberland in Idaho and 
has been very successful in interesting settlers. 

Probably one of the reasons the plan of the company 
has appealed so strongly to prospective settlers is the 
fact that each has made a very thorough study of the 
soil—its fertility and adaptability. The company -is 
selling the land to actual settlers on very liberal terms, 
and codperates with the settlers in getting them estab- 
lished. There is no doubt but what the soil of Idaho 
is very fertile and those who settle on this land will 
be able to make splendid homes for themselves and 
families. 

Mr. Humbird is a close student of economic condi- 
tions and has been studying the needs of the lumber 
industry very carefully. He is chairman of the Idaho 
promotion committee, appointed at the last annual meet- 
ing of the National Lumber Manufacwurers’ Associa- 
tion at San Francisco, and he will doubtless have some 
suggestions to offer at the next annual meeting that 
will be helpful and profitable to the trade. 





WOMAN OPENS LUMBER OFFICE. 


Kansas City, Mo., Jan. 25.—Kansas City has a lum- 
berwoman. She is Miss M. A. Carr, and she has just 
opened up a middle West sales office for the McLane 
Lumber & Shingle Company, of Kelso, Wash. Miss 
Carr is in charge of the of- 
fice. Her plan is to supply 
shingles to the big Kansas 
City wholesalers. Although 
she has had her office in 
operation only since the 
middle of last week she al- 
ready has got the lay of 
the land and is sending in 
orders. 

This is not Miss Carr’s 
first venture as a shingle 
saleswoman. For the 
eighteen months preceding 
her coming here she was 
sales manager for the Mc- 
Lane Lumber & Shingle 
Company and had charge 
of the sale of its output of 
750,000 shingles a day, 
and before that she had 
had four years of experi- 
ence as stenographer, book- MISS M. A. CARR; 
keeper and clerk in the vari- Kansas City, Mo. 
ous branches of the lumber business. Previous to her 
entry into the lumber trade she had charge of the glove 
department in a large store, but she thought the lum- 
ber business offered a more profitable field and she de- 
termined to get into the sales end of a big lumber 
concern. 

‘*The only trouble about this place,’’? Miss Carr said 
to a representative of the AMERICAN LUMBERMAN, ‘‘is 
that I have to keep explaining why a woman should be 
selling shingles. When I was sales manager for the 
company and making all the sales by mail it didn’t mat- 
ter, even though most of the replies read ‘ Attention Mr. 
Carr.’ But now that I am calling on the trade I often 
have to defend a woman’s right to do this. But why 
shouldn’t she?’’ 


LUMBER EXHIBIT BEING PLANNED 

For several months there has been a building ma- 
terial exhibit on the second floor of the Insurance 
Exchange Building, corner Fifth Avenue and Jack- 
son Boulevard, Chicago, which has been conspicuous 
through its lack of a showing of lumber products, al- 
though a couple of lumber companies have been rep- 
resented. Promoters of the exposition have declared 
repeatedly that it was not their fault that lumber was 
not better represented and competitive materials seem 
to have the sway. However, this condition will not 
exist much longer, because Secretary R. S. Kellogg, 
of the National Lumber Manufacturers’ Association, 
has arranged to place a permanent exhibit at the ex- 
position. Plans for this exhibit are now being com- 
pleted and it will be just as representative and at- 
tractive as any now installed at the exposition. The 
exhibit will include samples of all commercial woods, 
both finished and rough lumber, as well as samples 
of structural timbers and models of mill constructed 
buildings, wood finishing products, sash and doors and 
interior trim. 

That the value of the exposition for building ma- 
terial exploiting purposes can not be doubted is evi- 
denced by the fact that the daily attendance at the 
exposition for the last several months has reached a 
high average, due to advertising in the local news- 
papers, extending an invitation to the public contem- 
plating the building of homes to visit the show. Con- 
sequently lumber, especially from the standpoint of 
home building, will have an asset in Chicago in the 
way of a beautiful exhibit at the Insurance Exchange 
Building exposition. 
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RETURNS FROM WESTERN TRIP 
Ba.timore, Mp., Feb. 1.—John.,L. Alcock, of John 
L. Aleock & Co., hardwood exporters in this city, re- 








turned: cough J from a trip to the Pacific coast and 
also to New Orleans, where he attended the sessions of 
the National Foreign Trade Council, as the representa- 
tive of the National Lumber Exporters’ Association. 
While ‘on the Pacific coast Mr. Alcock was impressed by 
the injury being done to the western lumber industry by 
the lack of sufficient ships. The fact that much of the 
shipping in San Francisco and other Coast ports is con- 
trolled and managed by firms that are also active as 
importers and exporters, he thinks, works an added hard- 
ship to the industry, as much lumber that is intended for 
Baltimore is taken to New York simply because the 
steamship lines do not touch at Baltimore. Mr. Alcock 
was especially interested in the proceedings of the Na- 
tional Foreign Trade Council. 


AT NEBRASKA’S METROPOLIS 


Omaua, Nzs., Jan. 31.—Common stocks of western fir 
and southern yellow pine are still rather hard to get 
here, especially when for a rush order. The mills 
are in no hurry to fill them, and in fact are by no means 
ready to close deals on a moment’s notice. Prices are also 
somewhat stiff, but the majority of the country yards do not 
need stock so badly as to be greatly discommoded. 

The Walrath & Sherwood Lumber Company, of Omaha, 
called its yard managers in from all over the State for a 
print gal convention last week. About twenty-five of them 
attended. Luncheons were served at the Commercial Club 
and at the University Club. The ladies were entertained at 
the homes of the firm members and department managers, 
while the men were quartered in one great room at the 
Paxton Hotel, where nothing was barred, from pillow fights 
to wrestling matches. Business sessions were held during the 
day when yard managers, firm members and department 
managers spoke on various topics of interest to the men 
and of value to them in their effort to make this a banner 
year. “We do not want to run neck-and-neck with anybody 
this year,” said Austin Braun, sales manager. “We want 
to get nose, neck, and hindquarters ahead of all the others.” 

That Nebraska could be made to produce all the rough 
lumber it needs if cottonwood trees were planted in the low- 
lands along the streams where nothing else will grow is the 
belief of Fred S. Knapp, president of the Omaha Box Com- 
pany, and former president of the Omaha Manufacturers’ 
Association. Mr. Knapp says that in twenty-five years such 
forests of cottonwood could be raised in these lowlands that 
nice 12-inch stuff could be cut from it, and that not a foot 
of ground of any agricultural value need be used. 


IN THE KOOTENAI COUNTRY 


SANDPOINT, Ipa., Jan. 31.—The thermometer for the last 
few weeks has ranged close to zero and with a severe 
north wind blowing most of the time, whipping the deep 
snow around in true blizzard-like fashion, logging has been 
extremely difficult and impossible in some places. However, 
in the face of great difficulty, Kelly & Kitchen, logging con- 
tractors, managed to finish their cutting contract for the 
McGoldrick Lumber Company, of Spokane, last Friday. This 
amounted to 1,500,000 feet, situated a few miles from Elmira 
on the Great Northern Railroad. 

An optimistic feeling prevails among the lumbermen of 
this section. For the first time in years there is a brisk 
demand for lumber and prices are good. Everyone is look- 
ing forward to an extremely active summer in the woods. 


THE CUMBERLAND RIVER DISTRICT 


NASHVILLE, TENN., Feb. 1—There has really been no 
noticeable change in the local hardwood market during 
the last week. Dealers, however, assert that the demand 
at the present time, though not equal to the propositions of 
early January, is still better than at any time last year. 

The manufacture of nstock material continues to be 
an important feature, although the two concerns here chiefly 
interested in supplying the Allies are extremely reticent 
with regard to the amount of. output and prices. It is ad- 
mitted, however, that walnut logs have declined as much as 
$15 a thousand and several concerns which overstocked when 
the call for gunstock material first became so active have 
lost heavily. 

Plain oak is in excellent demand, while ore moves 
steadily. Other items are receiving a good call. 


HYMENEAL 


GILLEN-McPARTLIN.—The engagement of Miss 
Leone McPartlin, daughter of the late John McPartlin, 
lumberman and timber prospector of Oshkosh, Wis., to 
George E. Gillen, employed in the estimating department 
of the Scott-Graff Lumber Co., of Duluth, Minn., has 
been announced at Oshkosh by Mrs. Delia McPartlin, the 
pecepeckiys bride’s mother. The wedding will occur in 

une. 


CHICK-STUBBS.—Luther W. Chick, senior member 
of the lumber firm of Chick & Holmes, of Chelsea, Mass., 
was united in marriage to Miss Helen Roberts Stubbs, 
daughter of E. M. Stubbs, a prominent business man. 
After a honeymoon trip the couple will reside at 72 
Harvard Street, Chelsea. The bride is a graduate of 
Farmington Normal school and taught school several 
years in Malden. 


HOWLAND-MURRAY.—The marriage of Ralph How- 
land, owner of a lumber yard at Nashotah, Wis., and 
Miss Valma Murray, of Waupun, took place at Waupun 
January 29, at the home of the bride’s parents, Mr. and 
Mrs. Daniel Murray. 


TROUBLE AND LITIGATION 


ANACORTES, WASH., Feb. 2.—The Old Oregon Manufactur- 
ing Co.’s lumber mill has been auctioned off for $10,000 to 
the Everett Savings & Trust Co., the only bidder, and it is 
expected to be put into operation shortly after the confirma- 
tion of the sale, either by the purchasers, who represent the 
majority of the creditors, or by someone to whom it may be 
leased. The president of the trust company is William_C. 
Butler, who is interested in logging operations, and Ed. 
English, the leading Skagit County logger, is one of its 
heaviest stockholders. 


OsHKosH, Wis., Feb. 1.—John J. Wsch, representative in 
Congress from the seventh Wisconsin district, is determined 
that the State and Federal Government will reach some final 
agreement concerning the title to several thousand acres of 
swamp lands originally allotted to Indians in Wisconsin. 
Some of the finest areas of white pine timbers in the country 

ive these lands a value of approximately $1,000,000 and 
umbermen of the Northwest are desirous of seeing the dis- 
pute settled. 


Boston, Mass., Feb. 1.—Place Bros. (Inc.), wholesale 
lumber dealers at’ 181 State Street; petition in bankruptcy. 
The company’s petition discloses liabilities of $15,880 and 
estimates assets at $9,269. 























Burier, Pa., Feb. 1.—Western Pennsylvania Lumber Co.; 
petition in bankruptcy. 
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BUSINESS CHANGES, INCORPORATIONS, ETC. 








BUSINESS CHANGES 


ALABAMA. Birmingham—The Estes Lumber Co. has 
increased its capital stock from $3,000 to $3,500. 


go gga Hulbert—Cox & Castles have removed 
to Hughes. 

Leslie—The name of the Leslie Ice, Lighting & Power 
Co. has been changed to the save nufacturing Co., 
with the following officers: J. ha cas president; 
Mays, secretary and W. C. at A . Edwards and 
Cc. C. Hatchett, directors. The company will now also 
manufacture staves, hoops, heading, barrels, lumber, 
shingles, railroad material etc. 

Mena—The A. H. Scoggin Lumber Co. has been suc- 
ceeded by the Scoggin Lumber Co. 


CALIFORNIA. San Pedro—The Southern California 
Lumber Co. has been succeeded by the L. W. Blinn Lum- 
ber Co., having headquarters at Los Angeles. 

South Pasadena—The South Pasadena Lumber Co. has 
been succeeded by the Patten & Davies Lumber Co. 


ILLINOIS. gran ray Fidelity Lumber & Supply 
Co. has moved to Parma, Mo. 

Du Quoin—The Du Guath Mill & Lumber Co. has dis- 
solved. 

Garrett—Horton Bros. have been succeeded by Horton 
& Collins. 

Harvey—The Beck Col ad Lumber Co. has increased 
its capital stock to $100,0 

Lexington—W. D. yy ee & Co. has been succeeded 
by the Ira D. Adams Lumber Co., with an authorized 
Capital of $10,000. 

Libert yville—The Libertyville Lumber Co. has in- 
creased its capital —< to $60,000. 

Mendota—The Moore Lumber Co. has been suc- 
ceeded by the a dacinser Lumber Co., with headquarters 
at Chicago. 

INDIANA, Indianapolis—The American Lumber & Ex- 
port Co. is out of business. 

Franklin—The Franklin Coil Hoop Co. has changed its 
name to the Graham Manufacturing Co., and increased 
its capital —— from $5,000 to $100,000. 

Odon—W. R. Neeriemer has sold his sawmill to Cooper 





. & Brady. 


Roann—T. J. Lewis & Bro. have been succeeded by 
Kinsey Bros., with branch at North Manchester. 
Robertsdale (P. O. Whiting)—The Northern Indiana 
danber & Coal Co. has increased its capital stock to 
75,00! 
ged Haute—Pierson & Bro. have been succeeded by 
Pierson Bros., with an authorized capital of $100,000. 


IOWA. Decorah—tingvolstad & Co. have been suc- 
ceeded by the rons Lumber Co., with an authorized 
capital of $50,0 

Pita ote william Irelan has been succeeded by the 
Alley Lumber Co., with branch at Bloomfield. 

Osage—T. H. Dalby has been succeeded by the King 
Lumber Co. . 


KANSAS. Arkansas City—O. M. Pittenger has been 
succeeded by the T. M. Deal Lumber Co., having a pur- 
chasing department at Wichita. 

Clay Center—The Adair Lumber Co. has been suc- 
ceeded by Samuel Swenson and Pete Sanneman. 

Wichita—The E. W. Smith Lumber Co. have been suc- 
ceeded by E. W. Hamson. 

KENTUCKY. Louisville—The Beckwith Organ Co., 
the Adler Organ Co. and the Adler Lumber Co. have 
consolidated ad incorporated under the name the Adler 
Manufacturing -Co. 

Milburn—Wigginton & Redford have sold their retail 
yard to the Davis Bros. Hardware & Lumber Co., of 
Arlington. : F 

Springfield—J. L. Barber has sold his interest in 
Barber & Pettus to J. F. Pettus. 


LOUISIANA. Shreveport—The M beg Saw Mill Co. 
og an its style name to the T. E. Stephenson Lum- 
er Co. 

MICHIGAN. Detroit—The F. L. Lowrie og gl & 


Finish Co. has increased its capital stock to $150,0 
Sebewaing—The Sebewaing Lumber & Gel nciecturing 
Co. has closed out. 


MINNESOTA. Roosevelt—The Roen’ Lumber Co. has 
dissolved and Halver Robberstand is continuing the busi- 
ness. 

Silver Lake—Frank Bren has been succeeded by the 
Stearns Lumber Co. 


MISSISSIPPI. Columbus—The plant of the Turtle Lum- 
ad Co. has been acquired by C. R. Ransom, of Memphis, 

enn, 

Greenville—The Alexander Lumber Co. has been suc- 
ceeded by H. N. Alexander & Sons. 


MISSOURI. Kennett—J. A. Hemphill has acquired one- 
quarter interest in the Lasswell Lumber Co. He has been 
elected first vice president of the company. The general 
offices will remain in Kennett, but the sales offices, in 
charge of Mr. Hemphill, will remain in St. Louis, where 
he is closing out the firm he operated under his name. 

NEBRASKA. Dakota—Fred Lynch has been succeeded 
by G. F. Hughes & Co. 

NEW YORK. Carthage—H. I. Starkweather, of West 
Carthage, has bought from his father, C. M. Stark- 
weather, his interest in the lumber and contracting busi- 
ness. The business will be continued by H. I. Stark- 
Weather along Hag = progressive lines as that of C. M. 
Starkweather & S 

New York—S. E. Siaymaker & Co. (Inc.) have increased 
their capital stock to $200, 

OHIO. Fostoria—The ona German o. has in- 
creased its capital stock from $60, 000 to $100,00 

Amherst—The Amherst Lumber Co. ry ‘os its 
authorized capital from $30, y to $40,00: 

Cleveland—The Broadway mber Co. vinas increased 
its authorized capital eked s004 000 to $75,000. 

Cleveland—The Clifton Park Lumber Co. has increased 
its authorized ¢: apital from $30,000 to $50,00 

Fremont—The Buckeye Lumber & Supply Go. has been 
Succeeded by the Gordon Lumber Co. 

Newark-—Norris & Webb have been succeeded by Webb 


Oak Batpor—sn0 Gordon Lumber, Basket & nu- 
facturing Co. nas increased its authorized ey om 
nia 000 fo Bag 

Toledo—The Willys- Overland Co. has increased its capi- 
tal stock from $25,000,000 to $75,000,000. 

OKLAHOMA, Eldorado—The Southwestern Lumber 
Co. has been succeeded by the Eldorado Lumber Co. 

Elk City—The pO P. Seawell Lumber Co. has been suc- 
ceeded by S. E. wn 

OREGON, Portiand-The Copeland Lumber Co. hag in- 
creased its capital stock to 

Klamath Falls—The Sclonteth Manufacturing Co. has 
increased its authorized capital from $100,000 to $250, 000. 

Wauna—The Crossett Mpg eee er Co. has in- 
creased its capital stock to $750,00 

TENNESSEE. Memphis—The sie his yonler Prod- 
Ries te _ changed its name to the Soto Hardwood 


TEXAS. Hagle Lake— C. McClanahan Lumber 
Co. has filed notice of go Ey 








Swearingen—The Drummond Lumber Co. is out of busi- 
ness, 


WASHINGTON. Lowell—Proctor & Groger (Inc.) have 
been succeeded by Connor & Groger (Inc.). 

WISCONSIN. La Crosse—The La Crosse Box Co. has 
been sold to Argyle R. Scott and Leonard Zeisler, jr., who 
will increase the homers 

Danmar the Denmark mber Co. has increased 
its capital stock from $25, 600" to $75,000. 

Milwaukee—The Tegge Lumber Co. has increased its 
capital stock to $100,000. 


BRITISH NORTH AMERICA 


SASKATCHEWAN. Winnipeg—The Hero Manufactur- 
ing Co. has been succeeded by the Munro-Hero Manufac- 
turing Co. (Ltd.). 

Regina—The Corona Lumber Co. (Ltd.) will be dis- 
solved shortly. 


INCORPORATIONS 


_ ALABAMA. Toinette—Toinette Lumber Co., author- 
ized capital $10,000; W. T. CcGowin, president and W. G. 
McGowin, secretary and treasurer. The company has re- 
built the plant of the Cochrance Lumber Co. and will 
specialize in railroad, bridge and export timbers, yellow 
pine ceiling, flooring and car decking. 

ARKANSAS. Hope—Hope Retail Lumber Co., author- 
ized capital $10,000; J. Jamison, president; Mrs. S. B. 
Henry, vice- president, and Mat Calster, secretary, treas- 
urer and general manager. 

Mena—The A. H. Scoggin ageber Co. has_incor- 
porated as the a ape Lumber a with an authorized 
capital of $25,000; H. and C. P. Scoggin and W. W. 
McGregor. 

CALIFORNIA. San Francisco—Fyfe-Wilson Lumber 
Co., authorized capital $75,000. 

GEORGIA. Savannah—Producers’ Lumber Co., author- 
ized capital $50,000; R. E. L. Coleman, George Urquhart 
and others 

Va Idosta—Crantora Knight Lumber Co., authorized 
capital $40, 








aeieer " Chicago—Chehalem Lumber Co. has in- 
corporated. 
INDIANA. South Bend—St. Joseph Valley Lumber 


Co., authorized capital $10,000; Lawrence J. Harwood, 
Ferrie H. Fulton and J. D. Kind ig. 

Terre Haute—Pierson & Bro. have incorporated. 

KENTUCKY. Louisville—Adler Manufacturing Co. (to 
ameenoture pianos, furniture, etc.), authorized capital 
$500, Cc. L. Adler, D. F. Schroll, B. A. Meyer and 
Sonn. Marshall: 

MICHIGAN. Petr otte. Misch Co. has incorporated; 
authorized capital $50, The new company will con- 
tinue the business oxen me Misch established here over 
twenty-two years ago, with offices 725-26 Chamber of 
Commerce Building. ‘The officers of the company are: 
Otto Misch, president; Edward Misch, vice-president; 
Walter H. Dreyer, secretary and Carl S. Berry, treasurer. 

NEBRASKA. Arlington—Arlington Lumber & Grain 
Co., authorized capital $30,000. 

Hoskins—Farmers Lumber Co., authorized capital $15,- 
000; F. M. Phillips and C. W. Anderson. 

NEW YORK. eee ears Wood Heel Co., 
authorized capital $25,0 

Brooklyn—Loornis Trim, Door & Sash Co. (Inc.), (to 

manufacture trim, sash, lumber, etc.), authorized capita! 
arg ,000; Alfred G. Foote, John C. Hunt and Robert F. 


ee 
Buffalo—John wos Lumber Co. (Inc.), authorized 
ongeees $100,000; J. G. M. and C. Hutzler 
ast Ham mburg—Quaker Lumber Co., sathorined capital 
$15.0 000; J. J. Sly, N. C. Spencer, C. Canchell and Orchard 
ar 

al York City—Albemarle Farms (Inc.), (to deal in 
timber, operate sawmills, etc.), authorized ane $60,- 
000; Charles H. Collins, W. P. Robbins and C. M. Cod- 
dington. 

New York City—Empire Woodworking Co. (Inc.), (to 
deal in sash, doors, lumber, etc.), authorized capital 
$5,000; Max J. Siegel, Jacob Meyer and George F. Meyer. 

NORTH CAROLINA.  Clinton—Consolidated Lumber 
Co., authorized capital $50,000. 

a. — et Table Co., authorized capital $50,- 
000; J. W. Mednally. president; A. S. Caldwell, vice- 
Crenidani: P. C. Royall, manager and J. M. S. Salis- 
bury, secretary and treasurer. 

eldon—Florence Lumber Co., ee oe: capital $50,- 
000; A. C. House, H. C. House and T. W. House. 

HIO. _Cleveland—Northwestern Sash & Door Co., 
authorized capital $2,000; Ralph Blue, Fred M. Pfeiffer, 
Augustus W. Bell, David J. Miller and E. M. Kossin. 

Sherwood—Sherwood Lumber Co., authorized capital 
$10,000; N. O. Stine, 9 H. Stine, F. M. Stine, R. O. 
Stine and Earl H. Strei 

Warren—Trumbull Table Co., authorized capital $10,000. 

OKLAHOMA. Tyrone—Equity Lumber & Supply Co., 
authorized capital $10,000; J. W. French and others. 

OREGON. Sere qamnerican Export Lumber Co., 
authorized capital $100,000 

SOUTH CAROLINA. Laurens—Southern States Lum- 
ber Co. — incorporated Ae an authorized capital of 
$500; H. Gray and E. Easterby. 

Onion--ahesaes Lumber &., authorized capital $3,000; 
J. G. Bouknight, president and treasurer, and J. M. 
Moss, vice-president. 

VIRGINIA. Lynchburg—Lynchburg Woodenware Cor- 

oration, authorized capital $25,000; R. P. Thornill, presi- 

ent and Strange, secretary. 

WEST VIRGINIA. Charleston—Cumberland Sawing 
Co., authorized capital $5,000; D. H. Shank, O. B. Con- 
oway, William G. Conley, BE. L. Long and Fred S. Morgan. 

WISCONSIN. Appleton—Appleton Wood Products Co. 
has incorpora 

Milwaukee—Twentieth Century Stave & Silo Co., 
authorized capital $25, by A rsepsons M. Murray, Thomas £3 
Collins and Arthur G. 

BRITISH. wontH AMERICA 

QUEBEC. Montreal—Belgo-Canadian Mines & Timber 
Lands, authorized capital Barty <<a Cc. Laurin, Samuel E. 
Malkman and Gerald J. Ba ‘ 





NEW VENTURES 


COLORADO. Nederland—The Meterand Lumber & 
Supply Co. recently entered the t 

FLORIDA. Clearwater—The J. = “vais Lumber Co. 
has entered the trade. 

ILLINOIS. Chicago—The Belden Cabinet Co., 2247 
North Knox Avenue, recently began manufacturing in- 
terior finish. 

Chieago—The W 4. A. , ae Lumber Co. (Not Ine.), 25 
began the commission business. 

Otago tect vig es 1820 West Twenty-first 











Street, recently began manufacturing thin lumber, etc. 
Francis Towner is manager of the business. 

Tabor—The McClure Bros. & Mountjoy Mercantile Co. 
recently began the general store and lumber business. 

IOWA. Cedar Falls—E. W. Babcock recently began 
the lumber business. 

KANSAS. Augusta—The Penn Lumber Co. has en- 
tered the trade, with branch at Cushing, Okla. 

KENTUCKY.—Bowling Green—The Warren ny 
Cedar Co. has been organized by J. T. Vance and B. C. 
White. 

MARYLAND. Hagerstown—The Dixie Lumber Co. has 
reorganized. 

MICHIGAN. Holland Ladder Co. has been organized. 

MINNESOTA.-—Lakefield—H. W. Jones has resigned as 
cashier of the Citizens’ State Bank of Clayton and will 
enter the retail lumber business with his father here 
after March 1. 

Minneapolis—A. H. Lyman, who recently bought out 
J. F. Irwin’s interests in the Lyman-Irwin Lumber Co., 
has joined C. E. English of the Midland Lumber & Coai 
Co. to form the Lyman-English Lumber Co., with head- 
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California White Pine 
California Sugar Pine 
and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber 


Ask LOUIS WUICHET 


Room 716 Railway Exchange, 
Tel. Harrison 1295 CHICAGO, ILLINOIS 





























Yard and 

Factory Stock 
in straight or mixed cars or 
cargo shipments embracing 


California “22:2" Pine 


Sugar 


And PACIFIC COAST LUMBER 


Inquiries Solicited. 


AMERICAN TRADING CO., sntciiers Stet. 











P ort Oyford 
CEDAR 


is light in weight, easy to work 
and possesses great strength. It is just 
the wood for crating material. We can always 


supply your needs promptly for this low-grade 
stock along with the higher grades. 


Write today for complete 
information and _ prices. 


C. A. Smith Lumber Co. 
711 Syndicate Bldg., OAKLAND, CALIFORNIA 


We are also large manufacturers of Douglas Fir. 


Redwood 


Porch columns both square and staved 
are beautiful and sell themselves. Red- 
wood wide rustic, and bungalow siding 
surpasses any other wwendivs this pur- 
pose. Buy it right by buying of 


The Pacific Lumber Company 


OF ILLINOIS 
JOHN D. MERSHON, President 
Largest Redwood Distributors 
SAGINAW, MICHIGAN 
New York Chicago KansasCity Worcester Milwaukee 
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It’s 
Duplication 
of repeat orders 


that swells trade in lum- 
ber and nothing helps like 
Trade Marked goods. 


TRIG 


i 
FERRY-BAKER LUMBER CO. 
BVERETT, Wasnt. 


CIFIC COAST | 







Try ‘‘Electric Brand °° 


V. G. Fir Flooring 


Lumber, Cedar Siding and Shingles 


Ferry-Baker Lumber Co. 


General Office and Mills, 


CHAS. VAN PELT, Eastern Mer. =EWERETT. WASH 


1029 Lumber Exch., Minneapolis. 














-[WMBER OFFICE 


Get the Door 
Business of 
Your City 


There’s a good profit 
in selling doors. Lumber 
dealers everywhere, find 
doors are great business 
stimulators— they make 


x permanent customers for 
other kinds of lumber. Be sure you sell 


“Woco” Soft 
Yellow Fir Doors 


they are favored by contractors and builders because 
of their natural beauty in grain and figure. 

















cole hehe Lede taeDeaeeReeeRaibaalaallslaatetaalenl 


We ship Flooring, Ceiling, Finish, Frames, 
Casing in straight or mixed cars with doors. 

indow and door framesa specialty. Send 
for Catalog. 


The Wheeler, Osgood Co. 
TACOMA, WASH. 
New York and New England Representative, 
HARRY L. FULLER, . . . 18 Tremont Street Boston, Mass, 
f Pennsylvania and New Jersey Representative, 
W. €. ASHENFELTER, - Builders’ Exchange, Philadelphia, Pa. 
Middle West Representative, 
H. $. OSGOOD, - - 847 Security Bank Bidg., Minneapolis, Minn. 
: 6. Chicago Representative, 
W. S. NURENBURG, - - Hotel Sherman, Chicago, Ill. 






























NOW READY 
The Preservation of 


Structural Timber 


By HOWARD F. WEISS, 

Director, Forest Products Laboratory, 

U.S. Forest Service; Honorary Member, 

American Wood Preservers’ 
Association. 


312 pages, 6x9, fully illustrated 
$3.00 (12/6) net, postpaid. 


N all of the extensive 
literature of the wood 
preservation industry 

this is the first book to cover 
the subject systematically in its 
broad aspect. It seems to fit 
exactly the needs of the engi- 
neer, forester, lumberman and 
student desiringacompletesur- 
vey of the entire industry. -. 
Mr. Weiss, as Director of the 
Forest Products Laboratory, U. 
S. Forest Service, has had at his 
command the very best of ma- 
terial. ‘This material together 
with data obtained during his 
years of personal contact with 
the development of theindustry 




















form the nucleus of this book. 
Y American Lumberman 
; 431 Se. Dearbora St., CHICAGO 


























quarters here. The cothpany will handle the same line 
of yards as the former company. 

MISSISSIPPI. Crystal Springs—The Rhymes Lumber 
Co. has begun operation. 

Jackson—The American Lumber & Manufacturing Co., 
of Pittsburgh, Pa., has organized southern buying office 
here in the Millsaps Building. The office is in charge 
of C. R. Ketcham. 

NORTH CAROLINA. Marion—The Hild Lumber Co. 
has begun the sawmilling business. 

Maysville—The Maysville Cooperage Co. has been or- 
ganized; John F. McNair, president; M. C. McIver, vice- 
president and manager, and R, L. McLead, secretary. 

Newbern—The S. H. Adams Cooperage Co. has been 
organized by S. H. Adams, president; L. H. Reed, vice- 
president and manager; George Green, secretary. 

OREGON. Portland—The Candlish & Mills Co. recently 
beganethe wholesale lumber business. 

SOUTH CAROLINA. Rimini—The Booth-Parker Lum- 
ber Co, has been organized by J. P. Booth, T. H. Parker 
and H. E. Parker. 

TENNESSEE. Ripley—The Ellis Lumber Co. has en- 
tered the trade. 4 

TEXAS. Humble—The Texas Lumber Co. recently 
—? the retail business, having headquarters at Hous- 

on. : 

UTAH. Salt Lake City—G. W. Gates & Co. have 
opened offices here with branch at Portland, Ore. 

VIRGINIA. Pulaski—The White Lumber Co. has en- 
tered the trade. 

WISCONSIN. Milwaukee—J. L. Fraser recently began 
the wholesale lumber business. 

WYOMING. Lovell—The Perkins-Savage Lumber Co. 
recently began business, with branch at Billings, Mont. 





CASUALTIES 


MAINE. Island Falls—The insurance on the plant of 
the Mattawamkeag.Lumber Co., which was destroyed by 
fire last week, is $40,000. Plans are being made for re- 
building. 

Portage Lake—January 30 the sawmill of the Lenfest 
Lumber Co. was visited by fire, which caused a loss of 
$20,000. The loss is covered by insurance. 

Winn—A. A. Stebbins’ sawmill plant was visited by fire 
January 25; loss $8,000, which is partly covered by insur- 
ance. The dry house, sawmill and machinery were 
destroyed. The stock of manufactured lumber .was 
saved. : 

NEW YORK. North Tonawanda—The planing mill and 
box shook factory of the Alliger Box & Lumber Co. were 
destroyed by fire January 28; loss $20,000. The company 
will rebuild. 

OHIO. Marietta—Fire of unknown origin caused 
damage to the sawmill department of the Marietta Chair 
Co. estimated at $3,000. 

VIRGINIA. Suffolk—Fire in the dry kilns of the Nanse- 
mond Truck Package Co. caused a loss to the company 
estimated at $8,000 January 25. The loss is covered by 
insurance and work was started to rebuild the kilns, 
which will be accomplished in thirty days. 








NEW MILLS AND EQUIPMENT 


ALABAMA. Gadsden—The 





Southern Manufacturing 


Co. has made plans for improvements and extensions to - 


cost $10,000. The machinery for a 25,000-foot capacity 
band sawmiil has been acquired. 


ARKANSAS. Brinkley—The Brinkley Lumber & Han- 
dle Mill is erecting a plant. 

Danville—The Union Lumber & Grain Co., of Okla- 
homa, Okla., is establishing a planing mill with four 
planers and will manufacture yellow pine timber recently 
acquired here. 

Havana—C. W. Phillips, of Fayetteville. is putting in 
a planer here to develop timber. 

Hamburg—The Hamashark Box & Lumber Co. will re- 
place planing mill with a larger mill. 

KENTUCKY. Barbourville—T. W. Minton & Son 
(manufacturers of wagon and automobile parts and golf 
sticks), will expend $10,000 in enlarging its plant and in- 
stalling equipment to manufacture handles and supplies 
for mining trade. 

LOUISIANA. Collinston—Kerlin & Brunston, of Bryce- 
land, will build a sawmill and develop yellow pine stump- 
age recently acquired near here. 

Jonesville—E. A. Wilson will rebuild saw and shingle 
mill which burned some time ago. 

MICHIGAN. White Cloud—The Hemily Lumber Co., 
which built a planing mill about a year ago, is having 
the old mill torn down and will erect a lumber shed and 
business office on the same frontage. The new struc- 
ture will be 174 feet long by 20 feet wide. It is planned 
to make other improvements in the summer, which will 
give .White Cloud a strictly uptodate lumber yard. 

MISSISSIPPI. Hovey—The Pine Export Co. will re- 
build dry kilns recently destroyed by fire. 

Brookhaven—The Sunny South Lumber Co. will erect 
a planing mill and install uptodate machinery for hand- 
ling its increasing business. 

Jackson—The Mercantile Lumber Co. has installed a 
dry kiln of about 30,000 feet daily capacity, and will in- 
stall another of like capacity, thus enabling it to kiln dry 
and dress shipments of green lumber for its customers. 

_, Natchez—The D. & K. Jeffris Lumber. Co. will improve 
a hog ne increase the daily capacity from 60,000 to 
i eet. 


MISSOURI. Wittenburg—The Miesner Lumber & Man- 
ufacturing Co. will rebuild burned plant to manufacture 
lawn swings and other furniture. A fireproof building, 
100x100 feet to cost from $5,000 to $6,000 will be erected. 
Machinery to cost $7,000 will be installed. 

OREGON. Portland—The Emerson Hardwood Co. will 
replace buildings and stock of hardwoods recently de- 
stroyed by fire at a loss of $80,000. Dry kilns etc. will be 
erected. 

Sutherlin—The Roach Timber Co., of Muscatine, Iowa, 
will build a sawmill with a capacity of from 200,000 to 
250,000 feet daily and a 15-mile railroad from Sutherlin to 
its 50,000-acre timber holdings. 

SOUTH CAROLINA. Rimini—The Booth-Parker Lum- 
ber Co., recently organized, has bought a pine timber 
tract and will build a sawmill, planing mill and dry kiln 
with a daily capacity of 30,000 feet of dimension lumber 
and 5,000 to 10,000 feet of kiln-dried rough boards and 
roofers. 

TENNESSEE. Clifton—The Clifton Ice Co. will rebuild 
regen mill and ice plant recently destroyed by fire at a 

oss of $20,000. 

TEXAS. Hemphill—The Lufkin-Hemphill & Gulf Rail- 
way Co. will build a sawmill costing $200,000 with a daily 
capacity of 125,000 feet of lumber. 

WEST VIRGINIA. Keyser—The William Hiser Sons 
So. of Cumberland, Md., will establish a barrel factory 

ere. 


———e 





OBITUARY 


L. B. WAGNER.—In the death of L. B. Wagner, Janu- 
ary 19, Grand Rapids, Mich., lost one of its old-time 
lumbermen, who went to aoiese in 1880 and at the 
time of his death was 62 years old. He was manager of 
the shingle mills of Wagner & Follmer, of which George 
Nelson agner and C. C. Follmer were _the owners, 
first at Morley for a number of years, at Lakeview for 
three years, then moving to Grand Rapids. At Grand 
Rapids he formed a partnership with his brother, the 
firm being G. N. Wagner & Bro., now the G. N. Wag- 
ner Lumber & Shingle Co. (Inc.). Mr. Wagner later 
sold his interest in the firm and entered into partner- 
ship with Henry C. ny der the firm name being Wagner 
. el, doing a large business in Washington red cedar 
shingles. 

A few years ago, having a nervous breakdown, he re- 
tired from active business. He was a Mason and a loyal 
member and supporter of the Westminster Presbyterian 
church, in which for three years he served as trustee. 
He is survived by his widow and two children, Frank 
and Jennie Wagner, and brother, G. Wagner, of the 
G. N. Wagner Lumber & Shingle Co. (Inc.). 


WILLIAM H. BOSLEY.—The lumber trade of Balti- 
more, Md., learned with regret of the death January 29 
of William H. Bosley, who was president of the Gay 
Manufacturing Company, of Norfolk, prior to its absorp- 
tion by another concern, and also served as president of 
the Suffolk & Carolina Railroad, which was built pri- 
marily as a lumber road, though it developed other 
traffic. Mr. Bosley was a member of the Baltimore bank- 
ing firm of John S. Gittings & Co., a member of the 
Baltimore Stock Exchange and identified with various 
corporations, among them several other railroads. One 
of his sons, William H. Bosley, jr., is a lumber salesman. 


R. W. WINKLEMAN.—In an early morning fire Janu- 
ary 26 in Seattle, Wash., R. W. Winkleman, of Tacoma, 
met a tragic death. Mr. Winkleman. with five others, 
who were in the store rooms of the Winkleman Bag & 
Burlap Co., of which he was manager, lost their lives 
when fire broke out in a large stock of hemp which was 
strewn about drying. Although Mr. Winkleman was not 
actively engaged in the lumber business at the time 
of his death, he was for several years in the wholesale 
lumber business in Tacoma under the name of the 
Winkleman Lumber Co. and later built a mill in that 
city, although the mill was never operated. Mr. Winkle- 
man was 35 years old, single and made his home with 
his mother in Tacoma, 


SIMON WILDBERG.—A pioneer in the manufacture 
of wooden boxes and widely known throughout the Ohio 
Valley as one of the heaviest consumers of lumber 
among those in the box trade, Simon Wildberg, died 
at his home in one of the suburbs of Cincinnati January 
27. While he was 79 years old the immediate cause of 
death was heart failure. He founded the Wildberg Box 
Co. and was one of the leading manufacturers of the 
Queen City. Two ef his sons, Henry and Horace, have 
had control of the business since their father retired 
from its management several years ago. 


DANIEL W. FELLOWS.—The death of Daniel W. 
Fellows, a pioneer lumberman of Wausau, Wis., occurred 
January 28 at the home of W. R. Chellis, at Wausau, at 
the age of 82. Mr. Fellows was born in Orange, N. H. 
His first venture in the lumber industry in Wisconsin 
was rafting lumber on the Wisconsin River to St. Louis. 
In the 70’s, in partnership with a Mr. Brown, he formed 
the Brown-Fellows Lumber Company, erecting a_ mill 
on the old Plummer mill site. His wife died in 1895. 


WALTER B. DICKSON.—The death of the Hon. Wal- 
ter B. Dickson, speaker of the New Brunswick Legisla- 
ture, occurred at Moncton, N. B., January 23, at the age 
of 67 years. Mr. Dickson was born at St. John and after 
graduating at Mount Allison University, Sackville, en- 
gaged in the lumber trade at Hillsborough, in which he 
continued during his life. He leaves four sons and three 
daughters. 


JAMES MORTON RUSSELL.—One of the best known 
young lumbermen of southern Kentucky, James Morton 
Russell, died at Bowling Green January 29. He was 
associated with his brother, Arthur Russell, in the J. N. 
Russell Lumber Company. He was 28 years old and is 
survived by his brother and one sister. 


NAPOLEON RABIDEAU.—A service of twenty-five 
successive years as logging jobber terminated for Na- 
poleon Rabideau, 55 years old, January 25, when he 
was struck by a skid while directing logging operations 
near Rayfield, Wis., for the Wachsmuth Lumber Co., for 
which he had worked for many years. 


Cc. L. SHOWALTER.—A well known lumber dealer, 
Cc. L. Showalter, of Parkersburg, W. Va., 62 years old, 
died last week. For several years he was manager of the 
Hughes River Lumber Co., and later traveling salesman 
for the Collins Lumber Co., of Pennsboro, W. Va. 


LYMAN T. COVELL.—A well known lumber and coal 
retailer at Whitehall, Mich., Lyman T. Covell, died at his 
home January 27. He is survived by his widow and two 
sons, George BE. Covell, bank cashier and Frank 
Covell, manager of the yards at Whitehall. 


JESS N. SMITH.—For many years one of the largest 
operators in western Kentucky, Jess N. Smith died at 
his home in Glasgow, Ky., January 27, at the age of 17. 
He is survived by his widow and four children. 


‘TIMBER LAND SALES 


The deed conveying title to 52,000 acres of timberland 
from the Langlade Land & Timber Co., a subsidiary the 
the Paine Lumber Co. (Ltd.), of Oshkosh, Wis., to a4 
Langlade Lumber Co., recently incorporated, has — 
filed in the office of the register of deeds of Langlade Co 
at Antigo. The deed does not state the consideration, but “4 
number of attached revenue eames, in the ratio of ther 
dollar to every thousand dollars of consideration, toge ral 
with the incumbrances, $650,000, indicated that the trans) : 
represents about $1,300,000. The deed was signed by George 
M. Paine, president for the Langlade Land & Timber Co., a” 
attested by Edward W. Paine, secretary. 


The Evansville Veneer Co., of Evansville ix 
a deal for the purchase of a tract of timberland in the Gre 
River country near Island, Ky. The timber consists of 03% 
poplar and gum, and is one of the finest in that section. 


The Ozan-Graysonia Lumber Co., of Nashville and Prescott, 
Ark., has bought a tract of 3,200 acres of timberland from 
D. and J. McMillan and W. M. Moore, of Arkadelphia. 


The Kentucky Veneer Works, of Louisville, Ky., 4§ 
bought a large tract of poplar timber near Ulvah, Ky. 
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WEEK’S NEWS OF THE MARKETS 








For Editorial Review of Current Market Conditions 
See Page 25 


Though the seasonable quiet now prevailing is just 
as true with local as with country yards, extensive 
buying is expected shortly. There has been a slight 
readjustment of some wood prices; however, quota- 
tions are steady and sellers are holding firm for prices 
asked. Some local buying may have been halted on 
account of the belief that there would be a reaction 
in prices, but this reaction has not materialized and 
is not likely to, judging from the present situation. 
Considerable spring building is in sight and the move- 
ment of lumber to meet this demand must necessarily 
shortly become heavy. Bad milling conditions in some 
parts of the country have retarded the shipment of 
some supplies that have already been ordered. 

Lumber receipts at Chicago during the week ended 
January 29 aggregated 50,092,000 feet, against 32,445,000 
feet for the corresponding week in 1915. Total receipts 
from January 1 to January 29, 1916, amounted to 201,- 
569,000 feet, an increase of 59,751,000 feet compared 
with the corresponding period last year. Shipments for 
the week ended January 29 were 22,114,000 feet, an in- 
crease of 4,711,000 feet compared with the correspond- 
ing week in 1915. Total shipments from January 1 to 
January 29, 1916, were 86,311,000 feet, 10,007,000 feet 
more than was shipped from Chicago during the same 
period of 1915. Shingle receipts for the week show an 
increase of 4,214,000 as compared with the corresponding 
week in 1915, while total receipts from January 1 to 
January 29, 1916, were 18,656,000 more than during the 
corresponding period of last year. Shipments of shingles 
for the week increased 1,976,000 as compared with the 
same week last year, while total shipments from January 
1 to January 29, 1916, were 11,523,000 more than in the 
corresponding period of 1915. ‘ 

Chicago Lumber Receipts and Shipments 


Reported by J. C. F. Merrill, Secretary Board of Trade. 
RECHIPTS—-WEEK ENDED JANUARY 29 














Lumber Shingles 
A018: Swot s Riese apes amet ees 50,092,000 8,161,000 
BOND se tstsa tess esate Nee cree eases & 32,445,000 3,947,000 
ETE TEC re eee 17,647,000 4,214,000 
TOTAL RECEIPTS JANUARY 1 TO JANUARY 2 
umber Shingles 
NOUB  oi nk ic Vince dsies s)es able a's ..-201,569,000 48,508,000 
OUD Sara os casas seen eae ee eae 141,818,000 29,852,000 
NPP re Rae y Sar Pee ee 59,751,000 18,656,000 
SHIPMENTS—WEEK ENDED JANUARY 29 
Lumber Shingles 
BRAUN os aie gs e 416:5 ok barae wie ot a4 .6-6 22,114,000 5,138,000 
OLE Bis Se oO RE IC area 17,403,000 3,162,000 
AE SPE EE er 4,711,000 1,976,000 
TOTAL SHIPMENTS JANUARY 1 TO JANUARY 29 
Lumber Shingles 
SOUS eth Sa cis hh soos oa Wehnaiaae 86,311,000 30,279,000 
DOLD ca 4a wre, bhiasd-o'6 S59 Seka 8 Siais4 910 76,304,000 18,756,000 
Ca a eae ae 10,007,000 11,523,000 


Permits issued by the Chicago building department 
for the week ended February 2 were: 








CLass— No, Value. 
RMA ED So aig dic wig Rieia diced 60.0 «0:40. 8 §$ 1,600 
$ 1,000 and under $ 5,000........... 43 126,500 

5,000 and under US ere 36 231,200 
10,000 and under CT ares 21 311,800 
25,000 and under MMR 4:6 4<6-0:¢. $00 9 277,000 
50,000 and under 100,000..... bahia s 2 125,000 
Stewart & Warner, 6-story factory...... 1 250,000 
American Hospital Association, 4-story. 

hospital building ...........e. ais'hie's 1 150,000 
Ninth Christian Scientist Church, 2-story 
. building ...... ith RE I PA 1 125,000 
{. Landon Hoyt, 4-story garage........ é 
wee Bowe er buitding. es ‘pines 4 1 115,000 

elch, Raske oggin, 3-story build- 
pats, sess ie broe seat nagien naa 1 100,000 

oard of Education, 3-story school build- 

ing see ese we EO i Ctaens Speen 1 100,000 
r. W. Buddeke, two 3-stcry apartment 

DURE ob bes Che's cec see cdeme es ces 1 100,000 

EM le a ot eis aie Gi pia Agee. Watehe ¢ .« 122 §$ 2,181,100 
Average valuation for week......... se gar 17,468 
Totals previous week........ od 85 3,450,900 
Average valuation previous week........ «... 40, 
Totals corresponding week 1915........ 57 615,200 
Totals January 1 to February 2, 1916... 491 9,243,750 
Totals corresponding period 1915...... 11 5,552,557 
Totals corresponding period 1914...... 500 5,363,675 
Totals corresponding period 1918...... 519 8,597,695 
Totals corresponding period 1912...... 245 2,478,500 
Totals corresponding period 1911...... . 509 4,750,260 
Totals corresponding period 1910...... 505 7,313,675 
Totals corresponding period 1909...... 732 10,003,300 
Totals corresponding period 1908...... 508 ,466,900 
Totals corresponding period 1907...... 642 5,700,400 

NORTHERN PINE 


Chicago.—There is a good demand for shop and selects 
and prices are firm for low grade stuff and No. 5 boards. 
Other prices remain about the same, none of the dealers 
reporting much change. No. 1 and 2 common boards are 
reported scarce and yellow pine. prices are reported 
to have resulted in a stronger demand for norway dimen- 
Sion at some of the retail yards. As logging conditions 
in the North are reported to be in as fine shape as 
Within the last five years, this situation pleases the 
wholesalers in this market. 


Minneapolis, Minn.—All ‘early indications favor an 
Unusually heavy buying movement by the yards in this 
territory during. the next few months. Building plans 
of the farmers are extensive and city permits indicate 
big building projects in contemplation. Meanwhile the 
Pine mills are doing a splendid factory business. Stocks 
are still ample and well assorted, but generally much 
Smaller than those held a year ago. Demand for low 
8rade lumber is still good and box lumber is pretty 
Well cleaned up. With sub-zero weather and heavy 


Snow on the ground, country trade, naturally is light. 


New York—A fairly good demand continues to be re- 
ported and prices are satisfactory. Yards are not quite 
so active in their inquiries as they were in December, 
but the outlook is good. Stocks among yards are low 
and wholesalers look for a good demand later in Feb- 
ruary and during March. 


Buffalo, N. Y.—The market tone is firmer and a fair 
amount of stock is being moved. The better grades 
hold firm, because of the increased demand from in- 
dustrial plants. The lower grades show more strength 
than for some time and are likely to keep strong for 
some time, as supplies are low. 


North Tonawanda, N. Y.—The consumption continues 
on the same basis as for several weeks and advances in 
quotations on certain items that are not as plentiful 
as other grades are being maintained without any ap- 
parent decrease in orders. Supplies are fairly well 
maintained through the receipt of considerable stock 
by rail from mill points. 


EASTERN SPRUCE 


New York—Prices are steady, but in some cases have 
receded 25 or 50 cents, from prices quoted last month. 
Inquiries are satisfactory and wholesalers are laying 
considerable stress on the demand likely to develop dur- 
ing the spring, because of the improved outlook in the 
building situation. Stocks among the yards are still 
somewhat broken and with continued good inquiries 
from special and export sources there is every reason to 
look for a continuation of the present good demand. 
Stocks at mill points are none too large and manufac- 
turers have the situation sufficiently in hand to reject 
business except at their own prices. 


Boston, Mass.—The eastern spruce market looks very 
firm, with even more strength of quotations. Random 
orders are fairly plentiful. For full carload lots quota- 
tions this week are: 2x3, $21; 2x4, $22; 2x5, 2x6 and 2x7, 
$21 to $22; 2x8, $24.50 to $25; 2x10, $25.50 to $26; 2x12, 
$26.50 to $27. For quick delivery or assorted cars at 
least 50 cents more is asked. The request for spruce 
boards is improving steadily and quotations are strength- 
ening. For the best matched, 10-, 12-, 14-, 16-feet, $25 
is now obtained. For covering boards, 5 inches and 
up wide, 8 feet and up long, there is little offered 
under $21. 





WHITE CEDAR 


Chicago.—Dealers expect that as soon as the retail 
yard trade begins laying in supplies of lumber items 
there will also be the usual seasonable demand for 
posts; consequently the seasonable quiet is causing no 
anxiety. Prices are strong and supplies are none too 
large. The large utility companies are preparing to use 
poles and are sending in their inquiries in greater vol- 
ume. 


Minneapolis, Minn.—Post buying received a new im- 
petus with the recent visit of retailers here for their 
convention. Investigation showed buyers that posts are 
due to be strong in price this year compared with recent 
values, and there is less tendency to delay buying. Some 
good sized yard stock orders have been placed. The out- 
look is good likewise for poles, a line in which producers 
are carrying a much heavier stock. Railroads promise 
to use ties to a much greater extent this year than for 
some years. 


Toledo, Ohio.—Demand in general has greatly im- 
proved and orders are coming in well. Country demand 
for posts is strong and prices are firm. Railroads are 
in the market for ties in considerable quantities and 
prices are very firm. Poles are in generally good de- 
mand and there has been a 10 percent increase in price 
since December. Cedar products men expect a strong 
demand throughout the season. 





HARDWOODS 


Chicago.—_While demand for most of the hardwoods 
is good, gum seems to be advancing more than any 
of them. Buyers seem to be turning to gum more on 
account of the advance in price of other woods and 
there is no big supply at present, in either sap or red 
gum, the recent activity having depleted stocks. In- 
clement weather in the South has played havoc and 
only operators having steam skidders have been able to 
log except on the uplands, consequently the log supply 
is limited. Gum is so scarce in some items that shippers 
are sending out less than carload lots in some instances 
at local rates in order to help out customers. Prices 
on all hardwoods are advancing, oak and gum being 
especially firm, 


Minneapolis, Minn.—Dealers are now busily taking in 
stocks preparing for the coming year’s trade. Con- 
ditions in the woods have been favorable, and the out- 
look is for an ample supply of northern hardwood, but 
dry stocks are limited and growing scarce in some items. 
Both factory and yard trade are dull, but pros- 
pects are that spring business will absorb the dry stock 
now on hand before the new lumber is in shipping 
condition. 


Kansas City, Mo.—Inquiry for hardwoods of all kinds 
is considerably better than it usually is at this season, 
and while orders are not very heavy it is apparent that 
buyers are getting ready to place a good volume of 
business as soon as the weather opens up sufficiently 
to allow earnest spring stocking. Flooring continues to 
be the strongest hardwood item and the demand for oak 
and maple is good with prices tending stronger. Clear 
quartersawed oak flooring is not in very strong demand 
and some concessions have been made in price, but the 
lower grades are even stronger than they have been. 
The calls for wagon stock are increasing and the furni- 
ture demand also is improving. 
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“GOOD POSTS QUICK” 
The Lindsley Bros. Co. 


Spokane, Washington. 
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{ You Minimize Your Merit 


by sending in a businesscard which does not represent the best 
the world affords, Peerless Patent Rook Form Cards alone can 
convey the full expression of the man who sends one in. Since 
these cards are unrivalled, unequalled, unapproached; since 
they are the last word in card manufacture, no man should 
jeopardize his entrance to the inner office by neglecting to 
supply himself with ‘ 


Peeriess Patent Book Form Cards 


Send for a sample and detach the cards one by one. See the 
perfectly smooth edges after de- 
tachment, Every card always per- 
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St. Louis, Mo.—A slight falling off in hardwood de- 
mand has followed adverse weather conditions and the 
absence of buyers at the various conventions. Nearly 
all the local distributers have been doing some shipping 
and getting rid of the orders they had on hand and 
have not been getting many new orders. The resumption 
of buying, however, is nearly at hand and there should 


be a nice increase in business soon. Prices continue 
on about the same level they have been but are more 
firm. 


Memphis, Tenn—The hardwood situation is one of 
growing strength partly as a result of the good demand 
and partly in consequence of the serious interruption to 
production. Heavy rains have made logging very dif- 
ficult for some time, while high water in the Mississippi 
and its tributaries, accompanied by some breaks in the 
levee system, have made it difficult to bring out logs 
from the lowlands. Many mills have been forced to 
suspend operations as a result of the high water while 
others because of inability to secure logs. Production 
is at a low ebb and may decrease still further before the 


crest of the rise in the Mississippi reaches here next © 


week. Meantime shipments are quite ‘full, with a re- 
sultant decrease in lumber holdings. Stocks are becom- 
ing broken and those who have choice dry lumber ask 
high prices. A good demand is reported for oak and 
gum, and ash, hickory and elm move in considerable 
volume. Low grade cottonwood is in good request and 
prices are well maintained. Demand comes from numer- 
ous sources, being particularly good from manufac- 
tories. There is also a good demand for oak flooring 
and for interior trim made of both oak and gum. The 
export situation is still unfavorable. 


Louisville, Ky.—The hardwood market this week is 
extremely bullish as the result of flood conditions at 
many points in the South, making it impossible to log, 
and insuring the protection of the market from a pos- 





Economy in Logging 





Logging economy does not depend upon 
the first cost of the equipment used, but it is 
the result of using equipment that will handle 
the greatest amount of lumber 
in proportion to its cost. 


“HERCULES: 
Wie sok; 


is economical because of its unusual 
durability. If you are not familiar 
with the results to be obtained from 
Hercules Wire Rope, why not give 
ita trial? Many other loggers have 
done so, and are now using it to their 
profit. 


Engineering Problems 


Another important factor in log- 
ging economy is the correct selection 
of rope construction. We have a 
large Engineering Department which 
has made careful study of logging 
conditions, and we will gladly help 
you solve your engineering problems. 

















Established 1857. 


A. Leschen & Sons 
Rope Company 


ST. LOUIS, U.S.A. 


New York, Chicago, Denver, 
Salt LakeCity, San Francisco. 








WIRE for Bundling Lumber 


WE SPECIALIZE. Ask for Prices. 
THE SENECA WIRE & MFG. CO., Fostoria, Ohio 
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sible overproduction. The heavy rainfall, accompanied 
by floods at many mill points, has made it difficult to 
log, and it will be impossible to supply additional logs 
to the mills for months. - The result will be that dry 
lumber is almost certain to be at a premium for some 
time and that prices on practically all classes of hard- 
woods are due for a rise. 


New Orleans, La.—Domestic call continues to show 
slow improvement, with box stuff moving well and better 
than average normal demand, so far as this territory is 
concerned, for staves from interior buyers. Gum and 
oak, in the order named, seem to be leading the call at 
present. Production is interfered with more or less by 
bad weather and high water and mill stocks are re- 
ported broken in assortment. Prices are called firm with 
the tendency upward. 


Boston, Mass.—The market shows steady and a very 
encouraging improvement, both in demand and in values. 
The inquiry for the high grade hardwoods is better than 
it has been for more than a year. 
is coming from all classes of consumers. The furniture 
and piano case people show a tendency to increase their 
stocks. The recent material advances announced by 
the hardwood manufacturers do not seem to restrict this 
buying movement. Several of the large hardwood houses 
here say that they have more orders than they can de- 
liver. There has been a little more interest lately in 
basswood, and $43 to $45 is being obtained for the inch 
firsts and seconds in this variety. Birch continues to 
be one of the most active hardwoods, with inch firsts and 
seconds in the red bringing $53 to $55, and the sap cost- 
ing $45 to $47. Maple is in good request, the inch 
firsts and seconds being quoted now at $41 to $43. Oak 
is doing much better. The inch firsts and seconds in 
plain oak are quoted now at $61 to $64, and in quartered 
stock at $89 to $90. 


Baltimore, Md.—The hardwood trade is fairly active. 
Manufacturers report placing stocks at fair prices. 
Quotations appear to hold at acceptable figures in spite 
of freight embargoes and scarcity of cars. 


Cincinnati, Ohio.—Conditions in the hardwood market 
are steadily improving and demand for lumber for furni- 
ture, carriage, automobile and piano factories has ex- 
panded. This has made much activity in distributive 
operations and has caused some contraction in stocks, 
as the very unfavorable weather conditions have inter- 
fered to a considerable extent with the movement of 
stocks from the mills, and also with the cut at the 
mills. Oak continues most active in this section, and 
the movement is pretty evenly distributed, although 
white predominates the red. Plain white and various 
cimension stocks have moved liberally, while prices have 
held strongly. There has been a marked stimulus in 
the gum market, particularly for sap. Chestnut, hickory 
and ash have been called for more liberally by the 
furniture and cariiage factories, but cherry is reported 
dull. Cottonwood and basswood have been in fair de- 
mand. Walnut has steadied considerably in the last two 
weeks. Mahogany is strong and rather scarce. 


Columbus, Ohio.—Strength is the chief feature of the 
hardwood trade. Buying by retailers is good as their 
stocks are not large. Factories making furniture, boxes 
and vehicles are also in the market and trade is about 
equally divided between factories and. dealers. Prices 
are firm and all changes are toward higher levels. Ad- 
vances have been made in No. 3 common poplar and in 
No. 3 common oak. Prices at the Ohio river on quar- 
tered oak remain unchanged. Plain oak prices are: 
Firsts and seconds, $57; No. 1 common, $36; No. 2 com- 
mon, $24 and No. 3 common, $15. Prices in chestnut 
and basswood are firm. Ash shows more strength and 
other hardwoods are unchanged. 


New York—The hardwood demand continues to im- 
prove and the complaint lies largely in the difficulty 
of getting shipments to the market. All wholesalers re- 
port January business considerably ahead of what it 
was a year ago, and with the present inquiries in the 
market, there is every reason to expect a strong demand 
and high prices during the spring. Inquiries are of a 
broader character and come not only from the yards but 
also from manufacturing sources, particularly from 
furniture factories. Stocks among consumers are small 
and most orders are wanted to be filled immediately. 


Buffalo, N. Y.—Demand holds up quite well, though 
some larger yards report that business is not quite so 
good as a month ago. The limits placed upon trade 
territory by embargoes is partly responsible for this, 
and though the embargoes have to some extent been 
lifted there is still difficulty in making deliveries east- 
ward. This market is well supplied with good stock and 
dealers look for large spring business. 


North Tonawanda, N. Y.—AIl kinds of hardwood are 
in better demand. The higher prices are maintained 
without any depreciation in the amount of stock being 
purchased. Dealers report no difficulty in filling orders 
promptly. : 


Ashland, Ky.—A fair movement is reported through 
the entire list of grades, both plain and quartered, 
the latter noticeably improved. Railroad ties and tim- 
bers are reported very active and scarce. Prices are firm. 


HEMLOCK 


Chicago.—_Some items are in better demand than for 
many years and demand within the last ten days has 
lowered mill stocks considerably. Some dealers even 
Say that they expect this wood to be selling near list 
by May 1. Local yards are taking more stuff on account 
of higher prices on other woods and business is reported 
generally good. Dry stocks of No. 1 piece stuff are re- 
ported to be badly broken. Bad weather has delayed 
shipments somewhat. ‘ 








Boston, Mass.—While hemlock is not included in the 
list of really active woods it is the subject of a better 
request than it was earlier in the winter. Quotations 
have improved. The strength of the southern yellow 
pine market and the difficulty of getting transportation 
for lots of yellow pine sold here is also helping the 
eastern hemlock men, as they often are in a position 
to deliver where the yellow pine dealer is cut off by 
the embargoes. 





The better inquiry | 


New York—Prices are well maintained although on 
larger orders there is little shading. This, however, is 
nothing more than wholesalers have been looking for 
owing to the very large advance which took place a few 
weeks ago. Stocks among yards are badly broken and 
with’ the mills controlling the situation as well as they 
do, there is no pessimism whatever regarding prices. 
The outlook for suburban building is good and it is an 
open secret that the yards are not yet sufficiently 
equipped to handle a good spring demand for hemlock. 


Buffalo, N. Y.—Prices remain’ satisfactory, much 
strength having developed during the last few weeks, 
Mills report that they are getting some fair orders 
and that they have no large stocks. They maintain 
prices firmly and expect a larger amouyt of buying 
soon for spring delivery. Retailers are not as a rule 
well-stocked and are expecting a brisk trade this spring. 


North Tonawanda, N. Y.—Yard supplies are more 
broken than at any time since the close of lake receipts, 
12-inch being practically out of the market. The exist- 
ing prices of $22 on 14-foot and under, $23 on 16-foot, 
$25.50 on 18-foot and $26 on 20-foot are strong and 
dealers predict further advances before spring, if the 
demand continues to show increasing strength. 


Cincinnati, Ohlo.—The advance in the yellow pine mar- 
ket is having a distinct influence for good on the hem- 
lock situation, and this wood has strengthened mate- 
rially in the last two weeks. Mills are reported to be 
in good condition to meet any demand, and there are 
indications, stronger each day, that, when the building 
season opens fully, the distributive movement will be 
heavy. “Inquiry has been good for timbers and planks 
from railroad and bridge contractors and for various 
dimension stuff from house builders. 


Toledo, Ohio.—While people in this territory are in- 
clined to favor yellow pine, hemlock is strong and de- 
mand is increasing. Stocks are considerably broken. 
There are some offerings at $20.50 for short lengths and 
$22 for 16’s. Hemlock people are optimistic and ex- 
pect a brisk trade this spring. 


Columbus, Ohio.—Hemlock trade is active and prices 
are becoming stronger. Retailers’ stocks generally are 
not large and they are inclined to increase them. 


POPLAR 


Chicago.—There is a decided improvement in this wood, 
with firsts and seconds sap and selects very scarce. 
Inch, 14% and 1% inch common is more in demand; No. 2 
common also moves well and low grade stuff is picking 
up. Stocks are badly depleted. 








Boston, Mass.—Not many important orders for pop- 
lar are being placed just at present, partly, perhaps, 
because the freight congestion on the railroads makes 
it questionable when the lumber could be delivered. 
There is a good inquiry, however. Box. manufacturers 
have been looking around to buy their spring stocks of 
No. 2 and No. 3 common. Inquiries for several hundred 
thousand feet are rumored. The prospects for high 
grade poplar also look good. There is a general tend- 
ency to increase quotations on high grade stuff. There 
is little offered of the best, firsts and seconds, inch, 
for less than $61. 


Buffalo, N. Y.—Prices are inclined to stiffen and a 


fair trade in all grades is reported. The largest demand, 


is in the low grades, which are extensively used for 
crating lumber, and stocks are being well picked up at 
the local yarés. A general advance in prices is looked 
for this spring. 


Baltimore, Md.—Poplar. is about holding its own. This 
wood is more or less affected by impediments in the way 
of a free export movement. In the domestic market the 
sections with woodworking establishments take poplar 
with relative freedom, while others buy conservatively. 
No pronounced differences are noted in prices. 


Cincinnati, Ohio.—Poplar is reported to be moving in 
good volume and at more satisfactory prices. Demand 
for the rough was particularly strong last week, al- 
though dressed has moved in fair volume. The box 
factory call has been rather urgent in some instances, 
while the movement of door, sash and millwork grades 
has almost doubled. There appears to be no decline in 
the movement of panel and wide material and of com- 
mon and select bevel and drop siding. 


Columbus, Ohio.—Demand for poplar is increasing since 
the completion of the usual semiannual inventories. 
Number 3 common has been advanced from $18.50 to 
$19 at the Ohio River. Dealers’ stocks are not large 
and some are buying to be in a position to take care 
of retail trade. Factories are also buying better. 





Ashland, Ky.—The lower grades of poplar have be- 
come more active and prices are advancing somewhat. 
Factory trade shows marked improvement and general 
conditions are unmistakably better. 


FIR, SPRUCE, CEDAR 


Chicago.—The market situation is good, if not a little 
firmer than ten days ago, bad weather prevailing in log- 
ging camps and at the mills being a contributing cause. 
A good inquiry is reported and prices on yard stock are 
being maintained. Occasionally the mills are turning 
down orders on account of the quoted price being, in 
their estimation, too low. There are some weak spots 
in the market, but these are not very big. Cedar shingles 
show a little better strength, bad weather being the 
chief factor. Spruce in certain thicknesses can not be 
had and other spruce items are scarce and are being 
sold subject to stock on hand. 











Seattle, Wash.—Fir, spruce and cedar are advancing 
as weather conditions continue to force curtailment of 
operations. The weather man has out guessed all mar- 
ket forecasters and the oldest inhabitant taxes his 
memory to find a precedent for such severe winter con- 
ditions. While the loggers claim they do not want to 
be unreasonable and make any further advances in logs, 
yet it is known that what few logs have been available 
recently have been sold for $7, $10 and $13, Not only 
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has snow prevented logging but many logging roads 
have been put out of commission by slides. Lumbermen 
believe that fir lumber will advance $1 straight through 
the list next week, Cedar siding advanced $1 this week 
on all items except 4 and 5-inch clear which advanced 
$1.50, bringing it up to full list price. 


Portland, Ore.—Everything tends toward stiffer prices, 
Snow has been falling almost incessantly for a month 
and the mills have been unable to operate to any great 
extent. There is a shortage of logs in the water and 
orders are coming in briskly. All indications are for 
still higher prices. Spruce logs are in strong demand 
at $11. 


Tacoma, Wash.—Fir lumber prices are strong, cut- 
ting orders plentiful and placed with difficulty, and 
record-breaking winter weather and snow for four weeks 
has forced more strength on the market. Further ad- 
vances are talked of. 


Kansas City, Mo.—A further advance of 50 cents on 
fir commons went into effect within the week. This puts 
fir up to Sheet No. 7 and represents an advance of $3 
to $4 on fir since the early autumn prices. The bad 
weather has made it almost impossible to get logs and 
the mills are unable to ship much stock at any price. 
Salesmen report that fir is getting into the northern 
part of the southern yellow pine territory in increasing 
volume and that there is a seasonable demand for it 
in that section although on the whole the trade is light, 
of course, because of the heavy weather. Spruce prices 
have advanced 50 cents to $1 the last ten days. The 
mills report a continued strong demand for spruce for 
aeroplane material in the warring countries and that 
demand is adding to the strength of the market. Red 
cedar siding is very scarce and strong in price, but 
the demand, both for red cedar and spruce bevel siding 
is slow in this section. 


North Tonawanda, N. Y.—Demand continues to assert 
a healthy condition, notwithstariding the advance of 
from $5 to $6 this winter, B clear and.better selling for 
$31. The disposition of mills to curtail their output and 


, thereby strengthen prices is thought likely to keep 


quotations up until such time as a surplus is imminent 
again. 





WESTERN PINE 


Chicago.—The situation in western pine remains about 
the same, with enough selling prevailing to keep the 
wholesalers in an optimistic frame of mind. Prices are 
reported firm. A good demand for California sugar 
pine and white pine prevails. 


Kansas City, Mo.—Western pine boards have been ad- 
vanced $1 during the week by some of the mills, but the 
advance is not yet general. The trend, however, is 
toward higher prices as stock is scarce and demand is 
improving steadily. Shipments have been greatly de- 
layed by snowslides and storms, but many of the block- 
ades have been opened and better conditions are ex- 
pected this week. The mills are not wanting much busi- 
hess now because of their low stocks. Many of them 
are practically sold out and they do not solicit orders 
ahead in the face of the prospect for better prices. Fac- 
tory stock sells at very firm prices and the factories 
are coming into the market. 


Boston, Mass.—Dealers in western white pine report 
they are in receipt of some very good inquiries. They 
have been handicapped, of course, by the trouble over 
railroad transportation, but this will only mean a 
heavier buying movement when things get normal again. 
Among the good inquiries mentioned is that for a large 
assortment wanted by a big refrigerator manufacturing 
establishment, which is expecting the best business this 
spring and summer that it has ever found for its line. 
Quotations for well manufactured, carefully graded 
stocks are very firm. Prices obtained this week are: 
uppers, 4/4 to 8/4, $100 to $103.50; 10/4 to 12/4, $110.50; 
16/4, $120.50; selects, 4/4 to 8/4, $90.50; 10/4 to 12/4, 
$105.50: 16-4, $115.50; fine common, 4/4, $73.50; 5/4 to 
6/4, $75.50; 8/4, $77.50; 10/4 to 12/4, $90.50; No. 1 cuts, 
4/4, $57.50; 5/4 to 6/4, $65.50; 8/4, $62.50; barn board, 
d. & m., No. 1, 8-inch, $38.50; 10-inch, $39.50. 


Toledo, Ohio.—Trade in this section is turning more 
and more to Idaho white pine, especially for barn sid- 
ing. Western pine is new in this market but it is rap- 
idly gaining a foothold here. Dealers handling western 
Pine report a rapidly increasing demand and better sales 
right along, especially in rural districts. 


REDWOOD 


_ Chicago.—A good demand is reported with prices hold- 
ing up strong. The demand from the Hast is especially 
Strong and most of the orders call for general mixed 
car items, with stock for sill work and window frames 
chiefly wanted. 





San Francisco, Cal.—The market holds firm and the 
redwood mills are operating at about the same rate of 
production as last year, with prospects of some increase 
In output in the spring. The export mills have large 
orders ahead for clears and are awaiting the opportunity 
to make heavy shipments to foreign countries when 
more vessels are available. However, several additional 
cargoes of redwood ties have been moved and several 
Steamers are being built for the redwood shipping in- 
terests. Demand for lower grades of redwood in Cali- 
fornia has been checked temporarily by the stormy 
Weather, Repairing the damage caused by wind and 
floods in territory south of here will necessitate the 
use of great quantities of lumber of various kinds.. The 
outlook for eastern business on dry stuff is excellent, 
and good orders have been placed since tlie new rail- 
Shipment list became effective, notwithstanding the ad- 
vance of about $2 in price. 


Kansas City, Mo.—Demand for redwood is all that 
the dealers are expecting under the prevailing weather 
conditions. Prices are very firm and a jump is expected 
at any time. There has been a comparatively light 
Volume of redwood buying so far this season and dealers 
figure that retailers will find it necessary to buy a con- 
nderable amount before they get their stocks into shape 
or the spring business. 


NORTH CAROLINA PINE * 


Norfolk, Va.—Sales during the week in the aggregate 
were larger both in rough and dressed lumber. No 1, 
4/4 edge, sold at $26 to $27; No. 2, $23.75 to $25; No. 3, 
$20 to $21; 4/4 edge box, $16.75 to $17.25; 4/4 edge culls, 
$14.75 to $15.25; 4/4 edge red- heart, $13.75 to $14.50. 
No. 1, 8-inch rough, $31.50 to $32.50; No. 3, $22 to $23; 
box, $19.50 to $20; culls and red heart, $16 to $17. No. 
1, 10-inch rough, $32.50 to $33.50; No.3, $23 to $24; box, 
$20.50 to $21; culls and red heart, $16.50 to $18. No. 1, 
12-inch rough, $36 to $38; No. 3, $24.75 to $25.50; box, 
$22 to $22.50; culls and red heart, $17.50 to $19. No. 1, 
5/4 edge, $28 to $29; No. 2, $24 to $25; box, $17.50 to $18; 
No. 1, 6/4 edge, $30 to $31; box, $18 to $18.50; No. 1, 8/4 
edge, $33 to $34; Nos. 1 and 2 bark strips, $20 to $20.50; 
box bark strips, $10.50 to $11.50. No. 1, 13/16-inch rift 
flooring, $46 to $40.50; No. 2, $35.50 to $36.25. No. i, 
13/16-inch flooring, $26.75 to $27.50; No. 2, $25.50 to 
$26.50; No. 3, $21.25 to $22.25; No. 4, $16.25 to $17.25. 
No. 1, 3/8-inch ceiling, $16.75 to $17.25; No. 2, $16 to 
$16.50; No. 3, $13 to $13.50; No. 4, $10 to $10.25. No. 1, 
7/16-inch ceiling, $18.50 to $19.25; No. 2, $17 to $17.50; 
No. 3, .$14.50 to $15.50; No. 4, $10.50 to $11. No. 1, 
13/16-inch partition, $27.50 to $28.50; No. 2, $26.50 to 
$27.50; No. 3, $21.75 to $22.50. Nos. 1 and 2 bark strip 
partition, $22.50 to $23. Six-inch roofers, $19.75 to 
$20.50; 8-inch, $20.75 to $21.50; 10-inch, $21.25 to $21.75; 
12-inch, $22 to $22.50; factory flooring, $21 to $22; lath, 
$2.95 to $3.05; 6-inch box rough, $18; 4/4 log run gum, $15. 


New York—While demand is good it is not as ac- 
tive as it was a few weeks ago and wholesalers find that 
mills are willing to book orders ahead at today’s prices. 
There is no surplus stock available and most mills are 
still sold for a considerable period ahead. At the same 
time the urgent demand of the yards has been fairly 
well supplied and yard managers feel when deliveries are 
made for stocks already purchased they will be in fair 
shape to handle a part of their spring demand. Every- 
thing points to an active building season and there will 
have to be considerable buying before stocks will be in 
proper shape for a good, strong demand. Box is strong 
and the demand for this grade of lumber continues un- 
abated. 


Baltimore, Md.—The North Carolina pine situation re- 
mains unchanged. Some members of the trade are be- 
ginning, however, to express disappointment that busi- 
ness does not attain greater proportions in certain 
directions. Box grades move in fair quantities and 
the mills are not only able to dispose of their entire 
output, but could place more lumber if it were avail- 
able. The mills seem to have caught up with the de- 
mand for stock boards and this grade of lumber is not 
in such urgent request as during a considerable part of 
last year. On the whole, however, North Carolina pine 
continues to be in good shape. No sagging of prices 
has occurred, and here and there a further stiffening 
is noted. 

Boston, Mass.—The market is steady and demand is 
fully up to seasonable proportions. The quotation on 
6-inch roofers remains steady at $22.50 to $23, and for 
8-inch at $23.50 to $24. The inquiry for partition is 
improving, probably because of the present firm prices 
asked for the yellow pine article. For No. 1, 13/16x3%- 
inch, several wholesale firms are now quoting $31.50. 
There are others who will consider a bid of $1 less. 
Rough edge is the subject of an encouraging interest. 
For 4/4 edge the quotations range from $30 to $31. 


Buffalo, N. Y.—The wet weather of last week has 
somewhat interfered with the trade through this section, 
but the month has been a fairly satisfactory one. Prices 
have held up firmly and retailers are buying stocks, 
though they are holding off as to the bulk of their 
spring orders, which will probably be placed within the 
next few weeks in good volume. 





SOUTHERN YELLOW PINE 


Chicago.—There has been a slight lull in the market 
situation during the last few days, with prices slightly 
easier and local yards buying rather light. Big dealers 
are confident and prices prevailing seem to be about in 
line with conditions. Strength in the way of prices seems 
to be more with No. 1 boards and No. 1 dimension. B 
and better edge grain and flat flooring, ceiling and drop 
siding are able to maintain prices asked. The seasohable 
quiet prevailing is responsible in a measure for readjust- 
ment of prices that dealers say is taking place. 


Kansas City, Mo.—Heavy rains in the southern yellow 
pine producing district are greatly hampering opera- 
tions and are curtailing the output sharply. Manu- 
facturers complain that their stock in the sheds is not 
drying and it is apparent to all that shipments are com- 
ing out very sparingly. This enforced curtailment is 
coming at an opportune time so far as the market is 
concerned, for the demand naturally is at about the 
lowest ebb of the season in this section. It is agreed 
by all, however, that there has been further improve- 
ment the last week in the number of inquiries and of 
orders as well. Some improvement was reported last 
week, but it is more apparent now. There is perhaps 
a somewhat stronger tone to the market than there 
was ten days ago, the number of specials being lower 
A few of the larger lineyards are leading the way in 
the inquiries for their spring stocks and the belief is 
that the smaller retailers will begin to lay in their sup- 
plies soon. The railway inquiries continue strong and 
prospects are increasingly bright for a good industrial 
demand. 


St. Louis, Mo.—Demand is a little better than it has 
been but has not increased as much as was expected. 
Manufacturers and consumers have also been handi- 
capped by inclement weather. While business is rather 
quiet, prices hold firm and there have been advances on 
lists sent out recently. The only concessions reported 


have been those on transit cars. Owing to the numerous 
conventions being held, many small buyers are away 
from home and little buying has been done. Numerous 
inquiries continue to come from the railroads and sev- 
eral big orders have been placed. 





































































DIXON’S 
Graphite Axle Grease 


N coldest winter—in wettest weath- 
er—under all conditions—here is a 
grease that can be depended upon to 
give real lubrication. Your teams will 
pull more because your wagons will 
The fine flakes of lubri- 
cating graphite in this grease forma 
solid lubricating shell on 
bushing that is so lasting as to greatly 


pull easier. 
axle and 
reduce the amount of grease needed 
to keep the wagon stock running 
right. Send for ‘‘Axle Grease Book- 
let’, No. 207, I. 

Made in JERSEY CITY, N. J., by the 


Joseph Dixon Crucible Company 


ESTABLISHED 1827 

































Two Band Miils 


And Other Machinery 


For Sale 


1—Right Hand 20x48, heavy duty Filer & Stowell 
Corliss Engine. 

6—Boilers, 66”x16’ with fronts, breechings and 
three stacks. 

1—R.H. Union Iron Wks. Band Mill, 8 foot wheels. 

1—L. H. Union Iron Wks. Band Mill, 8 foot wheels. 

1—R.H. Union Iron Wks. Carriage. 

1—L. H. Union Iron Wks. Carriage, with air cushions. 

1—Direct Current Generator, 120 Amp. 250 Volts, 
made by Commercial Electric Co., Indianapolis. 

1—54x60 Switch Board, 
Slashers, Trimmers, Lath Mill, Niggers, Kickers 
and Loaders with all drive shafting and pulleys. 
We will make low price on any part or all of 
this machinery. ' 


TREMONT LUMBER C0., Winnfield, La. 

























Fence Posis 


The Century “T”’ Steel Drive are rigid. 
Made of heavy highcarbon“T’’ steel like 
illustration; strongest known shape in 
steel—means a fence for life. Means 
strength, durability and economy. We 
are the originators of the Century “T 
Steel Post. 


There Are No Substitutes 


Write FUNK BROS. MFG. CO. 
510 Monadnock Block Chicago, ll. 


























LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 
Forwarding Agents Marine Insurance 
NEW YORK, Produce Exchange. 3 Great St., Helens, LONDON, ENG. 
pence thew ye ay Ramee peg ptt | 
Sane ree a ter EXSORT LUMBER SHIPMENTS: 
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afforded. 


f Fix Your Credit Loss 
in Advance. 


You can state pretty accurately every item in your 
over-head expense but one—your credit loss. That 
And how often you miss 
Because of present 


you can only guess at. 
the mark, you, only, know! 
conditions, your credit loss is more of a problem 
than ever. 


If the year’s total covered credit losses exceed a certain pre- 
viously-agreed-upon percentage of your gross sales, we repay 
the excess. i 

Thus your credit loss for twelve months is determined in ad- 
vance and nothing can increase it. 

The cost of Credit Insurance is small compared to the security 


Over $9,500, 000 paid to our 


The American Credit-Indemnity Co. 


OF NEW YORK. 
415 Locust Street, 1141 Marquette Bldg., 


St. Louis, Mo. 


80 Maiden Lane, 
New York, N. Y. 




























Speedy 
Collections 


Forty YEARS AGo 


The Lumber Business Was In Its 


Infancy—So was this Association. 


The Lumber Trade Has Taken 
Wonderful Strides — We Have 
Kept Apace. 


Lumber 


Ratings 


THE LUMBERMEN’S CREDIT ASS’N 
CHICAGO 


NEW YORK 




























Room with detached bath 
Room with private bath 


Room with detached bath .. . 
Room with private bath; Double room - $5 to $8 
Single room, double 
bed . $4, $4.50, $5 


Two connecting rooms 
with bath. Per day. 
2 persons, $5 to $8 
3 persons, $6 to $9 
4 persons, $7 to $12 









Headquarters for the Lumbermen. 
At HOTEL LA SALLE the Guest’s Wish is Law. 


Per day 
$2, $2.50, $3 


~ “$3, $3.50, $4, $5 


Per day 


. $3, $3 50, $4 





1026 Rooms — 834 
With Private Bath. 


= Hotes fa Salle. 


Chicago's Finest Hotel 






























With Running Water 33 . 
oilet, $2.50, $3, $3.50, $4.00 


Room Rates | 


} All Lumbermen 


make theirhead- 
quarters at the 


Radisson 


Hote 
MINNEAPOLIS 


OPENED 191’) 


Three Beautiful 
Cafes 


- « $1.50 per day 














New Orleans, La.—Demand is reported as holding its 
own, with some increase of inquiry. While there are 
occasional reports of weakening prices on a few items, 
quotations in general seem to be well maintained and 
the price situation is called firm. With the turn of 
January, confidence in the market is strengthened. The 
statistics of orders in hand and stock on millyards are 
favorable, for millstocks are broken in assortment not- 
withstanding some increase of production and the vol- 
ume of forward bookings exceeds most December ex- 
pectations. The export market continues unsatisfactory, 
but stronger call has developed from the West Indies 
and shipments from New Orleans to Mexican ports have 
registered gains of late. 


Boston, Mass.—Quotations retain their strength in the 
southern yellow pine market. Demand is very good for 
this cold season of the year. Quotations on the sizes 
show no retrogression from the firm prices quoted last 
week. Some good orders for flooring are being placed 
by retail yards that did not come into the market when 
quotations started on their upward course. The full 
range of the flooring market follows, with the tendency 
strongly toward the higher figures: edge grain A, $40 
to $41; edge grain B, $37.50 to $38; edge grain C, $29 
to $32.75; flat grain B and better, $28.50 to $30. The 
dealers offering partition report that their business is 
getting more active than it was immediately after the 


‘first of the year. For B and better, %x3%-inch, most 


dealers now ask a full $30. They insist that lumber 
offered for less is not likely to be fully satisfactory. 
Orders for No. 2 commen are not so abundant as they 
were, but this has not affected prices. There are some 
manufacturers quoting more than the regular price of 
$23 on 6-inch inquired for by local houses, although it 
is still possible to buy at the figure given. 


Baltimore, Md.—Demand for longleaf pine keeps up 
in a gratifying manner, with the mills still rather be- 
hind the inquiry and so far having no reason whatever 
to hold out any inducements in the way of price con- 
cessions. The European trade takes up Georgia pine 
in considerable quantities, so that regardless of the 
searcity of tonnage and other drawbacks the business 
is held at a fairly broad level, which serves to keep the 
domestic situation strong. 


New York—Demand for southern yellow pine is good, 
but wholesalers are much concerned over the embargo 
situation and the difficulty in getting deliveries to this 
market. Inquiries are good, but there is little encourage- 
ment in booking business ahead with so many contracts 
still undelivered. Prices are good and mills are in posi- 
tion to make shipment so far as they are concerned, but 
with shipping facilities so poor, the prospect of early 
delivery is discouraging. Cars are in the market with 
good inquiries and there is no difficulty in getting the 
high prices maintained all through January. 


Buffalo, N. Y.—The southern yellow pine market stays 
at about the same level as for several weeks. Very 
little tendency develops at any time toward a lower 
range of prices and the outlook is for a strong market, 
as mill stocks are considerably broken and the prospect 
is for a better volume of building business in this ter- 
ritory than a year ago. Reports from retail yards show 
that they are not carrying any unusual stocks and opti- 
mism prevails regarding the spring trade. 


Cincinnati, Ohio.—The local trade is prepared for a 
big market movement this spring, with enough orders 
from the retail trade to keep its delivery forces busy 
for several weeks after the season gets under way. 
In fact, the unusually open winter to date already has 
brought orders for deliveries, particularly from manu- 
facturers of interior trim, weeks before the original 
bookings specified. Yard stocks are in good shape in 
this territory. Prices have held very steady during the 
week. 





CYPRESS 


New Orleans, La.—Demand showed a slight gain for 
the week without developing new features. Mixed car 
business predominates, but the proportion of straight 
car orders shows a tendency to increase. There is fair 
inquiry and a marked gain in volume of bookings is 
expected when the retail convention season closes and 
retailers get down to business again. Prices are de- 
cidedly firm all round. 


Chicago.—Though a seasonable quiet also prevails in 
this wood inquiries are reported fair and heavy buying 
for spring trade is expected shortly. Despite the quiet, 
prices remain firm, some items even having improved 
in prices within the last ten days. Factory demand is 
a little off, while yard trade has to do chiefly with mixed 
car orders. 


Kansas City, Mo.—There has been sufficient demand 
for cypress the last thirty days to break up mill stocks 
considerably. Some items, notably C finish, are hard 
to get and Hence are stiffer in price. There is, how- 
ever, not a strong demand just now. Inquiries for 
yard stock are more plentiful each week and there also 
is a good deal of activity among the factories which 
are looking for stock. Order files at the mills are well 
filled and there is no pushing for business although 
shipments are coming out fairly promptly. Prices 
throughout the cypress lists are steady. 


St. Louls, Mo.—Cypress conditions are better and the 
demand shows considerable improvement. The factory 
demand increases right along. Prices are firm, par- 
ticularly for the lower grades.: 


Boston, Mass.—There is a very fair demand for cy- 
press. A great deal of cypress is being used for inside 
work, this wood having become very popular. While 
building is now comparatively light, especially dwell- 
ing house construction, on account of the season, plans 
for spring business encourage the retail dealers to get 
their stocks in shape for the brisk demand real estate 
people foretell. Prices are growing firmer. One’s and 
two’s are quoted this week: 4/4, $46 to $48; 5/4 and 
6/4, $47 to $49; 8/4, $49.75 to $52.25; 12/4, $62 to $65. No. 
1 shop is bringing: 4/4, $27.50 to $30.50; 5/4 and 6/4, 
$35 to $36; 8/4, $36.25 to, $38.25. 


Baltimore, Md.—Demand is restricted to wants among 
builders. Buyers are disposed to delay because they 
have no imperative requiremnts to meet, Framing is 


- 





not in urgent request mainly for the reason that build. 
ing of. houses in which cypress framing is used hag 
been rather overdone and something like a reaction is 
on. The requirements otherwise are moderate, with 
the producers in a position to hold out for fair returns, 
and with no real weakness in any division of the 
business. . 


New York—Cypress stocks are offered freely enough to 
prevent this stock from sharing the advance in prices 
noted in other lines. Stocks among consumers and yards 
are low and while inquiries for straight car lots are more 
numerous than two months ago, actual buying is still 
confined to small lots and until the building situation 
develops more definitely it is evident that cypress buyers 
will hold off as long as they can. Everything points 
to a strong upward tendency in the spring. 


Buffalo, N. Y.—Demand for cypress is steady, though 
the buyers are placing orders chiefly for immediate 
requirements, which are not heavy at this season. A 
good deal of business in this wood is placed in February, 
so that wholesalers are expecting increased buying soon. 
The tone of the market is firm and considerable strength 
has recently developed. The yards carry fair assort- 
ments. 


Cincinnati, Ohio.—The cypress market shows more 
strength, with increases in price of from 50 cents to $1 
on some items on the list. There has been good buy- 
ing by the consuming mills and distribution to outside 
retailers has been much more satisfactory than it was 
around the holidays. Stocks in local yards seem to be 
ample and well assorted and representatives of the 
southern mills claim to be well equipped to supply any 
reasonable demand for some time ahead. 


Columbus, Ohio.—Cypress trade is rather active as 
dealers are inclined to stock up. Prices are firm in 
sympathy with yellow pine. 





SHINGLES AND LATH 


Chicago.—Weather conditions have made the shingle 
market a little bit stronger. Clears are reported selling 
at $3.11 and stars at $2.55 to $2.57, Chicago basis. There 
are no cedar logs at many mill points to speak of, as 
the bad weather prevailing on the Coast has made con- 
ditions unfavorable. Though lath remain strong, no 
price change is reported. 





Minneapolis, Minn.—General conditions on the Coast 
and on the railroads operate to reduce the’ supply of 
shingles. At present this is no hardship to wholesalers, 
who find inquiry and buying rather light. It is too 
early for spring. business to develop to any great ex- 
tent, and the shihgle market is sluggish, waiting for 
the coming of spring weather. 


Tacoma, Wash.—While little shingle business is being 
placed, the market is stiffening and $1.55 for stars and 
$2 for clears is being quoted to the trade, and the tend- 
ency is upward. Few mills, even on tidewater, are able 
to operate in this weather. There are no cedar logs in 
the water. 





Seattle, Wash.—Red cedar shingles are firm at $1.50 
and $1.90 and only small orders will be accepted at those 
prices. Many shippers are quoting 5 to 10 cents higher. 
Cedar logs are scarce and high and a large proportion 
of mills are unable to run. 


Kansas City, Mo.—Red cedar shingles are up again 
because of the lack of stock and the bad weather on 
the Coast. Some of the mills have notified their con- 
nections here to increase prices 10 cents, making stars 
$1.65 and clears $2, Coast basis. Premiums are even 
stronger, some asking 20 cents more for them than 
for the ordinary brands. And even at the higher prices 
the mills do not want much business. The storms 
have been the worst in twenty years in the producing 
district and it is impossible to accomplish much in the 
way of manufacturing now. At many mills it is pos- 
sible only to get mixed cars as the manufacturers can 
ship only such stock as they have on hand and ready. 
The local demand is light, but there are more in- 
quiries. The transit car business is pretty nearly at 
a standstill because of the difficulty in getting cars. 
Lath are even scarcer than they have been. The mills 
find ready sale for all the lath they can furnish and 
buyers are not haggling over the price. 





New Orleans, La.—With demand apparently as strong 
as hitherto, cypress shingles have practically been 
cleaned up at the mills, for the time being. There are 
of course salable supplies, in some grades and sizes, at 
most of the mills, but assortments are very badly broken 
and in some cases orders are accepted for mixed cars 
only. It is reported that quotations have been with- 
drawn by one or two concerns. Cypress lath remain 
in the usual position, brisk demand and low supply limit- 
ing acceptances to mixed car orders only. 


Boston, Mass.—The buying of shingles at present is 
along rather restricted lines. The weather is not favor- 
able for their use, and the retail yardmen entertain 4 
waiting policy. The manufacturers; on the other hand. 
are very confident that the market is going to develop 
greater strength and a few have revised their prices 
slightly upward. White cedar extras are sold, delivered 
in Boston, at $3.50. There are other makes offered 
all the way down to $3.35. Clears are bringing $2.90 
to $3. Red cedar shingle quotations are growing firmer, 
largely because of' the closing of Panama Canal. For 
the best extra clears dealers are asking $3.63 and some 
want 5 or 10 cents more. Lath are in moderate demand 
and quotations rather erratic. Manufacturers with 4 
New York or Connecticut outlet claim they can get 
for all they have to offer a price equivalent to $3.80 for 


1%-inch and $4.20 to $4.25 for 15-inch, Boston rate. \ 
Boston retail buyers are finding chances to purchase at \, 


10 to 15 cents. less just at present. Furring is in mod- 
erate call, and good 2-inch will bring $22. Clapboards 
remain very firm, the scarcity atoning for the light de- 
mand. Spruce extras bring $54 and clears $52. For red 
cedar clapboards also the market is quite firm. 


Baltimore, Md.—Lath have had no opportunity to show 
strength and quotations lack firmness noted during 
most of last year. The supply being more than ade- 
quate for all needs, the quotations have sagged, and 
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there is no well defined prospect that the slack will 
be taken up shortly. 


Buffalo, N. Y.—The shingle market is firm, another 
advance of 5 cents in red cedars having gone into effect 
last week. So many mills are closed down that offer- 
ings are small. Demand is small, owing to the season, 
but supplies in the East are light and prices seem likely 
to continue firm. until navigation opens again. 


North Tonawanda, N. Y.—Local dealers were advised 
this week by Coast connections that all mills are closed 
down on account of the heavy snow storms which have 
prevailed there recently, making it impossible to insure 
shipments at any stated time. As a result dealers are 
cancelling prices on shipments from the Coast. Little 
stock in transit remains to be disposed of and orders 
only for this and yard supplies are being taken. 





Cincinnati, Ohio.—The firmness of the market for 
red cedar and the scarcity of that line of shingle stocks 
have been to the advantage of cypress and pine. Re- 
cent inquiries for cypress especially have developed intc 
bookings, and although the building season will not 
be open normally -for several weeks, some _ specifica- 
tions for delivery have been received. Complaint that 
mills are slow in making shipments has resulted in 
explanations that the mills have been surprised and 
caught short by the unexpectedly heavy demand. De- 
mand for cypress lath also is improved, they having 
been delivered here at from $4.50 to $4.75 for %-inch, 
No. 1, 1%-inch by 4 feet in car lots. 


Columbus, Ohio.—Demand for shingles is rather active 
although prices have not strengthened materially. Re- 
tailers’ stocks are fairly large for the time of year. Lath 
trade is quiet although prices remain firm. 


Toledo, Ohio.—While there is not a great call for red 
cedar shingles here at this time there is a general be- 
lief among dealers that the demand will increase as 
soon as building opens up this spring. Prices now 
quoted are $3.24 for clears. Lath are being sadly neg- 


, lected in this market, partly because it is still somewhat 


early and partly because of the competition of wire 
lath. Prices are level. 


SHOOKS 


Boston, Mass.—The market for boxing and crating 
lumber keeps very firm and active. Lumber manu- 
facturers with thoroughly dry pine box boards to offer 
find $21 is considered a reasonable quotation, and some 
want more. For spruce boards, inch round edge, there 
are chances to buy at $19. — Mill run, including fir and 
hemlock as well as some pine and spruce, round edge, 
inch, can be had all the way down to $16. Shook quota- 
tions are even stronger than they were the first of the 
winter. Nice 13/16-inch pine shook is now bringing $27. 





’ 


COOPERAGE 


Chicago.—Increasing demand for staves and evidence 
of continued reduction in stocks are becoming more ap- 
parent and large eastern ‘buyers are anxiously search- 
ing for supplies, with small results. The large buyers 
begin to realize that higher prices will have to be paid 
for them to offset the higher prices of staves, head- 
ing and iron hoops. <A general upturn is noted in oil, 
pork and lard cooperage. Southern stave and heading 
mills are unable to secure logs on account of the usual 
bad roads at this season. Some manufacturers of kiln- 
dried and jointed staves ask more for them by the set 
at their mills than coopers are able to buy them for 
air dried and listed delivered here. Circled white oak 
oil heading is 26 cents and red oak 24% cents a set, 
with active demand for offerings. Square white oak 
oil heading is in good request at 16 and 17 cents a set. 
There is some demand for whisky staves and many ship- 
pers in error ship wine staves, expecting they will stand 
spirit inspection. Beer staves are nearly unsalable, al- 
though many of the breweries continue to use barrels, 
the majority use bottles and boxes. Slack staves of 
elm and gum are unchanged in price and demand, but 
the low prices for ash butter tub staves last season 
caused the most of the manufacturers to quit, which re- 
Sulted in a rise of $2 to $3 a thousand. A firmer feel- 
ing from some cause is evident in. square ash head- 
ing and racked ash hoops. Demand for hickory flour 
hoops and hickory box straps is small. Prospects appear 
g00d and buyers do not object to increased prices for 
the kinds of cooperage now wanted, say A. & H. Gates 
in their report on market conditions. 





Southern elm flour staves..........ceeeeee: 8.25 to 8.75 
No. 2, 28%-inch elm staves, net M......... 4.75 to 65.25 
No. 1, 17%-inch kiln dried basswood head- 

Oe | Sa ere EE SR ae 06% to .07 
No. 1, 17%-inch gum heading, per set, nomi- 

EE eer een arta ea eacheN as hc 05% to .06 
Circled white oak, oil heading, per set..... -26 «to 27 
No. 1, 28%-inch gum staves............06 7.25 to 17.50 

- R., 80-inch gum staves...... Rieke iis 6:6 7.00 to 7.50 
Patent coiled elm hoops, 6-foot, per M...... 9.75 
Patent coiled elm hoops, 3%-foot, per M.... 9.00 to 9.25 
Patent coiled elm hoops, 6’ 9”, per M...... 10.00 to 10.50 
Patent coiled elm hoops, 5-foot, per M...... 7.50 

alf barre] staves, elm, per M............. 450 to 4.75 
Half barrel basswood heading, per set...... -05 
Hickory hoops, flour barrel, per M.......... 8.00 to 4.00 
Head lining, 18”......... PE Si RS ee iees 55 to .75 
Head lining, car lots, per M, 12-inch........ -80 to .85 
Ten-round hoop barrels........s+eeseseees % 46 
Eight patent hoop barrels...... a ae eia 46 
Hickory hoops, flour barrel, per M....... 45 
Two patent and six hickory hcop barrels 45 
Four pores and four wire hoop barrels.... 45 
Half Gree MeEMOOD is cs oy kbea's ce cccvawase 87 to BR 
No. 1 white ash butter tub staves.......... 13.00 to 13.50 
wet ash, 5%-foot hoop, per M............. 4.75 

hite oak, oil staves, per M............05. 87.00 to 488.00 
Rea oak, ol] staves, per M........cecccees 81.00 to 82.00 
role: Ol HOMAIUG......cccsccvecveccsecss -26 = «to «27 
Tierce hoops No demand 
Hickory box .00 12.50 


to 
1.30 to 1.45 
Oe. 80 |. ae 


Lard tierces 
Pork barrels 





Buffalo, N. Y.—Demand for slack cooperage stock is 
Small, as coopers find the flour trade inactive. They 
are not putting in more than half time and the out- 
look will not be much more promising until something 
More definite is learned about the coming apple crop. 
Stock prices generally hold firm, though some decline 
in heading is reported. Staves and hoops are fully as 
firm-as a month ago. 








Every Lumberman Knows Good 
Silo Staves When He Sees Them 


as does most any farmer, but everyone isn’t capable of judg- 
ing good silo hardware. It will pay you to buy your door 
frames, hoops, anchors, base anchors, and other hardware 
from a company that makes a specialty of silos and tanks. 

Our fixtures have Hinge Doors, Hoops tighten at door- 
way, Base Anchors to Anchor Silo to foundation, Double 
System of guy wires with inside Hoops, Steel Door Bars and 
Ladder. You will find our fixtures to be the most complete, 
modern and up-to-date on the market. 

Buy your staves direct from the sawmill with other lumber 
—save freight and middle-man’s profit. Then use our fix- 
tures and you can soon clinch the silo business in your com- 
munity. 

We furnish you with advertising matter free of charge. 


Our Fixtures are Manufactured and sold under Harder Patent No. 627732. 


Write us today for prices and full particulars. 


Storm Lake Tank & Silo Co. 


STORM LAKE, IOWA 


Patents Pending 

















WANTED—A MAN 


Now is the time a live man can buy a planing 
mill, in the heart of a good town, doing business 
of $50,000.00 yearly. Inspect this mill and equip- 


ment. 


Call or address— 


Owner must sell on account of hearing. 


MARVIN BROS. 
220 4th Avenue, 


Tarentum, Pa. 














\ SAVE MONEY BUILDING y 





WINTER LOGGING ROADS ,// 


Instead of building those long winding roads circumscribing the 


a 
7’ 


a 


steep grades to your log landings, just make a short cut 
regardless of grades by adding to your equipment a 


ec 


Some users who 
find the Barienger 
Braking Device a 
profitable invest- 


ment:— 


The Santa Clara Lumber Com- 
pany are operating some of the rough- Yj 
est country in the Adirondacks and are Vs 
now using fifteen (15) of these brakes 
on their different jobs on and around 


Mount Seward. 


ood 
The Great Northern Paper € 
angor, Maine, were 
one of the first concerns to give these 
brakes a trial and are now using five 
(5) of them in the state of Maine. 


The Kathadin Pulp & Paper 
Company, of Lincoln, Maine, are 
using three (3) of these brakes. 

A number of Canadian concerns are 
also using these brakes to advantage and 
we would refer the following: 

J. H. MacDonald Lumber Company, 
Blind River, Ont. 

John Fenderson & Sons, Sayabec, P. Q. 

Gilles Bros., Braeside, Ontario. 

Eddy & Glynn, Sault Ste. Marie, Ont. 

W. C. Edwards & Company, Ottawa, 

t . 


Company, 


The length of the brake over all is 12 
feet and is 30 inches wide and the height 
over all is 30 inches. 


3,000 pounds. 


For catalog and further 
particulars, addr 


Ryther & Pringle Co. 
Carthage, N. Y. 


Barienger 
“: Braking Device 


It makes logging in mountainous 
country as safe as on the level 
ana eliminates all danger of in- 
jury to men and horses. You 

Ma not only save by having to 
 . build less road, but your crew 
will do more work by hav- 
ing to cover shorter dis- 
tance. Let us show 

your how it has help- 
ed others and can #4 
help you. Write #44 
us today. t% 
ay 


G5 


(3) 





The weight is 































































































































































































AMERICAN LUMBERMAN 
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COAL PRODUCERS AND WHOLESALERS 








FRANKLIN COUNTY 
“MITCHELL’S’”’ 


Mined in Franklin County. 
No. I Quality — Best Preparation. 
Bickett Coal & Coke Company 


507 McCormick Bidg., CHICAGO 





WEEKLY COAL MARKET REVIEW 


Dealers report that orders for all lines of domestic 
sizes are coming in freely. The car situation has 
materially improved and there has been prompt move- 
ment on all shipments. 

Lump coal is in excellent demand, owing to the 
cold weather conditions generally prevailing. Prices 
remain on the same level as last week although 
Pochahontas coal is in better demand and showing 
more strength. Movement of steam coal continues 
good. Screenings are strong and in fair demand. 
Mines in Illinois are averaging 80 to 90 per cent of 
their normal output. 








Hand Picked Block is unexcelled. 


cause of it’s long, bright flame. 


like other sizes of 


brings repeat orders. 








Bostonia Hand 
Picked Cannel 


The Ideal Coal for Open Grate and Stove. 


For use in open grates you’ll find our High Grade 
It’s easy to ignite, 
burns readily and will prove delightfully cheerful be- 


Dealers find our Perfection Egg Size is a very 
popular coal for stove use. Customers favor it because, 


BOSTONIA 


it is clean, burns to a fine ash, holds fire over night, does not clinker and makes a very hot fire. 


You should sell BOSTONIA Hand Picked CANNEL Coal—it makes new customers and always 
We give you the most favorable rates via Chicago and ferry points. 


: Write today for delivered prices. 








E. L. Hedstrom & Co., Marquette Big, Chicago | 

















Advertisements will be inserted in this de- 
partment at the following rates: 
25 cents a line for one week. 
45 cents a line for two consecutive weeks. 
60 cents a line for three consecutive weeks. 
75 cents a line for four consecutive weeks. 
Nine words of ordinary length make one 
une. 
Heading counts as two lines. 
No display except the heading can be ad- 
mitted. 
Remittances to accom 
extra charge for copies of paper containing ad- 
vertisement. Copy must be in this office not 
later than Wednesday morning in order to se- 
cure insertion in regular department. All ad- 
vertisements received later will be placed under 
heading Too Late to Classify. 


any the order. No 








SCC geaallinae RES “eee 
ie Bae oO Sgusiounogs 
38° Be’; tebonet Sexe Pe ee z 


oO) 
9: 


pe SR OOeree 
a. sone se eae 
CE DaOR Be, ee 
BE a 7 
. Bi ie 


os 
§ Beeeot 


; PEEL : ue 3S 

‘ ottes y Fi me Oe 

Bt 7 pomeos ft F aor. OF an 

bei bose § § 2 Be space Ao Ld4 
+) 758 


Bt 


eee oe 5 

S ies adit 
epcuons EOE eos esas se: EEGs pec 
oeeoaatn Se ROU Oro 





WANTED—STENOGRAPHER OR SALESMAN. 
Man who can invest not less than $600.00 in a growing 
wholesale business. Your intérest to entitle you to a fair 
share of the: profits of company and will elect you secretary 
of corporation. Salary small to start. Must give references. 
We have no time to piddle. If you care to take advantage 
of this opportunity, and could come at once, give full dope 
in a day letter. 
Wire “PYTHIAN,” Indianapolis, Indiana. 


WANTED—MILL MANAGER. 
Exceptional opportunity for a man who could take sub- 
stantial stock, with services, and show results from the 
manufacture of interior finish in a going concern, which has 
a very promising aang 
Address 





. 84," care AMERICAN LUMBERMAN. 


LOOSE-LEAF LEDGER COVERS 
At cut prices. Suitable for general office or yard use. Only 
a limited number for sale. 
INTERIOR LUMBER COMPANY, No. 917 Security Build- 
ing, Minneapolis, Minn. 


$25.00 REWARD 
For first person who giyes us information leading to pur- 
chase of desirable lumber yards. Advise fully, including amt. 
sales, no. yards in: town, value of stock and if real estate 
can be leased, also reason for selling. 
Address “W. 43,” care AMERICAN LUMBERMAN,. 











WANTED-—CROSS TIES. 

We want to place orders for 50,000—7x8x8’ 6” White Oak 
and 40,000—6x8x8’ White Oak, — Oak and Chestnut 
Ties for shipment within four mon 

RAMPTON-FOSTER LUMBER COMPANY, 
Pittsburgh, Penna, 


LUMBER WANTED. 
We are in the market for one million feet of 7x9” White 





TRAVELING MAN WANTED 
To sell White Pine Sash and Door stock, veneered doors 
and general line of millwork in Ohio and Pennsylvania, for 
manufacturer. Must be one well area lated with this par- 
ticular trade and capable of getting business. 
ddress “A. 109,” care AMERICAN LUMBERMAN. 





WHAT HAVE YOU TO OFFER FOR 
A 75 H. P. rE we mete Ry f English Mfg. Co. of Kansas 
City Mo., and eater, now in use. Address 
THE GOODJOHN SASH "k DOOR CO., Leavenworth, Kan. 








Oak Switch Ties for — ment within sixty ar. 
FRAMPTON-FOSTER LUMBER COMPANY, 
Pittsburgh, Penna. 


WANTED—RETAIL LUMBER YARDS. 

Have fine irrigated farm well stocked with machinery, 
horses, cows, hogs. Value about $75,000.00. Will trade for 
good paying yards = pay difference up to $50 or $75,000.0 

Address . 108,” care AMBRICAN "pall aaa 


WANTED—TO BUY INTEREST 





In retail Jumber and millwork, with services. Bookkeeper, 
oN estimator. 15 years’ experience. Competent, re- 
able. 

Address “W. 28,” care AMBRICAN LUMBERMAN. 





COM MISSARIES USE COUPON BOOKS 
Almost everywhere now, as the most satisfactory system of 
accounting. The BEST cou eA = are made in Indian- 
apolis. Send for samples an any 
ALLISON COUPON CO., Indianapolis, Ind. 





5,000 LITHOGRAPHED LETTER HEADS $13.75 
engraving free. ART PRESS, Lima, Ohio. 


Bond paper ; 





WANTED—FOREMAN 
To take charge of a mill with a capacity for 30 or 40 men 
doing practically all special work. If you can produce mill- 
work at the right cost please apply, as there is a good perma- 
nent position. If you don’t know your ability don’t waste 
our time. CHICAGO & RIVERDALE LUMBER CO., 
Riverdale, Chicago, in. 


WANTED-LUMBER BUYER. 
We want a hustler who has had experience with Virginia 
and North Carolina Mills, to place orders and look after 
shipments. Address “A. 115,’’ care AMERICAN LUMBERMAN. 


WANTED—DOOR FOREMAN 
In large stock factory. Applicant must give high class refer- 
ence. State salary expected and give details of past experi 
ence. Address “A. 56,” care AMBRICAN LUMBERMAN. 


WANTED—SAW MILL FOREMAN 


For large Michigan Mill cutting Hardwood and Hemlock. 
Must be Hustler and know the business. Give experience in 
first letter. 

Address “A. 51,” care AMERICAN LUMBERMAN. 


WANTED—LUMBER BUYER AND INSPECTOR 











/ 





To work among mills in West Virginia and Kentucky. State” 


age, experience and Cre; ¢ expected. 
Address . 114,” care AMERICAN LUMBERMAN. 


LUMBER SHED CONSTRUCTION. 
Met L. Saley’s latest book for retail lumbermen on the con- 


struction of lumber sheds, offices and er oii & pd 
plans. eo gee) very a and d useful “ ard 
veniences” are also illustra 


AMBRICAN LUMBERMAN, Naat 18. SEP posal 
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Sree 
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WANTED-LOGGING SUPERINTENDENT 
Capable ot nandling jaree. logging operations in the Inland 
Empire. Must thoroughly understand mountain logging, 
and be able to produce logs at a minimum cost. We want 
a high class man able to produce results, who thoroughly 
understands donkey and sky line logging. None others will 
be considered. In your reply state when you can come, 
salary expected and ae ae 

dress . 67,” care AMERICAN LUMBERMAN. 





WANTED-—STENOGRAPHER 
AND CORRESPONDENT 
With lumber experience. This would be excellent oppor- 
Beg for person who could write sales letters. RUSSELL 
J. MATTHIAS, 1827 Stock Exchange Bldg., Chicago, II. 


WANTED-—A NO. 1 YARD MAN & BOOKKEEPER 
In town of 600 (Montana). Must be a hustler and trade 





getter, gg habits. Address in own handwriting, with 

references, 

“INDEPENDENT LUMBERDEALER,” care AMERICAN LUM- 
BERMAN. 





WANTED-LUMBER BUYER 
To buy Railroad Material and special sawed orders from Vir- 
ginia and West Virginia mills. State age, experience and 
salary expected. 


Address “A, 112,” care AMERICAN LUMBERMAN. 


WANTED 
A first class Hardwood Lumber Inspector for Northern 
Michigan Hardwoods and Hemlock. osition in town 0! 
12,000. Good living ng eh ge 
Address . 116,” care AMERICAN LUMBERMAN. 


WANTED—A FIRST CLASS 
Experienced edgerman familiar with grading W. S. pine. 
Single Band,—some one Steady work, healthy location. 
Address . 68,” care AMERICAN LUMBERMAN. 


WANTED-—THOROUGHLY COMPETENT AND 
Reliable manager for a 351000 pine lumber operation in 
the South, capacity about 60,000 feet per day. ust furnish 
the very best of references and understand lumbering from 
stump to car. In eRe state age, experience and refer- 
ences, and amount af — 

ddress *83" ” care AMERICAN LUMBERMAN. 


WANTED—A SECOND MAN 
For retail lumber yard, in central Wisconsin. State ase, 
experience, reference and salary expected in first letter. 
dress “A, 81,”" care AMERICAN LUMBERMAN. 

















WANTED—YOUNG MAN TO ACT AS ORDER AND 
Bill clerk in Sash and Door factory 
Address . 101,” care ys mnrcan LUMBERMAN. 


WANTED-—YARD FOREMAN 
In retail lumber business with planing mill attached. Must 
know the business thoroughly and be able to handle orders 
rompey and produce resuits. Must have experience in 
andling men, filling - orders and properly caring for a large 
stock of lumber. 
ddress “W. 3,” care AMBRICAN LUMBERMAN. 


ESTIMATOR FOR CHICAGO 
Sash and Door factory experienced on plans. Also man to 
bill from plans to fac ory 
ddress A: d0, ” care AMERICAN LUMBERMAN. 











LET US SELL YOUR AUTOMOBILE. 
A small advertisement tneeeiee = these columns will do it. 


Write 
AMERICAN LUMBERMAN, 431 So. Dearborn St., Chicago, Ill. 


FEBRUARY 5, 1916. 




















ref 








AMERICAN LUMBERMAN 








WANTED-—BRIGHT YOUNG MAN 

To e estimates and take orders: in large retail lumber 

and builders’ supply yard. Give reference, and state age 

and salary d A 
Address “W. 6,” care AMpRICAN LUMBERMAN. 
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WANTED—A SECOND MAN 
In lumber yard ca — of keeping books and assistin, ig in 
yard. rene, arts ed quan preferred, or good, steady single 
man. Salar 65. Town eastern Nebraska. References 


nted. 
Address “W. 5,” care AMERICAN LUMBERMAN. 


EXCELLENT OPPORTUNITY FOR THE MAN 
Qualified for office management and supervision of credits and 
collections. Requirements: Actual experience in selling. 
extending credits, making collections, and management of 
country retail lumber business. Knowledge of accounting. 
general office routine, with some executive ability. Best of 
references pequired, 

ddress “W. 17,” care AMERICAN LUMBERMAN. 


WANTED—MILL SUPERINTENDENT 
In sash, door and interior trim factory in New York State, 
employing about forty men. Must be able to estimate from 
architects’ plans; iil: into mill ; supervise the operations and 
show results by up-to-date methods. Applications must state 
=e and give references. Permanent position to 
right man. 
Address “W. 4,” care AMERICAN LUMBERMAN,. 


WANTED-—FOR CENTRAL MICHIGAN 
A Lumber Yard Foreman for mill cutting. Hemlock and 
Hardwood. State age, experience and salary. 

dress “A. 52,” care AMERICAN LUMBERMAN. 

















WANTED~—GOOD LIVE 
Experienced yard foreman. For retail lumber vara near Chi- 
cago. Must know grades. Capable of handling m 
Address “W. 12,” care AMERICAN DOMnEnICAN. 


WANTED-PLANING MILL FOREMAN 
30 to 40 years old, ¢ apebls of taking charge of about 30 men 
and understanding details, execution of work and machinery. 
BOX 477, Paducah, Ky. 





SOME MONTHS AGO WE ADVERTISED 
In several Lumber Trade Journals that we would need the 
services of quite a number of salesmen and branch managers 


on account of our going into the wholesaling of Yellow 
Pine Lumber. We have had for a great number of prone 
Offices and Warehouses, from which we do a large a bing 
business in building material, located at Charleston, S. 
Jacksonville, Fla., Atlanta, Ga., Birmingham, Ala., aan 
New Orleans, La. 

We have secured ¢ uite a number of salesmen, but we are 
still in need of two branch managers, who know the lumber 
business from “stump to consumer,” to take charge of our 
propa onge lumber de Ertmeaite, and we also need some addi- 

onal salesmen. e prefer men who have wholesaled Yel- 
low opine Lumber in the States of North Carolina, South 
Carolina, Georgia, Florida, Alabama, Tennessee, Louisiana, 
Virginia and est Virginia. Two of our Offices have been 
wholesaling lumber for about eight months, but we expect 
to begin olesaling from our other Offices very soon. 

Please state number of years you have been in lumber 
business, and whether you know it from “stump to con- 
sumer”; also F Ncapy age, salary wanted, territory traveled, 
and some of t lumber companies worked for. 

PEYRE GATLLARD HANAHAN, P. & GEN. MGR., 
CAROLINA PORTLAND CHMENT sige 6 
tlan a. 


WANTED—TWO HUSTLING SALESMEN. 
Large wholesale lumber company desires compeering two 
salesmen having established trade acquaintance in any part 
of territory from Northern Missouri over Iowa to Southern 
Minnesota or in North or South Dakota. Only producers 
need apply. An exceptional opportunity. Applications con- 

fidential. 
Address 





“T, 14,”-care AMERICAN LUMBERMAN. 


WANTED-SALESMAN. 
Hardwood Lumber Salesman for Middle and Hastern 
States acquainted with Consumers’ needs. Salary or com- 
mission. Address P. O. BOX 598, Rochester, N. Y. 


' HUSTLING COMMISSION MEN 
Can get a goed Yellow Pine Mill connection by writing us. 
sania ve ence and Page ry traveled. 

dress . 100,” care AMERICAN LUMBERMAN. 











HARDWOOD BUYER & INSPECTOR. 

We want to engage the services of a buyer and inspector 
to represent us in the south. Unless you are thoroughly 
competent do not apply. Furnish references and state salary 
vaaere am first letter. 

Add “T, 25,” care AMERICAN LUMBERMAN. 





WANTED—LADY STENOGRAPHER 
And bookkeeper for lumber yard. In reply give references, 
experience and state salary expected. 
L. B. GRANT LUMBER CO., Drumright, Okla. 


WANTED—EXPERIENCED FOREMAN 
For Sash Department factory in middle West. Competent. 
reliable man of experience. ood opening for right man. 
MERICAN LUMBERMAN. 





Address “A. 57,” care 





WANTED—BAND SAWYER 
Experienced one capable. 
HIGHLAND LUMBER CO., Seth, West Va. 





"" 


WANTED—HIGH CLASS SALESMAN 
To travel in Iowa, 
‘For one of Iowa’s 
FOREMOST SASH & DOOR: COMPANIES. 
Address “A, 73,” care AMERICAN LUMBERMAN. 





WANTED-—A STRICTLY FIRST CLASS 
Lumber salesman by retail lumber and millwork company 
operating in the best City in West Tenn.’ A man with fair 
knowle cage of millwork preferable, but.not absolutely essen- 
tial. want a hustler and a man of strict integrity and 
good experience. 


ddress <n RS 50,” care AMERICAN LUMBERMAN. 


FREADRICH BELTING co., ST. LOUIS, MO. 
Manufacturer High Grade Leather Belting, Oil-proof and W. 


>> Wa 
Leather root ; Reguies Oak boy Rawhide and Rebuilt 


Dressin 
¢ acings. Salesmen and Sel ling Ay Wanted. Hxclusive 
erritory assigned. Exporter. Men Dn ny ere LUMBERMAN. 


. WANTED—GOOD COMMISSION 
epresentatives for Minneapolis and St.’ Louis and ee ogy 








COMMISSION REPRESENTATIVE WANTED 
In territory east of Missouri River by company handling com- 
plete line of high grade West Coast Products. Exclusive 
territory. Liberal as ay 
ddress . 15,”" care AMERICAN LUMBERMAN. 


WESTERN PINE SALESMAN 
Making regular territory to sell western pihe on commission 
for “dares, concern. woe full particulars. :- 
ess 


WANTED— —COMPETENT AND EXPERIENCED 
‘Sash and Door Salesman for Central territory. 
idress .; “A,. 96,” care AMERICAN LUMBERMAN. 





16,” care AMERICAN LUMBERMAN. 








WANTED-—MEN TO HANDLE ON COMMISSION 
Our Eagle Brand ee manufactured in British Columbia. 
Address L LUMBER & SHINGLE CO., 

909 White Bldg., Seattle, Wash. 
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WANTED-—SITUATION 
‘In Southern or Central States. Young Northern man, 30 | 
years of age, twelve years’ experience from tally boy’ up. 
Past three years foreman of large wholesale yard. Handle 
out-put from trimmers to and on board cars. Good grader 
and inspector. Strictly temperate. Twelve years with po 
ent employers. First class references character and ability. 
Address “TT, 17,” care AMDRICAN LUMBERMAN. 


AN AGGRESSIVE EXECUTIVE 

Good Ongagiee and Competent Manager able to take full 
charge 0 Lumber Operation is open for engagement. 20 
years’ experience stump to trade; past 10 years in charge 
large Pacific Coast business in Fir and Cedar; handled Tim- 
ber, Railroad and Woods Operations, Milling, Sales, etc. 
Thorough knowledge all Secretarial requirements, general 
accoun ng. auditing, costs and well-qualified to take responsi- 
ble part in conduct of big affairs. 
reliable. Good 
rugged health 

Address 





Energetic, resourceful, 
rsonality, correct habits; —_ record ; 
ill go anywhere. Reasonable salary. 

“T, 28,”’ care AMERICAN LUMBERMAN. 





SALES-ASSISTANT MANAGER OR BRANCH 
Manager. Young man with 17 years’ experience from stump 
to market, both with yellow pine and west coast lumber; 
ar eg with land and tax matters; railroad operation, 

C. methods; formerly sales manager for one of the 
‘ensued yellow pine companies, desires to become connected 
with manufacturer. Sufficient reasons for desiring change. 
References the best. 


Address nd “A 110,” care AMBRICAN LUMBERMAN. 


MARRIED MAN (27) 
et years’ experience in wholesale and manufacture of 
yellow pine, thorough knowledge of grades, capable corre- 
zpondent with executive and ages ability, desires perma- 
nent position with live concern an furnish satisfactory 
credentials and bond 
ddress “A, 59,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION AS FACTORY MANAGER 
With a firm engaged in the manufacture of special and high- 
class interior house trim and cabinet work. Twenty years’ 
experience in this line. _ Reference from past and present 
employers. Good reasons for making a change. State salary 
you are willing to pay. Say re man, in first’ letter. 
Address — . 65,” care AMERICAN LUMBERMAN. 











WANTED-—BY THOROUGHLY EXPERIENCED 
Yellow pine salesman position for.road work or as manager. 
15 years’ experience. Best of references, including’ present 
mill’s. Can go a5 a providing a satisfactory contract is 
had. Address. B. P. S., 1678 York Ave., Memphis, Tenn. 


YOUNG MAN BOOKKEEPER & STENOGRAPHER 








territori Wants sition with Yellow Pine manufacturer or whole- 

businesa’s a Goeat ‘wielqeale Ske.” teiherel' commission -to saler. veral years’ sales experience. Can furnish. best 
Address" “A. 61,” care AMERICAN LUMBERMAN. references. Address “A. 62,” care AMERICAN LUMBERMAN. 
WANTED-—SALESMEN. WANTED-—BY YOUNG SOBER VETERINARY 


One for Southern Michigan, and one for western Penna. 
Good salary to men with established trade. State Salary. 
Address “A, 91,” care AMERICAN LUMBERMAN. 





rea with 12 Rin’ experience position with some good 
reliable com 
W HARBAUGH, \V. 8. D. R. M., Corydon; Ind. 





WANTED-—POSITION AS ASSISTANT 
To sales manager. Wight years’ experience at the mill in 
yellow pine. apable, efficient and clean record from past 
employers. 
Address “W. 15,” care AMERICAN LUMBERMAN. 


STENO. pein tye Ae cp & GEN’L. OFFICE 
Man wants position. oer experience. 5 years’ yellow 
pine lumber prone hy oderate salary to start if oppor- 
tunity for ahbacameae F's 

Address A. 107,” care AMERICAN LUMBERMAN. 


WANTED—OFFICE POSITION 
In retail yard or wholesale office in St. Louis. 
experience in both retail as well as wholesale. 
ences. Address 











Have had 
Good refer- 
“A. 79,” care AMERICAN LUMBERMAN. 


MONTANA YARD MANAGER 
Will be open for engagement about March 1. 12 years’ expe- 
rience. finnesota, North Dakota, Wisconsin, [llinois. 
Address “S. 32,” care "AMERICAN LUMBERMAN. 


BAND SAW FILER WANTS POSITION 
Have had 12 years’ experience; A-1 references; am mar- 
ried, age 36, aie. sober; can come at once. Address 
47,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION AS 
Planing Mill Foreman or Production Supt. by an up to date 
mill man. Second to none in Economy: and Production. 
Am sober, stead with 20 years of successful experience 
and best of reference from past and present employers. 
Will be open for engagement on March ist 
dress “A, 58,” care pire LUMBERMAN. 














FIRST CLASS GENERAL & COST ACCOUNTANT 
Desires position. Twenty years’ practical experience in saw- 
mill accounting, and conversant with modern and up-to-date 
methods. Highest meg yar >. 

Address . 64,” care AMERICAN LUMBERMAN. 


ALL AROUND MAN 
For retail yard, 6 years’ experience, single, 23. Habits cor- 
rect. At liberty March 1. 

ALFRED GUENTHER, Readfield, Wis. 


SAW FILER & MILL FOREMAN 
I would like to get a position filing in any size mill. Two 
or more Bands. Gang and Band resaws can be included, or 
Foreman of a saw-mill and Planing mill can be included. 
Address “MICHIGAN FILER,” care AMERICAN LUMBERMAN. 


POSITION WANTED AS ESTIMATOR AND 
Superintendent in millwork factory; thoroughly experienced 
on detail work and billing. 

Address A, 7, ” care AMBPRICAN LUMBERMAN. 


WANTED-—POSITION TO TRAVEL 
In Missouri or Illinois salary basis or salary and commis- 
sion; yellow pine or yellow pine, cypress and coast stock; 
have had good experience in all three lines, also a good retail 
yard experience. Can give high-class references. 
Address “A. 78,” care AMBPRICAN LUMBERMAN. 


POSITION WANTED 
Have twelve years’ experience as estimator and superin- 
tendent of planing << good reference, age thirty five. 
ddress . 80,” care AMERICAN LUMBERMAN. 




















WANTED-—POSITION BY EXPERIENCED 
Circular sawyer. Hardwood or pine. Sober. Good references 
Address “R. 18,” care AMERICAN LUMBERMAN. 


YARD MANAGER AND SALESMAN 
Experienced ‘lumberman, young and aggressive. 
immaterial if permanent. 

Address « “A, 74,” care AMERICAN LUMBERMAN. 


A NO. | OFFICE MAN 
Who is an expert bookkeeper, stenographer and general office 
man desires position. In replying kindly state salary can 
pay. Address “A. 75,” care AMBRICAN LUMBERMAN. 


WANTED-—POSITION AS STORE MANAGER 
Hight years’ experience in General Store and Commissary. 
Good reference. Address “A. 70,” care AMERICAN LUMBERMAN, 


SAWYER—WANTS POSITION BAND OR 
Circular. pai} Ergremtess or no pay. 
ddress . 92,” care AMERICAN LUMBERMAN. 


BAND SAW FILER WANTS 
Satisfaction guaranteed. 
ress “A. 93,” care AMERICAN LUMBERMAN, 


BOOKKEEPER WANTS POSITION 
Familiar with all details of saw mill office work. Ten 
years’ experience. Can do stenographer work. 
Address “A. 94,” care AMERICAN LUMBERMAN. 





Location 














Position. 
Add 








WOULD YOU BE INTERESTED? 

A young man desires position with reliable firm. Future, 
not salary, main object. Three years’ experience in lumber 
office, Sales and Shipping Department. References. 

ddress “A, 95,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION AS MANAGER OR 
Superintendent. Man with 14 years’ experience in both 
yellow pine and cypress, knowing thoroughly the mechanical 
as weit” as executive end of business; married; strictly 
sober,, best references, 

ddress “A. 86,” care AMERICAN LUMBERMAN. 








POSITION WANTED BY PRACTICAL MAN 
As shop superintendent or as detailer and biller of interior 
trim with reliable firm. High grade work preferred. (Ref- 
erences. ) 


Address “A. 90,” care AMERICAN LUMBERMAN. 


A CAPABLE MILL MAN 
Is open for’ position. as ‘foreman or assistant in Southern 
planing mill specializing flooring, ceiling, mouldings etc, 


Florida preferred. 
ddress “A, 103,’’. care AMERICAN LUMBERMAN. 


OFFICE MAN 
Who is a capable correspondent, bookkeeper, stenographer, 
payroll clerk, etc., would like to get in touch with some good 
live, lumber concern in need of a man of such abilities. Sec 
ond to none. 
Address “A, 72,” care AMERICAN LUMBERMAN. 











: SAWYER ge ae POSITION 
Left hand mill. oe 
Address 36, ig care AMERICAN LUMBERMAN, 







































- <y 


AMERICAN LUMBERMAN 





OFFICE MANAGER AND ACCOUNTANT 
Desires B ag re with large company. Fifteen years’ experi- 
ence with large manufacturing concerns. Ten in lumber busi- 
ness. Excellent business education. Certified Accountant. 
Good correspondent in English, Spanish and German. Fa- 
miliar with export business. 

ddress “T, 2,” care AMERICAN LUMBERMAN. 


POSITION WANTED BY 
Retail yard manager. Ten years’ experience; 5 yrs. assistant 
in large yard, 5 yrs. manager of small yard. 27 yrs. old; 
married; strictly sober. Am at present employed, but would 
like position with chance of advancement and possible invest- 
ment. Will work on straight salary or salary and commission. 
Reference furnished if required. 
ddress “T, 3,” care AMERICAN LUMBERMAN. 


POSITION WANTED AS FACTORY MANAGER 
Or Superintendent. 35 years of age. 25 years’ practical ex- 
perience Manufacturing Stock Doors and Windows. Experi- 
ence in Pine, Semi-Hardwood and Veneer Doors. Understand 
fully all modern methods of equipment and manufacture, 
costs of production etc. Good Executive, Mechanic, Biller 
and Detailer. 

Address 








“T, 1,” care AMERICAN LUMBERMAN. 


ee 


WANTED—A POSITION AS INSPECTOR AND 
Buyer of Northern Hardwoods. Best of references. 
Address “W. 36,” care AMBRICAN LUMBERMAN. 





FIRST CLASS BAND FILER WANTS POSITION 
Eight Pr ai experience. Best of reference. 
Address “W. 29,” care AMERICAN LUMBERMAN. 


POSITION WANTED BY EXPERIENCED 
Retail lumberman as manager of retail yard in Kansas, 
Colorado or Nebraska. City of 3,000 or more preferred. 
Can furnish A-1 bond and references. Salary ai: 00.00 to 





+ a liberty after March 1st. Age 32. ood habits. 
r j 
Address “S. 27,” care AMERICAN LUMBERMAN. : 





BOOKKEEPER OR AUDITOR 


Twelve years’ experience. Very good recommendation. Can 
go anywhere. 
Address “S. 28,” care AMPRICAN LUMBERMAN, 


SAW MILL FOREMAN WANTS POSITION 
Up to date and can furnish the best of references. 
Address “K. 14,” care AMERICAN LUMBERMAN. 








BAND SAWYER WANTS POSITION 
Have ten years’ experience; have sawed pine and cypress. 
Can furnish first class references. Can also come at once. 
ddress “A, 104,” care AMBRICAN LUMBERMAN. 


SAWYER OR MILL FOREMAN 
Open for position, 32 years of age, 17 years’ experience Pine 
and Cypress. If you believe in efficiency try me. 
P. H. MERONEY, Georgetown, 8S. C. 





WANTED-POSITION BY A PRACTICAL 
Planing Mill and Band Resaw Man. Up to date on High 
Speed Machines and Endless Belt Work. Al Reference. 

Address BOX 93, Gurdon, Arkansas. 


CHIEF ENGINEER—MASTER MECHANIC 
Young man holding above position with large company 
operating three saw mills, 40 miles of main line railway, 
atx locomotives, wishes to change. South preferred. 
Address “W. 41,” care AMBRICAN LUMBERMAN. 


WANTED-POSITION AS LUMBER INSPECTOR 
With reliable concern by young man; age 24; had five years’ 
experience road and yard work. 

JOHN CRAIN, Brookport, Ill. 


WANTED-—TO BUILD A SAWMILL OR 
To operate a mill or plant as manager or to file for a mill 
any kind of saws. Second to none at all this work. 
Address “L. 12,” care AMERICAN LUMBERMAN. 


A-| BAND SAW FILER AND MILL MAN 
Desires change for personal reasons. Ten years’ experience. 
Five years with. present ompyrrst. Best references. 

Address “S, 20,” care AMERICAN LUMBERMAN. 


JOHN AIELLO, RAILROAD CONTRACTOR 
41 North Center St., Bradford, Pa. 
Laborers supplied on short notice 
and all kinds of excavating done. 


OFFICE MAN. 

Young man with 15 years’ general office experience in 
Wholesale Lumber business desires position. Familiar with 
bookkeeping, handling of claims, collections, quotations, etc. 
Has also had outside selling experience. 

Address “P, 30,” care AMBRICAN LUMBERMAN. 























BAND FILER WANTS POSITION 
Have had seven years’ experience on fast cutting mills. 
Can furnish best of reference and come on short notice. 
ddress 8. P. BOUCHER, Mt. Lick, W. Va. 


WANTED-POSITION AS MANAGER 
Of Hardwood Mill. Twenty years’ experience. A No. 1 
Reference. 
Address 





“S. 4,” care AMERICAN LUMBERMAN, 
WANTED-POSITION 


“4 expert hardwood man who has successfully managed one 
of the largest hardwood mills in the South, both manufac- 
turing and selling the output. Highest references. 

Address “D. 10,” care AMERICAN LUMBERMAN, 








WANTED-POSITION AS WOODS FOREMAN 
15 years of experience. Employed at present but wish to 
make a change. Best of reference. 
Address “T, 31,” care AMERICAN LUMBERMAN. 


A HIGH CLASS EXECUTIVE LUMBERMAN 
Wants connection with Manufacturers as General Sales, or 
Branch Manager. Years of experience oe Yellow 
Pine ard Oak. Wide acquaintance with Yard, R. R. or 
Factory Trade of Middle West. Now engaged in Whaole- 
saling. 

Address 


WANTED-POSITION AS MANAGER 
Of Retail yard between Lake Michigan and Missouri River. 
Thoroughly competent. 
Address “M. 27,". care AMERICAN LUMBERMAN. 


A VALUE KNOWING ESTIMATOR 
Experience with best sash and door concerns will be open for 
new position February 10. Strictly dependable. Can prove 
my worth to house needing capable man. 

Address “W. 25,” care AMERICAN LUMBERMAN. 


DOUBLE CUT BAND FILER 
Wants position, either double-cut, age or resaw. Capable, 
up-to-date, sober, and a hustler. Address 

D. D. LITTLE, L. Box 216, Park Falls, Wis. 


WANT—POSITION AS GENERAL MANAGER OR 
Superintendent df lumber opera “ 
Address P. 0. BOX 128, Plymouth, N. C. 


WANTED-—POSITION AS 
Yellow Pine Salesman for Manufacturer. Young man. Sin- 
gle. Several years Saw Mill and Road experience. Now 
employed. A-1 References. 
Address “A. 54,” care AMBRICAN LUMBERMAN. 


WANTED-POSITION BY PRACTICAL 
Wholesale and retail dealer as Y. P. buyer. Absolutely ac- 
quainted with every angle in this capacity. Have visited 
every. mill of standard capacity in Texas and La. and know 
their stock ai geo LO Twenty years in knowing what some 
Big —we needs to know. Very best of reference. Age 89. 

Address “A, 65,” care AMERICAN LUMBERMAN. 


WANTED. PRACTICAL MILL MAN 
And BExpert Band Saw Filer wants position at once. The 
best of reference. Fifteen rs’ experience in all kinds of 





“RB. 12,” care AMERICAN LUMBERMAN. 


























WANTED-POSITION AS COMMISSARY 
Clerk with company where position will be permanent. Al 
reference. Address “A. 71,” care AMERICAN LUMBERMAN. 

YOUNG MAN RETAIL YARD MANAGER 
Wants situation. Four Bg 3 experience. 

dress “W. 9,” care AMERICAN LUMBERMAN, 








FIRST CLASS STEAM BLOCK SETTER 
Wants position with good mill. Bill stuff a specialty. Am 
W. 8S. GIFFORD, Eskota, N. C. 


also a fair sawyer. 





THOROUGHLY RESPONSIBLE PURCHASER 


With ample means will pay cash for tracts (2,000 acres and 
up) of virgin pine, cypress, and*hardwood timber lands owned 
in fee—in the southern and southeastern States. 

We are not brokers, commission men or factors, but actual 
buyers, and all propositions submitted will be regarded in 
confidence. 

We solicit correspondence only with owners or their 
legally authorized representatives. 

Address “S. 106,” care AMERICAN LUMBERMAN. 





WANTED! 
2 cars 1%. Basswood. 
8 cars 14” Basswood. 
1 car 214” Beech. 


l car 3 ” Maple. All of above seasoned. 
Cc. H. FULLER, Margaretville, N. Y. 


LUMBER WANTED—CUT TO SIZE 
Ex. waste (white pine or other suitable timber) 4”x114”, 
8”x1%” and other sizes in 2 ft. to 7 ft. lengths. Details on 
application. JENNINGS & CO., Timber Importers, 
898 Pennywell Rd., Bristol, England. 


WHOLESALE LUMBER COMPANY WANTS 
Good mill agencies and lists for quick shipment. 
CONTINENTAL TIMBER CO. 
414 Merchants’ Loan & Trust Building, Chicago, Ill. 


WE AREIN THE MARKET FOR ALL KINDS 
Of Wagon Stock, such as Oak Bolsters, Reaches, Tongues, 
Sawed Felloes, Hounds, and Hickory Axles—also Car Mate- 
rial. Quote best prices. 

KONZEN-SCHAFER LUMBER CO., 
Blue Island Ave. & Robey St., Chicago. 


WANTED—TO CORRESPOND WITH 
Mills compeee to saw Oak from 12’ to 45’ long, and having 
White and Rock Oak timber. 
Address W. 8S. LONG, Somerville, N. J. 


WE BUY OAK POPLAR ETC. FOR CASH 
Give us full description, ages thickness, widths, lengths, 
quantities and lowest prices. Do you need coéperation, also 
representation in eastern markets 
GEORGE M. GRANT & CO., New York, N. Y. 


COMMISSION SALESMAN 
Hustling and reliable, wants was Fe high grade British Co- 
lumbia shingles to sell in Ohio. so want connection with 
good Cypress people. Manufacturers on: Address 
A. P. RINDERKNECHT, Columbus, Ohio. 


WANTED—FOR CASH ONE TO TEN CARS OF 
5/4 oak 10” and up, 1s & 2s and some No. 1 Common. 
FRANK C. § 


. SNEDAKER & CO. 
9th and Tioga Street&, Philadelphia, Pa. 


WANTED-—BLACK WALNUT LOGS. 
500 cars good black walnut logs 12” and up in diameter, 6 ft. 


and up long. Will inspect at shipping point and pay cash. 
GEORGE W. HARTZELL, Piqua, Ohio. 


WANTED-—TO BUY 
ears 4/4” # 1 Common Plain White Oak. 


cars 4/4” #2 Common Plain White Oak. 
cars 4/4” #1 Common Guarterea White Oak. 
ca 





























rs 4/4” #2 Common Quartered White Oak. 
ars 4/4” 1s & 2s Plain Red Gum. 
cars 4/4” #1 Common Plain Red Gum, 
cars 4/4” #1 Common Quartered Red Gum. 
UHLMBIER BROTHERS, Cincinnati, Ohio. 


WANTED—DELIVERED FITCHBURG, MASS. 
Your lowest prices on— 
6 cars clear dry Oak Squares 2x2x19”. 
3 cars clear dry Oak Squares 2x2x18%”. 
4 cars clear dry Oak Squares 154x1 x19”, 





corm rPoc 
° 








timber. Married, sober, and reliable. 
Address “Pp, 8,” care AMERICAN LUMBERMAN, 


2 cars quarter sawed Chair ‘A. & H. GATRS, Chicago, tl, 


WANTED—A SHORT LOG MILL 
Size from 4’ to 6’ in good condition. Address 
M. ROOD & CO., Bark River, Mich. 








CHAPIN’S READY RECKONER 
Reduces to board measure lumber, scantling, square timber 


and saw logs. Morocco $3, cloth $2; tpald. Let us send 
you snamohe peant. CMAERIGAN UMBE . Chicago. 





OLD ESTABLISHED MISSISSIPPI 
Longleaf yellow pine company open to correspondence with 
view of appointing exclusive eastern representative for sale 
of rift flooring, coastwise timbers etc. Mills close to Gulf 
pos and can ship by vessel or rail; output of 350,000 feet 

aily, band, gang and resawed, all longleaf stock. None but 
substantial concerns with established trade need write. Give 
full particulars, extent of business, character of sales, refer- 
ences etc., in first letter. 
Address “W. 18,” care AMERICAN LUMBERMAN. 


WANTED-—TO EXCHANGE IMPROVED 
Real estate in the best city in the south for a saw mill lo- 
cated on good line of Railroad with capacity of not less 
than 20 M or more than 40 M daily capacity, with not less 
than 20 million feet of Yellow Pine Timber, either short or 
long leaf. What have you to offer? Property offered is all 
rented. Address 
“EXCHANGH,” care AMERICAN LUMBERMAN. 


WANTED—MILL CONNECTIONS. 

Would like to represent $06 mills manufacturing Southern 
Hardwoods, Cypress, and Yellow Pine, either on commission 
or cash wholesale terms. Well acquainted with consuming 
trade. CORNELIUS & CO., St. Louis, Mo. 


I WANT TO BUY SMALL MILLWORK 
Jobbing business in outlying district of Chicago. 
Address “A, 97,” care AMERICAN LUMBERMAN. 














WILL EXCHANGE 
Well improved quarter section, irrigated, alfalfa and sugar 
beet land for retail lumber business. Ranch located in best 
section of Montana. Address 

P. 0. BOX No. 114, Stevensville, Mont. 


WANTED TO BUY RETAIL LUMBER YARD 

In Missouri, Illinois or Iowa A pay $40,000 or more business 
per year. Will pay a. 7“ price or a yard of this kind. 
Address “H. 36,” care AMERICAN LUMBERMAN. 








WANTED-—INVESTORS TO INVESTIGATE 
The merits of Marion for the Textile and the Woodworking 
industries. Special advantages for chair or building mate- 
rial or Slack Cooperage factories. 

THE BOARD OF TRADE, Marion, North Carolina. 


WELL POSTED IN SASH & DOOR BUSINESS 
Particularly in its jobbing features. Thoroughly understand 
plans and would invest $10,000 in line yard concern con- 
templating a department for the specialization of millwork 
sales. Address “A, 98,” care AMPRICAN LUMBERMAN. 


WANT TO BUY A RETAIL YARD 
That will earn me a living and 10 percent or better on an 
investment of $20,000 to $30,000. 
ddress “A, 66,” care AMERICAN LUMBERMAN. 


WANTED—LUMBER YARD. 
Prefer Northern, or Central Indiana, or Illinois. Have a 
well located, unimproved farm and cash. 
dre “B. N.,” care AMBRICAN LUMBERMAN. 
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FOR SALE—SEVEN RETAIL YARDS 
In Northwest. Wheat warehouses in connection. Prosperous 
wheat and fruit belt. Requires about $60,000.00 to handle. 
A Profitable investment. Good reasons for selling. 
ddress “T. A. L.,” care AMERICAN LUMBERMAN. 


FOR SALE—ONE OF THE BEST PAYING 
Retail lumber yards in western New York. One in which you 
can do an annual business of over $200,000. It will pay you 
to investigate. 

ddress “W. 20,” care AMERICAN LUMBERMAN. 


FOR LEASE—CHOICE LUMBER YARD 
In Indianapolis, centrally located, private switch, office on 
main thoroughfare. Good poreese. 
ress “T. 30,” care AMBRICAN LUMBERMAN 











FOR SALE—ONLY LUMBER AND FUEL YARD 
In small town in Apple country of Oregon. Investment re- 
quired about $4,500.00. 

Address “W. 26,” care AMERICAN LUMBERMAN. 


FOR SALE—RETAIL LUMBER YARD 
In Nebraska. Good Paying Business. Best reasons for s¢ll- 
ing. Cash or Land. 
ddress “T, 26,” care AMBRICAN LUMBERMAN. 








FOR SALE-—GOOD RETAIL LUMBER YARD 
Near Detroit, Mich., town of 3,000 population, doing $3,)0 
per month business. 

Address 


FOR SALE—LUMBER AND FUEL BUSINESS 
In nice ome town Fat 2A00 Sige end Wheet, pelt of 
on. o railroads; two \ 
werner ree. L CO.,” care AMBRICAN LOMB RAMAN. 


ta’ the Feige Irertmeet. Good, Davtag wectnamm Good Te 
aoe * cath peautred $2 3006.00. LUMBERMAN. — 
FOR SALE—FINE UP TO DATE YARD 
7 wy ~~ 58 care AMERICAN LUMBBRMAN. 
LUMBER BUSINESS-NORTHWESTERN OHIO 
Live town; Fine farming section; Extra well equipped Mill 


and yard; Reason for sale, [ll health of p er; About 
; Something worth while; Investigate. 
$22,000 investment ; ey a g ; ont e's *. 


“S$, 12,” care AMERICAN LUMBERMAN. 
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For Sale Department of the AMERICAN LUMBERMAN. Pub- 





Fesruary 5, 1916. 





AMERICAN LUMBERMAN 








FOR SALE—ALL OR PART INTEREST 
With management of prosperous lumber and fuel business 
in best city of 20,000 in Northwest. Rich farming country. 
An especially desirable opeaine for person wishing to live 
in beautiful home city of fine schools and are, health- 
ful ry eres Brome rn summers. Go 

or this exceptional opportunity. 

’ Address “O. L. Y.,” care AMERICAN LUMBERMAN. 


FOR SALE-—LUMBER, COAL AND IMPLEMENT 
Business, south west center Montana. Sales for 1915 over 
$30,000, gross profits over $7,700. Will take about $12,000 
to swing the deal. Must go out of business on account of 
poor health, ly those who mean business need apply. 
Address “A. 76,” care AMERICAN LUMBERMAN. 





reason 











FOR SALE—RETAIL LUMBER YARD 
In thri town. Will sell cheap. Address 
“PENNSYLVANIA,” care AMERICAN LUMBERMAN. 


RETAIL LUMBER YARD FOR SALE 
23 miles from Cincinnati. No competition. Two railroads. 


dress . ’ 
Room 503 Johnston Bidg., Cincinnati, Obio. 


FOR SALE—YARD 
In a good location best fruit belt of Calif., one yard town. 
Address “W. 45,” care AMERICAN LUMBERMAN. 


FOR SALE-LUMBER YARD 
Northern middle-west “3 40,000 people, side track, planing 
mill. Sales last year $2 ,000. 
Address “W. 42,” care AMBRICAN LUMBERMAN. 














WRITE US 


When you want employment, employees, lumber, shingles, 
machinery (new or second-hand), mber, timber lands, saw- 
mills, planing mills, lumber yards, factories, locomotives, cars, 
rails etc. If you don’t want anything, you may have some- 
thing to sell. A cheap and quick way to get what you want 
or sell what you don’t want is to advertise in the Wanted and 
Write us. 


lished every Saturday—goes everywhere. 


AMERICAN LUMBERMAN, 
Manhattan Bldg., 431 S. Dearborn St., Chicago. 





POPLAR BEVEL SIDING 


Poplar Lattice. Poplar and Chestnut Trim. 


GAMBLE BROS., Highland Park, Ky. 





FOR SALE-—BLACK WALNUT LOGS 
I have a few cars choice logs. Write 
P. R. POORMAN, Bloomington, Ill. 


PACIFIC COAST LUMBER & SHINGLE BUYER 
Old established wholesaler will handle buying orders for 
concerns in the middle West and Hast desiring such connec- 
tion. Commission basis. Address 
“BUYER,” 1005 White Building, Seattle, Wash. 


FOR SALE—DOWELS 
In Ash, Oak, Beech, Birch, Lan og and Basswood. Car lots 
or less, Cc. H. FULLER, Margaretville, N. Y. 


FOR SALE. 
St. Francis Valley, Arkansas, band-sawed red gum, dry, 
choice stock, all grades. Inspection guaranteed under na- 
tional rules, 
THE CRITTENDEN LUMBER CO., Crittenden, Ark. 


FOR SALE—WALNUT LOGS. 
Ten cars black walnut logs, 12 inches and up, 8- to 16-foot 
lengths. O. N. WARREN, Forrest City, Ark. 

















E. V. PRESTON, FOREST ENGINEER 
Timber Land Broker, Timber Estimates, Forest Surveys 


and Maps, Plans for Logging Railroads. Special reports 
Made to Banks and Bon ouses on timber lands and 


operations, 
HAMMOND, LA. 


CLEAR 
50 million white pine and big spruce, some hemlock and fir; 
tiver runs through timber to railway within three miles of 
International line. The greater pes of the river has been 
cleared and logs driven successfully. Good opportunity for 
tm with capital to operate. Will sell timber on hor erms 
of payment, and if required can supply two sawmills, sash 
and door factory, steam logging fe span and other supplies 
to assist in operat For particulars write 
ATTSBURG LUMBER CO., Wattsburg, B. C. 


, WISCONSIN TIMBER & LANDS. ASH. CO. 
5.000 acres Hardwood Hem. Cedar, mile from Soo, 4 miles 
to Mellen, Sale of tract or timber or interest in same, or 
share with live operator who can finance logging end. 
J. W. THAYER, Viroqua, Wis. 


70 MILLION FEET FLORIDA PINE 
0,000 capacity band mill; 15 miles 1 ; 3 locom 
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MISSISSIPPI SHORT AND LONG LEAF PINE 


For sale, with some Hardwood, mostly White Oak, 7,500 
acres in one solid body within four miles of two railroads. 
Address “TY, 7," care AMERICAN LUMBERMAN. 


900 ACRES WITH ABOUT 3,000,000 FEET 
Of timber, some fine original growth; house and barn, for 
$15,000.. Will make good stock farm. 

R. B. CHAFFIN & CO., INC., Richmond, Va. 


A (60 MILLION BIRCH, MAPLE, PINE, CEDAR 

fproe, hemlock. Deep water—cheap transportation. Will 
vide tract to suit purchaser. Price right. Terms reason- 

able. W. C. WILDEY, Paw Paw, Mich. 


P. T. ALLEN, MAROUETTE, MICH. 
Timber estimates, forest surveys and maps. 


NATIONAL FOREST TIMBER FOR SALE. 
See advertisement on page 63. 
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HARDWOOD TIMBER FOR SALE. 

Nearly Five Thousand Acres of heavy timber with a new 
Clark Band Saw Mill. Located in Northern New York, one 
mile from the Delaware and Hudson R. R. Competent men 
have estimated the stand at 43 to 45 Million Feet, of which 
12 to 15 Million Feet is Spruce and 25 to 30 Million Feet 
Hardwood and 10,000 to 15,000 cords of pulp. 

Fully Sixty per cent of the Hardwood is tall, sound Birch, 
measuring from 24 to 40 inches through. No finer Birch 
can be found in the state. This proposition is exceptionally 
fine, as the logging can be done at low cost and the mill is 
neal ready to run. Write for particulars to the owner. 

GEORGE H. IVES, 534 Wyoming Ave., Kingston, Pa. 





A REAL BARGAIN IN 
NORTHERN HARDWOOD. 


Conveniently located for cheap rail or water shipment for 
lumber or logs on 
LAKE HURON OR LAKE MICHIGAN. 
ESTIMATES. 
About 125,000,000 Ft.—50% Red Birch—alone worth more 
than the price of the whole tract. 
50,000 Cords Pulpwood. 
30,000 Cedar Poles. 
600,000 Maple & Cedar Ties. 
Tract can be divided to suit requirements of a large or 
small operation. Prices and terms reasonable. 


WILLIAM H. RANSON, Sault Ste. Marie, Mich. 





VIRGIN TIMBER—FOR SALE 


Twenty acres of heavy, first win oak, maple, beech, 
cherry and basswood timber. ill sell on stump. P. Y. 
A. R. R. delivery. Also, splendid lot of second growth ash 
timber. This is the finest tract of hardwood between 
Youngstown and Ashtabula. Address 

G. Q. KRAHL, R. D. No. 2, Lockwood, Ohio. 





VIRGINIA HARDWOOD TIMBERLANDS 
For sale. 12,000,000 feet Hardwoods, 70% oak, principally 
white oak, 15% White Pine, 15% Poplar and Chestnut. A 
bargain in price. Other timber preperiee Correspondence 
solicited. . K. FOX, Ellerson, Va. 


FOR SALE-SIXTY MILLION FEET 
Arkansas hardwood Timber, laying two miles from railroad, 
containing vag ~ white oak; 5% red oak; 25% pine and 
cypress; 8% hickory; 35% red gum; 5% ash; 7% mis- 
cellaneous. This is an elegant logging point; healthful 
location and fine mill site. 

Address , “A, 53,” care AMERICAN LUMBERMAN. 
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21,000 ACRES OF HARDWOOD TIMBER, 
193,000,000 feet of hardwood, in Eastern Arkansas, the finest 
land in the State, Iron Mountain Railroad through the prop- 
erty. This is the best large body of virgin timber in the 
South. For particulars write T. J. BUZARD, 
Manager Timber Dept., 440 Scimitar Bldg., Memphis, Tenn. 


FOR SALE—10,000 ACRES HIGH CLASS 
Timber land, will run 3,000 feet white oak, 2,000 feet quarter 
stock, 3,500 feet red oak, ash and gum. Level land; does not 
overflow. Two miles from railroad. Never on market before. 
Address “W. 8,” care AMERICAN LUMBERMAN. 


TEN TO TWENTY MILLION 

As desired, Hemlock and Hardwood, Price County, Wiscon- 
sin. Address 

LAND COMMISSIONER, Soo Line, Minneapolis, Minn. 
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PACIFIC COAST FIR AND CEDAR. 


We have large and small tracts for sale in Washington, 

Oregon and British Columbia. Correspondence solicited. 

COLLYER-VILAS-ELLIOTT, INC., 
Leary Building, Seattle, Wash. 





JOHN H. DISNEY. 
British Columbia Land Surveyor. Timber limit surveys. 
Timber estimates. Logging road surveys. Topographic maps, 
plants, reports, etc. 
BOX 257, New Westminster, B. C. 


PACIFIC COAST TIMBER LANDS. 
For timber lands or mill properties in Washington, Oregon 
and British Columbia, address 
W. I. EWART, Henry Bidg., Seattle, Wash. 


BRITISH COLUMBIA TIMBER. 
Investments, of all sizes; correspondence solicited. 
W. L. KEATE, Crowe Wilson Bldg., Vancouver, B. C. 


FOR SALE-—154 ACRES OF FIR TIMBER 
2,000,000 ft. by cruise, 3 miles from Trout Lake in Klickitat 
County, Washington. 

THOMAS M. GARDNER, Terre Haute, Ind. 


SMITH & WASMANSDORFF, 
Own and handle British Columbia Timber exclusively; large 
and small tracts; sawmills. Correspondence solicited. 
PACIFIC BUILDING, VANCOUVER, B. C. 


FOR SALE—185,000,000 FEET 
Fine yellow pine averaging 100,000 feet to the acre in Lane 
County, Oregon. Fee title to land. Well located for logging 
and transportation. Price $185,000 if sold promptly. 
“A. 69,"" care AMERICAN LUMBERMAN. 

















Address A. 69,’ 





OVER (20,000,000 FEET PINE 

CYPRESS AND HARDWOODS. 
Located on 30,000 acres in southeast Georgia; 62% short- 
leaf or “‘N. C.” pine and cypress (some longleaf), balance 
fine red gum, oak and ash. Both water transportation on 
navigable river and railroad within 2%4 miles, with favor- 
able rates to Georgia ports. 16,465 acres land in fee, very 
valuable when cleared; balance under fifteen-year leases 
from date, with privilege extending ten years more. 
mill sites, inexpensive logging, titles perfect. 
timber adjacent can be bought if desired. An all-round at- 
tractive proposition. Address SYDNEY L. MOORE, agent 
for owner, 4 East Bay St., Jacksonville, Fla. 


GREAT TIMBER BARGAIN 
90,000,000 feet of standing timber in South Carolina. Pine, 
oak, red gum and Cypress. Large and fine; quality unex- 
celled, easily logged, convenient to railroad and good freight 


Good 
Additional 





rates. Will be sold to close an estate. Lumber is booming 
and prices advancing daily. You will hardly have another 
opportunity like this. We own this timber, and will be 
interested only in principals. 

Address “L. 10,” care AMERICAN LUMBERMAN. 





WE OWN 8,000 ACRES FINE H’DWOOD TIMBER 
Land, original growth. A large body of talc and immense 
beds of vari-colored marbles; also, 5,000 H. P. water-power ; 
all immediately on Southern Railway. We want additional 
capital to develop. Handsome dividends. 
NORTH CAROLINA TALC AND MINING COMPANY, 
Hewitts, N. C. 


ALL SIZE TRACTS VIRGIN OAK & HICKORY 
160—acres large white oak, $6.25. 
480—acres white oak—extra fine—$10. 

1,800—acres red oak, hickory, $5.00. 

3,000—acres red oak, hickory, extra large, $5.00. 


1 in fee simple. Ly terms. 
JONES, Pettigrew, Ark. 


HARDWOOD TIMBER FOR SALE. 

860 Acres of Heavy Timber. Will cut from Five to Six 
Million Feet, mostly Hardwood with a small amount of 
Pine and Hemlock and towards 2,000 cords of Pulp. Lo- 
cated almost on the Delaware & Hudson R. R. 

Especially desirable to anyone furnishing Mine Supplies, 
as it also contains an immense amount of Mine Material, 
which can be marketed at a very low cost. This timber is 
so near the railroad that the cost of the piece can be saved 
from the reduced cost of logging. Freight to Scranton is 
$1.45. Write the owner. 

GEORGE H. IVES, 534 Wyoming Ave., Kingston, Pa. 











5 
ad 5 
tives; 30 cars, 2 skidders; planing mill; dry kiln, etc., etc. 
od transportation facilities. This property will be sold 
Se a whole at sacrifice a price and favorable terms. 
OUTHERN MACHINERY EXCHANGE, Jacksonville, Fla. 


WE DESIRE ADDITIONAL WORKING CAPITAL 
- ge having over 40.000 
b Tes, two-thirds = oak ; ance ash, syocess and other 
shi ‘omplete plant and both rail and water 
thee facilities, sa one-half freight rates. 








veatinent. gation by manufacturer or parties desiring 
Addresg “R. 24,” care AMBRICAN LUMBERMAN, 





FOR SALE—WEST VIRGINIA HARDWOOD 
LUMBER OPERATION 


Complete and well equipped band mill. 
Blectric Plant. Planer and Re-Saw. 
Two Locomotives. Eighteen Logging Cars. 
Ten miles railroad iron. Main line of railroad built. 
Easy stocking By arg 
About 45,000, eet standing timber; principally Oak. 
About 1,000,000 feet lumber in yard. 
Mill located on the C. & O. Railroad. 
PRICE REASONABLB. 
Address bs 








‘A. 85,” care AMPRICAN LUMBERMAN. 


VIRGIN TIMBER LANDS AT SACRIFICE. 
300,000 acres Florida pine. 
75,000 acres forked-leaf white oak; Arkansas. 
18,000 acreS white oak, extra quality ; Louisiana. 
50,000 acres oak and mixed hardwoods ; Louisiana. 
250,000 acres heavy white oak and pine; Kentucky; very 
rich in coal; a decided pick-up. For details write 
J. L. FARLEY, De Soto, Mo. 


TIME, LABOR AND MONEY SAVED. 
Send for catalog of our special books for lumbermen. 
They will make your work easier and better. Yours for the 


asking. 
AMERICAN LUMBERMAN, 431 S. Dearborn St., Chicago. 


FOR SALE—FLORIDA TIMBER LAND 
Large tract in fee, estimated to cut from 150,000,000 to 200,- 
000,000 feet of yellow pine and cypress. One of the very 
best investments that can be had in the South for the money. 
Turpentine alone valued at more than half the price asked 
for the land and timber combined. Tributory to Atlantic 
Coast Line Railroad and admirably located in other respects. 
For quick deal can be purchased at original price made sev- 
eral months prior ta recent advances in prices of lumber. 
For further information address 
WOODWARD & SON, Richmond, Va. 


FOR SALE—ABOUT Iti MILLION FEET 
Standing timber at Midville, Ga. Approstmetely 4% Cy- 
press, 2 Oak, 1% Pine, 1% Ash, 1% Gum. Very accessible 
to railroad and at a very low price. 

ddress A. G. VEEDER, Schenectady, N. Y. 


REAL TIMBER BARGAIN 
50,000,000 feet, 70% N. C. pine, poplar and cypress, all orig- 
inal growth; on Southern R. R. in South Carolina. Liberal 
terms and low price. 
J. P. MULHERIN (owner), Augusta, Ga. 


HAVE YOU ANY HORSES OR MULES 
To sell. A small advertisement in this de ent will find 




















you buyers, AMERICAN LUMBBERMAN, Chicago, 




































AMERICAN LUMBERMAN 





Fepruary 5, 1916, 
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ENGINE AND BOILER BARGAINS 
1—24x48 Nordberg HEAVY DUTY Twin Corliss. 
1—28x48 Vilter HEAVY DUTY Twin Corliss. 
1—32x60 Hamilton R. H. HEAVY DUTY Corliss. 
1—26x48 Vilter R. H. Ce rliss. 

1—18x42 Whitehill R. H. Corliss. 

1—18x30 Allis ROLLING at TYPE Corliss. 
es Atl eet 5 ULE 4-Valve. 


or te as + mo Sh Fe 

s—90"ai8 “Butt , A apped. “Peipte paveted Tubular Boilers. 

1—250 H.P. Lyons Water Tube Boi a. 

1—150 HP Scotch Marine Boiler, 150# pressure. 
PFANNMUELLER ENGINEERING COMPANY, 

Suite 1733 First National Bank Bldg., Chicago. 





“pg ee CORLISS ENGINES 
2-600 H. P. B. & W., 200 lbs. 28x48x60 B. F. & M. Tand. ead 
2-500 H. P. Stirling & B. &W. 22x44x48 Hewes & Ph. C. 

10-400 H. P. B. & W., 180 lbs. 32x60 Allis, 24x48 St. Sake 


400 H. P. Heine, 160 lbs. 


4-22x42 Allis, 20x42 Ham. 
3-350 H. B. Heine, 185 lbs. 


18x42 Bates, 16x42 Ham. 

Heine, 160 lbs. 16x36 St. Louis Rope ee 
.B.& W.,175 lbs, 2-14x36 Murray and St. L., 500 
. Heine, 185 lbs. 12x30 and 10x42 Corlin. 

. C. Gener ators, Motors & Units. Send for list. 
ILSON MACHINERY CO., Pine St.,. St. Louis. 


SECOND HAND BOILERS 
1—5’x16’ Return Tubular with 46—4” tubes...... 80 H.P. 
1—5’x15’ Return Tubular with 46—4” tubes...... 70 H.P. 
1—36”x9’ 8” Return Tubular with a tubes. 20 H.P. 
25 H. 3 





1—42”x11’ 6” Fire Box Heating Boiler........... 
1—5 4'x16’ —— ge ry with 684" tubes..... 100 H. 
. BARTLETT & CO., Saginaw, Mich. 


BARGAINS IN ALL SIZES AND MAKES 
Of Boilers, Engines, Heaters, Pumps, Generators, Motors, 
Hoisting Engines and Air Compressors. Get our prices. 
Address MERTES MACHINERY CO., Milwaukee, Wis. 


FOR SALE—REYNOLDS- eta a ENGINE 
18”x48”. Because now using electric powe 
STILLMAN WRIGHT & CO., Berlin, Wis. 


BRAND NEW BOILERS CHEAP. 

25 to 40 H. P. locomotive type open and closed bottoms, 
with or without grates, doors etc. Blue prints and prices 
furnished upon application. 

Address “TT. 19,” care AMERICAN LUMBERMAN. 


FOR SALE—BALDWIN 45 TON ROD LOCO. 
Just overhauled. Boiler ee essure 180 pounds, Hartford in- 

spection. Price, $4,500. ill give terms to proper parties. 
E ave gone out of logging — 














MILLER, Minden, La. 





PROPERLY REBUILT MACHINERY 
IN STOCK. 
Pp gga firebox and vertical, all sizes, high 


and low pressure. ENGINES—Corliss, automatic throttling, 
gas and gasoline. GENERATORS and MOTORS—All sizes 
and kinds. HEATERS, PUMPS, valves, pipe, belting, saw- 
mills, woodworking and ironworking machinery. Sole manu- 
facturers of the celebrated “LEADER” INJECTORS and 
EJECTORS. Send for your requirements. We can fill them. 
THE RANDLE MACHINERY CO., 
1820 Powers St., Cincinnati, Ohio. 


FOR SALE—AT A BARGAIN 
1—Stearns iron Saw Husk with top saw. 
1—Wickes Bros. heavy 3-block carriage. 
1—10” by 36’ Steam feed. 

1—8” Steam log kicker. 
1—Hill nigger. 
1—52” Rodgers edger. 
i—Perkins Hand Shingle Machine. 
1—Perkins Class B Cut-off Machine. 
1—Perkins double knee bolter. 
2—Perkins 20” packing frames. 
1—Double knot Saw. 
1—Covel Automatic Saw Grinder. 
80—Two-wheel lumber carts. 

All in good condition. 

C. HANSEN, Rexton, Mich. 








FOR SALE 
1—72x16 Practically New H. 8. & G. . Hi 4 oe. 
sure Boiler. Complete with all fittings. gag $675, 
L. Mershon Saw Mill Resaw. ai ee new. 2 
7x10”. In ee Condition. South. $1,150.00. 
1—18x42 L Corliss Engine. Good. St. pen $650.00 


Used—Slab_ Racca tiee Rolls—Edgers—Trimmers— 
Gang Saws—Niggers—Band and Circular Mills. 
LEWIS BR 


bs . ’ 


2040 Railway Exchange Bidg., St. Louis, Mo. 





SECOND HAND REBUILT 
SAW MILL MACHINERY 


Complete Sawmills, from 10,000 ft. to 100,000 ft., for Pine, 
Cypress or Hardwood. 
Rails from 8 lbs. to 60 lbs. per yard; Locomotives, Flat 
Cars, Logging Cars, Box Cars, all capacities and gauges. 
Thousands of other articles, a to ec Sup- 
plies and necessities. A. ARX & S eg} 
643 Tchoupitoulas St., 2 = Fi Py a. 





100,000 FT. |". DRY KILN PIPE 


With Headers, Traps, gga Rail etc., in lots to suit cus- 
tomer, at bankrupt price 

18) ERN MACHINERY EXCHANGE, 
Bisbee Bldg., Jacksonville, Fla. 





FOR SALE—CIRCULAR SAWMILL. 
50,000 feet daily acity, complete outfit, including dry- 
kiln. Can be h nandieh as machinery or as operating ropo- 
sition. Large timber tracts available within few miles of 
mill. Mill in good condition. Location on New Orleans, 
Mobile and Cone R. R. Co. Address 
. CURJEL, P. O. B. 742, Mobile, Ala. 


WANTED-—SECOND HAND MOTOR TRUCKS 
To sell by using the classified department of the 
AMERICAN LUMBERMAN, 431 So. Dearborn S8t., Chi- 





cago, Ill, 


Fagen: yy: BOILER BARGAINS. 
9 Chuse Automatic. 
16218 Ide Slide Valve. 
11x16 Phoenix Automatic. 
et handler & Taylor. 
11x10 Westinghouse. 
16x16 Rice Automatic. 
20x36 Bass. 


6 
me a : Vertical nl 
Rad Tubular Boilers. 
1—72”x14 ft ‘i id 
We have other bargains in ma- 


pear = ar inquiries 
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423 First Nat 
Bank Bldg., Chicago, Til. 








COMPLETE 20,000 CAPACITY 
Circular Mill, in first-class condition ; 
6—miles 35-lb. Rails ; 
12—Skeleton Frame, Standard Gauge, Logging Cars, and 
3 Trash Cars 
1—20-ton, Saddle’ Tank, Locomotive ; 
1—Marion Log Loader. 
The above located at Woodside, Laas a point on the Texas 
& Pacific Railroad. 
For sale cheap, apply— 
ARX & SONS, 
643 “Tchoupitoulas Street, 
New Orleans, La. 


BOILERS FOR a, 

Three 350 H. P. Heine and 6 330 H. Stirling Water 
Tube Boilers, 180 lbs. steam; three 180 ti. P. Horizontal 
Return Tubular Boilers, 125 lbs. steam; all complete; ex- 
cellent condition; 9x10 Lidgerwood D. D. Cableway Engine 
complete ; 30 Two 36” Dump Cars and two 36” Gauge Saddle 
Tank Locomotives. EASTON MACHINERY COMP 

Drake Bidg., Easton, Pa. 


BAND MILL FOR SALE 
As a whole or individual parts, also full equipment for Slack 
Stave Mill and complete logging equipment. Standard Gauge 
Locomotives, Skeleton Logging Cars and heavy three line 
Russell Skidder, also 35, 40 and 50-pound rail. Located at 
Mangham, La. list and descriptions furnished on re- 
quest. STEWART GREER LUMBER CO., St. Louis, Mo. 


FOR SALE —6 FT. BAND SAW MILL COMPLETE 
18-ton Climax locomotive. 
6 cars, 3-foot gauge. 
3 miles 30-lb. T rails. 
Will sell for —- ae lumber 
* MILLER & CO., Williamsport, Pa. 


30 X 12” TIMBER — 
S. A. Woods No. 10, rebuilt IND CO. 9 
HERMANCE MACHINE C Williamsport, Pa. 


HAND DERRICK FOR SALE 
1 Parker hand derrick in good condition. JUNG & SONS 
CO., Clio and Willow Sts., New Orleans, La. 


FOR SALE—i BERLIN MACHINE 
Works moulder and matcher, No. 125, 15”x6” with three 
sets shimer heads, or, will trade for automatic turning lathe. 
Address “W. 44,” care AMERICAN LUMBERMAN. 


FOR SALE—GOOD CIRCULAR SAWMILL. 
Frick equi ment ; 47 H. P. boiler; 30 H. P. engine on block; 
#2 Mill, 75 ft. ways—Edger, 3 solid saws; cut-off rig; 60” 
inserted tooth Hoe saw. Belts, extra pulleys, piping’ and 
other equipment complete. This Fae in absolutely good run- 
ning condition. D. B. & W LARK, Stoneboro, Pa. 


REBUILT MACHINERY BARGAINS 
Write for list of Planers and Matchers, Surfacers, Mould- 
ers, Rip Saws, Resaws, = q% Sanders, Mortisers, 
Tenoners, Shapers, Lathes, ae etc. 
HERMANCE MAC IND CO., Williamsport, Pa. 


FOR SALE—ONE 30 H. P. FIRE BOX 
Steam boiler, one 25 H. P. center crank os engine, both in 
first-class condition. For ane gy addres 
A. ASTIEN, Beach, N. D. 


SKIDDERS AND OTHER MACHINERY. 

We have three double drum haulage engines suitable for 
heavy skidding or hauling, also a variety of other engines 
and machines. Write for full list. NEW RIVER CO., Egqpt. 
Sales Dept., Macdonald, Va. 


ASK FOR COMPLETE LIST OF BARGAINS. 
CHICAGO MACHINERY EXCHANGE, 
1212-1224 Washington Blvd., CHICAGO, Ei OA 






































_ FOR SALE—-LINDERMAN DOVETAIL GLUE 
Jointer in good rage gag pocuine has only been used to 
For sale at a bargain 

SHAW-W LKER, Muskegon, Michigan. 


try out. 





ae SALE—110 VOLT DYNAMOS 
K. 





2 2% Crocker-Wheeler, 100 light 

1 3 Westinghouse, 120 1 wb paves 

1 8 _ Both, MP, 120 light....... 

1 22 Crocker-Wheeler, 140 light. 

4 44% Peerless, MP, 180 light Sis aie 

1 5. ‘Triumph, MP, 200 light............. 
i 2 Roth, MP, 3 Mahia 's hwac wh boo 
1 8% Browning, MP, 340 light............. 
Triumph, MP, a ESS 
110 Westinghouse, BOG BIG 555s asks 1600 
38 15 Allis-Chalmers, direct connected to De- 


Laval steam-turbine. 
Largest stock of electrical machinery. (second- 
hand) in America—alternating and direct current, 
all voltages. 
Send for our “Monthly Bargain Sheet” showing 
complete stock with net prices on second-hand elec- 
trical movers and gx Orne Co., “like new.” 


co. 
16th ‘cn Lincoln 8ts., Chicago, Ill. 





FOR SALE-STANDARD GAUGE LOCOMOTIVES 


1—28 Ton Shay3 Cyl. Fair Condition............ $1,000.00 
1—28 Ton fy Practically New Boiler...... - 950.00 
% Log Cars, 33” Wheels. Complete with chaiee. ea. 65,00 

2 Rapid Loaders Stiff Boom.......... 750. ee "and 900.00 


Approximately 1,200 Tons 30 and 3) . 1 Relays. 
LEWIS E. BRAD’ 
2040 Railway Exchange Bldg., St. Louis, Mo. 
GEARED LOCOMOTIVES FOR SALE. 


Geared locomotives, 55- to 85-ton, also rod engines. Write us, 
SOUTHERN IRON & EQUIPMENT CO., Atlanta, Ga. 








FOR SALE-—A 21 TON (FORNEY TYPE) 
Locomotive. Just overhauled and in fine condition. Address 
UNION IRON WORKS, Selma, Ala. 


YOU READ THESE ADS. 
So do many thousand others. Each week the eyes of the lum- 
ber world read this paper. Why don’t you advertise? Write 
to the Wanted and For Sale Departaest and we will be pleased 
Ds — your letter. It costs only a penny or two. Write 


ot (MERICAN LUMBERMAN, Manhattan Bldg., Chicago, III. 
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150 TON SHAY LOCOMOTIVE 


For sale at a big Bargain. Practically new. Will pass any 
inspection. Especially adapted for heavy hauling on long, 
heavy grades. Weight well distributed on 4 trucks. We 
have at Birmingham a large stock of locomotives of all 
types and gauges, also ta Shovels, Relaying Rails etc. 
e saa” our inquiri 
BIRMIN HAM RAIL & LOCOMOTIVE CoO., 
Birmingham, Ala. 





FOR SALE—LIDGERWOOD STEAM SKIDDER 
With all cables, blocks, tongs, etc. Can be used as either 
ground or overhead skidder, new one also goes with outfit, 
all in good conan and a barga 

E F. KIECH Meo. CO., Nettleton, Ark. 


FOR SALE—CHEAP 
57 sets of logging trucks complete, and in good working con- 
dition, equipped with 24-inch wheels. Capacity of about 60,- 
0 pounds. For full particulars address 
CHERRY VALLEY TIMBER COMPANY, Everett, Wash. 


5—50 TON SHAY GEARED LOCOMOTIVES 
Std. Ga. All strictly first class and at low prices. These are 
not worn out locomotives. Also ey Tank, and Logging Cars. 

NICKER, in-St. Louis. 
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O MILES 56 LB. RELAYERS, LOADED ON CARS 
350 tons 35-lb. rela’ now being loaded. 

3,500 tons 20-lb. to 80-lb., with bars, 

Also all other weights for prompt pens and inspection. 
New spikes, bolts and track material, and bars for concrete, 
for prompt shipment. We will buy your old railway material, 
scrap and voleving rails for cash or exchange for above. 

H ROLLING MILL COMPANY, 
Office and Rolling Mills. St. Louis, Mo. 


WHILE WE CAN FURNISH ALL WEIGHTS 
We call special attention to the following 
lots which we own and are offering at very 





low prices— 

20 tons — 8 lb. 
100 “* — 16 * 
200 “ — 20 “ 
175 “ an 25 “ 
500 “ — 30 “ 
400 “* — 35 “ 
100 “* —440 “ 
150 “ — 45 *“ 
700 “ Shien 50 “ 
200 “ game 54 “ 
1100 “ — 56 “ 
800 * — 60 “ 
300 “* — 70 “* 

0 “ 0 “ 


900 — 8 
All in first- class condition. 
423 First NICKER IN ST. LOUIS. 


Bank Bias ng Ill. 


NEW STEEL RAILS, QUICK SHIPMENT 
From 8-pound to 45-pound sections, with joints: and spikes. 
Also standard sections, eeleveng. ail. 
CHARLES * RIDGELY & CO., 
1200 Old Colony Bldg., Chicas: 








WANTED 


Scrap Ircn and Steel of all Descriptions. Also Cop- 
er, Brass and other Metals. Let us know what you 
ave to offer and will quote you interesting prices. 


Terms Cash. 
JOS. GREENSPON’S SONS IRON & STERL CO., 
BROADWAY & MULLANPHY STS., 
ST. LOUIS, MO. 





THE WEST VA. RAIL CO. 
HUNTINGTON, W. VA. 


Manufacturers of Light Steel Rails, 12, 16, 
20, 25, 30, 35 and 40 lbs. per yard. We are 
also dealers in relaying rails; all sizes. 





WRITTEN FOR THE BUSINESS MAN. 

Ce me: of Or ogres and Business Developments,” 
by R. Frank. treatise on the law and science of the 
oe organization, reorganization and management of 
usiness corporations, with special reference to approved 
plans and comers for the financing of modern business 


enterp seas 
BRICAN LUMBERMAN, Chicago. 





20,000 TONS RELAYING RAILS 
25# to 90+ with pe Angle Oe Pestenine®: 


8# t T0# with New Fast eee 
Ci) ew Fasten 
Prices very attractive and shipment immediate. 
Frogs, 8 ye Bolts, Nuts and Spikes 
'B, FOSTER COMPANY, 
Park Bldg., Pittsburgh, Pa. 
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18 MILES 40 LB. RELAY RAIL AT $22.00 F.O.B. 


Also several attractive lots of lighter rail. All offered in 
lots to suit customer. Cheap delivery to points in Florida, 
Georgia, South Carolina and Alabama, 

SOUTHERN MACHINERY EXCHANGR, 
Bisbee Bldg., } Jacksonville, Fla. 





FOR SALE—ALL SECTIONS OF RELAYING RAIL 


Dump Cars—Derricks. 
WE ALSO BUY all kinds of Plants— 
Rail and Equipment. 
Write us before buying or’ selling. 
CHICAGO RAIL & EQUIPMENT COMPANY, 
3648 South Rockwell Street, Chicago, Ill. 





IN STOCK READY FOR IMMEDIATE SHIPMENT 


ounds to 85 pounds per hey with Splices and 
uantities ; carload lots of 50 Track les. At- 
Also New Track Bolts, Spikes and Switch 


. NATIONAL STEEL RAIL COMPANY, 
1030-1032 Pierce Bldg., St. Louis, Mo. 


Sections 8 
Angle Bars, 
tractive prices. 
Material. Writ 





ALL SECTION RELAYING RAILS 
On hand, also new light sections, 
frogs and switches. 


. K. FRANK, 
Frick Bldg., Pittsburgh, Pa. 


RELAYING 30 LB., 40 LB., 45 LB., 56 LB., 
60-lb., 70-Ib., 80-Ib., 85-Ib. rails and other weights. New rails, 
all weights. Switches, frogs, second-hand locomotives. 

ROBINSON & ORR, 419 Wood St., Pittsburgh, Pa. 





ARE YOU LOOKING FOR A 
Seiten opportunity in a city of 11,000 to 12,000 popula- 
on 


I have a sash and door factory, new, modern, complete, on 
trackage, ready for business. uildings and -machinery in- 
ventory at $27,000, material and supplies at $6,400, $10,000 
in bonds outstanding. I will sell for $8,500 outright, sub- 
ject to bonds and approval of court. Purchaser must know 
the business, and convince me and our citizens that he can 
make goed. 

We are located in a fast growing, rich community. No 
other sash and door factory in a radius of 80 miles. No 
queetins. andbody can make good if he knows the sash and 
oor business. Right here in the center of the Cuyuna 
Iron Range. 

I must sell this factory in the next 30 days. 
W. H. CLEARY, Trustee, Brainerd, Minn. 


FOR SALE! STRICTLY UP TO DATE 
DOUBLE-CUTTING BAND MILL 
With horizontal and upright resaw attachment. 10 hour 
Capacity of 100M. Feet. 
laning mill and shipping facilities for 10 cars per day. 
Excellent location in mountain district of British Columbia. 
Will sell plant and twenty years’ timber supply or will sell 
plant separate and sell timber to be paid for as cut. 
Here’s an excellent opportunity for a good operator. 
For further particulars address : 
“A. 106,” care AMERICAN LUMBERMAN. 


OPERATING OPPORTUNITY. 

Want to get in touch with reliable party with sufficient 
means to manufacture ten to twelve million feet timber. 
Advertiser is in position to furnish rails, saw mill, locomo- 
tive and other equipment. Will contract manufacturing 
or sell stumpage. Don’t answer unless you mean business 
and can give references in first letter. 

Address “A. 87,” care AMBRICAN LUMBERMAN. 


FOR SALE—HALF INTEREST IN LUMBER YARD 
(Which will include the management). This yard did 
$150,000 business the past year with certain prospects of 
much greater this. Will sell entire or keep one-half of my 
Pen gy but must retire from management on account of poor 
ealth. 
Address 











“A. 89,” care AMERICAN LUMBERMAN. 





RELAYING RAILS 4 i 
All weights with angle bars. Logging cars and locomo- 
tives. E. t SHERWOOD, 50 Church St! New York, N. Y. 


THE LUMBERMAN’S veegetjpsomersa HA . 
Shows the cost of any number of feet of lumber between 
and 29,000 feet at ret price from $6 to $75 a Seuenene 





also of ah CM ogo oboe = to $6 a thousand. 
leather, ; cloth, ¥ ostpaid. 
a si MERICAN LUMBERMAN, Chicago. 


A 





WANTED-—AT ONCE 
An affiliation either by way of an outright purchase, or in- 
terest therein, in a very splendidly, efficient hard and soft 
lumber planing mill, shingle, heading and dry-kiln sawmill 
plant, very recently entirely repair, and now upon excellent 
money-making basis capability, with a large amount of avail- 
able and accessible hardwood timber and logs, situated upon 
the C. & N. W. Ry. Co. main line, in the vicinity of Wabeno, 
Wis. Full information given upon request, but the proposi- 
tion requires immediate attention. 
ddress “A, 82,” care AMERICAN LUMBERMAN. 


FOR SALE—BOX FACTORY 
Plant of the South Muscatine Lumber Co., located at Musca- 
tine, Iowa, consisting of sixteen sets of saws, with full 
equipment of surfacers, band resaws, nailing, stapling, print- 
ing, gluing and matching machinery, and complete planing 
mill for working lumber to flooring, siding, shiplap, roofing, 
mouldings ete.; includes about forty acres of ground front- 
ing on Mississippi River, with switch and side tracks. Good 
shipping facilities. Fine location for any kind of factory. 
Will sell all or any part, with or without machinery. 
ddress “A, 105,” care AMERICAN LUMBERMAN. 








WANTED—MANAGER-PARTNER 
Who has successfully handled sawmill operation of 100,000’ 
daily capacity. We own sixty million feet of Long Leaf 
Timber, East River, with more to be had. Plant is fully 
equipped with kilns, planing mill, etc. Investment neces- 
Sary $35,000.00 either in cash or part cash, balance secured. 
This will purchase large interest. Object is to locate re- 
sponsible man to whom we will be justified in turning over 


the complete management of plant in every “Y. 
Addr “A, 102,” care AMERICAN LUMBERMAN. 


ess 
FOR LEASE—AN UP TO DATE 
Modern Sash and Door Mill with new machinery and equip- 
Ment. Plenty of work will be furnished with no expense 
for salesmen or solicitors. Splendid opportunity for a man 
With small capital or a number of men on a co-operative 
basis in a Chicago suburb. 
Address “A. 60,” care AMERICAN LUMBERMAN. 


A RARE BUSINESS OPPORTUNITY. 
WANTED—Thoroughly competent and reliable party, able to 
invest $5,000 and accept secretary and treasurership in 
thoroughly established sash, door, blinds and building mate- 
rial plant. No bre ekg am Local demand for entire output. 
Business will beat close inspection. Don’t answer unless can 
theet requirements and mean business. 
PIEDMONT BOX & LUMBER COMPANY, Burlington, N. C. 


PHOSPHATE ROCK DEPOSITS 
For Sale—Two million tons of blue rock phosphate in the 
ground near Mt. Pleasant, Tenn., running from 58 to 74.66 per- 
cent bone phosphate of lime; no potash ie eg : 6% | grind 
the rock and apply to land; spur of the L. & N. R. R. runs 
through it. CAPT W. N. HUGHES, U. S. A., 52314 Broad- 
way, Nashville, Tenn. 


FOR SALE OR TRADE 

One complete planing mill plant now in operation. All first- 
class machinery. Reasonable terms. Address 

BOX 307,’ Conroe, Tex. 


EXCELLENT LUMBER YARD LOCATION IN 
In North Detroit. 
ress 























“A. 63,” care AMPRICAN LUMBERMAN. 


VEST POCKET READY RECKONER. 


72 p of tables show contents of any number of 
pieces of dimension lumber gD to 12x20—40. Weight 





MILL AND TIMBER FOR SALE. 
The best and cheapest small short leaf pine Saw Mill 
proposition in Texas. Can be handled for about twenty 
thousand cash. 505 VICTORIA BLDG., St. Louis, Mo. 


MAN WANTING PLANING MILL 
Will find opportunity on page 81 of this issue. 


FOR SALE-—SAW MILL 
At Belhaven, N. C., on Pamlico Sound; inland waterway, all 
logs rafted. Running every “. selling every foot locally. 
Daily saw and kiln capacity 12 M. Gas towboat included. 
Price, $6,500.00. Rare opportunity for a person who would 
give personal management. Fine climate. Nice town. 
WOODSIDE LUMBER COMPANY, Belhaven, N. C. 








FOR SALE—5777 ACRES OF RICH AND FERTILE 
Red clay lands; 2,500 acres cleared, 2,000 free of stumps; 
water-power; millions of tons limestone, analysis 99 per 
cent. Atlantic Coast Line Railway surveyed through the 
tract. Will sell at a tremendous bargain or one-half inter- 
est and guarantee big results, or pay 10 per cent interest 
on money to develop. Write for portrcutare. 
. B. BAILEY, Monticello, Fla. 



















The Hardest 
Test For a Shoe 


is lumbering work. 


R. K. L. BOOTS 
are made especially 
forthis kind of wear. 
They are made of 
thebest leather mon- 
ey can buy. This, 
combined with care- 
ful workmanship, 
makes them the 
choice of exper- 
ienced woods- 
men. 


No. 326 


Write us for catalog showing all styles. 


Rindge, Kalmbach, Logie Co. 


GRAND RAPIDS, MICH. 








FOR SALE-AT A BARGAIN. 
100 shares Southern Investment Co. stock (formerly known 
as the Joyce Lumber Co. with office at Winfield, Le, and 
main office Chicago.) Am authorized to offer this stock at a 
bargain price. interest 
in lumber line. RY, 
1003 Harris Trust Bldg., Chicago, Ills. 


WANTED—PARTY WITH $3500.00 
To invest in a small hardwood sawmill. We will furnish 
capital to operate it, sell the stock and divide profits. This 
mill is showing a profit of about $40.00'a day. Party must 
be good manager. 
Address 


Good opportunity to anyone ening 
NC.S 





“W. 108,” care AMERICAN LUMBERMAN. 


DOES THIS INTEREST YOu? 

Closing out our Louisville yard. Stock of lumber on hand 
practically all Oak and bone dry. Will sell entire layout or 
lumber either. KENTUCKY-INDIANA HARDWOOD CO., 

Louisville, Ky. 


FOR SALE—MILL IN OPERATION 


75 million longleaf pine stumpage, fine heart; 100 million 
more available at age location. Good profits from the 








start. Best proposition on market, and can be had on rea- 
sonable terms. wners “— deal with principals only. 


ddress 4,” care AMERICAN LUMBERMAN. 








ONCE USED, ALWAYS USED. | 
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Hardwood Man’frs Association Rule. 









OUR BOARD RULES are popular with lumbermen who appreciate a 
durable and well made article. We make Board Rules to measure any 
length or thickness of lumber, and Log Rules with any scale, diameter 





Write for catalog describing our complete line. 
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National Hardwood Lbr. Association Rule. 














FOR SALE—A COMPLETE MODERN MILL 
Equipment and 14,000 acres of hardwood timber in Central 
Louisiana, largely an ash, oak and cottonwood proposition. 

ddress OWNER, 732 Colfax Street, Evanston, IIl. 


FOR SALE—-WOODWORKING PLANT 
Manufacturing specialties; or will sell half interest and in- 
crease capital. Established ten years. Best location in west- 
ern a. 

ress 





“W. 22,” care AMBRICAN LUMBERMAN. 





_ FOR SALE—BAND SAW MILL & TIMBER. 
A beautifully located small band sawmill property in eastern 
North Carolina, with both rail and water transportation, can 
be bought at attractive price. Address 

“EASTERN CAROLINA,” care AMERICAN LUMBERMAN. 





FOR SALE—SAW MILL AND TIMBER. 
Circular mill 25,000 feet capacity. Locomotive skidder and 
loader and all. appliances. About 6,000,000 feet timber. 
Hardwoods—Oak, ash and gum. Other timber can be bought. 
Mill located about thirty miles from Macon, Ga. For par- 
ticulars apply to A. 8. BACON & SONS, Savannah, Ga. 


FOR RENT OR FOR SALE 

Good location for lumber yard. Town is situated on a new 

branch of Milwaukee R. R. Surrounded by rich farming 
community. Address all inquiries to 

J. J. TOMLINSON, Box 71, Salesville, Montana. 


3 TIMBER LIMITS FOR SALE 

In the District of Algoma, Canada, along with Saw Mill of 
75,000 ft. daily capacity. Also a Splendid’ Hardwood Saw 
Mill and Factory Site. Railway Sidings in yard connecting 
with three Continental Railways in the Town of Parry 
Sound on Georgian Bay. For particulars of above apply to 
GEO. NIEBERGALL & SON, Parry Sound, Ont., Canada. 


“THE PRACTICAL LUMBERMAN.” 
A book dealing with the merits and uses of the leadin 
commercial woods of the Pacific coast, short methods o 











figuring Jumber, octagon spars, log specifications, lumber 
carrying capacity of vessels, logging terms and a great deal 
of general lumber information. 47 pages; flexible cloth 


covers ; post; 





ot lumber, shingles, lath, different log scales ete. Twenty- 
five cents ‘a copy. AMHRICAN LUMBERMAN, Gian” 








Brass and Aluminum Trade Checks 
STEEL LOG STAMPS 
STENCILS 
Aatomatic Counters for Counting Logs 


GET QUOTATIONS FROM 


W. W. Wilcox Mfg. Co. 


564 to 572 N. Randolph St., CHICAGO 
ESTABLISHED 1672 
COMPLETE CATALOGUE SENT ON APPLICATION 





or length measurements desired. 

















ie 


Ft. Smith Lumber Co. 


PLAINVIEW, ARK. 


Manufacturers 


Gang and Band Sawed - 
SOFT SHORT LEAF Yellow Pine 
THE WALSH & WEIDNER BOILER CO. 


Chattanooga, MANUFACTURERS OF Tennessee 

















BO 


STACKS, BREECHENS STEEL CASINGS; ETC 





eae 
a. aa LUMBERMAN, 431 South Dearborn St., Chi- 
cago, 








AMERICAN LUMBERMAN 
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The alphabetical letters following a firm name in 
this index refer to its other 








as 
indicated by the similarly lettered headings. 
A—NORTHERN PINE. 02—WESTERN CEDAR 
POSTS. 


B—SPRUCE. 


C—HEMLOCK. 


Amer.Lbr.& Mfg.Co.aceijk 
Babcock Lbr. Co. . .acegk 
Bradley, Miller & Co...ac 
Brooks & Ross Lbr. Co. aci 
Cherry River Boom & 


ee eeeseeeee 


(peed eoabeeeeee abcefi 
Conro Lbr. Co........ ac 
Crookston Lbr. Co..... a 


Cross Lbr. Co., B. W.... 
Eau Olaire Lbr. Oo... 
Ellis Lbr. Co., E. W...aci 
Forest Lumber Co... 


ee eee acij 
Gillespie Lbr. Co., John 
seSoxn ses p-eseeue acei 
Girard Lumber Co..... ac 


Graves, Manbert, George 


REMIO i. 00 odeneresesne a 
Hettler Lbr. Co., H. H... 
eT ToT TT... acdeij 


International Lbr. Co..abc 
Johannesburg Mfg. Co. .c 
Kinzel Lbr. Co... .... aci 
Kneeland-Bigelow Co. .cei 
er McLurg Lbr. 


eee 


Seeeee- _abeehio 
Little Lake Lbr. Co. 
Mason-Donaldson ake 


Dios wav 00esdexen> aci 
Menominee Indian Mills 
cee neen ehh es 5s ee aciz 
Mershon, Eddy, Parker 
Pa bbnson8 6ee% acih2m 
Munising Co., The. . .acij 


Nichols-Chisholm Lbr. Co. 


ea ee a 
Northland Pine Co..... a 
Oconto Co.......+.+- acdi 


O’MeliaLbr.Co.,1.H.abciz 
Pilsen Lbr. Co.......acez 
Pine Tree Mfg. Co 
Red River Lbr.Co.,The.ao 
Rust-Owen Lbr. Co 
Sanford & Treadway..aim 
Sawyer Goodman Co. .aci 
Shevlin-Carpenter Co...a 
Shevlin-Clarke Co., Ltd.a 
Stange Oo., A. H. ..acim 
Stearns Lbr. Co., J. 8. adj 
Stearns Salt & Lumber Co. 

eth cgnwaeovene ach2zi 
Stephenson Co., Trustees, 
acde 
Stone & Hershey... .abfg 
Terhune Lbr. Co...abceo 
Thornton-Olaney Lumber 


| et eae abceh 
Transfer Lbr. & Shingle 
OO in déceccosaven hz 
Universal Lbr. Co..... ael 


Vilas County Lbr. Co. acdiz 
Von Platen Lbr. Co...aci 
Week Lbr. Co., John...ac 
Weidman & Son Co....ci 
Wells Lumber Co.,J. W.acj 
West Penn Lumber Co. cei 
Wheeler & Dusenbury..az 
White Pine Bureau 
White Star Lbr. Co. .cedh 
Whitmer & Sons., Inc., 
Willson Bros. Lbr. Co. agz 
Wis. Land & Lbr. Co. acdijz 
Wistar, Underhill & Nixon 


ee eee eeeeeeee 


Worcester Co., O. H. .cdij 


eeeee 
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65 


20 


70 


22 


116 
90 


67 
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68 
90 


20 
66 


21 
66 


67 


20 


66 


67 


64 


22 


90 


90 


64 


DB—CEDAR POSTS AND 


POLES. 


Hettler Lbr. Oo., H. H. 
Northwestern Cooperage 

&- Lumber Oo... .acdijz 
Wisconsin Land & Lumber 


OO... cecceseee OCAijs 92 


Broughton & Wiggins a 
OTT re d2hl 
Chapin OCo., E. T....d2h2 
Humbird Lumber Co. d2o0 
Lindsley Bros. Co., The 

2h2 


ee 


eee ee seeeseereses 


E—SOUTHERN 
PINE. 
F—CYPRESS. 


Alger-Sullivan Lbr. Co..e 
Allison Lbr. Co., Inc. ..ef 
Amer. Lbr. & Mfg. Co. 

eeiaekGhenwe mie aceik 
Atlantic Coast Lumber 
Corporation.......efa2 
Babcock Lbr. Co... 
Baxter & Co., G. 8...... f 
Bayou Blue Lbr. Co....e 
Big Salkehatchie Oyress 


eee ee ee 


Co. 
Brookhaven Lor. & Mfg. 
Co 


bwesswho en kbd © ee | 
Brooks-Scanlon Co..... e 
Bruner Co., Owen M...ei 


Burton - Swartz Cypress 
Co. of Florida. . 2 
Butterfield Co., O. 8. The. e 


ee 


Cady Lumber Oo.,W.M.. 6 
Carter Lumber Co., C.J.e 
Carter-Kelley Lbr. Co...e 
Cross Lbr. Co., B. W.... 
abcefhl 
Crowell & Spencer Co...e 
Cummer Cypress Co....f 
Cummer Lumber Co...ef 
Cummings - Moberly Cy- 
WEEE TIO, sick ce suswe f 
Dantzler Lbr. Co., L. N..e 
Dibert, Stark & Brown 
Oyp. Oo., L008. .....:. 
Dierks Lbr. & Coal Co.. .e 
East Coast Lbr. Co..... 
Eastman, Gardiner & Co.e 
Enochs Bros 
Everglade Cypress Co...f 
Excelsior Cypress Co....f 
Forest Lumber Co...... 6 
Foster Lumber Co...... 
Garrett Lbr. Co., T. H..e 
Germain Co., The...... 
Gideon-Anderson Lumber 
& Merc. Co....... a2fi 
Gilchrist-Fordney Co...e 
Great Southern Lbr. Co.e 
Hallowell & Souder. .aefig 
Hammond Lbr. Co.....¢e 
Hebard Cypress Co 
Hettler Lbr. Co., H. H. 


ee 


Hinton Bros. Lbr. Co. 


Huie-Hodge Lbr. Co., id. 
Industrial Lumber Co.. 

Kaul Lumber Oo....... = 
Kirby Lbr. Co......... e 
ON Se eee 
Krauss Bros. Lbr. Co...e 


KyleLumberCompany.. “Fi 
Lathrop Lumber Co.. 
Oy A SR ae “i 
— cashuschimnies 
SF EO, . a2fil 
Lone-beil Lbr. Co.. .ehijz 
Louisiana Oypress Lbr. 
Rig GE os hd Seales ck 
Louisiana Red Cypress 
Co 


tome & Moore iipenes 

Libr. 00., TAG..'ccccce 
Lyon Cypress Lbr. Co... 
McLeod Lbr. Co., The.. .e 
Marathon Lbr. Co......¢ 
Mickle Lbr. Co., Geo. T. 


ee ee ee 


Paepcke Leicht Lumber 
Pate Lor. Co., D. 8. ++-@0 
Pawnee Land & Lbr. Co.e 
Peavy-Byrnes Lbr. Oo. .@ 
Pine Burr Lumber Oo...e 
Planters’ Lbr. Co.,Ltd...f 
Poitevent & Favre Lumber 
eee 
ee 
Sater Lbr. Co., W. G...@ 
Rames Lbr. Oo., vee 
OypressCo., Ltd.. .f 
Rock Oreek Lbr. Oo....6 
Sabine Tram OCo........@ 
Scotch Lumber Oo. .ekia2 
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Caddo-Rapides LumberOo. 
Ltd 
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LUMBER 








Seidel Lbr. Co., Julius... . 
Ship Island Lumber Co. ez 
Southern Cypress Manu- 
facturers Ass'n....... 
Southern Pine Ass'n... 
Standard Lumber Co...ef 
Stillwell Lumber Co....e 
Thornton-Claney Lumber 
iawn dca sw sam abceh 
Terhune Lbr. Co... 
Trimble Cypress Co..... f 
Union Cypress Co. 
Ward Lumber Co...... 
Wausau South’n Lbr. Co.e 
Werner Sawmill Co., Louis 
West & Reaves Lbr. Co..e 
West Va. Timber Co. a2efik 
Wilson Cypress Co...... f 
Yellow Pine Co., of Phila.e 
Yellow Pine Lbr. Co....e 


E-1—ARKANSAS 
SOFT PINE. 


Arkansas Land & Lb.Co.el 
Arkansas Lumber Co.. .el 
Arkansas Soft Pine Bureau 
Cotton Belt Lbr. Co...el 
Crossett Lumber Co...el 
Eagle Lumber Co...... el 
Edgar Lumber Co..... 
Fordyce Lumber Co.. .el 
Freeman-Smith Lbr.Co.el 
Ft. Smith Lbr. Co. ....e1 
Fourche Rv. Lbr. Co... e1j 
Gates Lumber Co 
Southern Lumber Co.. .e1 


Stout Lumber Co......el 
Valley Lumber Co.....e1 
Wisconsin & Arkansas Lbr. 

Te wie 5k aS dew 2 wee el 


PINE. 


Anderson Lbr. Corp....g 
Atlantic Coast Lbr. Corp. g 


Babcock Lbr. Co. . .acegk 
Branning Mfg. Co...... g 
Camp Mfg. Co......... g 


Dennis-Simmons Lbr. Co.g 
Ellington & Guy, Inc. .eg 
Enterprise Lbr. Co..... 
Foreman-Blades Lbr. Co.g 
Fosburgh Lumber Co...g 
Greenleaf Johnson ee 
eer 
Hallowell & Souder. cael 
Johnson & Wimsatt..... g 
Major & Loomis Co....g 
Montgomery Lbr. Co..efg 
Roper Lbr, Co., Jno,L... .g 
Rowland Lbr. Co....... 
Schuette & Co., Wm..age 
Surry Lbr. Co........ gik 
Tuxbury Lbr. Co., A. O..g 
Whiteville Lbr. Co......g 
Whitmer & Sons, Inc., 


William. . abcg 
Willson Bros. Lbr. Co. agz 


Pacific Creosoting Oo...h 
St. Helens Cree oting Co. h 
St. Paul & Tacoma Lum- 

ber Co . -hl-6z 


H—PACIFIC COAST 
woobs. 


1—Fir. 

3—Redwood. 
&—Western Hemiock. 
6@—Cargo Milis. 
7—Port Offord Cedar. 


Albion mong: worn hag od 
Atlas Lbr. Co... .h1-2-3-s 
Booth-Kelly Lbr. Co...hi 
ee 2 eee 
Oarstens & Earies, Inc..hz 
Chapin Oc., E. T...d2h2 
Ohinoek Lbr. & Shingle 
Oo.....+++-- 1-3-4-6 5, 

Olear Lake Lbr. Co. h1-2s 
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G—NORTH CAROLINA 


CREOSOTING WORKS. 
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2—Red Cedar. 
4—Spruce. 


75 
16 
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77 


| Waite Lbr. 





Collins Lbr. Co.. John D. hz 
Columbia Box & Lbr. Co. 


Suktied *inicive ac eee 
Cross Lbr. 0, Bs 
oeeeeess. -AbCefh1] 


Dempsey Lbr. Co.....h6 
Doty Lumber & Shingle 


, Se h-1-2-5z 
Douglas Fir Lbr. Co. 
iiwiiiaws sien e h1-2-4-5 
Dunn Lbr. Co...... hi-2z 
Eureka Cedar Lbr. & 
Shingle Co.... hl-2z 
Ferry-Baker Lbr. Co. . .hz 
Foster-Morgan Lbr. Co. hl 
=, ue wisn! The. 


AS EVELY ba scm 's 505 h2o0 
McCormick & Co., = R. 
McKee Lumber Co., W. I. 

ii in ink . -+hl-2-3-4-0 
Mershon Lbr. Oo., John 


: ts -h3 
Mineral Lake ‘Lumber Co. 


Pacific Lumber Agency. .h 
Pacific Lbr. Co., The.. .h3 
Pacific States Lumber Co. 

cas eebouwe h 1-2-4-5 
Pike-Dial Lbr. Co.. h1-4-5 
Polleys Lbr. Co.....d2ho 


Puget Sound Mills & Tim- 
ber Co......h1-2-4-5-62 
Raymond Lbr. Oo.. ..h1-4 
Redwood Mfrs. Co....h-3 
St. Helens Creosoting Co. 
St. Helens Lbr. Co....hl 
St. Paul & Tacoma Lor. 
Company.......hl-6-z 
Shepard-Traill Co. ..h1-4z 
Siler Mill Co...... h1-4-5 
Smith Lbr. Co., OC. A. hi1-7 
Sound Lbr. 
south Bend Mills & Tim- 
DEP OO. 6:006cee cee’ 
Sullivan & Forbes, Inc. 
piebwe Kpewea ae h1-2-4-0z 
Thornton-Claney Lumber 
Co.........abcehl-4-0 
Three Lakes Lbr. 
leseuwan dow ...-hl-2-52z 
~~ Lumber & Shingle 


Union Lumber Co.. 


2-4-02 
Wallace-Ballord Lbr. Co. 
shew .acdh1-2-o0z 
Wendling-Nathan Oo. h3oz 
West Coast Lumber Co.. 
Weyerhaeuser Lbr. Co.. 
mes aS -h6n 
Wheeler, ‘Osgood Lo ae 
eeeees- D1-2-m 
White Star Lumber Co.. 

. . .cdeh1-2 
Willapa Lbr. Co. .-. 1-4-5 
Wollenweber Co., The O. 
Wuichet, Louis........ 


WESTERN LARCH. 


Anaconda Copper Mining 

s'2 6 cig. bina Sa wie Geiss sO 
Humbird Lumber Co. ..o 
Libby Lbr. Oo.........0 
Polleys Lbr. Co......dho 
St. Maries Lbr. Co. . .hl-o 


O—MONTANA, IDAHO, 


h30 © 


74 
19 
64 


74 


76 


77 


75 


75 


19 
77 


76 
19 


60 


16 


19 
75 


19 


22 
22 


76 


19 


75 


18 
16 


77 
18 


WASHINGTON, OREGON, 


CALIFORNIA AND 
B. C. PINE. 


Allyn Lbr. Co., The....0 
American ‘Trading Co. .ho 
Anaconda Copper Mining 

mihitd de cip eee one's 640 
Blackwell Lbr. Co 


Sore 
Boise Payette Lbr. Co.. .o 
Burns Lbr. Oo., M. A...¢@ 

White 
Craig Mountain Lor, Ge.e 

. x ) 
Fruit Growers,Sup. Oo..o 


76 
18 
12 


17 
77 





Humbird Lbr, Co......0 
Libby Lbr. Co... -0 
Lippincott, Robert C.... 

abcehi 


228 


Pere were esreseeees 


McGoldrick Lbr. Co....0 
McKee Lumber Co., W. I. 
occ eeceee ee -N1-2-3-4-0 
Palmer Lbr. Co., Geo. ..0 
Panhandle Lbr. Co.....0 
Pelican Bay Lbr. OCo....0 
Polleys Lbr. Co.....d2ho 
Potlatch Lbr. Co.......0 
Red River Lbr.Co.,The.ao 
8S. H. L. Lbr. Co.......0 
Schuette & Co., Wm. .ago 
St. Maries Lbr. Co. .hl-o 
Standard Lbr. Co.....om 
Terhune Lbr. Co. ..abceo 
Weed Lbr. Co...:....mo 
Wuichet, Louis...:....ho 


I—HARDWOODS, 


L—COTTONWOOD. 


Amer. Lbr. & Mfg. Co. 
Anguera Lbr. & Tie Co. Hy | 
Arkansas Oak Flooring 

BPD ain kb a's eh nse 
aaeie Heennees SON 


Baird Lbr. Co., D. W. .ia2 
Bowers Co., 8. P....aefgi 
Bradley Lbr. Co., E. C. ei 
Brown & Oo., Geo. O. .ia2 
Bruner Co., Owen M...ei 


en LumberCo. 


Srrrrrrrrrirre | 
Cherry River Boom & 
Coale Lbr. Co., Thos. E. 

bcefi 


seeee cece ee B® 


Crosby, 0. Pita cseneasen 
— Salt & Lbr. Co., 
Bhar Jordan Lbr. Co....ij 
Eau Olaire Lbr. Oo.....ci 
Ellis Lbr. Co., E. W...aci 
Emporium Lumber Co...i 
Faust Bros. Lbr. Co. a2ik 
Flanner-Steger Land & 

Lumber Co.........ijz 
Forest Lbr. Co......aeik 
Foster-Latimer Lbr. Co. 
Goodman Lbr. ES jal i 
Griffith & Co., Geo. D.aei 
Hanson & Sons, R......1 
Hay Lumber Co., The.ijk 
Hettler Lbr. Co., H. H. 


Huddleston - Marsh Ma- 
hogany Co...........1 
Issaquena Lbr. Co... .ia2 


Jones Lbr. Co., G. W...ci 
Keith Lbr. Co., The.....{ 
King & Co., W.O......1 
Kinzel Lbr. Oo.... ...aci 
Kneeland-Bigelow Co..cei 
Kneeland - McLurg ee 
Kraus & Stone.........1 
Lamb-Fish Lbr. Co. . .a2i 
BMOE Ws Bicciiccccecckt 
a apenas 
Liebke Hardwood Mill & 

Lbr. Co., C. F......cfl 
Little Rock Lbr. & Mfg. 
Maisey & Dion.........1 
Mason- Donaldson Lbr. 
Menominee Indian Mills 
Mowbray & Robinson Co. 


MelInvyre & Sons, J. F... 


& Lumber Oo... .acdijz 
North Western Lbr. Co..i 
O’Melia Lbr. Oo., J. H. 

Coeeeseseceesesese 

Leicht Lumber 
Parkersburg Mill OCe., 


16 


116 


o 18 


77 


21 
77 


18 
64 


75 


64 


65 


65 
73 


70 


22 
22 


67 
70 


67 


71 


71 
72 
69 


67 


67 


——___. 


Classified Index 


Seidel Lbr. Co., Julius. 
20! Sondheimer & Oo., E.. ..i 
South Texas Lbr. Co. .a2i 
Stange Co., A. H....acim 
Strable Lbr. & Salt Co. .ij 
Tegge Lumber Co., The. . 
Universal Lbr. Co... .aei 
Ward Bros.......... «ij 
Ward Lumber Co.......¢i 
Weidman & Son Co... .ci 
Werner Saw Mill Co., L.ei 
West Penn Lbr. Co. .acei 
West Virginia Timber Co. 
cose es A2OfK 
Willow River Lbr. Co...i 
Worcester Lbr. Co., Ltd.i 
Worcester Co., O. H..cdij 


J—HARDWOOD 
FLOORING. 


Amer. Lbr. & Mfg. Co. 
— Oak Flooring 
Bliss-Cook Oak Co.....ij 
Cobbs & “ae auetgndae 
Conner Co., R..........j 
Dennis Salt & Lbr. Co. ta 

i Des ee ciirwiccess «stl 
East Jordan Lbr. Co. RE | 
= Flooring Co., 8. 
eae Land & 

Lumber Co........ -Ajz 
Forman Co., The Thos. . ij 
Foster - Latimer Lumber 
acij 
Fourche RiverLbr.Co. e-1-j 
Hettler Lbr. Co., H. H. 
cdeij 
Robert GC. 


Lippincott 
Long-Bell Lbr. “Co. .ehijz 
Missouri Lumber & Land 
Exchange Co....... -ej 
Mitchell Bros. Co......ij 
NashvilleHard wood Floor- 
Nichols & Cox. Lbr. Co. Aj 
Northwestern Cooperage 
& Lbr. Oo....... acdijz 
Paepcke Leicht Lumber 
Co 


Stearns Lor. Co., J. S.adj 
Stephenson Co., Trustees 
cences ces CHO) 
Strable Lbr. & Salt Co. .ij 
Ward Bros............ 

Wells Lbr. Co., J. w. -acj 
West Michigan Flooring 


Wilce Co., The T. Wein i 
Wisconsin Land & Lun- 

ber Oo..........acdijz 
Wistar, Underhill & Nixon 


Yellow Poplar Libr. Co. 


Young & Oo., W. D.....ij 


K—POPLAR. 


American Lbr. & Mfg. Co. 

Cocccccccccc ces MOK 
Babcock Lbr. Co....acek 
Case-Fowler Lbr. Co... .k 
Faust Bros. Lbr. Co.a2ik 
Lathrop Lumber Co. .eik 
Mowbray & Robinson. .ik 
Surry Lumber Oo.....gik 
Vansant, Kitchen & Co.k 


A-2—RED GUM. 


Atlantic Coast Lumber 
Corporation.......efa2 
Brown & Oo., Geo. O..ia2 
Lamb-Fish Lbr. Oo. . .a2i 
Paepcke Leicht Lumber 
South Texas Lbr. Oo. .a2/ 


VENEERS. 


Huddleston- Marsh Ma- 





67 





Wisconsin Veneer Co..... 


70 


70 
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. abcehio 116 
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22 


22 


-acj 116 
jk 116 


64 
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Yellow Poplar Lbr. Co. .jk 116 
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Z—SHINGLES. 


Puget Sound Mills & Tim- 


berOo......h1-2-4-5-6z 


St. Paul & Tacoma Lum- 


Atlas Lumber Co......hz 74 ber Co...........hl-s 
Carstens & Karles,Inc..hz 74/goundLbr.Co., The.h-1-2-z 
Oase Shingle & Lbr.Co.h2z 19 


Cheney, G. W........hz 
Chinook Lbr. & Shingle 

Co...........M1-2-4-52 
Olear Lake Lbr. Co..h1-2z 
Collins Lbr. Co., John D. 
Doty Lumber & Shingle 

CO Rives cakes eh 1-2-52 
fureka Cedar Lumber & 

Shingle Co.......hl-2z 
Ferry-Baker Lbr. Co...hz 


McMaster, John......hz 


76 
74 


Three Lakes Lobr. 


Stearns Salt & Lumber 
ach2zi 


Co. 
she: Oasaish oe v0.0, 0:0: oR 


Transfer Lbr. & Shingle 


Transfer Stained Shingle 


Waite Lbr. Co., H. B. .hoz 
Wendling-Nathan Co.h3oz 
Wheeler & Dusenbury acz 
Willson Bros. Lbr. Co.agz 
Wollenweber Co., The O. 


76 


16 


66 
22 


10 


Caldwell Co., Inc., W. E.n 
California Sugar & White 


Collier-Barnett Co., The.m 














M—SASH, DOORS, 

COLUMNS, MILL WORK. 
N—TANKS, SILOS 

AND ACCESSORIES. 


Pine Company.....mo 17 





Mershon, Eddy, Parker 

OD. ide seede- sce. BRED 
Sanford & Treadway..aim 
Standard Lbr. Co.....om 
Stange Co., A. H....acim 
ge Lake Tank & 9 


Se ee 


vost Mfg. Co.,E. igs n 


68 


81 


Weed Lbr. Co........mo 2 

WeyerhaeuserLbr.Co..h6n 3 

Wheeler, Osgood Co.... 
SeGis CeCe rent eae: 76 











vertisement appears every other 
week or monthly and may be 
found in a previous issue. 


Where no page is given the ad. 








FOREIGN BROKERS AND 
MERCHANTS. 


Burrell & Co., John H... 


Chaloner & Co., Edward. 
Singleton, Dunn & Co.. 

Webster & Brother, James 
Wright, Graham & Co... 


TIMBER LANDS. 


Brown Timber Co.,0.W.. 
Forest Service........... 
Lacey & Oo., Jas. D..... 
Lauderburn, D. E....... 


63 
61 


WOOD CARVINGS. 
Kaye Carving Co........ 


APPRAISERS AND 
TIMBER ESTIMATORS. 


Campbell Lbr. Co., L. E.. 


Coast Tim.EstimatingCo. 62 
Lauderburn, D. B....... 
Lemieux Bros. & Co..... 
Sewall, James W........ 
MISCELLANEOUS. 
Johnson, Jr., F. L....... 65 
Lunham & Moore....... 79 
Saw Mill Eng. & Const. 
Cipcavas ows ale ieee a 62 





P—WOOD WORKING _|Sinker- Davis Co......pq 110 
Smith, Myers & Schnier 
wonmew.  lecssacnavat «|| MACHINERY 
Soule Steam Feed Wks..q 98 ; 
Challoner Co.........Dq Stearns Ce., The.......q 
Crescent Machine Co., Tremont Lbr. Co...... 63-79 
The............+.-P@ 112) Walsh & Weidner Boiler Carborundum Co., The. s INJECTORS, VALVES. 
Fischer Mach. Works...p 108 sesecseeeeeeees-GU 87! Chain Belt Co........ t2x STEAM PUMPS AND 
Hall & Brewn Wood | Wheland Co........pdt¥ 98) Qjeveland Rule Co......¢ 87 HEATERS. 
edema > Serewnng Heb Delta File Works..... a 
Mereen-Johnson Machine Jenkins Bros.......... tu 116 


GOiesiccdescevcensa Oa 
Mershon & Co., W. B..pq 
Ober Mfg. Co..........p 116 
Oshkosh Mfg. Co.......D 
Ryther & Pringle Co...pr $1 
Shimer & Sens, Inc.....p 109 
Sinker-Davis Co......pq 110 
Traverse OityIron Works.p 
er & Son, 7 


woods Machine Co.,8.A. _ 


Q—SAW MILL MACHIN- 
ERY. 


Bands, Circulars and Gangs, 
- Lath and Shingle 
Machinery. 


Q 1—Excelsior Machinery. 


Allis-Chalmers Manufac- 

turing Company. .quxy 
Casey-Hedges Co., The qu 
Challoner Co.........Pq 
Clark Brothers Co......q 
Crescent Mch. Co., The pq 
Diamond Iron Works. .qt 
Filer & Stowell Co., The qu 
Garland Co., The M...qx 110 


111 
104 


108 
112 
108 


Gordon Hollow’ Blast 
Grate Co.........,qtu 107 
Jeffery Mfg. Co....qrstx 106 


Kline, Lewis T........ql 
Lane Mfg. Co.......... qa 
McDonough Mfg. Co...q 
—s ohnson Machine 


111 
98 


a eR eae? -Pq 92 
Mershon & Co., W. B. .pq 
Mitts & Merrill. oeeee-Q8 106 


Phoenix Mfg. Co....qrtu 102 


Portable Band Saw- Mill 


Flour, Feed and Meal. 


Sprout, Waldron & Co... 
Simpson Co., The Orville.t 


ELECTRICAL. 


ERATORS—LAMPS. 


Allis-Chalmers Manufac- 


General Electric Co...twy 
Maine Electric Co..... ry 


ee Elec. & — 
ciate 4 stewie sss ease 


S—SAWS, KNIVES, 
TOOLS. 


SPECIALTIES. 


BELTS. 


X—CONVEYING MA- 
CHINERY. 


X2—WIRE ROPE. 


Ajax Metal Co....... .t 
American Pulley Co... 6 
Archer Iron Works. . 

Atkins & Co., Inc., E. ‘O,.8 
Barnett Co., G. & H...st 
Bartlett & Co., A. F....¢ 
Broderick & Bascom Rope 


("DPT EEEER ER EO 
Caldwell & Son Co., H. 


MILLING MACHINERY. 


Y—MOTORS AND GEN- 


WIRES AND CABLES. 
turing Company..quxy 111 


Sturtevant Co., B. F..wy 103 


T—MILL SUPPLIES AND 


T-2—CHAINS AND CHAIN 


22 


92 
100 


103 
96 
114 


Disston & Sons, Henry .st 
Garland Co., The M....az 
General Electric Co. .twy 
Gerlach Co., The Peter.st 
Goodyear Tire & ene’ 














113 
110 
92 
92 


Hollew Blast 
Grate Oo... ..... 
Hardinge Bros., Inc..... t 
Hoe & Ce., R.. 
Hot Blast Grate Co....tu 
Hull Saw Guide Co., Ltd..t 
Huther Bros. Saw Mfg. 


eeeee 


107 
104 
113 


106 
a chance wdlele WC oe 
9 wae & Sons Rope Co., 
oneetene SE 
Lask-Bais Co. Pieriete bo t2 
Lufkin Rule Co........rt 
Lunkenheimer Cv.......¢ 
Mathews Gravity Carrier 
A ee ae ee CRE 
Merrill Iron Werks. ....t 
Mitts & Merrill..... --qs 
Neumeyer & Dimond....t 
Nicholson File Ce..... 96 
Nerthern Handle Co.. 


78 
104 
116 
103 


106 


Pawling & Harnischfeger. x 
Plymouth Cordage Co..t2x 
Rhodes Metallic. peainns 


Ci, SIs Fe g's Gc ce were 12 
Seattle Boiler Works.. 60 
Simonds Mfg. Co....... 
Simpson Co., The Orvilie.t 22 
Standard Chain Co... .rt2 


Streich, A. & Bro. Co. ~%2 8 
Sweet Co., B. F. & H. L 
ee a 
Taylor, Stiles & Co. veaee 
Union Malleable Iron Co. 


Vulcan Iron Works. .uwx 101 
Warren Axe & Teol Co.rs 78 


Lunkenheimer Co..... 
Powell Co., The Wm.. 
Soule Steam Feed Wks. - 98 


se 103 


Vulcan Iron Wks....uwx 101 
Walsh & Weidner Boiler 
NPR a cvdceteass qu 87 
LUBRICATORS & FORCE 
FEED OIL PUMPS. 
Lunkenheimer Co....... & 103 
Ohio Grease Co........ t 


Powell Co., The Wm... .t 


MACHINE SHOP EQUIP’T. 
Carborundum Co....... 8 


U—ENGINES & BOILERS. 
V—DRY KILNS. 
W—BLOWERS, FANS, 
ETc. 


—er & Curtis _- 
Pre SITET Ld 

Curis O60. ..006.. quxy 
Casey-Hedges Co., The.qu 
Cyclone Blow Pipe Co..w 


Emerson Dry Kiln Co...v 97 
Flory Mfg. Co.,8...... ru 99 
General Electric Co..twy 92 
Goethel Sheet Metal Wks. 

Jy 3 eee w 116 
Gordon Hollow Blast 

Grate Co.......... tu 107 
Grand Rapids Veneer 

OMENS 6A We t0 Sb Sse Vv 


Hot Blast Grate Co....tu 
Moore Dry Kiln Co.,L... .v 
Muskegon Boiler Wks. . tu 
National Dry Kiln Co..v 
Phila. Textile Mch. Co..v 


96 
104 
97 
97 





Standard Dry Kiln Co..v 
Sterling Blower Co..... w 
Sturtevant Co.,B. F.qtuvw 
Vulcan Iron Wks... .uwx 
Walsh & Weidner Boiler 
Gait cake osnenee qu 
Wheland Co.. .-pqtu 


97 
104 
103 
101 


87 
98 


R—LOG LOADERS AND 


Pawling & Harnischfeger.x 
Phoenix Mfg. Co....qrtu 
Russell Wheel & Fdy. Co.r 
Ryther & Pringle Co...pr 
Standard Chain Co... .rt2 
Streich, A.& Bro.OCo...r2 8 
Sweet, B. F.& H.L.Co..r2rt 


Warren Axe & Tool Co.rs 78 
Waterbury Co..... rtx2-3 106 
Wright Wire Co...... rx2 


R-2—TRUCKS & WAGONS. 


Archer Iron Works..... r2 96 
Electric Mheel Co..... r2 94 
Lindsey Wagon Co... 96 
Streich, A.& Bro.Co...r2 8 
Sweet, B. F.& H.L.Co..r2rt 
Turnbull Wagon Co., = 


eee ee 


14 


LUMBER 
HANDLING DEVICES. 


Couple Gear Fr’ht Wh’1Co. 
Industrial Works. ...... r 99 
Jeffrey Mfg. Co..... qrstx 


Maine Electric Co..... ry 100 
oy. ae Gravity Co 
Pawling & Harulschioger.s 
Soule Steam Feed Wks..q 98 


MOTOR TRUCKS 
AND ACCESSORIES. 


CoupleGearFr’ghtWh'1Co. 
Federal Motor Truck Co. 
Goodrich Co., The B.F... 
Goodyear Tire & Rub.Co.t 
Kelly - Springfield Motor 
Truck Co.,The....... - 95 
Kissel Motor Car Oo..R2 94 


LOGGING APPLIANCES. | Packard Motor Car Oo... 
Broderick & Bascom Rope 
me... ar ‘es Sas x2 = TRACTORS. 
yde Iron Works...... r ‘ 
Electric Wheel Co.....r2 94 Phoenix Mfg. Oki -qrtu 102 
Flory Mfg. Co.,8..... ru 99 
Goodyear & Co., A. B...r 102 LOCOMOTIVES, CARS, 
ppc ney Pema wae 2 © 99 RAILS, ETC. 
agin & Sons Rope Cor; _g|American Locomotive Co. 99 
Lidgerwood Mfg. Co....r 102 win Locomotive Works 
Lindsey Wagon Co.. pete 96 a Frog & Switeh 
Lufkin Rule Co........rt 116| CO The.......+..-- 101 
Magor Car Co.........£ 100 Climax Mfg. Co......... 101 
Maine Electric Co..... ry 100 Foster Co., H. M..... seh 
Heisler Loco. Works..... 100 


Kilby Car & Foundry Co. 100 
Lima Locomotive Corp. 101 
werter Ge., TE. Be. oscsee 100 
Russel Wheel & Fdy..Co.r 99 
Sweet's Steel Co......... 

Tremont Lbr. Co...... 63-79 
Vulcan Iron Works. .uwx 101 
Westinghouse Elec.& Mfg. 


BELTS AND BELT 
ACCESSORIES. 


Chicago Belting Co...... 
Gandy Belting Co....... 
Goodyear Tire &Rub. Co.t 
Graton & Enight Mfg. Co. 105 
Plymouth CordageCo.t2x 
Rhoads & Sons, J. E....t 


Schieren Co., Chas. A.... 115 


X-3—-MANILA AND SISAL 


ROPE. 
CORDAGE—YARN—WIRE 
Broderick & Bascom Rope 

Co 


betecanduanes . -X2-x3 
Waterbury Co..... rtx2-3 106 


Millwrights and Engineers. 















































Taos se bods nies CAN od OES Cea Sos seeeecst2z 103| Waterbury Co.....rtx2-3 106| Savannah Blow Pipe Co.w Westinghouse Elec.& Mfg. 
Prepeotd GG... ..06s oe s't's qa Canton Saw | st Wright Wire Co...... rx2 Seattle Boiler Works...tu 60] CO.........eeeeeeeee y Saw Mill Eng.& Const.Co. 62 
BUILDERS’ SPECIALTIES. COAL. ROOFING & SPECIALTIES. | Compo-Board Co.. The... 
Bird & So : Cornell Wood ProductsCo. 15 
Coumpindlanan Co., The... e Bickett Coal & Coke Ce.. 82 MISCE | i ANE OUS DE a MD 6. da drueee owe du Pont de Nemours & Co., 
Cornell Wood ProductsCo. 15|Big Oreek Colliery Co. .. Inland Steel Co......... OGY Bi BeciisecsSidnds oc ce 94 
Ree olde Asphals Si le — i poe ape Peer ene OnE. > cae ee se 104 
yno Pp - peace Sias 6 é Ceo.” ardinge Bros., Inc..... 
oe 8 ee 14| Hedstrom & ©o.,E.L.... 82 HOTELS, —— _— es: Reynolds Asphalt Shingle Sea au ea, ae 
Upson Oo., The....... Api Otter Creek Coal Co..... oe ae ae Co., H. M........+465 14 King Ventilating Co..... 
Wasson Ooal Co......... Grunewald........... oi INSURANCE Malleable Iron Fittings Co. 
CEMENT AND CEMENT NT 4 Marvin Bros............ 81 
MIXING MACHINERY. FINANCIAL. Radisson............--- 80/Zumbermen’s § Mutual _LUBRICANTS AND | National Stamping & Elec- 
CONCRETE Statler............eeeee Casualty Co.......... tric Works............ 92 
BOILER GRAPHITE 
REINFORCEMENT (a). eee — nou es WRMN rds an tess pe ccpese Lahernen's Mut. Fire ? Northern Handle Co....t 
hain nity Co. of New York.. Table? cc cccseccvcveces MB. OO... cee eeeoess Ohio Grease Co......... t 
CORE TEN eee nea Builders Commercial Rankin-Benedict Under- Dizon CrucibleCo.,Joseph 79). ssi) Construction Co. 110 
PS. Te writing Co........... Ohio Grease Co......... t 8 Wi ca 
STEEL POSTS. eneca Wire & Mfg. Co.. 78 
Funk Bros. Mfg. Co gh te Sa PAINTS. Silver Mfg. Co.,The . ... 
. 6 Wee sees Fort Dearborn Nat'l Bank 62) E ETC. [ 
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Malleable Iron Fittings Co. Thompson & Ce., Wm. W. Empire Paint & Con. Co.. Reeves Oo., The......... American Orayon Co.,The WaterburyCo...... rtx2-3 106 
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Warren Axe & Tool Oo.rs 78 HECKS. ¥ Irving-Pitt Mfg. Co..... 
TRADING CHECKS McOaskey Regi Oe... Outter Oo.. A. A. ...cde. 20 
si Wiggins Co., John B..... 77 
CLOVE. 5 Soper Ce. 901 witcox Mfg. Co., W. W.. 87] Wilcox Mfg. Oo., W.W... 87 
Eisendrath Glove Co..... 92| -nas & Ce. 8. D....-. Pn TENTS AND AWNINGS. 
Hanson Co., 0. H....... 
LOG STAMPS. 2 
chads Meyer & Wenthe........ OFFICE SUPPLIES. Outter Oo., A. A.....-.. 0} Kerr Mfg. Oo., D. M..... 
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Haggard & Marcusson Oo. Southern Coupon Co..... 90|/Meyer & Wenthe........ American Orayon Oo., The ue::.....-. Sahaeecbers Mc Otumacss cocegebceek ae 
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Coupon Books 


Offer to the Store Manager a 


Sure, Simple and Safe Method 


of Selling Merchandise. 





TaVeEsISNVUL 1 


co 











You Cannot Afford to be Without Them. 


If you do not use Coupon Books, write us for full information. 
using Coupon Books, of another style, ask us for samples and prices, 
Our factory is the largest in the Country, devoted exclusively to the manufac- 
ture of Coupon Books, and contains every facility for giving PROMPT SERVICE, 
When you are ina 


Hurry For Coupon Books 


If you are 


Wire 














Allison Coupon Company 


INDIANAPOLIS, INDIANA, U. S. A. 
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SHIPPERS OF 


















Yellow Pine Lumber 


in straight or mixed cars, comprising 
yard stock and all items in Long Leaf. 


Daily Capacity 600,000 Feet. 


Hattiesburg, 


J.J. Newman Lumber Co., fist 


Eastern Sales Office, Scranton, Pa. 








MISSISSIPPI YELLOW PINE 










ce Bon 









O. BOX 346 


SOUTHERN GOUPON GO. SMEHAN, a 














MESS TENTS 
| EN I S COOKING TENTS, 
STABLE TENTS. 


Write for Prices and Estimates to 


Missouri Tent & Awning Co. 
210 Chestnut St., ST. LOUIS. DALLAS — MEMPHIs. 














STANDARD 
GRADES 





L. N. Dantzler Lumber Co. 


MOSS POINT, MISSISSIPPI 
EXPORTERS OF 


i Yellow Pine 


Gang Sawed Rift Flooring a Specialty 
Daily Capacity of Mills, 300,000 Feet. 


Other Mills:— Native Lumber Co., Howison, Miss., Van Cleve, Miss. 
Shipping Points:—Pascagoula and Ship Island. 


Cable Address, “ Dantzler’’ Moss Point, Mississippi. 








Yellow Pine Lumber Co. 


(Not Incorporated) 
JACKSON, MISS. 
Manufacturers and Wholesalers 


tear YELLOW PINE TIMBERS 





Long Heavy Timbers 
Planing Mill Products 


We have been engaged in manu- 
facturing and catering to the 
Yellow Pine trade for 36 years. 





WE SOLICIT SPECIAL ORDERS 
PROMPT DELIVERY 


ENOCHS BROTHERS 


FERNWOOD, MISSISSIPPI } 














B. McCLANAHAN, President. T. L. O'DONNELL, Sec.-Treas. & Mér. 


Ship Island Lumber Co. 


MANUFACTURERS OF 


Yellow Pine Lumber 
Shingles and Lath. 


SPECIALTIES :—Rough and Dressed Timbers up 
to 60 feet long. Carand R.R. Material. S2S and 
C.M. Flooring, Finish, Ceiling and Drop Siding. 


SANFORD, MISS. 


Prompt Shipment Our Motto. 








LONG LEAF YELLOW PINE 
100 M FEET DAILY. 


3 and 4-inch Flooring Standard Matched and Hollow Back 
6-inch Flooring S2S and CM %-inch 
Boards and Shiplap worked %-inch thick only 


HINTON BROTHERS LUMBER CO., Lumberton, Miss. 





Our Specialties: Rift Flooring and “Bvergreen”” Silo Staves. 














Leading Producers 
and Manufacturers of 





CLIMAX TALLY BOOK. 


Handiest thing for the purpose you have ever seen, Bvery 

Er Designed by a prac- 
tical hardwood inspector who knew what was wanted. 
Bound in sheep, with stiff covers on thumb and om 


hardwood lumberman should have one. 


straps. Size of book, closed, 414x8% inches. Price 
copy, 75 cents; six copies, $4; twelve = 

pages free. Published and for sale by 

AMERICAN LUMBERMAN, Manhattan Bldg., Chicago. 


4 $7.50. Sample 





Brookhaven Lumber & 
Manufacturing Company, 
Manufacturers and Dealers in 


‘¢ Yellow Pine Lumber 


KILN DRIED FLOORING, CEILING, SIDING 
AND FINISHING, MOULDED CASINGS 
AND BASE, ALSO MOULDINGS. 


spscatty: Edge Grain Flooring 


Plant apd Office twomile South HATTIESBURG, 
Railroads. MISS. 


sippi Central 






















Hemlock and Hardwood 


Lumber 


LATH AND SHINGLES 
Northern Forest Products 





The Munising Company 


Mill Department, MUNISING, MICH. 





We Wish to Little Lake 
Contract Cut of ae GOs 
Maple & Birch ! tne tac, 


White Pine, Jeo 


Hardwoods, Cedar, etc 











WE WANT ORDERS NOW FOR 





200 M ft. 8-4 No, 5 Gemepen Heals. 100 M ft. 6 ft, Coal Door Lumber. 

300 M ft. 4-4 No. 3 Common M 100 M ft. 4-4 No, Land 2 Common Birch, 

100 M ft. 6-4 No. Pp aeeecd e 100 M ft. 5-4 No. Land 2 Common Birch, 

40 M ft. 10-4 No. 2 Com. & Bir. —_, 56 M ft. 8-4 No, 3 Common Basswood, 
50 Milt. 6-4 No. 3 Common Basswood, 











Von Platen Lumber Co., Mills at Iron Mountain, Mich. 





Weidman & Son Co. 


TROUT CREEK, MICHIGAN 
— MANUFACTURERS OF — 


Hardwood and 
Hemlock Lumber 


Shingles — Lath 
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THESE | 


Cypress Mills are the 


ONLY 


ones that are branding every stick 
with the Trade-Mark licensed by the 
Assn. andalso the only ones that are 
SENDING Cypress CUSTOM- 
ERS TO YOU. 

(Keep this for reference.) 
BAKER-WAKEFIELD CYPRESS CO. 
PLATTENVILLE, LA. 

G. S. BAXTER & CO. 
JACKSONVILLE, FLA. 

BIG SALKEHATCHIE CYPRESS CO. 
VARNVILLE, S. C. 

BLACK RIVER CYPRESS CO., 
SARDINIA, S. C. 

BOWIE LUMBER Co. 

BOWIE, LA. 

BOWIE LUMBER CO., NO. 2 

LEMANDS, LA. 
BOWIE LUMBER CO. NO. 4 
ST. JAMES, LA. 
BROWNELL-DREWS LUMBER CO. 
ORGAN CITY, LA. 
BURTON-SWARTZ CYPRESS CO. 
BURTON-SWARTZ CYPRESS CO., OF FLORIDA 
PERRY, FLA. 
CUMMER CYPRESS CO. 
SUMNER, FLA. 

CUMMER LUMBER CO. 
JACKSONVILLE, FLA. 
CUMMINS-MOBERLY CYPRESS CO. 

J. W. DARLING LUMBER CO. 
WILHELM, LA. 

DIBERT, STARK & BROWN CYPRESS CO. 
DONNER, LA. 

R. H. DOWNMAN 
NEW ORLEANS 
EAST COAST LUMBER CO. 

WATERTOWN, FLA. . 
EVERGLADE CYPRESS CO. 
ALBERT HANSON LUMBER CO. 
GARDEN CITY, LA. 
HEBARD CYPRESS CO. 
HOUMA CYPRESS CO. 
HOUMA, iA. 

_ IBERIA CYPRESS Co. 

N 1A, LA. 
JEANERETTE LUMBER & SHINGLE CO. 
JEANERETTE, LA. 

LUTCHER & MOORE CYPRESS LUMBER CO. 

LUTCHER, LA. ‘ 
LYON CYPRESS LUMBER CO. 
GARYVILLE, LA. 
MORLEY CYPRESS CO. 
MORLEY, LA. 

NAPOLEON CYPRESS CO. 
NAPOLEONVILLE, LA. 
OPDENWEYER-ALCUS CYPRESS CO. 
SORRENTO, LA. 

RAMOS LUMBER CO. 

ST. BERNARD CYPRESS CO. 
ARABI, ALA. 

STANDARD LUMBER CO. 
WADDELL-WILLIAMS LUMBER CO. 
WHITECASTLE LUMBER & SHINGLE CO. 
WHITECASTLE, LA. 

A. WILBERT'S SONS LUMBER & SHINGLE CO. 
F. B. WILLIAMS CYPRESS CO. 
PATTERSON, LA. 

WILSON & COCHRAN 
LOTTIE, LA. 


NO OTHERS CAN LEGALLY AP- 
PLY THE CYPRESS TRADE-MARK 
































In due course (with ample advance notice to permit the disposal of unbranded stocks of Cypress in the hands of our retailer Friends) the members of the Southern Cypress Mfrs. Assn. 
will make national announcement of their decision to initiate the broad and rigorous policy of protecting both Consumer and Retailer by means of a Trade-Mark. We shall there- 
upon advise every consumer desiring Cypress to insist upon SEEING the NEW and OFFICIAL CYPRESS TRADE-MARK BRANDED ON EVERY STICK. 


c “Our Finger is on Your Pulse—Keep Yours on Ours” 
WATCH THIS SPACE FOR CYPRESS TRADE-MARK TALK NO.8 


A 


Hibernia Bank Bldg., New Orleans, La. 


Southern Cypress Manufacturers’ Ass’n. 


**Retail-Market-Development Department’’ 
Please Address Nearest Office 


Heard Nat’! Bank Bldg., Jacksonville, Fla. 


Ss Cc 


M A 
‘Trave Mark Rec. U.S, Pat.Orrice > 
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Have You 


speeded up by a G-E Motor? 


G-E Motors? 


power? 


District Offices in: 


Boston, Mass. 
Cincinnati, Ohio 


New York, N. Y. 
Chicago, Ill. 
St. Louis, Mo. 
\ Sales Offices in all Large Cities 








Mr. Manager? 


Have you a slow machine which should be 


Have you machines which would produce 
more if speeds were periodically varied by 


Have you unproductive floor space on which 
individual motor-driven machines could stand? 


Have you workmen whose speeding up could 
be recorded by electric power meters? 


Have you considered the reduced fire risk 
and premiums due to purchased electric 


If you have, let our engineers study your 
local conditions and report to you. 


General Electric Company 
eB General Office: Schenectady, N. Y. 


Philadelphia, Pa. 
Denver, Colo. 


Atlanta, Ga. 
San Francisco, Cal. 





eg 








Lumbermen 


a z yp who know 
| 4 “ASBESTOL” | 
ait insist : 





on the 

i, diamond- 

4. shaped 
trademark 
here shown. 
It stands 

for 

the 

proven 
performance 


<ASBEsTOL > 


EISENDRATH'S 
CELEBRATED 
HORSE HIDE 


Gloves and Mittens 


are sold by good dealers everywhere 
and supplied by many reputable 
wholesale houses. 


Hisenileash Glove Co. 


2001 Elston Ave., Chicago, III. 
Made in U.S. A. 





& 











e e 
Light With 
efe a e 
Artificial Sunlight 

The Storm King Lantern’ burns Gasoline 
or Kerosene 60 Hours on one gallon. 200 
Candle Power. Cheapest and best light 
for sawmills, lumber yards, fairs, shows, 
carnivals, circuses, camps and all other 
outdoor lighting. 

Weighs 334 lbs. Willstand hard knocks. 
Safe and Reliable. A powerful steady white 
light at all times at an insignificant cost. 

Ask your local dealer or write direct for 
prices. 


Dealers and Agents Wanted. 


National Stamping & 
Electric Works 
468 So. Clinton St.. CHICAGO, ILL. 























S, 





BAND SAWS;%%’ to 14” wide. 
CIRCULAR SAWS; 4” to 72” Dia. 
CYLINDER SAWS; 2” to 36” Dia. 
SWAGES.... ;Roller Die Type 


THE PETER 


INQUIRIES SOLICITED 


GERLACH COMPANY 
Cleveland, Ohio 























(Copy) : 
Cincinnati, Ohio, Sept. 15, 1915. 

Mereen-Johnson Machine Co., 

Minneapolis, Minn. 
Gentlemen: —Yours of Sept. 10th 
to hand asking our opinion in regard 
to the machine we have from you for 
working up slabs. It is just the thing 
for a mill man to have and we 
would not think of being without 
it. Itis strong and well built in 
every particular and does the 
work we always wanted to have 
done and never found a machine 
that did it to our satisfaction until 
we got hold of yours. 


Assuring you that we are glad to 
recommend your Slab Resaw, we 
remain, 

Yours truly, 


- C. CRANE & COMPANY 


Our Slab 
Re-Saw 


Gives Absolute Satisfaction 
Here’s the 
-@@ Evidence 


Write today for full information 


Mereen-Johnson 
Machine Company. 


Minneapolis, Minn. 
. U.S.A. 
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TI\HE American lumberman has the reputation 
for getting lower logging costs than are found 
in any other part of the world. 


In this connection it 
is interesting to note 
that of the total mem- 
bership of the greatest 
and most progressive or- 
ganization of manufac- 
turing lumbermen in the 
world —the Southern 
Pine Association—more 
than seventy-five per cent. 
own and operate quick- 
moving Clydes. 





FOUR-LINE CLYDE SKIDDER 


The lumberman’s greatest ally in the war on high costs. 


We are proud of the part our machines have been permitted to play in upbuilding efficiency 
in the logging end of this great industry; to further which development we have dedicated our 
monthly magazine of men, machinery and methods, known formerly as “Steam Machinery” 
and, since the first of 1915, as LOGGING. - Many of those who read this are readers also of 
LOGGING. Others are invited to 


send for a Sample Copy. 



























CLYDE IRON WorkKs 


Head Office and Factory: 


New Orleans, 


Portland, 


DULUTH, MINN., U.S. A. 


—BRANCHES IN— 


Savannah, 





Seattle, 


Houston, 


Chicago, 


London, England 


Memphis, 
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Built to Carry a Ton 



















































Lowering the Cost 
of Haulage 


HIS new KisselKar Worm Drive 

Truck at $1250 is the net re- 

sult of eight years of truck building 

experience. It will establish new 
low-cost haulage records. 


It is a remarkably sturdy truck of 
liberal dimensions, and more _ sub- 
stantially built than most trucks of 
the same rated capacity. 


It is built to stand the grind and to 
hold down the up-keep charges. Its 
power plant is in excess of all re- 
quirements and equal to any emer- 
gency. 


In addition to the new worm drive: 


model there are five other sizes—rang- 
ing in capacities from 1000 lbs. to 6 
tons. $950 to $4350. All types of 
bodies. 


Ask us for particulars. 


Kissel Motor Car Co., narrroro, wis. 













SWAP STUMPS FOR 


DOLLARS 


UT-OVER land isa source of revenue for its owner. 
Cleared of stumps this land is ready for cultivation 
and will yield crops which soon pay clearing costs. 


CLEAR LAND BY USING 
LOW FREEZING 


EXPLOSIVES 


Turn your stump acres into dollar-makers. 
Get our FREE BOOKLET telling how to 
safely ure DU PONT EXPLOSIVES for 


land clearing and soil improvement. 
Ask for “Handbook of Explosives” 383 F. 


| a E. 1. du Pont de Nemours & Co. 


Powder Makers Since 1802. 


WILMINGTON, 








DEL. 





























KISSELKAR_ 


_ TRUCKS 























ELECTRIC oa 


FOR EVERY 


Lumber Mill Requirement 


Heavy Lumber Wagons for.team or traction — 
wood or steel—any capacity up to 30 tons. 


‘Lumber Buggies, Trucks and Carts, wood or-steel 
—any capacity—to suit requirements. 


Steel Wheels, the everlasting kind—any size—any 
capacity — to fit any axle — plain or roller bear- 
ings. Also steel axles. They stop repair bills. 


ASK FOR CATALOG NO. 22 . 


ELECTRIC WHEEL CO. 


Box L.76, QUINCY, ILLINOIS 
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Ford Hauls with Kelly Trucks 


The Ford Motor Company, Detroit—pioneers in the standardization of units— 
have standardized their heavy hauling equipment with KELLY TRUCKS. The 
illustration above shows one of their 5-ton trucks. They also use Kellys of 3%-ton 
capacity. 


Their knowledge of what is best 
in material and construction; of 
what constitutes really practical, 
efficient and economical truck 
service, is represented in this selec- 
tion. It means a lot to you—to 
every manufacturer who has truck- 
ing or transportation problems— 
to know that there has been an 
authoritative verdict given on the 


KELLY. 


Investigate the KELLY TRUCK 
as the Ford Motor Company did. 
Study it in detail, Compare 
its working capacity, strength, 
power, flexibility, durability 
with any other truck. Note its 
distinctive utility increasing feat- 
ures—the special excellence and 
completeness of the KELLY or- 
ganization. 


“Like Kelly Does”—FREE 


We want to put your name on the free list of this valuable monthly publication 
devoted to truck transportation. Full of useful information for all truck users. 


THE KELLY-SPRINGFIELD MOTOR TRUCK COMPANY 


402 Burt St» Springfield, Ohio 


The Complete Line 


1%4-2%4-334-4-5 and 6 Tons 
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Kilns at Plant of W. G. Mitchell Lumber Company, Shortleaf, Ala. 


Dry Kilns That Meet 
Every Requirement 


in the mill or woodworking factory must necessarily 
be built to order. That is what we do. We build 


Moore’s “x; Dry Kilns 
to meet the exact requirements of each individual 


mill or woodworking factory. To prove the satis- 
faction they give, read the following testimonial : 


“The lumber comes out thoroughly dry, straight and absolutely free from checks. 
If our two Moore kilns are a fair sample, we can see no reason why you should 
not furnish every new kiln that.is built for drying Southern pine lumber, The 
Moore kiln is in a class by itself.” W.G. MITCHELL LUMBER CO, 
Shortleaf, Ala. W.G. Mitchell, President. 


WRITE US TODAY. 


L. MOORE DRY KILN CO. 


1005 Blanche St., Jacksonville, Fla., U.S.A. 














si am Tor 
Consult Your Jobber 


INLAND 
| Basic Open Hearth 


STEEL ROOFING | 
and SIDING 


Painted and Galvanized 


We have none to sell from Mill as it will 
take us many months to catch up with 
our orders. 


But we will gladly give you the names of 
jobbers near you who probably still have 
some of these splendid sheets in stock. 


INLAND STEEL COMPANY 


First National Bank Bidg., Chicago 
Works- Indiana Harbor, Ind. and Chicago Heights, Ill. 
Branch Offices- ST.LOUIS-ST.PAUL MILWAUKEE- DENVER-DALLAS 


















































Fight Wheel Log Wagons Reduce Hauling Costs 40% 








Our Self-Loading a 
Skidders 


illustrated herewith are indispens- 
able in any logging camp. For 
handiness, practical operation and 
a time and money saver, a trial 
easily proves their worth. We 
should like to tell you more about 
them. 


Further particulars 
yours for the asking 











Hundreds of them by some of the largest operators in the country~ -verify this statement. Built on a scientific It’s all in the eight ‘ 
I D e U principle, they require less power to pull a given weight over ag uneven road than with the cig 
n aily S€ . « © © © ordinary wagon and thereby save you money by increasing your facilities and saving time. W. eel construction 








“LINDSEY WAGON CO., sole Manufacturer Laurel, Miss. 










































PRICES 
ARE LOW 


QUICK 
SHIPMENTS. 


This truck is made 
of 3” oak. Very 
strong. Equipped 
with 28, 30, 36 or 
44’’ wheels. Other 
kinds in stock. 


rae - 
Send for circular and prices and say 
how many you want. 


We make Steel Wheelbarrows 


Archer Iron Works — 


CHICAGO. 

















/ The Best Book of 
Plans Obtainable 


More complete and up-to-date than any 
other similar book, in that it is not con- 
fined to plans for homes but it covers 
the construction of modern houses, 
bungalows, farm buildings, barns, store 
fronts, store buildings and garages. 
Besides the plans for the buildings men- 
tioned, the book deals also in a com- 
f atk ; prehensive way with the various phases 

of building construction, such as Stair Work — How to Determine Treads and 
Risers; Concrete Work; Window Frames; Brick Work; Columns and Splicers; 
Plastering — Rules for Paper Painting — Estimates; Roofs; Safe Loads for I- 
Beams; afters—Length and Table of; Figuring’ Labor and Material; Excavating; 
Carpenter Work; Specifications—it has a specifications form covering thirteen pages. 


If you haven’t a copy better order today—239 pages printed on a high grade of en- 
ameled paper, substantially bound in cloth, size 9x13 inches, $2.00 a copy poutgerd. 


Money back if it isn’t the book you want. 





AMERICAN LUMBERMAN, 431 South Dearborn Street, CHICAGO 
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DRY KILNS AND DRY KILN APPLIANCES 
~=. No Mystery 


about kiln drying. No ‘‘secret 
processes.”’ The three drying 
agents—heat, humidity and circu- 
lation of air—must be capable of 
being separately controlled, in 
order to secure the correct dry- 
ing conditions for the particular 
variety of stock you have to dry. 


That’s all.. Get perfect control 
and you get satisfactory results. 
That’s why so many saw and plan- 
ing mills have installed 


The Standard Dry Kiln 


—the kiln in which a// the drying elements 
are always under control. Write for the 
catalog. Address: The Standard Dry 
Kiln Co., 1529 McCarty St., Indianapolis, 
Ind. 


Ef 


is the testimonials from satisfied customers. We have hundreds of just 
such letters that not only show customers are satisfied with the results of 


The Emerson Automatic 
TRADE MARK. S JON MOIST AIR 


GiPReme DRY KILN 


but that also show them to be the best kiln on the market. If you 
will tell us about the kind of lumber you want to dry and give us an 
idea of the difficulties you are now experiencing, we’ll be glad to advise 
with you on an Emerson Automatic Moist Air Dry Kiln that is sure to 
meet your requirements. Do it today. 


‘Tis emerson Dry Kin G 


175 FIFTH AVE., NEW YORK 


I Eit STANDARD DRS WLIvV™N 


y 


; 




















Use Exhaust Steam to Dry Hardwoods—and Save Money 





HE National system of vertica/ piping enables you to install enough pipes to oper- 
ate your kiln on exhaust steam during the day and /ow pressure steam at night; or exhaust steam 
by day and high pressure steam at night wth part of the coils shut off. 







This is but one of many advantages for efficiency and economy in a National Hardwood Drier. 
Write for free folder ‘‘ 21 Questions to Ask about a Dry Kiln.’’ 


; e e 1132 East Maryland Street 
The National Dry Kiln Co., INDIANAPOLIS, IND. 
Manufacturers of all types of Dry Kilns 
for Hardwoods and Softwoods. 

















Vertical Piping is especially adapted to drying softwoods, Write for full information about the National Softwood Drier Today. 








“PROCTOR VENEER DRYER | 


NO CHECKS—NO SPLITS—ENORMOUS OUTPUT LOW LABOR COST 





DHE PHILADELPHIA TEX TILE MACHINERY CO., PHILADELPHIA 





: @ Covers every phase of shed construction and other buildings used in connec- 
: tion with a retail yard, with plans and illustrations. Has 176 pages printed 
um er e ons Tuc 10n on a high grade sepia paper, durably bound in Russian linen. Sent post- 


paid anywhere in the United States, Canada or Mexico for $1.50 a copy. 
BY MET L. SALEY AMERICAN LUMBERMAN, Publisher, 431 South Dearborn St., Chicago 
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The Patented 

















Hydraulic Guide Lift 


is only one of the 
special features of 


Wheeland 
Band Mills 


Sizes, 


6, 7, and 8-ft. 


Others are— 


Collar Oiling Water 
Cooled Boxes pro- 
vided with Vertical 
and Cross lining 
adjustment both top 
and bottom. 


Folding top guide. 


Quick opening low- 
er guide. 


Full floating ten- 
sion. 


Bed planed top and 
bottom — for easy 
installation. 


Built heavy—metal 
properly distributed 
for efficiency. 


The Wheeland Company 


Chattanooga, Tenn. 


Manufacturers of Complete Saw Mill Outfits. 


Western Sales Office, 18th and Upshur Streets, Portland, Oregon. 








How Many 
Thousand 
Feet per 


Day 
Increase 


do you need to induce 
you to look into this 
devicethat has added 
from 10% to 50% 
more lumber daily 
for other sawmills? 


The Soule Steam Feed 


stands today without a superior, according to the 
letters we receive from actual users—some of them mill 
men of many years experience, who have tried all other 
feeds and then found what they wanted only in ours. 
It’s full of ‘‘Working Points’’ that help sawyers do 
more work with less effort, which means MORE LUM- 
BER for you mill owners and LARGER PROFITS. 
LET US SEND YOU COMPLETE 


CATALOG, SHOWING FEEDS, LUMBER 
STACKERS AND LUMBER HANDLERS. 


Soule Steam Feed Works 


MERIDIAN, MISS. 





























NEW ORLEANS 








The Grunewald 


LARGEST, NEWEST, BEST HOTEL 
IN THE SOUTH. 





Cost over $2,000,000. 400 Rooms. European Plan. 
tes: 
$1.00 and upwards; with bath, $2.50 and upwards. 





































This shows one of 





a SSGES oe SIZES 


our “JUMBO” Edgers with 








working space 108 inches wide installed in the W. G. Ragley Lumber 
Co. Mill at Ragley, La. 


Preparedness 
Are YOU Prepared? 


How about your Edger? 


You cannot fail to appreciate the 
value of the Edger shown here if you 
are at all interested in good edging and 
big capacity. Steel feed rolls 6’’ diam- 
eter, arbor 534”’ diameter water cham- 
bered, ring oiling boxes, spring cushion 
for press rolls front and back.’ Frame 
in one solid piece. 

We design and equip complete lum- 
ber manufacturing plants. 


McDonough Mfg. Co. 


EAU CLAIRE, WIS. 
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McCormick Building, -Chicago, Ill. 








coal bills, lessen repairs and give maximum work for a minimum of expense. 


Our locomotives embody the best construction and are sturdily built. They are simple is design 
and all wearing parts are accessible for easy repairs. 


Interchangeable repair parts, sure to fit, are kept in stock for prompt shipment. 


AMERICAN LOCOMOTIVE COMPANY 


30 CHURCH STREET, NEW YORK 


Dominion Express Building, Montreal, Canada. 
N. B. Livermore & Company, San Francisco and Los Angeles, California. 
Northwestern Equipment Company, Seattle, Wash., and Portland, Oregon. 


Special. designs of locomotives are necessary 
to meet special conditions. For years we 
have been studying the conditions in all 
fields where locomotives are used and have 
designed our locomotives: to meet those 
conditions. 





Proper designs insure efficiency, reduce the 


A. Baldwin & Company, New Orleans, La. 














o 



















with drop stakes or adjustable chocks. 


This Bunk Will Interest You. 


The Russel Spear-Edge Bunk: is absolutely indestructible. The load cannot become discharged in transit. The 
stake drops clear and does not project beyond the bunk. Logs cannot slip over the spear edge. This bunk can be fitted 


No. 26 Russel Car Equipped with Spear-Edge Bunk, Showing Clearance of 


Russel Wheel & Foundry Co., Detroit, Mich. 


Stake when Load is Discharged. 























Industrial 
Works 


Locomotive 






































Cranes 


reduce the cost of hand- 
ling long, ties, pulp wood, 
y) timber and lumber. 


_ 











Write for Bulletin’ No. 211. 


INDUSTRIAL WORKS, | Bay City, Mich. 
NEW YORK, Office, 50 Church St. PHILADELPHIA, Office, Widener Blig. 


SELLING AGENCIES :—J. G. Miller, St. Louis, Mo.; C. B. Davis Co., Birmingham, 
* Ala.; F, H. Hopkins & Co., Montreal, Que.; N. B. Livermore & Co., San Francisco 
Los Angeles; Northwestern Equipmen: 





‘lumberman can afford to 








AFlory Hoist for Every Purpose 


Equip your log loaders, derricks, log skidders and 
logging cableways with Flory Hoists and reduce your 
operating expenses. No 






be without 4 Flory Engine. 


Ask for 
Catalog Today. 


S. Flory 
Mfg. Co. 


BANGOR, - PENNA. 








and t Co., Seattle and Portland. 


2 
¥ wh 
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BUILDERS OF 








We build them in all Sizes—Steam or Compressed Air. 


Porter Company, 














efelell lems) este) 15: 





545 Wood Street, Pittsburgh, Pa. 
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Heisler Locomotive Works, Whitney Engineering Company, Tacoma, Wash., Northwestern Sales Agent. 





Mictonel. nee a's ower - ea.) 


AND EQUIPMENT 





A Logging Camp is no 
Place to Experiment 


with locomotives if you are going to 
keep your logging cost down to the 
minimum. When you buy 


#-K- Locomotives 


you get a tried out product ready for 
constant hard work with minimum 
attention. 





rr 











Want to Seea 
Heisler in Use? , 


We've sold a lot of them to loggers on the 
strength of their reputation to give the best 
service with least repairs, and while most 
of them are operated in isolated places 
where repairs would-be hard to make, we'll 
gladly tell you the nearest point to you 
where one or more are in use. Do this, then 
go and see and talk to the man running it - 
before you buy. Catalog 115 A.C. will be 


sent you on request. 








ERIE, PA., U.S. A. \ 








Logging Economy, 
















No. 666-A 


Magor’s Two Bunk Skeleton Type 


STEEL TRUCKS STEEL DRAFT SILLS 
STEEL BUNKS STEEL DROP STAKES 


Any Capacity—Any Gauge—Best Designs. 


Steel Cars Eliminate Maintenance Charges. 


WRITE FOR CATALOG. 


MAGOR CAR COMPANY, ##vi% 


—BRANCH OFFICES— 
LONDON, ENGLAND, HAVANA, CUBA, SAN JUAN, PORTO RICO, 
No. 2 Norfolk St., Strand W. C. San Ignacio American Colonial Bank Bidg. 











coinmnenaillll 
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Steel 







show their true worth in your maintenance account as well 
as in the loads they carry. Consult us first and we'll tell 
you where you can see some of our cars in operation. 


CARS TO SUIT EVERY NEED. 


Kilby Car & Foundry Co. 


ANNISTON, ALABAMA 


ELECTRIC 

















Illustration shows a 
big electric derrick 
one of the largest in 
this country. 

‘We make them of 
any size or capacity 
i) either ofi steel or 
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BUILDERS OF 


LOGGING RAILROAD °° ncrciimen: 




















ima Loggers 


Serve You Well 


and Economically 


LIMA LOCOMOTIVE CORPORATION 


LIMA, OHIO 


Builders of Shay Geared and Direct Connected Logging Locomotives. 


CHICAGO: 520 McCormick Bldg. 














NEW YORK: 50 Church Street 











\ 


—_ 





CLIMAX "cranes, LOCOMOTIVES 


‘¢ 





CLIMAX MANUFACTURING CO., 313 W. Main nth CORRY, PA. 


FOR WOOD AND IRON RAILS i. 


Climax Locomotives are sacanabiaiee operated on steep grades and sharp curves 
Any weight or gauge. Get Catalog ‘‘H”’ 





0-4-0 Engines 


Where rail is sufficiently heavy—and it is, generally, in industrial yards— 
0-4-0 engines with saddle tank offer the advantages of great mobility; heavy 
weight concentration, giving relatively high tractive effort; ability to negotiate 
short radius curves, and the occupation of. very little track space. 





They may be equipped with superheater and outside valve gears, if condi- 
tions justify their addition. 


Full information on these and other Vulcan Locomotives on request, without 
obligation. 


VULCAN IRON WORKS, 1727 Main Street, Wilkes-Barre, Pa. 
New York and Chicago. 


Vutcan LOCOMOTIVES 


























Tha etinreie HesMiioed Tally Book 


CLIMAX TALLY BOOK 








pi fos ‘nd te 12 copies; $7.50. 
e 
the book Be eas Seticens tallies or AMERICAN LUMBERMAN 
431 So. Dearborn St. Chicago, Ill. 


the hand can be dropped to rest 


Note the Hand Strap Feature. 


; The ‘‘Climax’’ was designed by a practical 
hardwood inspector whose long experience had 

shown him what is needed, both i in arrangement 
of the pages and for convenience of handling. 

It is substantially bound in sheep, with stiff 
covers and round corners. The hand-straps 
(see illustration) are of heavy leather, riveted 
on; the paper, printing and special ruling are 
high grade. 

The size of the book closed is 434x834 inches 
and it has 110 pages. 











Price, 1 copy, 75 cents; 6 copies, $4; 

















ORDER “Do It Now” ORDER 


Don’t wait until your Logging Engine jumps 
the track because some of your Frogs and 
Switches are ready for the Scrap Pile. 





We are anxious to supply 


What You Need 
When You Need It 
and Will Do It Quick 


Ask for Catalog C 


The Cincinnati Frog & 
Switch Co., 
CINCINNATI, OHIO. 
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‘There Are Two Ways of Binding a comsuted 


-Which Do You Prefer? ; | SKIDS AND CONVEYS 


eee LOGS 3,600 FEET 
| Goodyear: Load — OVER TWO SPANS 


$2.00 Each ° 
$4.00 Per Pair Quam Returns carriage to woods at speed of half 
Y ly hook each e . ° e 
eg teap Agran ape mile per minute. Brings in load of one or 
this device over a link 


ot Geachan nek ont several logs at speed of 800 ft. per minute. 
the lever down—this . 

takes up the slack and 
the load is firmly 
bound. 








Write for particulars. 


LIDGERWOOD MFG. COMPANY 


Warranted to Please. 











A. B. Goodyear & Company 96 Liberty St. NEW YORK. 
f BLOOMDALE, OHIO, U. S. A. NEW ORLEANS, LA. SEATTLE, WASH. 
Woodward Wight & Co., Ltd. Lidgerwood Mfg. Co. 










































Phoenix Patent 
Car Stake Pocket 


Get-Rid-of-the Danger 
of Unloading Logs 


This Equipment is Safe 
Approved by Railroads 


Showing our Patent Car Stake Pocket — 
after trip lever was pulled. 


It will cut down your Insurance Rate. 


Pocket closed ready for stake. 


No chance for a car 
Stake-To-Stick-With-This 
Pocket as it releases 

two sides 


Phoenix Mfg. Co., EauClaire,Wis. 


WORKS ON NORTH SIDE 
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BOILERS, ENGINES 
MOTORS, BELTING, ETC 





AMEDI@*E-DULLEVS 
Why You Should Always 


Have a Few Sizes in Reserve 


AMERICANS are the easiest pulleys in the 
world to get, when you need them quickly — 
because there are over 60,000 in stock in our 
own five ‘‘strategically’’ located warehouses, 
besides thousands of others in the hands of 
our 200 and more agents in the United States 
and Canada. 

But whether your mill or camp be right in town, or deep in 
the backwoods, even the far-reaching service tor quick de- 
livery that we maintain cannot compare with having right 
on hand a few of the sizes that you need most. 
Remember, too, that AMERICAN Pulleys are always 
ready instantly, and with their interchangeable bushings, sin- 
gle sizes are equally well adapted to several shaft diameters. 
We will gladly give you full informa- 
tion as to the cost of maintaining a 
small reserve supply of this kind, if 
you will advise us of your minimum 
requirements. No obligation, of 
course. Your dealer will supply you. 


The American PulleyCo. 
4224-60 Wissahickon Avenue 
Philadelphia 


New York, 33-35 Greene St. 
Chicago, - 124 S. Clinton St. 
Boston, - - 165 Pearl St. 
Seattle, 536 First Ave., South. 
Williams & Wilson, Ltd., 
Montreal. 


The A. R. Williams Machinery 
Co., Ltd., St. John, N. B. 
Toronto Winnipeg Vancouver 





















A Dust Blowing Set 
Every Planing Mill Needs 


Your planers and woodworking machines must be 
free from dust and dirt if you expect to get a maxi- 
mum output. The secret of economy is in the keep- 
ing your machinery clean, for nothing wears the 
bearings and causes a general depreciation of value 
so quickly as dust and dirt. The 





(REG. U.S. PAT. OFF.) 


tee Dust Blowing Set 


should be in every planing mill and woodworking factory in the 
country. It has every feature of the compressed air system but 
at a much smaller expense for installation and maintenance. The 
special piping is unnecessary. The small electric motor, directly 
connected with the aluminum-incased pressure fan, is operated 
from lighting sockets. It can be 
easily and quickly moved to any 
part of your factory by unscrew- 
ing the plug. 

















Write for poe 
No. 201-C tod 


B. F. Sturtevant Co. 


HYDE PARK, BOSTON, MASS. 





























And all Principal Cities of the World. 




















CONVEYING AND POWER 
TRANSMITTING MACHINERY 


Cut Teeth or Machine Molded 


Made of 


Cast Iron, Semi-Steel, Cast Steel 



























































Send for Catalog 38. 


H. W. Caldwell & Son Co. 


CHICAGO, 17th Street and Western Avenue. 


NEW YORK, Hudson Terminal, DALLAS, TEXAS, 
S50 Church Street. 711 Main Street. 


Drop! ::: Drop! :': Drop! 


An unyarying quantity of oil, continuously fed— 
is perfect lubrication for Engine and Transmis- 
sion bearings. ‘This is the service you get from 


LUNKENHEIMER § 
OIL CUPS @& 


They maintain the rate of feed to which 
they are set, until the reservoir is empty, 
and no further attention is necessary other 
than filling. The improved regulating de- 
vices and filler caps with which these cups 
are equipped have proven thew reliability 
by years of satisfactory service. 









Lunkenheimer Oil Cups will not shake to 
pane when placed on vibrating machinery. 

hey are durable and reliable devices, and | 
are universally acknowledged as superior 
articles. 


From among the many types made, can be found a cup suitable for every requirement. 


LUNKENHEIMER GREASE CUPS 


incorporate the samc care in manufacture and the high grade materials and workmanship 
as the Oil Cups. The great variety of types made includes Plain, Screw-feed and Auto- 
matic, in Bronze, Iron and Steel. Ask for Booklet No. 523. 


Write for Catalog. 


tHE LUNKENHEIMER ¢e. 


—="*QUALITY "=— 


Largest Manufacturers of 
High Grade Engineering Specialties 
in the World. 


CINCINNATI 


New York Chicago Boston London 
23-5-2 
UNL 
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BOILERS, ENGINES, 


MOTORS, BELTING, ETC 


CONVEYING AND POWER 
| TRANSMITTING MACHINERY 




















accessible. 





P. J. CASEY, Sales Agt., 
Ranier Grand Hotel, Seattle,Wash. 


Boiler Fitted with Steel Casings. 


The C-H Vertical 


Water Tube Boiler 


THE LAST WORD IN SAW MILL BOILER DESIGN. 


A Perfect Sawmill Boiler free from all mechanical defects, capable of developing an overload 
of 100%; has a large grate surface correctly proportioned for burning all kinds of mill refuse. 
Furnace of the reverberatory Dutch Oven type. No large shells to burn or bag; practically free 
from repairs; no stay bolts, no braces, no flat surfaces. All parts cylindrical. Will occupy less 
space than any other type; can be cleaned absolutely free from scale in a few hours. Built extra 
strong for hard and continuous service, and will be good for the same pressure in 25 years after 
installation if given ordinary care. Boiler supported absolutely free from brick work.. All parts 


BOILER BUILT IN ALL SIZES 
Preferably in Sizes, 200, 400, 500, 600, 800 H. P. 


Can be furnished with 


The C-H Steel Casing. 


THE CASEY-HEDGES CO. 


CHATTANOOGA, TENN., U.S. A. 


W. L. HERRON, Sales Agt., 
Gayoso Hotel, Memphis, Tenn. 443 Boliver St., New Orieans, La. Southland Hotel, Dallas,Tex. 






Send for Catalog V-4. 


T. R. McDONNELL, Sales Agt., C. R. HERRON, Sales Agt., 




















LINK-BELT CHAINS 


For 
Saw 
Mills 


Superior in Design, 
Workmanship, 
Quality 

Higher Carbon 
Steel Pins. 

Patterns Full Weight 
Full Strength. 





Full particulars and prices on request. 


LINK-BELT COMPANY 


PHILADELPHIA CHICAGO INDIANAPOLIS 
TORONTO, Canadian Link-Belt Co., Ltd., « e 1189 King St., West. 
SEATTLE, Link-Belt & Dodge Products Co., « . 580 1st Ave. South 
PORTLAND, ORE , Link-Belt & Dodge Products Co., - 14th & Lovejoy Sts. 

A. R. Williams Machinery Co., Ltd., Vancouver, B. C. 
Eby Machinery Co.,San Francisco,Cal. Waterous Engine Works Co., Ltd., Brantford, Ont. 





Advertise In Your Home Paper 








The Money-Maker 
on the Farm Today 


It will pay you big dividends if you 
make your advertising interesting; 
suggest new ways to use lumber; 
encourage the building of homes 
etc. We'll help you keep your ads 
fresh if you'll give us the chance. 


<a Ask for our regular quarterly bulletin 
stiles ramets with just off the press. It’s full of sug- 
pore Pook yma saben aoe gestions. Write today for your copy. 
you many helpful pointers on 
the building, its uses, material 
and the-cost. Let get nts 


te seit med oe American Lumberman 


hing you will need 
herein a tock. Come tpt 431 South Dearborn Street 


ten ont Addr CHICAGO 



















































-MUSKEGON BOILER WORKS 


BPGNED, 


BOILERS Wey 
STEEL CASINGS 


*unoee® 


BURNERS 
PLATE WORK 


MUSKEGON MICHIGAN 











STERLING SLOW SPEED — LOW POWER BLOWER SYSTEMS 






FOR HANDLING 

SAW DUST AND SHAVINGS. 
Designs and Estimates free of charge. Results guaranteed. 

BLOWERS. CYCLONE DUST COLLECTORS. AUTOMATIC FURNACE FEEDERS. 


STERLING BLOWER COMPANY 








Main Office and Works, HARTFORD, CONN. Branches, New York, Boston and Rochester. 











IMPROVED SLOW SPEED SYSTEMS 


Cyclone Dust Collectors 
Automatic Furnace Feeders 
Steel Plate Exhaust Fans 
Exha ust and Biow Piping 
Cc d, manufactured, installed and guaran- 





teed. Old tow sor eeteead on none lines on most economical 
plans; Supplementary systems added where present systems are 
outgrown. Defective systems corrected and put in proper work- 


ing order. 
21st and Morgan Sts., CHICAGO, ILL. 


CYCLONE BLOW PIPE CO. 








Watchman’s ph Clocks 


10 Be Wad GF ae t Oe & OF, 


WRITE US FOR 


Hardinge Bros., Inc 


le 
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‘The Graton Knight Mfg. Co. 








fd 
Grapenght Dy 
SPECIAL BEL 
Solid Round 
Twist Round 

. Motorcycle’ . 


Auto Fan 
“V"’ Shaped,.e 


















eS 
ads 








STR 










LACE LEs 
BELT DRESSING 
BELT CEMENT 


, ete. 


SHO PLIES 


In Ss, Outsoles, Counters 
Box Toes, Welting 





OAK LEATHER TANNERS AND BELT MAKERS 
Worcester, Massachusetts, U.S. A. 









BRANCHES 
Atlanta Cleveland Detroit Kansas City . New Orleans Philadelphia Portland, Ore. San Francisco 





Boston Chicago Fall Riyer Minneapolis New York Pittsburgh St. Louis Seattle 


The Graton & Knight Mfg. Co. of Texas, Dallas, Texas 
Gelling Agents { The Graton & Knight Mfg. Co. of Wisconsin, Milwaukee, Wis. 
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Dependability and Reliability 


are insured when you buy 


Jeffrey ii Chains 


Because 


They have been developed to withstand the most exact- 
ing tests required of any chain built for Engineering 
Service—the most severe service encountered. 


Our Patterns are designed to produce Highest Quality 
Chains. 


Materials used in their construction are carefully selected. 
Workmanship and Methods used are the best obtain- 
able—insuring Highest Tenzile Strength, and all the other 


qualities that go to make a Dependable and Durable 
Product. 


‘They are made complete in our own ‘foundries and 


shops — every chain rigidly inspected before it leaves the 
factory. 


We have satisfied thousands of users during our 35 vears 
experience as Chain Builders. 


Jeffrey Manufacturing Co. 


901 North Fourth St., COLUMBUS, oO. 


BRANCH OFFICES : 
New York Boston Pittsburgh, 
Philadelphia Chicago 


Denver Milwaukee 
Birmingham |. Montreal 


Write for our Saw Mill Catalog and Price-List No. 160-1. 
You can then select the Chain or Part you need and get it on short notice, from 
any of the following Agents carrying the JEFFREY LINE in stock: 


Baltimore, Maryland—Carey Machinery & Supply Co. 
Richmond, Virginia—Smith-Courtney Co. 

New Bern & Wilmington, N. C.—Hyman Supply Co. 
Charleston, 8. C.—Bailey-Lebbey Co, 

Atlanta, Ga.—Cotton States Belting & Supply Co. 
Jacksonville, Fla.—Georgia Supply Co. 

Memphis, Tenn.—Reichman-Crosby Co. 

Nashville, Tenn.—Keith-Simmons Co. 

Montgomery, Ala.—Alabama Machinery & Supply Co. 
Savannah, Ga.—Georgia Supply Co. 

Fort Smith, Ark.—Meister Bros.-Bracht Co. 

Little Rock, Ark.—Thomas L. Cox & Sons. 

New Orleans, La.—A. M. Lockett Co. 

Houston, Texas—Pedeh Iron & Steel Co. 

Fort Worth, Texas—Texas Mfg. Co. 

Buffalo, N. ¥.—Hendee-Connor Co. 

Syracuse, N. ¥.—Syracuse Supply Co. 

Troy, N. ¥.—Tolhurst, N. Y. 

St. Marys, Ohio—Jasperson Supply Co. 

Cleveland, Ohio—Strong, Carlisle & Hammond Co. 
Cincinnati, Ohio—-Wirthlin-Mann Co. 

Indianapolis, Ind.—Indianapolis Belting & Supply Co. 
Louisville, Ky.—W. H. Neill Co. 

Kansas City, Mo.—Revere Rubber & Supply Co. 
Cedar Rapids, Ia.—Cedar Rapids Pump Co. 

Portland, Oregon—Portland Machinery & Supply Co. 
San Francisco, Cal.—General Mach. & Supply Co. 








WATERBURY 


“GREEN STRAND” 


LOGGING CABLES 


IN lumber work where ropes are constantly exposed to 

all kinds of weather, are chafing, slashing, and often 
traveling at high speed, “Green Strand’’ Logging 
Cables, have proven their superiority. Our claims are 
backed by the testimony we have from users in every 
lumber section throughout the country. 


Write today fora 
“GREEN STRAND’”’ 
PRICE LIST 


WATERBURY COMPANY 


63 Park Row, NEW YORK 


CHICAGO, 365 E. Illinois Street. . 

DALLAS, TEXAS, Powell & Ellet Company, 
911 Southwestern Life oo. 

SAN FRANCISCO, 113 Davis Street. 


We also make ARMORED ROPE, MANILA and SISAL CORDAGE, FIBRECLAD ROPE 


*BOSTON, 220 Franklin Street. 
NEW ORLEANS, 1018 Maison Blanche Bldg., 
Canal and Dauphine Streets. 











Mi HOG 





Built to cut your refuse wood of any kind into good fuel 
that can be handled by conveyer or blower. 

Yellow Pine Refuse or Stumps for Turpentine Extraction. 

Dye and Extract Woods. . 

Refuse from Planing Mills into Chips for Paper Pulp. 














MITTS & MERRILL 


1009 South Water St., SAGINAW, E. S., MICH. 


THE EBY MACHINERY CO., Selling Agents in San 
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The 
“TOWER” 
Line of 
Edgers. 


The 
“TOWER” 
One-man 2-saw 
Trimmers. 


83 sizes and styles 83 18 sizes 18 


THE “TOWER” 30-INCH, OR PONY, EDGERS 
and 


THE “TOWER” 32-INCH EDGERS 


30 and 82” wide in the clear between guides. ‘Two or three saws. For portable and small stationary mills 
having from 15 H. P. up and cutting from 5,000 to 20,000 feet in ten hours. 


THE “TOWER” 36-INCH EDGERS 


36”’ wide in the clear between guides. Two, three or four saws. For mills cutting up to 30,000 feet in ten hours. 


THE “TOWER” 42-INCH EDGERS 


42°’ wide in the clear between guides. Two, three or four saws. For mills cutting up to 40,000 feet in ten hours. 











* Left hand edger with levers for shifting saws. Rear table not shown. 
| 3 THE “TOWER” ONE-MAN 2-SAW TRIMMER, SMALL SIZE 
us With this trimmer one man can easily trim the output of a mill cutting up to 30,000 feet in ten hours. Made 
in nine lengths. Does more work in a given length of time with less waste of lumber than any other trimmer made. 
Ask us WHY. 
‘ THE “TOWER” ONE-MAN 2-SAW TRIMMER, LARGE SIZE 
For pills cutting up to 50,000 feet in ten hours. Made in nine lengths. 24 tow 
N. B. We always have a large stock of edgers and trimmers on hand, ready for immediate shipment. 
IRE: 
GORDON HOLLOW BLAST GRATE C€O., Greenville, Michigan. 
Also Manufacturers of 
The Celebrated Gordon Hollow Blast Grate. 
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Clark Bros. Co. 


OLEAN, NEW YORK, U.S.A. 


Saw Mill Engineers 


AND MANUFACTURERS OF 


Saw Mill Machinery 


A complete line of heavy-duty saw mill machinery 
covering the requirements of any kind of lumber 
including the largest and heaviest logs. 


SEND FOR CATALOG. 


ne CLARK HEAVY-DUTY SAW MILL ENGINE. 














Diamond TURN YOUR 
Double Anvil Hog | | SUABS®: MONEY 


———— — 


2 


Turns your refuse into 


More Dollars 
on the right side of 
the ledger. 
The 

ere “Diamond Hog” 
mans has been im- 
proved by the 
addition of a 
second anvil or cutting 
plate, insuring a prod- 
8 " saggeesc Our “‘LITTLE GIANT’? SLAB RESAW 
pn dis coat | | makes GOOD LUMBER out of MILL REFUSE 


fully by a blower sys- We Manufacture Four Sizes of Band Resaws 

tem. Cut-Off Saw Tables Automatic Hand Hole Cutter for Boxes 
Hot Roll Dryer for Veneer Lumber 42-inch Slab Resaw for Saw Mills 
Get on the profit side of the refuse question. Our | 47-inch Segment Resaw Glncing Machine 


be , 3 Automatic Cut-Off Saw Clam Press for Box Factories 
catalogue gives details —write today for your copy. 28-inch Double Roll Surfacer Paving Block Saw 


Power Feed Board Box Machine Rip Saw Tables 


Diamond Iron Works | Fischer Machine Works 


Minneapolis, Minn. | 1841-45 Carroll Ave., Chicago, III. 
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Increasing Call for New Tools! 





The great revival in wood-working lines within the 
past few weeks indicates that the better conditions will 
not only endure, but that all previous records will be 
broken. It is predicted that “the demand will make the 
newer labor and time-saving tools absolutely necessary 
to every shop that would handle its full quota of work 
with commensurate profits.” 


Doubtless you are already feeling the spur of in- 
creased demand, and the probabilities amount to almost 
a certainty that in the near future you must have some 
new equipment or lose profitable orders. That it will 
pay you to anticipate and get your orders in for new 
tools is proven by the conditions in the iron and and 
steel trades, which may have a bearing on your ability 
to secure these tools when you find them absolutely 
necessary. 


A reliable authority says—‘“the call for new equip- 
ment in wood-working establishments will probably be 
the largest ever experienced, and it will not be just a 
question of the time and labor required to get them out, 
but it is going to be difficult for the makers.to secure 
the necessary metals.” In some grades of material this 
prophecy is already coming true. 


Every thinking man who has noted how the metal 
industries are being taxed to get out orders, should 
recognize these facts and place his orders for new tools 
at once, or at least some time before he will actually re- 
quire them. : 


At present we can promise reasonably prompt de- 


liveries on Cutter Heads and Cutters, but would suggest 
that specifications be sent to us as soon as possible. 


Samuel J. Shimer & Sons, Milton, Pa, U.S. A. 
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The Hoosier Nigger Proof Head Blocks 


"THIS block and knee is of cast 


steel and is practically unbreak- 
able, and in combination with our 
heavy carriage and New Steel 
Set Works, is designed to stand 
the most severe usage in Hardwood 
and Pine Mills where niggers and 
kickers are used. Made to open 
48 to 54 inches. 


THE SINKER-DAVIS CO. 


Mfrs. of Hoosier Saw Mill Machinery. 





INDIANAPOLIS, IND. 




















er i Don’t Sell 
y Your Refuse 
RS. For Stove 





Send today for our Gar- 
= _ land Catalog and learn how 
a small investment will turn 
your refuse pile into big profits by manufacturing 


Pickets, Handles 
Lath and Trunk Slats 


Our Garland Mill 
has made a lot of 
money for over 
800 mill men and 
it will do the same 
for you. 


ORDER 
TODAY 


TheM.GarlandCo, 


BAY CITY, MICHIGAN 


Let a 
trial with the understand- 
ways if —eorn 


send you one on 


ing we'll pay freight both 











Our Superior Construction, 


by keeping the structure in perfect align- 
ment, increases the life of the machinery, 
assures correct cutting of the lumber and ~™ 
reduces maintenance of buildings and 
machinery to a minimum.. 2-3 aa 





If you are contemplating a new mill or any changes—either wood 
or fireproof construction—we shall be pleased to consult with you 


Saw- Mill Ciidtiructiot Co: 


A. W. Gokuins, ie & LESTER, 
President and Treasurtr, — "Vice-President, 


Real Estate Bank Building, . 


J. T, McANDREW, 
Sar 


SAVANNAH, GA. 
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:. AN FE. saw MILLS 


ARE THE 


World’s Standard 


They make the nanet and best lumber with lowest operating expenses 
and greatest real saving in stock. 

They handle thin saws successfully and cut with absolute accuracy. 
No matter what your work may demand we have a mill that will do it. 


WE MAKE A LARGE LINE OF OTHER MACHINERY INCLUDING 


Edgers, Pliners, Matchers, Trimmers, Log Hauls, Canters, Shingle, Lath and Clapboard Mch’y, 
Steam Feeds, Air Buffers, Rolls, Transmission Mch’y, Turbines, Power Traveling Cranes, Etc., Etc. 


THE LANE GUARANTEE IS BACK OF IT ALL. 





Our catalogs and prices are yours for the asking. We shall be glad to hear from you. 


LANE MANUFACTURING CoO., ‘oxTe™® 








Air Lift For Trimmers 


Basic patents owned by Allis - Chalmers Mfg. 
Company. Infringements will be prosecuted. 














1 ADVANTAGES 

2 Increased Capacity of Trimmer. 
i Reduction of Waste in Trimming. 
~ 


Higher Grade Lumber. 


Air control lever for each saw. 

All saws can be raised simultaneously by one 
movement of master lever. 

Trimmer can be changed directly to slasher 
by opposite movement of master lever. 


Substituting Air Pressure for Manual Labor 
gives the Trimmer Man time to get best re- 
sults and increases capacity of Trimmer 25%. 





For particulars and Bulletins address: 


Allis-Chalmers Manufacturing Company 


Offices in all prineipel cities, MILWAUKEE, WISCONSIN. 
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Efficiency Is the 


Keynote of Success 


whether around the logging camp or in your sawmill. 
Millmen realize that by selecting a high grade file for 
their men they make the work easier, faster and better. 
That’s the reason so many are now using 


Nicholson Files 


For over fifty years they have been recognized as 
the leaders; because of their superior cutting qualities, 
soundness, temper and long satisfactory service. Before 
we allow any file to be boxed and sealed we carefully 
inspect and thoroughly test every one to make sure that 
they are worthy of bearing our trade-mark. 








MOL, 
TRADE Soa MARK 
er mevmanon S.A. 


MCMBER OF 


Sold by Leading Hardware and Supply Houses. 





Write for eehenes today and also ask for your copy of booklet “File Filosophy.” 














Providence, R..I. _ 























Now’s the Time Owners of the Cres- 

Cr. cent Universal Wood Worker 
“Ce, Realize Profit on Invest- 
‘4 ment. 


No matter what you may think of the Pocket Plan- 
ing Mill as an added service feature for the 


the mill at retail lumber yard, you've got to ac- 

which _ men knowledge that it would be a 

re — at a time O great help in the Spring of the year when builders are all 
oing: q clamoring for cellar frames, door and window frames, bat- 

Disk Grinding, Panel 


sk . : tens, mouldings, etc., so that they can get an early 
Raising, Boring, Resawing, start on their ‘way You know how the sash 
Tenoning, Cross-Cut Sawing, and door houses are running full capacity 
Jointing, Band Sawing, Dadoing, 


: and how long it takes for your ord- 
Ripping, Grooving, Sanding and Mortising ers to be filled. Why let 


So you can see it does a variety of work which puts it in a class O them ae _ 
by itself. That's the reason so many retail lumbermen are installing it y egg nee 


Here’s 


in preference to any other small mill manufactured. The small cost of in- ages with 
stalling this mill is soon made back by the additional work they can turn out and . 





then they have a mill that is the equal of most large planing mills. Tell us about the 
conditions that are confronting you and we'll suggest the mill to turn you a good profit. 


@ 
Ask for our catalog showing this wonderful machine in detail or our new catalog which describes our splendid line of Band Saws, ; Quy, 
Jointers, Saw Tables, Planers, Disk Grinders , Shapers, Swing Cut-Off Saws, Borers, Variety Wood Workers, Planers and Matchers. Gp 





The Crescent Machine Co. Leetonia; onio 
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Keystone No. 5 


DISSTON 
Exhibit 


Panama- Pacific 
International Exposition 




















12 Highest Awards 
including 


4 Grand Prizes 


Saws, Tools, 
Files 





S88 ne 
(ssp 
“eee 
































Henry Disston & Sons, Inc. 


PHILADELPHIA, U.S. A. 

























OES 87 YEARS OF SUCCESSFUL MANUFACTURING OF SAWS mean anything to you 
sawmill and woodworking factory men? Surely, if you are in the market for a saw you will look to the manufacturer whose repu- 
a tation for making saws of quality ranks among the best. For 87 years Hoe Saws have been used by mill and factory men. This 
certainly proves their exceptional merits. Therefore, when you want a saw that stands right up to the work under the most severe strains 
and one that increases your daily output be sure to specify 
; Hoe Sa WS 
t- , 
; The fact that over 90,000 Hoe Chisel Tooth Saws are now running in all kinds of timber is certainly proof enough that “there is 
y more truth than poetry” in the above statement. 
j. When in need of a saw remember 
et There's only one BEST—Don't take “just as 
n good.” Genuine Hoe 
; Chisel Bits 
R. HOE & CO page: 
a 
504-520 Grand Street, 





NEW YORK CITY 


Successful Makers of Successful Saws Since 1828. 


Chisel Tooth and Solid Tooth Cast Steel Circular Saws. 
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| When he sees his : 
ATKI NS sve" SAW 


He knows he will get the 
best service in the world. 


THEY STAND UP LONGER. 


The excellence of SILVER STEEL insures a hard but tough temper—easy swaging qualities, no 
cracking, no lost teeth nor points. Just honestly built, highest efficiency Saws. That’s all. 


Atkins Always Ahead 


1916 bids fair to offer opportunities that may never come again. NOW is the time to get down 
to business and ‘‘dig hard’’. Equip with Atkins Bands, Circular; Gang or other Saws. Use 
ATKINS MACHINE KNIVES. ‘‘Finest on Earth’’. Have you secured your copy of our 
book ‘‘A. L’’. If not, write now. : 


E. C. Atkins & Co., Inc. ey 
Home ae ceckaeaar cae Ind. | 


Canadian Factory—Hamilton, Ont. Machine Knife Appel ae N. Y. 
7 Branches carrying complete stocks in the following cities. Address E.C. ATKINS & CO. ates 
Atlanta, Memphis, New Orleans, Portland, Ore. Seattle, Sydney, N.S. W, 


Chicago, Minneapolis, New York City, San Francisco, Vancouver, B. C. Paris, France. 


en orn 








Fesruary 5. 1914. 





DUXBAK 





Leather Belting 


is daily solving the problems of economy and higher efficiency 
in hundreds of American sawmills and woodworking factories. 

Every belt is made from the choicest hides procurable and 

is tanned and made waterproof by Schieren’s Waterproof 
Process, which renders it immune to moisture, steam or acid |{ ; 
fumes, but which retains a pliability and glove-like surface es , 
not found in the ordinary belting you buy. 

Duxbak grips the pulley tighter with a larger arc of con- 
tact than any other belt on the market. This means you get 
the maximum of service for the minimum of cost. Try a 

Duxbak on your hardest drives. 


Awarded the Gold Medal of Honor at the San Francisco Exposition. 





Have you heard of the “‘Lenix Drive?” Send today 
for pamphlet describing this cost-saving system. 


Tanners 
Belt Manufacturers 


40 Ferry St., New York re 


SEATTLE, WASH -305 First Ave., South. 226 North Third St. 


. DENVER - 1752 Arapahoe St. 
NEW ORLEANS, LA. 402-404 Canal St. a5 Secon Ade. 








DALLAS, TEX., The Texas Chas. A. Schieren 
Co., Inc., 205 So. Market St. 


BOSTON, 641-643 Atlantic Ave., Op. So. Station 


128 W. Kinzie St. 
PETERSBURG, VA..-.-.-.------- 122 Shore St. 
OAK LEATHER TANNERIES, Bristol. Tenn. 
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MANUFACTURERS AND DEALERS 


Use 


“OBER” Gauge Lathe 


for turning CANT HOOK HANDLES. 


Write for free catalogue No. 11 of LATHES, 
SANDERS, RIPSAWS, BOLTING SAWS, etc. 


The OBER Mfg. Co. 


Chagrin Falls, Ohio, U. S. A. 


Lathes for regular 
and irregular work. 
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“SLOW FAN SPEED 
LOW POWER 


SAVE MONEY BY SAVING POWER 


Write us and 
We will tell you how. 


The Allington & Curtis Mfg. Co. 


BOSTON. Saginaw, Mich. CHICAGO. 





Gate Valves for the Lumber Mill 


should be sturdily constructed of good metal, all parts 
amply strong to withstand frequent handling. These 
are a few of the desirable features which -distinguish 


Jenkins Bros. Gate Valves 


el el 


Slow Speed Power Saving 
Dust Collecting Systems 


Designed and installed. Our prices are consistent with 
the quality of work we do. Let us prove it to you. 


Alex G. Goethel Sheet Metal Works Co. 


818 Winnebago St.,. MILWAUKEE, WIS. 





from ordinary kinds. Their globe shaped bodies com- 
bine the greatest possible strength and rigidity, and at 
the same time allow a full free opening. 


Made in brass and iron body, in Standard, Medium and 
Extra Heavy Patterns. 


Specify Jenkins Bros. Valves by name and look for the 


Diamond Trade Mark. ere 
om Xo, 
Write us for 


Your dealer can J ad you. 
cataiogue No. 2 rnin be 
London. 


JENKINS BROS., New York, Boston, Philadelphia, Chicago, Montreal, 





oo on ae LOG RULES 
Bm pga gee 
ye ape Tats — hel — ee 





OF KT 


Every rule the result of a quarter 
century’s experience. 
Catalog on request. 


THE [UFKIN fPULE £0. 








Made i ar! numerous sivioe. and varieties, 
for every class of work. 


SAGINAW, MICH. 
NEW YORK 


And fast in filling orders for \ 
" DEALERS’ STOCK, ei ~~ aa TIMBERS AND TIES 


Long Leaf Yellow Pine 


In the Lumber Business since 1877. 
YOUR INQUIRIES SOLICITED. 








~& 
ks 
m 
z 
= 
wn 
Vo) 
u} 
hd 
on 
ies 
> 
oO 
3| 
O 
~) 
o) 
Y 
bay 
2. 
~» 
2 
= 
2 
E 
hee 
al 
—@ 
£ 
- 


Climax Tally Book 


The most convenient and practical hardwood tally book. 


The “‘Climax’’ was designed by a practical hardwood inspector 
whose long experience had shown him what is needed, both in 
arrangement of the pages and for convenience of handling. 

It is substantially bound in sheep, with stiff covers and round 
corners. The hand-straps are of heavy leather, riveted on; the 
paper, printing and special ruling are high grade. 


W. L. SYKES, 


W.S. WALKER, 
President. 


W. T. TURNER, WM. CAFLISH, 
Vice-President and Sales Manager. 


Secretary and Treasurer. Superintendent. 


EMPORIUM LUMBER COMPANY 


—— MANUFACTURERS —— 


Hardwoods, Adirondack Spruce and Hemlock 


New York Ofce, 17 Gad Liardwood Flooring | 
Central Terminal Bldg. General Office, 


W. E. VanWert, Resident Mgr. 201-211 N. Y. C. Station, UTICA, N. Y. 


MILLS AT:— Cranberry Lake. N. Y. Galeton, Pa: Conifer, N. Y. 


New England Representatives, 
W. R. Butler & Company, 
79 Milk St., Boston, Mass. 


Danby, Vt. 





The size of the book closed is 434x8}4 inches and it has 110 pages. 
Price, 1 copy, 75 cents; 6 copies, $4; 12 copies, $7.50. 


American Lumberman, 431 South Dearborn Street, Chicago 











s« | Quartered Oak | =. 


= mgiag Flashy 
wie Specialists = 
Wistar, Underhill & Nixon, 




















Real Estate Trust Building 
PHILADELPHIA, PA. 





WISCONSIN AND 


IDAHO WHITE PINE 
MAPLE FLOORING 


HEMLOCK, SPRUCE 


ROBERT C. LIPPINCOTT yettow pine 


537 and S39 Land Title Bldg., 


PHILADELPHIA . 


FLOORING AND TIMBERS 


PACIFIC COAST, LUMBER _ 











YELLOW aan 





Quartered White Oak Flooring 


COAL GROVE, OHIO, U.S.A. 











Manufacturers of Band Sawed— 


POPLAR | 
QUARTERED OAK 
PLAIN OAK 
CHESTNUT 
BASSWOOD 
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_ Abraham Lincoln’s Birthplace. In this log cabin the 
martyred President was born, February 12, 1809. The 
cabin is still standing, in Hodgenville, Kentucky, a monu- 
ment to the enduring qualities of wood: 
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A STORY OF QUALITY. 
CHAPTER VI.—GOOD SERVICE. 
The Best Finish and Factory Lumber Grown in the West. 


Craig 
Mountain 


Cork Pine 


We log by railroad at all times of the year and have the most 
modern, up-to-date equipment which, with our dry kilns, enables us 
to put any kind of lumber onto the cars in eight days from the stump in 
perfect condition. 

We have direct connection with all transcontinental lines, there- 
fore, can load rush orders on short notice. 











Leen RE ACR 





Grows only in Lewis 


' Grows 4000 feet above 
County, Idaho. 


the sea. 


For further particulars write the 


Craig Mountain Lumber Company, Winchester, Idaho 


G. S. PATTERSON, 687—26th St., Milwaukee, Wis. 
J. C. LACKEY, P. 0. Box No. 534, Kansas City, Mo. 


D. C. VAN OSTRAND, Box 247, Des Moines, lowa. 
G. A. JONES, 709 Lumber Exchange, Minneapolis, Minn. 


WISTAR, UNDERHILL & NIXON, 
Real Estate Trust Bidg., Philadelphia, Pa. 
BROWN COAL & LUMBER CO., Sioux City, la. 


——— Or Our Agents ————_ 
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a : MICHIGAN 
J ve tame Man HARDWOOD 
following items for prompt shipment: LUMBER 


some very low prices on the 

99 M ft. 13-16 x 2” Clear Birch Flooring 
34,000 ft. 13-16”"x1\” Clear Beech Flooring 
69,000 ft. 13-16”x1%” Clear Maple Flooring 
21,000 ft. 3-8” x2” Clear Birch Flooring 
73,000 ft. 3-8” x 2” Clear Beech Flooring 

&, 72,000 ft. 3-8”x2” Clr. Pl. Rd. Oak Flooring 

2 


45,000 m8 oi Pee Quartered . 
ech, Birch and O 


Write for Prices 


W.D.Young @ Co. 


Bay City, Mich. 
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The Pigeon Holes of 
1 ge 
My Mind 

A neat little &2—P&2 Memo Book that 
tucks away in my vest pocket, and carries 
all the small details that I might other- 
-wise forget. It’s so compact that I never 
know it’s there till I need it; so 
handsome I|’m proud to take it out 


in any company, and so altogether 
useful that I wouldn’t be without it. 


I can take out full sheets and put 
in fresh ones in a second so I’m not 
carrying around a lot of dead matter, 
and the little index makes it simple to 
locate the item I want. 


I have another one a bit larger that slips into my coat 


pocket; in fact you can get them almost any size you want; 
and if you are sure they’re @=/-/Pi=m you can count on their 
lasting for years.. 


Down at the office we use w@=fPrm Ledgers, Post 


Binders, Price Books and a host of other loose leaf devices, as 
well as stock forms designed for nearly every business need. 


All first class stationers sell <=]-Pim Books and Forms 


=4\\V al 


i SSSA 1) 


SSS i 
a 
} Ue Wi 


ETT SSNS 


Send for Catalog 122 


Irving-Pitt Manufacturing Company 


Largest Loose Leaf M facturers in the World 





Kansas City, Missouri 








For Forty Years Wilce’s Hardwood 
Flooring has met the requirements of deal- 
ers and builders whose trade demanded 
Superlative Quality. Time has 
wrought no change in its popularity be- 
cause. our facilities have kept pace with 
modern ideas and methods. To insure 
your customers supreme satisfactiou order 


WILCE’S “UNEQUALLED” 
HARDWOOD FLOORING 


We want to send you our booklet which tells in de- 
tail about our “‘Unequalled Flooring’ 


ea 


500,000 Feet 





Yellow Pine 
Lumber 





Daily Capacity 











insures Immediate 
Shipment 


of your orders. When you want the best in 
Yard Stock, Shed Stock, or Timbers order 


Yellow Pine 
7 Lumber 


We know the needs of the retail dealer and 
can supply you with anything from moulding to 
big timbers. 


QUALITY 


K-B 


SERVICE 


Try us on your next order. 


KRAUSS BROS. LUMBER CO. 


GENERAL OFFICES, NEW ORLEANS. 











IF you want the most beauti- 
ful, uniform colored, Soft 
Textured 


White Oak Flooring 


that you ever saw, ask us about 
it. We make it. 


QUARTERED WHITE 
PLAIN WHITE AND RED 


Forman’s Famous 
is the Brand. It’s 


99 3 % Perfect 


which’ is some perfection in 


Hardwood Flooring 


Maple Flooring 


also of the same high standard. 
Write us today. 


Thomas Forman Company 
DETROIT 
Band Mills, Heidelberg, Ky. 
en tone 


General Offices, Detroit, Mich. 
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ROCK MAPLE 


e I D EA Ls FLOORING 


is the best that modern machinery and skilled workmen can produce from “Michi- 
gan’s Celebrated Selected Rock Maple. It is as near perfect as man can. make 
flooring and the fact that we guarantee every foot of it shows our own confidence 





in its quality. 
We also manufacture everything in Yard Stock from White Pine, Norway, 
Spruce, Tamarack, Hemlock, Balsam, Elm, Beech, Birch, Ash, Balm of 


Gilead, also Cedar Poles, Posts and Shingles. Try us on straight or mixed cars. 


Send us your next order. 
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I STEPHENSON CO. Trustees 


WELLS, MICHIGAN 


H. A. J. UPHAM, Vice Pres'’t. 
MILWAUKEE, WIS. 


ISAAC STEPHENSON, Pres'’t. 
MARINETTE, WIS. 





R. E. MacLEAN, Secy. and Treas. 
WELLS, MICH. 








and Durability of Compo-Board.. 


Just as Compo-Board has stood the test of the high seas, so it has also stood the test on land— 
in thousands of homes, offices and factories. It resists cold, heat and fire; is moisture proof and 
withstands the knocks of furniture and other articles without marring, cracking, warping,’ buck- 
ling or shrinkling. : 





is the only wallboard with a wood core. That alone distinguishes it from all other wallboards 
It’s a feature that gives Compo-Board strength and rigidity and keeps it from cupping and 
buckling when nail- 
ed on studding. 


We sell Compo- 
Board through 
dealers only and 
have an excep- 
tionally attrac- 
tive proposition 
to make you. 

It will pay you , 
to investigate. Better write 
now for sample and open territory. 


The Compo-Board Co., 











Smoking Room, S. S. Matsonia, Ceiling paneled with Compo-Board. 



























There’s 
a good 
profit -in 
Compo- 
Board for 
dealers. 


Write 
Now. 


MINNEAPOLIS, 
MINN. 





TRADE MARK ————————_—_————— 





FeBRU 
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‘*The resin test is somewhat cumbersome to apply and is 
not recognized by the lumber trade.’’— Hoxze. 


















etter Vel Y MMM HOSS 
ty NA a 


—S 


Chis question of a necessary test arose through the practice of substitution. 


Chat is, a contractor in the consuming territory would specify strictly long leaf 
structural material. 


Che Middleman would accept the order and proceed to assemble a miscellaneous 
lot of ‘‘Cuban,’’ ‘“‘Loblolly’’ and other species not adapted to such work. 





Che result was dry rot, breaking or sagging of beams unable to carry their esti- 
mated load after a brief service in the structure. 


Cady Quality will ‘‘prove’’ in any test to which it may be put for resin, density 
and tensile strength because it is One Hundred Percent Pure Long Leaf. 


Qur record is behind it and we guard that record zealously. 


Vou can secure dependable long leaf structural material by specifying the brand 


“CADY” 


Demand the Brand 











Western Union wire direct to our office. 


W. M. Cady Lumber Co., Inc. 


McNARY, LOUISIANA 
Rapides Parish 
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ROuGH AND DRESSED 


DAILY CAPACG.ITY 150,000 FEET 


Port Sr. Joe,Froripa 


| T HE fact that we are operating in one of the finest stands of Virgin Growth 





Genuine Long Leaf Yellow Pine in the South has attracted a great deal 
of attention and we are daily receiving inquiries from dealers all over 
the country who realize the advantages offered by getting in on the 
ground floor with Port St. Joe Pine. 

It is our intention to supply the trade with only lumber of high quality, pos- 
sessing a light, clear and beautiful grain. You will appreciate our efforts once 
you stock Port St. Joe Pine—it’ s sure to be a “leader” with exacting buyers and 
builders because of its superior merits. 


A daily capacity of 150,000 feet i insures prompt attention to all your orders. 
Try us next time on either straight or mixed cars. 


RAIL AND CARGO SHIPMENTS. 


P. N. COLEMAN LUMBER COMPANY 


General Sales Agents, SAVANNAH, GEORGIA 
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** EXCHANGE” 


QUALITY 


** EXCHANGE” 


SERVICE 


CAPACITY 


LONG LEAF SHORT LEAF 


Branded, Guaranteed Finish, Ceiling, 
Calcasieu Timbers. Flooring, Siding.. 


ANIM UULNAUUANUARUUANUUONOUOMASLUEUAASASE UATE 


Honest now 
“Ts it 
as good as 


KIRBY’S?” 
































OAK FLOORING 


Mixed in Cars with Pine. 











MISSOURI LUMBER 


AND LAND EXCHANGE CO. : Legarpeocomnseh cs 
4 . . Aang Pkg N G, : HARRY T. KENDALL, General Sales Agent 


W. E. FARNAN, Ass't General Sales Agent 
J.B. WHITE, Sec’y & G. M. HOUSTON, TEXAS 


J. H. Berkshire, President. H. McGill, 
J. W. Fisher, Vice-President. Ties and “Timber Dept. 


F. R. Watkins, Gen’l Sales Agent. 
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Nature Has Supplied 
Strength and Durability 





to every one of those large long leaf yellow pine trees in the 
Calcasieu district. Soil, moisture and climatic conditions 
are just suited to the growth of dense, heavy resinous trees— 
and you know these are the essential factors for strength 
and durability in Structural timbers. 


Long 


Calcasieu “* Timbers 


‘are today favored by architects and contractors of mill construction 
because of their natural superiority and uniformity in grades and millwork. 
To protect you against substitution of species or grades, and to provide an 
easy method of identification, the Associated Mills of Calcasieu District have 
adopted the trade-mark shown herewith and now plainly stamp every 
timber they manufacture. By insisting on having these trade-marked 
timbers you are not only guaranteed the finest specimens of genuine 
Pinus palustris, but also timbers graded to meet all present day specifications. 


Insist on this trade-mark being on every 
timber you buy—it’s the stamp of Quality 


Associated Calcasieu Long Leaf Mills: 


CROWELL & SPENCER LUMBER CO. 
LONG LEAF, LA. 
PAWNEE LAND & LUMBER CO. 
PAWNEE, LA. 
INDUSTRIAL LUMBER CO. 
ELIZABETH, LA. 

PEAVY BYRNES LUMBER CO. 
KINDER, LA. 

Sales Office, Shreveport, La. 

W. G. RAGLEY LUMBER CO. 
RAGLEY, LA. 
LOUISIANA SAW MILL CO., Ltd. 
GLENMORA, LA. 

Sales Office, Consolidated Saw Mills Co., 
St. Louis, Mo. 

FOREST LUMBER CO. 
OAKDALE, LA. 


Sales Office, Missouri Lumber & Land Exchange 
Co., Kansas City, Mo. 
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We Do Something More 


than give our customers 


QUICK SERVICE 


Our responsibility does not cease when an 
order is loaded, and the car off our tracks. 





Our Traffic Department | 


not only gives your car the quickest and 
most direct routing, but keeps in daily 
touch with all the railroads concerned 
in its delivery, and until it arrives at 
destination. 


Test Us Out 


with an order for a mixed car of -.our 
soft and white ARKANSAS HILL PINE, 
“Fourche River” OAK FLOORING and 
“Quality First” LATH. 


Fourche River Lumber Co. 


BIGELOW, ARKANSAS 
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CSCYPRESSCQK = 


“THE Wood ETERNAL” Dee me usmo 
We have excellent timber ...... 
Plenty of it 


Ample room for sorting and handling 
Sheltered loading docks 


er Unequalled manufacturing facilities........... 0.0... ccc eee cence eee 
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therefore quality. 

therefore permanency. 

therefore well manufactured lumber. 

therefore uniformity. Sues 
therefore dry lumber. 

therefore smooth workmanship. 


therefore individual service. | Gpress 
Hurton- Swartz Co 





YELLOW PINE 


RAUL 


LUMBER 
co. 


BIRMINGHAM ‘ALA: 





“PAVING BLOCK STOCK 
CREOSOTED TIMBERS 
YARD and SHED STOCK 
LATH and SHINGLES 





Same Management 
Burton - Swartz Cypress Co. 
Burton, La. 
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| Annual Capacity 
| 70,000,000 Feet 





“Te woos ErEmmas” = 


i (@press (0. of Florida 







In the Heart of 


The Best Cypress 
District 
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ef ageber Buyer 


Reasons Why You Should Buy 
Long or Short Leaf Yellow Pine 


24,366 carloads of Long and Short Leaf Yellow Pine and Oak were 
shipped from our mills to approximately 2,500 dealers in 1915. This, in itself, is a 
story of achievement that should make every lumber dealer stop and think. 


Before your Spring business begins, your lumber orders will have to be supplied. You 
want to buy lumber that will please. You want to buy lumber that will help sell itself 
by its very appearance. You want to buy lumber that will stand the test when placed 
in use. The grade and quality of our lumber satisfied 2,500 dealers in 1915, we feel 
that it ought to stand your test. 


You cannot afford, in justice to yourself, not to have our prices on everything and any- 
thing in Yellow Pine, either Long or Short Leaf, before you place your Spring orders. 


All of our common lumber is either soda dipped or kiln dried, which absolutely insures 
you bright stock, and thus is a far better seller than blued material. 


We can ship you almost anything in Edge Grain Flooring, Mouldings, Ceiling, Boards, 
Lath and Dimension lumber, in mixed cars, and it makes no difference what your par- 


ticular trade may require, its wants may be supplied from our famous Calcasieu Long 
Leaf district or from the Short Leaf belt of Arkansas. 


Our “Forked Leaf” brand of Oak Flooring in point of grade, manufacture, appearance 
and lasting quality cannot be excelled. You as a lumberman, will be pleased with it, 
and if you have it in your sheds it will sell to your customers on sight. 


The best lumber to buy is the lumber that sells itself, and does not need a lot of explain- 
ing to tell of its advantages. We can ship this lumber in straight cars, or mixed with 
Arkansas Short Leaf Yellow Pine. 


Our prices come to you just as quickly as you desire, either through our general office, 
or Our representative in your own particular territory. 


The Long-Bell Lumber Co. 


R. A. Long Building, KANSAS CITY, MO. 
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W HAT we have done heretofore i in the way of prompt and 
efficient service rendered our customers among the retail yard buyers 


has represented merely the trying out of preparations for the crucial test we 
expected would come when prosperity returned. There’s no denying Preparedness is 
a big step toward success and that’s the position we’re in right now — able to fill your 


~” General Yard Stock 


Including 


Short Leaf Finish, 
Case, Moulding 


and Base 














Service 
Prepared 
For Its 
Maximum 
TEST 


Retail Yard 


Preparedness 


today means more than just putting in a stock of lumber. It means that you must stock lumber of 
Quality, for on every hand you hear exacting buyers asking about the easy working qualities, etc., of the 
lumber they buy. Naturally, it is your desire to satisfactorily supply their every requirement, and to do this we would 
suggest that you send us your next order. 


BIG VALUE LUMBER — In the manufacturing of our lumber we utilize MIXED CARS— To enable you retail dealers to minimize 
every part of our logs, bearing in mind at all times just the specific use of your investment and keep your money constantly working, we 
each finished piece of lumber. offer you every facility for prompt shipment of mixed cars. In addi- 


: tion to general yard items we also specialize: — 
SOFT TIMBER — Another reason why we are particularly proud of our finish, 


case, base and moulding is the fact that we know it is equal to the best on the 3” E. G. FLOORING — Carefully manufactured from material specially 
market because it is all cut from good, soft Texas Short Leaf Pine and you selected for flooring, and the fact that less than 10% of our total output 
know that fact in itself should warrant you stocking it. is edge grain, bears us out in this statement. We also make 4’’ flooring. 


Remember, we ship only from our own mill—hence are personally responsible for quality. 


Carter-Kelley Lumber Company, Manning, Texas 











§ oe Our Service “ # 


OVER 
is based on large and well assorted stocks and every 


One Million D oll ars odin “nae the efficient and prompt 
aoeninpheomdsedaadi Long Timbers and 


eamcaee? Yellow Pine Dimension 
Manufacturing Lumbermen’s Underwriters When you need any of the big stuff quick put us to 


the test. We tolerate no excuses or incompetency 
in our shipping eee 













and there remains to the credit 
of members over 


Nine Hundred Thousand Dollars 

















The membership, which is constantly increasing, is now com- 
posed of nearly four hundred and fifty of the best saw mill plants 
in the country. Insurance in force exceeds thirty-five million and 
nearly three million dollars has been paid in losses. 



























If you have a first-class plant adequately protected and are in- 
terested in low cost fire insurance, correct policy forms, an inspect- 
ion service which may save you from a disastrous fire, with the 
certainty of a prompt and equitable adjustment in case loss does 
occur, and wish a list of members and annual statement we will be 
glad to hear from you. 










North-West Corner of Our Yard from Derrick No. 2. 


Yellow Pine Co., of Philadelphia, 


Pennsylvania Blidg., 


Rankin-Benedict Underwriting Co. 
Attorney in Fact 


—— Portland, Ore. KANSAS CITY, MO. 
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No Longer Is Price Coaudered 


the important factor in buying lumber that must stand the test of 
time and the elements. Today builders demand Qua/ity and Dura- 
bility and to supply their needs most satisfactorily you must have 


CYPRESS 


“The Everlasting Wood ” 


It comes in good widths, has a pleasing grain and close fibre and possesses all the 
necessary qualities of long wear to back you up in your service talk. If you haven’t 
already stocked Cypress, you had better do it now and prepare for the calls you will 
have for it this Spring. Any of the firms listed below will be glad to advise with 
you on the best selling items. 


Hebard Cypress Company, Waycross, Ga. 
Standard Lumber Company, Live Oak, Fla. 
Big Salkehatchie Cypress Co.,Varnville,S. C. 


Burton-Swartz Cypress Co. of Fla., Perry, Fila. 


Everglade Cypress Company, Loughman, Fla. 


Cummer Cypress Company, 
Jacksonville, Sumner, Fila. 


East Coast Lumber Company, Watertown, Fla. 
G S. Baxter & Co., Jacksonville, Fla. 


New York—15 Williams Street. Mills: Fargo, Georgia. 











AMERICAN LUMBERMAN Prsavary 12, 1916 




















Bi RC =| For Quick Delivery 


200,000 feet 4-4 Birch 
50,000 feet 5-4 Birch 
25,000 feet 8-4 Birch 


5-4 & 6-4 1st & 2nds only; 4-4 1st & 2nds and 25% Common; 
all 6’? and wider, 8’ and longer, 50% 14 & 16’ lengths. 


D. W. Baird Lumber Company 


KILN DRIED OAK, GUM AND BIRCH 
026-1040 Telephone, 
West 22nd Street, CHICAGO Canal 1928 














From where the best Birch grows, sawed 
all ONE INCH, UNSELECTED, & HONEST 
GRADES. 





LET US QUOTE YOU. 


VILAS COUNTY LUMBER COMPANY, 


J. A. Gorman, Sales Mgr, 
Mills at Sales Office, 320 New York Life Bldg., 


Winegar, Vilas County, Wisconsin. CHICAGO, ILL. 








THE JOHN GILLESPIE LUMBER CO. 


DEALERS IN 


LUMBER 


Lath, Shingles, Posts, Etc. 
FOR BUILDING PURPOSES. 


General Office: Laflin So. of 22nd St. 
Telephone, CANAL 1006. CHICAGO 





White Star Lumber Company 


D. LIGHTBODY, Pres. D. McLEAN, Vico-Pres. C. E. CONKLIN, Sec. & Treas. 
811 Lumbermen’s Exchange Building, CHICAGO, ILL. 


—— MANUFACTURERS OF — 


HEMLOCK and CEDAR 


Jobbers of Phone Randolph 1069 Sales Agents For 
YELLOW PINE MILLS AT REDWOOD 
FIRand REOCEDAR MATTOON, WIS. Manufacturers Co. 





















Pilsen Lumber Company 


WHITE PINE, YELLOW PINE 
HEMLOCK, LATH & SHINGLES 


Straight or Mixed Cars 


Quick shipments from our mills or from a large stock 
in our seven acres of yard at 


Laflin and 22nd Streets, CHICAGO 


F. E. BARTELME, President. J. M. RIEL, Secretary & Treasurer 


THE KEITH LUMBER COMPANY 


Importers, Manufacturers and Dealers 


Hardwood Lumber, Mahogany 
FOREIGN WOODS 
seg 2350 Laflin St., CHICAGO 








Geo. D. Griffith & Go. 
WHOLESALE LUMBER 


805 LUMBER EXCHANGE BUILDING 
CHAS. C. HUBBARD, Madison and La Salle Sts. TELEPHONE, RANDOLPH 
Manager Hardwood Department, CHICAGO 2165 


For hardwood lumbermen, 
CLIMAX TALLY BOOK tires cca’: 
inches. Finger as 
to hold book open when tallying. One copy 75c; te gre twelve, $7.50. 


American Lumberman, 431 S. Dearborn St., CHICAGO. 











Maisey & Dion, cooms's:.*Sounsr tena Chicago 


WE HAVE LARGE STOCKS OF 





ploy Dp iP 8, and our shipments are never questioned. 


Oak, Poplar, Chestnut, Birch and Basswood 7.10: HARDWOODS 27227222, 270", ano mares 


You will not be compelled to hold lumber tor settlement it you buy from us, as we em: © 


W. 0. KING & COMPANY 


Wholesalers and Exporters 














Cable Address_KINGLUMBER 2452 Loomis sk CHICAGO 












D. S. PATE LUMBER CO. 


Yellow Pine and Western White Pine 


Ranaeipn 6340 1221 Lumber Exchange Bidg., CHICAGO 





leases 








GEO. T. MICKLE LUMBER co. 


Manufacturers and Wholesalers 
YELLOW PINE AND FIR LUMBER 
WESTERN WHITE AND IDAHO WHITE PINE 


| MILLS_Lawiey, Ala.; Hattiesburg, Miss. Stock Exchange Bidg., CHICAGO 
’ Exclusive Eastern Sales Agents, DOUGLAS FIR LUMBER COMPANY, Pertind, Ore 
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When you want— 
California Sugar Pine 


California White Pine 


Arizona Soft Pine 


or their products, such as Doors, Open and K. D. 
Sash, Mouldings, Lath, Cut Sash and Door Stock, 
or Incense Cedar and Pencil Slats, let us tell you 
what we can do. 


DOMESTIC and EXPORT ORDERS executed PROMPTL?. 


REPRESENTATIVES: 
H. R. DUNIWAY, D. H. CALE, (Missouri,) 
“ 18 Broadway, N. Y. City. bins soe States) 807 Beacon Building, Wichita,Kas. (Kansas) 
LOUIS WUICHET, A. H. BROWN, Dallas,Tex. (Texas, Oklahoma) 
- 716 Railway Exch.,Chicago, Ill. (Middle States) 4419 Live Oak St. (Arkansas, Louisiana) 


Teak wi C. R. HARPER, (lowa, Nebraska, | FRANK N. KRUSKE, (Colorado, New Mexico) 
f ki mercat 2965 Pacific St.,Omaha,Neb. (Minn., So.Dak.) Box 623, Albuquerque, N.M. (Southwest Kansar) 
\ ei | 
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A 
Daily 
Capacity 


300,000 Feet 





Interior view of long sorting shed—exterior of which is shown above. 





- High Grade, High Altitude Timber 
such as grows on Looking Glass 


Mountain is responsible of our 
comparatively low priced, big value lumber. 


Inasmuch as it is only through comparison that we are able to 
determine the value of any commodity, we unhesitatingly adopt 
the words of some of our good friends who have insisted that ours 
is truly low-priced; big value lumber. We have always maintained 
that the softness of our timber made our lumber easily worth more 
than lumber coming from the lower altitudes, and when we sold it 
at practically the same price, the buyer did actually receive a con- 
siderably bigger value. You'll see the point once you try our 


Pine, Fir and Larch 
Lumber, Factory Plank, Finish and Yard Stock 


In our milling facilities we have spared no pains or expense to 
maintain a quality of mill work equal to the best, and this precau- 
tion. coupled with the natural advantages of our timber gives us 
every reason to think our lumber would bea help to you in building 
up your trade. 


Why not try a mixed car? 


The George Palmer LumberCo. 


LA GRANDE, OREGON. 














| 
L 


Anaconda Copper-fining Company 


| Lumber Department 
Bonner 





Montana 


















Western Soft Pine 
Larch Lumber. 


Box Shooks, Lath, 
Moldings, Sash, 
Doors, Millwork. 








QO Ore P s 
regon (i) Fine 
Because of our enormous distributing capacity of 1,400,- 

000 feet to draw from every ten hours and being the 
largest concern manufacturing Yellow Fir, we are able 


to promptly take care of your orders for any quanti- 
ties of 


Long Timbers %°2" Car Material 


When in need of anything in lumber write or wire at 
our expense. We will gladly give you careful attention. 




















Large Stocks of D Selects 
and C Selects & Better 
for Eastern Trade. 


When you need Quick Shipment remember _ 
our stocks are two hundred miles, or more, closer 


to you than most of the Western Mills. 









Booth-Kelly Lumber Co. 


SALES AGENTS. SALES AGENTS 
E:R. & R. G. HUTCHINS, Eugene, Oregon. W.H, ANDERSON, 


Northera + Chicago, I oe 511 Chamber of Com, . 
Bids. I. Eastern Distributing Yards: aor degg 
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Direct from the 


Tree to your Pile 
RED RIVER-CALIFORNIA 


offers you the highest quality with prompt and 
reliable deliveries at prices that put money in 
your pocket. 








@._ In the great dim forests of the 
high Sierras the mighty Sugar Pine and 
California White Pine reach a size unequal- 
led by any other member of the pine family. 
Climatic conditions and the altitude have 
here produced the finest qualtity of soft pine 
wood. Light weight, softness and uniform- 
ity of texture are the qualities that make 
RED RIVER-CALIFORNIA superior to other 
pines. 


@_ Logged, sawed, manufactured 


and shipped by one organization. Continu- 
ous operation every day the year ‘round. 


Output 750,000 feet per day. 
Box shooks, sash and door stocks and 


cuttings, extra wide factory clears 
and uppers and special items. 


RED RIVER-CALIFORNIA is mak- 
ing money for our custom- 
ers from Coast: to Coast 


and from Gulf to Lakes. 


There is plenty to 
go ‘round. Why 


not try a car? 













Paul Bunyan smiled and remarked, ‘‘Any Pine 
user that doesn’t know RED RIVER-CALIFORNIA 
reminds me of a Cook I had once that knew noth- 
ing about Flour. He could make nothing but Soup. 
Breakfast, dinner and supper—give him his way and 
he’d have fed us with a Hose. When I moved Camp 
away from the Lake he was Helpless and Quit. Some 
people mourn for old-fashioned White Pine. ‘It’s all gone,’ 
they say. What they don’t know about Pine would fill a 
Lumber Yard.”’ 


The Red River Lumber Co. 


‘PRODUCERS OF WHITE PINE FOR 45 YEARS’’ 



































807 Hennepin Ave. 
Minneapolis 
Chicago Yard: 2221 South Ashland Avenue 


Mills and Factories: 
Akeley, Minnesota and Westwood, California 








Sales Offices: 
Minneapolis Akeley Chicago 
Westwood San Francisco Watsonville, Cal. 


We would like to send you a couple of booklets, ‘‘Tales 
About Paul Bunyan’’ and ‘‘Facts’’. Send us your address, 
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A Time and Labor-Saver— 
Therefore A Money-Saver 


This is the verdict of contractors and retail yard sae ee 


men who are catering to the demands of exacting 
builders, by specifying 


Southern 


Idaho Soft Pine 


for case, base, 


finish, ceiling, siding, flooring, etc. 
They realize the advantages of this soft, light wood 
that is unexcelled for its easy-working qualities. 
Every modern machine that will add value to the 
finished product is used from the forest to the plan- 
ing mill, withthe result that we guarantee you lumber 
unequaled for uniformity in millwork and grades. 
There is going to be a big demand for Southern 
Idaho Soft Pine next Spring — better stock up now 
and be prepared to get your share of the business. 

















Write us for prices now. to the Point of Loading. 


The Lidgerwood Engine Snaking the Logs from Far Back in the Hills 


BOISE PAYETTE LUMBER CO., Boise, IDAHO. 


Eastern Trade handled through Idaho White Pine Manufacturers’ Agency, 1824 Continental and Commercial Bank Bldg., Chicago. 




























Our Modern Equipped Mill 


Enables us to turn out each day large 
quantities of properly manufactured 


Fl 


LUMBER 
and TIMBERS 


Good Stocks on hand insure prompt shipments. ‘Timbers up to 80 feet. 


CAR AND CARGO SHIPPERS. 





DEMPSEY LUMBER COMPANY, Tacoma, Washington. 


L. T. DEMPSEY, Pres’t, Tacoma, Wash. 


J. DEMPSEY, Vice-Pres’t, Manistee, Mich. J. W. DEMPSEY, Treas., Tacoma, Wash. 


J. J. DEMPSEY, Sec’y, Tacoma, Wash. 






















































































Decided to Build? 


Come right down to local 
building headquarters—our of- 
fice—and we'll help you with 
all the details. Nothing like 
talking these things over with 
som eone who knows how from 
experience—it's the one way 
to actually save money, be in- 
sured satisfaction and cut build- 
ing costs. Plans for most any- 
thing you may want to build 
teady for your inspection. 
Come today 


‘Name and Address) 











Make Builders Come to YouFor Lumber 


There’s going to be a lot of building this Spring. Now is the time to let the 
people in your community know you can supply their every need. 


Advertise In Your Home Paper 


Make your lumber advertising interesting and educational, and you'll find your 
cash sales growing better. Our latest bulletin containing 6 double column and 6 
single column ads and also 5 house plan ads ready for use will be sent upon request. 


Just off the American Lumberman 
Press 431 So. Dearborn Street, CHICAGO 


Ask fora 
Copy—FREE 
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SUGAR PINE 


CALIFORNIA 
HITE PINE. 


White Pine Doors, Windows, Mouldings, Etc. 


LARGE STOCK — UNIFORM GRADES 


STANDARD LUMBER COMPANY 


SONORA, CALIFORNIA 


CHICAGO LUMBER & COAL COMPANY OF WASHINGTON, R. A. Long Building, KANSAS CITY, MISSOURI, 
Sales Agents for Kansas, Oklahoma, Nebraska, Iowa, Missouri and Colorado. 
H. C. WALKER, 310 First National Bank Building, COLUMBUS, OHIO, 
Sales Agent for all territory east of Mississippi River, 


YARD STOCK 
CLEARS 
FACTORY PLANK 
PATTERN STOCK 














Does 29 Years’ 
Service Prove 


This a Good 











SS hegre 


Have This Redwood 


Specimen Nail SIDING, FINISH, MOULDINGS, DOORS, 














Ask STAIR TRIM, PICKETS, SHINGLES, ETC. 
When Mr. Harding reshingled his ° ; , 
for your Pose we gathered up a couple hun- shipped by us fill the requirements of the Eastern 
red pounds of these old nails and " artactiow rT mc ; ’ 
sample today. ats EE. tow Sit whlhwa're peine trade perfectly. We excel in the length of time 
to distribute to lumber dealers as long as we have been shipping Redwood east and for that 
hey last. reason know your requirements. We can ship 


promptly mixed cars. 


M. I. F.CO., Heavy Zinc Coated Nails 


Are made today to give the same kind of service the above nail gave. They are Redwood Manufacturers Co. 


Most too durable for the average hardware man to handle, but you could handle 
them with profit and they hontd boost your shingle sales, tor they make shingle PITTSBURG, CALIFORNIA. 


roofs al ing. 
mane everlasting Formerly Black Diamond, 


[MALLEABLE IRON FITTINGS CO., Branford, Conn. preken roe 
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There is a Difference— 


BETWEEN “JUST LUMBER” AND 


——— 





FIR LUMBER 





Accurately Cut—Skilfully Graded 
Thoroughly Dried—Intelligently Loaded 
Promptly Shipped 


THAT DIFFERENCE IS THE PERSONAL EQUATION 











As Character is the Foundation of all Credits, so Dependability is the Basis of all Satisfaction. 





Our Organization is the Exponent of 


SATISFACTORY LUMBER SERVICE 1o toe RETAIL LUMBER TRADE 














Weyerhaeuser Lumber Company 


THE MILLS OF SERVICE 
EVERETT, WASHINGTON. 


If you do not receive your copy of THE FIR CHIP, write for it. It will interest you. 











































Susiil ids Baur 


Inquiries For 


Birch 


No. 2 Common and Better. 
No. 3 Common. 


Hard Maple 


No. 2 Common and Better. 
No. 3 Common. 


DRY STOCK. 


A. H. Stange Co. 


MERRILL, WIS. 





A SPECIAL ITEM 


ata 


SPECIAL PRICE 





200,000 Feet 


14” No. 1, 2 & 3 Pine 


This Stock Is Dry— 


Particularly suitable 
for making Doors 
and Windows. 


Write us for particulars. 


Kinzel Lumber Co. 


MERRILL, WIS. 








y Maple 
Want to 


Move Quick 


150M 4-4 No. 2 & Better 
On Grade 


We Can Also Furnish 


HEMLOCK 
BIRCH > 
BASSWOOD 
NORWAY PINE 
CRATING 

BOX SHOOKS 


Write Us For Prices 


E. W. ELLIS LUMBER C0. 


Manufacturers 


GRAND RAPIDS, WISCONSIN 
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Mr. Mixed-Car Buyer 


se Twenty-Million Feet 


White & Norway Pine, Hemlock, Tamarack, 
Pine, Hemlock and Hardwood Lath, 
. Maple and Birch Flooring 
FIFTY- MILLION FEET NORTHERN HARDWOODS 
Mixed Cars Our Specialty. 


Any millwork desired—prompt shipments, write for 
attractive prices on the following: 


1” and 2” No.3 Hemlock 
Birch 
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Mason - Donaldson Lumber Co. 


Mills and Yards. RHINELANDER, WISCONSIN. 





Maple and Birch 
F looring = 


Our Flooring 
Plant at 
Blackwell, 
Wis. 





The kind that not only meets the demands of your most 
exacting buyers, but also makes permanent and satisfied 
customers and that’s a big thing today. 


Some Factory Specials 
For Rush Orders “sc 


over 
150 M 4-4 No. 3 Common Soft Elm. mati 2 Common Basswood. 


ats he 3 Conmen Bask. 4-4 No. 2 Common Soft Elm 
15 M 4-4 No. 3 Common Ash. M 4-4 No. 1Com. & Btr. Soft Elm 
tbe 4a We: 2 Comnen Besowecd. M 5-4 No. 1 Com. & Btr. 


5 
2 cars 4-4 Ist and 2nd Basswood. 
3,cars 1x1 Maple and Birch squares, 18, 24, 30, 36, 42 and 48 inches long. 


Write for prices today. 


Flanner-Steger Land & Lumber Co. 


Manufacturers. 1704 Steger Building, CHICAGO, ILL. 





Lumber That 
Sells Readily 


cuts selling expense more in a year 
when you are busy than it does ina 
dull year. That's why this* year 
you should buy our 


“Superior Quality” 


Hemlock 


if you would increase your business 
volume and save selling expense. 
Nothing like this Hemlock trom. off 
the shores of Green Bay for 


Joists, Rafters, Studding, 
Roof. Boards, Sheathing 
and Floor Lining. 


OcontoCompany 


817 Railway Exchange, CHICAGO 
Millsand Yards at Oconto, Wis. and Nahma, Mich. 


Inquire of 
hicago Office 
for prices. 





Just a 
Minute— 


Let us have your 
inquiries for 


Wisconsin 
Hardwoods 


Our stock is Dry. 
Our grades are Good. 
Our prices are Right. 


TRY US. 


Arpin Hardwood 
Lumber Co.,“"wis: 





THE LUMBER MILLS OF 





Pine - Hemlock - Tamarack - Spruce - Cedar - Balsam 


Birch - Maple - Basswood- Ash - Elm- Red Oak 





HEMLOCK 


Dry Stock—Complete Assortment. 
Also White Pine and Hardwoods. 


Retailers 
PLEASE NOTE! 


Now is the time when quick 
shipments are important. 

Our Stock of 10,000,000 feet is 
Mearer to your yard than any 
similar stock in Wisconsin; hence 
less time in transit. 


We ship within 30 hours from 
receipt of order. 


Mixed Cars a Specialty. 


TheJohnWeek Lumber 


STEVENS POINT, 
Company, WISCONSIN. 








shipping 








wearin jobbers. 





“Lath Special’ 


Scars 4 No. 1 Mixed Pine Lath. 
20 cars 4° No.2 Mixed Pine Lath. 
3 cars 32” No. | Mixed Pine Lath. 


Contains about 70% White Pine and Norway, bal- 
ance largely Spruce. Very fine stock. Get our 
special moving prices. Straight or mixed cars. 


ALSO— 
4 cars 4 No. | Hemlock Lath. 
_2cars 4° No. 2 Hemlock Lath. 
4 cars 32” Hemlock Lath. 


Fall Stock of Hemlock and Hardwoods. 


J. H.O’Melia Lumber Co. 


RHINELANDER, WIS. 











WHITE 


We manufacturo and carry in stock at 
times a complete assertment of 


White Pine Common, Shops and Selects 


All our stock is cut from virgin Wisconsin White 


Pine timber and is of a very soft texture. Shop 
Lumber and Factory Selects are our specialties. 


WE SOLICIT YOUR BUSINESS. 


Rust-Owen Lumber Co., Drummond, Wis. 


-_ 
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Come: fo Headquarters for your 


White and Norway Pine 
LUMBER | 


We have on hand a large stock of quality Northern Pine and 
are prepared to make immediate shipments. All our lumber : 
is up to grade, and will make satisfied customers for you. 


Crookston Lumber Company, 
(Bemidji, Minn, ) 


Shevlin-Carpenter Co., 


(Minneapolis, Minn.) 


Nichols-Chisolm Lumber Co., 


(Frazee, Minn. ) 


Shevlin-Clarke Co., Limited, 


(Fort Frances, Ontario.) 


Montana Larch and Western Pine 
Libby Lumber Co., (1isty, Montana.) 
Address the Sales Offices:— 


CHICAGO OFFICE: 

1986 Continental and Commercial Bank Bldg. 
208 South LaSalle Street. 
Telephone 6135 Wabash 


MINNEAPOLIS OFFICE: 
900 First National -Soo Line Bldg. 
TELEPHONES, 
N. W. Nicollet 7105 Tri-State, Center 4170 








IF YOU HAD 
as this “NOYO” 
would be SOME. 
WE, want YOU 

and the ONLY WAY 


get the BIG SMILE | 


US an ORDER for 
There's a BIG 


with every 


“NOYO 


WIDE FINISH, 
MOULDINGS, 
SIDING, 








UNION LUMBER CO., 


Manufacturers of 


RED- 


Seventeen feet 
in Diameter 





A SMILE 9, BIG 
REDWOOD tree it 
SMILE wouldn't it ? 

to have THAT SMILE 
WE KNOW for YOU to 








. is for YOU to send 


“NOYO BRAND” REDWOOD 
SATISFIED SMILE 





SILO STOCK, 
SHINGLES, 
TANKS, ETC. 











FORT BRAGG, GALIF. 


“NOYO BRAND” 





WOOD 











. 
Peepers eee ers i 


Pee eres frre er) 


Care in Storing Lumber 


is one of our hobbies for we get an unusually fine 
product from our virgin growth timber and take — 
no chances in letting the finished product. de-- 
teriorate. If you demand quality you'll like our 


H I Hemlock Boards, Siding and Shiplap 


: oe 
Our prices are yours for the asking. © 


_ Doty Lumber &. Shingle Co. . 


.. 500,000. ' 
Shingles daily 100,000 feet of 














Timbers, Cross Arms — Lath, | 


lumber every 10 hrs. — 


4a 
Sisk 
Ral eae 








HRRRHRHRHRHR HRN BREE 
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Psprvuary 12, 1916. AMERICAN LUMBERMAN 








[FE BIN 


\' 








DRY 
STOCK 


This is your opportunity to get 
dry lumber and quick shipments. 


Write, Wire or Call on Us. 


International Lumber Company 


T. F. TOOMEY, 903 Lumber Exchange, 
Asst. to Pres’t. 


In Charge of Sales CHICAGO 
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aa | ARA T HON”. 


MAPLE FLOORING 


Manuf. 


WRITE US FOR PRICES 


WARD BROTHERS, Manufacturers) BIG RAPIDS, MICH. 





Why Woodworkers Like It. There Is Money In Excelsior 


























































In looki f dworki , re . : When Your Machine turns out the maximum quantity at the minimum cost. Ww 
n looking over reports from woodworking plants, the foremost reason given z 
for buying Rhoads Belts is their long life. ‘The second reason is their compara- The Kline 8 Block will do Za 
tive freedom from stretch. Some of the mills have used Rhoads Belts for many this for you. 
years, and these speak with the greatest confidence of their value. Write for Catalogue. 
One recent convert speaks of both the small stretch and the long life. LEWIS T. KLINE, 
In a test in another mill, Rhoads Gilt Edge lasted over 30 per cent. longer ALPENA, MICH. 
than the best previous service obtained. 
Where you need heavy single belt that runs true and even balanced, Rhoads Rei 
Gilt Edge Extra.Heavy is hard to beat. Let it save you stops and trouble, and : 
increase your output. 
For sanders and other drives where the dust makes the belts very dry, we WE extend a cordial invitation to all Retail 
know nothing that will keep them in such good condition as RHOADS 
* . er o 
LEATHER BELT PRESERVER. The same is true on practically all wood- Lumbermen and nage Se lamb h 
working drives, especially those subject to dampness. It gives the belt longer industry, who will atten the wenty-sixt 
life and stronger ‘grip. Annual Convention of the Illinois Lumber & 
Builders’ Supply Dealers’ Association, February Cs 
Lp E. RHOADS & SONS 15, 16 and 17, 1916, to visit us at our headquarters, = 
PHILADELPBIA, NEW YORK, CHICAGO, 
30 N. Third Street. 120 Beekman Street. 340 W. Randolph Street. Room 211, Hotel Sherman. - 



















Factory and Tatinery, Wilmington, Del. 


HERMAN H. HETTLER LUMBER CO. F 


MAPL LE FLOORING cae , 





Michigan’s 





Choice Product 


THe A.L. DENNIs SALT & LUMBER Co. LiIlinois Dealers : 


Grand Rapids, Mich. 











My Ofcourse you’re coming to the big 
. . Retail Lumbermen’ ti 
Why Tie Up Your Capital ee : Feb Sede Chae 
in slow movers? Let.us handle that part of your busi- go— . Bie cago 
ness for you. Our enormous variety enables us to do You can save your expenses if you'll 


this economically. Write us. 


Julius Seidel Lumber Co. 


ST. LOUIS, MO. 


Visit Room Convention Hotel 


HEADQUARTERS 


Lumbermens Mutual Casualty Company 
JAMES S. KEMPER, Manager, CHICAGO 
NOTE—Our Head Office is one block west and two blocks south of the convention hotel. Address 11 South 


The C S. Butt erfi el d Company LaSalle Street, on thefourth floor of the new Lumber Exchange Building. Look ws ul 


‘Wholesale 


YELLOW 
PINE 


Rough and.Dressed _ 

















Dealers In 


LUMBER 
and LATH 


Finish and Yard 



















Timbers, Car; and Stock, Ceiling, 
Railroad Material, Flooring, 
Joists, Dimension. 
BROOKHAVEN, MISSISSIPPI 
Give: us-a trial order—We:can please you. Personal attention to every order. — 
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w 


~ 
— 


aye bins & at 3 
WHY Experiment * : OR. years we’ve been preparing for the big business you Fac- 


tory Men are going to have this year. Don’t wait until 


i 


aid take unnecessary chances when you can secure | you’re snowed under with orders—stock up now and be prepared 
“WORCESTER PRODUCTS” || | “popran er oat 
1 to 3” Quarter Sawed and 
POPLAR iii” OAK Sxi.icin 
Insuring QUALITY and SERVICE without extra cost to you? ASH AND RED GUM—both Sap and Red 
We offer you a fall line of hard to beat. It possesses plenty of good figure, good width, and 
; is all sound and uniform. That’s what counts in the 
Ne disks and White Cs Pine, Spruce, 2 cutting down of operating costs these days and makes 
, > eth an ite Cedar Shingles. — _ Bags _ permanent customers for you. 


Cc. H. WORCESTER CO., Trustees, Chicas Send Us Your Next Order. 
FAUST BROS. LUMBER CO., Jackson, Miss. 


We ship what you want when you want it. rs 
— Manufacturers and Wholesalers (formerly of Paducah, Ky.) 



































